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THE PACE THAT WINS. 


In considering the lives of men who have accom- 
plished much in any department of worldly activity it 
often is observable that the start was made early in 
life, in which there was a singleness of purpose, ener- 
gized by a laudable ambition, that was the initiative im- 
pulsion which drove forward to success. Many lives have 
been failures because youth was passed in frivolities, and 
worse, without any serious motive to center the ener- 
gies, with an aimless indulgence in the 
fancies of the passing hour, and a blind 
and fatuous trust in a good fortune 
that some day would present the chance, 
without much strenuous effort, to seize 
a passing opportunity and appropriate 
it as one’s own. But there are few 
royal roads to success, or even to a modi- 
cum of attainment of desirable things, 
and he who would wear the purple of 
kingship in any desired end which men 
prize must begin early, be inspired by 
a set purpose, and work incessantly along 
the chosen line, with a constant deter- 
mination to permit no relaxation and 
no diversion to swerve one from the ob- 
ject sought. Especially is this observa- 
tion true of those whose beginning is 
under circumstances wherein one’s own 
unaided effort is all of the capital upon 
which one must depend. There are nu- 
merous instances in this country in which 
if we trace the successful careers of 
men back to the first step in the up- 
ward climb we shall find a mere boy 
starting in loneliness and poverty, but 
bent on doing something to earn a living, 
and beginning by taking the first em- 
ployment attainable, at meager pay, but 
soon making a choice of a vocation anc 
pursuing it tenaciously, step by step, to 
the attainment of final power and success. 

in such cases the main things are a 
realization of dependence upon one’s 
efforts and a motive to surmount ad- 
verse conditions and rise in the world. 
It is a serious business, and fortunate 
is the boy or young man who has char- 
acier enough, and stamina sufficient, to 
push aside all vagaries of adolescence 
and buekle to the work while others 
dawdle and fritter away their years in 
vanities and wayward conceits and en- 
ticements with chimerical promise only. 

These reflections have been suggest- 
ec in the contemplation of the life of 
a man who has attained an enviable po- 
sition in the lumber business, as a citizen 
aud in the social werld, simply by beginning a serious 
Career early in life, adopting a pursuit and holding 
onward in it until he attained successful results. Fred 
Larkins, president of the American Lumber & Export 
Company, with headquarters in Birmingham, Ala., has 
given the writer hereof but meager details respecting 
his boyhood. Having been born in a country town 
0: Michigan, his early life was probably not pinched 
with poverty and he had opportunity to acquire a com- 
mon school and some degree of high school tuition, and 
was a graduate of a business college. But since he 
passed from his school life directly to an engagement 
in a business relation one may conclude that it was 
necessary for him te begin in a subordinate capacity 
for wage or salary, in order to earn a living and make 
what advancement he could. It is to be noticed, too, that 
he stayed by the business in which he was initiated and 
is with it still, and now has reached the ‘executive 





office of an important corporation engaged in the line 
in which he started. This indicates a set purpose and 
1 steadfast adherence to it throughout his career. 
Fred Larkins was born at Salem, Mich., June 4, 1878. 
His father was John Henry Larkins and his mother 
Elizabeth (Highland) Larkins. His grandparents, both 
paternal and maternal, came from England and settled 
near Salem in 1831, a date which shows that they were 
pioneerS in the settlement of the state and inured to 
the strenuous life of those days. Both Mr. Larkins’ 





VRED LARKINS, OF BIRMINGHAM, ALA.: 
A Youthful Veteran of Prominence in Yellow Pine Distribution. 


parents were born near Salem, probably en the paternal 
farm. When he was but about a year old Mr. Larkins 
had the grievous misfortune to lose his mother by death, 
she passing away in 1879. His father married again 
and lived until 1907, dying in Detroit, on November 
15 of that year, leaving Mr. Larkins’ stepmother and 
three half sisters as survivors. 

His early education was in the district schools of 
Northville, Mich., which was supplemented by tuition 
in the high school at Northville and the high school at 
Morrice, Mich., which he left in the junior year. He 
subsequently took a course in Cleary’s business college, 
Ypsilanti, Mich., and was graduated therefrom in the 
class of 1895. Thus he must have been but 17 years of 
age at his graduation, showing that he had made good 
use of his opportunities for education, and evincing a 
persistent purpose for thoroughly equipping himself 
for the acquirement of a successful business career. 


Mr. Larkins gives some side lights on his educational 
opportunities that are interesting as showing the dif 
ficulties with which the boy had to contend in his school 
days. His father was unfortunate in meeting with 
financial reverses while Mr. Larkins was very young, 
which prevented his acquisition of a higher education. 
His father, however, managed to keep the son in high 
school as long as he cared to attend. The boy early 
developed a desire to enter a commercial life of some 
sort, which induced him to leave high school in his 
junior year and enter a business college 
for the purpose of preparing himself 
for such a vocation. In this departure 
he evinced the purposeful character that, 
becoming strikingly manifest when he 
was a mere boy, was displayed through- 
out his subsequent life. He had no 
money or chance of getting any at that 
time, but he says he was ‘‘ fortunate 
enough to have a little ambition which 
served to pave the way.’’ With this 
ambitious motive as a starter he worked 
his way through the business school. 
When he had been graduated he spent no 
time for recreation but accepted the first 
employment offered him, which’ was in 
the retail lumber yard of the E. J. 
Robinson Lumber Company in Detroit. 
That determined his pursuit in life. After 
mastering a knowledge of the retail lum- 
ber business ‘‘ fairly well,’’ as he puts 
it, he had an ambition for greater things 
in the lumber line. At that time south- 
ern yellow pine was beginning to at- 
tract attention in Detroit, white pine 
and poplar salesmen selling it as a side 
line. Having heard a good deal about 
yellow pine while engaged in the retail 
yard, he conceived the idea that it pre- 
sented an opportunity for him to advance 
his fortune by going into that line of 
business. Consequently in due time we 
find him at Junction City, Ark., where 
in 1898 he held a position with the Sum- 
mit Lumber Company as_ bookkeeper. 
From January 1, 1899, to October 15, 
1902, he was with R. J. and B. F. Camp 
in a lumber business at White Springs, 
Fla. He entered this relation first as 
bookkeeper and later became sales and 
office manager. His function as mana- 
ger of the business also carried with it 
the treasurership and traffic manager- 
ship of the Florida & Georgia railway, 
a short traffic line owned by the firm. 

Now let us drop the thread of the 
story for a moment to notice the rapid- 
ity with which the advance was made 
from bookkeeper and general utility man in a retail yard 
in Detroit to managership of a large lumber business 
and a railroad in Florida. On January 1, 1898, he took 
a position at Junction City, Ark, as bookkeeper for 
the Summit Lumber Company, where he remained just 
one year. He then entered the employ of the Camps, in 
Florida, and in less than three years was their manager 
of both the railroad and the lumber business. Thus 
in less than four years he passed from his position 
in the Detroit retail yard to the greater position in 
the Florida concern. From the date he left the business 
college at Ypsilanti, 1895, to 1902, when he organized 
the American Lumber & Export Company and became its 
sole manager, was less than eight years. He then 
could have been but in the twenty-third year of his 
age. If there are other examples of such progress made 
by a stripling in manhood, without capital or special 

(Concluded on Page 89.) 
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Lumber Co. 


Everett, Washington. 


MANUFACTURERS OF 


FIR LUMBER 


We carry constantly on hand eight to twelve 
million, well assorted yard stock, and cau give you 
immediate loadings. 


When in a rush wire or mail us your order. 
You will always find our prices consistent with 
the market. 


















































FIR LUMBER 


Red Cedar Shingles 


Car and Cargo Shippers. 








QUALITY COUNTS. 
‘GRADES RIGHT. 
MANUFACTURE 
UNEXCELLED. 





Daily Capacity— 100,000 Ft. Lumber; 
175,000 Shingles. 
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Danaher Lumber Company 


Tacoma, Washington. 

















JAMES D. LACEY. WOOD BEAL. VICTOR THRANE. 


PACIFIC COAST TIMBER ? 








We furnish detailed reports of amount of stumpage on 
each 244, 5 or 10 acre Subdivision of each forty. 

We employ expert Pacific Coast Cruisers to check all 
estimates made on Western Timber. ; 

We offer High Class Timber Properties only, which 
have been placed in our hands for sale. 

We guarantee our estimates. are reliable. 





JAMES 0. LACEY & CO. 


( ESTABLISHED SINCE 1880.) 








New Orleans. 


828 Chamber of Commerce, 507 Lumber Exchange, 1200 Old Colony, 


Portland, Ore. Seattle, Chicago, 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744! 

The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,961 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
papers. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 2nd day 
of January, 1908. 


HENRY S. LOVELY, Notary Public. 














COMING ASSOCIATION MEETINGS. 

February 11—Lumbe Dealers’ Association of Rhode 
Island, Providence, R. I. 

February 11—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. 

February 11, 12,.13—-Michigan Retail Lumber Dealers’ As- 
sociation, Detroit, Mich. 

February 12—Central Association Lumber & Sash & Door 
Salesmen, Chicago. 

February 15—Oregon & Washington Lumber Manufac- 
turers’ Association, Portland, Ore. 

February 10-15—Illinois Lumber Dealers’ Association and 
Illinois Masons’ Supply Association, Chicago. 

February 17-18—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. 

February 18, 19, 20—Wisconsin Retail Lumber. Dealers’ 
Association, Milwaukee, Wis. 

February 18—Lumber Dealers’ Association of Connecti- 
cut, New Haven, Conn. 

February 18—Northeastern Iowa Retail Lumber Dealers’ 
Association, Dubuque, Iowa. ~ 





February 19—Northwestern Lumber and Sash and Door 
Traveling Salesmen’s Association, Milwaukee, Wis. 

February 25—New Jersey Lumbermen’s Protective Asso- 
ciation, Newark, N. J. 

February 26—Central lowa Retail Lumbermen’s Associa- 
tion, Marshalltown, Iowa. 

February 27, 28, 29—Western Retail Lumbermen’s Asso- 
ciation, Tacoma, Wash. 

March 3—Georgia-Florida Saw Mill Association, Jackson- 
ville, Fla. 

March 4-5—National Wholesale Lumber Dealers’ Asso- 
ciation, Washington, D. C. 

March 5—Northwestern Iowa Retail Lumbermen’s Associa- 
tion, Sioux City, Iowa. 

March 12—Mississippi Pine Association, Hattiesburg, 
Miss. 

April 14, 15, 16—Lumbermen’s Association of Texas, Dal- 
las, Tex. 

June 11-12—National Hardwood Lumber Association, Mil- 
waukee, Wis. 
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HEMLOCK PROBLEMS. 


The northern hemlock market is in a peculiar situation 
—a situation which is also disagreeable and apparently 
beyond the power of the operators of Wisconsin and 
Michigan to remedy... Theirs is a product which, under 
ordinary conditions, moves readily to the full volume of 
the output, because it serves many uses at a lower price 
than the woods for which it is a substitute. But when 
these other woods are heavily reduced in price heia- 
lock finds itself largely out of the market, except at quo- 
tations which can yield no possible profit nor even the 
return of cost to its producers. 

The fact of the matter is that hemlock costs more to 
manufacture than does yellow pine. The logging cost is 
heavier and sawing is fully as expensive, For 
common lumber uses, therefore, hemlock can not sell 
as low on equal freight rates as it is possible to sell 
yellow pine. The latter now in some instances is being 
put into northern markets at figures which the hemlock 
people can not meet without pocketing a heavy loss. 
At the same time stocks of hemlock are of good size and 
their holders would like to reduce them, 

Facing this combination of circumstances they see 
nothing to do but to make the prices as low as. they 
dare and then hold their stocks. At the meeting in Mil- 
waukee on Tuesday of this week prices were talked over 
and it was the general expression that the list of 
March, 1907, should be scaled $2.50 on 6 to 14-foot 
lengths, $2 on 16-foot and $1.50 on 18-foot and longer. 
Some will not consent to make so heavy a reduction as 
this, while others undoubtedly are quoting even lower 
prices. 

To a certain extent it is not necessary to meet yellow 
pine prices. In some sections hemlock is preferred to 
yellow pine for joists, studding and sheathing, and some 
retailers within the last month have taken in hemlock 
at higher prices than they would have had to pay for 
yellow pine; but in the main the latter governs or rather 
limits the hemlock market. 

The reduction in the log input this winter is uncertain. 
With the heavy operators it is about 25 percent, but 
there are many small mills which are entirely out of 
business and the small loggers are also doing little or 
nothing. It is possible, therefore, that the curtailment 
of logs supplied may run as high as 35. to 40 percent. 
Even so there will be logs enough to produce all the 
lumber that is needed; but there also is the question of 
disposing of the stock now on hand. 

The operators, therefore, have about come to the 
conclusion that the only thing they can do is to sit 
down on their lumber and wait for better times and 
especially for a further advance in the actual value of 
southern lumber. Most of them are fortunately in a 
position to do this. The average investment in stariding 
timber is not large, while many of the mills buy their 
logs from timber owners and loggers. Their fixed ex- 
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DIFFERENCE IN DISTANCE. . 


The difference a little distance makes was graphically 
illustrated one day at a lumber meeting by a talk be- 
tween a yard man from the western prairies and a 
lumberman from the Ohio valley. The western yard 
man and the lumberman were introduced to each other 
and soon began to talk shop, as men will at these meet- 
ings. They were not talking shop idly either, for the 
western yard man mentioned that he bought and carried 
regularly a certain amount of hardwood lumber and 
wanted to know some things about the supply, prices 
ete. Naturally the hardwood lumberman was glad to tell 
him about these things, not only for the sake of trade 
‘n prospeet but because every hardwood lumberman of 
prominence has many interesting things to say about his 
lumber product, and frequently furnishes a considerable 
fund of information for the lumber user who dwells 
among cross currents of winds in the prairies, instead of 
among forest trees. 

The westerner asked about the extent of the mill- 
man’s operations, and on being informed of the capacity 
of his mill, which was large, he said that it must take 
an enormous amount of shed room to care for his stock. 
The millman looked at the westerner incomprehensively 
for a minute} then said, ‘‘ Why, we don’t shed our stock 
at all.’’ 

‘«What!’’ exclaimed the westerner, ‘‘do you mean to 
tell me that you cut and carry all that lumber and leave 
it exposed to the weather?’’ 

‘<Sure,’’ the millman replied, ‘‘we wouldn’t any more 
think of putting our hardwood lumber under a shed 
than we would of bringing our mules into the house, and 
if a man started in to shed his hardwood lumber people 
would think he was crazy.’’ 

The westerner mused over this for a full minute and 
then said: ‘‘ Well, by the time we pay for good hard- 
wood lumber and the freight on it to our western yards 
it looks too much like good dollars for us to leave it 
exposed to rain, winds, snow and sleet of the western 
prairies, so we put every board of it under sheds as 
quickly as we can get it there. If we don’t, if we leave 
it out and let it get black and checked by exposure to the 
weather, we can’t get anything but cull prices for the 
best boards. ’’ 

After a lot more swapping of notes and ideas between 
the western yard man and the hardwood millman, in the 
course of which it developed that a wide difference ex- 
isted in their methods of caring for lumber, the millman 
and the westerner had some new ideas of how people do 
things and of how people in different localities look at 
the same thing. It furnished a striking illustration of 
what a difference a little distance can make and fur- 
nishes a suggestion that was not entirely lost on the 
hardwood millman, though he may have forgotten it in 
the rush of other affairs, and that. is that millmen might 
do well to give more attention to shedding and caring 
for their lumber. 

It is not practical in this stage of the game for the 
average millman to shed anything like all his lumber, 
but the fact that it is not only practical but necessary 
for many yard men to shed their lumber carefully after 
they buy it and pay freight on it brings out the point 
that as lumber increases in value the need for safeguard- 
ing it from exposure to the weather becomes more im- 
perative, and in time it will be found not only advan- 
tageous but practically necessary to shed the better 
grades of lumber stock at the mills. A little time like 
a little distance can make a lot of difference. Some time 
people will look back and wonder why millmen cut the 
cream of the forest into good lumber and then let Jots 
of it be ruined by exposure to the weather. 


REFORESTATION ABROAD. 


Reforestation has been in progress in the countries 
of Europe for centuries and the question had become 
a prominent study in Germany, France and other lands 
long before America had recognized the necessity of 
giving it much attention. However, it is now begin- 
ning to awaken interest in regions of the old world 
which before had not seriously considered the matter. 
An instance is Ireland, where considerable progress is 
reported in the utilization of nonagricultural lands. 
But 1% percent of the total area of Ireland is wooded, 
and yet 23 percent is nonagricultural, or at least is 
uncultivated. At the same time Ireland imports 
annually $5,000,000 worth of timber. 

The act creating the Irish department of agriculture 
in 1899 gave that department authority to raise funds, 
collect information and conduct experiments to de- 
velop forestry in Ireland. Recently this work has 
been pushed forward with some success. A school of 
forestry has been established at Avondale in County 
Wicklow and some practical work has been done. Fif- 
teen acres have been planted with Douglas fir, Scotch 
pine and spruce, the first named being selected because 
of its rapidity of growth and also because the Scotch 
larch or pine has been attacked by an insect. The 
department has other groves in other counties. A pri- 
vate plantation has supplied an important object les-, 
son, that of Lord Fitzwilliam, which was planted with 
trees about fifty years ago and which last year yielded 
$50,000 income. The large demand for timber in Ire- 
land and the other parts of the United Kingdom ren- 





ders any forestry work that may be attempted in that 
region important. 

Even China is making progress in reforestation. 
There is a government school of agriculture and for- 
estry, where two Japanese teachers have been em- 
ployed, as well as an expert Chinese silk grower. A 
plantation of 500,000 young trees set out south of 
T’sinanfu, the capital of Shantung, has had to contend 
with dry weather, which claimed many of them, but 
enough remained so that the experiment may be called 
a success. 


POINTS IN DRYING LUMBER. 


The proper drying of lumber has engaged more of the 
thought and time of American people than of any other 
people on earth, and naturally more progress has been 
made,.in America than in any other country in the 
methods of drying and in reducing the time required to 
prepare green lumber through the drying process for its 
incorporation into any class of work. Primarily the 
purpose of artificial drying of various kinds was to 
reduce the time between cutting, marketing and using 
lumber. And not enough attention was given to the 
matter of whether or not it was in the best possible 
condition for use after it was put through the process. 
American people, however, while tolerant of numerous 
imperfections for the sake of economy in time, have 
become somewhat fastidious regarding the use of lumber 
in millwork and in furniture and cabinet work. They 
want the best lumber, put up in the best possible shape 
and so thoroughly prepared by drying that it will con- 
tinue to look the best after being in use and exposed to 
the test of time. 

While dry kiln men have exercised their gray matter 
to devise kilns that will make lumber dryer in less time 
and with more economy in steam than ever before, some 
users of hardwood catering to the more fastidious 
branches of the trade have invested liberally in kilns 
and have used them thoroughly. For the sake of thor- 
ough dryness they have followed up the work with 
methods of testing in which samples of wood are taken 
from the kilns and baked, having been weighed first, and 
then after baking are weighed again on delicate scales 
to see if any further moisture can be removed by baking. 
In this way they have reached the point of practically 
absolute dryness, so far as removing moisture from the 
wood is concerned. 

This is good and marks a decisive step, but it is 
found that other things are involved aside from remov- 
ing moisture from the wood. The wood from being so 
thoroughly dried is naturally hungry to absorb moisture 
again, and so it must be thoroughly protected and either 
kept in special warehouses at uniform temperature, used 
when the weather is favorable, or redried before using if 
a fine job is desired and the article made is not expected 
to shrink and show unsightly joints. 

This persistent tendency of wood to swell and shrink 
with changes in the weather has led to investigations 
with a view to preventing it, especially in woods which 
enter into the finer classes of work. These researches 
have led some to the conclusion that it is not the wood 
itself which swells with the absorption of moisture after 
it has been thoroughly dried, but that it is the residue 
of the sap left between the fibers of the wood when the 
moisture is evaporating in the process of drying. So, 
special drying methods have been devised by which this 
substance may be extracted, thereby removing in a great 
measure the tendency of the wood to swell and shrink 
after it has been thoroughly dried. 

While some have followed out this idea of removing 
what might be termed the foreign substance in the sap 
others have gone back to nature, in a way, and developed 





_the idea of drying lumber by letting it stand a while 


and then redrying it before using. The old European 
practice of drying lumber was to pile it on strips so the 
air could get through it and then let it dry and season 
for several years. In this process of drying by time 
the lumber would continue to come and go more or less 
with the weather, to swell up in the damp weather, to 
dry out and shrink during the hot dry season, but each 
year the amount of come and go, swelling and shrinking, 
would be reduced, until after a few years it would be 
so little that the wood could be used in fine joinery and 
could be depended upon to stand the test of time without 
shrinking enough to make ugly cracks. This idea of 
drying and redrying either consciously or unconsciously 
takes recognition of the general lessening of the ten- 
dency to expand with moisture and contract with the 
drying out as the process is repeated, and so lumber is 
first thoroughly dried in a kiln, say, at the producing 
point, then allowed to temper in the air during ship- 
ment or while waiting-on the yard or in the warehouses 
to be used, then just before using it is dried again. This 
second drying does not involve so much expenditure of 
time or steam energy as the primary drying, conse- 
quently it does not require as large or expensive equip- 
ment in kilns, and it is said to pay exeellent returns 
where quality is the main factor, no matter how well the 
lumber is dried originally. This idea of redrying seems 
to be good, but it should not be made to cover too many 
sins of omission at the producing end or in the original 
process of drying. If it should lead to slighting the 
first drying, because it is known that the lumber is to 
be redried it will lessen materially the benefit derived 
from redrying. But to get the best results out of this 
new idea the lumber should be as thoroughly dried at the 
saw mill end or wherever the first drying takes place as 
if it were to be used just so, and then redried to insure 
thorough dryness and reduce to a minimum the tendency 
to come and go with the weather, 





RETAIL TRADE IN NEBRASKA. 


Throughout Nebraska, as in other agricultural states, 
the volume of retail trade the present season will depend 
largely on the crops. Iteis not conceded on any hand 
that the farmers are unable to build, but it will require 
a favorable crop outlook to set the building ball rolling. 
Wheat, oats, corn and hay have been bringing unusually 
high prices; there has been little decline in the price of 
land, yet, notwithstanding these favorable conditions, 
good crop prospect would be the impetus that would lead 
to farm improvements. The one marked drawback is the 
price of hogs, it being discouraging to feed 50-cent corn 
to hogs at the price they are bringing. 

In some sections of that state winter wheat—or fall 
wheat as it is called there—is looking fine; there having 
been a sufficient amount of snow during the winter to yield 
the necessary moisture, while in other parts snow or rain 
will be required to bring it to a promising condition, 
Many dealers there complain of drouth, the land being 
dry and the streams low. Several dealers operating in 
the drouth belt say that unless moisture shall come a 
light crop may be expected. Should this be the case, how- 
ever, the corn crop may be heavy, which in part will be a 
recompense. There is a silver lining to all short crop 
possibilities so long as present prices rule, as it has been 
the experience of many Nebraska farmers that the pro- 
ceeds of short crops the last season were as large as they 
were in former years when crops were heavy and prices 
lower. 

At a majority of the yard points it is too early for 
the materialization of building prospects, notwithstand- 
ing that many house and barn bills have been placed on 
the order books. These generally have been sold, how- 
ever, to the men who had determined to build and who, 
in some instances, had postponed doing so until it could 
be done no longer. They needed more barn capacity, 
and on account of the price of building material had 
been holding off, but they now see the absolute necessity 
of building. But the great bulk of the lumber sold in 
Nebraska, as elsewhere, does not go to purchasers of this 
stamp, but instead to those who could, were they so dis- 
posed, wait a year or two longer and in the meantime 
make their old, or small, buildings answer the purpose. 

Few dealers expect to do the volume of business done 
in 1907. Indeed, the volume for that year with many 
a dealer was a record, and under the most favorable cir- 
cumstances they could hardly hope to exceed it; but on 
the whole if sales are 80 percent of those of last season 
there will be little complaint. It is also noticeable that 
it is in the country where the most trade is looked for. 
Perhaps eight in ten of the dealers will be happily dis- 
appointed if the volume of lumber consumed in towns of, 
say, 3,000 population and up equals that of last year. 

Stocks throughout Nebraska may be said to be normal. 
It may also be said that the majority of the dealers were 
not in position to avail themselves of the very low prices 
which have ruled in the yellow pine market, as the con- 
dition of their stocks did not warrant taking on more. 
A large amount of material that was expected to go out 
later in the year than the checking of building by the 
financial flurry is still in pile. 

The largest line yard concern operating in the state 
has made a reduction of $2 a thousand at its various 
yards. Such a reduction, however, is by no means gen- 
eral. It is stated by a large number of dealers that so 
long as there is little or no lumber selling it is well to 
permit prices to remain where they are until spring trade 
opens, when, they expect, the trend of the wholesale mar- 
ket will be more definitely determined. 


MAKING A VIOLIN. 


The ordinary violin of commerce is a factory made 
article but the true artist often demands something 
that he believes will be better because it is of hand 
manufacture. In consequence there are throughout the 
world still large numbers of violin makers whose busi- 
ness modern machinery will never be able to supplant. 
They work away in their little shops cutting out the 
boards with infinite care and producing instruments 
of greater reasonance than is possible by mere machine 
manufacture. 

The long life and beautiful tonal qualities of a 
Stradivarius are due to the perfectly seasoned wood that 
was used in its manufacture, and it is to this subject 
that the violin maker of the present gives the most 
care. Wood that has been cut for'a hundred years 
is employed, although wood seasoned for but fifteen or 
twenty years is generally found to serve the purpose 
very well. The back and sides of the violin are in- 
variably made of maple and the front of spruce, with 
ebony for the finger board. It takes from two to three 
weeks to cut out a single violin. The wood is not bent 
to get the swell but is cut out with great care from a 
piece of wood an inch in thickness. This is reduced in 
places to a thinness of 3/64 of an inch. It is in get- 
ting the proper thinness at the proper points that the 
skill of the violin maker lies. No less care is used in 
the sand papering, gluing and varnishing of the instru- 
ment. The ordinary varnish is not employed but the 
violin maker mixes his varnish from his own formulas 
and permits each of the seven coats to dry at least 
a week before another is applied. The making of a 
violin thus consumes two or three months and the 
finished product brings a price of $150 to $200. 
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PANIC SHOULD NOT BE POSSIBLE AMONG YELLOW PINE PRODUCERS. 


Some people describe the situation among southern 
pine operators regarding market conditions as one of 
panic. We believe this expression to be too strong a 
one—in fact, we know that it is not a panic which 
affects them, for they are taking reasonable and con- 
certed action to ameliorate their condition—but un- 
questionably there is grave appreciation of the serious- 
ness of the situation and an anxiety on the part of a 
few to strengthen their cash resources almost regard- 
less of their capital investment. There was almost a 
panic in yellow pine sixty days ago, when prices were 
made by some institutions which, could be explained on 
no theory except that of a panic, Evidence of that 
condition remains in the ridiculously low prices which 
still are occasionally quoted; but on the whole there 
has been an advance in the average of quotations and 
sales. The general curtailment in the product has had 
a strengthening influence upon the market. A 50 per- 
cent reduction in the output during December, 1907, 
compared with the normal output for that month, with 
a continued reduction during January, has brought 
stocks to a point where a moderate rate of manufac- 
ture is absolutely necessary; and, take it all in all, 
there are a better feeling and a stronger foundation on 
which to build the fabric of the year’s trade. Yet 
conditions still are far from satisfactory; prices are 
lower than can be justified on any reasonable theory re- 
garding market conditions. Trade is light. The great 
industries have not yet sent in the heavy requisitions 
which are necessary to reéstablish the southern pine 
business in its usual magnitude, and to some extent 
stumpage is being sacrificed with no adequate returns. 
Touching upon this last point, John H. Kirby, president 
of the Kirby Lumber Company, the greatest of yellow 
pine producers, stated last Saturday to the AMERICAN 
LUMBERMAN, regarding the market policy of his com- 
pany and the general situation in the south: 


We shall await the return of business prosperity and the 
restoration of confidence among manufacturers and dealers 
before we become very active. Yellow-pine manufacturers 
are panie stricken and have already reduced prices below 
the cost of their product. In mad haste to realize on stocks 
accumulated during a long period of car shortage they now 
forget that their raw material, stumpage, is in very limited 
supply and that the product of this raw material must 
advance, not decline. Economic conditions surrounding 
yellow pine do not justify any abatement in prices. On 
the contrary, prices in 1909 should be on an average of $5 
better than in 1906 if the laws of supply and demand are to 
be observed. So long as manufacturers desire to rush in 
and cut up and give away what little timber they have 
remaining we shall be content to keep what we have and 
await those higher values which we know are destined to 
come as inevitably as the day follows the night. 


Mr. Kirby is one of those who we think overesti- 
mate the panicky condition in the south, but he is en- 


tirely right in what he says about timber and lumber 
values. Yet the situation by no means is uniform 
throughout the southern country. Not all manufac- 
turers have been sacrificing their stumpage or selling 
lumber at the cost of production, stumpage included. 
Even among people operating under apparently the 
same conditions the policy has not been uniform. Un- 
questionably there are a few concerns which have been 
obliged to sell at whatever they could get. Obliga- 
tions were pressing them and having failed to provide 
for such exigencies during the time of prosperity they 
found when a money stringency came that they must 
sacrifice part of their capital to protect the remainder. 
On the other hand, there are concerns, equally in debt, 
with obligations maturing as regularly and heavily, 
which are in a position to take care of them. 

A considerable number. of southern concerns during 
the last few years have bonded their properties. With 
some this proved to be a strength rather than a weak- 
ness—it put them in a position where they were un- 
assailable by anything but years of financial stress. 
The actual condition of each concern depended upon 
how it had handled its affairs and what provision it 
had made for contingencies and not so much upon its 
actual net wealth. It is safe to say that in a big ma- 
jority of cases there is no need for the southern pine 
industry to sacrifice capital assets. It is proper per- 
haps to sacrifice something of the profit, but there 
should be no cutting into capital, no selling policy 
which will show at the end of a month or a year a net 
loss as compared with the situation, on, say, October 1 
last. In such times as these the need which many feel 
of keeping their manufacturing organization intact, of 
keeping their selling departn.ent in working order, of 
holding on to their customers and of keeping their 
workmen alive leads to a sacrifice of profit; but that 
should not mean an actual loss on the investment. 

The fact should again be emphasized that stumpage 
values do not decline in hard times. That is not to 
say that it is not possible to buy stumpage at lower 
figures than in good times, for there always are some 
who are in such a position that a man with ready 
money can find a bargain, but cases where stumpage is 
sold below the price asked for it or at which it was 
valued a year ago are comparatively few. They are 
sporadic and individual. Yellow pine, which was worth 
$2.50 to $5 on the stump last summer, is on the average 
worth the same today, even though it might not bring 
it at foreed sale. 

To sell lumber at less than the value of the stumpage 
from which it is made, the cost of manufacture and a 
profit large enough to cover fixed expenses, deprecia- 
tion, and a banking interest on the investment, is sac- 
rificing the future. There is no necessity for this and 


the yellow pine industry should take a fresh grip on 
itself. 

One of the things the yellow pine men need to do is 
to look beyond their own environment and see what 
the general situation with respect to the timber supply 
of the country is. 

One of the circulars of the Forest Service regarding 
the drain upon the forests says that the average con- 
sumption is three times the annual growth. The AMER- 
ICAN LUMBERMAN does not agree with the Forest Serv- 
ice in all its statements and it would modify this one, 
but it is evident enough from a consideration of all 
the facts available that we are rapidly cutting into our 
reserves of timber. It is this fact which led to the 
recent rapid advance in yellow pine stumpage. Land 
which a decade ago could be bought at $2.50 an acre 
now requires more than that sum to secure a thousand 
feet of the timber upon it. 

The census bureau estimated the average stumpage 
value of yellow pine in 1899 at $1.12 and in 1907 at 
$3.16. The last may be assumed to be a fair average, 
and yet billions of feet have been sold within the last 
twelve months at higher prices, and it is probable, if 
actual sales be used as a criterion, that the value of 
yellow pine in the leading producing states is nearer 
$5 than $3. Only a few years ago the supply of yellow 
pine timber seemed unlimited; now every tree has been 
counted and measured, and there is hardly an acre which 
is not in the hands of some lumberman who will use it; 
or of some investor who fully appreciates its value. In 
the meantime all competitive woods have been ad- 
vanced while some of its old competitors no longer are 
factors in the markets. 

Yellow pine so long as it lasts in large quantities 
must be the chief dependence of the great consuming 
markets of the eastern half of the United States. The 
Pacific coast woods have entered into competition with 
it, to be sure, but they do so at the great disadvantage 
of a long and costly haul, and already stumpage prices 
in those woods forbid the present or recent lumber 
values to be long continued. 

All the yellow pine man has to do is wait; to oper- 
ate as conservatively as his situation will permit, to 
handle the situation gently, to feed his customers with 
as little as they can get along with, to keep his organi- 
zation intact at as little expense as possible. Doing this 
he will find before he knows it prices coming up again 
to a profitable point and the value of his timber show- 
ing an increase greater by far than any physical growth 
possible to it. Panic! There should be no such thing 

in yellow pine, and there can be none if those with 
even a modicum of business intelligence will view care 
fully the general situation of the country or even that of 
their own sections. 





LEGISLATIVE SUBJECTS OF SPECIAL INTEREST TO BUSINESS MEN. 


Two matters of national legislation are before Con- 
gress, and will soon be given hearings, that deserve the 
attention of every business man. One is the general 
subject of car and freight transportation service, and 
the other the granting of power to the Interstate Com- 
merce Commission to postpone the putting into effect 
of proposed advances in freight rates pending investi- 
gation of their reasonableness. 

The first measure embodies some features of national 
reciprocal demurrage, but in its present form is broader 
and more comprehensive. It has taken most definite 
form in Senate Bill No. 3044 and House Bill No. 13,841. 
The senate committee on interstate commerce will begin 
a Special hearing on this subject February 15, the special 
topie being what in the last Congress was called the 
‘‘Culberson bill,’’ but which has been reintroduced in 
both the senate and house under the above numbers 
with sueh changes as it is believed will add to its 
strength and efficiency. 

On March 3 the house committee will take up a gen- 
eral investigation of transportation subjects, giving con- 
sideration to the various bills increasing or defining the 
powers of the Interstate Commerce Commission. This 
inquiry in the house will be very broad, and at both 
hearings it is extremely important that the representa- 
tives of interests concerned and those who have evidence 
to present should be present. 

The national car and transportation service bill is 
entitled, ‘*A bill to require railroad companies engaged 
in interstate commerce to promptly furnish cars and 
other transportation facilities, and to empower the In- 
terstate Commerce Commission to make rules and regu- 
lations with respect thereto, and to further regulate 
commerce among the several states.’’ The bill starts 
off with some definitions of the duties of common car- 
riers. A somewhat lengthy quotation from this part 
of the bill may be desirable: 


BE IT ENACTED etc., That it is hereby declared to be the 


duty of every railroad company subject to the provision of 
the act to regulate commerce to provide sufficient 
tracks, depots, motive power, cars and all other needful 
facilities and appliances to enable it with reasonable 
dispatch to perform all of its duties as a common carrier, 
and to provide and furnish transportation, as that term is 
defined in the said act of June 29, 1906, for all interstate 
and foreign commerce offered, tendered, or to be offered or 
tendered to it for shipment within a reasonable time after 
demand therefor made by any shipper of such freight desir- 
ing such transportation, and to supply within a reasonable 
time at its station or stations from which such shipper 
gives notice that hé desires to ship such freight, at the date 
designated by such shipper where that is within a reason- 
able time, sufficient suitable cars in which to load the same 
and to promptly transport the same to its destination when 
destined to points upon the line of such railroad receiving 
such freight, and if destined to points beyond the line of 
such railroad then to promptly transport and deliver such 
freight in such loaded car or cars to the connecting carrier 
forming any part of the route over which such shipment is 
made, or to be made, for the purpose of transportation by 
such connecting carrier on to the destination of such 
freight, or for delivery by it to the connecting line or lines 
forming any part of the route over which the same is to be 
transported, to its ultimate destination; and it shall like- 
wise be the duty of each connecting line of railroad engaged 
in such transportation to promptly receive and transport 
such loaded car or cars to and deliver the same at destina- 
tion or to its connecting carrier forming any part of the 
route over which the same is to be transported, under the 
same duties and obligations as if such freight had originated 
upon such line of railway. 


Section 2 provides that it shall be the duty of every 
railroad company to exchange cars, loaded and empty, 
with every other raiiroad with which it connects forming 
any part of the route for the shipment of such freight, 
or with which it has joint rates. 


Section 3 gives to the Interstate Commerce Commis- 
sion power to make and establish all needful rules and 
regulations, general or special, which may be different 
according to circumstances and conditions for different 
railroads and localities and for the different kinds and 
classes of freight, providing for the time and manner 
of demanding cars or giving notice of shipment; the 
furnishing and exchanging of cars, loaded and empty, 
by railroad companies between each other; the reason- 
able compensation to be paid by each carrier for the 
use ete. of the cars of any other carrier; the free time 
which shall be allowed to the shipper or consignee to 
load or unload freight, demurrage charges, and in every 
way to give reasonable regulation to the transportation 
of freight. 

Thus the bill, while defining the duties of common 
carriers, does not attempt to state in exact terms what 
these duties shall be as to the supply or movement of 
cars but leaves it all to the decision of the commission. 
The cireuit courts are given power to enforce the pro- 
visions of the act and any order of the commission made 
under it. 

A considerable number of bills in both house and 
senate have been introduced along these general lines 
and it is hoped that the hearings to be held by the 
respective committees will be exhaustive and conclusive 
as to the facts, and further that commercial bodies and 
individuals will be present with their pleas and evidence. 

The second subject of special interest, which is also 
embodied in several bills and which will be particularly 
considered by the house committee, is the matter of 
granting to the Interstate Commerce Commission the 
power to suspend any announced advance in rates pend- 
ing hearing. Certain advances of the last few months 
have demonstrated the weakness of the Hepburn act in 
this particular. An advanee, however unreasonable it 
may be and however certain to be overthrown by the 
commission and the courts, can not be suspended with- 
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out due notice. In the meantime business is disturbed, 
with results oftentimes disastrous to shippers and at 
least annoying to the carriers ensue. 

It is believed that the Interstate Commerce Commis- 
sion should have the power to set aside, either on com- 
plaint or on its own volition, any proposed advances in 
rates, so that when put into effect they shall have solid 


. 


grounds under them and will be permanent. Such an 
enlargement of the powers of the commission will tend 
to permanency in rates, and to the better and more 
profitable conduct of any business affected. Lumber- 
men who have objected to advances appreciate the 
importance of settling the reasonableness of a rate 
before it goes into effect; otherwise there is a long 


period of uncertainty and then perhaps a long period of 
waiting for refund of excess rates that have been paid 
in the interim. 

These subjects and the importance of being repre- 
sented before the committees are commended to our 
readers, and particularly to the lumber associations that 
have collected evidence regarding these matters. 





JUST WEIGHTS AND OVERCHARGE RECLAMATIONS IN YELLOW PINE. 


One of the important matters submitted to the con- 
sideration of the members of the Yellow Pine Manu- 
facturers’ Association at their late annual meeting in 
New Orleans was the report of the committee on weights 
and weighing. Since the groundwork of freight charges 
is the weight ot the goods or commodities shipped, and 
correct weights at initial points must be the basis for all 
claims for overcharges, it becomes highly important 
that there should be an organized and united effort to 
assure correct weights. 

Starting out on this line the association’s committee 
on weights and weighing has done some good tentative 
work, which was reported upon at the New Orleans meet- 
ing. A schedule of weights was adopted at the associa- 
tion’s semiannual meeting in Chicago last July. This 
schedule was distributed among the manufacturers of 
yellow pine and now is in general use in figuring freights 
as well as in determining overcharges in weight. B. H. 
Morton, an expert scaleman, was also employed to visit 
the various track scales on which yellow pine shipments 
are weighed, for the purpose of examining them with 
reference to their conditions and competency to return 
correct weights. ‘The results of his efforts can be seen 
in the following report of the committee for whom Mr. 
Morton acted: 

As a result we have the following to report: In Illinois 
one scale was visited which was found to be in fair condi- 
tion. Out of two scales visited in Missouri one was found 
to be in good condition and one in only fair condition. Out 
of eighteen in Arkansas, twelve were found good and six 
bad. Out of fifteen in Louisiana, seven good, three only 
fair, four bad and one out of commission. Tennessee, six 
scales visited, three were found good, one fair and two 
bad. Mississippi, nineteen visited, ten good, four fair and 
two bad. Alabama, twenty scales visited, fourteen good, 
four fair and two bad; making the total number of scales 
visited west of the Mississippi river thirty-five, of which 
twenty were found good, four fair, ten bad and. one out of 
commission, against forty-six visited east of the Mississippi 
river, with twenty-seven good, ten fair and nine bad; making 


a grand total of eighty-one scales visited, of which forty- 
seven were found good, fourteen in fair condition, nineteen 
bad and one out of commission. 


Certainly the number of scales found in bad condition 
proved that there was a sufficient reason to make the 
investigation, and that there is ample ground for mak- 
ing a reform of such inadequacy of service. 

A form of loading ticket, as had heen suggested, was 
prepared by the committee, showing the car number, 
the tare, date of tare, kindof car, condition of car, 
weather on date of loading, number of pieces of dry 
stock loaded, number of pieces half dry, number of 
pieces green, number of pieces wet from rain, with size, 
length and grade, with ample space for remarks to 
show any variations from the standard thickness, width 
and length. A large number of the members have 
adopted this ticket for use, while others are using a 
ticket somewhat modified from the original. All mem- 
bers are urged to use this or a modified loading ticket 
embodying all the particulars named, as all will find it 
necessary to’be able to submit a certified copy of the 
original loading ticket in making claims for overcharges. 
Unless such a certified ticket can be furnished it will 
serve to weaken the standing of any claim made. 

In respect to the suggestion made by Mr. Becker, 
of the Western Railway Weighing Association, concern- 
ing a working plan with the Yellow Pine Manufacturers’ 
Association similar to that existing between the North- 
ern Pine Manufacturers’ Association and the Western 
Railway Weighing Association, the committee reported 
as follows: 

This plan provides that all claims be filed with the sec- 
retary of the lumber association by the members of such 
association and be passed upon by the.secretary of the lum- 
ber association before transmission to Mr. Becker. If the 
claim is not approved by the lumber secretary it is returned 
to the claimant; he forwards it to Mr. Becker, with his 
approval. The secretary of the lumber association is 
enabled by reason of carefully collected data, such as that 


which we have mentioned above, to form a reasonably good 
idea as to the justness or unjustness of claim. It is not 
always possible for Mr. Becker and the secretary of the 
association to agree on these matters, but such informa- 
tion as we have leads us to believe that a very heavy per- 
centage of the claims are settled in a manner satisfactory 
to both parties. 

Conference with Mr. Woolf, of the Southern Weigh- 
ing & Inspection Bureau, and Mr. Becker, of the Western 
Railway Weighing Association, demonstrated that both 
officials would be glad to join with the yellow pine ship- 
pers in such an arrangement. The committee promised 
to submit the proposition to the Yellow Pine Manu- 
facturers’ Association as a body at its next annual 
meeting, which was done accordingly. Some question 
was raised concerning the appropriation of money for 
the necessary expense of carrying out the arrangement 
with the Western Weighing Association and the South 
ern Weighing & Inspection Bureau; but the report 
of the committee was adopted, with the understanding 
that when 60 percent of the members of the Yellow 
Pine Manufacturers’ Association shall keep their records 
in such shape that all necessary data can be furnished 
the secretary’s office the claims will be handled through 
that department at an expense to be determined later; 
the fund to be prorated between the members filing 
claims through the secretary’s office. 

Thus progress was made in organized and systematic 
weighing, a uniform loading ticket to be used in mak- 
ing claims for overcharges on weight, and in having 
claims filed and adjusted through the secretary’s office. 
These were good strides in advance and promise excel- 
lent results. Codperation in these matters can not fail 
to be much more efficient and satisfactory than the unor- 
ganized and individual contention with the freight de- 
partments of numerous railroads about claims that have 
caused so much worry and loss to yellow pine shippers 
heretofore. 





LUMBERMEN SUFFERING WHILE RAILROADS SETTLE THEIR DISPUTES. 


In the preceding and the current issues of the AMER- 
ICAN LUMBERMAN are given installments of a report of 
the hearing before the Interstate Commerce Commis- 
sion, at Kansas City, Mo., January 27 and 28, of what 
has been broadly known as the case of the Star Grain 
& Lumber Company vs. railroads of the south and 
southwest, coupled with which report are examples of 
the characteristic testimony offered by both sides to 
the controversy. As generally has been known by 
those interested, this is a complaint instigated by con- 
signees, retail lumber dealers, located at points on the 
Sarta Fe line purely local to that system and not 
accessible by the rails of other roads at junctions or 
through the use of joint routes and rates, the latter 
consideration being one which induced the complaint 
made by the 122 complainants specifically mentioned 
in the hearing. 

It was noticeably shown by the evidence given be- 
fore Commissioner Harlan, and is reflected in the testi- 
mony published in this and the preceding issue of the 
LUMBERMAN, that in effect the action of the Santa Fe 
company officials in abrogating through routes and 
rates with the Cotton Belt and the latter’s connecting 
lines was the arbitrary working of a hardship upon 
the complaining consignees. It’ is equally a hardship 
upon the manufacturers of lumber in the territory of 
the Cotton Belt and the latter’s connections. The re- 
tail lumber dealers who figure as complainants in this 
hearing are entitled to no small degree of credit for 
the action they have taken. Incidentally their con- 
certed action reflects the benefits accruing from asso- 
ciation membership, for while the complainants figure 
by their individual names in the formal presentation 
of the cause their efforts were concentrated through 
the seeretary of their organization, the Southwestern 
Lumbermen’s Association. 

The testimony demonstrated beyond reasonable 
doubt that the Santa Fe lines had determined to se- 
cure the-revenue, or the lion’s share of the revenue, 
on all lumber destined to Santa Fe local points, irre- 
spective of its origin, and that to accomplish this end 
it abolished or caused to be abolished its joint rates 
and through routes with its connections, upon which 
are located scores of manufacturing plants which be- 
fore the abolition of the through rates and routes 
found a ready and profitable market at Santa Fe 
points in question to the benefit of both shippers and 
corsignees. It was demonstrated, also, that such con- 
signees by such arbitrary action have been absolutely 


deprived of certain kinds of lumber and certain kinds 
of shingles upon which their consuming trade has for 
years been dependent. This shutting out of sources of 
supply affects materially manufacturers of such grades 
of forest products located on rails other than those of 
the Santa Fe road system. 

A rather broad interpretation of the Santa Fe’s 
avowed position in the matter is that, dissatisfied with 
its division of the through rate with its connections, 
it has shut off consignees, manufacturers and whole- 
salers from a profitable trade pending an adjustment 
of those divisions in accordance with its own view- 
point. Commissioner James 8. ‘Harlan, in fact, an- 
nounced in effect that the contention rested upon this 
position of the Santa Fe officials. Pending adjustment 
of this controversy between the Santa Fe, the Cotton 
Belt and its other connections, the lumbermen—retail- 


ers, manufacturers and wholesalers—are suffering an 
almost incalculable loss. It should be said to the 
credit of the St. Louis and Southwestern (‘‘ Cotton 
Belt’’) that it has made its issue one with that of 
the complainant retail lumbermen, and throughout the 
hearing its interests were identified with those of the 
complainants. As the situation now stands and has 
stood since the gradual abolition of through rates and 
routes the lumber interests involved, with the excep- 
tion of the comparatively few located directly on the 
rails of the Santa Fe system, have been compelled to 
and are now suffering from the dog-in-the-manger at- 
titude of the Santa Fe company, and it is to be hoped 
that the untanglement of this controversy will be a 
speedy one in justice to shippers and to receivers and 
those unfortunate enough to be located at strictly 
Santa Fe local points. 
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OPENING OF THE PORT ARTHUR CANAL. 


The opening of the government canal from Port 
Arthur, Tex., to the east Texas lumber centers of 
Beaumont and Orange, which was celebrated with 
great enthusiasm on January 22, 1908, means much 
both to the lumber industry of that section of Texas 
and to its commercial interests generally. 

This government work is not a deep ship canal, 
but is a deep barge canal. Many of the smaller ves- 
sels which do a coastwise trade on the Gulf or across 
the Gulf to Mexico and Central America can now 
load at ‘the ports of Orange and Beaumont and pass 
directly to sea, but a majority of the vessels and all 
of heavy draft must, of course, load or finish loading 
at Port Arthur. Nevertheless the advantages to the 
cities concerned will be very great. Barges and light- 
ers furnish an extremely cheap and easy method of 
transporting lumber, and since this channel is re- 


liable and the distance is not great it will enable the 
saw mills of Beaumont and Orange to put their lum- 
ber aboard vessel at a decidedly lower cost than here- 
tofore, and probably will divert to the coastwise trade 
some lumber that otherwise would go by rail. 

As will be noted in the report of the opening cere- 
monies, the canal is fifteen miles in length, with a 
bottom width of 100 feet and a minimum depth of ten 
feet at the mean low Gulf level. The dredging of 
the canal began January 11, 1906, and was completed 
January 27, 1908, at a cost of about $535,000. 

Another feature than the direct advantage to the 
section concerned is the demonstration which it makes 
of the proposed intercoastal canal along the Gulf, 
which in turn is a part of the great scheme which has 
in view the building of what would be practically an 
inland waterway along almost the entire eastern and 


southern water fronts of the United States. It is a 
demonstration of the practicability of the plan, and 
the benefit that will accrue to the section now directly 
concerned will lead to demand from other sections 
for an extension of the same advantages to them. 
Not only will such a grand plan connect by safe 
passage way the ports of the Gulf but it will be vir- 
tually a feeder to the Mississippi river. It is not 
too much to expect that, in another decade or two, 
economically handled barges may load at the saw 
mills along the Gulf and make delivery at docks in 
Chicago, St. Louis, Kansas City, Cincinnati and Pitts- 
burg. This channel is a link, though a small one, in 
the wonderfully ramified system of water channels 
which some time in the future will join at a low cost 
of transportation all the ports of the Mississippi valley, 
and will reach around also into the Atlantic coast. 





REPLIES TO INQUIRIES AS TO YELLOW PINE ORDERS, INQUIRIES, STOCKS AND PROSPECTS. 


In response to inquiries sent out by the secretary 
of the Yellow Pine Manufacturers’ Association from 
its office in St. Louis, January 18, 125 replies were 
received, from which we compile the following results: 

In response to the question *‘Are your inquiries 
heavy or light?’’ thirty-six replies were received to 
the effect that they were normal, thirty that they 
were heavy, fifty-five that they were light, six mak- 
ing no answer. Arkansas mills returned the most 
answers that inquiries were normal, namely eleven, 
and Georgia and Florida the least, or merely one. 

The question ‘‘Are you making any special effort 
to secure orders?’’ elicited forty-four answers in the 
affirmative, seventy-seven in the negative, and five 
concerns not stating. Arkansas mills reported the 
largest number replying ‘‘yes;’’? namely, ten; Texas 
next, nine; Louisiana, Alabama, Georgia and Florida 
each six and Mississippi five. 

In reply to the question ‘‘How long will your pres- 
ent supply of orders for planing mill stock keep your 
shipping department busy?’’ seventy-one reported one 
to twenty days, eighteen twenty-one to fifty days, 
thirty-seven not stating. 

In the saw mill department twenty-five had enovgh 
lumber to ship for one to twenty days, twelve from 
twenty-one to fifty days, six from fifty-one to seventy- 


five days, eighty-six of the mills failed to state. 

Fifty-six concerns reported that their order files 
were increasing, orders on hand for carloads number- 
ing 1,732; nineteen reported orders to be decreasing, 
with 427 carloads ordered, showing a net increase of 
orders of 1,305 cars among seventy-five members. 

Members of the association to the number of 105 
showed an aggregate increase during the two weeks 
preceding the receipt of inquiry of orders for 4,205 
carloads. 

The state of stocks on hand at the mills was shown 
as follows: 


Mem- Above Mem- Below Nor- 
bers. normal, bers. normal. mal, 

Missouri, Oklahoma 
and Tennessee... 1 8,000,000 -_ *sthenene 2 
DEED 255242:500 9 17,400,000 6 7,150,000 7 
I 65-6548 3068 8 17,500,000 5 9,000,000 3 
err 13 24,500,000 10 16,500,000 7 
Mississippi ....... + 4,000,000 5 6,100,000 3 
ES 7 8,925,000 + 4,825,000 2 
Georgia and Florida 8 6,800,000 2 150,000 1 
| errr 50 87,125,000 2 3,725,000 2 


3 43,72! 5 
A net amount above normal of 43,400,000 feet among 107 
members. 


Seventeen concerns reported an aggregate increase 
after January 1 of 6,715,000 feet of stock, while 
fifty-nine members returned replies indicating at their 


several plants an aggregate decrease of 31,578,000 feet. 

Nine replies indicated stocks above normal amount- 
ing to 4,650,000 feet, sixty-three stocks aggregating 
37,005,000 below normal and fourteen normal. Thus 
the result appears that eighty-six replies show 32,355,- 
000 feet of stocks below normal. 

Two members reported 200,000 feet of edge grained 
flooring above normal and forty-seven members 7,920,- 
000 feet below normal. The net amount below normal 
thus appeared to, be 7,720,000 feet. 

To a request to mention any items that were below 
normal replies were received that were formulated in 
the following table: 


Members. 
33 below normal edge grain flooring. 
29 below normal flat grain flooring. 
18 below normal siding. 
38 below normal finishing. 
35 below normal No. 1 boards. 
25 below normal No. 2 boards. 
23 below normal No. 1 dimension. 
14 below normal No. 2 dimension. 


Opinions of the outlook for business were to the 
following effect: 

Nineteen considered the prospect good, twenty-seven 
bad, fifty-nine fair, while twenty-one neglected to 
make a statement on that head. 





LUMBER TRADE BETWEEN THE UNITED STATES AND MEXICO FOR THREE YEARS. 


Importatiohs into the United States of mahogany 
and other cabinet woods during 1904, 1905 and 1906 
showed a considerable variation from year to year, 
the movement indicating a decline rather than an 
increase, as might have been expected. On the con- 
trary, exportations of lumber and manufactures of 
wood from this country to Mexico considerably in- 
creased in the years named. The following table 
shows the value of the importations into the United 
States from Mexico of cabinet woods for the three 
years named: 





DESCRIPTION— 1904. 1905. 1906. 
IN 8035556 6554505008 $591,390 $326,868 $434,018 
All other cabinet woods...... 96,930 115,851 83,114 
All other, unmanufactured.... 36,055 39,150 29,835 
Saree 6,354 4,719 6,006 

MERE das ced capa eewned $730,729 $486,588 $552,973 


It will be seen that mahogany was the principal 
wood imported. Its value in 1904 was $591,390, fall- 
ing to $326,808 in 1905, going upward to $434,018 in 
1906. Material classified as ‘‘all other cabinet woods’’ 
was imported from Mexico to the value of $96,930 
in 1904, $115,851 in 1905, and $83,114 in 1906. There 
were also other items in manufactured cabinet woods. 
Altogether the valuation of importations to this coun- 
try of Mexican cabinet woods and manufactures 


thereof in 1904 was $730,729; in 1905, $483,588, and 
in 1906, $552,973. Thus there was a falling off from 
1904 to 1906 of $177,756 in value of importations. 

Exportations of lumber and manufactures of wood 
from the United States to Mexico make a fairly pro- 
gressive exhibit in the three years covered by the 
statistics presented. The following table makes this 
obvious: 





DESCRIPTION— 1904. 1905. 1906. 
ae $ 489,689 $ 696,903 $1,076,334 
Boards, deals and planks. 2,073,26 1,786,009 1,815,062 
arr 19,746 716,737 755,132 
WORRIES © 2 6.6 0.5.6:0.000000 612,433 647,475 848,279 
All other manufactures. . 446,822 466,774 668,080 

ere rere $4,241,957 $4,313,898 $5,162,887 


Starting with 1904 the value of exports to Mexico 
was $4,241,957; $4,313,808 in 1905, and $5,162,887 in 
1906. Exports consisted largely of yellow pine from 
Texas and Louisiana. The most progressive move- 
ment was in timber, the value of which in 1904 was 
$489,680; in 1905, $696,903, the value rising to $1,076,- 
334 in 1906. The increase in the last named year 
doubtless was caused by the progress that developed 
in that year in railroad construction. 

In the matter of what the government rather 
archaically characterizes as ‘‘boards, deals and 


planks’’ there has been a decrease in valuation of 
exports to Mexico despite the rise in prices of south- 
ern pine in the three years named. In 1904 the value 
of exports of such lumber was $2,073,297; in 1905 
the value dropped to $1,783,000, but did a little better, 
under the stimulus of prosperity, in 1906, when ex- 
ports were valued at $1,815,062. Exportations of fur- 
niture to Mexico make a considerable showing, hav- 
ing been $612,433 in value in 1904; $647,475 in 1905, 
and $848,279 in 1906. Other manufactures of wood 
were exported to Mexico in 1906 to the valuation of 
$668,080, showing an increase over exportations in 
that class as compared to exports of previous years. 

The subjoined table shows the wholesale prices of 
yellow pine and oak lumber in Mexico a thousand 
feet, gold basis, at the time the government state- 
ment was made, which was recent: 


DESCRIPTION— Prices. 
Yellow pine finishings, No. 1..............+. $47.50 to $50.00 
Yellow pine finishings, No. 2.........+.se0- 45.00 to 48.00 
BGSe. STAtM GOOTINS, Boe ccccccccecscccccocs 48.00 
BO. BORIS BOSTEMe, B..c occ ccbecccccvcccce 46.00 
Edge grain flooring, A plain..2..........06. 42.50 

Oak, first and second— 

CmnSter BRIO WHER. 2 c0co cddiccccccsverene 92.50 
EE EL ba'since 50 5 006605080 44606004005% 80.00 
GUOEURE FOG. nc ccccccccccccccesecescoseces 88.00 
LL RAPT EETCC TTT Teer iy ee 80.00 





BUILDING PERMITS IN THIRTY-FIVE CITIES IN JANUARY. 


The report of building permits taken out in thirty- 
five of the principal cities of the United States during 
January, compiled by Construction News, of Chicago, is 
more favorable than was expected. While the decrease 
in January, 1908, was 36 percent as compared with Janu- 
ary, 1907, there is still a large amount of building under 
way and projected. Only eight cities show gains. These 
are New York, including Manhattan and the Bronx, Kan- 
sas City, Denver, New Orleans, Portland, Ore., Terre 
Haute, Ind., Paterson, N. J., and Topeka, Kan. ‘The 
table showing the building situation is as follows: 


January, 1908. January, 1907. 
No. No. 
; Ciry— Bldgs. Cost. Bldgs. Cost. Loss. 
iNew York.... 133 $ 4,907,575 207 $ 4,622,725 * 6 
Chien 006% 0% 476 2,570,050 484 .3,285,800 21 
Brooklyn ...... 266 1,363,185 699 5,337,871 74 
Philadelphia ... 578 .510 897 2,488,460 61 
St. Louis....... 479 797,971 518 1,600,926 50 
| Dae 298 625,545 218 604,475 * 3 
Kansas City.... 231 515,360 208 444,355 * 16 
eu, eee 113 333,698 110 500,371 33 
DOWN «© see casey 308 326,750 285 791,900 58 
Denver’ <.....:,' 196 294,750 143 270,055 * 9 
Cleveland ..... 308 291,771 421 707,773 
Terre Haute 30 286,901 21 75,660 *279 
Allegheny .....: 77 275,425 163 349,263 21 
_. . a Pre 27 26,165 30 91,535 71 
Buffalo, N. Y... 127 243,000 153 418,000 41 
Baltimore ..... 168 213,344 129 332,060 35 








I. ae 105 197,184 140 279,326 29 
New Orleans... ... 195,554 — 311,176 37 
ea 79 188,750 78 170,775 * 11 
Rochester ..... 59 140,160 70 87,085 25 
Indianapolis ... 172 134,697 122 546,066 75 
Milwaukee .... 50 122,330 94 156,749 21 
Dallas ..... | 108,793 151 371 41 
Columbus ..... 51 93,680 94 194,875 52 
| TOO 53 88,350 59 175,290 49 
Paterson ...... 42 71,415 22 32,001 *123 
Chattanooga ... 121 63,380 154 94,015 32 
Birmingham ... 67 63,178 87 J 27 
pe” era 35 60,400 56 94,369 35 
Topeka ........ 26 37,520 13 19,100 * 96 
Grand Rapids.. 34 32,125 43 48,335 33 
EE sa x sipaiges 23 21,980 27 50,375 56 
Davenport ..... 11 18,975 9 22,056 14 
Harrisburg .... 8 10,028 13 29,035 65 
| Be ee 12 8,525 12 45,045 81 

Totals ....4,715 $15,683,024 5,930 $24,650,643 36 





+ Including Manhattan and Bronx. 
* Gain. 


The above table speaks for itself, but it may be worth 
while to note that in some cases there is ‘little if any de- 
erease in the number of permits even though the value 
has declined. In Chicago there was a decrease of 21 per- 
cent in value of permits issued, but practically no de- 
crease in their number, indicating that small construc- 
tion is to go on about as usual. St, Louis shows prac- 


tically the same condition. The country through, the 
decrease in the number of permits shows a much smaller 
percentage than in cost. It is evident that the people 
still are well off and that there is an abundance of 
money; in fact, the present ease in the money market 
will tend to stimulate real estate improvement as the 
season progresses. 

It would be interesting to know the situation in the 
small towns and agricultural sections. From reports 
coming to this office it is thought there will be at least 
the usual amount of village and country building this 
year. The reduction in the price of lumber, which is 
particularly important in that class of construction, en- 
courages building, and the people of the small towns and 
the farmers have been less affected by the money panic 
than the people of the larger places who depend more 
upon the financial situation and especially upon manu- 
facture. 

About all that prevents a-large increase in building 
projects is the continued high price of labor and of some 
of the materials other than lumber. The unions have 
not decreased their prices nor increased their hours of 
labor so far as the cities are concerned, although it is 
observed that more and bettcr work is being done for the 
same wages and during the same time than when demand 
for labor was active. 
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SENATOR BEVERIDGE’S ARGUMENT FOR PROPOSED 


Advices from Washington indicate that the Beveridge 
bill, providing for the creation of a tariff commission, 
is to be strongly supported by important business inter- 
ests of the United States. Perhaps most influential and 
active in its support will be the National Association of 
Manufacturers, a delegation from which, headed by 
President J. W. Van Cleave, of St. Louis, was present 
in Washington this week. 

The bill provides for the creation of a commission 
to consist of five members to be appointed by the Presi- 
dent by and with the advice and consent of the senate, 
to be chosen solely with a view of their fitness for the 
work and with no regard to their political affiliations. 
The representative character of this commission has 
been stated in the AMERICAN LUMBERMAN. It appears 
evident that the commission is not to be appointed with 
any partisan purpose—in fact this is expressly provided 
by the terms of the bill—and that its object is not to 
revise the tariff nor to raise or lower the tariff, but 
simply to do the work of investigation as to the facts 
surrounding our import duties which Congress is unable 
to do. 

In his address supporting his bill Senator Beveridge 
said that the commission, if appointed under the bill, 
simply to investigate as to the facts surrounding our 
import duties where Congress is unable to do so. 


Neither is properly legislative. The commission is to 
be an assistant and a servant to Congress. 

Disclaiming any intent to insist on the terms of his 
bill, the senator said, ‘‘Some plan to get facts and to 
classify articles must be made at once, for Congress 
itself can not get these facts or make these classifica- 
tions. The tariff is fixed by facts; how to get at these 
facts is the first question in the whole tariff problem. 
If any man needs the facts more than another it is the 
protectionist. You can not wisely protect any business 
unless you know the facts about that business. In a 
purely revenue tariff some duties can be fixed without 
any facts, such as duties on coffee, tea ete., but the 
facts are also necessary vo the advocate of the purely 
revenue tariff, for even such a tariff must embrace thou- 
sands of articles, because the need for revenue is so 
great.’? 

The senator pointed out how Congress in both branches 
is constantly appointing commissions to investigate spe- 
cial subjects or to carry on special departments of work 
under the government, and said, ‘‘If we provide experts 
to find out the facts about things which have to do with 
only a few of the people, how much more should we pro- 
vide experts to find out the facts about a thing which has 
to do with all of the people?’’ He pointed out the enor- 
mous scope of the tariff schedules and the expert knowl- 


TARIFF COMMISSION. 


edge and the careful investigation and long time re- 
quired to get at the fundamental facts underlying any 
logical tariff. 

He also showed how laborious the work had been of 
framing the existing tariffs and the inconsistencies in 
them, and how the tariff was largely the result of com- 
promise between conflicting ideas held even by people 
whose economic principles wére identical. 

American methods were compared with those of Ger- 
many, which employed the services of a tariff commis- 
sion for six years before enacting its present one. He 
said that only the United States, Servia and Portugal 
now have straight cut protective tariffs, while other 
countries are enhancing their foreign trade and building 
up their industry and commerce by tariffs adapted to 
those ends. 

Tariff revision is feared by two classes: those who 
receive a degree of protection under the present tariff 
to which they are not entitled, and those who fear a dis- 
turbance of business conditions which will be to their 
injury. But since a tariff revision must come it seems 
evident enough that justice stands the most chance of 
being done and the utmost benefit to the country being 
secured if the revision be made as the result of careful 
study by experts, such as should be selected to constitute 
the commission. 
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PACIFIC NORTHWEST CARGO STATISTICS COVERING FOURTEEN YEARS’ SHIPMENTS. 


[Compiled by the Pacific Coast Lumber Trade Journal.] 

In the fourteen years the cargo mills of Washington, 
British Columbia and Oregon have made shipments, both 
foreign and domestic, that aggregate 11,813,787,041 feet 
of lumber. Of the amount 8,229,846,079 feet has been 
sold in domestic markets, including California, territorial 
possessions and the Atlantic seaboard. The foreign 
business in fourteen years has amounted to 3,547,711,155 
feet. 

More than seven-eighths of the domestic trade has 
been with California, which state has consumed upwards 
of 7,496,492,711 feet of lumber, for the last two years 
taking over 1,000,000,000 feet annually. The Hawaiian 


islands have a record of 409,361,311 feet in fourteen, 


years and the Philippine islands 


135,796,035 feet. 


Alaska has consumed 188,196,022 feet of lumber shipped 
there by water, in addition to the output of the Alaskan 


mills, 
nually. 


which is now estimated at 16,000,000 feet an- 


Australia is the big foreign buyer, and has been for 


many years past. 


During the fourteen years’ shipments 


covered in the accompanying tabulation it will be no- 
ticed that another year’s trade will put that country over 
the billion mark, this year’s shipping raising the Aus- 


tralian record to 996,425,205 feet. 


South American countries—Peru, Chile and Brazil— 
have been the second best market for the Pacific north- 
west cargo shippers, with an aggregate of 787,185,853 





feet. China and Japan combined hold third place, with 
a record of 747,836,548 feet. Mexico and Central 
America have taken 188,466,537 feet, as shown by the 
fourteen year record. 

European trade has never been successfully developed 
as regards Pacific coast woods, which is largely due to 
the fact that the mill men here have not until recently 
made a strong bid for it. Then there is very keen com- 
petition with the yellow pine states of the south Atlantic 
and Gulf region, and from the Baltic region of northern 
Europe. In fourteen years Europe has only purchased 
280,838,370 feet of lumber, which is practically one- 
half of the shipments to the port of San Francisco in 
the single year 1907. 








































































































































































































> FOREIGN DOMESTIC . TOTAL 

SHIPPED FROM ‘ - Oth 3 " Total 

. South China & Mexico U. K. & -Other Totals Philippine | Hawaiian . Total 

‘ : A a California * Water 

om } America Japan — Europe cette — Foreign Island Islands am Domestic || Shipments 
J ‘ —— 

| | : 

Ee CR 28,313, 923 21,818,502]. 4,578,026) 6,090,633] 6,685,718] 5,765,419] 3,709,763] 76,961,984]|.........<.| 11,549,355]........ -{809, 799,933]321,349,288]|398,311,272 
Beitiel Columbia oa ; = 22] 6!116;095] 12;595,886| 2,670,396] 2,370,560| 8,753,019|.......... | 1,757,693| 34,262,649/]..........|... OES SE, ENTIRE: 1,929,589 1,929,589}| 36,192,138 
PWOtRIS BORE sicicscccsoccecess ” | 84,429,018] 34,414,388 7,248,422| 8,461,193| 15,438,737/ 5.765.4191 “5.467,356/111,224,533]|.......... | 11,549 a6... RES. 1311,729,522|323,278,877 434,503,410 
bes wisps anaes +...) 43,765,761] 32,139,556| 12,632,650| 6,716,288] 5,504,544] 28,092,765) 2,214,264/131,055,817||..........| 15,484,496|.......... :[894, 493,048]409,977,644]/541,033,361 
‘Washington and Oregon Sh Rear eee) 5,874,958] 6,103,311] 4,868,154] 65,367,032] 5,558,711| 9,548,324| 3,424,780] 40,745,270||........ = SE ae aren 13;602,811| 13,602,811|| 54,348,081 
Wipe POW. ic iecaisavigcscans ...] 49,630,709] 38,242,866] 17,600,804] 12,083,320 11,063,255| 37,641,089] 5,639,044{171,801,087]].......... Ce ae (408,095,869 423,580,355]|595,381,442 
Lis coapGanerSiapaiaes ~) 44,821,574] 34,517,203) 22,499,767] 13,007,364] 9,486,450] 11,242,086] 9,579,665/145,153,109]|..........| 20,799,855|..........|854,226,472 376, 026, 327 520,179,436 
Weshington and Oregon ETE E SE 17,561,699] 11,002,786] 15,550,324) 1,523,140] 9,686,917| 3,834,830] 3,084,216| 62,543,912]|.......... | Teens os 2p eee ie have | 1,461,012] 1,461,012]] 64,004,924 
WA TONG aia bcicidiciss «540s asinine 62,683,273| 45,519,989| 38,050,091] 14,630,504{ 19,172,367! 15,076,916] 12,663, 881|207,697,021||.........- | 20,799,855].......... \355,687,4841376, 487,339]|584,184,360 
PAIK: 5i6:0.00manr0es 46,242,383] 25,973,768|- 35,991,494] 9,345,469] 16,788,593], 8,488,531] 10,849,559/153,679,787]|.......... Ei. Rae 347,298,269 374, 096, 853 627, 776, 640 

a Sorambl 91 Srateraievarp acsiacereigarnes | 22,049,732| 6,972,620] 12,993,963] 3,400,000] 8,212,156|’ 8,010,667 649,038| 62,288,176]|.......... i RAE OPE | eee Rees Reece 2,288,17 
RMRMEN ORE cc cos sss cccss oomeon i 68,292,115] 32,946,378] 48,985,457] 12,746,469| 25,000,749| 16,499,198| 11,498,597/215.967,963||..........| 26,798,584].......... 1347,298,2691374,096,853]|590,064,816 
Mie ciao ueeen ] 37,147,070) 19,215,654] 17,940,132| 7,864,463] 2,265,361) 9,142,345] 13,318,016/106,893,041)/......... .| 32,681, 968 De oni aleneiontl 346,494,388|379,176,352||486,069,393 
aenineiet mba Linke. eee nak near | 24,993,799| 5,928,008] 7,755,827] 4,890,000 4,408,800 5,886,004 1,272,165) 55,134,603)}..........]-.----- RE) ORI: (a PEN ET GRE: (Rie 55,134,603 
Totals 1898 Seclatandaics-weneis ahaoeiia 62,140,869] 25,143,662] 25,695,959] 12,754,463] 6,674,161] 15,028,3491 14,590,181|162,027,644]|.......... | rere 346,494,3881379,176,352||541,203, 996 
PA c.\cus ohbetome 40,877,578) 24,969,909] 34,658,624] 8,201,082) 7,409,871] 12,041,828 ~-9,070,098/137,228,990)| 3,724,373 59, 166, 907 iti atanald 1379,656,816|442,648,096||579, 777,086 
bdo ry _—_ Biecduiaiens oreo AM 17,990,322] 6,399,924] 14,901,607 286,136] —-907,646| 6,238,470] 3,408,303] 49,132,308)..........]. +--+. EINE LR RE KIER: 49,132,308 
Watete BOA: 5 i.0605:05 00:0:9:0:0% ... «| 58,867,900] 30,369,833] 49,560,231] 8,487,218] 8,317,417 18,290,298] 12,478,401|186,361,298|| 3,724 373) oe cine -.|379,656,816]442,548,096]|628,909,394 
@ OLORON 2. 000008 «.-) 56,902,139 34, 556,276] 33,448,227) 9,488,801 433,967] 12,284,414] | 4,828,839 159,942, 663 ~ 3,875,190] 59,540,163] 29,00: -031|370,258,913|462,678,297||622,620,960 
Se Solumb i. RRR ESS |. 81,783,542) 739,125| 4,092,212 105,301 2% 676,937| 5,117,672 466,724| 74,981, 3] Phnio PArRiCE eee OO eer Sees 74,981,513 
ide RENE 6a c6asga.cersa cece 98,685,681 <a.200,c0il 37,500,098 9,594,102| 33,110,904] 17,402,086] 5,295,563/234,924,176|] 3,875, 190i 59,540,163] 29,004 “9311370, 258, o1siae2, 678, 2971 1697,602,473 


hington and Oregon ............ “.) 55,428,427| 39,675,154] 
Deitieh “Columbia : 22,922,452| 14,648,804 


| 46,762,371] 12,898,321 











12,702,692 82, 599} 10,121, 532) 3,926, _— 3,081,391] 67,4 


peeteveeee 170,260|| 67,656,350 


| 7,473,299] 21,793,210] 14,370,573|198, 401, $:980| 16,601,262) 47,231, 366] 8, 835, S188 403,245,540)/475,913,308||674,314,663 











59,465, 063 12,980, 9201 17,594, 831i 25,719. 830] 17,451, 9641265, 887. 7.4451 3 16, 601, 262\ 47,231, 366] | 9,005,400/403,245, saole7e, 083,568||741,971,013 





Totals 1991. v.02... cevvcessees «» =| 78,350,879] 54,323,958 








sane | 38,578,962) 38,159,699 
ew Sad ? 2,089,411! 2,193,265 
British Columbia | 20,631,920) 9,284,552 





19,658,317] 9,701, a38 
ictrctt 5, won 625 


6,277,973| 27,145,177| 10, son 946/150,085,594 
oeecrsccee 3,839,737 0,977| 40,122,856 
9,168,616} 9,830,463) 2, 188, 1265 55,685,008! 


6,177,622] 25,670,016| 8,727,693)/457,763,733/498,338,964|/648, 424,558 
3,991,127|. 2,614,507] . 273,938]148,339,249|155,218,821||195,341,677 
tee eeeees 1,000, 1,000,000}| 56,685,008 























10,168,749] 28,284,523] 10,001,531|606,102,9821654,557,785] 900,451,243 


























NN TON 6.06 o0 occ s sce ec 61,300,293] 49,637,516] 52,886,350] 12,797,145] 15,446,589| 40,815,377/ 13,010,188/245,893. 4581 
ee ast ack tees graheas a eeED ~.| 72,230,804] 63,972,673] 34, 679,763) 8,522,877| 14,569,040 37. 069.3321 2.943,777|223,989,2651| 36,632,709] 22,571,671| 8,577,456|456,644,333|523,826,169||747,315,494 
—- DLE GREETS oe 2,346,465] 6,063,723] 35,708,590|.......... 1,792,0 | 7,828,145] 2,083,30 i 55,822,314|| 9,599 ial seeceecess} 87,720,000] 97,319,000|/153,141, =e 
(British MEREMANEE, 4S Gicsidereaeenes 5,155,175| 10,118,027| 6,965, 839 275,345] 14,653,600) eee h yo ga | Ee I ERCRE: AAAS r henry: 62,238,694 








3 chit WOOT 0... cree ssererccees 79,732,444{ 70,155,423] 


77,854,183| . 8,798,222) 31,914,723] 67,001, ‘eil 7,993,8171342,050,273 





45,231,7091 22,571,671) 8,577,456|544,264,333|620,645,169||962,695,442 











Washington ......ccccrcccscceseses 50,946,307) 11,768,443 
British eSolumbia Sek coals euneneem if 7,699,076] 11,373,793 
**Oregon ...-- Rinathes che aeadtb<chae 4,530, 981) Cotenseeen 


16,930,822] 6,632,564] 4,602,020] 10,699,800) 84,565,039)186,144,995 
oir EC cctnea teed 8,076,286 322,72 i 33.17 


,O76,286).........- 7,244 
1,811 2,638,662] 2,971,292| 29,172,736 


ew rcceccfencesccccehesececec ce sess casccoclocseiacces 33,177,244 


6,737,016] 10,793,690) 92,461,178|454,113,027|480,889,911/|667,034, 906 
sises ai 1,544,580) cercccenes 1135, ¥90, 337, 147,297,071||176,469,807 





neo Bee ROOD zs garcia vatcnes 1 63,176,364| 23,142,236] 








44,667,994 6,632, 564) 12,679,806 13,338,452] 87,859,059|248,494,975 


17,299,170] 12,338,2701 92,461,178 |689,803,8641628, 186,982||876,681,957 




















2,147,447/595,240,680/622,495,737 [e26. a 032 







































































Washington ...... “| 40,622,367| 66,797,905] 47,489,889] 14,830,875] 17, bey 161] 14,108, 7 3,216,706|201,030,589]| 5,424,104) 19,683,606 FA 
British eSelumbia . | 13,910,784] 11,970,963! 4,838,004).......... 14,781,264) 4,156,980 153,935] 49,811, 980)).... 0. cc nfe cc ce sie cc cfocccweccc cfc cscs csscdecsecsccce 1,93 
OFOBONn 2... ccccecccescceescescecees | 8,838,578 4, 195, 477} $5,706, 0881s 5.005... | 3, 163, 832) 7,075, 976} 1,795,102 ; 57,854,190|| 7,154,986) 1,043,000 215,000/145,154,351/153,667,337 ot, 21, 527 
mn BOOS cc ccc cccccecveces | 63,371,729 82,964,345) 85,123,118] 14,830,875] 35.116,2871 26,341,348) 5,165,7431308,696,709|| 12,579,090] 20,726,606] 2,862,447|740,394,931|766,063,074||108797648°9 
Washington .... wceeeeeeeeecees 63,269,733| 87,580,794 +. 593,172| 17,850,130 kt Tey 575) 7,784,498] 3,047,814]221,361,716]| 8,498,430] 27,578,065] 14,513,353/811,218,380/$879249420 1100601136 
‘British. SSolumbla eee gece ccceees me 23,937,218] 26,623,607) 4,595,753)........ 413, ate 8,604,204] 6,002,210]¢79,176,862/|..........J...+-.-.-0fee ° eee 79,974,7 H 
Oregon .... cececeeccnceeereeeeree 23,069,027] 5,556,644] 69,706,171, — 201,8 6 a 433° if | era 4:460,147/112,526,918|| 7,172, 697 25,800 .]267,442,285/274,442,285//387,167, 0 
Totals 1906 ....... Cccescaces -}110,275,978|119,761,045/105,895,096 18,051,986) 29,172,518] 16,388,702} 13,510,171 413,095,496]| 15,671,117] 27,603,065] 14,513,363|1079459333/1154688070 11567743566 
Washington ..... cee eeeeeeeeececs ..] 59,621,663]109,098,714] 35,282,855] 35,954,438] 9,355,806] 3,297,710) 10,109,350)262,720,536]| 6,005,870) 22,801,221) 21,957,775|774,141,145)830,128,486 1092849022 
British Columbia Cole eccceveencgee . | 1] 24'336;690| 20,687,819] 6,617,248 559,022) 9,209,422) 1,595,075) 5,187,932] 67,193,208]|/..........[.......%. A rere Pare See 67,193, 208 
OTeBON ...-eeeeeecerveverercrcertes 31,529 600| 7,482, 290 56, 963,238 2,205, 096 2,471, 328 ow ll asiaveo-0i8 beseeeeeee cd 100,651,552 4,639,505, 1,788, 261]......200. 240,359,832]249,596,340//350, 247,89° 892 
Totals. 1907 .......- ere eeeeee a nas, 487 ,953]137, 268, 823) 97,863, 341) 38,718, 556) 21,036, 556i 4,892, 785) 15,297, 282/430, 565,296]| 10,645 379) 24,584,482] 21,957,775|1014500977|1079724826 1510290122 








Grand total 14 years’ water shipments ,|996, 426, 208787, 185, 853/747, 836, 548|188, 466, 537/280, 838, 3701319, 191, 810/227, 920. 753|3547711155 








135,796, 0351409, 361, 311]188, 196,02217496492711[82298460791|11,777,711,155 











“*Addendum: Oregon made no forei 

Shipments by Q. Department to 

Domestic Unclassified ipments 
Complete total 14 years’ water shipments ..~...... 


**11 months only, 


a in 1894. 


Not included above East Coast U. 8 
PRs scr ge Suet ogan, 4 sa 





‘ ¢Panama and New York shipments included. 





not included. ° 
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FOREST PRODUCTS 


Probably most lumbermen who have thought about 
the subject at all but have no special information re- 
garding the matter have concluded that our imports 
and exports of forest products were lighter during 1907 
than in ordinary years. On the contrary, the report on 
our foreign trade of last year, issued by the bureau of 
statistics, shows that both imports and exports were 
heavier and that the increase was pretty well dis- 
tributed among all the items which enter into the elabo- 
rate lists. 

In one very important particular there was a decrease, 
however, and that was in the quantity of sawed lumber 
imported from British North America. In 1907 the 
quantity was 894,591,000 feet, against 1,001,889,000 
feet during the calendar year 1906. On the other hand, 
the declared values, in spite of this decrease in quantity 
of more than 10 percent, showed a slight increase, the 
value for 1907 being $16,692,451, against $16,393,139 
in 1906. It was the evident slackening in the domestic 
demand during 1907 which had this effect on our im- 
ports from Canada, for the last half of the year was 
not comparable with the first half in average value. 
According to the declarations the average during 1907 
was $18.66 a thousand, against $16.36 in 1906 and 
$15.24 in 1905. Even a higher price was recorded for 
December, when the average was $19.88. The bulk of 
the imports, of course, was of white pine. Spruce, red 
pine and a small quantity of hardwoods, together with 
Pacifie coast softwoods, entered into the summary. 

We are to look elsewhere than in sawn lumber for 
an explanation of the increase of about $7,000,000 in 
the value of importations. The following table of 
values gives in brief a general view of our wood im- 
ports during the last two years: 





ARTICLES— 1906. 907. 
RTT eee ee ee $ 2,895,825 3,365,727 
Other cabinet woods............. 1,613,569 2,158,275 
Logs and round timbers.......... 889,781 1,258,931 
ee ae ar 1,427,086 ° 4,002,795 
All other unmanufactured wood... 3,442,363 2,427,613 
Cewek TO 5i6<220c<cecstweee 16,725,113 17,049,721 
DE . ccnchemateneaessne eee 1,791,238 2,591,710 
eS ee ee ree 2,813,079 2,817,715 
rrr rrr ee »133,485 1,035,635 
WH Wi sae tack cee bncesanes 5,024,537 8,024,952 
All other manufactures of wood... 2,901,525 2,868,934 

Totals wood and manufactures 
| See Rea $40,657,601 $47,602,008 


IN THE FOREIGN TRADE OF THE UNITED STATES. 


Our mahogany imports are to an increasing extent 
made direct from the producing countries and we drew 
less of our supplies from Great Britain in 1907 than 
during the previous year and more from Central Amer- 
ica, Mexico and Africa. Total receipts last year were 
53,150,000 feet, board measure, against 44,490,000 feet 
in 1906. 

Our importations of boards, planks, deals and other 
sawn lumber are almost entirely from British North 
America. Curiously enough, we import wood pulp ex- 
tensively from Europe. Our total imports last year 
were 264,980 tons, of which 171,992 tons were from 
British North America, the respective values being 
$8,024,952 and $3,817,440. Our pulpwood importations 
in quantity were 827,089 cords, against 322,758 cords 
during 1906. Our consumption of pulpwood in Ameri- 
can pulp mills during 1907 has not yet been determined, 
but it was probably about 4,000,000 cords, against 
3,661,176 cords during the previous year—possibly the 
increase might have been greater—so that the imported 
woods furnish about one-fifth of the requirement, the 
remainder coming from our own forests. 

Our export trade in forest products shows about the 
same ratio of increase as the imports and maintains the 
regular balance of trade in favor of the United States, 
though at the expense of our forest resources. The fol- 
lowing table gives the principal items which can be ex- 
pressed in quantities for 1906 and 1907: 


ARTICLES— 1906. 1907. 
Sawn timber, feet... .....ccccce 597,035,000 546,005,000 
Hewn timber, cubic feet....... 3,452,922 3,706,981 
Boards, deals and plank, feet...1,462,748,000 1,688,327,000 
Joists and scantling, feet..... 27,532,000 36,152,000 
a Ae 21,511,000 21,033,000 
BORGER, MERGRB sc coc ce ccescccvecce 61,212,605 52,569,813 


Wood pulp, pounds............ 28,267,308 24,839,012 


It will be observed that our exports of sawn lumber 
and timbers are approximately double our imports of 
the same materials. Putting together sawn timber, 
boards, deals, planks, joists and scantling, but not 
counting such items as box shooks, we have a total ex- 
portation of 2,297,484,000 feet, board measure, last 
year, as against an importation of only 907,019,000 
feet. 

In sawed lumber the United Kingdom has been our 
best customer, taking 213,750,000 feet. Argentina came 


next with 203,590,000 feet, British North America third 
with 200,012,000 feet, Mexico next with 134,056,000 
feet, Cuba next with 123,701,000 feet, British Aus- 
tralasia followed with 96,675,000 feet, then came Chili 
with 92,890,000, and then the Netherlands with 87,889,- 
000 feet. Following these the most important cus- 
tomers were the Chinese empire, Germany, Central 
America and Belgium. 

While the report by quantities is not capable of com- 
plete tabulation the entire story, as far as valuations 
are concerned, can be put in tabular form. Our ex- 
ports for the calendar years 1906 and 1907 by principal 
items and totals were as follows: 


ARTICLES— 1906. 1907. 
5b 6b ae db nab deed 00d-008 $12,487,460 $12,404,518 
I CIDE 5 icin a 00. 0060200009 912,232 1,006,314 


Logs and other timbers........... 4,071,978 
Boards, deals and planks......... 34,061,630 


3,542,215 
41,038,267 


Joists and scaRtling. .....sccccece 536,674 807,964 
tn  —thskiih she te dso eakace anes 68,233 64,740 
gO are rere rrr eT T 930,463 1,083,551 
Ce MED osc cccvss Weegee ee 1,462,915 1,496,641 
ED (n8 65606 45-5005 4en eon wowed do» 5,841,591 5,217.242 
EE hic cc ak hcdsen dads bondee 163,240 206,372 
All other unmanufactured wood... 3,158,875 4,457,775 





Totals unmanufactured wood..$63,695,291 $71,325,599 


Sash, doors and blinds........... 649,825 491,823 
DEN, *ncnkh cad d o0060s 4006608 5,162,351 5,950,994 
Hogsheads and barrels........... 291,671 318,034 
House trim, molding etc.......... 676,417 805,202 
RR ae . 612,778 499,191 
rer ree 559,112 507,617 
All other manufactures of wood... 5,607,782 


6,184,154 


Totals manufactures of wood. . $13,559,934 $14,757,015 








Grand total wood and manu- 
factures of wood..........$77,255,225 $86,082,614 


Tlie above grand total of exportations shows a sub- 
stantial increase during the last year over the previous 
one, but the worldwide, and it is to be hoped temporary, 
business depression and financial difficulties in the latter 
part of the year were felt in the December trade. Our 
exports during that month were valued at $6,156,896, 
against $6,398,512 in the corresponding month of 1906. 
This decrease, however, was found almost entirely in 
timber, lumber etc., whereas the manufacturers of wood 
showed during December a slight increase over De- 
cember, 1906. 





SOME STRONG UTTERANCES BY PUBLIC MEN ON LIVE QUESTIONS. 


At the meeting of the Traffic Club of Chicago, held 
in this city on Thursday night of last week, the guest of 
honor was Senator Francis G. Newlands, of Nevada, 
a man who is one of the oldest present members of Con- 
gress in point of service and whose public interests and 
activities are well known. 

The senator was to have been the first speaker on the 
comparatively prosaic subject, ‘‘Codrdination of Water 
and Rail Transportation.’’ This is a subject he is par- 
ticularly qualified to consider because of his prominence 
in irrigation and waterways development projects, but it 
seems the program was changed and other speakers came 
first. Some of these took occasion warmly to criticise 
recent legislation in its bearing upon the railroads and 
the policies of the national department of justice. This 
aroused Senator Newlands so that when he was called 
upon he prefaced his prepared speech by an impassioned 
defense of railroad legislation and of the administra- 
tion’s policies. Among other things he said: 


Possibly the legislators may be responsible for the present 
sad condition, and possibly the transportation managers 
themselves may be responsible for it, and possibly they will 
have to share the responsibility. 

I remember that when, as a member of the interstate 
commerce committee of the senate, that committee was about 
to enter into an investigation of the entire subject of trans- 
portation with reference to framing a rate law, I met, on 
the threshold of the committee room, some of my old friends, 
leaders in the management of traffic, men called railway 
magnates, and I gave them a word of advice, which I am 
sorry to say was disregarded. 

I said to them: “You are all men of great energy and 
enterprise, all of you have masterful qualities that entitle 
you to preéminence, but thus far you have been unaware of 
the fact that you are public servants, and not public mas- 
ters; the American people are determined that you shall 
realize your true position, and when you do realize it, then 
the American people will treat you justly, and you had better 
acquiesce in their view, and join with us in shaping wise 
legislation upon this subject, and if you do not the people 
of the United States, struggling against a servitude, as they 
regard it, may in that struggle be guilty of excesses from 
which you may suffer and which they themselves may re- 
gret.” 


He concluded his address by saying: 


Let me give one word of advice to the transportation 
managers, and that is, that they are in charge of the public 
highways of the country; that they are public servants: 
that they are discharging a public trust, and that just as 
rigid and impartial and honest an execution of that trust 
will be required of them by the American people as will be 
required in the future—I will not say in the past—of the 
American legislator. 

And when the public mind is made up on that question, 
and when the minds of the railway controllers of the country 
understand that the public mind is made up, and when they 
accept the public judgment upon that question, when they 
determine to discharge the great duty of controlling the 
highways of the country as public trusts, with a true regard, 
of course, for fair compensation to them for the service ren- 


dered, we will find that the antagonism between the trans- 
portation interests and the people will entirely disappear 
and reform will be accomplished without confiscation. 


In this connection a quotation from the President’s 
special message of January 31 may be apropos. It is 
as follows: 


I do not for a moment believe that the actions of this 
administration have brought on business distress; so far as 
this is due to local and not world-wide causes, and to the 
actions of any particular individuals, it is due to the specu- 
lative folly and flagrant dishonesty of a few men of great 
wealth, who seek to shield themselves from the effects of 
their own wrongdoing by ascribing its results to the actions 
of those who have sought to put a stop to the wrongdoing. 
But if it were true that to cut out rottenness from the body 
politic meant a momentary check to an unhealthy seeming 
prosperity, I should not for one moment hesitate to put the 
knife to the corruption. On behalf of all our people, on 
behalf no less of the honest man of means than of the honest 
man who earns each day’s livelihood by that day’s sweat of 
his brow, it is necessary to insist upon honesty in business 
and politics alike, in all walks of life, in big things and in 
little things ; upon just and fair dealing as between man and 
man. 


On Wednesday of this week a debate in the house of 


EDITORIAL SHORT LENGTHS. 
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THERE appears to be very little that a man can do 
in Ohio that is not prohibited by the Valentine law. 








POPLAR appears to be the Clint Crane of hard- 
woods. It refuses to recognize the existence of a 
panic. 


SOUTHERN railroads will find that the 3-cent ad- 
vance in the westbound rate will not start up many 
saw mills. 


A RECENT meeting at Atlanta, Ga., lent enthusi- 
astic support to the project for the Appalachian Na- 
tional Forest Reserve. Governor Hoke Smith prom- 
ised the advocates of the bill his earnest support, and 
other men prominent in the public life of Georgia ex- 
pressed similar sentiments. 


THE women of Mississippi and Louisiana are lead- 
ing in the educational campaign to arouse the people 
of the two states in the matter of forest preservation. 
They have arranged with Enos A. Mills, the famous au- 
thority on forestry of the United States Forest Service, 
to deliver a number of lectures on the subject through 
the two states. A bill is before the legislature to de- 
clare the sixteen sections, recently in litigation, as for- 
est reserves. Mississippi realizes that it is almost too 
late to do much in this direction. 





representatives, inspired by the message, brought out 
expressions from representatives of both political parties 
that were exceedingly striking. Burke Cochrane, a dem- 
ocrat from New York, said: 

Is there any wonder that there should be doubt and dis- 
trust among investors in railroad stocks? The value of a 
stock depends upon the proportion of its issue to the possible 
or probable income of the road, and when three or four men 
can take hold of one of the most valuable of all of the west- 
ern railways and in a single night add $92,000,000 to its 
indebtedness, is it to be wondered that men should be re- 
luctant to invest their money in the stocks of such a road? 
When a single man can add $182,000,000 to the bonds and 
stocks of another railway, is it strange that men should 
hesitate to put their money into stocks and bonds? These 
transactions create suspicion, and it is these offenses that 
brought about want of confidence that has resulted in finan- 
cial distrust. The stock gamblers are all arrayed against 
the substance and objects of this message. 


Following him Congressman Charles E. Townsend, of 
Michigan, in defense of the President, used these words: 


If it ever becomes a question as to whether we shall have 
great prosperity by the grace of thieves and vandals, or less 
prosperity under honest and impartial law, the people have 
already accepted the latter and the struggle will be over 
before it is fairly begun. If the country has reached the 
point when the conscienceless powerful must be left alone in 
order to avert even a general panic, I believe I speak the 
honest and thoughtful sentiment of the great majority of 
the people in saying let the structure fall, and on the ruins, 
from our great natural resources and with our patriotic 
citizens of all classes unhampered and unfettered by the 
powerful vicious, we will lay deep and strong the foundation 
of an industrial edifice which can not be wrecked by men 
who profit by the losses of others and thrive on threats of 
destruction. 


These are days of vehement and passionate words, 
but after all the people do not believe that the majority 
of the railroad men or of the great capitalists of the 
country are dishonest. It is only the insistence by a 
few that the measures which the people believe to be 
right are damaging to their interests and, therefore, 
should be abandoned that arouses an apparent bitterness 
of attack. If the various reasonable measures for rail- 
road regulation had been accepted in good faith, and 
if a few of the speculative capitalists would have re- 
frained from exploiting properties in their charge for 
their own particular, benefit, such words as have been 
quoted above never would have been uttered. It seems 
evident that the people are determined to make certain 
the control of semipublic corporations under the law, but 
the sense of fair play and justice inherent in the Amer- 
ican people is too pronounced to permit them-in the long 
run to go to extremes. Out of the present excitement 
will come a better appreciation of the able, strong and 
honest men who are in charge of our great commercial 
and industrial activities, but this process will be hastened 
if those who have been actually guilty of wrongful acts 
will recognize their true position, curb their resentment 
and accept with resignation the will of the people. 
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EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


Among the more favorable indications looking to 
the coming spring trade is the tendency toward build- 
ing in the lesser cities and in the villages all over the 
country, as well as in the suburbs of the greater cities. 
It is also noticeable that in some of the big urban 
centers building permits in considerable numbers ap- 
pear in the daily records. In Chicago, as one instance, 
there has been a noticeable increase of permits within 
a few days. Though as yet undertakings of the larger 
and more costly kind of structures have been com- 
paratively few there is an evident inclination on the 
part of investors in small and moderate sized buildings 
to begin operations for the season. It is probable that 
cheaper lumber is inducing many people who have 
been saving money during the years of prosperity to 
build contemplated homes and the smaller class of 
business structures in the outlying and suburban dis- 
tricts of cities and many growing interior towns. The 
motive of saving money in the cost of material should 
also induce a good deal of building on farms through- 
out the country. The demand for lumber for the 
kinds of structural work indicated is likely to be the 
main dependence in the lumber trade during the spring 
months, and to a large extent throughout the season. 
It will cause a demand for yard stock in the soft woods 
and for yellow pine, cypress and the hardwoods for 
interior work. As the volume of such building shall 
increase a call will arise for sash, doors and general 
mill work that will be felt in that branch of the 
lumber demand. Later in the season may be expected 
considerable building of the larger sort that will call 
for timber and lumber. It now looks as though along 
such building lines will be improvement from now 
forward. 


MIDWINTER AUGURIES. 


Some disappointment has been expressed because the 
prophecies made in January of a pronounced lumber 
demand in February have not yet been fully realized; 
but it should be taken into account that February 
is yet young and time yet remains before March for 
the development of a large amount of business. In 
the northern states the spring lumber trade never de- 
velops large proportions before March. February is a 
month of storms and much cold weather. Within the 
week a great snow, sleet and rain storm has swept the 
country from Illinois to the Atlantic seaboard, cover- 
ing Michigan, New York and portions of other states 
with deep snow, blockading railroads and temporarily 
paralyzing all outdoor business. Under such cireum- 
stances any development of the lumber movement in 
the territory affected was impossible. In ordinary 
years of general prosperity a minimum of lumber busi- 
ness is the rule in midwinter, and February north of 
the Ohio river, and in the northwestern states beyond 
the Mississippi river, is positively a winter month. It 
is unreasonable to look for a great swell of demand 
this month, especially under conditions prevalent in 
finance and industry. The fact of such a development 
of inquiry and actual sales within a short time is a 
matter of great encouragement, as showing that there 
is to be a fair amount of demand for lumber and 
other forest products when spring shall fairly open. 

Yet manufacturers and dealers should not lose sight 
of the probability that throughout the coming season 
demand will be less than during the last two or three 
years for bill timber for the railroads, for the erection 
of manufacturing plants and warehouses, and for 
ear building. There will be some demand of these 
kinds, but not so much as in the years of business and 
industrial boom. The lack of such requirements should 
be discounted from the probable total, and should be a 
factor in estimating the extent to which’ production 
can safely be carried. There is a tendency among 
some of the southern mills to begin sawing before the 
size of demand shall be fully ascertained. It would 
be better to continue the curtailment policy until mill 
stocks shall have been drawn down to a positive short- 
age. When the spring shall have acquired fair head- 
way production can safely be worked up toward nor- 
mal capacity, though it is probable that at no time 
during the present year will it be wise to attempt 
anything that will be liable to overstock the market. 


SMALL INCREASE OF PRODUCTION. 


Late advices from the southern pine fields indicate 
but little increase of production since January 1. 
Many of the larger mills are idle, those which. are run- 
ning are operating on short time or limited capacity, 
while the small mills are mostly out of business for 
the time being. A comparatively few mills have se- 
cured orders which justify running until the requisi- 
tions shall be worked out. Generally speaking, prices 
are so low that manufacturers can not run their mills 
at a profit unless they are so situated as to be able te 
buy logs at reduced prices, leaving their own stumpage 
intact until prices shall improve. In the large market 
centers, like Chicago, St. Louis and Kansas City, 
schedules of considerable size have been put out for 
bids, one in Chicago having been for 1,000,000 feet of 
car material, which, it is understood, was put under 
contract. The fact that such a bill was on the market 
at all shows a possibility that others of like importance 
may follow to givé an impetus to spring business. It 
must be said that the schedule mentioned was sold at 
very low prices. 

At St. Louis the demand for southern pine lately 


has improved, though prices have not reacted for the 
better as was expected would be the result of in- 
creased sales. Still it is claimed that prices are higher 
than a few weeks ago, Perhaps it is more accurate to 


say that there is not so much selling at bargain coun- 
ter prices. Conditions are considered much better than 
in December and the first part of January, and it is ex- 
pected that the improvement will be still more pro- 
nounced as the month advances. Few mills in the 
St. Louis trade sphere are running with regularity 
and stocks are consequently being restricted. This is 
counted on to result in a stiffening of prices before 
the passing of many weeks. At Kansas City faith is 
still strong that there is to be a good demand for yel- 
low pine, but it is concluded that it will be later than 
usual, this season, in coming. Prices remain on the 
same low level as at the beginning of the year. Manu- 
facturers report that mill stocks are much broken, 
several items being generally scarce. As a whole 
stocks are regarded as above normal, while the output 
is about half of normal. At Columbus, Obio, our ad- 
vices reflect an optimistir view about yellow pine, 
where, it is said, increase in demand has been such as 
to induce firmness in prices throughout the list. At 
Boston demand for southern pine is moderate. Yard 
stocks are small, but retail dealers will not buy far 
ahead of current wants. Though mill construction 
timber moves slowly, heavy stuff is firmly held, as is 
flooring. At Baltimore dealers are content to let 
business run along slowly, the demand still being 
restricted. At Toledo conditions in the southern 
pine trade show some improvement, the main demand 
being for piece stuff and common flooring. 


NORTH CAROLINA PINE. 


In New York buyers of North Carolina pine can 
obtain all the lumber they need out of liberal offer- 
ings. Little new work is developing that requires 
southern pine, and retailers hesitate about ordering 
except what they need quickly. Local stocks are not 
large and any increase of demand should induce a 
more liberal call. In the outlying districts, especially 
over in New Jersey, building has revived consider- 
ably, calling for a fair amount of lumber. At Phila- 
delphia the reports concerning North Carolina pine 
are more cheerful than elsewhere, the demand being 
fair and prospects brightening. Cold weather at Bal- 
timore has checked consumption, receipts are light 
and no pronounced change in that respect is expected 
in the near future. Nearly all the saw mills are still 
shut down and prices are expected to remain steady. 
Inquiries have been more numerous in the last ten 
days. At Boston the market for North Carolina pine 
is unsatisfactory so far as relates to prices. More 
inquiry from the yards lately has been noticed, but 
prices offered have been from $3 to $5 under the list. 
Some mills have done business at such concessions. 
Carload orders are frequent, and a few orders for 
cargoes have been booked. 


SYMPTOMS OF SPRING TRADE. 


In the northern pine trade are some symptoms of 
the coming spring trade. The manufacturers in the 
Minneapolis territory have their salesmen out on the 
road and they are sending in some orders. Up to the 
coming of the cold term the mails brought in daily 
orders, but a degree of quietude came with below 
zero weather. January shipments were scarcely half 
what they were in the like month of 1907, but the 
amount of inquiry now being reported is encouraging. 
There is demand for shop lumber, but that kind of 
stock is hard to supply. Trade in Chicago is season- 
ably quiet. At Cleveland the demand is light, and 
though prices are generally held steady it is prob- 
able that slight concessions have been made by those 
anxious to move stock. At Toledo the tone is con- 
sidered some better than it was, inquiries being more 
numerous. Common and cheaper grades have shown 
a tendency to vacillate. Recent cold weather has 
checked building. Factories are gradually increas- 
ing consumption. A fair stock is on hand, but much 
less than a year ago. Wholesalers and manufacturers 
are sanguine in their belief that prices will not de- 
cline seriously. From Buffalo eastward the improve- 
ment in trade previously observable has been checked 
by cold weather and heavy snows. Buying since the 
year’s beginning has been of the filling order, with 
quick deliveries required. 


SWELLING HARDWOOD DEMAND. 


Generally speaking, the hardwood business is im- 
proving gradually. The industries consuming hard- 
woods, though not fully employed, are demanding an 
increasing amount of lumber. This is reflected from 
the various wholesale markets and from mill reports. 
At Memphis further increase in demand has placed 
the market in a condition nearer the normal than 
since the October panic. Buyers are more disposed to 
place orders, though some are holding back in the 
hope of buying at cheaper than prevailing prices. 
More activity is reported among members of the 
trade who have eastern connections, and increased 
demand is coming from middle western territory. Prac- 
tically no ‘‘distressed’’ lumber is on hand and hold- 
ers are asking good prices for what they have to 
sell. A conspicuous feature of business is the good 
demand for quarter sawed oak, both red and white, 
and the grades of gum and cottonwood used in box 
manufacture. Plain oak is rather quiet. Ash and 
poplar are active stocks. At St. Louis the outlook 
is considered bright for hardwood lumber. In Chi- 
cago the demand is reported quiet, this week. At 
Cleveland dealers are waiting until the building 
season shall open. At Minneapolis the factories are 





all running lightly and buying in a like way. At 
Buffalo a steady improvement is noted from week to 
week. At New York it is said that none of the 
wholesalers are doing much business and not much 
change is expected for several weeks. In that mar- 
ket ash is the firmest lumber in the list, while plain 
and quartered oak hold their own. Maple is pro- 
nounced dull, especially flooring. Chestnut and bass- 
wood sell comparatively well. Local furniture fac- 
tories are running lightly, the producers of high class 
goods having bcen hard hit by the financial de- 
pression. 


HEMLOCK CONDITIONS. 


The hemlock trade is still suffering from low prices 
of its competitor, yellow pine. In Wisconsin and 
upper Michigan prices have been readjusted on a 
lower level to conform to selling figures. This read- 
justment makes prices of piece stuff $1.50 to $2.50 a 
thousand below prices in March, 1907, while lath 
show a reduction of 50 cents a thousand. At Toledo, 
Ohio, sufficient stock is on hand to meet the present 
limited demand. At Cleveland the market remains 
quiet, dealers patiently waiting for the opening of 
the building season. From Buffalo eastward hemlock 
appears to be in a relatively better condition than 
farther west. At Buffalo prices are reported to be 
strong. Inquiries disclose no concessions of import- 
ance. In Pennsylvania a large amount of logs is 
being secured and some mills are running during the 
winter through the aid of hot ponds. In New York 
orders for hemlock are arriving in fair volume from 
suburban sections. Wholesalers are getting enough 
new business to keep their mills running moderately, 
though the aggregate output is not large and it is 
expected that it will be April before buying will 
assume satisfactory proportions. At Boston trading 
in hemlock is of small volume. 


NORTH PACIFIC COAST BUSINESS. 


Signs of improvement are observable in the fir 
trade at Tacoma, Wash., and other Puget sound points. 
The foreign demand is a little better than it was and 
there is some movement eastward. This is corroborat- 
ed by Chicago dealers, who have taken orders recently 
for considerable fir railroad timber in small lots. 
Generally, however, yard stock predominates in east- 
ern inquiry. There is a good local demand in Wash- 
ington state, considering the season. At Portland, 
Ore., inquiries indicate an awakening in the market 
and dealers are expecting orders from now forward. 
Utah and Nevada dealers are sending in inquiries. 
Prices are still unsettled. Logs are quoted at $7 to 
$10 a thousand. At Puget sound points little demand 
for red cedar shingles is reported and prices are said 
to be firm at $2.25 to $2.30 for stars. At Kansas City 
the inquiry for Coast shingles is better than formerly 
and the market is on a firmer basis. At Minneapolis 
there is a large volume of inquiry. The bed rock 
prices of stars there is $3.05; for fir clears, $3.35. 
Lists are still extant at $3.30 for stars and $3.90 for 
clears. At Minneapolis a steady run of orders is 
coming in from the middle west for fir timbers and 
fir cedar and spruce yard stock, largely flooring and 
ceiling, with some siding. There is a swelling demand 
for Coast and Inland Empire shop lumber. 


THE STRENGTH OF CYPRESS. 


The cypress trade is relatively stronger than that in 
most other kinds of southern product. The manufac- 
turers are still restricting output and mill stocks are 
diminishing. The outlook is for a well cleared up 
wholesale market in the spring, with a rising demand 
and firm prices. At Kansas City the demand in Janu- 
ary was a great improvement over that in December, 
and lately inquiry and orders have shown an in- 
crease. The February cut of the Louisiana mills will 
be but 60 to 70 percent of normal. There is a dis- 
tinct shortage in several sorts of stock. 


AWAITING DEVELOPMENTS. 


Buying of eastern spruce for spring delivery has not 
as yet amounted to much. Consumers do not expect 
a heavy call early in the season. Unsatisfactory de- 
mand has induced some manufacturers to accept lower 
prices than they demanded a few weeks ago. The 
prospect is that all the logs skidded this winter will 
be hauled out and floated or railed to the mills. 


PPB BPI III 


Redwood manufacturers are exploiting their prod- 
uct by moving pictures. There was a time when a 
moving picture of a freight car would have been al- 
most an impossibility. 


Prrrerrerrerrernnrrr 


It is said that a bill is to be introduced in the next 
session of the Wisconsin legislature prohibiting the cut- 
ting of young spruce trees in Wisconsin. The paper 
and pulp manufacturers are pushing the measure because 
the wood suitable for pulp is fast disappearing. An 
Appleton pulp manufacturer who passed through the 
northern part of the state last fall saw thousands of 
young spruce trees from four to twenty feet high. Pass- 
ing through the same section recently he saw scarcely 
a young spruce standing. All had been cut and shipped 
to the cities to be used for the Christmas tree trade. 
There seems to be urgent need for the bill and the indi- 
tions are that it will pass without opposition. 
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THE LUMBERMAN POET WRITES JINGLES OF ASSOCIATIONS AND ASSOCIATION MEETINGS. 


THE MAN WHO STAYED AWAY. 
He didn’t come—he don’t believe 
In these associations; 
They’re apt to make the public think 
Of trusts and combinations. 


He holds that dealers shouldn’t speak, 
For, if they are detected, 

Of many awful business crimes 
They’ll likely be suspected. 


To paddle still his own canoe 
He says is his intention. 


He jeers association work 
As though he really meant it, 

And yet he gets some good therefrom 
Because he can’t prevent it— 


For his competitor is here 
And making him his debtor 


known. 


No hammer could disturb it, no weight 
could make it crack, 
No chisel sharp could,even cause a 


By trying hard to learn the way dent; 


And so he passes stiffly by 
His rival when they’re meeting, 
And never gives him friendly word 
Or pleasant smile of greeting. 


He doesn’t join, and doesn’t come 
To town for this convention; 


That he can treat him better. 


CONSISTENT PERSISTENCY. 
Of hotel clerks he swore the doom 
If they got in his power; 
He fought two days to get a room, 
And slept therein an hour. 


mystery, 


THE CURIOSITY. 
A scientific scholar found a curiosity, 


A harder stone than any other stone, 

And very much he wondered what the brain. 
substance strange could be— 

The hardest thing the world had ever 


With diamond drills without success he 
tried its face to hack, 
But every tool it twisted and it bent. 


To solve this latest puzzle, this newest 


Geologists and scholars tried in vain, 


Until they met a person who knew no 


geology, 
But, none the less, a man who had » 


The.stranger was attending a conven 
tion of the trade; 
His back was lame, his feet were 
tired and sore; 


‘*This stone’s,’’ he said, ‘‘a substance 
that’s the hardest ever made— 
It’s just a chunk of hotel lobby 


"99 


floor! 


THE PANEL CLUB. 
If men who panels make sueceed 
Depends entirely whether 
They emulate their own veneers 
And stick together. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Prospective Shed Builder Asks for Advice—Invoking the Aid of the Interstate Commerce Commission—Other Interesting Information. 


Not Snow Enough to Log. 

GLun Hayen, Micu., Jan. 13.—Editor AMERICAN LUMBER- 
MAN: Up to date very few logs have been banked in this 
locality. A light sprinkling of snow earlier in the season 
allowed a few to be scraped in but for the last ten days 
there has been no sleighing. At this writing the roads are 
as bad as in summer. I would not consider that up to the 
present even 10 percent of the usual amount has been put 
in. . D. H. Day. 





Storing Stock on End. 


WAYNESBURG, Pa., Jan. 23.—Editor AMERICAN LUMBER- 
MAN: We are preparing to build a lumber shed and have 
a limited amount of ground and will put up a shed so as 
to stand some material on end, such as molding etc. What 
is your opinion as to standing flooring, siding, ceiling etc. 
on end when same is bundled and tied with strings? 

We have read in your paper of persons standing such 
bundled material on end and they think it is the correct 
way, but we want to be convinced before we put up our 
shed, so we ask your opinion, as we are sure you know the 
experience of many who have tried. We want to stand such 
bundled material on end if it can be done successfully. 

3. ACKLIN & SON. 


[Correspondent’s plan for putting flooring, siding, 
ceiling etc. on end is one that has been used not only by 
retail dealers but by manufacturers. This method en- 
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FLOORING STORED ON END. 


ables the one using it to economize on space as it is 
possible to put in a large quantity of lumber in a very 
narrow shed providing it has the necessary hight. 

The accompanying engraving shows how one manufac- 
turer in Washington stored his flooring. It will be noted 
that the stock is stacked at an angle of about 15 de- 
grees. In putting in lumber which may remain in stock 
for some time it would be advisable to put cleats along 
on the floor and the wall and one or more supports in 
the center lined up with the top and bottom so as to 
keep the lumber straight. This is particularly necessary 
in handling siding or thin ceiling.—EDITOoR. ] 





Excess Freight Claims Long Neglected. 


ALDERSON, Pa., Jan. 25.—Editor AMERICAN LUMBERMAN: 
We notice on page 37 of the January 11 issue of the AmeEr- 
ICAN LUMBERMAN an article headed “Lumber Dealers and 
Others Reimbursed for Excessive Freight Charges.” 

Do we understand that any shipper has access to the 
Interstate Commerce Commission in adjusting refund of 
excessive freight collected by the railroads? e now have 
four claims pending against the Atlantic Coast Line railroad 
amounting to $230.76, representing excess freight collected 
on lumber over and above the rate quoted. nh one case 
through a similarity in car numbers the car we had shipped 
was diverted to another party, the material unloaded and 
used by him and settlement made for this car to the party 
with whom his order was placed, the railroad insisting that 
— i agpmaes was transferred en route to the car he re- 
ceived. . : 

Our claims have been pending for settlement from three to 
nine months and as the cars og J passed over four lines we 
feel there is myer we! A delay in settling the claims. We 
were under the impression, however, that any litigation in 
the matter would have to be brought through the civil 
courts. Will you please give us your opinion on this point? 

ALBERT LEWIS & STILL. 


[No statement has yet been made by the Interstate 
Commerce Commission as to the basis on which it han- 


dles informal complaints, the outcome of a great number 
of which has been printed in the AMERICAN LUMBER- 
MAN. A request for such information has been made 
but has not yet been answered. 

Where overcharges occur by reason of the application 
of a wrong rate or through some error on the part of 
one or more of the carriers the good offices of the Inter- 
state Commerce Commission frequently are sought not 
alone by the shippers but by the railroad companies in 
sanctioning a refund. This method probably has been 
pursued because of the watchfulness of certain lynx- 
eyed attorneys who are endeavoring to detect rebates 
where none exist. 

In a case such as the one outlined by the correspond- 
ent the Interstate Commerce Commission would not 
authorize the payment of the excess freight unless the 
rate quoted was the legal charge as shown by published 
tariffs of the carrier at the time the shipment was made. 
The Interstate Commerce Commission will not consider 
anything but the published rate whatever rate may have 
been quoted originally. Whether the courts would pro- 
tect a rate quoted by the railroad companies is a matter 
that has not as yet been determined. Further efforts 
will be made to secure an explicit statement of how 
such matters are handled and if such information can 
be obtained it will be printed in due time.—Eprror. ] 





The Stock That Did Not Come. 


Rock ISLAND, ILt., Jan. 20.—Editor AMERICAN LUMBER- 
MAN: I am sending you a copy of a letter which a friend 
of mine recently wrote to one of our friends the enemy. 
You will note I have eliminated the name and location of 
the concern to whom it was addressed and also the name 
of the sender. RETAILER. 


[The letter referred to is reproduced below and is a 
gem whether or not it is a bona fide statement.—EpITor. | 


St. CHARLES, ILL., Dec. 5, 1907.— ———————.._ Gents: 
Some time last fall if ordered and paid for a cook stove $14 
at your place of business. After the genial and affable 
derelicts in the money changing end received the money the 
incident was apparently closed; at least no stove has arrived. 

I wish you would burrow down in the moldering archives 
of the past, resurrect the musty records of this transaction 
and for the sweet love of J. C. brush the cobwebs from the 
eyes of the dream spinners and lotus eaters in the shipping 
department and get the stove out here before the violets 
blossom on the hillside and the bluebirds herald the approach 
of another spring. 

A swift attention to this little matter will more than 
oblige. Yours freezingly, 








Grading Rules on Shingles. 


MANHATTAN, ILL., Jan. 20.—Editor AMERICAN LUMBER- 
MAN: Have you any specifications or grading rules on 5 
to 2-16 inch clear red cedar shingles? If so we would like 
to have a copy of them. If not, do you know what thick- 
ness the 5 to 2 shingles should be? We mean shall they 
run at an average 5 to 2 full or can they put in about one- 
half of the shingles that will measure about 5 to 1% and 

THE EBERHART LUMBER COMPANY. 

[Some of the grading rules on clears call for 16-inch 
random widths, five butts to measure 2 1-16 inches when 
green, or 2 inches after drying. This grade will not 
admit any shingles narrower than two inches. We be- 
lieve this to be the last specification governing red 
cedar shingles, but it is possible that the rules have 
been modified. Shingles 5 to 2 do not mean 5 to 1% 
or 5 to 1% inches. Five shingles to 14% would be a 
6 to 2 shingle and a thin one at that. The official grad- 
ing rules of the Oregon & Washington Lumber Manu- 
facturers’ Association may furnish some desired infor- 
mation in this connection.—EbDITOoR. ] 





Reproductions of Advertisements. 


Kinaston, N. Y., Jan. 18.—Editor AMERICAN LUMBERMAN : 
In a recent issue you had an article in regard to mail order 
house competition compared with local dealers. We read 
this article with much interest and are profiting by it. You 
made a ‘statement that you had on file a eS, of adver- 
tising from different localities. We are looking for some- 
thing of this nature. Is there any way that we could get 
some of this? W. PA.en’s Sons. 


[The AmMERICAN LUMBERMAN has, from time to time, 
reproduced the specimens of advertising by retail lum- 
ber dealers to which this letter refers and hopes to re- 
produce more of them in the future.—EbITor. | 


The Largest Carload of Shingles. 

Mount VERNON, WASH., Jan. 8.—Editor AMERICAN LuM- 
BERMAN: We notice in your journal that J. W. Evans, of 
Shasta, claims to have received the largest car of shingles 
ever shipped from the Pacific coast, namely 347,750 shingles. 
On the 11th day of November, 1907, we shipped Big Four 
car No. 3,525 to E. J. MeNelley, Minnesota Transfer, in 
which there were 414,500 shingles. 

SIWASH SHINGLE COMPANY, 
A. E. Horn, Secretary. 

P. S.—And then the car was only half full. 

[That postscript is what might be termed the retort 
discourteous. The Big Four car contained 66,500 shin- 
gles more than the previous high record and then to add 
that the car was only half full is unkind te the other 
contestants for biggest carload honors. The next time 
the correspondent loads out a carload he will doubtless 
fill it full and make a real record. This is the largest 
carload of shingles reported to the LUMBERMAN and 
certainly one of the largest ever shipped.—EpIrTor. ] 





Largest Carload of Ties. 


TipioutTr, Pa., Jan. 23.—Editor AMERICAN LUMBERMAN: 
We have read with much interest the letters appearing from 
time to time from lumbermen claiming to have loaded the 
largest carload of lumber. We don’t claim to have loaded 
the largest carload of lumber, but we do claim to have 








TAXING THE CAPACITY OF A CAR. 


loaded the largest car of ties for weight and kind ever loaded. 
We enclose you picture of Pennsylvania car No. 800,121, 
loaded by us for the Pennsylvania Railroad Company, on 
January 14, 1908, containing the following white oak ties: 
245 No. 1 7x9-8% feet long, 44% feet b. m. to 


Ne UE 00th b 5102s sbAb-0abebsae de0enscia 15,410 feet 
161 No. 2 6x8-8% feet long, 34 feet b. m. t 
Se GE 606.00 h0 004.0605 6000 550646004000 5,474 feet 


BD SG, TO ORE WIE ions 00:60:06 5 05d000b0600008 20,844 feet 

Measure estimated weight at 5,500 pounds to the thousand 
feet, or 114,862 pounds on the car. 

This car was loaded at the request of the Pennsylvania 
railroad, which furnished blue print showing how they 
wanted the car loaded with a view of having all their ties 
loaded that way in the future if the pee was found to be 
practicable. L. L. Hunter Esrars. 





Car Shortage Delayed Shipments. 


MINNEAPOLIS, MINN., Jan. 14.—During the season of 1907 
we had only four orders canceled on account of delay in 
making shipment. During March, April, May and June, 1907, 
we were on an average behind with our orders about seventy 
to eighty days. Part of this delay, however, was caused by 
the car shortage. NORTHLAND PINE COMPANY. 








Small Remnants Only. 


SAVANNAH, Ga., Jan. 15.—Our business has been an export 
by steamer and vessel, domestic and foreign. We have had 
no orders canceled except possibly a small remnant of an 
order that had been unreasonably delayed and the contrac- 
tors were obliged to complete work within a specified time. 
We have in this domestic export business - f reason of 
transportation delays, first by the railroads moving the lum- 
ber into'the shipping port and rage rae 4 by the steamer 
lines, had a great many delays in deliveries during the last 
year, some of our deliveries from these causes being as much 
as three months behind the specified time, but we have in 
all cases specified “all agreements specifically except dangers 
and delays of the seas and other delays ge | m 
causes beyond our control,” and have, therefore, only had 
the cancelation of small remnants as stated. 

SOUTHERN PINn COMPANY OF GEORGIA. 
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ADVANCE IN YELLOW PINE RATES TO WESTERN POINTS. 


The AMERICAN LUMBERMAN this week publishes a 
schedule showing the result of the 3-cent advance on yel- 
low pine freight rates from Mississippi, Louisiana, Ar- 
kansas and eastern Texas to Denver common points. A 
careful comparison of the various tariffs of the eleven 
railroads concerned in this advance shows a number of 
variations. 

So far as can be seen from an inspection of the tariffs, 
the principal states concerned in the 3-cent advance are 
Colorado, Kansas and Nebraska. Many points in these 
three states are not affected by the advance, inasmuch 
as they did not come in the same list as those including 
the rate to Denver common points. In Colorado, the list 
of points published this week is not complete, and it 
will be noticed that the Illinois Central, the New Orleans 
& Northeastern railroad and the Mobile & Ohio did not 
participate largely in the advance. 

So far as the Kansas table is concerned, although the 
3-cent advance was supposed to apply to all points carry- 
ing Denver common rates, it will be seen that at various 


competitive points the advance has only been from %4 
cent to 1 cent. In the Nebraska table, the increase has 
ranged from 0.2 cent to 3 cents on the various points 
carrying the 34-cent rate, which is common to Denver 
points. This advance has not been carried out on points 
carrying the 40-cent rate and the largest advance noted 
on such points is 1.7 cent. On points carrying hereto- 
fore rates ranging from 34 to 39 cents a general read- 
justment has been made, the increase ranging ee 0.3 
cent to 3 cents. 

This table, so far as the three states are nennei, 
has been carefully prepared, the latest tariffs of the 
eleven railroad companies concerned being used in its 
preparation. The figures as given are believed to be 
absolutely correct, unless additional supplements to these 
various tariffs have been issued since those received by 
the AMERICAN LUMBERMAN were issued. 

The advance in freight rates, which concerns eleven 
railroads, as shown by the tables, went into ef- 
fect at various dates between January 20 and ended 
































































































10, according to the date on which the railroads fur- 
nished the Interstate Commerce Commission with their 
supplements providing for the proposed increase in yel- 
low pine rates from the south. 

The general impression among lumbermen in Chicago 
and in other cities is that the new rate will place yellow 
pine and fir on a parity so far as competition in the 
points mentioned is concerned. 
of fir which now comes into Denver common points on a 
40-cent rate from the Coast will be, according to the 
opinion of lumbermen here, sufficiently great to enable 
that lumber to compete with southern pine in western 
markets named in tables given. 

So far as known, the yellow pine lumbermen are not 
making any attempt to fight this increase in freight 
rates, and the rate will probably stand until such time 
as the yellow pine manufacturers in Mississippi, Louis- 


lana, 


The advantage in weight 


Arkansas and eastern Texas feel that it will be 


necessary for them to oppose the advance by a hearing 
before the Interstate Commerce Commission. 
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LEGAL CONTEST 


MEMPHIS, TENN., Feb. 4.—The hearing of proof in 
the case of the E. Sondheimer Company against the 
Illinois Central and Yazoo & Missisippi Valley railroads, 
as well as the Lumbermen’s club, of Memphis, was re- 
sumed in the federal court Monday morning before Spe- 
cial Examiners Lamb and Drayton. The case is in the 
form of a complaint filed before the Interstate Com- 
merce Commission by the E. Sondheimer Company, al- 
leging discrimination in favor of Memphis and against 
Cairo in the matter of reconsignment privileges on lum- 
ber granted to Memphis and denied to Cairo. At the 
hearing several months ago the Lumbermen’s Club filed 
an intervening petition and thus became a joint defend- 
ant with the Illinois Central system. 

Since the filing of this complaint and the taking of 
testimony last summer the situation has been compli- 
cated by the announcement of the Illinois Central and 
other roads that they will withdraw reconsignment priv- 
ileges on lumber shipments after February 29, 1908, 
their action being based on an alleged decision of the 
Interstate Commerce Commission, holding that the re- 
consignment practice was, in at least some of its phases, 
in violation of the Hepburn bill. 

The Lumbermen’s Club is represented at the hearing 
by its regular counsel, which is ably assisted by other 
special attorneys. Counsel is showing the great damage 
to lumber interests of Memphis and the Memphis terri- 
tory which will follow the withdrawal of the reconsign- 
ment rates without any compensating readjustment of 
rates which would protect the through rate from this 
territory on shipments passing through Memphis. 

The witnesses examined Monday were: C. C. Cameron, 
general freight agent of the Illinois Central; E. M. Ford, 
who operates four saw mills in Mississippi; C. T’. 
Wheeler, who operates one of the largest mills in Mis- 
sissippi; James E. Stark, of the wholesale lumber firm 
of James E. Stark & Co., and J. W. Thompson, of the 
J. W. Thompson Lumber Company. 

C. L. Marsilliot, attorney for the E. Sondheimer Com- 
pany, secured permission to take the depositions of a 
number of wholesale lumbermen of Cairo. 

The testimony of Mr. Cameron was largely technical, 
being devoted to an explanation of freight rates on 
lumber from southern territory passing through Mem- 
phis and Cairo, how such rates are arrived at and the 
methods by which reconsignment privileges are used in 
equalizing rates on reshipments from Memphis yards, 
the reduced rates on such shipments being regulated by 
the presentation by the shipper of expense Vills for the 
amount of freight paid iuto Memphis from the point of 
origin. One of the most significant features of Mr. 
Cameron’s testimony was the statement that he consid- 
ered it doubtful if the Illinois Central would be willing 
to continue the reconsignment privilege longer even 
were it to be allowed by the Interstate Commerce Corf- 
mission. He took the view that if it were allowed to 
remain in effect at Memphis it would have to be given 
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to a number of other points which were clamoring for 
it. He stated, however, that, in his opinion, rates on 
lumber should undoubtedly be readjusted at Memphis 
and he did not doubt that this would be done as soon 
as possible. 

Mr. Ford told of the methods of the smaller saw mills 
in disposing of their output, 90 percent of which, he 
said, was sold to the wholesalers of Memphis, who 
finance these mills on various forms of contract. Mr. 
Wheeler explained the methods of the larger mills, 
setting forth that his company sells a large proportion 
of its output green from the saw to the Memphis deal- 
ers, drying and selling direct to the consumer the re- 
mainder of their output. 

Mr. Stark appeared as a witness for the Lumbermen’s 
Club from the wholesalers’ standpoint, as did J. W. 
Thompson, of the J. W. Thompson Lumber Company. 
Both these witnesses agreed in the statement that the 
small saw mill men would be put out of business com- 
pletely if, for any reason, their output was not financed 
by the money of the wholesale dealers in Memphis. At 
the same time the wholesalers declared it would be im- 
possible for them to continue business in Memphis at a 
profit if the reconsignment privilege is withdrawn unless 
compensating readjustment of rates is made in its place. 

At the session Tuesday morning depositions of S. C. 
Major, of the 8. C. Major Lumber Company; C. M. 
Kellogg, of the -Barksdale-Kellogg Lumber Company, 
and E. E. Taenzer, of the Darnell-Taenzer Lumber Com- 
pany, were taken. The testimony of these gentlemen 
was practically the same as that of Messrs. Stark and 
Thompson, being a recitation of conditions which made 
the reconsignment arrangement in effect, or a substitute, 
an absolute necessity in the conduct of the wholesale 
lumber business of Memphis. 

Several other witnesses, including 8. B. Anderson, 
president of the Anderson-Tully Company and connected 
with several other woodworking enterprises in this city, 
and Col. I. F. Peters, of the Memphis Industrial League, 
were placed on the stand before the close of the hear- 
ing. Their testimony was along the line of that given 
by other witnesses who appeared for the Lumbermen’s 
Club, of Memphis. 

James S. Davant, commissioner ‘of the Memphis 
Freight Bureau, also appeared as a witness for the Lum- 
bermen’s Club. He showed by statistical information 
he had gathered that the withdrawal of the reconsigning 
rate, without some compensation in the form of a reduc- 
tion in flat rates either into or out of Memphis, would 
place Memphis in position where its lumber interests 
would be unable to compete with those of other large 
centers farther north. His testimony dealt almost ex- 
clusively with the question of comparative rates and he 
was exceedingly well advised as to this matter, being 
regarded as the best railroad rate expert in this section, 

At the conclusion of the taking of proof Mr. Marsil- 
liot, counsel for the E. Sondheimer Company, asked 
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TO PRESERVE RECONSIGNMENT PRIVILEGES. 


that he be allowed to take deposition of witnesses at 
Cairo and other points to be filed with the commission 
at a later date. This request was granted, the attorney 
being given until February 12 for the filing of these 
depositions. 

The testimony taken in this case will be laid before 
the members of the Interstate Commerce Commission 
and the decision in the case will be handed down at a 
later date. 

The trial here was attended by an unusually large 
number of members of the lumber trade. The manu- 
facturers and wholesalers alike were much in evidence 
and the special examiners of the Interstate Commerce 
Commission must have been duly impressed with the 
importance attached to the hearing and the matter at 
issue by lumber interests of this city. They had de- 
clared that the quesiion was one of vital importance 
to them and they gave positive proof of this fact by an 
exceptionally large attendance at every session of the 
hearing. 

REPARATION ORDERS BY THE INTERSTATE 

COMMERCE COMMISSION. 

WASHINGTON, D. C., Feb. 1—The following repara- 
tion orders have been handed down by the Interstate 
Commerce Commission: 


William Buchanan vs. St. Louis Southwestern Railway 
Company: A refund of $15.02, on account of the mis- 
routing of one carload of yellow pine lumber, ones Aug- 
ust 31, 1906, from Springfield, La., to Calumet, Mich. 


M. R. Grant vs. New Orleans & Northeastern Railroad 
Company: A refund of $7.20 on one carload of lumber 
—* September 10, 1906, from Igo, Miss., to Casnovia, 

ch. 

Ozan Lumber Company vs. St. Louis, Iron Mountain & 
Southern Railway Company: A refund of $47.12 on ac- 
count of the misrouting of a shipment of yellow pine lum- 
ber from Clarkes, La., to Oronoque, Kan. 


Standard Box Company vs. Atlantic Coast Line Railroad 
Company: A refund of $151.08 on a shipment of cedar 
— for cigar boxes; from Tampa, Fla., to Sandusky, 
Ohio. 


Penn Lumber Company vs. Missouri Pacific Railway Com- 
pany: A refund of $38.56 on account of the misrouting 
of one carload of lumber from Beirne, Ark., to Fairport, 
x Be 

Willow River Lumber Company vs. Chicago, St. Paul, 
Minneapolis & Omaha Railway Company: A refund of 
$16.45 on three, carload shipments of lumber from New 
Richmond, Wis., to Cactus, 8. D., due to misrouting and 
the error of the defendant failing to notify its agent of the 
change in the name of a station. 

Nebraska Bridge Supply & Lumber Company vs. Nash- 
ville, Chattanooga & St. Louis Railway Company: A re- 
fund of $17.68 on one carload of cedar posts, from Farley, 
Ala., to St. Louis, Mo. 

Chicago Lumber & Coal Company vs. Gulf & Ship Island 
Railroad Company: A refund of $81.22 on_ten cars of 
lumber shipped from Ten Mile, McHenry and Gandsi, Miss., 
to points in Indiana, Illinois and Missouri. 

J. D. Hollingshead Company vs. St. Louis Southwestern 
Railway ~~»? A refund of $6.65 on one carload of 
oak staves from Paragould, Ark., to Keokuk, lowa. 
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As is well known throughout the trade in the 
Atlantic seaboard states, some contention has arisen 
about the inspection status of what, by way of tradi- 
tion and trade practice, is denominated ‘‘Georgia’’ 
pine. Generally recognized such lumber is understood 
to be veritable longleaf pine. In the delivery of such 
lumber the dealers in the northeastern markets allege 
that, under stress of demand in recent years, the 
tendency has been on the part of shippers to take ad- 
vantage of the word ‘‘Commercial’’ in the inspection 
rules to mix in an undue amount of shortleaf and lob- 
lolly pine in shipments. On the contrary some of the 
southern shippers insist that in making up schedules it 
is nearly impossible always to determine, particularly 
in yard stocks and dressed lumber, the dividing line 
between strictly longleaf and shortleaf pine. They 
consider the rules extant sufficiently explicit for arriv- 
ing at a practical differentiation when applied to com- 
mercial grades, 

Several operators in Florida have united to cut the 
Gordian knot, so to speak, and deliver strictly long- 
leaf pine to their customers when wanted, leaving a 
readjustment of the inspection rules, or otherwise, to 


A LONGLEAF LEAGUE—A TRUSTY ALLIANCE THAT 





be settled outside of their own policy in respect to 
general shipments. 

On page 29, of this issue, will be found an interest- 
ing announcement demonstrating this determination. 
The top line of the page advertisement, consisting of 
the cabilistic triplication ‘‘L. L. L.,’’ may be some- 
what mystifying to the reader, but it stands for 
‘‘Long Leaf League.’’ It means that a number of 
longleaf yellow pine manufacturers. of Georgia and 
Florida have formed a league. These gentlemen are 
announcing to the trade, through the columns of the 
AMERICAN LUMBERMAN, that they have banded them- 
selves together for the interest of the kind of lumber 
that has generally been known as Georgia pine. They 
have taken this opportunity to talk directly to the 
public regarding their pine. As will be seen in the 
advertisement, there are six leading producers in tue 
league, though they advertise their business separately. 
Each concern manufactures its own lumber and dis- 
tributes it from its own establishment, so that the 
league is not to be considered in the nature of a trust 
or combination to control product or prices. They are 
simply in harmony in the matter of furnishing un- 


IS.NOT A “TRUST.” 


mixed longleaf pine to their customers. 


Their timber 
is of similar texture and quality, and they have ample 
facilities for producing it, and they want to be able to 
announce through the AMERICAN LUMBERMAN that they 
are able to supply the trade with anything it may need 
in the way of dimension, cut to order, kiln dried 


flooring, ceiling etc. The companies referred to in the 
advertisement are equipped to ship by rail, as well 
as vessel, from Brunswick, Ga., or Jacksonville, Fla. 
The following is the list of the concerns, with their 
capacities and locations: 

J. L. Phillips & Co. (150,000 feet daily capacity), Thomas- 
ville, Ga, 

Corbett & Taylor (125,000 feet daily capacity), Bridge- 
boro, Ga. 

Cummer Lumber Company (125,000 feet daily capacity), 
Jacksonville, Fla. 

Melton Lumber Company (50,000 feet daily capacity), 
Micanopy, Fla. 

Stuart Lumber Company (100,000 feet daily capacity), 
Brinson, Ga. 

Union-Pinopolis Saw Mills (100,000 feet daily capacity), 
Kingwood, Ga. 





YELLOW PINE CUT AND SHIPMENTS IN DECEMBER, AND COMPARISONS FOR FOUR YEARS. 


The Yellow Pine Clearing House report for Decem- 
ber includes 313 mills, compared to 324 mills in the 
report for the September previous. The total cut re- 
ported in December was 153,951,313 feet. The excess 
of cut over shipment in Missouri, Arkansas, Alabama 
and Florida was 9,235,791 feet, of which Arkansas and 
Florida furnished the greater bulk. Texas, Louisiana 
and Mississippi showed a decrease of unshipped stocks 
to the amount of 10,452,162 feet. 

Total shipments in December, 1907, from the 313 


demand to loom large in the old midwestern states 
and Missouri. In Texas, though there are no very 
large cities or manufacturang centers, the state is an 
empire in extent and the railroads require a large 
number of ties and a great amount of timber that are 
largely yellow pine, which, added to the amount 
needed for distribution through the yards, makes a 
large and increasing total. 

The tables showing comparative shipments from 
1904 to 1907 inclusive would be more conclusive if 


correspondence were maintained between the mills re- 
porting in different months and years. By the tabu- 
lated figures it appears that in 1907 there was an in- 
crease in stocks in January, February, July, August, 
September, October and November of 233,487,375 feet 
and a decrease in March, April, May, June and De- 
cember of 106,050,564 feet. These increases and de- 
creases fairly reflect the state of trade and movement 
of lumber in the two groups of months as demonstrated 
by experience. 


REPORT OF THE YELLOW PINE CLEARING HOUSE FOR 1904, 1905, 1906 AND 1907. 
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August Sverre 349,472,716 395,310,890 rere BME cc cccccscees 220 302,785,024 296,802, 301 ne ea 5,982,633 
September ........352 304,538,536 364,318,684 SS errr re September ........ 214 525,265,865 325,060,754 rhenenee 05, 
1 | ee yf 323,217,823 394,226,079 TED — te secces OS ere 206 274,118,168 284,356,161 pS Sf Sereerree re 
November ........ 320 252,519,551 258,927,458 CAST SOE —ss we ccvccese are res 208 256, 830,977 296,961,193 Se. 66ss:setene 
DeCemHer 2. cccee 313 155,167,684 BGSSOLGAS 8 —s ec ewevences 1,216,371 December ......... 209 207,626,936 217,098,246 8s 2 ere or 
eer 329 8,691,083,919 ~ 3,818,520,730 233,487,375 106,050,564 TOMS. .cccecse 213 3,311,772,731 3,229,079,845 59,839,519 142,532,405 
Net increase during 1907, 127,436,811. Net decrease during 1905, 82,692,886. 
1906. 1904. 
No. mills Increase Decrease No. milis n Increase Decrease 
MonTH— reporting. Shipments. Cut. of stock. of stock. MonTH— reporting. Shipments. Cut. of stoc of stock. 
January 217 297,752,584 276,548,238 21,204,346 PORURTY ccc ccccccs 203 227,994,566 231,521,943 CF rye rss 
February 264,323,818 260,212,511 en a. 4, ,307 BODPURTY 2. ccccce 228 255,990,024 287,589,022 Ck Seer ree oo 
aS ee 340,496,819 325,097,095 see oe 15,399,724 MROOE Siccsmon senate 219 279,123.487 300,559,338 21,435,851... eee es 
ADT ccwvccescsccae 282, = 3,999 289,251,742 6,607,743 BE oéecacavcade 241 304,520,122 316,070,984 pe ko | ere rr Tre 
BE. 600.02-40,00408 306,265,642 13,673,550 BEOYF cccccccsecves 241 308,730, 991 312,469,797 3'739,576 eee emer 
Me Sass chscne 263,770,093 27,559,123 SUD cvcecsesesece 224 255,391,051 264,250,824 8,850,77S «se caccccvcce 
SUF ce cccceseece 255,037,517 23,048,813 July Perrone I 248 282,863,993 } NS Bee eee 30,783,687 
CS a 363,400,845 31,083,061 ‘August. macioeee eel 245 200,140,134 (ip hk, © Serer 28, 104 
September 345,739,415 44,202,813 September ........ 211 270,965,700 250,717,579 pu denen d 20,248,121 
CE” be kedaseds 307,701,559 53,476,094 rere 215 289,365,576 Xr: & See 14,586,417 
November 359,242,983 92,470,136 November ........ 210 299,660,005 pT ror 18,515,847 
DOCOMEDOP 2. cccccns é 2 53, 819, 816 294,419,693 40,599,877 DOCCMPEP coccicicces 217 261,453,879 - | ee 14,851,764 
Totals 3,354,681,500 —3,646,687,333 332,720,210 40,715,377 Totals ....... 225 —-3,335,298,758 3, 289,513,255 81,612,487 127,397,940 
Net increase during 1906, 292,005,833. Net decrease during 1904, 45,785,503. 
mills reporting were 9,449 cars, or 155,167,684 feet, COMPARATIVE STATEMENTS OF SHIPMENTS BY STATES FOR 1904-1906 INCLUSIVE. 
against 14,986 cars, or 259,819,816 feet, in December, 1904. 1905. 1906. 1907. Total for 
1906. Mills to the number of 123, the average cut of STATES SHIPPED TO— 225 mills. 218 mills. 269 mills. 329 mills. our years 
which in December for a series of years had been New England states.............:..:seeeee- 22,162,240 25,232,310 31,176,593 38,367,470 116,938,613 
MOR SPAGG) Goch sone tuk on Gaheel cut in Bieetebes . OW TIME cece scan ssncecccetecccccces iene 33,466,456 38,446,457 43,043,425 33,524,280 148,480,618 
Shae 2 ’ ‘ i Pennsylvania and New Jersey..........e200. 37,874,016 59,439,137 71,215,912 7 1,476 247,600,541 
of 83,357,487 feet, which was 90,017,094 feet below West ‘Virginia and Maryland............... 127629,841 14,718,095 20,758,442 17,621,482 65,727,860 
the December average of previous years. Se SS ae Pee hoes 44,615,551 47,145,873 46,954,134 61,496,195 200,211,753 
Of the total shipments of the 313 mills in Decem- ~OhlO \......c..ceeeeeeeeeeeeeeeese see eenes 132'824,558 129,451,164 130,971,671 145,305,991 538,553,384 
oe a - ~ pa a eae i ebtie } Cath eh BR eee ene Ra ie eee 170,862,948 173,545,137 151,577,966 170,821,657 666,807,708 
ber, Louisiana led the van with 59,972,815 feet; Missis- Jylinois 26000000 IIDIIVIDIIIDIIII 311/266.123  319/982,100 —- 363,190,096 410,200,924  —1,404,639,243 
sippi followed next with 26,904,392; Arkansas stood Towa .........ccceccccccccccccccccccccecs 67,878,510 54,944,246 75,415,430 101,497,327 299,735,513 
third with 25,854,245 feet: Texas, fourth, 18,037,627 EC CEE CORT Oe 8,453,503 6,307,310 4,674,153 8.287, 010 27,721,976 
> LT ES ny eae tees 2 z ; I Diino yan. ne alias dared) we each ae 18,554,455 26,344,619 32,128,964 29,071,591 106,099,629 
feet; Mississippi, 14,533,024, and Missouri, 2,805,761. missouri 00000 DI 336,593,263 348,691,639 309,498,589 327,698,374  1,322,481,865 
Total shipments in December reached 155,167,684 feet. KamsaS ............cccccccccecccccccceeee 234,811,072 236,142,828 203,376,048 217,685,432 "892,015,380 
Of the total shipments from the 313 mills in De- Nebraska .... 1.20.0... ee seeeeeee eee eens 119,438,347 119,946,306 | 124,202,227 137,921,853 501,598,733 
; . 2 ; - 0° Colorado and South Dakota................. 22,977,357 19,535,054 24,439,046 4,019,720 110,971,177 
cember the New England states received 1,387,024 f[ndian Territory and Oklahoma............. 140,251'345 «148.882.4211 142,441,393 181,263, 568 612°838,727 
feet; New York, 2,565,333 feet; Pennsylvania and ‘Texas ..... os peaktteanes eo bankas 3 ployed i. are Hog 4 eer 54 9 est, = VE ‘B46 108, ah 
New Jersey, 4,929,767; West Virginia and Maryland, ‘Tennessee and Kentucky..... gees scccesecece »GO91,007 oa 44 vata te <0 
N Mexico and Arizona, Mexico............ 32,276,14E 32,729, 673 31,494,245 70,175,809 6,675,872 
1,756,972; Michigan, 1,990,260; Ohio, 7,342,220; Indi- ow, Mexico and Arizona, Mexico. ........ +. ORs T1g 006 AF SALHVT —«-ANSOT ASG —-2SATHELONO —+1,032-250-460 
ana, 7,404,436; Illinois, 16,581,215; Iowa, 5,514 SE SL Fen rac ch angiabckenat wnakeaeed 205,480,181 146, 888, 005 182,639,747 220,79 791, 1,757 755,799, 690 
Wisconsin, 1,302,402; Minnesota but 419,660; Missouri, A ee eee care pee eeewrre ctcrteens SiR 36,493,855 cores sbi" oo ae 2 sar ean 
11,433,659; Kansas, 6,844,173; Nebraska, 3,106,676; In- i ee ie eee 685,105,144 649,992,143 606,534,657 550,7 492,404, 
dian territory and Oklahoma, 5,797,502; Colorado and TWOCRL MRIGMONES. 2 occ ccc seicecsrcceces 3,335,298,758  3,311,772,731  3,354,681,500 ~3,691,084,000 13,692,836,998 
South Dakota, 1,673,546; Texas, 10,015,417; Tennessee ky gg aapntatecdentnet napen sabi seetee: 3,289,513,255  3,229,079;845 3,646,687,333 3,818,520,730 —13,983,801,163 
and Kentucky, 3,204,153; New Mexico and Arizona, average mill shipments per annum.......... 14,823,550 15,548,228 12,470,935 SSO. Se isny acess 
989,852; Mexico, 3,912,490; exported to foreign coun- ~ —— = 
tries, 9,890,323 feet; «domestic? (probably home dis- Average mill cut per annum................ 14,620,058 15,159,999 13,556,458 DD... «. sasdesneuses 
tribution), 3,358 245; for local manufacture, 15,938,- " ’ MEN 
671 feet, and “not specified,’’ the considerable amount AVERAGE MILL CUT AND SHIPMENTS. 
of 31 045 ,057 feet. 4. 1905. 1906. i 
of ‘the "total shipments of the 313 mills in December Average Average Average Average Average Average Average Average 
MontTH— shipments. cut. shipments cut. shipments. cut. shipments. 
Ohio, Illinois, ogee and er gece eg by Meg el January .......... 1118692 1,140,502 «1,226,648 +=—1,209,902--1,372,181 1,274,415 $36.593 1,008, 840 
2,761,550 feet, or well toward one-third of the tota February "Iilty'129'763 —-:1/261;355 883,1 838,427 1,185,308 1,166,872 902/9 966,282 
for the month. Adding Texas’ 10,737,605 five states March °.......... 1,274,536 1,372,417 1,896,764 1,848,287 1,461,359 1,505,266 1,016,188 963,657 
-thi inoi BOM 2c cdesetives 1,263,569 1,311,4 x . ,185, ’ ’ ’ Ue ’ ’ ’ 
eee. almost one ae of the total. . nee ee ee oes ec et 581038 11296555 11443479  1'290:712 «1.138493 «1,191,695 1,15 4/20 ri 
all the states in the amount of southern pime re- June (00002000000: 1,140,138 1,179,965 1,304,365 —-1,293,026 933.6 1;042'5 25,3 857,838 
te Pomp ne Aen ys Mpa Pm name at rea Lost begs aesege  Sgtse args trees Meats 
oy - A Bo iwss ee cous A 061 1,109, ’ ’ ’ . ’ 745 ‘ , 
Though Kansas, Nebraska and oe all seg Semtember piialbiaco ete 1,284,197 1,188,235 1,519,934 1,518,975 1,018,704 1,168,0 836,757 1,034,9 
ly dependent on yellow pine lumber, the demand in October .......... 1,345,886 1,278,043 330, 1,380,374 $33,526 1,008,857 959,103 1,169,819 
that agricultural territory does not nearly size with November ........ 1,426,952 1,338,781 1,234,764 1,427,698 732,892 86,9 789, 123 09,148 
that from the older midwestern states. Evidently it December ........ 1,204,856 1,136,415 993,430 1,038,742 783,394 908,702 495,743 491,847 
is building in the large cities and the amount of lum- 
or average for 
ber required for manufacturing purposes that caused a wai . 1,235,295 1,218,338 1,295,685 1,263,333 1,066,807 1,143,520 927,979 963,010 
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~ SQUTHERN ILLINOIS RETAILERS HOLD ANNUAL MEETING. 


Large Attendance and Much Enthusiasm Combine to Make Convention a Great Success—Mutual Insurance By an Expert—Round Table Discussion. 


CARBONDALE, Itu., Feb. 5.—The Southern Illinois Lum- 
ber Dealers’ Association began its eleventh annual meet- 
ing at the opera house, this city, today. The official 
roster showed an attendance of seventy-two at the first 
session. A delegation of two dozen or more are ex- 
pected tomorrow. This is probably the best meeting in 
the history of the organization. The first session was 
called to order at 2 o’clock by President W. A. Karr, 
of Flora. He introduced Mayor J. C. Hundley, who 
delivered a short address of welcome, stating that he 
considered it an honor that such a distinguished gather- 
ing of business men should meet in Carbondale. He 
said: ‘‘Gentlemen, you look good to me,’’ and closed 
by officially turning the little city over to the lumbermen 
invaders who crowded the two hotels to overdowing— 
two or more to a bed. President Karr accepted the wel- 
come, and warned the mayor that if the slumbers of 
Carbondale were disturbed at a late hour of the night 
the trouble might be traced to the Hoo-Hoo brethren, 
who would hold a concatenation. The mayor promised 
immunity and said he would guarantee to keep the cala- 
boose door unlocked so that any person arrested might 
walk out. 

President Karr delivered his annual address as fol- 
lows: 

In these times, when the attention of the people of the 
entire country and of the officials of state and federal gov- 
ernments are largely directed at combinations of capital and 
business alleged to be in restraint of trade and for the 
purpose of controlling and restricting outputs and to control 
prices, it will not in any way be amiss, I trust, if some 
justification of our association is made and some of the 
objects for which it was formed and is maintained are 
explained. Every association of this character is by many 
persons at once said to be an organization formed for the 
avowed purpose of controlling prices, and this is then said 
to be a control to force prices to the consumer upwards, so 
that we may profit thereby. ‘The general public are, of 
course, not familiar in any sense with the details of the 
lumber business, with the vast machinery of its production, 
transportation and marketing, and give but little thought 
or attention to the consideration of such matters. Few 
persons who desire to purchase a bill for a house stop to 
think from what different parts of the country the different 
kinds of material he must have must come, or through how 
many different manufactories it must pass to reach the 
form and shape in which it is delivered to him, and there- 
fore are not fitted to say whether the price they are asked 
to pay is reasonable and based upon all these conditions. 
The popular mind is too ready to think the dealer in 
lumber, as well as the dealer in other commodities, is asking 
too large a profit for his investment, and rarely is it true 
that any intelligent consideration is given to the real basis 
of prices; so that when we meet together to discuss condi- 
tions of production, transportation and marketing of the 
materials in which we deal it is at once said by those not 
informed of our real objects that we are seeking to control 
prices and boost them upward for our greater profit. 


Legitimate Objects. 


In these days retailers of all kinds have associations, 
not to control prices but for other and legitimate objects. 
The manufacturers have similar associations, for the same 
legitimate purposes. So we can see no good reason why our 
association should be condemned by anyone, since we all 
know that it does not have as any part of its objects or 
purposes the control or fixing of prices, the division of 
territory, or any objects or purposes not entirely lawful 
and proper. 5 

The last year has been a time of high prices, not only 
in the lumber trade and business but in all other lines of 
trade and business as well, and the lumber dealers and 
dealers in building materials of all kinds should not be 
censured for this condition of affairs. The old adage that 
“In union there is strength’ seems very generally to have 
been taken advantage of by all sorts and conditions of 
producers and customers; and perhaps dealers ought not to 
be blamed if they should seek to take some slight advantage 
of the same maxim. 

So I say that from the mere fact that we have an 
association it can not be fairly or justly said that we have 
an association formed for the purpose of controlling prices, 
or for any other improper object. We are living in an age 
of experts and specialties, and when we remember that the 
world has made more progress in the last fifty years than 
in the previous 500, does it not behoove us to get knowl- 
edge? Is it not wise for us to say, Come, let us counsel 
together? We believe that if the dealers did nothing more 
than spend two days together each year in getting mutually 
acquainted it would be time well spent, but a much better 
plan is to hold sessions for the discussions of special topics 
of interest, for the comparison of methods of business and 
to discuss past business and the outlook for the future. 
There are few of us, probably, who have not some business 
faults, and when we have formed an acquaintance which 
has ripened into friendship en the basis of mutual .esteem 
it is somewhat easier to overlook the faults. ' 


Good Business Policy. 


We are not optimistic enough to believe that social or 
commercial conditions will reach a state of perfection till 
the dawn of the millennium, till there is no selfishness left 
in the human heart and we truly love our neighbor as 
ourselves. But we do believe that the world is getting 
better and men broader and more liberal in their views, and 
that association and fellowship with our neighbors and 
competitors not only broadens the scope of our vision but 
is essential to a good business policy. If we can teach the 
dealer that it is unwise to try to run his competitor (who 
is perhaps as well fixed financially as himself) out of 
business and that he is not the only man who has a right 
to sell lumber, that it is unwise and unfair to sell materials 
in the natural territory of another at a much less price 
than he asks at home, that it is unfair to cancel orders 
on account of a decline in the market, and that it is unfair 
to make complaints that are not well founded, we have 
accomplished some good. And these are some of the things 
for which our association stands, and for which it was 


formed. If we can also teach the wholesaler that it is: 


unfair to promise prompt shipment, when he has no assur- 
ance of making it, or who sells to consumers, or who makes 
excuses and does not make shipment when prices advance, 
or who ships from some small mill whose grading he knows 
nothing about, or who ships materials below grade know- 
ingly, then also we have accomplished some good, and these 
are also some of the things for which our association stands. 


Purposes of the Association. 

The program for this meeting demonstrates that what I 
have said with reference to the objects and purposes of our 
association is true. The subjects shown on the program for 
discussion by our members all relate to conditions and 
methods of doing business, and I doubt not that each of us 
will be able to learn something in the reading of papers and 


a discussion of them to our great instruction and 


Take, for instance, the subject of profits, which is perhaps 
a subject that is of most interest to us. How have the 
profits been when the year’s business is rounded up? Were 
you satisfied with the results? Are you making as much 
as those engaged in other lines, with a much smaller invest- 
ment of capital? If you are satisfied with results, we all 
want to know how you got them. Let us get together and 
discuss the question of profits, how we each made them and 
along what lines we work and we will all not fail to obtain 
some points. 

Il believe that a majority of the dealers in southern 
Illinois are making less money than those engaged in other 
lines, considering and comparing the amount of capital 
invested. Owing to existing conditions it seems to me that 
there is a strong probability that our sales will be much 
less this year than last. However, if the season proves to 
be dull we may be able, by proper effort, to stimulate build- 
ing and possibly make a fair average for the year. 


More Members Needed. 


One of the great needs of our association is more mem- 
bers. We have many successful dealers whom we have failed 
to get interested in the association work. We need their 
counsel and advice and believe we could be helpful to each 
other. Let us all help to enroll new members and make the 
organization stronger each year in its membership. Some, 
however, are too selfish to join us and too narrow to see 
the benefits of the association. Some claim that they want 
to be independent. We have heard the word “independent” 
used when the word “selfish” would be much better, and 
more truthful. 

The lowest scale of animal life known is perhaps the most 
independent. The jelly fish clings to the rocks and lives 
to itself and by itself, goes no place and does no good. When 
one weighing several pounds has the salt water squeezed 
out only a few grains remain. We have known a few men 
from whom, if we would squeeze out the selfishness, but 
little would be left. Who would be a jelly fish? 


Secretary’s Report. 
Secretary Charles W. Hall made his annual secretary 
and treasurer’s report as follows: 


Your secretary has no extensive report to make. The 
affairs of our association so far as know are in good 
shape; our treasury is well supplied and further than that 
is not a great deal to report. As secretary, I desire to 
welcome you all to our eleventh annual convention, and 
— much good will be received from our meeting to- 
gether. 

The purpose of our association has always been mainly 
social and educational. It is our duty and desire, however, 
to try to have our members treat each other fairly and to 
do what we can in persuading the wholesalers to not ship 
to our trade direct. While everyone does not as yet do 
just right a decided improvement has been made for the 
better within the last few years. We have nearly all, both 
wholesalers and retailers, learned that the other party 
has just and reasonable rights which should be respected 
for the betterment of all. 

In most places today, I believe, our greatest trouble is 
in close and ‘unreasonable competition of millwork mail 
order houses. Yet this competition is not as strong as it 
was a year ago. This catalog house competition will 
diminish, as has other unfair competition, if the retailers 
all over the country will do their duty, and they will. Let 
us not only discuss this mail order problem at our executive 
session, but let us each give the best method we have found 
effective in combating this competition, then we will all 
go home better prepared to help drive it from the field. 

Our round table session proved very profitable last year, 
and there is no reason why it should not prove as much 
or more profitable this year. Let all retailers be on hand 
at 7 o’clock promptly. 

The annual directors’ meeting was held in Carbondale, 
December 11. In addition to ordinary and regular business 
two directors were elected, C. C. Stotlar and Edmond 
Goedde, to fill the vacancy of Mr. Schermerhorn and Mr. 
Kimmel, until this meeting of the association. 

I wish to call to the attention of each of you this fact: 
the way to get the most out of this meeting is to try to 
put the most in it. I am sure if we all follow this rule 
everyone will go home feeling well paid for his time and 
expense in attending. 

In conclusion I wish to thank the officers and directors 
for the instruction and support they have given me. Those 
taking part upon the program I would especially thank. 
The lumber journals and all who have assisted me in my 
work of the year I can not forget. I trust that what you 
have all done has not been in vain, but that we will have a 
most successful meeting. 


The treasurer’s report showed a balance of $411.75. 
MUTUAL INSURANCE. 


A. C. Benson, of Chicago, assistant secretary of the 
Lumbermen’s Mutual Insurance Company, delivered an 
address which was in part as follows: 


Association mutual insurance went into effect in 1889, if 
I am not mistaken, and since that date the dealers who 
have availed themselves of it have made money by doing 
so. At that date they were paying to the old line com- 
panies an average rate of at least $1.50, and since the 
mutual plan has got in working order they need not 
have paid to exceed one-half of that amount, yet many 
of them have not taken advantage of this easy money 
making proposition. In the territory where it is neces- 
sary to join the association in order to get this insurance, 
as well as in sections in which it is not necessary to 
become members of a retail organization, there are those 
who have kept right along in the old line companies. 

Often this has been the result of loyalty to the old line 
agents. These agents are citizens of their towns, neigh- 
bors possibly, and the dealers have thought they must 
place their business with them. have suggested to 
many dealers, who felt it a duty to insure in the old line 
companies for the reason that they are locally repre- 
sented by citizens and neighbors, that it would be money 
in their pockets to ascertain of these agents what their 
commissions would be in the transactions, pay them the 
amount outright and place their risks with mutual com- 
panies. To this the agent might object, as it would 
lessen the showing made to their companies; but to 
whom do the dealers owe loyalty, to the old line compa- 
nies that have charged them twice or three times the 
actual cost of insurance, or to mutuals, which are as- 
suming the risk at practically no profit? Any dealer 
ought. to be able to answer such a question off hand. 
Consider the character of the mutual companies; that 
they are purely mutual; that when a loss occurs it is 
paid without the red tape process so often employed by 
the old line companies; that when insured in these 
mutual companies the dealer is practically right among 
his friends. It appears to me it would be the best of 
business sense for every dealer in the territory in which 
the mutuals operate to make himself eligible as an in- 
surer, and the only apparent reason a dealer does not do 
this is that he does not care to have in his pocket the 
money that could be saved thereby. 


Right Principles. 


Mutual insurance organizations founded upon the right 
principles are as sure of success and as permanent as 
any other fire insurance organizations and a great deal 


cheaper to the policy holder. This company since organ- 
ization has ‘saved the lumbermen of Illinois directly over 
$100,000 and indirectly twice as much more. It can and 
will save you money, directly by reducing your rate and 
indirectly by the effect of its competition with board 
companies, discouraging their attempts to inerease rates. 

By the effect of this company’s competition the board 
rates on lumber yards in Illinois have been reduced 
nearly 50 percent in the last fifteen years. No better 
indemnity can be obtained, and you can best serve your 
own interests by giving us a portion of your business. 
Remember that by helping us you help yourself. You 
are not paying money for dividends to the stockholders 
of some company nor piling up a surplus for such stock- 
holder, but for yourself. 

Your secretary wrote me a short time ago expressing 
a desire to have me give your members some instruc- 
tions as to the important parts of an application and in- 
structions so you might know that your policies were 
written correctly. In making an application for insur- 
ance you should be careful to answer all questions fully. 
In case the insurance company asks for a diagram, you 
should furnish same—being sure to show all exposures to 
your risk. An insurance policy is an especial written 
contract; that the parties thereto are bound by what is 
written therein, and that they can not go outside of the 
letter of the instrument and claim any modification of 
its conditions as based upon any oral representation that 
may have been made by the agent through whom the 
policy was executed. This, gentlemen, is strictly in ac- 
cordance with a well settled general rule of law. 

Consequently it is essential that the assured should 
know what is written in the contract. Yet no other form 
of contract is so carelessly passed over as is an insur- 
ance policy, though the carelessness is on the part of 
the insured; the underwriters are particular to safeguard 
their liability obligations in every possible way. From 
careful observation I am convinced that parties taking 
out insurance generally accept whatever is handed out 
to them in the shape of a policy, and that 75 percent 
of the people who place insurance do not even examine 
their policies when they receive them. Men who would 
scan with the greatest care other written contracts and 
insist that they be technically correct will pass lightly 
over their insurance contracts, though the agents in 
many instances are not competent to write an insurance 
policy. There seems to be to the average mind a sort 
of halo surrounding an insurance policy which takes it 
entirely out of the category of ordinary contracts and 
places it in a separate and distinct class. The peculiar 
construction of insurance policies should make them 
instruments for careful inspection. A notable feature is 
that of the “riders,” that sometimes alter and change 
the face of the policy as it appears to the casual reader. 

The following is a formula by which you can guide 
yourself in the examination of your insurance policies: 

1. The amount of insurance and the premium to be 
paid must be verified to see that it is correct and that 
the proper rate is charged. 

2. The corporate name of your company must always 
ougent in its proper form whenever referred to in the 
policy. 

3. The date when the policy takes effect and the 
date when it expires must be examined carefully to see 
that it is correct, and if a policy is canceled and a new 
one written to take its place the date when such new, 
policy expires must be verified with the date of the ex- 
piration of the policy canceled. 

4. In all cases where the signature of the agent of 
the underwriters is necessary, as, for instance, the 
countersigning of the policy and the signing of any in- 
dorsements in the form of “riders,’”’ these signatures 
must be made by someone duly authorized and must 
be in writing and a stencil must not be used. 

5. The “riders’’ attached to policies should, if possi- 
ble, be on one sheet of paper and should be identified 
by this clause at the foot: “Attached to and forming 
part of policy No. —— of the Company” and 
signed by the duly authorized agent; and if more than 
one sheet is used each sheet must be so marked and 
signed and the number inserted must correspond with 
the number of the policy to which the “rider” is at- 
tached and the name of the insurance company must 
correspond with the name of the company as it appears 
in the caption of the policy. 





J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, was slated to speak on yellow pine conditions but 
was not present. §. M. Bloss, of Garyville, La., spoke 
extemporaneously on cypress conditions. 

Mr. Bloss said it was perhaps well that Mr. Freeman 
was not present to talk on the subject allotted to him 
as yellow pine is in no condition just now to appear in 
polite society. Mr. Bloss said he did not want to say 
much about the cypress situation, except to tell the deal- 
ers what kind of cypress not to buy. He warned them 
not to buy No. 1 common to take the place of pine, nor 
No. 2 common, as it is full of knots. He told of the 
lasting qualities of pecky cypress under ground, pronoune- 
ing it indestructible and especially adapted to green- 
house purposes. He charged his listeners to put every 
dollar they could into yellow pine at present prices. Mr. 
Bloss said that cypress is firmer today than any wood 
except two. He told how the cut is being reduced year 
by year at the rate of 10 percent a year. 

Albert Behrens, manager of the St. Louis Sash & Door 
Works, spoke very optimistically on the sash and door 
outlook. He gave the lumbermen a talk on the situa- 
tion from an office viewpoint, as he termed it, reviewing 
the financial flurry and its effect on the market. He 
prophesied better times ahead and advised the retailers 
to take advantage of the present prices to stock up. 

Then followed an informal discussion on the various 
subjects touched upon by the speakers and the afternoon 
session adjourned. 

In the evening there was a ‘‘round table’’ discussion 
at which the following subjects were discussed: 

“What Percent of Cost Constitutes Expense?’ B. H. 
Pollock, St. Louis; J. H. Kramer, Fairfield. 

“What Is a Right Profit?’ J. A. Vansickle, Tamms; L. 
M. Bostwick, Centralia. 

“Returned Merchandise.” E. M. Stotlar, Marion; Charles 
A. Glore, Centralia. 

“Free Delivery, Nominal Charge, or No Delivery.” E. W. 
Peters, Mount Vernon; E. M. Kelly, Cairo. 

“Credit and Collections.” U. S. Campbell, Ashley; James 
F. White, Marissa. - 

“How Near Can We Do a Cash Business?” JB. L. Bledsoe, 


- Salem; W. C. Davis, jr., Percy. 


Immediately following the Hoo-Hoo concatenation a 
banquet was served to all visiting lumbermen by the local 
committee. 
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MICHIGAN HARDWOOD MANUFACTURERS’ SEMI-ANNUAL MEETING. 


Interesting Conference Held at Saginaw—Status of the Association Shown by Official Reports—Exploitation of Forestry Matters. 


The semiannual meeting of the Michigan Hardwood 
Manufacturers’ Association was held Wednesday, 
February 5, at the East Saginaw Club House, Saginaw, 
Mich. Owing to weather conditions throughout the 
state, trains from all directions were delayed from one 
to ten hours, and at 2 o’clock, the hour set for the 
meeting, very few delegates’ had arrived; consequently 
it was about 3:45 p. m. before President Fred A. Dig- 
gins was enabled to call the meeting to order. At that 
time most of the members who had arranged to attend 
the meeting had arrived. The first order of business 
was President Diggins’ address, which covered the 
work of the association for the last half of the year 
and made some recommendations as to future policy: 


The President’s Address. 


There was a motion made and carried at the last meeting 
which provided for the appointment of a committee on for- 
estry. This motion as originally made, according to the 
minutes, provided for a committee of three members to be 
uppointed by the chair. The chair upon looking the field 
over decided that it was too large for any three men in 
Michigan to handle, and he consulted with the ether mem- 
bers of the executive committee and they agreed with him 
that the membership of that committee should be increased 
to nine. After securing their consent I consulted with them 
as to the personnel of that committee, and the chair made 
the appointments, and the membership I believe is noted in 
the year book, which the secretary will give you if you 
haven't one. We are to be favored this evening at dinner, 
I believe, by an address on this interesting subject by W. D. 
Mershon.. The chair arranged with Arthur Hill to make 
this address, but Mr. Hill was compelled to leave for Cali- 
fornia last week. 

The other matter which was left in the hands of the 
executive committee, as you know, was the engaging of a 
permanent secretary. Some of you perhaps did not know 
that Bruce Odell has been acting as temporary secretary up 
to this time. However, Mr. Odell is a very busy man and 
can not afford to devote much time to the affairs of the 
association. At the July meeting the executive committee 
was authorized to secure the services of a permanent secre- 
tary. That information got into the trade journals and we 
received twelve or fifteen applications for the position. It 
was the opinion of the committee that we should have a 
man not only familiar with the routine work of the secre- 
tary’s office but one who had had some experience in freight 
rate matters. Almost anyone can keep records but freight 
rate men have to be made. After considering the applica- 
tions of those twelve or fifteen men, we engaged the services 
of our present secretary, J. C. Knox, who came direct from 
the freight office of the Grand Rapids & Indiana railroad, 
having been with that company for fifteen years. 

The chief aim of this association is to secure a full 
understanding of the conditions surrounding the lumber mar- 
ket and the territory covered by our association, and this 
requires the hearty codperation of ail the members to make 
it profitable. When the secretary asks you for a report give 
it to him just as promptly as you can and make it just as 
correct as you can. In this way more valuable results can 
be obtained. It remains with you, gentlemen, to state 
whether you will codperate with Mr. Knox or not. 

It gives me great pleasure to inform you that with one or 
two exceptions every member has paid his assessment, and 
that our call for funds has always met with a quick re- 
sponse. There is enough money in the treasury to carry us 
through the year unless the extraordinary happens. 

Another object which I think is of great importance to 
the life of the association is the establishment and main- 
tenance of uniform inspection. These are the only two 
things in this association that I really care for. I have 
made two trips since December 1, one to Chicago and one 
to New York, in order to see what could be done toward 
putting the new rules into effect. I did not make these 
trips at the expense of this association, but as a member of 
a committee of the National Hardwood Lumber Association, 
and at its expense. Our success in conference at Buffalo 
with the dealers at that point was very gratifying, but at 
New York the results were not as satisfactory, although I 
expect some good will result from our visit there. 


Secretary’s Report. 
Seeretary F. J. Cox presented his report as follows: 


Your secretary came to Cadillac and took up the work of 
the association October 1, last. After consultation with 
the president he returned to Grand Rapids and Muskegon 
to purchase filing cabinet for tariffs, desk, office chairs etc., 
jo Pr having been formerly supplied with typewriter and 
cabinet. 

We have a fairly complete file of tariffs covering various 

Michigan roads and aim to keep in close touch with the 
railroads, obtaining in many cases rates and information 
ahead of members, shippers ete., on account of having 
previous knowledge of the bases of rates from and to 
Michigan points. We are also prepared to give information 
in regard to handling claims against railroads for over- 
charge, loss, damage etc. 
_ Your secretary has solicited your codperation along this 
line and is ready to give or obtain information from mem- 
bers when called on to do so. He will cheerfully give you 
the benefit of his experience and endeavor to help you on 
request. The office is now located in the Cummer-Diggins 
building, Cadillac. 

At present we are getting on without a regular sten- 
ographer, a lady next door to the office we occupy doing 
the letter writing at a nominal expense. The balance of 
expense for help in office is special work on stock reports 
and mimeograph work. 

Two stock reports have been issued, one for quarter end- 
ing September 30, 1907, and one for quarter ending Decem- 
ber 31, 1907. These reports are of interest to manufac- 
turers and the comparisons given are of especial value at 
this time. Your secretary wishes to urge upon members the 
importance of getting information for stocks reports ete. 
to the Cadillac office at the earliest possible date. It now 
takes nearly a month after requests are made to get figures 
rounded up. It is to your interest as well as to all manu- 
facturers that these reports be promptly complied with. It 
saves your time and also that of your secretary in tracing 
the delinquents. 

Since October 1, last, several valuable additions have been 
made to our membership, as follow: 

Antrim Iron Company, Grand Rapids, mill at Mancelona. 

3uckley & Douglas Lumber Company, Manistee, mill at 
Manistee. . 

Cartier Lumber Company, Ludington, mill at Ludington. 

Dennis Bros. Salt & Lumber Company, Grand Rapids 
mill at Dighton. ’ i 

J ’. Wells Lumber Company, Menominee, mill at Me- 








nominee. 

The Wisconsin Land & Lumber Company, Hermansville, 
Mich., has also been added, as they took over the holdings 
of the Earle Lumber Company at Simmons. 

IF. Alberts & Sons, Muskegon; the Haak Lumber Com- 
pany, Haakwood ; the Hart Cedar & Lumber Company, Hart, 
have ceased operations and closed their plants. ; 

Your secretary requests the members to suggest the names 
of manufacturers not on our list of members, -that he may 
talk with them about joining our organization. He is now 





in correspondence with several, but he believes there are 
other large concerns that are not now with us. 

The finances of the association are in good condition. 
Three assessments were made last year in first three quar- 
ters and from the financial report you will see that we 
have sufficient funds to carry us for one year from date if 
no special unforeseen expense is incurred. 

It is your secretary's desire to call on each member of 
the association, learn their needs and endeavor to be of 
help to them in many ways. He attended the annual meet- 
ing of the Hardwood Lumber Manufacturers of Wisconsin 
at Eau Claire January 16. This association is organized 
along the lines of our own association, having similar inter- 
ests. There was a good attendance and much interest 
manifested. It was the general opinion that a large curtail- 
ment in the input and output for 1908 was the only remedy 
to meet present conditions. 

The statement was made that the hardwood market was 
in better condition than that of any other wood, neverthe- 
less a reduction was necessary. Each manufacturer present 
was asked what proportion of reduction he would make and 
the average was shown to be from 35 percent to 40 percent. 
The reports from Michigan manufacturers do not show 
near so large a reduction, the average report showing only 
16 percent. Your market, conditions committee and others 
no doubt will cover this feature fully. 

Your secretary desires to acknowledge at this time the 
courtesy and help received from the former secretary, Mr. 
Odell, and others of the association who have aided him in 
his work. 

Treasurer’s Report. 

The financial seeretary’s and treasurer’s reports 
were then presented and were approved substantially 
as follows: 

Balance on hand in Cadillac State bank February 

i RA ee oe eee cr ee ae $2,559.52 
The difference between this amount and that re- 

ported in financial statement is accounted for by 

orders not drawn, as follows: 


a Serre r rrr rer rs Trae e eso $ 6.00 
Ee Sere rr eee porn re eer te 25.00 
GR Ae ern aor ery eer as 10.25 41.25 





$2,518.27 
‘ I’. J. Copps, Treasurer. 
Cadillac, Mich., February 3, 1908. 


FINANCIAL REPORT. 





ee, re terre i ere eee te rae - $3,978.63 
BBPOMGIGUTES 2. cece eres eessnesescecens 1,460.36 
Malence on: ARG 6.30 oi 66002 s0 51006 saa » $2,518.27 
Totals corresponding period 1905...... 324 2,433,675 


The meeting thereupon took up routine business and 
President Diggins reported on a recent trip which he 
made to New York and eastern points during which he 
took up the matter of acceptance of the 1907 grading 
rules in the markets of the east. Each of the eastern 
associations, he reported, had agreed: to conform to the 
1907 grading rules and discontinue the 1905 rules 
with one exception. R. Hanson offered a motion to 
the effect that the association compile, in connection 
with its regular statistical report, a set of statistics 
on hemlock. This motion was adopted and it was the 
sense of the meeting that an interchange of statistics 
be made with the Michigan Hemlock Company so that 
by this means a complete statistical report might be 
had covering both the water shipping and interior 
mills. 

Dinner and an Address. 

Some general discussion of conditions was engaged 
in and at 6 o’clock a recess was taken until after 
dinner. As the guests of the Saginaw Lumbermen’s 
Club the association at 6:30 sat down to a banquet in 
the banquet room of the East Saginaw Club. After a 
brief address of weleome by A. W. Seeley, of the firm 
of Phillips & Seeley, on behalf of the Lumber- 
men’s Club, President Diggins announced that Hon. 
Arthur Hill had promised to attend the meeting 
and address the hardwood men on forestry, but this 
promise had been given with the understanding that 
the meeting would be held in January, and owing to 
the change in the date it was impossible for Mr. Hill 
to be present. The same subject, however, had been 
assigned to W. B. Mershon, who is a member of the 
Michigan Forestry Commission, and Mr. Mershon de- 
livered an able and vigorous talk on forestry substanti- 
ally as follows: 


The national forests were first designated as the forest 
reserves, an ill chosen name which gave the people the im- 
pression that these areas were reserved from use and were 
not for use. They had their origin in 1891, when Congress 
authorized the President to establish forest reserves. The 
first one was composed principally of the territory within 
Yellowstone National Park and was set aside by President 
Harrison in the same year that the law was enacted. At the 
time no means were provided whereby the law could be en- 
forced within the reserves, nor anything be done with them, 
but this situation was remedied in 1897 when suitable laws 
for the administration of the national forests were passed. 

At the present time there are about 145,000,000 acres of 
national forests in the United States with 5,000,000 acres 
more in Alaska and Porto Rico. Those in the United States 
are in the western states, mainly in the mountainous dis- 
tricts and at the heads of the big rivers and, therefore, serve 
many purposes, chief among which is the preservation 
of the natural water supply. These western forests are 
in New Mexico, Colorado, Kansas, Nebraska, Wyoming, 
Montana and in all the states and territories to the west 
of them. 

Perhaps because of their original name, the general im- 
pression seems to have been that the national forests are 
not for use and that the valuable natural resources they 
include are permanently locked up. The opposite is the 
ease, for these forests are for the sane and reasonable 
use of all the people of the United States and not for 
the favored few. They are for the use of the home seeker, 
the miner, the grazing man and the lumberman. Every 
class of use is permitted which will not appreciably detract 
from the utility of the forests. Industry is by no means 
barred from the confines in a national forest and settlement 
by the farmer or villager, and its use by the miner or 
manufacturer is encouraged where the same is found to be 
feasible. 

At one time opposition to the establishment of national 
forests was raised because of their removal from the lo- 
cality of so much taxable property, but this objection has 
been more than counterbalanced by the provision that 10 
percent of the receipts from the utilization of the national 
forests shall go to the county wherein they are located. 


In addition to their uses in other ways the national 
forests are vast game preserves and in them will be found 
the elk, the mountain sheep, the game birds and all the 
wonderful varieties of large and small game which will 
have disappeared from other parts of the country. 

The term national forest does not necessarily mean that 
a national forest is an area covered with trees. The 
growth of brush and even of grass is often of great value 
for the preservation of the water supply, the prevention of 
erosions, the washing away of hillsides and the burying of 
farm lands by detritus brought down by floods. They are 
called forests but they are merely more valuable for forest 
growth or for the protection of the water sheds than for, 
other uses. 

In Oklahoma 60,800 acres are set aside as the Wichita 
national forest. This is a game preserve and one of its chief 
objects is to save the American bison or buffalo from 
extinction. Recently one of the New York “zoos” sent a 
part of its herd there and reports show that in its native 
habitat the bison will flourish and populate the reserves. 
National parks and national! forests theoretically are two 
different things, but almost invariably a national park is 
also a national forest. The Yosemite, the Yellowstone 
and others will furnish a great playground for the people 
of this country for all time to come. Each national forest 
is under the supervision of forest supervisors and under 
him are the forest rangers and guards. The latter do the 
fire and patrol duty. Under this system the number of 
fires and the damage caused by them have been greatly 
decreased and a more uniform use of the ranges has been 
made possible when they have been opened first to settlers 
and others for use as such to as great an extent as possible 
without impairing the ranges or doing serious damage to the 
forests where they exist. 

The administration of the national forests was formerly 
vested in the department of the interior. While this depart- 
ment was qualified to deal with land titles and all that part 
of the subject it had no especial knowledge of forestry. 
Therefore, a few years ago this policy was changed and the 
national forests were put in charge of the department of 
agriculture of the United States, of which Secretary of 
Agriculture Wilson is the head, while Gifford Pinchot is 
forester in charge of what is called the Forest Service. He 
is really the working head of the national forest system. 

It has been said that this country in the future will not 
need wood in the enormous quantities it has heretofore, as 
cement, iron, stone and other things are rapidly taking its 
place. While to some extent this is so and a great saving 
will be made in the use of wood, yet it is shown that more 
lumber was produced last year than during any previous 
year in the history of the industry in the United States. 
As civilization advances it seems to use wood more and more, 
although not perhaps to such an extent for the old purposes. 

Now, as to the forestry situation in our own state: Here in 
Michigan the legislature seven years ago turned over to 
the forestry commission about 37,000 acres, mainly jack 
pine and plains and barrens in Roscommon and Crawford 
counties as a nucleus for a forest reserve or state park. 
This land is situated at the head waters of the Muskegon, 
Manistee and Tittabawassee rivers. This location was se- 
lected mainly because in that locality were state lands which 
were considered practically worthless, unfit for raising any- 
thing but trees and undesirable for settlement, but it was 
also the sentiment that something should be done to pre- 
serve the water supply of those great rivers of the lower 
peninsula in Michigan. This state park was also designed 
to afford permanent refuge for game and the wild life of 
the forest. About 40,000 acres of land was also set aside 
for the agricultural college of Michigan on which it might 
experiment along the lines of forestry. This was done in 
1907. The agricultural college as well as the University of 
Michigan maintains a chair of forestry and is taking up 
forestry in a practical way. 

To handle these reserves was established the forestry 
commission of Michigan, consisting of three men. An annual 
appropriation of the enormous sum of $2,000 has been made 
for its maintenance. This is the splendid amount of money 
the legislature voted for this purpose at the beginning and 
is the amount available at the present time. No change or 
increase has been made. ‘The first appropriation was made 
in 1900. With this enormous sum at its disposal the for- 
estry commission do very little other than a limited amount 
of educational work. With the turning over of the land 
mentioned above to the commission in 1900 an appropriation 
for the maintenance of the reserve was made to the amount 
of $7,500. The state forester was paid from this appropria- 
tion $1,000 a year as salary, which he turned over religiously 
to the University of Michigan, as he is an employee of that 
institution. 

Such a parsimonious policy is a disgrace to the great and 
rich state of Michigan. Not only so but it is absurd. 
Handicapped as it has been the commission has done much 
good work. ‘Two tree farms or forest nurseries have been 
established at Higgins lake. The commission has gone ahead 
and raised seedlings which have been set out to the extent 
of the available appropriation, in addition to which it has 
1,000,000 seedlings that can not be used because the appro- 
priation has been spent. Necessary houses have been built 
and there is just about enough money left to keep the work 
going for another year. The commission would be glad to 
sell half its stock of —— and with that money set out 
the balance, but under the law any receipts from the sale 
of dead and down timber and of seedlings go into the state 
treasury. ‘Therefore the commission is prepared to furnish 
a to any lumbermen who desire to make proper use 
of them. 


Mr. Mershon described in detail the system whereby 
lands in some of the counties in the northern part 
of the state and particularly in the inland summer re- 
sort region are used for the profit of unscrupulous pro- 
moters and politicians and of newspaper publishers 


- who stand in with them; this system involving the 


subdividing of large tracts of land into lots which are 
sold to unsuspecting purchasers, who pay a fee for 
recording the transfer. Half of this fee goes to the 
recorder as his share of the profit, and then as soon as 
the buyer finds out that the land is not worth the taxes 
and allows it to go to sale it is advertised by the state 
in the favored official newspapers, which thus get their 
share of the spoils. Continuing he said: 


A recommendation was made by the State Forestry Com- 
mission for the appointment of a commission of inquiry 
to pass upon the forestry needs of the state; to recommend 
remedies for the evils that they find and generally to advise 
in regard to everything pertaining to forestry. Governor 
Warner last year appointed this commission, consisting of 
nine members who are to report to the next legislature 
recommendations, suitable bills etc. for the furthering of 
this work. ‘The two great enemies of the forests are fire 
and taxation. Fire destroys the forests and particularly 
destroys the opportunity for reforesting cutover lands. 
Not only so, but by burning the humus it renders the 
lands worthless for any purpose. ‘The present system of 
taxation makes it impracticable for the timber owner to 
conduct logging operations with a view to preserving the 
forests. The general idea seems to be that a forestry policy 
deals simply with lumber operations or the growing of 
timber for the market, but there are other uses. Forestry 


(Concluded on Page 58.) 


FE 


reg 
thr 
his 
the 
Th 
sek 
wi 
yel 
of 
Co% 
of 
re} 
ant 
col 
r 


the 
ter 
tri 
tie 
pa 
mij 
hos 
an 
try 


Jol 
but 
ob; 
tin 
Th 
the 
bre 
att 
hik 
ant 
for 


the 
dic 


Un 


the 
att 
Ho 


I 
sol 
mal 
whi 
adv 
his 
rev 
1 
que 
nur 
doi 
bus 
effo 
fact 
call 
bod 
this 
rth: 
will 
wit 
If 
self 
the 
egi 
in 
ny 
ihe 


the 


I 
~On 
hab 
tha 
wit 
tte 
wer 
wou 
pos: 
ali 
iny 
this 
Sl 
rete 
ord 

T 
peo 
mus 
and 
If ij 
nev 
cha 
mat 
wou 
the; 
jobl 


al 
id 
1€ 
11 


at 
ne 
le 
or 
or 
re 


ny- 
vas 
yre- 
ver 
ned 
of 
side 
ght 
in 
of 
up 


‘try 
ual 
ade 
ney 
and 
- or 
ade 
for- 
unt 
and 
tion 
unt 
ria- 
sly 
hat 


and 
urd. 
uch 
een 
ead 
tent 
has 
pro- 
puilt 
york 
1 to 
out 
sale 
tate 
nish 
use 


eby 
part 
 re- 
pro- 
hers 
the 
are 
for 
the 
n as 
Axes 
tate 
heir 


Com- 
juiry 
nend 
ivise 
rnor 
g of 
uture 
g of 
fire 
larly 
nds. 

the 
m of 
r to 
+ the 
policy 
g of 
estry 


FEesruAryY 8, 1908. 


AMERICAN LUMBERMAN. 





SOME OBSERVATIONS ON THE SOUTHWESTERN RETAILERS’ ANNUAL. 


During the convention a traveling salesman who 
regularly comes to Kansas City wended his way 
through the crowd in the lobby and after depositing 
his baggage with the ebony hued porter inquired of 
the clerk: ‘‘Is there a convention going on here?’’ 
The clerk replied: ‘‘This is a meeting of Sunday 
school teachers from Indiana.’’ Possibly the sarcasm 
was warranted, for the festive placard and red and 
yellow sign was present, adorning every square inch 
of the lobby, stair landing and parlor floor of the 
Coates house which could be reached with the aid 
of a tall stepladder. A large number of these signs 
represented cement, concrete and gypsum concerns 
and the uninformed bystander might have mistaken the 
convention for a cement show. 

The Bonner Portland Cement Company was one of 
the few prominent concerns which did not have quar- 
ters at the Coates house, but much literature was dis- 
tributed to the effect that punch in unlimited quanti- 
ties and cigars could be had by calling at the com- 
pany’s rooms at the Midland hotel, and lest this 
might not be sufficient inducement to partake of its 
hospitality the company chartered a special train 
and took a large delegation down into the dry coun- 
try—Kansas—to see its new plant at Bonner Springs. 

During the sessions of the convention President 
Johns took occasion several times to make some brief 
but pointed remarks about the ‘‘Convention Habit.’’ He 
objected to running a convention on justice court 
time, assuming that it is 10 o’clock until it is 11. 
There were several good excuses for being late at 
the sessions, however. One had to stand in line for 
breakfast, and after breakfast he was apt to be 
attracted by the alluring advertisements of the ex- 
hibits as well as the odor of the convention cigars, 
and the latter remark is not made in disparagement, 
for they were good. 

Probably no other convention of the season has enjoyed 
the attendance of so many representative men as 
did the Southwestern. These included Snark of the 
Universe John 8. Bonner; Secretary Hollis, of the 
Northwestern association; Secretary Hotchkiss, of 
the Illinois dealers; Hon. Carr W. Taylor, who is 
attorney for the railroad commissioners of Kansas; 
Hon. Overton Price, of Washington, D. C., assistant 


forester in the government service; Dr. Hermann von 
Schrenk, of St. Louis, and a large number of men 
who are prominent in association work throughout the 
southwest. 

At the concatenation Mr. Price demonstrated what 
remarkable antics a kitten can be guilty of when 
having its eyes opened, and at the On-the-Roof Snark 
Bonner added to his laurels that of a vocalist of no 
mean merit. 

Nels Darling may always be relied upon to enliven 
a convention, and doubtless the fact that they would 
miss one of his stories was one of the things which 
made promptness the rule rather than the exception 
so far as the audience was concerned, the dilatory 
ones in most cases being those on the program. 

At the theater party Thursday evening Mr. Darling 
was deputed to present the leading man and the lead- 
ing lady of the ‘‘Comin’ Thro’ the Rye’’ company 
with a token of the association’s appreciation of 
their entertainment, and in this also he distinguished 
himself, although he made a fatal admission when 
making the presentation speech—that he had at one 
time considered extorting money from the publie by 
making it pay to see him behind the footlights. This 
speech was Mr. Darling’s last appearance as per the 
program, but when the curtain went down the audi- 
ence was still asking for more. 

That George W. Hotchkiss had, as he said, been in 
the lumber business for sixty years seemed to be a 
matter of doubt to many of his auditors, who ex- 
pressed themselves as unwilling to believe he was 
that old. They were\willing to admit, however, that 
his remarks on trade conditions were well worth at- 
tention and summarized the present situation exactly. 
He prophesied that in two years from now lumber 
prices will be as high as ever before and so far as 
noted no one took exception. 

Mr. Taylor’s explanation of the way by which a 
lumberman may separate a railroad company from 
its money for demurrage as a penalty for failure to 
furnish cars elicited much and lively interest; in 
fact, the bare statement that it could be done was 
received with astonishment. Mr. Taylor says it can 
be done; he knows of a lumber concern which did 
it and he is prepared to give the name and address 


and any other needed corroborative data to prove it. 

‘*How a lumberman may construct a wood preserv- 
ing plant at a cost of $2.98’’ was in effect Dr. Von 
Schrenk’s subject, and it is an evidence of the 
marked change in conditions during recent years that 
his talk received undivided attention, as was shown 
by the numerous questions put to him at the close. 
The deduction seems to be that the retailers realize in 
some measure the importance of timber preservation, 
whereas a few years ago they felt that efforts along 
such lines were needless when wornout fences or shin- 
gles could be replaced with new at little cost and that 
there was no prospect of supplies running out. 

President Johns and his hammer did effective service 
by crowding into the sessions a great deal of work. 
Little time was wasted and the program was really 
more extended than ordinarily could be handled in 
four half days. 

Overton Price made a graphic portrayal of the mes- 
sage of the Forest Service to the lumber trade, and 
it is probable that by sending its representatives to 
the retailers’ meetings the Forest Service is doing a 
work which could be accomplished in no other way— 
that of arousing a sentiment in favor of ecomony in 
both cutting and the use of the country’s timber sup- 
ply, the retailer depending as he does more upon the 
future than the saw mill operator, who has become 
accustomed to cutting his timber until it runs out 
and then seeking a new location. 

Through the kindness of heart of the federal court 
at Minneapolis the association enjoyed a visit and 
a short talk from W. G. Hollis, who with Nels Darling 
and a number of others until recently was in the 
grasp of the law. Mr. Hollis did not express himself 
on the question of how it felt not to be out on bail, 
but Mr. Darling remarked that he was awfully glad 
to be there, in fact he would rather be there than 
somewhere else, particularly Minneapolis. 

The most serious question before the association is 
how it will regulate the matter of exhibits at its next 
annual convention. There was a marked sentiment 
in favor of some sort of regulation so that the ex- 
hibits shall not detract from the interest in the meet- 
ings, which after all are the essentials and the life 
of the association. 





CONVENTION ADDRESSES ON FEATURES OF THE INDUSTRY. 


WHY SHOULD THE MANUFACTURER MARKET HIS GOODS THROUGH THE RETAILER? 


Address of Nels Darling at the annual convention of the Southwestern Lumbermen’s Association, Kansas City, Mo., January 29, 1908. 


My address will not be long and in it I wish to cover 
some subjects besides the one just given. Of course, the 
manufacturer may market his goods through the jobber 
who is legitimate, but the question is simply this, is it 
advisable for the manufacturer or the wholesaler to sell 
his wares direct to the consumer and by so doing eventually 
revolutionize the present method of merchandizing ? 

There are many reasons to be considered involving the 
question of what is the greatest good for the greatest 
number, and taking into consideration the advisability of 
doing that which will centralize capital and concentrate 
business and by so doing curtail in a measure individual 
effort, but one reason, and a good one, of why the manu- 
jacturer or jobber should market his goods in what is 
called the legitimate channels of trade is that the great 
body of people in the business world, so called, desire that 
this be done. Not that a man should always do what 
thers wish him to do, but I believe we should always be 
willing to do what others wish us to do, providing it is 
within reason, right, just, fair and works injury to no one. 
If I can do a man a favor without material cost to my- 
self, why should I not do it? In other words, I argue that 
the present method of merchandizing, which is known as the 
egitimate one, works no hardship on the country and is not 
‘n unfair way of doing business. I do not believe there is 
iny economy in production or economy in marketing where 
ihe manufacturer or the distributer seeks the business of 
‘he consumer direct. 


Extension of Credit Necessary. 

If my concern, for instance, has in western Oklahoma in 
-ome town a dealer who is our friend and who is in the 
habit of giving us the most of his business, we have in 
that merchant a salesman, an order taker, who is in touch 
with a hundred buyers, and when he sends us an order it 
ften covers the wants or needs of several people. Now, 
were we to seek that business direct from the customers it 
would be necessary for us to get in communication with 
vossibly hundreds of buyers in order that we might reach 

limited number of prospective customers. I believe, and 
ity belief is based on investigation and figures, that by 
this method the cost of securing $100 worth of busiuess 
S more than by the method of doing business through the 
retailer who, as I have stated before, is our salesman and 
order taker. 

The manufacturer or jobber who deals direct with the 
people must either sell the merchandise for cash or he 
must take great risks in extending credit. It is necessary 
and very, very beneficial at times for credit to be extended. 
If it were not for the extension of credit many firms would 
never have gained a foothold. A large number of the mer- 
chants who have builded a good business and assisted very 
materially in the .building of their country communities 
would have been unable to accomplish what they have if 
they had not secured proper credit. Every manufacturer, 
Jobber and business man knows the value of a good credit, 





of a good record. The great development of my own state, 
Uncle Sam’s precocious child, Oklahoma, is due largely to 
the extension of credit or use of other people’s ready money. 

If it is really well that people should have credit, then 
some consideration is due the men who extend it. 

In the early days of the strip in Oklahoma, credit ex- 
tended by merchants fed the children, shod their feet, bought 
a warm woolen gown for mother and fed the hungry little 
mouths in the sod house out on the claim. 

Our dealer in western Okiahoma is not only our salesman, 
he is our credit man, assuming the risk in the extension of 
credits to the consumer. 

There will be a certain amount of goods consumed each 
year, governed by the prosperity of the people and their 
productive ability. Changing the channels of trade will 
not increase the volume of business and will not materially 
increase, if it does at all, the profits of the wholesaler or 
manufacturer. 

The retailer is credit man, on whom we all lean in a 
measure, and when you put him out of business, and in 
many instances increase the burden of the consumer, when 
you deny him the power of buying on time you can not 
expect the merchant to live on a credit basis, carry a good 
stock, and do business on a basis of competition with the 
direct-to-the-consumer house, which demands money in 
advance. Thus you see, Mr. Wholesaler, this retail dealer 
is a salesman and a credit man combined. 


Value of the Middleman in Political Economy. 


Many wholesalers and manufacturers branch out into the 
consumer business because they believe they can increase 
the volume of their trade. Perhaps they can for the time 
being, at least for the sake of argument we will admit it; 
but the question. is not whether it would be advisable for 
certain wholesalers or manufacturers to go into the direct 
to consumer business but would it be advisable for them 
all to do it? for if this method of merchandizing is success- 
ful, if it is right, if it is te be the eventual way of handling 
business in this country, then the time is not far distant 
when the great bulk of trade will drift into this channel 
and the manufacturer and wholesaler will find that in the 
direct to consumer business he has competitors in as large 
numbers and as powerful, or even more sg, than those he 
now has to deal with. 

The question is one of pure political economy or commer- 
cial economics. It is also a question of final results and 
final effects upon the country at large, upon the smaller 
communities, upon ihe country merchants; it is a question 
of concentration of capital, of centralization of business 
interests. 

Several months ago I received from a socialist an anony 
mous letter in which the writer said that possibly when I 
was older and had gained more sense and had studied some 
of the beauties of socialism I might realize how futile it 
was to use my weak efforts in trying to stem the tide and 
in trying to fight the inevitable. From this letter I gained 


the idea that these great houses would go on growing and 
increasing in power until the people would look to them for 
their necessities of life. Possibly socialism is a thing of 
the future, possibly it would solve many of our social prob- 
lems, but I can not say that it is well for us to get real 
sick now with some malignant disease and stay ill for an 
uncertain number of generations in order that posterity may 
feel well and good to know that its progenitors suffered a 
disease to which it is immune. 

I do not believe it would be best to revolutionize our 
whole commercial system or method of merchandizing in 
order that we may take a step toward an uncertain mil- 
lennium. 

The assistant manager of ope of these catalog houses told 
me over a year ago that the day was not far distant when 
practically all merchandise would be sold direct from pro- 
ducer and distributer to the consumer. He stated that the 
middleman, so called, the dealer, is an unnecessary wheel in 
the commercial machinery. I told him that the wheel 
might be impaired in its usefulness, that it could become 
broken to such an extent that the machinery would not 
run smoothly, and that there would be considerable jar 
and friction in the mechanism, but that I was positive that 
this middleman wheel could never be eliminated, and I 
asked, ‘What will you gain if you do eliminate him?’ We 
will take, for example, a little town down in Oklahoma 
which has one lumber yard and one hardware store: John 
Smith comes into town to buy a board to be used in making 
repairs to a manger in his barn. He buys the board, walks 
across the street and buys a few nails and a hammer of 
the hardware dealer. Three mouths hence he is ready to 
build a house and he ships in a carload of lumber from 
Arkansas, buys a bill of millwork from Iowa and sends 
to a Chicago mail house for the hardware. In the first 
instance he would be very much disappointed and dis- 
gruntled if it were impossible for him to buy the board 
with which to build the manger or if it were impossible for 
him to walk into the hardware store and purchase the nails 
and hammer, yet he does not stop to think that if he sends 
all the cream away from home and gives his home mer 
chants the skimmed milk his home merchant can not live, 
and the time comes when the home merchant will be unable 
to do any business, or at least unable to carry any amount 
of stock which will be of benefit to the consumer in the 
community. 


Expenses Increased Out of Proportion to New Business. 


You can not eliminate, I have said, the middleman or the 
retailer; he is an absolute necessity in your commercial 
machinery and all you can do is to injure him, crippling 
the machinery by damaging the wheel, and by the increase 
of competition you will in time find yourself unable to 
market any greater proportion of goods than you did before, 
and you have revolutionized merchandizing to an extent. 

The consumer may or may not be a prospective buyer. 
In keeping in constant touch with him, in keeping before 
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him your business and your house, you will find. Mr. Manu- 
facturer and Mr. Wholesaler, that you will be obliged to 
spend an enormous amount of money in newspaper and 
magazine advertisements, in personal letters and in litera- 
ture. You will also find that your orders will be of smaller 
size and larger in number, and I believe you will find you 
have increased your operating expenses out of proportion 
to the amount of business you have secured instead of de- 
creasing your expense to sell. 

A careful study of the catalogs of the larger mail order 
direct to consumer concerns and then a careful inspection 
of the goods they ship will convince anyone that they are 
either making enormous profits or are operating at an 
enormous expense. 

I do not believe that any manufacturer or wholesaler can 
afford to enter this field unless he is prepared to meet with 
considerable loss, especially during the first year of the 
experiment. We are apt to give too little thought to the 
generations to come, and even to the generation to come, 
but anyone who will give the matter a moment’s thought 
can see that the elimination of the retail merchant would 
mean a reduction in the wealth of the community in which 
the merchant operates and finally a depletion in population, 
in the long run a gain to the manufacturer and the whole- 
saler in the congested districts, when smaller towns, vil- 
lages and rural communities are suffering material loss. 

The question is: Should the manufacturer or the whole- 
saler who wishes to do a straight legitimate business and 
give value received sell direct to the consumer? No! Not 
if he believes in a square deal. 

In most cases the goods and merchandise shipped by 
these mail order houses are of inferior quality and the sales 
are effected by misrepresentation of the facts, by alluring 
writeups in the catalogs and a chase on the part of the con- 
sumer after the elusive almighty dollar. 

This mail order, direct to consumer business as practiced 
by most of the houses is a sort of smooth bunko lottery 
deal. The consumer hopes he will get something better 
than he thought he would. This statement sounds as 
though I am Irish, but I am not. 

The manufacturer or the jobber who is soliciting business 
of the consumer direct is your competitor, Mr. Retailer, 
and he is a competitor who is in a measure operating under 
cover, for in most cases where the consumer will consult 
with the merchant before placing his order with one of 
these concerns the merchant can effect a sale. In nearly 
every instance where the merchant loses the business it is 
because the goods are bought without giving the local mer- 
chant an opportunity to quote on them and making a 
comparison of prices, and the dealer knows nothing about 
the transaction until the goods have arrived. 

Last year I talked a little about some of the methods 
that might be used by the retailer in combating these com- 
petitors, but there are a few points which I wish to cover 
today. 

I believe the retail lumberman as well as the retail 
merchant in other lines of business should have a sign in 
his office or store, in a conspicuous place, which would read 
something like this, “If We Don’t Carry It in Stock We Can 
Get It for You, and at the Right Price!’ Very often the 
consumer sends away for articles, believing the merchant 
does not carry the goods he wants and at the price, without 
even telling the merchant about it. 


Education of Dealer and Consumer. 

A campaign of cducation has been inaugurated in many 
towns in my state. It is not alone the farmer who sends 
away for his goods, but the merchant and the banker, and, 
realizing this, in many towns in Oklahoma the merchants 
have organized associations which hold meetings, discuss 
this subject and devise ways and means of bringing the 
merchants into closer contact with each other and for 
reaching the farmer and all consumers. In some towns 
the merchants are operating a series of entertainments, to 
which tickeis are issued free of charge to the business men 
of the town and farmers in the community. At these en- 
tertainments questions of interest to the community, ques- 
tions of political economy are discussed. The consumer 
and the farmer are asked to speak their opinions. We tind 
in some instances that the merchant is to blame; his prices 
may be excessive on some articles, while on others they are 
too low. He may not carry the kind of goods needed in 
the community. He may underestimate his patron’s tastes 
and good judgment. It pays to sell good goods whenever 
you can. It pays to educate the people to buy the best 
they can afford. 

At these meetings of which I speak it is shown in ad- 
dresses delivered that if the people in the community wish 
the merchants to carry stock which will not only be a 
convenience but a credit to the people, stock which will 
enable them to look to their home merchants instead of to 
a market abroad, it is necessary that the people patronize 
the home merchant, giving him a volume of business which 
will justify him in carrying the proper stock and maintain- 
ing the price which fills the needs and wants of the people 
of the community. 


Parcels Post an Aid to Large Merchant. 

I said Tuesday afternoon that this morning I would dis- 
cuss to some extent this question of parcels post. There 
may be some here this morning who did not hear what I 
had to say Tuesday and for their benefit I will briefly out- 
line what the proposition of parcels post is and will tell 
you something of how this pet hobby of the postmaster 
general is being fostered. 

The proposed parcels post is a measure providing for 
the carrying of eleven pounds of merchandise by mail at a 
cost of 12 cents a pound; in other words it is proposed to 
put the United States government into the parcel carrying 
business and transport packages of merchandise weighing 
up to eleven pounds any distance for $1.32. 

Only two people have any interest in the carrying busi- 
ness as far as the government Is concerned—the consignor 
and the consignee, the shipper and the receiver. 

It is argued that this measure will materially reduce the 
express rates, [Let us see if this is so. Some time ago | 


had occasion to* ship twenty-five pounds of merchandise a 
distance of fifty-five miles, and I did so at a cost of 60 
cents. Under the proposed parcels post eleven pounds 
would have cost me $1.32, the same distance. You see, 
this fifty-five miles is a short haul and the reduction in 
rates under the operation of the parcels post would be in 
the long haul and not in the short haul. Who is interested 
in the long haul? The large merchant in the great center. 
It would make it possible for him to ship eleven pounds of 
merchandise a long distance at a small cost and have the 
merchandise delivered at the door of the purchaser. The 
express companies do not operate over the rural route, but 
under the operation of the parcels post Uncle Sam would 
carry a cap, a pair of gloves, a pair of shoes, or other 
wearing apparel, provided it did not weigh over eleven 
pounds, at a cost of 12 cents a pound and put it on the 
man’s doorstep. The great catalog houses of Chicago could 
send a cap to the farmer out in Kansas and have it de- 
livered almost at his house at a cost of about 11 cents. 

In support of the proposed parcels post it is argued that 
it works well in Germany, in England and in other foreign 
countries. 

The longest haul in Germany is 475 miles, while the dis- 
tance from Portland, Me., to Seattle, Wash., is 3,600 miles. 
The German railroads are owned by the government, oper- 
ated by broken down soldiers who receive, as compared 
with the wages paid to our railroad men, a mere pittance ; 
in other words, the railroads of Germany are used as a 
cheaper way of paying pensions. There is no comparison 
between Germany and America, for the towns in Germany 
are so close together you can easily walk from one to the 
other. The same is true of England. 


Fictitious Advocate of Parcels Post. 

Postmaster General Meyer, whose pet hobby this parcels 
post is, has been sending out for months, in franked en- 
velopes at the expense of the government, one of his lit- 
erary efforts, namely, his speech delivered before the post- 
masters of New England. With this speech he is sending 
out a short article advocating parcels post which appeared 
in an obscure journal published in Omaha, Neb. He is also 
sending out a statement signed by Elisha Winters, who 
says he is the @fficial representative and mouthpiece of the 
National Retail Dealers’ Association. Now, there never did 
exist and does not exist such an organization as the “Na- 
tional Retail Dealers’ Association,’ and this Elisha Winters 
never had any connection with any retail dealers’ associa- 
tion. Secretary Green, of the National Grocers’ Association, 
and Secretary Cory, of the National Hardware Dealers’ 
Association, have both written to Postmaster General Meyer, 
giving the facts concerning Elisha Winters, but he has 
failed to answer them and has ignored their requests to 
send out arguments opposing the parcels post. Instead he 
has persisted in flooding the country with letters supporting 
his pet hobby and doing it at the expense of the people. 

If the express rates are exorbitant and unreasonable the 
express companies by legislation can be made to do business 
on a fair margin of profit and it will not be necessary for 
the government to go into the merchandise carrying business 
and take steps in the direction of paternalism. 

Would it be right for the United States government to 
operate the railroads of this country at a loss in order that 
certain classes of people might be benefited by its so doing? 

The United States is not equipped for that line or a 
similar line of business and it can not perform such econom- 
ically. We have been fortunate in having postmaster gen- 
erals, but I do not believe it would be a good idea for the 
United States government to enter into such a vast business 
and change its manager every eight years. 


Interchange with Twenty-two Countries Unimportant. 

In support of their pet measure those advocating the 
parcels post point us to the fact that the United States 
government has an interchange with twenty-two countries 
to which the 11-pound rule applies; in other words, that we 
can ship goods anywhere from the United States with a 
limit of eleven pounds by mail to twenty-two foreign coun- 
tries but that one is not permitted to ship this merchandise 
to any other point within the boundaries of the United 
States. This fact was made great use of in the address 
delivered by the representative of the postoffice department, 
who read a pretty little speech prepared by him before the 
transmississippi congress at Muskogee. This very worthy 
gentleman failed to state that these twenty-two foreign 
countries are not important and are countries with which 
we have such a treaty for the purpose of promoting trade 
relations. Those who advocate parcels post whenever they 
speak of these twenty-two countries usually do it very 
rapidly and leave the audience believing the treaties exist 
with countries of some importance. Here is a list of the 
countries : 

Jamaica, Barbadoes, the Bahamas, British Honduras, 
Guatemala, Republic of Honduras, Mekico, the Leeward 
islands, New Zealand, Nicaragua, Republic of Colombia, 
Costa Rica, the Danish West Indies, St. Thomas, St. Croix 
and St. John islands, British Guiana, the Windward islands, 
New Foundland, Salvador, Trinidad. Germany has a 4 
pound 6 ounce limit. 

At Muskogee I met the official representative or the dele- 
gate appointed by the farmers’ union. He had come to 
fight for parcels post, but he stayed, opened wide his eyes, 
came over on our side of the fence and put his shoulder to 
the wheel to fight against it. 


Would Educate in Favor of Catalog Houses. 

The proposed parcels post would make but two material 
changes; first, a reduction in the merchandise rate of from 
116 cents to 12 cents a pound and increase the limit from 
four pounds to eleven pounds. 

Second, establish a merchandise delivery system along the 
rural free delivery routes upon such packages only as origi- 
nated on the particular route reaching the consignee and 
making the rates for such delivery 5 cents for the first pound 
and 2 cents for each additional pound, or 25 cents for eleven 
pounds. 

In answering the arguments that the proposed parcels 
post will injure the country merchant, Postmaster General 


‘ 


Meyer proposes to make a rate of 5 cents for the first pound 
and *2* cents for each additional pound, or 25 cents for 
eleven pounds, from any rural route originating point to 
another person on said rural route; in other words, he 
claims he is going to make it possible for the country mer- 
chant to send out a package to his customer in the country 
at the above rates. He claims that by so doing the country 
merchant will be able to sell goods to the consumer along 


’ the rural route and compete with the great mail order 


houses. The fact of the matter is that the country mer- 
chant already sends goods out on the rural route and when 
the consumer on said route really gets into the-idea of mail 
order buying he will send to the great center and not to 
the country merchant, for when he buys from his home 
dealer it is primarily a face to face transaction and he will 
go to town to make his purchases. 

The operation of the proposed parcels post will soon make 
it possible for merchants in the great centers to use the 
United States goverument postal service at a loss to the 
government. 

Nobody believes in class legislation. Less than 20 percent 
of the population of this country lives on rural routes, and 
I can see no reason why the government should carry mer- 
chandise for the rural population at a loss and in so doing 
foster and increase this mail order buying. 


Government’s Cost of Operating Parcels Post. 

According to statistics compiled the present cost of 
handling mail matter is over 13 cents a pound, from which 
it will be seen the present rate of 16 cents leaves the goy- 
ernment a small margin of profit indeed. This includes let- 
ter postage, on which there is an enormous profit to the 
government. The average cost of carrying a letter is about 
% cent, thus you will see the government makes over 1% 
cents (.015) each on letter mail, or 24 cents a pound. The 
loss to the government in handling mail is on fourth class 
matter, and as stated before the resolution committee in 
Muskogee I thought what the postoffice department needed 
more than anything else was to get an old fashioned Sat- 
urday night bath, an old fashioned scrubbing such as mother 
used to give us. If a physician wishes to practice medicine 
in Oklahoma he must pass an examination before a board 
of examiners; to secure his certificate he must give some 
evidence that he knows his business, but any man can open 
an office to make the blind see, the lame walk, and the 
United States government will carry around his literature 
and advertising in the shape of magazines, papers etc., and 
do it at an absolute loss. Our mails are flooded with stuff 
that should be fumigated and before the department in- 
creases the deficit existing it might be well to have a 
housecleaning. 

The government carries 30,000,000 pounds of merchandise 
each year from the Atlantic to the Pacific. for the same 
cost that it does from New York to Philadelphia. The 
postal deficit in 1906 was approximately $15,000,000, 

The government loss operating under the parcels post of 
course would come out of the people at large. The burden 
would be borne by the great body of people and the enrich- 
ment would be to the few. 

It is estimated that the mail order houses in one city 
alone handle $200,000,00 worth of business in a year. Two 
of the mail order houses in Chicago would save $50,000,000 
a year on catalogs alone by the operation of the proposed 
parcels post. 

The parcels post would be a fine thing. The advocates 
are arguing a 6-cent rate for the first pound and 2 cents 
for each additional pound up to the limit of 11 pounds, or 
26 cents, as the maximum between any two points in the 
United States, which of course includes her possessions. 
Thus it would be possible for a man to ship a package of 
sausage from Massachusetts to Montana, up to eleven 
pounds, or ship a 11-pound ham from Chicago to Alaska 
for 26 cents. 

Trials of Rural Mail Carrier. 


I have a vivid picture in my imagination of a wagon 
starting out on one of the rural routes over the roads of 
Oklahoma after one of our four day rains. We do, not have 
many macadamized roads in Oklahoma, especially in the 
new part or Indian territory, where section lines are not 
yet in use. The roads sometimes are terriffic. Imagine a 
rural route mail: wagon starting out on a twenty-five mile 
trip. It reaches the outskirts of the town, strikes a piece 
of gumbo, the wheels stick in the mud up to the hubs, the 
old mules refuse to pull farther. ‘The driver brings into 
service his blacksnake whip, his moving around on the seat 
starts trouble, a chicken coop with a high bred rooster with 
a postage stamp on it falls off in the mud, a slab of bacon 
slips off the seat, eleven pounds of Shears & Sawbuck’s 
“Don’t Know What It Is” breakfast food slides out of the 
rear end of the wagon, the driver gets down into the mud, 
picks up a piece of sewing machine repairs, gathers up the 
chicken coop, the slab of bacon and the breakfast food and 
again piles them on the wagon. He calls a farmer working 
in a nearby field to help. The farmer hitches his team to 
the wagon, and with the aid of the extra team and a few 
cuss words the wagon is again started on its long journey 
of mail delivery. 

And then Meyer is no longer postmaster general. We 
have another man in the office with a new hobby and it is 
thought best to increase the maximum limit from eleven 
to twenty-five pounds. The rural routes will have to be 
made shorter or the roads will have to be paved or the gov- 
ernment will have to put up a line of interurban railroads. 
But this parcels post is a good thing, push it along. 
And a lot of people are pushing it along. A_ lot 
of people are helping the matter along by not trying to 
stop it. This man who represented the farmers’ union at 
Muskogee said, “I am opposed to anything that will work 
injury to the merchant or anybody in the community in 
which I live, and if you can show me that parcels post will 
injure the interests of the men doing business in the town 
that is near my farm I am with you and against the propo- 
sition.” 

Thousands of letters are being sent to congressmen and 
senators from people all over the country advocating the 
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proposed parcels post. It.seems General Meyer is not leay- 
ing a stone unturned and I sometimes wonder why he takes 
such interest in a proposition which will be of little benefit, 
if any, to the small percentage of our population which 
lives on the rural routes. I wonder why he burns up the 
people’s money in advocating a measure which will un- 
doubtedly be of benefit only to a few great centers and a 
detriment to the prosperity of our smaller towns and vil- 
lages. 
Plea for Perpetuation of Small Town. 

I have endeavored to teil you why I believe the manufac- 
turer and* jobber should market his goods through the re- 
tailer, and it is the retailer in whom you and I are inter- 
ested. 

I have spoken briefly of some of the things the retail 
merchant may do in combating these formidable competitors, 
and I will close my address with a little bit of sentiment 
which I have used before, especially in talks before the 
farmers and consumers when I argued for the preservation 
of the little communities of interest which dot our western 
prairies, fertile valleys and beautiful mountains. I have 


made a plea for the little town, for the fireside. I plead 
for the settlement of our western country more densely, in- 
stead of congesting our great cities more than they are. I 
have made a plea for the old town, for the town that is new 
and will be old. Many years have slipped by since you left 
the old folks and took up your abode in a country new and 
among strangers. If you ever go back home you walk up 
the old familiar streets “and shake hands with the old 
familiar people. You greet the village butcher from whom 
you bought the steak when you were hardly tall enough to 
see over thé counter. Some of the boys are still at home, 
but they are boys no longer. They greet you with hearty 
hand clasp and the light in their eyes tells you they are 
glad to see you. Their faces show a few lines of care, for 
the responsibilities of life we all must meet. Perhaps father 
is left still. How much of joy he gains from your visit! 
How much of pleasure you derive from it! 

In the evening you walk up the one business thoroughfare 
and see a crowd gathered in the old grass carpeted court- 
house yard. You wonder at the occasion of this little gath- 
ering and then you suddenly remember it is Saturday night 


and the village band must be giving its weekly concert. 
With a note of surprise in your voice you exclaim, “If there 
is not old Silas Carpenter, who runs and owns Carpenter's 
shoe emporium! He is playing the old snare drum with 
the same enchanting roll just as he did in the days long 
ago!” You pause for a moment at the old town pump and 
take from the hands of a barefooted urchin an old fashioned, 
long handled dipper; surely it is not the one from which 
you drank when a boy, but it looks just the same. How 
clear is the water, how cool, how refreshing! And now 
the band starts to play and you stand watching the happy, 
good natured crowd. The girls with their beaux, the young 
couple with the baby carriage, the young and the old, every- 
one neighbors in the old town, Home, Sweet Home. Years 
are slipping by and our town to some boy, perhaps your 
boy or*my boy, will be the old town, and the time will come 
when he will come home. Let us preserve this old town, 
and the new town which will be old; let us keep intact 
these communities of interest; let us do what we can. By 
so doing we do not injure ourselves and we enhance the 
prosperity of this great western empire. 





INTERESTING NEWS MISCELLANY OF A WEEK. 


International Exhibits in Good Hands—North Carolina Pine’s Status—West Coast Shippers Bring Charges 
Against the Great Northern—Jughandled Reconsignment Privileges. 


THE SEATTLE EXPOSITION SECURES AN ABLE 
ASSISTANT. 

SEATTLE, WASH., Jan. 25.—The management of the 
Alaska-Yukon-Pacifie exposition, which will be held at 
Seattle from June 1 to October 15, 1909, has secured 
the services of Col. Henry E. Dosch, of: Portland, Ore., 
as director of the division of exhibits. The exhibits 
department is being organized and prospective exhibitors 
can now receive information in regard to space by 
applying to Colonel Dosch. 

Colonel Dosch represented Oregon as commissioner at 
New Orleans, Chicago, Omaha, Buffalo, Charleston; and 
at the Fifth International Exhibition held at Osaka, 
Japan, in 1903, he was commissioner from the state of 
Oregon and Lewis and Clark exposition. The directors 
of the Japanese exposition recognized Colonel Dosch’s 
ability as an ‘‘expositionist’’ and placed him in charge 
of all foreign exhibits. His services were recognized by 
the emperor of Japan, who decorated him with the medal 
of the chevalier of the sacred treasure. He was also 
given a diploma of merit for his services at the Osaka 
exposition. It bears the signature of the mikado and the 
royal seal. Colonel Dosch was also commissioner general 
to the Louisiana Purchase exposition for the Lewis & 
Clark fair. 





EDUCATED OPINION ON NORTH CAROLINA 
PINE CONDITIONS. 


NorFouk, VA., Feb. 4.—R. H. Morris, secretary of the 
North Carolina Pine Association, who ‘is undoubtedly 
one of the best posted men in the trade, gives the follow- 
ing statement as to past, present and future conditions 
of the North Carolina pine market: 


The present and future trade in North Carolina pine 
depends very largely upon the manufacturers and their at- 
titude along price lines; that is to say, when there is some 
stability guaranteed there is no question about there being 
a very satisfactory amount of business brought forward. 

With an endeavor to do business, salesmen in a number 
of instances throughout the eastern territory have evidently 
been resorting to “cutthroat” methods, which has not re- 
sulted in any great amount of gain to themselves or the 
houses they represent... On the other hand, it has been 
keeping wouldbe buyers among the retailers and yard men 
guessing and undecided. | 

To a very large extent inquiries sent to manufacturers 
have, when bona fide, been quoted upon at prices very little 
below the lists, comparatively speaking, and where inquiries 
bear the “earmarks” of “feelers” they are either respect- 
fully declined, or if they suggest low prices to get the 
business they find their way to the waste basket. In short, 
North Carolina pine manufacturers are not in the mar- 
ket unless the business offered is at reasonably justifiable 
prices. They are watching the situation very closely, many 
of them inoperative, and those running are on short time 
and proceeding with caution. Stocks are below normal, 
as a general proposition, there being a very slight ac- 
cumulation of new lumber. 

The outlook for spring and summer trade, based upon 
statements of the most conservative operators, can be re- 
garded as only fair, and in consequence of this opinion the 
conservative and most influential manufacturers are working 
their stumpage upon very careful lines. It is safe to say 
that logging operations are being curtailed from 40 to 50 
percent, and this will no doubt continue until conditions jus- 
tify an increase. Never before has the matter of stumpage 
been so carefully conserved, which shows conclusively that 
North Carolina pine manufacturers have been aroused in 
earnest to the absolute necessity of protecting their supply 
of raw material. 


RAILROAD CHARGED WITH MAKING SECRET 
CONTRACTS. 


SEATTLE, WASH., Feb. 1.—The Sultan Railway & Tim- 
ber Company has filed with the state railroad commis- 
sion a complaint against the Great Northern railway, 
in which it is charged that the road has never published 
a rate on logs and that it has been and is carrying on 
its logging traffic through secret and discriminating 
contracts with shippers. Attached to the complaint is a 
copy of the contract the Sultan company has with the 
Great Northern, wherein the railroad agrees to trans- 
port logs from a point near Sultan to the markets at 
Everett, Snohomish and Marysville at 24 cents a ton. 
The complaint sets forth that the railroad has raised the 
rate to 60 cents a ton, and that 24 cents is a fair com- 
pensation for the service. The commission has advised 
the company that its contention that the railroad has 
failed to file a log tariff is true and that likewise no 











copy of its log tariff contracts is on file with the com- 
mission. The matter will come up for a hearing next 
month. 





EFFECT OF THE MEMPHIS RECONSIGNMENT 
PRIVILEGE ON ST. LOUIS SHIPPERS. 


Str. Louis, Mo., Feb. 4.—The hardwood dealers of this 
city do not view with any apprehension the action of 
the Memphis shippers seeking to restore the special re- 
consignment privilege at Memphis. According to dis- 
patehes from the latter city the Memphis dealers are 
going to contest the ruling of the Interstate Commerce 
Commission and carry the case to the federal courts. 

The Interstate Commerce Commission, after a _ thor- 
ough review of the matter as presented by the St. Louis 
hardwood men through P. W. Coyle, freight commis- 
sioner of the Business Men’s League, concluded that 
the reconsignment privilege at Memphis was illegal and 
as such ordered the privilege abolished. Neither did the 
commission rely upon the statements of the St. Louisans, 
but called into conference the railroads hauling into 
Memphis. These roads corroborated the statements of 
the St. Louis shippers. The dealers of this city have 
suffered for a long time from the injustice of the Mem- 


phis reconsignment privilege. Under this privilege Mem- 
phis dealers have saved a switching charge which St. 
Louis shippers have had to pay. This has had the effect 
of diverting to Memphis considerable trade which ordi- 
narily would have come to St. Louis. 

The story of the fight against this reconsignment privi- 
lege has been interesting, It is a story of stubborn 
tenacity and bulldog determination on the part of the 
local hardwood shippers in a fight which has covered a 
long term of years. It has been a weary struggle, full 
of long waits and bitter disappointments. For several 
years the fight was waged in a half hearted way against 
superior odds. Memphis had apparently everything its 
own way. During 1907 Theodore Plummer picked up 
the banner of the St. Louis lumbermen and earried it 
through thick and thin, bringing into action first the 
Lumbermen’s Exchange and then enlisting the services 
of the Business Men’s League, through whose railway 
bureau the illegality of the reconsignment was attacked 
and which was concurred in by the railroads themselves 
and by the Interstate Commerce Commission. The opin- 
ion here is that the Memphis lumbermen have not got a 
leg to stand on in their fight to restore the obnoxious 
reconsignment privilege. Their action will be awaited 
with considerable interest. 





DOOR AND MILLWORK CONDITIONS THE COUNTRY OVER. 


The new list which has been agreed upon by manu- 
facturers and jobbers on all sash and door work will 
probably be issued to the trade next week. With the 
exception of a change in the method of estimating on 
odd work the only difference between the new list and 
that issued by manufacturers several months ago is a 
decided change in prices on all lath, sash and doors. 
On this class of work many changes have been made 
because of the advanced cost of lumber and the diffi- 
culty in securing labor. 

So far as the trade in Chicago is concerned com- 
paratively little work is being done, although all the 
factories are still in operation at full time. The falling 
off in carload business has put a damper on the trade 
and the general impression seems to be that no large 
orders will be received until country dealers are able to 
determine the amount of building during the spring. 
Prices show comparatively little change, although conces- 
sions from list prices are made by some concerns. The feel- 
ing is, however, that such concessions are not justified 
when the cost of material and labor is taken into con- 
sideration and most of the houses are adhering strictly 
to list prices with the usual discounts. The tendency 
is to hold out for list prices until the new list is issued 
and few firms will concede that they are making any 
reductions until it is possible to secure the new list 
and determine what changes have been made in the 
general market by its issuance. Many small orders for 
stock sizes and grades are coming in and the demand 
for odd work of various kinds is fair. 

* * * 


Reports from glass factories throughout the country 
indicate a gradual increase in the production of glass. 
The labor difficulties with which glass manufacturers 
have been contending for some time have shown little 
improvement, although one or two factories have been 
able to resume operations. Other factories will probably 
remain closed until prices improve on the lower grades 
of glass ordinarily used in the manufacture of sash and 
doors. 

* * * 

The cold weather is telling on building and though 
there is promise of considerable activity later on in the 
lists that come in at the door mills, those of Buffalo, 
N. Y., are not keeping up their former activity. Door 
mills in the eastern trade are running actively and ex- 
pect to be able to go on until the arrival of the spring 
demand. 

* * * 

The sash, door and blind factories of Baltimore, Md., 
are still running under easy pressure. The recent 
cold weather has stopped construction work and demand 


for the products of the mills has lessened accordingly. 
Much work is in prospect and many contracts have been 
closed recently, but active work can not be begun until 
climatic conditions change. Meanwhile plants are limit- 
ing their operations and relative quiet prevails. Prices 
week up fairly well, as white pine, one of the chief ma- 
terials used, does not fluctuate. Local firms have been 
bidding on a number of contracts but the figures are 
cut very close and competition is keen. Millmen feel 
that it is better to keep plants running and their or- 
ganizations intact, even if no profits are made. 


* * + 


There is little activity among the sash and door manu- 
facturers of New York city, although they report that 
collections are better than for several weeks, The 
amount of new building permits is too small to permit 
any increase in the demand for millwork. Last fall’s 
experience is not forgotten by builders and it is believed 
that the wisest course is to go slowly. Western houses 
report few large orders and on the small class of this 
business offered competition is sharp enough to keep the 
margin of profit low. 

* * * 


The St. Louis sash and door trade has shown satis- 
factory improvement during the last week. Inquiries 
and orders have been received in greater volume than 
at any other time since the depression set in. Retailers 
have begun to be heard from and the tone of the market 
is much healthier. Some large sales were reported this 
week. The buying is steady and stable. Prices have 
stiffened considerably. 

* * * 


Millwork trade at Kansas City and in the southwest is 
quiet and the demand for odd work is slow, although 
some figuring is being done on contracts to be let soon. 
Retail dealers are not having much business and except 
in few cases where they are stocking up for spring they 
are not buying to any extent. Prices are not at all 
satisfactory from the viewpoint of the manufacturer. 

* * * 


Inquiries from the northwestern yards for spring 
stock are active and manufacturers at Minneapolis and 
St. Paul believe they will have a season about up to 
the average. At least they are doing as much figuring 
as usual at this season and reports from the country 
indicate that the lower prices of building material will 
increase the amount of work done. Some small orders 
are coming in for stock sizes. The demand for special 
work has hardly opened up to any extent, but there is 
considerable advance inquiry for prices and estimates. 
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OPENING OF THE SABINE-NECHES CHANNEL CELEBRATED. 


Gala Affair Among the Shippers and Business Interests of Texas—Port Arthur, Beaumont and Orange Turn Out in Splendid Array. 


Not since the battle of San Jacinto has there oe- 
curred a day which added so much to the cause of 
Texas liberty and the happiness of the peoples of the 
southwest as that of January 27, 1908—upon which 
clay occurred the formal opening of the Sabine-Neches 
channel to the commerce of the nations of the world: 
On that day the people of southeast Texas—in fact the 
people of all Texas—placed the golden capsheaf on 
the shock of sheaves of effort which they have been 
reaping and binding for a quarter of a century. 

It was more than a commercial spirit which brought 
the thousands of strong men and fair women to Port 
Arthur January 27, 1908. It was more: the crush of 
people, of a nation come to see the War Lord return- 
ing from victory after long years of struggle. The 
grizzled veterans marched—a few of them—with 
great companies of newer Men at Arms—and regi- 
ments of recruits. 

What fullness of joy must have been that of such 
men as William A. Fletcher, William H. Stark, John 
A. Gilbert, William Weiss, W. D. Bettie, Mark Weiss 
and J. F. Keith; truly more than anyone could 
measure, 

Twenty years ago a young newspaper man and 
the then dean of the lumber fraternity of the south- 
west, Col. William A. Fletcher, slipped out over the 
bar at Sabine Pass one afternoon on a seagoing tug 
and took soundings in order to really learn the size 
of the task that was being set by the lumbermen otf 
the southwest. 

Old files of a newspaper of that day spread across 
the table where their lines are weaving into ‘‘the 
story of January 27, 1908,’’ show that the result of 
that ‘‘sounding’’ trip indicated ‘‘eleven feet,’’ 
‘‘twelve feet-six,’’ ‘‘thirteen feet,’’ ‘‘fourteen feet’’ 
ete. On that day so vividly remembered by the vet- 
eran lumberman and the newspaper man, the lum- 
berman said—when interrogated as to the probable 
consummation of the work of ‘‘deepening Sabine 
Pass’’ and carrying deep water to Beaumont and 
Orange: ‘‘ Not in my day, my son,—in your day, pos- 
sibly, but not in mine—and yet we must work for it 
just as if we expected it tomorrow.’’ 

Col. William A. Fletcher, a planter now and retired, 
grizzled yet virile and as ambitious as he was twenty 
years ago, together with the questioning newspaper 
man who had helped him east the lead line twenty 
years before, stood on the prow of the John H. Kirby, 
flagship of the fleet, January 27, and together saw 
and felt the great finish and the deft adjustment of 
the golden capsheaf, all under the blue of the Texas 
sky, as the cannon boomed and the flags of all nations 
whipped in the clear air, and the people—‘‘acres’’ 
and ‘‘forties,’? and ‘‘quarter sections’’ of them— 
huzzahed and exploded in peals of applause like the 
booming of heavy seas on a broken shore. 

To them a half-dream had become a reality, so is it 
any wonder that laughter and tears both were on the 
surface all the time, and could not be exactly ac- 
counted for by the stinging sea breeze and the out- 
door oratory? It was a sentimental as well as a com- 
mercial interest which went hand in hand. 


A United People. 


The will of a united people brought all of this 
about. Through the first fifteen years of the effort 
to deepen Sabine Pass and to dig the various chan- 
nels proposed much progress was made by the people 
of Beaumont and Orange first and latterly by Port 
Arthur citizens working separately—but during the 
last few years when the citizens of these three in- 
terests became as one and concluded to pull shoulder 
to shoulder for the same cause real results began to be 
realized. It only needed the joint celebration of the 
opening of the Sabine-Neches channel by citizens of 
these three cities to thoroughly and forever cement 
the interest. 





The Channel Physically. 


The committee on the celebration, consisting of 
J. A. Arnold, of Beaumont; F. H. Farwell, of Orange, 
and 8. Goldberg, of Port Arthur, formulated a few 
paragraphs in their invitation to the celebration which 
tell the story in an epitomized way. This document 
said: 

Congress appropriated on March 3, 1905, $411,500 to 
construct the Sabine-Neches channel. Previous to this 
time there was appropriated $125,000, making a total of 
$536,500. 

The total length of the channel connecting the Sabine- 
— rivers with the Port Arthur ship channel is fifteen 
mues. 

It is four miles from the mouth of the Sabine river to 
the Neches river, and eleven miles from the Neches river 
to the Port Arthur ship channel. 

The amount of material dredged in the completion of 
this channel exceeds 3,000,000 cubic yards. 

The channel has a bottom width of 100 feet and at 
least a depth of ten feet at mean low Gulf level. 

From the Port Arthur ship channel to the mouth of the 
Neches river the side slopes of the channel are one and 
one-half horizontal to one foot vertical; from the mouth 
of the Neches to the mouth of the Sabine river the side 
slopes are three feet to one. 

The dredging on the channel bemee on January 11, 1906, 
and was completed January 27, 1908. 

The completion of the Sabine-Neches channel will open 
up the fruitful and fertile valley of the Sabine-Neches 
rivers for several hundred miles and will give this basin 
—_, connection with the marts and ports of the known 
world. 


The Celebration at Port Arthur. 


Port Arthur was in gala garb, bunting being dis- 
played upon the principal business buildings and resi- 


dences. Hundreds of people, came by train and boat 
from Beaumont and Orange. The flotilla in the river 
was decked with flags, presenting a striking picture, 
and the decorations extended several miles along the 
river. Among the water craft was the United States 
revenue cutter Windom, which won fame as a dis- 
patch boat in the war with Spain off the coast of 
Cuba. Among the boats were the EI Capitan and 
Katherine, belonging to the Lutcher-Moore Lumber 
Company, of Orange, which were courteously placed 
by that company at the service of the board of trade 
of Orange. On board also were the following per- 
sons: 


Major McIndoe, Mrs. H. J. Lutcher, Mr. and Mrs. W. H. 
Stark, Dr. and Mrs. E. W. Brown, Mr. and Mrs. E. T. Drake, 
Mr. and Mrs. George W. Bancroft, Mr. and Mrs. J. W. Link, 
Mr. and Mrs. George Holland, Judge and Mrs. J. A. Hol- 
land, Mr. and Mrs. Joe Lucas, Mr. and Mrs. P. B. Curry, 
jr., P. B. Curry, sr., Mr. and Mrs. H. J. Ortmeyer, Henry 
Ortmeyer, Miss Florence Springer, Mrs. Freda Crager, Mrs. 
Achenbach, Miss Myrtle Hayes, Edgar Brown, Lutcher 
Brown, Mr. and Mrs. William Wignall, Miss Flavia Ochil- 
tree, E. G. Goodell, Mrs. Georgia Brown, Mrs. D. K. 
Breazelle, Mr. and Mrs. Walter Thompson, of New Orleans; 
J. H. McFarlane, of New Orleans, and R. E. Tipton, of New 
Orleans; A. L. Ford, Col. Walter D. Bettis, who was one 
of the original committee from Orange to Washington that 
secured the first appropriation of $125,000; J. B. Sargent, 
postmaster of Orange; J. J. McEwen, jr., auditor of the 
Orange & Northwestern; W. E. McCorquedale, 8S. C. Trim- 
ble, Mr. and Mrs. W. H. Malone, H. M. Smith, Hon. J. T. 
Adams, representative of the Orange district in the legis- 
lature; C. W. McFarlane, J. M. Dullahan, J. B. Channing, 
J. W. Powell, E. M. Davis, Mrs. J. D. Neff, Mrs. E. R. Ford, 
Miss Helen Ford and Mrs. A. R. Sholars. 


The Beaumont flotilla was led by the John H. Kirby, 
aboard of which were: 


Hon. R. V. Davidson, attorney general of Texas; Hon. 
John G. Willacy, of Corpus Christi, member of the state 
senate; Capt. Sinclair Taliaferro, chairman of the deep 
water committee of Houston; H. H. Haines, secretary of 
the Galveston Chamber of Commerce; J. E. Kauffman, sec- 
retary of the Galveston Board of Trade; C. R. Kitchell, 
secretary of the inland waterways committee; Mr. and Mrs. 
A. M. McFaddin, of Victoria; Hon. R. C. Duff, president of 
the Beaumont, Sour Lake & Western; Mr. and Mrs. G. S. 
G. Burnett, Mrs. John B. Goodhue, Miss Josephine Haltom, 
of San Antonio; Miss Willie Cooper, daughter of Hon. 8. B. 
Cooper, whose congressional efforts made possible the canal 
construction; Col. W. A. Fletcher, J. W. Delaney, of Rock- 
land, Tex.; Prof. M. L. Moody, county superintendent of 
schools of Jefferson county; C. L. Wallace, F. M. Little- 
page, of Kountze; A. L. Williams, J. R. Downman, of New 
Orleans; D. W. Glasscock, Judge A. T. Watts, Judge W. H. 
Pope, Hon. R. A. Greer, W. P. H. McFaddin, T. S. Reed, 
Rh, P. Clark, of Galveston; C. E. Walden, Mr. and Mrs. J. 
A. Arnold, Mr. Arnold being chairman of the celebration 
committee; Mr. and Mrs. W. H. Murray, G. W. Kidd, F. M. 
Kidd, G. H. Morrison, of Leeds, N. D., who is here prospect- 
ing; D. W. Woodruff, George A. Hill, land agent of the 
Beaumont, Sour Lake & Western; Tom Andrews, Van Shef- 
field, A. S. Hall, Walter Myrick, W. A. Loving, Miss Lois 
Cunningham, Miss Masterson, Mrs. R. C. Duff, Miss Mary 
Waters, Miss Simpson, Mrs. Gallagher, 8S. P. Edwards and 
I. D. Polk. 


The Dizie, belonging to Capt. William Weiss, ac- 
companied the Kirby, having on board as guest of 
honor Hon. R. V. Davidson, attorney general of 
Texas. 

The Ceremonies. 


President W. E. Hall, of the Citizens’ League of 
Port Arthur, presided at the opening exercises and 
introduced J. W. Link, of Orange, as master of cere- 
monies, who officiated most creditably to himself in 
that capacity. R. H. Dunn, collector of the port of 
Sabine, was introduced and spoke for the national 
government, his subject being ‘‘The Government of 
the United States.’’ Attorney General Davidson spoke 
for the state in brief but happy fashion, saying: 


Ladies and gentlemen: It is a great honor and a great 
pleasure to be with you today. You have extended to me 
the hand of friendship and generous hospitality, and my 
heart rejoices with you in the completion of this great work. 
The 27th day of January, 1908, is an eventful day in the 
lives of you citizens and marks an era of such importance 
that will be remembered by your children and coming gen- 
erations. ‘ The uniting of these great rivers with this mag- 
nificent channel extends your domain from ocean to ocean; 
far upon their bosoms will be borne the commerce of your 
country, the product of your industry, the fruits of your 
labor and resources of your state. 

Your plans have worked out well, but this is the begin- 
ning. Let us not forget that in the accomplishment and 
achievement of this great undertaking you alone will not be 
benefited. The great states north and northwest will reap 
a rich harvest by the opening and improvement of the rivers 
and harbors of this coast country. The railroads with their 
thrift and enterprise are already traversing this section and 
are now at your gates. From the north two great systems 
are now here vagy? teed ear after car loaded with products and 
seeking markets through this channel in other lands. 

Other railroads projected and now almost completed are 
soon to reach you. With all this trade and all this com- 
merce the necessity arises of soqpeneng, these rivers and 
extending this channel of navigation. vature has already 
done her work in no small degree by placing these two rivers 
in this fertile region. It only remains for man to improve 
them, thereby benefiting all mankind. It is but your right 
to demand of the federal Congress ample appropriations to 
carry on without interruption your plans for the further 
deepening of these waterways that are to connect the com- 
merce of a world. 

As I stand here and let my eyes wander over this expan- 
sive country, rich in its waving rice fields, rich in its statel 
pines, rich in its magnificent waters, and the very earth 
beneath our feet rich in oil, it seems as if nature had 
united its powers in adding heap after _heap of a country’s 
wealth. Upon the banks of these splendid waterways stands 
three beautiful cities, peopled with an active and progressive 
citizenship and homes abounding in happiness and peace. 

What heart does not thrill with the prospect of a future 
so bright with promise. God’s hand is in it all. His plans 
are but working out this glorious result. 


Mr. Davidson was followed by State Senator Willacy 
in a lengthy and interesting talk depicting the progress 
of peoples and places and the work there is for every- 
one to do in aiding such progress. At the close of his 
address Senator Willacy was the recipient of a hand- 


some floral tribute presented by the ladies of 
Arthur. 


Port 


Greetings from Galveston. 


At this juncture Chairman Link read a message of 
greeting and congratulation from the mayor and pres- 
ident of the commission of the city of Galveston, 
which follows: 

De Forest Wireless Telegraph Company. 
Aerogram. 
GALVESTON, TEX., Jan. 27, 1908. 


Mr. J. A. Arnold, Chairman Celebration Committee, Port 
Arthur, Tex. 
Galveston congratulates Beaumont, Orange and Port 


Arthur upon completion of the canal, which places you in 
direct touch with markets of the world for the sale of your 
lumber, oil, cotton, rice, staves and turpentine. 

The opening of this gateway is an important event not 
only to you locally, but to that great and vast area of coun- 
try tributary to and drained by the Neches and Sabine 
rivers, giving you the opportunity of placing the products 
of your forests, fields and factories in all home and foreign 
markets upon same conditions as heretofore enjoyed by more 
favored localities. Not only Galveston, but I know all 
Texas rejoices with you today in your enthusiastic celebra- 
tion of this important event. Yours very truly, 

H. A. LANDES, Mayor-President. 


Other Speakers. 


The next speaker introduced was Col. R. C. Duff, 
of Beaumont, who as congressman had been largely 
instrumental in securing the appropriations necessary 
to the completion of the channel. Colonel Duff spoke 
at considerable length upon the subject of waterways 
to the gulf and the opening of channels of commerce 
and the extension of traffic and _ transportation 
throughout the country, placing fine stress upon the 
importance and value of Samuel Bronson Cooper’s 
work in aid of the waterways of Texas. - 

In the course of his remarks upon the efforts of Mr. 
Cooper Colonel Duff said: 


A Magnificent Tribute. 


_ The opening of this canal to navigation is the end of 
fourteen years’ hard labor and the magnificent tribute laid 
at the feet of Texas by Samuel Bronson Cooper. 

Within two years after Mr. Cooper first became a member 

of the Congress, while yet the city of Port Arthur was 
unborn and Beaumont and Orange were little more than 
country villages, he conceived the idea of conducting the 
deep waters of the Gulf through Sabine Pass and across 
Sabine lake to the deep water of the Neches river and Sa- 
bine river, the commercial value of which rivers were min- 
imized at the point where their waters met by their dissipa- 
tion over the broad area known as Sabine lake, which lies 
between the confluence of those streams and the narrow pass 
which connects the lake with the gulf. On his insistence 
the forty-third Congress adopted a resolution for the pre- 
liminary examination of such a project. The government 
engineers reporting upon the project thus proposed (for a 
25-foot channel from the pass through the lake to a connec- 
tion with the two rivers) estimated the cost of same at 
$4,000,000, and advised against the enterprise. 
_ Not satisfied thus to see his conception die, in the fifty- 
fifth Congress Mr. Cooper obtained an appropriation of 
$10,000 to be expended by the board of engineers in making 
a survey and reéxamination of the proposed channel, and in 
the fifty-sixth Congress passed through the lower house of 
Congress a measure appropriating $125,000 to begin con- 
struction. The bill was defeated of passage in the senate 
only by unyielding opposition of a single adversary, who 
insisted on ah the measure and thus preventing its 
passage until the Congress expired. In the fifty-seventh 
Congress a bill providing a similar appropriation became a 
law but committed to the secretary of war a certain discre- 
tion to select a route “at or near the west shore of said 
lake.” The secretary of war used the discretion committed 
him to do nothing. 


The Port Arthur Canal. 


Meantime the Port Arthur canal had been constructed 
from Sabine Pass to Port Arthur by private capital and an 
actual export tonnage had developed, which, together with 
the remarkable progress in this section of Texas, became 
powerful vindication of Mr. Cooper’s policy and plan for 
the creation at this point of an ample and efficient gateway 
to the Gulf. Accordingly in the fifty-eighth Congress he 
obtained the passage of a special act commanding the war 
department to use and spend said appropriation of $125,000 
to excavate a channel from the mouths of the Sabine and 
Neches rivers connecting with the canal already constructed 
from Sabine Pass to Port Arthur, and the war department 
henceforth conferred upon the project the phrase ‘Con- 
gressional Canal,” peculiarly indicating the personal part 
this member of Congress had —— in obtaining his depart- 
ment of the government to go forward with his plan. At 
the same session of Congress Mr. Cooper obtained a further 
appropriation of $411,500 to complete the channel to a 
depth of 10 feet and the present hour witnesses its consum- 
mation on that basis. 


J. P. Adams was the next speaker, on behalf of 
Orange, and he spoke eloquently upon the great eredit 
to the lumbermen for their persistence in demanding 
this channel and their showing of tonnage that made 
the work seem feasible to the government, and he 
predicted that these same lumbermen by their use 
of the channel would prove the need of a deeper one. 

The demonstration at Port Arthur left all the par- 
ticipants keen to take part in other deep water move- 
ments. The next effort of the people will be in the 
direction of digging and putting into commission the 
Intercostal canal, so long advocated and exploited 
by the AMERICAN LUMBERMAN. 


Features of the Event. 


On the opposite page are illustrations of a number 
of the more striking features of the notable event, 
setting forth in realistic and impressive fashion the 
life and spirit of the occasion, one that will never be- 
come entirely effaced from the memory of the enthusi- 
astic participants. This, the initial celebration, it 
may be said, of the inception of a great system of 
artificial waterways to the Gulf in this section will 
serve as an instigation to further and continued effort 
toward a splendid accomplishment in the way of traftic 
facilities. 
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THE CHANNEL 
“JOHN H. KIRBY.” 
ONE OF THE DREDGES. 
JAMES HAYES QUARRLES, THE FAMOUS WAR 8. STEAMER “EL CAPITAN” IN FULL. SPEED JAN- 12. “DIXIE” GOING AT FULL SPEED. 
REPORTER OF UARY 22, 1908. SABINE-NECHES CHANNEL. 


CORRESPONDENT AND 
THE HOUSTON POST. 
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COMPLETED CANAL. 6. U.S. STEAMER “WINDOM” LANDED AT BEAUMONT, 9. “DIXIE.” 


“JOHN H. KIRBY” DOCKED AT PORT ARTHUR. TEX., JANUARY 28, 1908. THE FIRST U. 8. BOAT 10. LEAVING BEAUMONT. 
AFTER DECK OF THE TO BEAUMONT. , 11. FIRST BARGE TO GO THROUGH CANAL, LU'PCHER 
7. J. W. LUSH INTRODUCING CAPTAIN McINDOE, & MOORE LUMBER COMPANY’S BARGE “SABINE” 
WHO BUILT THE CANAL. AND TUG “CATHERINE.” 


PROPERTY OF LUTCHER & MOORE LUMBER CO. 
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FINAL SETTLEMENT OF A GREAT TIMBER LITIGATION. 


The Kirby Lumber Company, of Texas, Will Again be in Possession of Its Properties—Brief Sketch of the Company and of John Henry Kirby, Its Founder. 


The news of the settlement of the receivership of the 
Kirby Lumber Company, of Houston, Tex., early reports 
of which were published in the AMERICAN LUMBERMAN 
two weeks ago, has been confirmed. This announcement 
is especially welcome just now, not only because the 
result will be to place upon an independent basis the 
vreatest lumber manufacturing institution in the south, 
but because it will have a beneficial effect upon the 
southern lumber industry, which is now so depressed. 
Coming at this time of business stagnation it indicates 
that there is a future to which business men can look 
forward with hope. The last three months have con- 
stituted a period of weakening and tearing down, but 
here in the midst of it all is a case of strengthening and 
rebuilding. 

A brief history of the Kirby Lumber Company is 
propos. This great organization is the creation of John 
Henry Kirby, of Houston, Tex. Mr. Kirby, a native 
lexan, was born on a farm in the heart of the east 
lexas forests in which his company now operates. For 
the last twenty-two years Mr. Kirby has been actively 
identified with the yellow pine industry of that section._ 
\ lawyer by profession, he became, in the course of his 
relationships as such, interested in timber and lumber 
properties. He is a man of broad perceptions and a 
thoroughgoing optimist, as proven by his 
faith in Texas and its future. He is a man 
of imagination also; by that meaning one 
who can see in the resources at hand their 
ultimate possibilities. 

To his broad vision came the idea of 
building up in the timber of eastern Texas 
a great manufacturing concern. He saw a 
number of lumber companies with organ- 
ized businesses but whose timber was being 
exhausted; he saw isolated logging railroads 
which might form parts of railroad sys- 
tems; he saw timber then unavailable which 
might be brought into the market. In 1900 
he was already a considerable holder of 
east Texas timber and was the owner of a 
number of logging railroads, although his 
saw mill activity had been small. He be- 
gan operations by organizing the Kirby 
Lumber Company, which purchased the busi- 
ness of a number of lumber companies 
located at Beaumont and elsewhere, with 
their timber, railroads, mills ete. But in 
addition to these and to his own timber 
and roads Mr. Kirby, in order to group 
up the properties and to provide for the 
future, needed a very much larger quantity 
of timber if his plans were to be carried 
out on the magnitude desired. Therefore, 
in 1901, the Kirby Lumber Company en- 
tered into a contract with the Houston Oil 
Company, of Texas, under which the lum- 
ber company bought and the oil company 
sold 8,000,000,000 feet of yellow pine 
stumpage for a gross consideration of 
$38,250,000, to be paid in fixed semiannual 
instalments covering a period of twenty 
vears. 

In that same year the oil company, de- 
siring to realize on this contract, assigned 
it to the Maryland Trust Company, as 
trustee, and issued certificates of beneficial 
interest known on the market as the‘‘ Kirby 
timber certificates.’’ The certificates ay- 
gregated about $7,0lv,000. The payment 
of the certificates or bonds when due was 
guaranteed by the Houston Oil Company 
by indorsement on each certificate, and to 
secure this guaranty the oil company, in 
addition to the assignment of the timber 
contract, executed a mortgage upon all of 
its properties of every kind and nature. 

By 1904 it became known that the oil company had 
not acquired and could not acquire the quantity of 
timber sold, namely, 8,000,000,000 feet, but had acquired 
only about 6,000,000,000 feet. The Kirby Lumber Com- 
pany refused to pay the entire semiannual instalments 
under the timber contract and tendered payment only in 
accordance with the amount of timber delivered, or about 
three-quarters. These reduced payments were refused 
by the Maryland Trust Company, trustee, and suit was 
brought against both the oil company and the lumber 
company to enforce the terms of the stumpage con- 
tract. The suit was filed at New Orleans, February 1, 
1904, and receivers were appointed for both companies. 

[t is now announced that a settlement of this long 
existing receivership and of the prolonged litigation 
which accompanied it has been made in substantial 
accordance with the Kirby Lumber Company’s conten- 
tions and that a decree will be entered along the fol- 
lowing lines: 

First—That the Houston Oil Company’s delivery of 
timber under the contract is 6,400,000,000 feet and not 
8,000,000,000 feet. 

Second—That the Kirby Lumber Company’s semi- 
annual payments shall be reduced to the figures con- 
tended for in its pleading. 

Third—That the floating debt of the Houston Oil 
Company shall be funded into second mortgage certifi- 
cates of indebtedness to be retired from timber receipts 
after the timber certificates are paid. 

The effect of this decree will be to release the Kirby 
Lumber Company from the receivership whenever it 


may please its owners to resume control of its properties 
and operations, 

On February 1, 1908, the fourth year of the receiver- 
ship closed. During those four years the net earnings 
of the Kirby Lumber Company were $4,000,000, thus 
establishing public confidence in its earning power and 
in the value of its properties. 

Mr. Kirby is still in New York engaged upon the 
court decree which shall adjust all the points of this 
litigation. Regarding the close of the receivership and 
the settlement of the litigation Mr. Kirby said to a 
representative of the AMERICAN LUMBERMAN on Satur- 
day last: ‘‘I am very glad to confirm the announce- 
ment that an agreement has been reached. There was 
never any necessity for litigation over our contractural 
relations, and it is gratifying to have an agreement 
reached which ends this useless warfare and conserves 
justly and fairly all the interests involved. The oil 
company’s timber certificates will be met promptly as 
they mature, its floating debt will be retired in due time 
and its estate relieved from the menace of foreclosure 
and sale.’’ 

Regarding the future of the lumber company Mr. 
Kirby said: ‘‘We are not ready to announce our defi- 
nite plans. We shall await the return of business pros- 





JOHN HENRY KIRBY, OF HOUSTON, TEX.: 
President of the Kirby Lumber Company. 


perity and the restoration of confidence among manufac- 
turers and dealers before we become very active.’’ 

The early rumors of this settlement were warmly 
received by the people of southeastern Texas. General 
satisfaction was expressed not only by lumbermen and 
others directly interested in Mr. Kirby’s enterprises 
but by people of all classes, with whom Mr. Kirby is 
popular. The feeling was expressed by many of the 
papers of that section. Referring to him the Houston 
Post on January 23 said: 

What is most gratifying to Houston is the contempla- 
tion of Mr. Kirby once more in full possession of his 
resources and the emancipation of his genius for large 
affairs. His business acumen, his public spirit, his in- 
defatigable industry and his enterprise make him a valu- 
able citizen for such a city as Houston, and once again 
unfettered he will be found an active influence in every 
movement to advance its great interests. Even while 
so large a portion of his estate has been tied up in the 
receivership he has found many opportunjties to promote 
the welfare of the city and state, but ther®t are still other 
opportunities of vast consequence yet to be improved 
and it need not be doubted that he will become a still 
greater factor in the movement to build a Greater 
Houston, 

The AMERICAN LUMBERMAN and its readers all will 
join in extending congratulations. Aside from Mr. 
Kirby’s personal popularity, a receivership involving so 
great an institution was not a pleasant thing to con- 
template by the lumber trade; but the property has 
been finely managed by the same people who will man- 
age it hereafter as an independent concern, and it is 
felt that in the future it will be a safeguard of the 
lumber interests of the southwest. It is a great insti- 


tution, with fourteen saw mills having an aggregate 
output larger than those controlled by any other institu- 
tion in the United States, amply equipped and splen- 
didly organized, both physically and commercially. It 
is one of the great timber owners of the country. On 
its own feet again it should do much, conservatively and 
yet progressively managed, to restore the yellow pine 
industry to its normal condition and to maintain it 
there so long as yellow pine shall last. 


MATTERS IN MEXICO. 


Railroad Extension Active—Notable Timber Trans- 
actions— New Mill Enterprises— Hardwood 
Manufacture Increasing. 





Mexico City, MExico, Feb. 1.—Port receipts of lum- 
ber from the United States show an increase during the 
last few weeks. Considerable lumber is being shipped 
to Pacific coast ports of Mexico from California and 
the northwest. Ties for the railroad which E. H. Har- 
riman and associates are building down the Pacific 
slope of this country are being obtained from 
Japan and Australia. Vast tracts of oak and 
pine timber are within convenient distance of 
the route of this new road, but the remoteness 
of this timber has so far prevented its develop- 
ment. American investors have bought many 
large tracts and are awaiting the building of 
the railroad to begin active manufacturing oper- 
ations. It is claimed by some that the unsatis- 
factory conditions in parts of the United States 
have led to the investment of much surplus eapi- 
tal in timber lands and other industrial fields in 
Mexico. 

The Rio Grande Lumber Company, which is 
composed of Americans, is erecting a mill of 
25,000 feet daily capacity upon its timber tract 
in Oaxaca. This tract embraces about 40,000 
acres, all heavily timbered with oak and pine. 
It is estimated that about 50 percent of this is 
white oak, 25 percent yellow pine and 25 per- 
cent white pine. It will average more than 
6,000 feet to the acre. The timber will be cut 
and transported to the Rio Grande river and 
then floated down stream to Tomellin, where a 
boom will be erected. The company has a eapi- 
tal stock of $600,000. J. E. Cavanaugh, of 
Arkansas, is mill manager for the company. 

The Industrial Lumber Company has bought 
a large tract of land in this city for $120,000 
upon which it will locate its main lumber yards. 
J. E. Meginn is president. ; 

The mill which J. H. Hampson and Carl Hen- 
yen are erecting in this city will be finished 
and placed in operation in about two months. 
These two Americans own a tract of timber 
situated upon Ajusco mountain, near this city, 
and from which the logs will be obtained to 
supply the new mill. It is estimated that it will 
take the mill about ten years of constant run- 
ning to exhaust the timber supply of this timber 
tract. 

F. G. Kellog, of Tacoma, Wash., and George 
W. Holmes, of Durango, Mexico, are personally 
inspecting large timber tracts situated in the 
southern states of Mexico. They are already 
interested in large timber tracts in the region 
they are visiting. 

C. R. Stearns, of Williamsport, Pa., and 
Rigby Willis, of St. Louis, Mo., who are inter- 
ested in large tracts of timber land in the isth- 
mus of Tehuantepec region, have been inspect- 
ing their holdings. It is reported that they 
will erect mills and maufacture lumber on a large scale. 

The El Oro Exploration Company will soon erect a 
large mill upon its timber tract near El Oro, state of 
Mexico. Its principal market will be the El Oro mining 
camp and this city. 

Hardwood timber buyers have been unusually active 
in Mexico recently, according to advices from the ex- 
treme southeastern portion of the republic, where the 
principal hardwoods are to be found. Garrett Gordon, 
of New York, a hardwood timber buyer who makes 
periodical visits to. Tabasco, Campeche and the hard 
wood districts of Chiapas and Vera Cruz, recently made 
some large purchases in that territory. He has his 
motor boat, which he uses to travel up and down the 
rivers and through the lagoons hunting up the best 
woods and dealing direct with the native owners. 





‘“‘MAKE HAY WHILE THE SUN SHINES.’’ 


Now that a great many of the mills are shut down, 
or working part time, it would be wise for them to 
look to the overhauling of their shavings exhaust sys- 
tems. For many months they have doubtless been an- 
noyed with systems which have been a source of much 
trouble and expense, many of them being antiquated 
or entirely too small for proper service. 

The Savannah Blow Pipe Company, Savannah, Ga., 
has gained marked success in this line and will gladly 
send a representative, free of cost, to submit plans and 
prices for installing a new, or repairs to your old sys- 
tem. Write the company today. 
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REALM OF THE RETAILER. 


Saley’s Impressions of the Southwestern Association’s Annual— Chat of the Hotel Lobby—How Retailers Regard the Business 
Prospect—Opinions on Trade, Past and Present, by the Well Posted—Striking and Other 
Features of Entertainment—Views of the Traveling Salesmen. 


TOLD BY MANY DEALERS IN THE TERRITORY. 


Gould Allen Sturges, Sedalia, Mo., is of the opinion 
that his company will have as good trade this year as 
in 1907. The railroad shops are working eight hours 
a day for five days in the week, a reduction of four- 
teen hours a week. 

‘*There are too many yards,’’ says Harry B. Bul- 
len, Stillwater, Okla. His town of 3,000 population 
has four. The outlook for the country over is fairly 
good. Cotton was a good crop and brought 4 cents, 
which is regarded as a good price. People are com- 
ing in and all build. ‘The natives do not feel the 
necessity of barns, but the new comers want them. 
Farms of 160 acres sell as high as $8,000. 

W. C. Alexander, Everest, Kan., was around on 
crutches. He has four yards and the last week bought 
eighteen cars, the decline not finding him heavily 
stocked. The farmers have so much money they are 
buying all the land adjoining them, preferring land 
to houses and barns. Wheat and corn were unusually 
heavy last year. 

Nels Rotton, Essex, Iowa, had the best trade last 
year he has ever had. He has bought cheap lumber 
and is looking for a fair business. His is a town of 
800, with two yards. 

The Robinson & Davis Lumber Company, Neosho, 
Mo., represented at the meeting by Charles 8. Davis, 
has seven yards. This, according to Mr. Davis, is 
the banner strawberry town of the country, 125 cars 
being shipped yearly. Trade will hinge on berry and 
other crop conditions. If these are good business will 
be normal and possibly large. Mr. Davis does a con- 
tracting business, his partner running the lumber end 
of it. 

E. R. Burkholder, McPherson, Kan., does not think 
we are over the results of the flurry, yet at the same 
time he is of the opinion it was the dose that suited 
our eases, as it has taught us where we might have 
landed had we not been brought to a realization of 
the condition. He calls trade prospects in his sec- 
tion good. 

Ben F. Hill, Fayette, Mo., is secretary of the North 
Missouri Lumber. Association and says that stocks in 
his district are heavy. In the rural sections the vol- 
ume of trade is expected to equal that of last year, 
but in the mining and railroad towns there will be a 
decided falling off. 

G. C. Dixon, representing the Minnetonka Lumber 
Company, Tulsa, Okla., thinks that at its eight yards 
there is a fair prospect for trade. This was an Indian 
town and it has grown to have a population of 14,000 
in about six years. 

Leroy, Kan., is a one-yard town and A. D. Finley 
says not much is in sight. When the price of lum- 
ber declined prospective builders held off expecting it 
might go lower. 

George Kieffer, Cole Camp, Mo., is not yet decided 
as to the quantity of trade he will have this season, 
but he thinks it is clear that the quality will surpass 
that of last. 

We are all glad that every year there is one saint at 
the meeting—H. St. Martin, of Fowler, Kan. Business 
is fair and the prospects away up in G. He wouldn’t 
know what to do if he were feeling any better. 

Will Montgomery, Bolckow, Mo., has an enclosed 
shed, 62x120 feet, with a 24-foot alley and painted 
white: Some good residence jobs are in sight. Hogs 
are bringing 4 cents. Corn was heavy, running 
eighty-three bushels to the acre, and is worth 50 
cents. ; 

‘M. H. Lum, formerly in Barnard, recently bought 
the yard of the O’Malley Lumber Company in Dodge 
City, Kan., a town that has 4,000 population and three 
yards. 

Paul Klein, Iola, Kan., looks for little town trade. 
Just now he is having more country business than 
ever before in his experience. Stocks are full up. 

C. M. MeNeil, Maryville, Mo., expects the usual 
trade in the spring. There are good stocks in the 
town, some of them laid in at low prices. A state 
normal school that is to cost $300,000 is building and 
extensive improvements will be made on the poor 
farm. The town is improving, with a prospect of 
good growth. 

John H. Hudson; Connell, Wash., mixed with the 
crowd for a day or so. Business in the fall was fine. 
‘*Collections have been good, else I would not be 
here,’’ said Mr. Hudson. Until I know to the con- 
trary I shall call this dealer the premium collector in 
the retail world. He was the first retailer who ever 
made a sight draft on a farmer and he says he has 
been doing it right along with excellent results. 

C. M. Ward hailed from Watson, Mo., the extreme 
southwestern town in the state. He thinks it is the 
garden spot of the world. Crops are always good. His 
trade this winter was better than earlier in the sea- 
son. 

H. H. Skinner, Braymor, Mo., a town of two yards 
and 1,200 population, says that the good crops of 1907 
are bringing in a wad of nfoney. There has been 








hardly enough moisture for ,winter wheat. He is 
stocked to the brim. 

Ed Hogg and Louie Ott represented Jefferson City, 
Mo. Mr. Ott says that while trade is not of a volume 
to brag about he is not worrying over it. 

Ed Miner, Bethany, Mo., raised his hand and said 





“E. R. Burkholder calls prospects good.” 


that for three years business had not been of the 
rushing order. The farmers have not taken hold. 


Expectations and Prophecies. 


Ben Berkshire, of the Berkshire Lumber Company, 
with two yards in Kansas City, is sellling some stuff 
and expects that building in the city will not come 
to a standstill. It is not the solid concerns that have 
been liquidating, he says. Mr. Berkshire’s diamonds 
are as big as ever, and in place of one trottin’ hoss 
a year or so ago he now has two. 

B. W. Zimmerman has a yard in East St. Louis and 
another in Sedalia, Mo. In Sedalia, with its 20,000 
population, eight yards and ‘the railroad shops run- 
ning light, trade is moderate. Mr. Zimmerman was 
one of the founders of the association and its second 
president. 

F. A. White, Kansas City, Kan., represents two 
yards. There is a good deal of figuring, but noth- 
ing further doing. He had a nice business until the 
financial flury, and November. 1 everything that was 
not under way was laid over. 

L. R. Putnam, secretary of the Northwest Arkansas 
Lumber Company, with four yards, lives in Fayette- 
ville, Ark., a town located in the fruit belt where the 
red apples grow. Mr. Putnam runs a cold storage 
plant in which at present are 38,000 barrels of apples. 





“Nels Darling covered himself with glory.” 


The town has a population of 8,000 and is the seat 
of the state university, at which there are 1,700 stu- 
dents. In the four banks the deposits are $1,500,000, 
which is a larger amount than ever before. Mr. Put- 
nam is talking low prices and figuring a good deal. 
He believes it is good business policy to stimulate 
building by selling lumber low and then filling up on 
cheaper material. Mr. Putnam has a mill in which 
he turns out white oak interior finish, The demand 
for fruit packages is so great that he can not meet it. 

In Pleasanton, Kan., Alfred Blaker has been hav- 
ing some trade all winter and sees no reason why 
spring trade will not be fair. He has sold some barn 
bills. He now owns the old Moody yard, in Mound 
City, the home town of E. M. Adams, one of the 
pioneer association workers. 

C. E. Matthews tells me that in the Webb City- 
Joplin mining districts lead went down from $80 to 
$36 a ton and zine from $50 to $28, but that now 
prices are stiffening. All the mines closed down, In 
November Mr. Matthews’ trade was good for ma- 
terial that went to jobs which were being finished, 
but since that date business has been flat. 

L. A. Buckner, Dermott, Ark., has the only yard in 
that town. It is in a hardwood section, the slack bar- 
rel industry being prominent, for which purpose ash is 
principally used. 

A. F. Parkinson, Wagoner, Okla., says that the flurry 
told on the boom towns in his section of the country, 
but that Wagoner came out on top of the heap. Trade 
is pretty evenly distributed throughout the year. 

President John Halloren says that for the last year 
trade in Ottawa, Kan., has been light, as also it has 
in the country. Stocks in the town are full. Crops 
were good. In neighboring towns business may be 
called fair: 

The retiring president, W. M. Johns, Sedalia, Mo., 
thinks that too much emphasis is laid on the business 
condition, as at this season trade would be light at 
its best. He is looking for things to come out all 
right. Several medium priced house bills have been 
figured by him. 

In Milan, Mo., trade is recovering, R. B. Ash says, 
and some figuring is being done. He has reduced the 
price of lumber $1 to $2 a thousand. This is a two- 
yard town with 2,500 population. 


Rural and Semirural Trade. 


George Fowler, whose home is in Kansas City, has 
seven yards in the northwestern portion of the state. 
On May 28, last year, a killing frost, with dry 
weather, came near knocking wheat and corn silly. 
Winter wheat is looking fine and there is enough 
moisture to carry it to April 1. He sold more lum- 
ber the first ten days in January than he did in De- 
cember. His farthest yard is 400 miles from Kan- 
sas City. \ 

John Atwell, Hamilton, Mo.,; manager of the North 
Missouri Lumber Company, with twelve yards, does not 
see why he will not have as good a trade as last year. 
It certainly is starting out as well. There is plenty 
of corn and oats at good prices. Stocks are in good 
shape and the price of yellow pine has been reduced 
about 10 pereent. About 33 percent of the lumber 
sold at his yards is white pine, and on this and cypress 
no reduction has been made. 

It is the testimony of C. J. Harris, Moberly, Mo., 
who has eight yards, that trade is better than a year 
ago, attributed to the fine weather. Spring stocks are 
being received and, these in, stocks will be ample. 
Farmers have plenty of money. In Moberly, a town 
of 10,000 population, 95 percent of his trade is in 
the city. 

I. L. Eberhardt says that in Salina, Kan., building 
has been going on right through the winter. He 
thinks that the drop in the price of lumber will act 
as a stimulant. Enterprises which were postponed 
will be carried out. The farmers were not phased, as 
there is plenty of wheat and corn in their bins. 

E. M. Crossan, Colby, Mo., reports a dull trade. 
The farmers are’speculating in Kansas, Canadian and 
Colorado land, using their money in this direction in- 
stead of in improvements. The corn crop was heavy, 
going from 50 to 120 bushels to the acre. Wheat is 
worth 92 cents and corn 48. Stocks in this section 
are heavy. 

S. M. Johns, Hutchinson, Kan., tells me that busi- 
ness is very satisfactory—equal to that of a year 
ago. Farmers are taking advantage of the fine , 
weather to build. Stocks are normal. Wheat is look- 
ing well, there having been both snow and rain to 
produce the required moisture. The Kansas Lumber 
Company, of which Mr. Johns is general manager, has 
ten yards and at all the points the outlook is encour- 
aging. 

E. C. Robinson, St. Louis, says that some of the St. 
Louis dealers are of the opinion that some money will 
go into building, while others think otherwise. The 
architects say there is not much on their boards as 
yet. 

In Mt. Hope, Kan., H. N. Renfrew says the farm- 
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ers are in good shape and talking of building. This is 
a one-yard town of 500 people. 

R. L. Seott, Orlando, Okla., looks for business to be 
quiet until after another crop. The section is being 
converted from a wheat to a cotton country. 

In Hamilton, Mo., H. D. Adams thinks that a half 
dozen residences will go up the coming spring. Last 
year there was little building. With the exception of 
fruit the crops were fine. Corn averaged 65 bushels 
to the acre and is bringing from 45 to 50 cents. 

H. A. Pauls, Washington, Iowa, with three yards, 
says it is a little early to tell about trade, but that he 
looks for a fair business. 

The Dascomb-Daniels Lumber Company has — 
yard in Kansas City and five in Oklahoma, and F. 
Daniels says that the year rounded out fairly fe 
Collections have been slow. Cotton is selling for 1 to 
2 cents higher than in early December and the grow- 
ers are turning it loose. 

To C. G. Maxwell, with the J. M. Harlan Lumber 
Company, Indianola, Iowa, the outlook is fair. The 
prospects he thinks are about as usual at this season 
of the year—better than he expected considering that 
this is a presidential year. 

N. O. Waymire, Garfield-on-the-Arkansas, Kan., has 
gone out of the lumber business, but he comes to the 
conventions just the same. Not only this, but he at- 
tends every session to hear what is going on. 

O. E. Woods, Oswego, Kan., has eight yards and is 
stocked to the guards. In his opinion trade will be 
better in the small towns this year than in the larger 
ones, 

B. W. MelLucas, who recently bought the Perry & 
Bee yard in Fairbury, Neb., says the outlook is for 
some business. Land is selling at $100 an acre. All 
the yards are well stocked. Before breaking into lum- 
ber Mr. MecLucas was in the grain and banking busi- 
ness. 

E. F. Summers, Knobnoster, Mo., says that the 
farmers have plenty of money in the banks. Mr. 
Summers will run for county judge the coming elec- 
tion. 

Milo R. Harris, Ottawa, Kan., says that notwith- 
standing the farmers and banks have a lot of money 
trade has been rather slow the past year. He does 
not believe that under the present conditions disaster 
can come to the country. In his town water and elec- 
trie works have just been completed, both owned by 
the city; a hotel to cost $50,000 is about finished, 
ground has been laid off for a city hall to cost $25, 000 
and several residences to cost from $5,000 to $10,000 

each will go up. 

L. F. Miller, Joplin, Mo., says that while trade is 
not looking bright it is improving, and he thinks 





“J. A. Nuttman, former president of the association.” 


that in due time it will be all right. The majority of 
*the mines are opening up. 

J. A. Nuttman, Pittsburg, Kan., former president of 
the association, tells me that the Pittsburg banks did 
not put on the lid. On account of the mild weather 
the coal mines are not running more than half time, 
which has a bearing on trade. Pittsburg now has 
18,000 population. 

W. N. Hawley has been in the lumber business in 
Herington, Kan., twenty years. Things are in good 
shape and the two yards are well stocked. It is a 
railroad town and is growing, now having 4,000 pop- 
ulation. 

As a result of getting his shoes mixed at the con- 
catenation W. G. Bair, Malcom, Iowa, went home with 
an odd pair on his feet. The prospect for building 
is equal to that of last year. Mr. Bair has a shed 
74x168 feet, enclosed, with three decks. He took ad- 
vantage of the low price of lumber. 

When M. Nicolay, Abilene, Kan., was asked about 
the condition of business he answered ‘‘Good’’ so 
loud that he was heard all over the lobby. Business is 
200 percent better than it was last year at a corre- 
sponding time. He is full of cheap stuff and now it 
may go up. The Rice-Johntz-Nicolay Lumber Com- 
pany has added a wholesale grocery business and is 
shipping out codfish and sugar to beat the band. 

The Central Lumber Company, of which H. H. 
Welty, Downs, Kan., is president, has ten yards which 
are having a good trade for the time of year. The 
sheds are filled. Alfalfa is bringing $12 a ton. This 
is next to the greatest Chautauqua town of the coun- 
try, the attendance being from 10,000 to 15,000 daily. 

J. H. Foresman, treasurer of the association and 
manager of the Long-Bell great line of yards, sees a 
large area of blue sky. Collections the past fall were 
good and many of the local managers are sending in 
orders for material. 


PICKED UP AT RANDOM. 


The attendance was smaller than last year, but it 
was a rousing meeting just the same. If my count is 











“Alfred Blaker has been having trade all winter.” 


any good the register showed 388 from Kansas, 255 
from ~ Missouri, 96 from Oklahoma, 31 from Iowa, 11 
from Arkansas, with several other states contributing 
afew. And still they didn’t all register. 

Pity the man with corns who walks up and down 
the streets of Kansas City. 

R. 8S. Lewis, Moberly, Mo., was the tallest man at 
the convention, measuring six and a half feet. 

On the opposite side of the street of the entrance to 
the convention hall the Badger Lumber Company dis- 
played a stick of fir, 20x24—80, that was worth $240. 

When the lobby of the Coates was trimmed it looked 
like a section of the world’s fair midway. 

On authority of the man who furnished them the 
wholesale dealers of Kansas City paid $3,000 for the 
souvenirs to be distributed at the convention. 

Knowing that I made somewhat of an extended stay 
in the Pacific northwest last fall at least a dozen deal- 
ers asked about the opportunities out there. 

It is barely possible that the cypress representatives 
scrapped with as much vigor as did the featherweights 
at the Casino. 

B. M. Frees, Chicago, was on hand for a day or two, 
having made the twenty-ninth annual rounds of his 
many yards—a hundred or so I suppose. For the first 
half of the year he expects a fair trade—and after 
that only the good Lord knows. Mr. Frees roomed 
across the hall from me and I think so much of the 
man that I should feel honored to room in the same 
county with him. 

Again Nels Darling covered himself with glory. For 
the good of humanity he ought to be on the lecture 
platform, as he has eloquence, rare good sense and 
humor—a combination that is seldom found. 

Never at a convention were the cement men so 
much in evidence. The ready roofing men tried to 
make a compact to stay away from the conventions, 
but some of them either wouldn’t sign or have kicked 
over the traces. 

It is the consensus of opinion of the men who ought 





“L. R. Putnam lives in the fruit belt.” 


to know the most about it that the sales of yellow 
pine at the meeting were about 500 cars. 

The Kansas City manufacturers and wholesalers 
bought 1,687 theater tickets that their friends might 
see the performance at the Grand Opera house, ‘‘Com- 
ing Thro’ the Rye.’’ 

When a certain portion of the dealers ought to be 
at the meeting they cling to the lobby like flies to a 
molasses barrel. 

The acoustics of the New Casino are none too 
good, or the most of the speakers were tongue tied. 

A stock question was, ‘‘Where are you located?’’ 

One of the city papers set my first name down. as 
Matthew! 

One gypsum plaster company had ten representatives 
at the convention. There were 126 names on the reg- 
ister beginning with S. Of course we S fellers lead the 
rest. 

With cigars in a hundred and one rooms as free 
as the air one would not think the hotel cigar stand 
did much business, yet the man in charge of it said he 
had a rattling trade. My cigars were gathered from 
two sources principally. Opposite the entrance to the 
dining room was the headquarters of the Long-Bell 
Lumber Company and the cigars it kept on tap 
were crackerjacks. Coming from meals it was so easy 
to drop in, and as Claude W. Thornton, city salesman, 
and whom I knew back in Iowa as one of the brightest 
retailers of the state, was generally there, I picked 
up about my fiftieth cigar without blushing. Wichita 
Cypress Darling also dispensed excellent smokers, and 
knowing his weakness for reading matter I would 
gather up discarded newspapers:in the lobby, take 
them in and swop them for cigars. I think after a 
while he got onto it, but as he didn’t say anything 
I kept it up. 

The quartet that the last day in the afternoon made 
the rounds of the exhibit rooms singing ‘‘ We are Go- 
ing Home,’’ actually made some of us feel bad. 

James St. John, Hutchinson, Kan., received an in- 
jury and was using crutches. But his mind is never on 
crutches. Wherever Mr. and Mrs. St. John are they 
are an oasis. What a charming sight it is to see an 
elderly couple marching on toward eternity together 
and dispensing sunshine at every step. 

When the prize fight was pulled off at 1 o’clock in 
the morning I was so close to the ring side that Mel 
Eaton called out that the blood would spatter all over 
me. By the over cautious several times the question 
was asked, ‘‘Won’t the whole gang get pinched and 
lugged off to the police station?’’ ‘‘Lugged off to 
the police station?’’ a man answered, who appeared to 
know. ‘‘With 200 or more husky Missourians here 
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talk about lugging us off to the police station!’’ Then 
when the battle royal came on and the five darkeys 
stripped for the affray the atmosphere called to the 
minds of many my old black cow. Mr. Douglas, of 
Seattle, asked me how I though she would come out in 
a mix up with the black men. Notwithstanding her 
age I will bet $4 if she had been here and I had given 
her the wink she would have kicked every nigger out 
of the ring. 

Vicegerent Burt Wright knows how to run a con- 
catenation. A concatenation is not supposed to be a 
tame affair. It isn’t a Quaker meeting. Something 
should all the time be going on that will inspire the 
cats to get up and yowl. 

Cc. J. Flack’s moving pictures of the redwood in- 
dustry were one of the interesting features of the 
convention. 

At one time nine representatives of lumber papers 
stood in a huddle in the Coates lobby, and so united 
were they in heart and hand that they all would have 
gone in if any one had suggested it. 

Not one of the wholesale and commission ladies in 
the territory graced the occasion by her presence. 

The biggest scare I had during the convention was 
when in the Coates dining room I came near spilling 
a bowl of soup on my new pants. 

Sergeant R. S. James, of the police, who has been on 
the force for eighteen years and who has looked after 
gatherings and gatherings, was assigned to the Coates 
and he said he never had to do with a more gentle- 
manly body of men. 

The ladies, as of old, raided the exhibit rooms for 
souvenirs. 

One dealer remarked that he keeps samples from the 
mail order houses on hand, ‘‘and the longer they are 
on hand the more they look like cats and dogs,’’ said 
he. I think you catch his meaning. 

Again, by invitation of the ladies, on Wednesday 
evening I was one of a committee of three to escort 
318 of them to the Willis Wood theater to see ‘‘ The 
Stronger Sex.’’ My associates, as on two former years, 
were Joe Anson and Charles H. Winn, and you can 
imagine we were three happy boys. Contumely was 
hurled at us by those who were not in the swim, and 
whose eyes were as green-as frogs. Owing to the 
financial stringency I am wearing my last year’s over- 
coat, and in spots the gloss is off, but if I had known 
what was coming I would have had a new coat even if 
it had been necessary to place one of my diamonds in 
the hands of an-uncle. An apology to one of the 
ladies drew out the remark that if it was only an over- 
coat she wanted to walk with she could have invited 
a dozen men who have coats with silk on the lapels. I 
wanted to wear a 17-inch white ostrich feather in my 
hat, but was told that if I did so Judge Wallace might 
have me arrested. Mr. Anson asked at headquarters 
for a police escort and four of the handsomest men 
on the force were assigned to the duty. One of the 
belles of Missouri was on my left arm. Mr. Anson was 
general overseer of the line and Mr. Winn brought up 
the rear with a young lady whose eyes were as bright 
as two stars. As we passed through the lobby as 
many as 500 disgruntled men had gathered and the 
police pushed them back to make room. One of them 
whispered, ‘‘Have you got a patent on this?’’ An- 
other asked if we had set out for Salt Lake City, and 
others made bold remarks. The police led us by a 
circuitous route so that we could be seen and at the 
theater it was remarked by the doorkeeper that never 
had a finer looking body of ladies passed through the 
portal leading to that magnificent play house. Fol- 
lowing the performance the police led us back to the 
hotel, where our ways parted—the ladies to their rooms 
to have pleasant dreams, the policemen to their beats 
and the gallant committee to joyous revery. My stars! 
how ean you account for the good luck of some men? 
Think of it—three straight heats! 

It is said that Charles B. Floyd is an excellent man 
in the field for the association, but this I know—his 
mentality is as fine as silk. In the directors’ room of 
the association Mr. Floyd and I discussed some of the 
phases of life and how charming it is to meet a man 
who has the courage to think for himself. The great 
majority of us ask others what they think before we 
declare ourselves. 

It is a treat to attend a theatrical performance in 
company with J. R. Moorehead, of Lexington, Mo. 
He watches for points as a hawk watches for chick- 
ens and if one gets away from him I have not discov- 
ered it. He ean laugh as heartily as he can eat, and 
the man who can do both well is in for long life and 
happiness. Both Mr. Moorehead and James Costello, 
of Liberty, Mo., gave little theater parties which were 
a source of enjoyment to their friends. 

If there was a nook or corner in the Coates that was 
not rented at a high price for exhibition purposes it 
was not found out. - 

After it was all over Secretary Gorsuch said he felt 
as though he had been dragged through a knot hole. 

And the weather—that, too, was superb. It was 
not until all of them except Jim Walker and I had 
left the town that there came a sleet that would en- 
able us to ride down hill. 

And so I might run on and on and on, but it would 
require side boards on the paper to accommodate the 
stuff. 


CHATS WITH SOME OF THE SALESMEN. 


Burt J. Wright, Kansas City, with the Three Lakes 
Lumber Company, Three Lakes, Wash., says that trade 
has picked up in the last two weeks and that he is re- 
ceiving a good many inquiries. In his opinion stocks 
are lower in Missouri than they have been for years. 

R. E. Woodward travels in northern Missouri and 
southeastern Kansas for the Dierks Lumber Company, 


and says that in his territory many of the dealers are 
looking for a good trade this “season. Considerable 
stock was laid in in December and January. 

D. H. Conner, with the Atlanta Lumber Company, 
Atlanta, Tex., came in from a trip through Illinois 
and Missouri and in the first named state found re- 
tail stocks normal. He thinks they are less broken 
than wholesale stocks. 

K. 8. Duncan, Kansas City, has been with the M. R. 
Smith Shingle Company since April 1, before which 
date he was associated with C. J. Flack in the red- 
wood trade. He thinks that no one canvassed this 
territory in the interest of redwood earlier than he. 

Earl Kenyon, who for years was a familiar figure 
at the Wisconsin state conventions, is now in Kansas 
City in charge of the business of the Paine Lumber 
Company. He had on exhibit a dozen of the Paine 
doors, but early in the convention he was summoned 
to Wisconsin by the serious illness of his father. 

O. C. Stubbs, who has been a convention trotter for 
these many years, is now city salesman for the Ingham 
Lumber Company, occasionally running out to Topeka 
and St. Joe. 

Joe L. Nichols, with the Taber Lumber Company, 
Keokuk, Iowa, says he feels like a freak, selling noth- 
ing but white pine lumber, as he does. At present 
there are only five saw mills on the Mississippi be- 
low Minneapolis, and the Taber mill is the farthest 
down stream. Mr. Nichols’ territory is in Illinois and 
a portion of Missouri, and it is his testimony that 
stocks in Illinois are normal. 

Captain Hoehl, with headquarters at Kansas City, 
has been with the Western Sash & Door Company 
twenty-nine years and notwithstanding his age his co- 
laborers say not another man of them gets over the 
country so much like a jackrabbit as he. 

John A. Thornton, with William Buchanan, travels 
in central and northern Missouri. His customers have 
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bought heavily, as they couldn’t withstand the tempta- 
tion of the prices. When this material is in, retail 
stocks will be above normal. 

Frank N. Price, who for sixteen years was in the re- 
tail trade at Harrisville, Mo., interested in sixteen 
yards, now travels for the C. J. Carter Lumber Com- 
pany, Kansas City, making portions of Missouri, Kan- 
sas and Nebraska. Pretty well stocked he says the 
yards are. 

C. A. Pratt, whom I have known since we met in 
southern Kansas a few years ago, and who for several 
years at Las Animas, Colo., was partner in the retail 
business with that prince of good fellows, Tom J. 
Gardner, now in ’Frisco, is with the Louisiana Red 
Cypress Company, selling in Kansas City and the 
nearby large towns. His company exhibited in the 
ladies’ reception room and I will wager it took nearly 
the profits of a carload of lumber to pay the rent. 

Alpheus Tucker, as usual, was on at the meeting in 
the interest of the T. Wilee Company, Chicago. , Mr. 
Tucker is just delivering four cars of maple flooring to 
the Bank of Commerce building that was sold at the 
convention of the Southwestern a year ago. First there 
was a strike that detained, and then came the finan- 
cial flurry. I was in Kansas City the day the great 
Bank of Commerce closed its doors and the atmos- 
phere was so blue that you could cut it into whet- 
stones. I came here to see the lumbermen and have 
a good time with them, but every one of them had a 
band of crepe on his hat, so I packed my grip and 
got out. 

A. G. Mucke, with the Grayson-McLeod Lumber 
Company, St. Louis, came down from Lincoln, Neb., 
his headquarters, to see his old friends. As he is the 
only man on the road for his concern he thinks he is 





the best one. His territory is Nebraska and he thinks 
the prospect for business in the rural districts is good. 
Labor will not be hard to get. Stocks were small, but 
the dealers bought a lot of cheap lumber and for ma- 
terial will be fixed for the next ninety days. 


NORTHERN ORIENTAL TRADE. 


Korean and Manchurian Timber Resources—Pro- 
gress of Development— Japanese 
Forestry. 





Not much is definitely known by the average American 
lumberman about the forests and the products therefrom 
in the Japanese empire. Lately a representative of the 
mikado’s government has been in this country inquiring 
into matters connected with the lumber industry of 
North America, and has several times visited the AMERI- 
CAN LUMBERMAN. The zeal with which this agent seeks 
knowledge concerning American lumbering and the mar- 
keting of forest products is in keeping with the thorough- 
ness with which-the Japanese pursue investigations of 
such industrial, commercial and economical matters as 
shall make of their country one of the foremost on the 
globe in production and trade, as well as in other thiags 
that constitute the greatness of a nation. 

These preliminary remarks suggest that Japan pos- 
sesses a wealth of timber yet to be exploited, especially 
in Korea. The Forest Service, by inquiry, has elicited 
an informatory response concerning the timber resources 
of Korea from Consul General W. D. Straight, located at 
Mukden. The principal feature of the information pro- 
ceeding from that source has reference to the forests 
along the courses of the Yalu and Tumen rivers, in the 
extreme north of Korea, as well as the forests touching 
that stream in the southeastern part of the empire. 

The lumber industry so far as the consul has been 
informed has not yet been developed on the Tumen. 
This observation applies to the eastern or Pacific slope. 
On the Yalu lumbering has been carried on for many 
years and has yielded considerable profit. Large quan- 
tities of timber annually are floated down the Sungari 
river, which rises near the sources of the other streams 
mentioned. The Sungari river flows through the same 
forest clad country bordering the other streams men- 
tioned, but its course is northwest, while the Yalu runs 
southwest and the Tumen southeast. 

According to the treaties effected between Japan, 
Korea and China, it was stipulated that the forests on 
both banks of the Yalu should be reserved for the ex- 
ploitation of Japanese-Korean and Japanese-Chinese 
companies. By special agreement with the emperor of 
Korea the Japanese now have absolute control, though 
there is a nominal partnership, of the timber industry 
of northern Korea. Though the treaty, on account of 
friction, has not been carried into effect, it is thought 
a Japanese-Korean joint stock company will be formed to 
do business. 

The Yalu-Tumen forests are about 300 miles toward 
the headwaters of these streams. Lumber operations 
are in the hands of the natives, and logs are cut and 
floated down the rivers much as in the United States and 
Canada. The logs are generally cut sixteen and twenty- 
four feet long, and occasionally thirty-two feet. Longer 
logs are the exception. In counting logs eight feet is 
the standard measure, the longer sticks being counted as 
one, two, three or four units, according to the length 
of the trunk. The average diameter of the logs is eight 
to ten inches. Thus it can be seen that the timber is 
rather small. The annual output is about 2,000,000 
8-foot logs. Ninety percent of the cut is pine, the consul 
says, generally of good quality. He mentions red pine, 
yellow pine, white pine, sand pine, oil pine, red elm, 
another species of red elm called ‘‘small leaf,’’ yellow 
elm, oak, walnut, lemon wood, small willow ‘‘color’’ 
wood (logwood?), yellow arbor vite, and a tree ‘‘ with 
fruit like a shaddock.’’ The names given are in several 
instances liberal translations from the Chinese nomen- 
clature. 

It is thought certain that the Japanese interested in 
the foundation of the timber-and lumber company on 
the Yalu intend to place the product on the oriental 
market. A scientific plan of felling timber and con- 
serving the forests will be followed. Saw mills have 
been established at Autung, New Wiju and Yongampho 
and other and larger plants will be built and operated. 

Yalu timber heretofore has been exported from Autung 
and Talungkou ports near the mouth of the Yalu. Carry- 
ing is done in junks, the lumber largely going to the 
Chinese provinces of Shantung and Chihili, and much 
product has been used in Manchuria and Korea. The 
mills date from the time the country was occupied by 
the Japanese forces. The product has mostly been used 
by the military forces. 

Consul Straight says that inasmuch as American lum- 
ber to the amount of 3,099,613 cubic feet of hardwood, 
valued at $1,000,000 in United States gold, and 170,247,- 
345 square feet of soft lumber, valued at $3,000,500 in 
United States gold, was imported into China during 
1906 it is reasonable to suppose that operations in the 
Yalu district will appreciably affect the sale in China 
of foreign lumber. 

Extensive forests, which have not yet been exploited 
to any notable degree, are found in the Russian mari- 
time province north of Vladivostock. Accurate figures re- 
garding the forest land of Korea and southeastern Man- 
churia have not been secured, but a rough estimate would 
be between 10,000 and 15,000 square miles, 
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RETAIL LUMBER DEALERS RESIST CANCELATION OF THROUGH ROUTES AND RATES. 


Hearing of the Santa Fe Local Point Yardmen’s Complaint—Typical Testimony for the Disadvantaged—tHardships Due to Arbitrary Railroad Action. 


Last week’s issue of the AMERICAN LUMBERMAN con- 
tained a report reflecting the character of the testi- 
mony given in the case of the Star Grain & -Lumber 
Company et al. against the Santa Fe and other de- 
fendant railroad companies in which lumbermen located 
at points on the Atchison, Topeka & Santa Fe purely 
local to that system prayed for the restoration of 
through rates and routes by which they might have ac- 
cess to a larger field of supply. The first day’s hearing 
before the Interstate Commerce Commission in Kansas 
City on Tuesday of last week was devoted to the answers 
of the defendants and the testimony of the complain- 
ants. Complainants’ testimony was resumed on the 
second day’s hearing and, as typical of practically all 
their contentions, the testimony of C. A. Smith, manager 
of the Star Grain & Lumber Company, with headquar- 
ters at Wellsville, Kan., is given herewith in full. 


WEDNx.DAY’S +nOCEEDINGS. 


Mr. Smith testified that he has been in the lumber 
business for thirteen years and that his company has six 
yards, five located at Santa Fe local points and one at 
a junction point on the Santa Fe with the Missouri Pa- 
cific. Mr. Smith was asked the question: 


Q. What was the result of the cancelation of those rates 
on your business and that of all the other complainants 
as far as you know? A. It simply cuts off that much of 
our supplies from which we could draw our lumber. 

Q. What source of supply did it cut off? A. It cut us 
off from getting lumber from all the mills that could not 
reach us after the cancelation of the rates except by the 
payment of the sums of the locals, which makes the 
rates prohibitive. 

Q. All these complainants who are located at local 
points on the Santa Fe are affected likewise, are they 
not? A. Yes, sir; it could not be otherwise. 

Q. That is, the cancelation of those rates cut off a large 
territory where the mills were located from which they 
were accustomed to buy lumber? A. Yes, sir. -_ 

Q. After the cancelation went into effect what position 
were you in, and the other complainants? A. We were 
obliged to buy our stock from mills located on roads 
where through rates were continued in effect or from 
Santa Fe mills. é 


Effects of Limited Buying Territory. 


Q. Can you give any particular instances showing how 
it has affected you? A. Well, years ago we used to get 
considerable quantities of shortleaf yellow pine from mills 
in Missouri down about Brandon and Winona. After the 
joint rates with the Kansas City, Fort Scott & Memphis 
were canceled it compelled us to seek for our supplies 
in the south and we got our supplies largely from mills 
on the Kansas City, Pittsburg & Gulf in Arkansas. After 
those rates were canceled it obliged us to go down south 
and we got our supplies from mills on the Cotton Belt 
and its connections. Since those rates were canceled we 
are confined practically to the Santa Fe lines. 

Q. What effect has this upon your business? A. It 
forces us to buy a class of lumber which is not suited to 
our trade; that is to say, some of it is not suited. 

Mr. West—You spoke of the Kansas City, Pittsburg & 
Gulf; that is now the Kansas City Southern? A. Yes, sir. 

Q. And the Kansas City, Fort Scott & Memphis; is not 
that the Frisco? A. Yes, sir; I understand it so. 


The Desirable Shortleaf Pine. 


Commissioner Harlan—Tell me a little more about the 
difference in the lumber from the north and that from 
the south. A. The lumber from the mills in the north is 
a lighter, softer wood, works easier, takes paint better 
and the carpenters in our trade much prefer it to the 
southern longleaf pine which we are now obliged to buy. 
The southern pine has more resin in it; it is a harder 
wood and splits easily. The softer northern wood is much 
to be preferred for finish, casing, base, drop siding, floor- 
ing, boards and shiplap. The longleaf pine is really bet- 
ter, I think, than the shortleaf for timbers and scantling, 
dimension, joists and lumber of that kind. | 

Q. Where do you get your shortleaf pine since the can- 
celation of these rates? A. We are not getting any. 

Q. Why not? A. We don’t know where to go after a 
mill that makes good stock to buy it. We have made an 
effort to get it, but possibly have not been as diligent as 
we might have been. We have no knowledge of the 
southern country to look the mills up. 

Q. Has any cost been added to your lumber by reason 
of these cancelations? A. Well, sometimes. 


High Prices for Retailers. 


Q. How? A. Within the last six weeks we have had 
occasion to buy quite a bit of lumber. I will say we are 
interested in an office in Kansas City which places most 
of our orders for us, and they buy a lot of lumber for us 
and at agreed upon prices. The parties from whom the 
stock was purchased learned that they could not ship 
locally to Santa Fe points and we were obliged to buy 
from Santa Fe mills at an added cost of $1.50 a thousand. 
There were ten or twelve carloads involved in the trans- 
action. The rates being canceled from the other mills, 
it was impossible to ship the stock from them. They 
could not ship and we had to buy from mills with the 
through rates. 

. Do you know of any instances, can you give any 
concrete instances, in which your trade was affected by 
the cancelation of these rates? A, I have not any spe- 
cific instances in mind, but generally it has cut off sup- 
plies we formerly had access to by means of the joint 
rates. We used to buy considerable lumber from William 
Buchanan, on one of the connections of the Cotton Belt, 
and we much prefer his boards, but we can not get them 
at all at present. 

Commissioner Harlan—Is it the general understanding 
among lumbermen that the supply of shortleaf is such 
that you can not get what you need? A. I do not know 
where I can get it; we have not found it. 

Q. Have you been advised by other lumbermen that 
they have met with the same difficulty in getting short- 
leaf pine? A. In a general way I have talked it over 
with other dealers. 

Q. How has it affected your particular trade—the can- 
eelation of through rates from those points from which 
you heretofore obtained shortleaf pine? A. It has obliged 
us to buy the harder longleaf pine. We do not consider 
it nearly as suitable for our trade. We like to buy the 
stock that our trade wishes. 


Trade Diverted by Road’s Action. 


Mr. West—Has that diminished the volume of your 
business? A. I do not know that it has. We make a 
special effort to keep all our trade at our own home 
towns. At our Santa Fe points we are the only dealers 
there are and we make a strenuous effort to keep all the 
trade with us. The tendency is for folks down there and 





between us and other towns that have access to other 
mills to go to other places to buy. 

Q. How have you observed that in the volume of your 
sales to such people? A. I can not say that we have lost 
much trade on that account, but we have to make a 
price to keep them at home—to keep them coming our 
way. We have to make concessions in price to get them 
to use the harder wood. 

Q. Have you had any instances of your customers leav- 
ing you on this account? A. I can not say that I know 
of any absolutely doing so on that account. The tendency 
is in that direction and we do all we can to overcome it. 

Mr. Adams—Have you any more difficulty, then, in pro- 
viding your yards with the kind of lumber that the local 
trade demands since the cancelation of the rates than 
you had before? A. Yes, sir; just lately stocks at all the 
mills have been heavy and you could get nearly every- 
thing you wanted, but at other times when mills are 
shipping out from broken stocks we are obliged to pur- 
chase kinds not wanted. We usually want different kinds 
shipped in a car together, and a mill may be short on 
some items, and it forces us to look to the mills that have 
the different items we want. If we had more mills to 
draw from we would have much better sources of supply. 

Q. Is shortleaf pine a necessary item in your business? 
A. We would very much like to have it. 

Q. Where is the large supply of shortleaf pine? A. 
From our experience, in Missouri and Arkansas, princi- 
pally in Arkansas. That has been cut off by these can- 
celations. . 

Relative Consumptions of Lumber. 


Mr. Smith was then cross-examined by Mr. Norton. 


Q. Is it not a fact that the bulk of the lumber used is 
longleaf? A. Before these rates were canceled the bulk 
of our lumber was shortleaf. 

Q. I mean in the consumption of lumber. I understood 
you to say to the commissioner that the heavy timbers 
are preferably longleaf? A. We prefer longleaf for that. 

Q. Another witness testified that for textile strength it 
. the preferred lumber, and for structural purposes? A. 

es, sir. 

Q. And we are not to understand that the quantity of 
shortleaf required for finishing purposes is greater than 
the amount of longleaf required for those big building 
purposes, are we? That is to say, the shortleaf is really 
not so important as the longleaf in common use? 
do not say that. It is as necessary as the longleaf. 

I mean with respect to‘ bulk. A. The total amount 
in use? If we had our preference we would use about as 
much of one as the other. 

Q. Do you know whether the longleaf pine is really in 
much greater demand than the shortleaf? A. I do not; 
no, sir. 

Commissioner Harlan—Take the period of five years 
ago, when you had through routes and rates; which va- 





HON. JAMES S. HARLAN, OF THE INTERSTATE 
COMMERCE COMMISSION. 


riety of lumber moved in the larger quantity from all 
the mills? A. We used more shortleaf. 

Q. You have been a lumberman for thirteen years. You 
must have some general views on the questions put to 
you by Mr. Norton. Where the rates are satisfactory, 
which is in greater demand? A. I can not answer that as 
to the general trade over the country, but as to ourselves 
we used as much shortleaf as longleaf and did when we 
could get it. 

Q. You have no opinion, then, as to the general de- 
mand? A, It might be that the general demand of the 
world as a whole would call for more longleaf. I suppose 
it does. I am not posted on statistics as to that. There 
are a great many places where large timbers are wanted 
in building operations that do not call for the softer 
shortleaf pine. We do not have any large factory build- 
ing at any of our places. 

Mr. Norton—Is it not true that in the smaller Kansas 
towns in the region to which you cater building is largely 
houses and such structures as require relatively a good 
deal of finish, and that you have not a demand in that 
region for heavy timbers and heavy joists etc. in large 
quantities? A. That is a fact. 

Q. So in your situation there is more of a demand nec- 
essarily for shortleaf than in the heavy trade generally? 

I suppose that is a fact. 

Q. Is it not a fact that many of the mills cutting short- 
leaf endeavor to conceal that fact and advertise that they 
deal only in longleaf? A. Not to my knowledge; no, sir. 


Direct Instances of Loss. 


Q. Can you tell the commissioner how much lumber in 
carloads, for example, you have been cut off from by the 
change in these tariffs? A. I do not understand the import 
of the question. 

‘Q. I want to know how much in carloads you have been 
damaged by the cancelation of the tariffs. A. How many 
carloads we could buy on the Cotton Belt if we had the 
through rates? 

. Yes. <A. Possibly fifty cars a year. I presume we 
would buy as many cars now as we did before. 

. How much was the volume of your business increased 
in the last five years? How many carloads did you handle 
five years ago? A. Five years ago we did not have as 
many yards as now and could not make a good comparison 
on that basis. At the yards we were doing business at the 
trade is practically the same as it was five years ago. 


Q. What kind of service do you get from the Santa Fe? 
A. Usually shipments from Santa Fe mills come through in 
better time, more promptly, than from other mills. 


Enhanced Prices. 


Q. Are you obliged to pay more for lumber coming from 
Santa Fe points because of these conditions? A. Yes, sir. 
The mills from which the lumber was originally purchased 
do not ship to our local Santa Fe points on account of the 
cancelation of these through rates. 

_ But your company did not seek for lumber from those 
particular mills? A. We bought where we could do so to 
the best advantage. 

Q. I understood you to say that you did not go to the 
lumber south to learn if you could be compensated by buy- 
ing in that region for what was taken away from you else- 
where. A. I have not been down into that country at all. 

Q. Did you hear that six or seven roads participating in 
this joint tariff before the last cancelation have been working 
all the time under the joint tariffs so that their mills are 
available all the time for shipments? A. I heard it so 
stated yesterday. I never tried to improve my situation by 
going into that region for lumber. I never have been down 
there over any of those roads. 


Fluctuations of List. 


Q. You spoke about having purchased twelve carloads 
- —” a thousand higher than the price on the Santa Fe? 

. Yes, sir. 

Q. Did you buy that at the list price or under the list 
price? A. Under the list price. 

_Q. How much under? A. I do not know just what the 
list price was at that time. We bought it away back last 
summer. 

Q. Did you make any inquiries among the Santa Fe mills 
as to whether you could get less than the list price? A. Yes, 
sir. In a general way we are trying to keep posted as to 
what we can buy lumber at. I made particular inquiry as 
to whether we could get better prices. Six weeks ago they 
were selling lumber below the list prices; that was some- 
thing like six weeks ago. 

Did you not say last summer? A. So far as I know 
there has been no list price since last September. This was 
about $7 under the September list. 

Q. Do you know of any Santa Fe mills that would quote 
you $7 under the list? A. On some items of longleaf we 
could buy from Santa Fe mills under $7 off the list. I 
would like to correct my statement; it was $6 off Santa Fe 
mills on the September list. . 

Q. Did you buy this from a broker? A. Our firm is in- 
terested in an office here in Kansas City which makes a 
business of buying stock for our yards and other yards 
interested. It is a buying office. We make special offers to 
the trade. 

Q. Do you mean to say that you would use that as a 
standard by which to judge the general trade with reference 
to buying and average prices? A. Our buying office here— 
when we want stock we send it a list and it is written out 
in manifold and the list is given to a large number of whole- 
sale firms in the city each of which quotes its best price and 
the business goes to the party quoting the lowest price, 
quality of stock considered. 

Q. You look like an intelligent man. Wouid you like to 
have the commissioner understand that it is proper to give 
these special instances to show general conditions? A. Well, 
the stock in this case was standard, every bit of it 

Q. Did you go to Santa Fe people of reputation and en- 
deavor to get prices? <A. Yes, sir, the best we know of 
along the Santa Fe lines. ‘The quality of stock we pur- 
chased was all right except that it was longleaf hard pine. 
It was good stock for that kind of wood. I can not give 
you the exact date of the order. We bought possibly thirty 
carloads of 2x4, 2x6, 2x8, 10 and 12 feet, fencing, boards, 
shiplap, drop siding, flooring, plastering lath, patent lath 
and general yard stock. 


In response to a request from Mr. Norton the wit- 
ness offered to file with the commission a copy of the 
order in question. 


Q. Name the mills of the Santa Fe to which you applied 
to get this stock. Can you do that? I mean the stock that 
cost you $1.50 more on the Santa Fe than offered you by 
other mills with which you formerly had been dealing. 


Mr. Adams objected to this on the ground that the 
witness had already stated it and after some discus- 
sion the witness offered to produce a copy of the 
original order. 


Weight Variations no Advantage. 

Mr. Norton—Is your preference for shortleaf as against 
longleaf affected in any way by the lesser weight of the 
shortleaf? A. No, sir. 

Q. It is a fact that shortleaf weighs less than longleaf 
and on account of the freight rates is more preferred by 
the dealers, is it not? A. It is not any more advantageous 
to the dealers on that account. They pay the same rate for 
it that they do for longleaf. 

Commissioner Harlan—yYour prices are delivered? A. Yes, 
sir. Any advantage occurring by the difference in weight 
accrues to the mill manufacturers. Our prices are delivered. 

Mr. Norton—-So far as I can get at the character of your 
business it seems to me that you are looking for these 
special bargains and are in the nature of a scalper in the 
business and therefore want to get into all fields to find 
these special bargains and are not so much concerned in the 
general trade or in the condition of other dealers. 


Mr. Adams objected to the question. Commissioner 
Harlan sustained the objection and the question was 
withdrawn. 


Mr. Norton—This company which you represent is the 
one whose name gives title to this case, the Star Grain & 
Lumber Company? A. Yes, sir. 

Q. How did you happen to originate this proceeding? 
A. A number of dealers like ourselves along the Santa Fe, 
through the lumber association here, decided to take this 
matter up to get relief and we sent a power of attorney to 
Harry A. Gorsuch to represent us in this case. It was purely 
accidental so far as we are concerned that we happen to be 
the leading concern. 

Q. Did not Mr. Gorsuch first suggest this to you? A. We 
had thought about it before but had not taken any definite 
action until the other dealers proposed to join in the case 
and we joined with them. 

Q. He suggested the institution of the case, did he not? 


This was objected to by Mr. Adams as immaterial 
and following a discussion witness answered: 

A. We are simply representing the local point dealers. 
We are making this complaint in an effort to get access to 
the best available supplies. 4 

J. M. Bernardin was called by the complainants and 
testified that he is a manufacturere of lumber, repre- 
senting eight mills, one each at Stamps, Ark., on the 
Cotton Belt road and the L. & A.; one at Spring Hill, 
La.; at Minden, La.; at Trout Creek, La.; at Good 
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Pine, La., all on the Louisiana-Arkansas, and at Sel- 
ma, La., which is on the Iron Mountain and the L. & A. 
or is connected with the L. & A. by about two miles 
of tracks. His company’s mills are in both Arkansas 
and Louisiana and witness stated that he had been in 
the lumber business about twenty years, that he knew 
of the existence of the joint rates and that as far 
back as he could remember those rates were applicable 
via the Cotton Belt and Santa Fe. 


Q. Did you, prior to the cancelation of the rates, sell 
goods or lumber to these complainants? A. We had a very 
nice trade with local deaiers on the Santa Fe road. 

Q. I am speaking of these particular complainants. A. If 
I may see the list. 


Witness referred to the list of complainants which 
was offered on the preceding day by Mr. Adams and 
enumerated a number of local yards to which formerly 
his company had sold lumber regularly. 


: * That was during the existence of these joint rates? 
A. Yes, sir. 

Q. What effect did the cancelation of these joint rates 
have upon your ability to sell lumber to these complginants ? 
A. We just can not sell them. The rates will not allow it. 
We have no through rates and the sums of the locals make 
it prohibitive. 

Some Prohibitive Rates. 


Q. I will get you to look at these two papers that I have 
here and state what they are, please. A. These are rates 
from Ft. Worth, Tex., published by the Santa Fe system, 
tariff No. 6,300, I. C. C. 2,690. The first sheet relates to 
points in Oklahoma. The second sheet relates to points in 
Kxansas from Ft. Worth, Tex., as published by the Santa Fe 
system and seems to be the same tariff number and I. C. C. 
— These give the rates to Oklahoma points from Ft. 

orth. 

Q. As compared with the sum of the local rates— A. Our 
rate via Ft. Worth is 18% cents, which we would have to 
add to these rates. 

Q. Is that prohibitive? A. Yes, sir. 

Commissioner Harlan—How does that compare with the 
previous through rates? A. I think the sum of these— 
here is Baldwin, Kan. My recollection is that that used to 
have our freight rate of 24 cents and it seems from this 
tariff it is 24 cents to Ft. Worth, and we would have to add 
18% cents to get to destination. That would be 42% cents 
as compared to 24 cents. 


The tariffs were filed with the commission as an 
exhibit of the complainants. 


Commissioner Harlan—That 18-cent rate was from what 
mill? A. We have it from all our mills to Ft. Worth. 

Q. And the present Santa Fe rate from Ft. Worth to 
Baldwin, Kan., is 24 cents? A. Yes. 

Mr. Adams—TI have referred to that to show that the sum 
of the local rates is prohibitive. That you know to be the 
practical fact? A. So much so that we do not even submit 
figures. 

Q. Since the cancelation of these rates have you been able 
to do business with any of the local points on the Santa Fe? 
A. No, sir. If they ask for prices we just tell them that 
we have no rates in there. We manufacture both long and 
shortleaf and our business with these yards has been inter- 
rupted entirely by these cancellations. 


Debarred from a Great Territory. 


Q. Please state to the commissioner what territory or 
sources of supply the cancelation of the rates deprived the 
complainants from having access to. A. It has deprived 
them—you mean just the Cotton Belt? 

Q. No, the whole thing. A. It deprived them from pur- 
chasing in a territory producing more than 1,000,000,000 
feet last year. Arkansas produced more than that last year. 

Q. Ninety percent of this billion feet is a certain kind of 
lumber that the retail yard uses? A. Yes; that is one thing, 
it seems to me, that is more of a loss to these little country 
yards than anything else, for the reason that the Arkansas 
mills have no export rate and are not able to handle that 
business and their mills are equipped and they devote their 
time to getting out the kind of stuff that a retail yard uses. 
The Arkansas mills generally have a better assortment for 
country yard uses than those down on the coast where they 
—_ the longleaf that is used for railroad stuff and heavy 
timbers. 

Q. Then the cutting off of this source of supply has had 
a serious effect on these retail lumber yards? A. I would 
think so. There is no mill that has orders on its books for 
three or four or five million feet, as many of the longleaf 
mills have for railroad material of specified lengths, that 
can keep up an assortment of yard stock as well as we can, 
for instance, who make a specialty of this country yard 
requirement. I think any of the mills in Arkansas and 
northern Louisiana always have a better assortment of yard 
stock than they do farther south on the Gulf. 

Q. So it is almost essential to the business of these local 
yards along the Santa Fe to have access to that class of 
mills? A. I know it would be a very great help to them, to 
say the least. 

Shortleaf Pine Unobtainable. 


Q. What class of lumber do the mills on the Santa Fe to 
which these complainants now have access furnish mostly? 
A. My impression is, and in the trade it is — under- 
stood, that with this longleaf there is a scarcity of shortleaf. 

Q. What is the te ae of longleaf and shortleaf in 
Arkansas and Louisiana? . Arkansas has 100 percent of 
shortleaf; no longleaf grows there, and I think it is gener- 
ally considered that the V., S. & P., running across the state 
of Louisiana, is about the line dividing the shortleaf and 
longleaf belt in Louisiana. 

6. Then the cancelation of these rates has practically cut 
off the complainants from access to the shortleaf pine? 
A. Except what little there is scattered down there in west- 
ern Texas—I mean the west edge of that timber belt. 


In Restraint of Trade. 


Q. I do not know whether you can do so, but I would like 
to have you give, if you can, any instance showing the can- 
celation of these rates restricting the complainants’ supply. 
A. Just this week Mr. Burkholder, who testified yesterday, 
was in my office and wanted to buy two carloads of lumber, 
one for Hillsboro and one for McPherson, and our prices 
were all right and I sold him the car for McPherson but 
not for Hillsboro. I had no rate in there and the sum of 
the locals would be too high. For McPherson he could get 
in over the Missouri Pacific. If I had had the rate I had six 
months ago I could have sold the Hillsboro car to him. 
Then a week or so ago Mr. Smith, connected with the Tri- 
State Lumber Company, wanted a carload of material that 
we had a pretty low price on and said he would give us the 
order, and when he gave us the destination we told him 
that we could not get in. there; it was a local Santa Fe 
point, and of course we did not take the order. It is gen- 
erally understood that if you have no rate it is no. use to 
go there. We have inquiries from local Santa Fe points to 
which we always reply that we have no rate. 

Q. Please explain, if you can, the difference in advantage 
that the person having a yard located on a parallel line or 
at a junction point has over these local yards. A. I think it 
showed in Mr. Goodnow’s testimony yesterday that a man 
on another line than the Santa Fe has five or six billion 
feet to compete for his business, whereas the local Santa Fe 
man has, I think, about a billion feet. 

That is due to what? A. One man has a great terri- 
tory to draw from and the other has a limited territory, due 
to the cancelation of these rates. 


Q. You heard Mr. Goodnow’s table read and he gave the 
total production in the yeliow pine belt in the south as com- 
pared with the production on the roads joining in these joint 
rates; what do you say in regard to that? A. When I an- 
swered that first question I was confining myself to the 
figures that he gave for the timber west of the Mississippi 
river, something in excess of 5,000,000,000 feet. In addition 
to that there is timber east of the Mississippi, both in Louis- 
iana and the state of nes that can get into quite a 
good deal of this territory. know it because we have to 
complete with it. Just what that production is I do not 
a but Mississippi is a great producer of yellow pine 
umber. 

Q. Is any of this pine on the Santa Fe and its connections 
used for export? A. I do not know whether the Santa Fe 
mills have a rate that allows them to export or not, but all 
along the Gulf the mills do export a great deal. 

Q. These complainants here are not the only persons, then, 
to supply lumber to? A. Oh, no; they have the world to 
sell to. I do not know about the Santa Fe rates to tide- 
water. 

Selling Territory Circumscribed. 


Mr. West—You are connected with what are called the 
Buchanan mills? A. Yes, sir. 

Can you state approximately the number of cars that 
you have sent annually to these Santa Fe points? A. No, 
sir; I can not. We do not =. our records so that we 
could answer that very quickly. We could get it. 

Q. I will ask you if it is a fact that prior to the cancela- 
tion of these rates you did do a large business with the yard- 
men located on the Santa Fe locally. A. We did. I believe 
I can check 90 percent of those names (referring to the full 
list of complainants) as people we have sold lumber to. 

Q. You have mills that put out about 300,000,000 feet a 
year? A. Yes. 

Q. I will ask you if you come into competition with the 
mills located on the Santa Fe in Texas and other points. 
A. Indeed, we do. 

Q. Mills located on the Santa Fe have driven you away 
from the local points in Oklahoma, Kansas, Missouri and 
Colorado, and they already have rates that enable them to 
compete with you in all the other markets? A. Yes, sir. 

Q. Prior to the cancelation of these rates did not most of 
your business to these complainants and others located at 
Santa Fe local stations go over the Cotton Belt and the 
Santa Fe? A. All went that way, I think. 


Santa Fe Rates. 


Q. The rate you read over a while ago, from Ft. Worth, 
Tex., to Baldwin, is 24 cents a hundred, and the rate from 
all your mills, including the Stamps mill, which is on the 
Cotton Belt and the Louisiana & Arkansas, to Ft. Worth is 
18% cents? A. Yes, sir. 

Q. Prior to the cancelation of the rates what was the 
through rate from your mills to Baldwin? A. My recollec- 
tion is that it was 24 cents. 

Q. I will ask you if the rate on the Santa Fe railroad 
from their mills in south Texas to Baldwin is the same as 
it is from Ft. Worth to Baldwin on a blanket basis. A. I 
think so. 

. Do you know whether they have made any change 
in that recently? A. I do not know. I do not think they 
have advanced them, and they have not reduced them. 
There has been no change that I know of. 

Commissioner Harlan—What is the closest mill to you 
on a through rate to Baldwin—the closest point? You 
say there has been no change in the through rates from 
Santa Fe points to Baldwin. Can you mention a mill 
that is near you—the nearest mill to you—from which 
there is a 24-cent rate to Baldwin? A. It is several hun- 
dred miles. 

Mr. West—Do you know whether the Santa Fe has 
raised the rate recently or not? A. I do not know. I be- 
lieve a few points in the extreme western part of the 
state, going into Colorado; that is a rate of 23 cents. 

Q. You are somewhat acquainted with the other mills 
that produce shortleaf pine in Arkansas, north Louisiana 
and Texas mills, located on the Cotton Belt and its con- 
nections. You are sufficiently acquainted to know wheth- 
er or not they have been similarly affected by the can- 
celation of these rates? A. I will say that they were af- 
fected just as we were. 

Q. That applies also to mills located on the Cotton Belt 
and its connections in Texas? A. Yes, sir. 

Q. And the mills that are located on the Vicksburg, 
Shreveport & Pacific, Louisiana & Arkansas, Louisiana 
Northwestern and the Louisiana Railway & Navigation 
Company are all similarly affected? A. Yes, sir. 

Q. The same would apply to mills on the Kansas City 
Southern, Frisco and Iron Mountain that have rates 
canceled to Santa Fe points? A. We are all in the same 
boat. 


The witness was cross-examined by Mr. Norton: 


Q. I would like to know how much your business has 
fallen off by the cancelation of these tariffs up to, say, 
last July. <A. I could not tell you without going through 
our records. 

Q. What was the volume of business, in carloads, that 
you were doing at the time this Cotton Belt tariff was 
canceled? <A. [ could not give you that without going 
through our records. We do not keep our records to tell 
how much we ship by any certain lines. 

Q. Has your business increased? A. Oh, we will sell 
our lumber; if not on the Santa Fe, we will sell it some- 
where. 

Q. You do not consider that when you sell to a cus- 
tomer on a particular road you are going to hold him for- 
ever? A. We try to hold him. We want as big a terri- 
tory to sell in as we can have. 


By the next few questions Mr. Norton endeavored 
to demonstrate that when the William Buchanan in- 
terests lost a customer on the Santa Fe they secured 
a compensatory gain at other points. 


Ownership and Control of Big Mills. 


Q. I would like to have you give the corporate names of 
these milling companies. A. The Bodcaw Lumber Com- 
pany, at Stamps, Ark.; Pine Woods Lumber Company, 
Spring Hill, La.; Minden Lumber Company, Minden, La.; 
Trout Creek Lumber Company, Trout, ; Good Pine 
Lumber Company, Good Pine, La.; the Grant Land & 
Lumber Company, Selma, La. There are two mills at 
Selma and two at Stamps, making eight mills in all. 

Q. The Louisiana & Arkansas railway connects with 
the St. L. S. W. at Stamps? A. Yes. 

Q. Do you know what proportion of the through rate 
the Louisiana & Arkansas gets for handling to Stamps? 
A. No, sir. You will have to ask some official of the 
Louisiana & Arkansas road. 

Mr. West—How long is the Louisiana & Arkansas? A. 
It is 232 miles, I think. 

Mr. Norton—The president of the L. & A. controls the 
saw mills that you refer to, does he not? A. What do you 
mean by “control’’? He is a of those companies. 

He has financial control, has he not? No, sir; he 
does not own the majority of the stock of any one. 

Q. Do he and his son together control them? A. No, sir. 

Q. Do he and his son or members of their families and 
his associates control them? A. His associates do. 

Q. I mean by his associates those who would vote with 
him. A. I think they would all vote with him; yes, sir. 


Evolution of a Railroad. 

Q. The L. & A. railway is about 200 miles long? A, I 
think it is 232 cr 237. It has been in the course of con- 
struction for fifteen years. Most of that mileage has been 
built in the last seven years. It is mostly main line; 
there are practically no spurs. 


Q. Why has it taken fifteen years to build those 232 
miles? A. We did not have much money in those days 
and we had to build on our own strength. 

Mr. Adams—it seems to me all this is immaterial. 

Mr. Norton—The road started as a logging road? A. 
Yes; it handles other business—anything it can get, in- 
cluding passengers. 

Q. Did it as a logging road, before handling miscella- 
neous business, participate in the through rate on lum- 
ber? A. I think it did, but those questions I think you 
would better ask an officer of the road, the general freight 
agent or the traffic department. 

Q. Might you not be performing a double work for Mr. 
Buchanan in helping out his railroad as to the restrictions 
of rates and divisions as well as assisting in enlarging his 
market for lumber? 

Mr. West—I object to that; it does not make any dif- 
ference. 


Commissioner Harlan allowed the question and the 
witness answered. 


A. I rather think I would. 

Q. This road was developed from a logging road to its 
present proportions by Mr. Buchanan, was it not? A. Yes, 

Q. You state that the rates had been advanced on the 
Santa Fe lines to western Kansas; were not the rates ad- 
vanced to western Kansas stations to meet the rates to 
and from lines from Cotton Belt milis and the mills it 
represents? A. The advance I had in mind was made 
by all those western lines—I think the Burlington and 
the Union Pacific. The advance I had in mind was made 
by all those lines. I was not asked about all the lines. 

Q. You have heard the testimony about the long- and 
shortleaf. I understand that you are catering to the 
shortleaf trade? <A. No; to the retail lumber yards. 

Q. And they are shortleaf consumers? A. A great many 
prefer shortleaf for certain purposes, as explained by 
different witnesses. 

Q. That is, the dealers who do not have what you call 
a gigantic business and deal in heavy articles; those who 
are furnishing hight trade? A. Yes, sir. 

Q. What investigation of the Santa Fe shortleaf region 
have you ever made— A. I have never made a personal 
cruise of the timber. 

Q. —to enable you to see if it does not afford supplies of 
pm A. My judgment is affected by what the buyers 
ell me. 

Commissioner Harlan—You say the cancelation has not 
affected the volume of your sales? A. Yes; we have been 
able to sell the lumber we manufacture. 

Q. Has it affected the price you receive? A. We really 
could not tell, because this came on just at the panic, 
when things were unsettled, but I will say that I do not 
believe it has restricted the sales of our lumber as a 
whole. 

A Modern Carrier. 


Mr. West—This Louisiana & Arkansas railway is a bal- 
lasted and first class road in every respect? A. I think 
180 miles are laid with 75-pound steel and about 130 
miles ballasted—a standard road in every respect, with 
its own equipment and doing a general merchandise busi- 
ness. The equipment, I think, is up to the car associa- 
tion requirements. The road carries express and mail 
and runs two passenger trains each way daily. 

Q. Does the road connect with the Iron Mountain at 
Hope, Ark., cross the Cotton Belt at Stamps, crossing 
the Vicksburg, Shreveport & Pacific at Sibley, and the 
Louisiana & Northwestern at Chestnut and the Rock 
Island at Winfield; also the L., R. & N. at Georgetown, 
T. P. and Southern Pacific at Alexandria and the Frisco 
at Hope? A. Yes, sir. 

_ Q. Do you run into Natchez or Vidor? A. No, sir; Jena 
is the terminus in that direction. 

_Mr. Norton—This logging road was built up on logging 
divisions, was it not? A. I would not say. No; they have 
sold bonds and got the money and built it. 

Q. But you got logging divisions from the beginning to 
the present time? A. That particular about it I will say 
you will have to get from some officer of the road. 


C. C. Isely, who had testified on the first day of the 
hearing, was recalled and examined further. His tes- 
timony was general as to effects at Santa Fe local 
points of the cancelation of through rates with the 
Cotton Belt. He stated, also, that the cancelation cut 
off Santa Fe local consignees from the purchase of 
the qualities of lath which they desired. With Mr. 
Iseley’s testimony the conference rested. 


Contentions of the Defense. 


Mr. Norton—The line of our defense will be that the 
cancelation of divisions was because of insufficiency of 
revenue and for other collateral considerations which will 
appear in the testimony, and that the cancelation of di- 
visions latterly made which precipitated this litigation, 
by the cancelation of a tariff with the Cotton Belt, was 
because of the inadequacy of revenue and because the 
Santa Fe people believe that a good part and a consid- 
erable part of the revenue divided up with connections 
went to the payment of tapline divisions, and that if the 
total revenue were confined to and divided strictly be- 
tween common carriers that business would be better 
for both parties. 

The defense will also show that so far as the existence 
of tram divisions on the Santa Fe line is concerned they 
pursued the part we considered to be necessary, and that 
publication was laid with the Interstate Commerce Com: 
mission before those divisions were made. When it be 
came necessary to make any division in order to retain 
patronage in any particular field or to prevent the trans- 
fer of any haul from the Santa Fe line to a competing 
line the Santa Fe thereupon made a like division to all 
tram connections so that there would be no discrimina- 
tions as to patrons, and that while it has been forced 
into this position with respect to the giving of tram di- 
visions it has from the first been opposed to giving such 
divisions and is seeking now through this litigation, or 
any other that may arise, to accomplish the entire aboli- 
tion of the practice, because of the prejudice to shippers 
and the instability of rates it causes. 


Tenders of Railroad Settlements. 


Mr. West—I would like to ask the counsel for the Santa 
Fe a question—if they make any objection to the estab- 
lishment of a through route and joint rates with the Cot- 
ton Belt. As I understand it they only object to giving 
tapline divisions—connecting divisions. I would like ta 
know if they are objecting to through routes and rates. 

Mr. Norton—We never asked the Cotton Belt to cancel 
the tariffs. 

Mr. West—Then you are willing to think there ought 
to be through rates in connection with the Cotton Belt? 

A. That is up to the Cotton Belt people, and has been 
from the beginning. As to the rate, while I stated yes- 
terday that we did not wish to admit that the rate is 
adequate, nevertheless by implication we are in a way 
admitting it, because all this time we have been putting 
them in with all other connections excepting the Cotton 
Belt, which canceled them. Our practice shows that the 
rate is all right, though we think it should be higher. 

Mr. Adams—I believe there is a complete shifting of 
the Santa Fe’s position. If they are willing to establish 
these rates that is the only controversy which is here. 
We have nothing to do with the taplines. We sh>*ll ob- 
ject to that because it is not an issue. You wil! rotice 
the answer is very specific. 


(To Be Continued Next Week.) 
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CAROLINA—PRODUCTION AND LOGGING OPERATIONS. 


The lumber industry and the pine industry of these 
states are practically identical. Out of a total out- 
put of 2,878,077,000 feet reported in the census of 
1905, covering the year 1904, 2,381,821,000 feet, or 
83 percent, was pine. 

This census of 1905 was confined to merchant mills, 
thus excluding custom mills and petty establishments 
in all branches of the industry, so the actual pine 
production in these states for 1904, the year covered 
by the census, was considerably larger, as may be 
inferred from the fact that reports of 1,442 custom 
mills were included in the census of 1900. The total 
pine production of these states at the present time is 
estimated at 3,000,000,000 feet. 

Table I gives a summary of the entire lumber in- 
dustry of Virginia, North Carolina and South Carolina 
for the last thirty-five years. The term ‘‘establish- 
ments’’ includes both saw mills and independent log- 
ging or timber camps. Previous to 1900 reports from 
custom mills—omitted from the figures for 1900 and 
1905—were included, and allowance should be made 
for this fact. 

An interesting phase of the figures shown in Table 
I is the relative unimportance, to its growth and de- 





I—COMPARATIVE SUMMARY, 1905, 1900, 1890, 1880, 1870. 


STATISTICAL OUTLINE OF THE LUMBER INDUSTRY IN VIRGINIA, NORTH CAROLINA AND SOUTH 


Av. No. Cost of 
wage Total materials 

Capital. earners. wages. used. 
$9,839,646 2,190 $3,948,642 $3,339,475 
6,186,405 11,901 3,292,487 4,716,439 

4,427,627 5,973 1,244,633 2,926,47 

2,122,925 4,011 540,231 1,983,77 
979,386 2,283 343,823 860,949 
10,068,358 14,491 4, 399, 878 4,470,020 
8,649,158 17,850 3,747,093 5,508,598 
5,376,807 6,466 12027994 3,038,960 
1,743,217 3,029 447,431 1,577,139 
1,175,950 2,361 379,611 970,294 
7,237,725 9,656 2,578,320 1,617,713 
3,469,984 6,622 1,356,705 1,809,009 
1,848,155 2,590 420,588 996,289 
1,056,265 1,468 221,963 1,237,361 
583,425 1,212 209,806 581,499 


TABLE II—VALUE OF LUMBER PRODUCT, 1850-1905. 


TABLE 

No. of 
establish- 
STaATES— Year. ments. 
1905 804 
1900 886 
POPU sactaea ca vasdr ses ve 051 ax6 atime 0G apo ShN alin 1890 663 
1880 907 
1870 605 
1905 1,212 

1900 = 11,30 
North Carolina 2.0.4.0 sacri -e a ves kaos mie ote Cae 1890 713 
1880 776 
1870 523 
1905 439 
1900 466 
South Carolina ...... eb ipe e aara sce ehaceRie eee 1890 352 
1880 420 
1870 227 

1905. 1900. 1890. 
United States ..$580,022,690 $555,197,271 $437,957,382 
er 13,040,860 11,631,539 5,630,600 
North Carolina.. 15,731,379 14°474,281 5,898,742 
South Carolina.. 6,791,451 4,942,362 2,146,750 
TABLE 





1880. 1870. 
$233,268,729 $210,159,327 


3,434,163 2,111,055 
2,672,796 2,000,243 
2 ,031,507 1,197,005 


1860. 
$96,715,856 
2'218,962 
1,176,013 
1,125,640 


Il1I—ESTABLISHMENTS AND CHARACTER OR ORGANIZATION (1900). 


Value 
of all 
products. 
$13,040,860 
11,631,539 
5,630,600 
3,434,163 
2,111,055 
15,731,379 
14,474,281 
5,898,742 
2,672,796 
2,000,248 
6,791,451 
4,942,362 
2,146,750 
2,031,507 
1,197,005 


1850. 


$60,413,187 
1,059,672 
1,383,310 
1,125,280 


Character of organization. 





Kind. 





























Firm 


Incorpo- 








: Tie and tim- Indi- and limited rated 

velopment, of the number of establishthents engaged STaTE— Total. Saw mills. ber camps. vidual. partnership. company. 
in the lumber industry. While this number at the a BAe Re Wer erer Cre arr oy ere are ee ee eee a ae =) 1,202 20,501 " 4 2,225 
census of 1870 was 1,455 and 2,455 in 1905, am inm- North Carolina... es secs ssclscclcoclecceeeccnee DYMO 1751 19 1,051 623 o6 
crease of 68 percent, the capital invested in the im- South Carolina .......... 0. ccc cece ec eeceecencces 729 716 13 517 182 30 
dustry during the same period rose from $2,738,761 to TABLE V.—SUMMARY 1905. 

$27,145,729, an increase of 890 percent, and the value SAW MILLS (EXCLUSIVE OF CUSTOM MILLS). 

of products multiplied 570 percent, from $5,308,303 to No.of Salaried offtctals 

$35,563,690. _That the number of establishments has establish- ——lerks ete.— —WWage earners. Miscellaneous. Cost of Value of 

fluctuated within comparatively narrow limits since STatTE— ments. Capital Number. Salaries. Average No. Wages. expenses. materials. all products. 
1870, while the volume of their product has increased —_— States. 18,277 ee — $16,100,737 223,674 $100,310,801 $36,216,395 wees 101 $491,524,662 
e ial’ ; ° ° i a ee TS! 7,194,496 2 272, 3,5 2,155,§ 705,583 5,227,275 127,430 
enormously, is due in the main to a rapid and remark- North Carolina. 1,199 6,557,888 439 404,475 8.342 2°5.46,254 682,755 7.106.620 13/857/302 
able development of the transportation facilities of South Carolina. °432 5,374,491 223 224,607 4,951 1,364,806 409,701 2,936,989 6,200,919 
the country. Another factor that has aided in this 

concentration of the industry into large establish- TABLE VI.—ROUGH LUMBER PRODUCTION BY SPECIES 1905. 

ments has been the improvement in saw mill ma- Se eens. y eae “gal rn =e 
chinery. StatTe— B.M.” Value. M. Valu B. M. “ Value. 

The number of persons employed in 1905 was over United States..............000005 34, 135,139 $435,708,084 1%: Bio. 307 $129, 366. 749 6,781,827 $115,872,338 

° ° . . . . iroini « 4 32 eA Bor 2. 5 
six times that of 1870, while the wages paid increased Virginia... see eeee see e eee eecees oisa 7 begry 763,870 7,508,432 16837 2,529,345 
8 ig bs sal th ROGER COO 66 oo cece csaadeses 1,318,411 13,109,806 1,068,742 10,336,649 223,02 2°465,615 
over elevenfold, which shows a substantial growth in  outh Carolina.......... sc. seers 609,769 6,126,477 549,209 5,205,166 29,265 419,802 
TABLE VII.—PRODUCTION OF SHINGLES BY SPECIES 1905. 
Total. — aa Cedar. = ; Cypress. = a pine.—— ——AIll other. 
Number Number Number Number Number 
thou- of thou- of thou- of thou- of thou- 

Srate— gy a Value. sands. Value. sands. Value. sands. Value. sands. Value. 
ee rT ee eer rer ree 14,547,477 $24,009,610 10,428,725 16,288,222 1,494,038 3,359,620 764,382 $1,420,832 421,578 $857,738 
IN ao dncs oj nse: ko. srore ciaid apa ce WA RSs 6p sine epieuieees 30,388 187,572 17,000 136,000 8,399 323399 2,549 9,825 2,365 9,160 
North CAPONE ...05056 secs cede eo ecrcccccccece 192,239 565,834 12,005 56,87 101,905 353,422 77,481 153,136 848 2,408 
Gs vik acxdovescenbinnssecnne shares 81,108 204,616 1,200 4,800 28,930 101,434 50,958 97,761 380 621 

I TABLE VIII.—SAW MILLS, CLASSIFIED ACCORDING TO NUMBER OF THOUSAND FEET, B. M., OF ROUGH 
the average annual earnings of employees. . LUMBER SAWED: 1905 AND 1900 

In 1870 the total salaries and wages and cost of ee wi > as ____Number of mills sawing ———_—_— 
materials constituted 63 percent of the value of prod- Ee 500 ,00 5,000 10,000 50,000 

aa - 905 57 sent. . veen these M to M to M to M to Mto M feet 
ucts and in 1 05 57 percent The ratio betw aa aoe yt ioe ian tee ee 
items at the two censuses has therefore not materially SraTte— Cenene. Total. M fect. M feet. M feet. Mfeet. M feet. over. 
changed. In 1870, however, salaries and WwageS United States.........cccocscccccccccccccces 1905 16,446 1.575 3,399 4,026 360 739 47 
formed 18 percent and the cost of materials 45 per- Virginia ae a = | a 607 655 31 
cent of the value of the products, whereas in 1905 Pe Ne re he oe eee eee age Cae **1900 $23 331 ty hy . a4 5 
salaries and wages had increased to 30 percent and North Carolina............. ieee eieeay oisgae sae 1,157 585 297 271 33 21 =< 

& P O1¢ 296 ORs - oC = 
materials declined to 27 percent of the value of prod- Sent Cinstinn : oo 1339 $39 288 258 32 7 ay 
“ete. This actual veduction in the ratio of cost af OT Oot eesceroercesis * "1900 407 169 104 121 11 ° . 

« rials ry 7 ; j y ~ “* 
ae ee pect ca gy TABLE 1X.—SAW MILLS—RANK OF LEADING LUMBER STATES IN THE UNITED STATES IN VALUE OF PROD- 
great saving of material effected by the imtroduction a CAPITAL; NUMBER OF ESTABLISHMENTS, NUMBER OF WAGE EARNERS, AND WAGES; 1905 AND 
of improved mill equipment. r Number of Wage earners. 

Table IL gives a comparative statement of a ‘ J alwe of er establiah- Average 
of the lumber (does not include other mill products) TATE— products. Capital. ments. number. Wages. 
produced from 1850 to 1905. Allowance should be virginia ..........ccccceececcccccee = — —_ _—. sage. £090. 1905. 1900. 1905. 1900. 
made for the fact that reports from custom mills are North Carolina............e.eeeeeeeee 14 13 24 17 1 2 9 5 15 16 
not ineluded in the figures for 1900 or 1905. OE, Is. 5:4:10- 5 '0se0)0) 0 nib 0a bee pee 2 30 26 30 18 20 22 25 25 29 

Table III from the census of 1900 shows the char- : TABLE X.—SUMMARY, 1905. 
acter or organization of the establishments in Vir- — Selavied eiietate — Wage carners.— ; ; ’ 
ginia, North Carolina and South Carolina. : STATE— al pono a ital. Sanaa. tee — Wages. oe Ps nas ph odd 

In Table IV are shown the average investment of United States..... 9,486 $252, $94,184 9,745 $9,960,230 132, 030 $66,434,440 $13,654,313 $273,276,381 $404,650,282 
the individual establishment in machinery, the aver- Virginia ended wee 18 3,731,364 18 156,191 2,920 1,081,310 208,611 4,6 7,204,486 
age value of product, the average number of wage North Carolina... 370 3,174,422 163 116,001 3,622 1,099,477 130,076 5,259, 073 7,914,068 
age Ve p ’ South Carolina... 161 1,618,970 91 66,130 1,735 502,253 61,367 2,628,482 3,577,905 
earners, the average amount of wages paid per estab- 


lishment, and the average value of products per wage 
earner for the United States and for the several states 
and territories, for 1900 and 1905. 


TABLE IV—AVERAGES PER ESTABLISHMENT OF CAP- 
ITAL INVESTED IN MACHINERY, VALUE OF PROD- 
UCTS, NUMBER OF WAGE EARNERS AND WAGES, 
AND THE VALUE: OF PRODUCT PER WAGE BARNER, 
BY STATES AND TERRITORIES, 1905 AND 1900. 

Invest- Number 
ment in Value of of wage 


STATE— Census. machinery. products. earners. Wages. 
United States. .1905 $8,588 $36,611 21 $9,569 
1900 5,631 24,084 2 6,420 

Virginie 6.060%. 1905 5,515 18,143 15 4,905 
1900 2,760 13,128 13 3,716 

North Carolina..1905 4,238 15,363 12 3,630 
1900 3,242 11,100 14 2,874 

South Carolina. .1905 7,861 19,233 22 5,873 
900 3,182 10,606 14 2,911 


In 1906 the Forest Service compiled figures of the 
lumber cut of the United States, but as these figures 
were secured solely by correspondence they cannot be 
regarded as being so comprehensive or accurate as 
the figures of the 1905 census. These figures for 1906 
showed for Virginia a production of 703,598,000 feet 
of pine lumber, 42,672,000 pine lath and 12 288,000 
pine shingles; for North Carolina 899,042,000 ‘feet of 


pine lumber, 23,757,000 pine lath and 22, 737 ,000 pine 
shingles, and for South Carolina 527, 240, 000 feet of, 
pine lumber, 18,759,000 feet of pine lath and 12 459 ,000 
of pine shingles. 


TABLE XI1—LOGGING OR 








TIMBER CAMPS— 


SUMMARY, BY 








STATES AND TERRITORIES, 1905. 











Number Salaried officials, _——-Wagc-earners.—— ———Miscellaneous expenses.——— 
of establish- —clerks ete. verage Creep of Contract 
STATE— ments. Capital. Number. Salaries. number. Wages. Total. animals. work. 
United States....... 12,494 $90,454,494 3,953 $3,673,355 146,596 $66,989,795 $46,919,885 $12,212,947 $34, 706, 38 
Virginia .......ee. 654 1,601,995 93 72,910 4,743 1,489,659 925,885 439,956 9,929 
North Carolina..... 915 2,067,259 123 93,538 4,670 1,402,464 1,696,987 484,735 1212 
South Carolina...... 333 1,191,450 78 56, 557 3,944 1,003,582 381,695 297,407 84,288 
Materials Products. - 
L P = ” - nei Other 
—. *" Ms umpage.—— stumpage. — = Saw logs.——— products. 
_ STATE— Total cost. M ft. B. ¥ Cost. Cos Total value. M ft. B. M. Value, Value. 
United States. .$80,412,828 27,940, 097 $72,347, ot $3, 503, 710 $4, 502, S91 $236, 131,048 et 768 $210, 074,486 $26, 056, 562 
ViRGetR. osc oc 1,936,517 840,7 74 1,810,1 58 75,558 5 309.9 65 841,279 5, 024, 256 285,709 
North Carolina. 2,120,765 1,056,777 23027;335 5 rts 84,975 6.376.505 + 060, 040 6,253,766 122,739 
South Carolina.. 852,954 469,831 777,346 13,159 62,449 2,753,746 472,055 2,647,012 106,734 
TABLE XII.—LOGGING OR TIMBER CAMPS—RANK OF LEADING LUMBER STATES IN THE UNITED STATES 


IN VALUE OF PRODUCTS, QUANTITY OF SAW LOGS, CAPITAL, NUMBER OF ESTABLISHMENTS, NUMBER 


OF WAGE EARNERS, AND WAGES: 1905 AND 190 


0. 
Number of 








Wage earners. 
Value of Saw logs. establish- Average 
products. (M feet B. M.) Capital. ments. number. Wages. 
STaTE— 1905. 1900. 1905. 1900. 1905. 1900. 1905. “ae ‘1905. 1900. 1905. 1900. 
i Ree ee 17 7 14 14 21 24 4 14 13 18 18 
North Carolina......16 16 13 12 16 13 2 2 15 S 19 12 
South Carolina...... 25 27 21 26 24 26 17 19 18 22 23 26 
TABLE XIV.—TIMBER LANDS, WITH STAND OF MERCHANTABLE TIMBER IN MILLIONS OF FEET, B. M., AND 
CUT AND BURNEDOVER LANDS REPORTED AS OWNED BY LUMBERMEN: 1905. 
——————_Capital invested. =, of standing ere in millions of feet, B. M—————— 
Cut or burnt Yellor Whit All 
Total. Timber lands. over lands. Total. ene. Hemlock. can. Spruce. Cypress. Cedar. other. 
United States. - $451, 762,922 $427, 720, 7 $24,041,995 257,122.7 98,046.1 15,159.2 11,151.0 10,851.0 8,847. 2% 777.2 10,335. : 
Virginie. i... 5,259, 208 5 (002,13 32 257,076 2753.5 1,948.9 ....... 186.5 275.0 em 158.5 
North Carolina. 2,219,054 11,971,459 247,595 6,344.3 5,330.3 141.5 Sa 39.1 51.5 
South Carolina. 3 999,291 7,874,933 124,358 4,387.3 /  * eer ROG. cciewiss of, Saeed 0.3 
(Concluded on Page 88.) 
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_ CLOSING SESSION OF THE SOUTHWESTERN RETAILERS. 
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Resolutions Covering Many Topics Adopted—Special Attention Given Parcels Post and Railway Matters— 


Election of Officers—Necrologic Record of the Year—The Concatenation. 


Favored with a very large attendance, considering 
the fact that a concatenation and an On-The-Roof 
the night before had kept the delegates awake until 
un hour that was late or rather early, the closing 
session of the Southwestern Retail Lumbermen’s As- 
sociation ’s annual convention, which was held at Kansas 
City, Mo., opened Thursday of last week at 10 a. m., in 
the New Casino hall. ‘In order to give the late comers 
an opportunity to hear the addresses, the committee re- 
ports were heard first. The auditing committee pre- 
sented its report as follows: 


Report of Auditing Committee. 


We, your auditing committee, have carefully examined 
and checked the accounts and vouchers of the secretary and 
treasurer of this association, and find same to be correct. 
We commend these officers upon the excellence with which 
these accounts are kept. 

PAUL KLEIN, 
GEORGE KEIFFER, 
Committee. 


Report of Committee on Constitution and Bylaws. 


The report of the committee on constitution was 
then submitted as follows: 


Our declaration of purpose and articles of association 
lave been in operation for several years and have been found 
entirely satisfactory. Therefore we, your committee, recom- 
mend that no change be made further than that in article 1 
the words Indian Territory be stricken out and that the 
article read “The name of this organization shall be the 
Southwestern Lumbermen’s Association and the territory 
embraced | by it shall be Missouri, Kansas, Oklahoma and 


Arkansas.” 
J. E. MARRS, 
J. F. HARRISON, 
H. N. RENFREW, 
Committee. 


Report of Committee on Resolutions. 


The committee on resolutions, which had worked 
arduously during the convention to cover the ground 
thoroughly and present to the convention a set of 
resolutions embodying the most important topics be- 
fore the meeting, reported as follows: 


WuHerEAS, Strong pressure is being brought to bear by 
certain interests to secure the establishment of a “carrying” 
system of handling parcels through the mails; and 

Wuereas, The Southwestern Lumbermen’s Association is 
positively of the opinion that, owing to conditions of a 
social, industrial and economic nature existing today in the 
United States, any plan for the extensive development of 
a parcels carrying system is not demanded by the people 
and its installation would be certain to cause injury out 
of proportion to the benefits to be derived, through the 
loss by the government of millions of dollars in equipment 
expenses, thereby increasing enormously the already large 
deficit in the annual postal operations; therefore be it 

Resolved, That the Southwestern Lumbermen’s Associa- 
tion is earnestly opposed to any regulation looking toward 
the establishment or enlargement of a parcels post carrying 
system in connection with the United States postoflice ; 
and be it further 

Resolwed, That a copy of these resolutions be forwarded 
to President Roosevelt and to the postmaster general. Also 
io the representatives and senators in Congress from the 
states of Missouri, Kansas, Oklahoma and Arkansas; and 
be it further 

Resolved, That all members of this association be urged 
io present this matter to the senators and congressmen from 
their respective districts urging them to use all honorable 
means to defeat the passage of the measure. 





WHEREAS, Under the present 2-cent rate first class mail 
matter furnishes nearly 80 percent of the total revenues ot 
‘he postoffice department and yields more than $100,000,000 
profit each year on less than 14 percent of the entire postal 
ionnage ; be it 

Resolved, ‘That the Southwestern Lumbermen’s Associa- 
‘ion favors a reduction in rate from 2 cents to 1 cent an 
unce on ordinary sealed correspondence, believing that such 
reduction would prove of decided advantage alike to business 
‘nterests and private individuals. 


WHEREAS, January 13, 1908, the following bill was in- 
‘roduced in the house of representatives known as H. R. 

“To amend section 549 of the postal laws of the United 
States, paragraph 3. 

“Be it enacted by the senate and house of representatives 
of the United States of America in Congress assembled, that 
postmasters shall not furnish lists of names of persons re- 
ceiving mail at their office; neither shall such information 
ve furnished by members of postmasters’ families: Provided, 
however, that any person, firm or corporation who may 
make affidavit before any postmaster of the United States 
that such person, firm or corporation is compiling a direc- 
tory for public use from such list of names, postmasters 
may furnish such lists upon the payment of a sufficient sum 
of money for the expenses of copying same, not to exceed 
85 a thousand names: Provided further, that any person, 
ilirm or corporation who wishes his name withheld from the 
public or from directories may notify the postmaster where 
he receives his mail in writing to withhold his name from 
— lists, when the postmaster shall withhold such name.” 
An 

WHEREAS, The passage of the above or a similar bill 
providing for the com fiation of such directories will be 
extremely injurious and detrimental to the best interests of 
merchants in all lines of business in the towns and smaller 
cities of the United States and of benefit only to a few 
large corporations located in the principal cities, commonly 
known as mail order houses; be it 
_ Resolved, That the Southwestern Lumbermen’s Associa- 
tion strongly and urgently protests against the passage of 
the above or a similar bill; and be it further 

Resolved, That .a copy of these resolutions be forwarded 
to President Roosevelt and to the postmaster general. Also 
to the representatives and senators in Congress from the 
States of Missouri, Kansas, Oklahoma and Arkansas; and 
be it further 

Resolved, That all members of this association be urged 
to present this matter to the senators and congressmen from 





their respective districts urging them to use all honorable 
means to defeat the passage of the above or a similar bill. 


WHEREAS, The interstate commerce law, now in effect, 
does not contain any provision for a hearing before a change 
in any interstate freight rate may become effective, and 

WHEREAS, It has been fully demonstrated that there is 
ample reason for amending the interstate commerce law to 
provide against this defect, be it 

Resolved, By the Southwestern Lumbermen’s Association, 
that we heartily approve and ask that the present Congress pass 
the amendment to the interstate commerce law recently recom- 
mended by the National Association of Railway Commission- 
ers, taking it out of the power of a common carrier to raise 
or lower a freight rate or change the classification on any 
interstate business without first submitting to the Interstate 
Commerce Commission notice of such a change and securing 
the approval of the commission. We submit that shippers 
who make their contracts and determine their policies based 
upon existing and settled freight rates ought not to have 
to submit to an arbitrary change in such rates unless there 
be just cause therefor, to be determined by the Interstate 
Commerce Commission upon due notice. Such arbitrary 
power is out of harmony with the intent and spirit of the 
main provisions of the interstate commerce act; and be it 
further 

Resolved, That a copy of these resolutions be forwarded 
to the representatives and senators in Congress from Mis- 
souri, Kansas, Oklahoma and Arkansas and to the National 
Association of Railway Commissioners. 


WHEREAS, The testimony of both sides to the controversy 
in the advance in rates on iumber and shingles from the 
Pacific coast to eastern terminals has been presented to the 
Interstate Commerce Commission ; and 

WHEREAS, Business will be unsettled until the justice of 
these rates has been finally determined, and in the mean- 
while the consumer will not buy Pacific coast products; 
therefore be it 

Resolved, That the members of the Southwestern Lum- 
bermen’s Association in meeting assembled do hereby re- 
spectfully petition the Interstate Commerce Commission to 
use all haste commensurate with justice in rendering a 
decision in line with the merits involved, in order that 
business relations be reéstablished between our members and 
the Pacific coast. 





WHEREAS, February 27-29, 1908, a meeting of the West- 
ern Retail Lumbermen’s Association will be held at Tacoma, 
Wash., at which meeting representatives from many whole- 
sale and retail associations will be present for the purpose 
of conferring on matters of the greatest importance to the 
wholesale and retail branches of the trade; be it 

Resolved, That this association send two delegates to said 
meeting, with power to act, selection of these delegates te 
be made by the board of directors. 





Since only after an accurate and comprehensive census of 
all standing timber in the United States will the individual 
lumberman and the lumber industry in all its branches pos- 
sess the basic knowledge required for the best use of our 
timber resources, be it 

Resolved, That we urge upon Congress the immediate need 
for legislation providing for a census of the condition and 
amount of all commercial standing timber in the United 
States, to be conducted in coédperation between the Forest 
Service and the bureau of the census; and be it further 

Resolved, That copies of this resolution be forwarded to 
the speaker of the house of representatives and to the 
United States forester. 


Inasmuch as the improvement of our waterways will not 
—_ greatly facilitate the handling of the rapidly increasing 
freight tonnage, but will also be the means of regulating 
freight rates, be it 

Resolved, That the Southwestern Lumbermen’s Associa- 
tion strongly indorses the movement to secure government 
aid for the improvement of the Missouri river, and that we 
further indorse President Roosevelt’s suggestion for deep 
waterways from the Great Lakes to the Gulf. 


Recognizing the great benefits derived from the good roads 
movement, and realizing the necessity for better state or- 
ganization and control; therefore, be it 

Resolved, That the Southwestern Lumbermen’s Associa- 
tion heartily indorses the action of the legislature of the 
State of Missouri in creating the office of state highway 
commissioner and appropriating $500,000 for the betterment 
of its highways, and recommend that similar action be taken 
by other states in the territory of this association. 








We protest most emphatically against the unwarranted 
advance in rates on lumber to all points in western Kansas. 
These rates were advanced in the face of existing rates al- 
ready unjust and extortionate, and we recommend that our 
members take immediate steps to secure not only a restora- 
tion of the old rates but a still further reduction in said 
rates. 





The progress of our association since the last meeting is 
to a large extent due to our officers and directors and we 
greatly appreciate the service they have rendered in our 
behalf. 


We especially appreciate and commend the work of our 
secretary, Harry A. Gorsuch, who not only during the last 
yest but during all the years he has served us as secretary 

as been untiring in his efforts for the best interests of this 
organization and its members. He has at all times sought 
and received the able counsel of the officers and directors 
who are responsible for the policy and work of this associa- 
tion, and it is a matter for congratulation that we have a 
secretary who is at all times conservative and whose ener- 
gies are directed entirely toward the upbuilding and per- 
petuation of this organization along strictly legal and hon- 
orable lines. 

We are especially indebted to the gentlemen who have 
addressed this convention and who have by their interesting, 
instructive and entertaining addresses made this the great- 
est of all the many excellent conventions of this association. 
We not only thank them sincerely for their excellent ad- 
dresses but we trust that we may have the great pleasure 
of having them with us at future conventions. 

To our friends, the representatives of the lumber trade 
papers, we are grateful for their consistent support and 
advocacy of our association and we are more’than glad to 
have them with us on this occasion. Indeed something 
would be lacking in our conventions were these genial gentle- 
men not on hand. Their complete reports of our meetings 
are of much value and interest to all members, and we feel 
that every member of this association should liberally sup- 
port our lumber trade journals. 


We also extend our thanks to the local press for courtesies 
shown in reporting this convention. 

To the wholesalers and manufacturers of lumber and 
allied industries who have so generously provided for us the 
enjoyable entertainment at this convention and whose names 
appear on our official program we tender our sincerest ap 
preciation and thanks, and we will file this list of royal 
entertainers in our archives that we may ever remember 
them kindly and consider them as our friends. 

To the entertainment committee, on whom has fallen the 
burden of providing this mammoth meeting of lumbermen 
and their ladies with an entertainment which will ever be 
pleasantly remembered, we are especially indebted, as we 
realize the vast amount of work necessary to the successful 
culmination of their efforts, and we ask that a rising vote 
of thanks be given our entertainers. 

We are again indebted to the Ash Grove Lime & Portland 
Cement Company and to our good friend W. B. Hill for the 
handsome convention badge. We congratulate him on the 
design and thank his company for this attractive token of 
the occasion. 

We extend our thanks to the Beil Telephone Company for 
the free use of its telephones; to the L. C. Smith & Bros. 
Typewriter Company for the furnishing of a typewriter and 
operator for the free use of our delegates, and to the man- 
agement of the Coates house for the many courtesies ex- 
tended as well as for the use of the Casino hall for our 
meetings. 

We are glad to note the large attendance of the ladies of 
our members. Their presence adds charm and grace to the 
occasion and we sincerely hope that they have enjoyed their 
—_ in Kansas City as much as we have enjoyed their being 
with us. 

Report of Committee on Nominations. 


The committee on nominations presented its report 
as follows: 


The committee on nominations, after careful consideration, 
and with a view to conserving the best interests of this 
association, recommends the election of the following officers 
and directors for the ensuing term: 

President—John Halloren, Ottawa, Kan. 

First vice president—W. D. Frantz, Enid, Okla. 

Second vice president—Ed R. Hogg, Jefferson City, Mo. 

Treasurer—J. H. Foresman, Kansas City, Mo. 

Directors for Missouri—W. M. Johns, Sedalia; John At- 
well, Chillicothe. 

Directors for Kansas—Howard Case, Wichita; G. W. 
O'Halloran, Pittsburg. 





F. J. GENTRY, 

C. L. PARCHER, 

E. R. SHEPHERD, 

BEN F. HILL, 

Committee. 
On motion it was ordered that the secretary cast 
the unanimous vote of the association for the nomi- 
nees named in the report, and they were declared 
elected. The new president was thereupon escorted 
to the chair and retiring President Johns delivered to 
him in lieu of a gavel a hammer, but President Hal- 
loren objected to this kind of substitute and declared 
that he was not a believer in the hammer. President 
Halloren gave way to President Johns in order te 
permit the latter to introduce the next speaker on 
the program—‘‘ Our friend Nels Darling, of Oklahoma 
City.’’ Tne fact that Mr. Darling was to speak upon 
a serious topic did not seem in any way to detract 
from the enthusiasm of the reception accorded him 
and with the encouragement of much applause he 
proceeded to deliver an address which for pure elo- 
quence might well be called an oration, his subject 
being ‘‘Why Should the Manufacturer Market His 
Product Through the Retailer?’’ Mr. Darling’s address 
appears on page 45 of this issue of the AMERICAN LuM- 
BERMAN, ' 
Following Mr. Darling’s address some informal dis- 

cussion was engaged in and some valuable ideas were 
presented on the mail order competition question. 


Committee on Necrology. 


At the conclusion of the session the necrology com- 
mittee presented its report, which was as follows: 


Since our last meeting one year ago the wheels of time 
have rolled steadily on, the seasons have come and gone in 
their regular order, each with its own peculiar features and 
especial delights. The bright suns of spring melted the 
snows and frosts of winter and by their bright smiles wooed 
the sweet faced flowers back into new life to cheér our 
pathway and remind us of the charm and joy of existence. 

Spring deepened into summer with its fields of golden 
grain to give us the compensation for our labors and a com- 
petence for the future. 

Autumn followed in its course with its gathered grain and 
ripened fruits, the results and rewards of the season’s toils. 
Prosperity, health and happiness have prevailed almost uni- 
versally throughout our jurisdiction. ut in a few of the 
happy homes of our lumber fraternity an unbidden and un- 
welcome guest has appeared and on his departure a bright 
life has gone out of that home. It may have been a strong 
and vigirous light, throwing its powerful beams far and 
wide for the illumination of a large circle, or it may have 
been but a feeble light whose gentle rays were seen and 
appreciated only by those in the home of which it was the 
center and the charm. But, whether great or small, the 
light that was extinguished will never be relighted and only 
a heartache, a memory and a hope are left. 

As the pool into which the pebble is thrown, causing its 
ripples to flow in ever enlarging and ever weakening circles, 
until its surface has become as calm and placid as before, 
so the seasons will come and go as of old and the wheels 
of business will i turn as merrily as ever. Such is life 
in this busy world of ours, and we believe that our friends 
who have passed over the river would not have it otherwise 
if they could. 

The following is a list of deaths, so far as reported, dur- 
ing the last year: 

8S. B. Rohrbaugh, of Rohrbaugh & Co., Ottawa, Kan. Died 
April 15. 

Louis Gruner, of the Phillip Gruner & Bros. Lumber Com- 
pany, St. Louis, Mo. Died April 10. 

James C. Sinclair, of the Wellsville Grain & Lumber Com- 
pany, Wellsville, Kan. Died November 7. 

Mrs. Ann Johns, wife of 8S. P. Johns, sr., and mother of 
W. M. Johns, of Sedalia, Mo. Died July 18. 

Mrs. Anna H. Blaker, wife of Alfred Blaker, of Pleasan- 
ton, Kan. Died December 30. 
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Otto Bloess, father of Leo Bloess, of the Looney & Bloess 
Lumber Company, Sedalia, Mo. 
Mrs. Gertrude Shaw, wife of Homer I. Shaw, of Gales- 
burg, Kan. Died December 29. : 
Mrs. Maxia A. Davis, daughter of A. D. Finley, of Le Roy, 
Kan. Died February 17. ; 
Bruno Meyer, son of Arnold Meyer, of Tebbetts, Mo. Died 
December 16. e 
E. M. ADAMS, Mound City, Kan. 
W. H. MENGEL, California, Me. 
M. B. SCHOFIELD, Geary, Okla. 
Committee. 


THE CONCATENATION. 


The concatenation which was held in the Casino hall 
on the evening of January 29 was a memorable one as 
any of the candidates will testify. A number of promi- 
nent officers were present, including the Snark of the 
Universe and the Supreme Scrivenoter and the fifty- 
three kittens were entirely satisfied with what they had 
received by 11 o’clock. The concatenation was fol- 
lowed by a session ‘fon the roof,’’ a vaudeville program 
and some addresses. The latter included an address by 
J. H. Baird on ‘‘Why You Should Be a Hoo-Hoo,’’ 
‘* 4° Colored Parson’s Interpretation of an,Old Text,’’ 
by John S. Bonner, and some good music. That the 
evening was a great success was largely due to the 
efforts of Vicegerent Burt Wright, who maintained an 
oftice in the Coates house during the convention, where 


all visiting Hoo-Hoo were given an opportunity to pay 


, their dues and present the applications of their can- 


didates. The officers of the concatenation were: 


Snark—J. S. Bonner, 5,294. 

Senior Hoo-Hoo—J. H. Baird, 408. 

Junior Hoo-Hoo—George B. Maegley, 5,101. 
Bojum—J. 8S. Harrison, 12,004. 
Scrivenoter—Homer P. Allen, 10,260. 
Jabberwock—Louis Hector, 7,852. 
Custocatian—W. B. Vanlandingham, 17,500. 
Arcanoper—Wiley Seawell, 6,804. 
Gurdon—Keith §S. Pollitt, 18,834. 


The following candidates were initiated: 


Overton W. Price, Washington, D. C. 
B. E. McEntire, Kansas City, Mo. 

F. C. Hector, Kansas City, Mo. 

W. G. Bair, Malcom, Iowa. 

J. O. Cupplea, Kansas City, Mo. 

W. P. Flint, Kansas City, Mo. 

R. H. Brown, Kansas City, Mo. 

T. F. Coyne, Webb City, Mo. 

R. H. Rees, Burlington Junction, Mo. 
R. D. Perkins, Kansas City, Mo. 
Pate Kruse, Kansas City, Mo. 

S. S. Edwards, Kansas City, Mo. 

R. F. Montgall, Kansas City, Mo. 

+. W. Anderson, St. Louis, Mo. 

*. C. Northrup, Kansas City, Mo. 

S. M. Williams, Kansas City, Mo. 

C. Hurt, St. Joseph, Mo. 

O. Fields, Kansas City, Mo. 


W. H. Beverstock, Kansas City, Mo. : 
August Schoppenhorst, Higginsville, Mo. 
€harles W. Goodrum, Kansas City, Mo. 
C. R. Sloan, St. Louis 0. 

J. A. Engleman, Mendon, Mo. 

A. T. Hemingway, Kansas City, Mo. 
Ben M. Hill, Clyde, Kan. 

G. E. Lundgren, Everest, Kan. 

E. L. Evans, Albuquerque, N. M. 

W. B. Dalton, St. George, Kan. 

L. B. Rusk, Rock Island, III. 

John L. Wright, Chilhawee, Mo. 

R. J. Oliver, Kansas City, Mo. 

L. W. Servey, Ochelota, Okla. 

J. M. Nowlin, Independence, Mo. 

W. A. Drumm, Kansas City, Mo. 
Fred T. Hix, Lexington, Mo. 

B. V. Sloan, Kuron, Kan, 

L. E. Stokes, Pleasant Hill, La. 

W. G. Bryson, Bartlesville, Okla. 

N. O. Swanson, Delphas, Kan. 

R. B. Lunsford, Coweta, Okla. 

S. A. Keller, Duenweg, Mo. 

W. J. Schiller, Frankfort, Kan. 

E. A. Moore, Kansas City, Mo. 
George D. Neiman, Whitewater, Kan. 
Will F. Bruer, Kansas City, Mo. 
John Halloren, Ottawa, Kan. 

H. C. Constant, Bartlesville, Okla. 
Ike McHenry, Alva, Okla. 

Frank Yehle, Fina, Mo. 

T. R. Conlon, Kansas City, Mo. 

A. M. Floersch, St. George, Kan. 
Lee Jordan, Eugene, Mo. 

J. C. Blain, Centerville, Kan. 





(Continued from page 44.) 


has to do with the maintenance and best development of 
the farmer’s wood lot; with the picnic grounds adjacent 
to our cities; with growing and protecting the shade trees 
that are so often abused by roadside vandalism. Forestry 
in various phases tends to the comfort, welfare and happi- 
ness of every citizen whether in city, village or country. 
It promotes in childhood the love of the woods and of 
nature and a disposition to care for the trees. It has 
brought about a change in the attitude of the elder 
veneration so that the old desire to get rid of the trees 
as fast as possible in order to clear the land for cultivation 
no longer rules; but instead there is a growing appreciation 
of the value of trees for other purposes than to cut into 
saw logs. I, myself, in the early days saw deer crossing 
the Genesee road between here and what was then the 
bend of the Cass river. I have seen the trees go and 
the deer with them, and I have seen the oldtime steady 
water flow into the Cass and our own river changed into 
a fluctuating flow alternating between flood and drouth. 

The first advocates of forestry were called cranks, and 
their ideals certainly often were impracticable, but their 
agitation served to educate the people. The women's clubs 
have done much in this same direction and it was through 
the agitation carried en by the women that the state of 
Minnesota was led to set apart some of its virgin forest 
land on the head waters of the Mississippi. Much of the 
work of forest preservation and reforestation must be done 
by the states themselves, but the larger projects should 
be carried out by the national government. At this late 
day it is saving to the people some of the great forests 
of the west, but it is just as desirable and even more 
necessary to the public welfare that forest reserves should 
be established in the east. An effort is now being made 
to have Congress pass a socalled Appalachian bill which 
will protect the head waters of streams that flow east and 
west from those mountains and thus protect the water 
power they furnish and also protect from the devastation 
of floods these fertile bottom lands through which they 
flow. This project is too great to be carried out by the 
states concerned, and it is a worthy plan for national sup- 
port and investment. 

Following Mr. Mershon’s address the association 
again convened in business session. 

THE EVENING SESSION. 

The evening session was called to order at 8 o’clock 
and A. B. Klise brought up the question of the rights 
of logging railroads and the difficulties encountered by 
them on account of their inability to raise timber where 
outside owners held land adjoining timber tracts, After 
discussing this question the association took up-the mat- 
ter of a place for its next meeting and om motion made 
by C. A. Bigelow, seconded by R. J. Clark, it was ordered 
that the date and place of the next meeting be fixed by 
the executive committee. The matter of the sale of 
lumber under the 1905 inspection rules was brought up 
by Mr. Gustine and he stated that many customers want 
1905 inspection rules. President Diggins maintained 
that the association should adhere to its present rules 
covering this question. 

Market Conditions. 

The committee on market conditions, through Bruce 

Odell, its chairman, presented the following report: 


We respectfully submit the following report: We find 
from the statistics, compiled by your secretary, that many 
more manufacturers responded to the request for the Janu- 
ary 1, 1908, stock report than at any prior date. The Janu- 
ary report of this year shows ninety-four manufacturers 
with a total stock of 133,000,000 as against seventy-five 
manufacturers with a total stock of 117,000,000 for the 
same period last year, an increase of 26 percent in the num- 
ber reporting and only 14 percent in the amount of stock. 

It would perhaps be more clear to many to put the 
January, 1907, and the January, 1908, reports on the 
same basis. Had we but seventy-five manufacturers’ reports 
this year, the same as last year, the total stock would show 
106,147,000 for 1908 as against 116,991,000 for 1907, or 
12 percent less stock in the hands of manufacturers in pro- 
portion to the number reporting January 1, 1908, than for 
January 1, 1907. About the same Eeeneres of decrease 
in stock holds good in each of the individual woods. 

Comparing the amount of stock on hand January 1, 1908, 
with the total amount cut during the year 1907, we find sev- 
enty-six manufacturers only report the amount cut. Taking 
the amount of stock on hand for the same number of manu- 
facturers we find 107,564,000 on hand out of 440,325,000 
cut, or less than 25 percent of the cut for the year 1907, in 
the hands of the manufacturers January 1, 1908, and of 
this amount over 77 percent is sold. 

There has been considerable curtailing of output and the 
reports of seventy-six manufacturers show that their cut 
for the year 1908 will be only about 75 percent of the 
normal cut so that even with the decrease in demand caused 
by the financial and industrial depression we, your commit- 
tee, upon investigation find the following to be about the 
prevailing prices for northern hardwoods over rail of vessel : 
Firsts and Seconds. No.1 Com. No.2 Com. No.3 Com. 


Maple 4/4 $24 $16 $14 $10.50 
4/4 &6/4 26 21 15 10.50 

8/4 27 22 16 10.50 

10/4 29 23 17 10.50 

12/4 31 24 18 10.50 

14/4 16/4 33 25 19 10.50 


LOG RUN. 
No. 2 Com. No. 3 Com. 
I hie cts ca, oie 4/4 $16 0.50 
Se eee 4/4 27 16.00 
Sett elm ...... 4/4 25 14.00 
SE asda e 60 4/4 No. 2 Com. & Better 20 12.00 
Pe er 12.00 


G. Von PLATEN, 

R. W. SMITH, 

CHARLES DUGGAN, 

. , F. A. KIMBALL. 
After some miscellaneous business had been attended 

to, on motion of R. W. Smith the meeting adjourned 

at 10 p. m. 


Bruce DDELL, 
W. L. MARTIN, 
R. Hanson, 


THE ATTENDANCE. 
W. P. Porter, East Jordan, East Jordan Lumber (Co. 
FP. L. Michelson, Johannesburg. 
E. J. Cornwell, Wolverine, estate of L. Cornwell. 
A. B. Klise, Sturgeon Bay, A. B. Klise Lumber Co. 
George H. Malloch, Saginaw, Bliss & Van Auken. 
F. E. Michelson, Grayling, Salling, Hanson Co. 
N. Michelson, Grayling, Salling, Hanson Co. 
R. W. Smith, Manistee, Louis Sands Salt & Lumber Co. 
D. H. Day, Glen Haven, D. H. Day. 
William F. Gustine, Cadillac, A. F. Anderson. 
J. G. Wylie, Saginaw, Bachelor Timber Co. 
F, A. Diggins, Cadillac, Murphy & Diggins. 
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W. L. Martin, Cheboygan, Embury-Martin Lumber Co. 

H. 8S. Hull, Traverse City, The Oval Wood Dish Co. 

Charles A. Bigelow, Bay City, The Kneeland, Bigelow Co. 

Bruce Odell, Cadillac, Cummer-Diggins Co. 

R. J. Clark, Sault Ste. Marie, Peninsula Bark & Lumber 
Co. 

M. L. Saunders, Cadillac, Cummer-Diggins Co. 

rk. C. Groesbeck, Ludington, Stearns Salt & Lumber Co. 

R. Hanson, Grayling, Salling, Hanson Co. 

A. C. Wells, Menominee, J. W. Wells Lumber Co. 

Guy 8. Brown, Grand Rapids, Likens, Brown, Phelps Co. 

O. L. Larson, Grand Rapids, Likens, Brown, Phelps Co. 

O. J. Smith, Eastlake, R. G. Peters Salt & Lumber Co. 

N. M. Langdon, Mancelona, Antrim Iron Co. 

H. L. Cox, Cheboygan, Embury, Martin Lumber Co. 

F. J. Cobbs, Cadillac, Cadillac Handle Co. 

G. Von Platen, Boyne City, G. Von Platen. 

W. W. Mitchell, Cadillac, Cobbs & Mitchell. 

Charles G. Mitchell, Cadillac, Mitchell Bros. Co. 

J. Sullivan, Kelly Lumber & Shingle Co., Traverse City. 

Bruce Green, Cadillac, Williams Bros. Co. 

=" Danaher, jr., Dollarville, Danaher Hardwood Lum- 
ber Co. 

Harry Nicholls, Charlevoix, Charlevoix Lumber Co. 

Cc. R. Duggan, Fellston, Tindle & Jackson. 

F. A. Kimball, Alpena, Churchill Lumber Co. 

R. B. Gillett, Pellston, Charles Bogardus Land & Lumber 
Co. 

D. M. Kneeland, Lewiston, Michelson-Hanson Lumber Co. 
J. R. Myers, Alpena, Richardson Lumber Co. 

R. H. Rayburn, Alpena, Island Mill Lumber Co. 





Cincinnati the Site of the Sixth Conference—Routine Business and Especially Interesting 
Addresses—Outlines of the First Day’s Proceedings. 





(Special telegram to the AMERICAN LUMBERMAN.) 


CINCINNATI, OHIO, Feb. 6.—The sixth annual meeting 
of the Hardwood Manufacturers’ Association of the 
United States began its sessions in this city today with 
the largest attendance in the history of the organization. 
The early registry showed the presence of nearly 200 
hardwood lumbermen. 

J. B. Ransom, of Nashville, president of the asso- 
ciation, called the convention to order promptly and in- 
troduced Leopold Markbreit, mayor of Cincinnati. The 
mayor, in well chosen phrases, welcomed the lumbermen 
to the Queen City. A. J. Gahagan, of Chattanooga, re- 
sponded to the address of welcome on behalf of the asso- 
ciation, touching upon the high character of the city’s 
civic life, the magnitude of its industries,~its growth in 
fraternal sentiment and its part in the guidance and 
improvement of trade conditions. He was frequently 
interrupted by applause. The mayor thanked the 
speaker for his tribute to the city and its people and 
urged the visitors to repeat their call. He said that if 
they did not see what they wanted all that was necessary 
was for them to ask for it. Both speakers had been 
participants in the Civil War and mutual congratula- 
tions on the present solidity and oneness of the country 
were exchanged. 

Following came the able addresses and reports of the 
president, the secretary, the treasurer and the chief in- 
spector. A. J. Gahagan asked for the appointment of a 
committee to consider the reports of the officers and to 
make recommendations based on them. The gentlemen 
selected to serve as such committee were Mr. Gahagan, 
chairman; George E, W. Luehrmann, R. H. Vansant, 8. 
Lieberman and J. W. Mayhew. After which recess was 
taken. 

The first business of the afternoon session was the 
report of the committee on addresses of the officers, 
submitted by Chairman Gahagan. It recommended that: 
many of the valuable suggestions put forth by the 
president be carried out by special committees to be 
selected. The report was adopted. ; 

Next in order was an able paper on the ‘‘Improve- 
ment of the Inland Waterways of the Country,’’ by Col. 
John L. Vance, of Columbus, Ohio, of the National Riv- 
ers & Harbors Congress. This address showed the neces- 
sity of improving the waterways of the United States. 
The speaker gave figures showing the money spent by 
other countries in improving their waterways, resulting 
in greatly facilitating the movement of heavy commodi- 
ties and lessening the tax upon the railways. Referring 
to the Ohio river he said that it carried more tonnage 
than any other unimproved river in the world, and that 
if it were properly improved the section it serves would 
be the workshop of the world. In his opinion the im- 
provement of the Ohio and Mississippi rivers was de- 


clared as a complement to the Panama canal. The 
thanks of the association was extended to Colonel Vance 
by a rising vote. The colonel left the meeting immedi- 
ately after on account of illness in his family. 

Following Colonel Vance’s address was a paper on 
oak, chair and furniture dimension stock presented by 
Ff. W. Webster, of Decatur, Ala., which gave many prac- 
tical hints as to the best methods of handling such ma- 
terial. The paper was a practical one and to the point, 
ending with-lists of things to do and not to do. 

The timber census of the United States was intro- 
duced by R. 8. Kellogg, of the Forest Service, who 
asked for suggestions as to the work and criticisms 
of the methods of the Forest Service. He said that 
the timber of the United States could be replaced, 
though millions of dollars and many years would be 
required. He contrasted the timber resources of the 
United States with the other items of natural wealth. 
In this connection he said that Canada had only one- 
quarter as much timber as the United States, which 
in spite of all that Canada might furnish must in the 
long run depend upon itself for its future supply. 
He outlined the probable basis for taking the timber 
census. A discussion followed, participated in by R. H. 
Vansant, 8. Lieberman, Frank F. Fee and R. N. Car- 
rier. It was urged that conservation of timber was 
of eventual importance and that lumbermen should 
assist by refraining from putting lumber on stick when 
not needed. After being cut lumber can be held only 
so long without deterioration. Overproduction results 
in evil waste, and wisdom suggests limiting the output 
to the carefully considered needs of the trade. 

This discussion was followed by a ringing talk by 
W. B. Townsend, of the Little River Lumber Com- 
pany, Townsend, Tenn. He pointed out the fertility 
of the upper lands of Tennessee in the point of timber 
production, citing examples of reproduction on land 
swept by eyclone of poplar which had grown to nine- 
teen inches and more in diameter in forty years. He 
said that it is necessary to preserve the leaf mold, but 
to that end fires must be kept out. If that could be 
done lumbermen could handle their*lands so as to pro- 
duce a timber supply for the entire future. The gen- 
erous applause which was accorded the speaker testi- 
fied to the unstinted approval of his remarks. 

The subject of preserving the saplings and young 
trees was introduced by 8. Lieberman, who raised the 
ery of forest preservation. His remarks were brilliant- 
ly seconded by Mr. Townsend, who made a more broad 
application of them. 

The subject of ‘‘Disinterested Appraisement’’ was 
discussed by Everett W. Burchard, of Chicago, who 
gave details of the method of doing this work, ete. 

‘The committees called for by the Gahagan report 
were appointed and the session adjourned, 
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AMERICAN LUMBERMAN. 





NORTHWESTERN HEMLOCK MANUFACTURERS’ ANNUAL. 


Officers’ Reports Show in Detail the Results of the Year’s Work—Trade Conditions Considered—Vigorous 
Campaign for New Members Begun—Bark Question Again in the Foreground—Pine Bureau 
of Grades Does Effective Work in the Hemlock Field—Officers Re-elected. 


MILWAUKEE, WIs., Feb.. 4.—The annual meeting of 
the Northwestern Hemlock Manufacturers’ Associa- 
‘ion was held in the Club room of the’ Pfister hotel 
luesday of this week. The meeting was called to 
der by President George E. Chapman, and after the 
roll call and the reading of the minutes of the last 
meeting President Chapman delivered his annual ad- 
ress as follows: 


A few days ago I was looking over one of thé trade 
papers of about a year ago in which was a report of our last 
annual meeting and I noticed that President Week’s report 
started out with this statement: “In point of. material 
progress and prosperity the year 1906 surpassed any pre- 
vious year.” 

1 would like to start my remarks with a similar state- 
ment but I can not do it and tell the truth. The first six 
months of the last year were all we could ask for. ‘ We had 
good business, fair prices and, until about the middle of the 
year, none of us anticipated any setback, but the last few 
months have been very. disappointing, and some of us have 
felt that the bottom was going out of things. A couple of 
weeks ago I attended a meeting of a bankers’ association 
held at Chippewa Falls. It was a division of the State 
Bankers’ Association made up of bankers in the vicinity of 
Chippewa Falls and Eau Claire. As I looked over their 
program I saw cne subject that was to be discussed that 
caught my eye because of the unusual title and I could not 
make up my mind what it meant. The title of this paper 
was “Who Struck Billy Patterson and With What Did He 
Strike Him?’ I could not see what this had to do with 
banking. What this subject meant was the reason for the 
recent financial flurry that we have experienced and are ex- 
perienecing now. This subject was very ably handled and 
ppt A discussed, and, as you can imagine, there were 
a good many ideas advanced because there were many 
bankers there from the smaller towns and some, also, from 
the larger places, and they not only could not agree as to 
the cause or the weapon, but when the whole thing was 
boiled down the general opinion was that the fault did not 
rest with any individual, any clique or any line of business. 

Going Too Fast. 


It seems to me that one reason for this trouble is that all 
over our entire country, in all lines of business, men have 
been traveling at a very high speed and as the days went 
by we increased that speed until we were going so fast that 
we left the earth and “hit the high spots” only. Some of 
us were not traveling so fast, but the natural result of such 
a condition was that it only took a very small thing to 
make the person who was traveling fastest begin to wobble. 
He lost his speed and went down, striking some of the fel- 
lows who were lower, and like a lot of tenpins we all went 
over. It is very pleasing to note that we have gotten over 
it so quickly. We are on our feet again and are steadying 
ourselves and it will only take a little time to get back to 
a better basis where we can walk on solid earth and not run 
so men? risks as we have. 

I believe that this year, 1908, presents a very bright out- 
look. Most of us have forgotten these hard times; not 
entirely, of course, for there was a good lesson in it—that 
is, to keep on our feet and not get beyond our capabilities in 
our business. 

The last year has been the first under our new constitu- 
tion, which puts us on a somewhat different basis from the 
one we had been using for a number of years. The new 
constitution changed our system of assessing our members 
and the board of directors for the last year were unable to 
figure what the assessment should be. To be on ‘the safe 
side they made it $8 per 1,000,000 feet, which gave us more 
than we needed, and because of a surplus which remained in 
the treasury the second half of the assessment was passed. 
The assessment for next year will have to be larger than it 
wus for the first half of last year. The secretary still 
recommends an assessment of $5, which, he says, was more 
than we paid last year, but I am inclined to think that this 
will not be enough unless we can get in more members. 
The indications are that we will have with us this year all 
our old members, but there will be some curtailment so that 
our total income will not be as much as last year. 


Question of Membership. 


it is very important that we give this question of mem- 
bership more of our individual consideration. We can not 
expect the officers, especially the secretary, to do all the 
Work of increasing the membership. This expense of $5 per 
100,000 feet, of course, does not cover anything in the way 
o! reinspection. That is a question which must be taken 
ul) by each individual with the bureau cf grades of the 
Northern Pine Martufacturers’ Association. The cost of that 
work is $8 per 1,000,000 feet. I know from my own expe- 
rience that the results more than pay for the expense and 
if any of our members have not availed’ themselves of the 
inspection department of the Northern Pine Manufacturers’ 
Association they should not pass it by for another year. 
M:. Rhodes or Mr. Childs will be glad to explain the work 
o' the bureau of grades. This cost, with our assessment of 
> per 1,000,000 feet, means $13 per 1,000,000 feet if you get 
a! of the work there is coming. This may seem large but 
it is not as large as the assessments of a number of other 
associations., The Northern Pine and Yellow Pine associa- 
tions are much larger. This association could not undertake 
this work of inspection and do it at anything like $8 per 
1,000,000 feet for the reason that many of our stocks are 
sinall and the income derived from each would be very 
sinall and the mills are widely scattered so that the travel- 
ing expenses of the inspectors would be very large. Viewing 
the work done by the pine inspectors it can be done at a 
hiuch lower cost per 1,000,000 feet under our present system. 
1 hope every member of our association will get into this 
great movement. It is a good thing. In fact it is the best 
thing that ean be derived from our association work at the 
present time. I believe you all understand that we have a 
committee known as the Bureau of Grades. This committee 
Is per or rather our association is represented, on 
the Bureau of Grades of the Northern Pine Manufacturers’ 
Association by one member, and it is up to him to see that 
the hemlock manufacturers who have signed with the 
Northern Pine Bureau of Grades receive what they are en- 
litled to. The pine association does not have anything -to 
do with our grading rules and if it is advisable to change 
our rules it is up to our committee to do that and accord- 
ingly notify the pine association. 


Hemlock Statistics Important. 

From time to time our secretary asks you for various 
kinds of statistics, more especially on the first of every 
month, for the amount of hemlock shipped during the pre- 
ceding month. He does not’ ask for this information be- 
cause of his personal curiosity but because he is desirous 
of giving each one of our members information which ‘will 
be of value to us. This information, however, is of no value 
if you do not get the January shipments wntil July. The 
only benefit we can get. from such statistics is to have them 
before us as soon as possible. The secretary can “not do 








this unless you make your reports promptly. When these 
requests for reports on your monthly shipments come to 
you they should not be put away and left until the fifteenth 
or twentieth of the month but should be sent in promptly. 
There are other statistics he asks for from time to time 
and I know it is hard for him to get them in time so that 
they will prove of benefit to any of us. I want to urge 
every member to give his replies to these requests for in- 
formation as promptly as he can. You will be benefiting 
yourselves in this way. 
The Credit Rating Bureau. 

I believe that at our semiannual meeting I said something 
regarding the credit rating bureau of the National Lumber 
Manufacturers’ Association. Our association is a member 
of this National association and, therefore, you are members 
of the National association, so that this credit rating bu- 
reau is your work. You are represented by delegates at the 
national conventions and you have a perfect right, through 
your delegates, to say how the work of this bureau shall be 
carried on. As it is your work you ought to take the fullest 
interest in it and you should subscribe and get the so called 
Blue *Book and the special reports which you are entitled 
to.. This department has a branch office with Secretary 
Rhodes, and while I do not suppose Mr. Rhodes has yet a 
complete file of the ratings of all of our customers, he is 
getting them together, and if you send in an inquiry on 
someone whose rating he does not have he gets it from St. 
Louis. The cost of this department is very small. I think 
the credit rating bureau of the National association deserves 
support to the fullest extent and I urge that our members 
get in touch with that part of our work. 

Last Tuesday I attended the annual meeting of the North- 
ern Pine Manufacturers’ Association, more especially to find 
out whether the board of directors of that body would be 
willing to renew our arrangement with them for the services 
of Mr. Rhodes as our secretary. Although I had no au- 
thority to accept their proposition, I am glad to advise you 
that they have offered to continue this work and I have no 
doubt that our new board of directors will continue the 
present arrangement. 

I have already mentioned the subject of new members, 
and it is a question that appeals to me very noone. We 
do not at present represent all the hemlock manufacturers 
in Wisconsin. We ought to, or at least we ought to come 
very close to it. We have made efforts during the year to 
increase our membership and have done so to some extent, 
but not to a point that is satisfactory to our officers. About 
the only way we can do this is through the individual 
efforts of our members, and I would suggest that each mem- 
ber act as a committee of one to secure new members this 
year. If each member should secure one new member we 
would have quite an association. While that probably is 
out of the question, if, by our united efforts, we could in- 
crease our membership forty or fifty it would be well worth 
while and the more members we get inte the association the 
more benefit there will be in it for us. 


At the conclusion of the president’s address Secre- 
tary Rhodes read his annual report, which was as fol- 
lows: 

Secretary’s Report. 

The membership of this association during 1907 consisted 
of seventy-two firms, representing the total sales of 160,- 
977,500 feet of hemlock lumber. These members may. be 
divided as follows: 


ED <a ice ple Sak 0 0'S-6 Ogle &. 4 58S eee hb wee 1 
SY 55 2 5 deh 2G Ras > hank ol we Bla eRe 52 
RR RE ar 2 re eres: 9 pee 11 
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| RNP Ht re ee rst et, a gore aCe ae 72 


Practically all the lumber manufactured by these firms is 
consumed in nine states. 

The product of thirty-seven mills, members of this asso- 
ciation, was graded under the supervision of the bureau of 
grades of the Northern Pine Manufacturers’ Association 
during 1907, representing an output of about 352,000,000 
feet. Twenty-five firms producing both pine and hemlock 
increase the hemlock production under the supervision of 
the bureau of grades to a total of about 420,000,000 feet. 

The new constitution which was adopted a year ago has 
met all requirements, and the manner of basing assessments 
upon estimated sales to be adjusted at the end of the year 
upon actual sales has proven satisfactory. Final settlement 
reports, showing actual sales, have been received from all 
but nine members. 


National Lumber Manufacturers’ Association. 


The fifth annual meeting of the National Lumber Manu- 
facturers’ Association was held at Norfolk, Va., May 28 
and 29. This association was represented by its president, 
George H. Chapman, and F. H. Pardoe. Mr. Pardoe was 
elected the representative of this association on the board 
of governors. Various matters of general interest to the 
lumber manufacturers of the awe wi A were considered. 

It was decided to accept subscriptions to the credit rating 
book from others than members of the manufacttrers’ asso- 
ciations and subscriptions are now accepted from banks, 
jobbers and the public generally at a cost of $40 a year, 
while the cost to members of this association is $30 a year. 
This subscription includes two books annually, with weekly 
correction sheets, and twenty-five special reports without 
extra charge. Twenty-four members of this association 
subscribe for this book and IT am safe in saying that they 
are satisfied with the service. As it is now upon a self- 
sustaining basis, it is constantly being improved and our 
members should more generally support it. There are on 
file in the office of the secretary over 15,000 special reports 
covering buyers of all classes in the territory in which hem- 
lock lumber is marketed. ‘These are as late as it is ‘possible 
to obtain and are issued promptly, upon receipt of inquiries. 

The endowment of a chair of “applied forestry an rac- 
tical lumbering” in the Yale Forest School was one of the 
matters considered at the meeting of the National associa- 
tion, and it was reported that $54,000 had been subscribed 
for this purpose. As the proposed course of jnstruction has 
been taken up at the Yale Forest School, the money collected 
was recently turned over to that institution. 

The next annual meeting of the National Lumber Manufac- 
turers’ Association is to be held in Minneapolis during the lat- 
ter part of June, and it will be attended by lumber manu- 
facturers from all parts of the country. Various matters of 
general interest are to be considered and a cordial invitation 
is extended to the members of our association to attend this 
meeting, full announcement of which will be sent you. 


Gonference.With the Tanners. 


At the last annual meeting a conference was held between 
the representatives of the tanning interests of Wisconsin 
and Michigan and the hemlock manufacturers. The tanners 
were represénted by the following gentlemen : - 

H. C. McConnell, Eagle Tanning Works, Chicago. 

ores Vogel, jr., Pfister & Vogel Leather Company, Mil- 
waukee. 


Cc. J. A. Trostel, Albert Trostel & Sons, Milwaukee. 

Edward Zohriaut, Herman Zohrlaut Leather Company, Mil 
waukee. 

E. C. Thiers, N. R. Allen’s Sons Company, Kenosha, Wis. 

V. A.. Wallin, Wallin Leather Company, Grand Rapids, 


Mich. 

Cc. F. Young, Tanners’ Supply Company, Limited, Grand 
Rapids, Mich. : 

The hemlock manufacturers were represented by the fol- 
lowing gentlemen : 

W. A. Holt, chairman, Holt Lumber Company, Oconto, Wis. 

George H. Chapman, Northwestern Lumber Company, 
Stanley, Wis. 

Andvew R. Week, John R. Week Lumber Company, Stevens 
Point, Wis. 

A. L. Osborn, Medford Lumber Company, Oshkosh, Wis. 

J. J. Lingle, Westboro Lumber Company, Westboro, Wis. 

J. wi Johannes, Jacob Mortenson Comber Company, Wau- 
sau, Ss. 

This conference was held in response to a suggestion made 
by H. C. MeCennell, it being stated that the tanners desired 
to confer with the producers of hemlock bark in relation to 
various questions affecting the business, with the idea that 
some suggestious might result ty which the two interests 
could arrive at a better understanding of the needs of each 
other, and that the hemlock bark which is now being wasted 
might be conserved. Various points of difference between 
the tanners and the bark producers were discussed fully. 
Among other questions taken up were the following: 

“The discrepancies between the weights of bark as shown 
by ~~ original weight and by the weights taken at the tan- 
neries.”’ 

“The extent of dockages of moldy and imperfect bark and 
the reasons for the same.”’ 

“The cost of peeling bark and the inadequate returns: 
the increased cost of labor etc.” 

In reference to the question of weights, it was stated by 
the tanners that the bark, when loaded, is generally heavier 
than when received by them on account of being wet. Upon 
arriving at the tanneries cars are weighed both loaded and 
empty, and it was stated that the stenciled tare of the cars 
seldom agrees with the actual tare, on account of the refuse 
in the cars and dirt shaken off the bark in transit. It was 
also stated that the cars furnished for bark shipments are 
usually old and more or less out of repair, making the accu- 
racy of stenciled weights very doubtful. It was also stated 
that the weights of stakes on gondola cars is not considered 
by the shippers. 

In accordance with the arrangements, Guy C. Smith was 
employed to investigate the conditions under which the ship- 
ments of hemlock bark are weighed on railroad track scales 
and at the tanneries. The expense of this work was borne 
equally by both interests. He was at work over three weeks 
during March and presented a complete report of his find- 
ings, a copy of which was furnished:to all’ our members. 
It developed that some contentions of the tanners regarding 
the causes for discrepancies between their weights and the 
railroad scale weights were well founded, the principal » 
son for such discrepancies being the refuse in the cars. n 
May 28 a conference was held among a number of our mem- 
bers in Milwaukee who are peeling bark, when it was a con- 
sensus of opinion that no further conference should be held 
with the tanners until requested by them. 


Legistation. 


We were instrumental in having introduced before the 
legislature of Wisconsin at its last session a bill placing 
railroad track scales and the methods of weighing cars 
under the supervision of the Wisconsin railway commission. 
This bill became a law, although slightly amended from our 
original ideas. 

At our semiannual meeting in August a resolution was 
adopted authorizing your officers to go before th. railway 
commission and request that body to use the authority con- 
ferred upon it by the law mentioned to have track scales 
properly inspected and to determine whether lumber and 
other forest products were being honestly and fairly weighed 
by the railroad companies. A hearing was held beiore the 
commission at Madison, November 5, at which time the 
secretary fully explained the necessities for the official 
supervision of track scales and gave the details of the 
efforts which we have exerted in behalf of the Northern Pine 
Manufacturers’ Association to secure better railway weights. 
This hearing was attended by representatives of all of the 
Wisconsin railroads and by Mr. Becker, superintendent. of 
the Western Railway Weighing Association. As, a result 
the commission has recently undertaken the official inspec- 
tion of all of the track scales in this state, having appointed 
a state scale inspector and equipped him with the necessary 
paraphernalia for his work. Similar work which has been 
conducted in Minnesota during the entire year has proven 
very efficient. 

After the work of the regular inspection of track scales 
has been established it will be well to take up with the 
railway commission the matter of checking the stenciled 
weight of empty cars. The law, as passed, gives the com- 
mission authority to undertake any effort which may assist’ 
in obtaining the proper weight of freight in carload lots. 
While the state can not undertake the actual weighing of 
loaded cars, it can exercise a close supervision of the meth- 
ods of the same and it will undoubtedly eventually do so. 

It is to be regretted that the committee which was ap- 
pointed by the Wisconsin legislature at the last session to 
investigate the lumber business was not furnished funds to 
conduct its work. There has been so much unjust criticism 
made by politicians and newspaper writers of the lumber 
business during the year that it would be exceedingly grati- 
fying to have a thorough and impartial investigation’ made 
of the business in all its phases in order that the ppblic may 
get the facts. It is needless to say that this organization 
has nothing to fear from such an investigation. 

In this connection the bureau of corperations of the de- 
partment of commerce and labor has been investigating the 
lumber business ‘under the resolution presented in Cengress 
a year ago by Senator Kittredge, of South Dakota. An in- 
vestigation of this sort will be much more satisfactory to 
the lumbermen than any which might be conducted by a 
committee of the state legislature, because the bureau of 
corporations has at its disposal a complete organizatien for 
going to the bottom of an immense industry, such as is the 
lumber business. While the bureau has investigated certain 
phases of the business in some sections of the country, its 
principal object seems to have been to ascertain the amount 
of standing timber owned by the lumber manufacturers of 
the country. and while nothing is known definitely about the 
success which it has achieved in undertaking this appar- 
ently impossible task, it is known that an amendment to 
the regular census bill has just been presented in Congress 
asking for an appropriation and authority for a census of 
the timber resources of the United States, to be taken jointly 
by the Forest Service and the bureau of census. 

It would be of unquestioned value to the lumber producers 
of this country to have definite information. regarding the 
amount of standing timber, and it is believed that such in- 
formation can be obtained with some degree of accuracy by 
the agencies of the government mentioned. If the timber of 
the country is to be exhausted in from twenty-five to thirty- 
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five years, as prominent men have declared, no one ought 
to know that more than those who own stumpage, while if 
on the other hand the resources are adequate for many years’ 
consumption that fact should also be known by the public. 
It is information that will be beneficial to those in the 
business of manufacturing lumber, and if the members of 
this association can view it in that light I would suggest 
that suitable resolutions be adopted at this meeting to be 
sent to the chairman of the various congressional committees 
that have this bill in hand, expressing our hopes that the 
timber census may be authorized. 

On December 11, 1907, were issued jointly by the Forest 
Service and the bureau of census statistics of the lumber 
production of the United States for 1906. Our association 
codperated in this work by assisting in obtaining reports 
of the production of the mills in Minnesota, Wisconsin and 
Michigan. 

It would seem that a census of the timber resources of the 
country would be a doubtful undertaking, but if the com- 
pilation of the statistics’ of lumber production is any cri- 
terion I believe that the two departments of the government 
mentioned can obtain information regarding the amount of 
standing timber which will be nearly accurate. It is not an 


impossible task. ; * 
Car Stake Litigation. 


The committee representing the lumber shippers of the 
country, which has had in charge the case before the Inter- 
state Commerce Commissicn, seeking to require the railroads 
to furnish their flat gondola cars with permanent stakes or 
to compensate the lumber shippers for the cost of wooden 
stakes, has completed its labors and is now pent await- 
ing the decision of the commission. Three different hearings 
were held before the commission, the last beginning October 
16 and continuing for a week. A very strong case was pre- 
sented and on January 9 the arguments were made by the 
attorneys for both sides of the controversy. The ruling of 
the commission may be expected at any time. At the final 
hearing in October this association was represented by the 
secretary. 

Our members were obliged to load a larger number of 
open cars last year than ever before, and the importance of 
winning this suit became more apparent to us than pre- 
viously. Our association was assessed $300 by the National 
Lumber Manufacturers’ Association as its proportion of this 
expense, which has been paid. The executive committee hav- 
ing the case in charge was obliged to employ extra counsel. 
The railroads were represented by about ninety of their best 
attorneys, and, although Attorney Ross has handled the case 
in a commendable manner, it was thought best to give him 
assistance. The general committee is indebted to a consid- 
erable sum, which the lumber shippers of this country must 
pay whether the case is won.or not. As a result of this 
fight the railroads were obliged to allow 500 pounds for the 
weight of car stakes, which saving in itself has amounted 
to many thousands of dollars more than sufficient to cover 
the cost of the whole case. 

Freight Rates. 


In April the Eastern Trunk Line Association announced 
that it would advance rates on lumber originating north and 
west of Chicago to points destined in its territory, which is 
that east of Pittsburg and Buffalo. Two conferences were 
held with Chairman J. P. Tucker, of the Central Freight 
Association, for the purpose of ascertaining exactly what the 
railroads proposed to do. ‘This association was represented 
by W. A. Holt and your secretary. Your committee was able 
to show that the material advance which had been proposed 
would drive much of the business going by rail to the east- 
ern territory to the lakes, and the tariffs which were later 
issued did not contain the advances which had been originally 
planned. The rate was advanced as follows June 1: 


Chieago to New York, 25 cents; old rate, 20 cents. 
Chicago to Philadelphia, 23 cents; old rate, 18 cents. 
Chicago to Baltimore, 22 cents; old rate, 17 cents. 
Chicago to Boston, 27 cents; old rate, 22 cents. 
Chicago to Buffalo, 15 cents; old rate, 12% cents. 
Chicago to Pittsburg, 15 cents; old rate, 12% cents. 
Corresponding advances were made to other points east 
of Pittsburg and Buffalo. Since June 1 the western and 
eastern lines have been trying to agree upon a through rate 
which would be more nearly the basis formerly prevailing of 
30 cents (10 cents from Minneapolis to Chicago and 20 
cents Chicago to New York). This matter has been juggled 
back and forth for several months and in the meantime 
shippers are paying the advanced rates on the sum of the 
two locals effective June 1, but we are now advised by 
W. H. Hosmer, the ‘new chairman of the Western Trunk 
Line Association, that the proposed through tariff from 
Minneapolis to Duluth, and other Minnesota and Wisconsin 
shipping points, to the Atlantic seaboard and other Trunk 
Line territory, is now in the printers’ hands and that it 
quotes rates on a basis of 33 cents from Minneapolis or 
Duluth to New York. The present rate is 35 cents and the 
old rate was 80 cents. A corresponding reduction from 
present rates will be made to other eastern points. ; 
As a result of, the advance to the eastern Trunk Line 
territory the lines of the Central Traffic Association, repre- 
senting those between Pittsburg and Buffalo on the east and 
Chicago on the west, decided that they would have to have 
more money for hauling lumber and the following advances 
were made June 1: 


Chicago’ to Indianapolis, 9 cents; old rate, 8 cents. 

Chicago to Detroit, 10 cents; old rate, 9 cents. 

Chicago to Cleveland, 12 cents; old rate, 10 cents. 

Chicago to Cincinnati, 12 cents; old rate, 10 cents. 

Corresponding advances were made at other Central Traf- 
fic Association points. 

The eastern and western lines have had a number of 
conferences during the year looking to the reinstatement of 
the old basis into a through tariff to Central Traffic Associ- 
ation points on business originating in the northwest, with 
a result that the proposed through basis has now been 
checked in and a meeting will be held February 5 or 6 to 
completely revise the new tariff and order its publication at 
the earliest legal date. It is said that this new tariff prac- 
tically restores the rates existing before June 1 from north- 
western originating points to the Central territory. How- 
ever, we have had so much misinformation regarding this 
matter and the traffic men themselves have been so utterly 
at sea that it is impossible to tell what will be done until 
the tariff is finally issued. 

We were first informed by Chairman Tucker that the 
advance to the east was necessitated by an order from the 
Interstate Commerce Commission to the effect that all special 
commodity tariffs must be withdrawn and that lumber was 
being placed upon the classification. When this matter 
was called to the attention of the commission it was found 
that no such order had been issued. 

A hearing was held before the railway commission of 
Wisconsin at Madison, September 24, of the demand of the 
pulp manufacturers for a reduction of the tariff on pulp- 
wood. It was at first believed that our membership would 
be generally interested in opposing any reduction in the 
rate on pulpwood because of the effect that it might have 
upon the rate on hemlock logs transported for lumber. A 
number of the hemlock manufacturers interested in the 
matter attended the hearing but took no part in the dis- 
cussion. Circular letters issued by the secretary developed 
the fact that there was a wide difference of opinion amo: 
our members upon the merits of this case and it was deeme 
best to not commit the association to any particular side 
of the controversy at that time. It was at one time feared 
that instead of ordering a reduction in the rate on pulp 
the commission might permit an increase in the rate on 
saw logs, but this has not been done and the final decision 
is still pending. 

In General. 


This association is asked to adopt resolutions requesting 
the Forest Service of the United States government to use 
a part of the eer Z granted it by Congress for the 
establishment, of a wood testing laboratory ir the forest 


é 
school of the Minnesota University. The Forest Service is 
putting in wood testing laboratories in various parts of 
the country and as the forest school of the Minnesota i\Univer- 
sity is a well equipped institution, having a large class, 
there tare, no good reason why we should not favor this 
request. 

We are asked to install an exhibit of hemlock lumber in 
the National Lumber & Building Material exposition to be 
held in Chicago February 10 to 15 under the auspices of the 
Illinois Lumber Dealers’ Association. In this connection I 
would say that the merits of hemlock lumber were presented 
to the dealers attending the meeting of the Northwestern 
Lumbermen’s Association in Minneapolis January 15 by 
Eugene Shaw, who not only submitted samples of hemlock 
finish but furnished a liberal supply of hemlock cider, which 
was dispensed by the W. O. Barndt Lumber Company to all 
visiting applicants. ° 

Hemlock lumber is entitled to a more general and favor- 
able recognition at the hands of the retailer and consumer 
than it receives. There seems to be a prejudice against the 
wood, based on ignorance of it, and created in years past 
by the fierce competition with pine. As a result hemlock 
sells only when ft is much cheaper in price than any of its 
competitors. It can be easily demonstrated that for many 
purposes for which common lumber is used hemlock is the 
a and in many respects the superior of either northern 
of southern pine. I have heard many dealers say that they 
can not sell hemlock as such without difficulty, but when it 
is called pine, or mixed with pine, it is accepted without 
question. 

It would seem to be a proper function of this organization 
to undertake a campaign of advertising in order that the 
public may be educated as to the merits which hemlock really 
possesses. A little work of this kind conducted along con- 
servative lines will accomplish great goad. 

The organizations of the lumbermen on the Pacific coast 
have come to the conclusion, as a result of the fight in 
which they have been engaged with the railroads, that a 
transportation company should not be allowed to change 
freight rates at their pleasure, frequently resulting in great 
injury to the industries affected, and we are asked to favor 
the legislation now before Congress requiring railroads to 
obtain the consent of the Interstate Commerce Commission 
before changing freight rates. 

The manufacturers of hemlock, both members of this asso- 
ciation and others, to the number of about 125 met in mass 
meeting in this room on December 3 at the call of President 
Chapman for a een discussion of market conditions. The 
meeting was an interesting aud effective one and was an illus- 
tration of the benefits to be derived from maintaining an 
organization of this kind through which the producers of 
hemlock lumber can be gotten together promptly when the 
emergency requires it. At this meeting the following resolu- 
tions were adopted : 

WHEREAS, It is well recognized that all business conditions 
are seriously disturbed: and 

WHEREAS, Lumber manufacturers especially recognize the 
importance of the movement toward the conservation of the 
forest resources of the country, which is being earnestly 
promoted by the present administration ; and 

WHEREAS, The demand for forest products must necessarily 
be very materially reduced below the normal; be it therefore 

Resolved, That we, lumber manufacturers of Minnesota, 
Michigan and Wisconsin, assembled in meeting in Milwaukee, 
Wis.,. December 3, 1907, recommend that the production of 
all forest products for the ensuing year shall be curtailed at 
least 50 vercent. 

Resolved, That we believe this movement will prevent a 
wasteful sacrifice of valuable timber resources, and in view 
of the stocks of lumber now on hand we believe that 60 
percent of the production of last year will be considerably 
more thar sufficient to supply the demand which is certain 
to prevail under present conditions ; and be it also ; 

Resolved, That our confidence in the fundamental sound- 
ness of the financial institutions of the country is unshaken 
but that it is important that suitable action should promptly 
be taken by Congress to provide some safe means by which 
our credit system may be able to respond to the vastly large 
requirements of commerce. 

The secretary has issued during the year such circular let- 
ters as it has been his privilege to publish. Our freight 
rate books are still practically correct, but as soon as there 
is any change in rates these books will be revised and 
reprinted. 

The bureau of grades of the Northern Pine Manufacturers’ 
Association requested the Illinois Lumber Dealers’ As- 
sociation to appoint a committee to investigate the work 
of the bureau and to report to its members on the manner 
in which the manufacturers strive to arrive at uniformity 
in the grades of their stock. This committee made a trip 
to a number of pine mills as the guests of the bureau dur- 
ing the summer and its report expresses satisfaction with 
the manner in which the work is conducted and confidence 
in the competency and impartiality of the service. In 1906 
a committee representing the Northwestern Lumbermen’s 
Association, composed of retail dealers in North Dakota, 
South Dakota, Iowa and Minnesota, made a similar report 
after a thorough investigation. 

It is now proposed to invite the Wisconsin retailers’ 
association to appoint a committee to become the guests of 
the bureau during the coming season and to make a trip 
among both the pine and hemlock mills for the ‘purpose 
of reporting its views of this work and any recommecs dations 
for its improvement with changes in the specifications for 
the grades which it may think best. This work is all in 
the line of education and indicates to the retail dealers our 
sincere desire to consider their interests and treat them 
with perfect fairness. 

At the last annual meeting the assessment for membership 
was fixed at $8 a million feet of actual sales, to be paid in 
two semiannual payments. At the midsummer meeting it 
was found that the money received from the first semiannual 
assessment would be sufficient to provide for the running ex- 
penses of the association for the remainder of the year, 
and the directors voted to pass the second semiannual 
assessment, thereby reducing the total cost of membership 
for the year from $8. to . This has given us sufficient 
funds for the rather limited efforts we have exerted and 
we now have a small balance in the treasury, but on 
account of the sales during the last three months of the 
year being much less than our members had any reason 
to expect they would be, total sales for the year did not 
amount to the estimates upon which the assessments were 
levied and twenty-five members overpaid us to the total 
amount of $194.40. These members are entitled to these 
refunds and this will have to be paid from the first money 
received on the new year’s assessment or credited to their 
aecounts. The expense of conducting this association is 
extremely small compared with the benefits derived and it 
is believed that an assessment of $5 a million on actual 
sales will be sufficient to take care of the current expenses 
during the year unless some unforeseen emergency should 


arise. 
B. F. McMILLAN, 
A. L. OSBorRN, 
SEORGE H. Hor, 
ANDREW R. WEEK. 
N. J. QUINLAN. 

This report was accepted and placed on file. 

President Chapman appointéd a nominating commit- 
tee as follows: O. W. Brightman, chairman; J. J. 
Lingle and W. J. Wagstaff. 

The reports of the treasurer, auditor and the finan- 
cial report of the secretary were then read, accepted 
and placed on file, after which Secretary Rhodes read 
his report on market conditions, which was substan- 
tially the same as that read at the annual meeting of 
the Northern Pine Manufacturers’ Association. 

Secretary Rhodes read. a letter from F. H. Pardoe, 





relating to the work of the inspection department of 
the* Northern Pine Manufacturers’ Association, com- 
mending the efforts of the department and urging the 
importance of an extension of its work among the 
hemlock manufacturers. 

This concluded the business before the forenoon ses- 
sion and a recess was taken until 2:30 p. m. 

WEDNESDAY AFTERNOON. 


Upon reconvening in the afternoon Chief Inspector 
Childs, of the Northern Pine Manufacturers’ Associa- 
tion, presented his report, which was as follows: 


Hemlock Inspection. 
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During the year twelve hemlock plants joined the bureau 
of grades and fifteen withdrew. One-half or more of those 
who withdrew did so because their stocks were exhausted 
and there was nothing to inspect. At the end of 1907 there 
were thirty exclusively hemlock and twenty mixed pine and 
hemlock making in all fifty-two plants handling 
hemlock in Wisconsin and the northwestern peninsula of 
Michigan that had their grades under the supervision of 
the grading bureau and, so far as I have been able to learn, 
they are all satisfied that they received benefits from this 
inspection service far in excess of the cast. 

One of the most annoying features of our work among the 
hemlock plants is our inability to always find grades to 
inspect when our inspectors visit plants. Unlike pine, 
hemlock as a rule is not subdivided into the final grades 
until it is shipped and there is seldom found an assortment 
of dressed grades of hemlock stock in sheds that an 
inspector can examine as usually can be done at pine 
plants. The great we? of hemlock manufacturers pile 
their No. 1 and No. 2 grades together and the greater part 
of inch stock is resawed from 2-inch at time of shipment. 
Unless an inspector is on the ground while hemlock is 
being moved his chances for ascertaining how the plant 
visited is making its grades is poor. When these condi- 
tions confront us our inspectors are instructed to overhaul 
lumber whenever they can do so and instruct the yard grad- 
ers in making association grades. This can not always be 
done, for frequently the yard men are away or working on 
hardwood so that the opportunity for instructing is blocked 
in every direction. 


Notice of Inspection. 


For the last year our inspectors have been sending notice 
a few days in advance of intended inspections so that the 
manufactures can prepare for the coming of the inspector 
by hurrying or.delaying a shipment a day or two, as the 
case may be, that the inspector may have something to 
inspect when he comes. If each plant would make it a 
point to try to find something for our inspectors to look 
at when notice of an intended inspection is received and 
coéperate with them in producing favorable conditions for 
inspection the advantages derived would be in proportion 
to the favorable conditions produced. It is a well recog- 
nized trade condition that when sales are slow, the produc- 
tion large and demand light buyers are more critical, the 
lines are drawn closer and complaints and claims are more 
frequent. Under such conditions careless grading will breed 
trouble beyond the fondest expectations. 

It pays to be careful in grading lumber. It may seem a 
little slow and expensive at the time, but the extra expense 
of inspecting and adjusting a claim on a carload of lumber 
will often more than offset the cost of a little extra care 
exercised in making the grade right at the time of shipment 
on many carloads. 


Satisfaction in Even Grades. : 


An uneven grade, though averaging high, will not give 
the satisfaction that an even grade does that runs close 
to the low line. A buyer receiving an uneven grade will 
compare the pieces above with the pieces below grade. He 
knows that the two kinds do not belong in the same grade, 
and unless he is well posted he naturally looks at the com 
parison from a buyer’s standpoint and concludes that the 
seller would not be foolish enough to ship stock better 
and worth more money than was ordered and invoiced, and 
that the best must be a fair sample of the grade specified 
and none too good for him. As a result he writes and tells 
the shipper all about the pieces below grade, including in 
his claim the greater part of the stock.that is really on 
grade and which does not compare favorably with the stock 
above grade, which he does not consider worth mentioning 
to any great extent. If both the lumber above and below 
grade is kept out, the broken, jagged and worthless ends 
trimmed off, so that the stock as a whole has a merchant 
able appearance, there should and probably would be very 


few complaints. 
Standard Established. 

The grading rules promulgated by the Northwestern Hen 
lock anufacturers’ Association and exemplified by th: 
inspectors of the bureau of grades have established a stand 
ard of grades for pine and hemlock lumber that is general); 
recognized the country over. They have been so recognize: 
by the various construction departments of the Unite 
States government, such as the army, navy and engineeriny 
departments, and copies of our grading rules are being 
frequently ordered by the officers of these departments fo 
their information. e are constantly receiving requisitions 
for them from nearly all kinds of manufacturing establish 
ments using pine and hemlock lumber, while the retail 
yard dealers, as a rule, are willing to accept our inspections 
for the adjustment of claims and frequently apply for an 
— before the shipper does. 

ith uniform rules of grading as a basis for values so 
thoroughly established and generally recognized it would 
seem all important that every producer of pine and hemlock 
lumber should use the greatest diligence in making and 
maintaining the grades by which his stock of lumber mus‘ 
be finally judged and adjusted. 


-President Chapman called attention to the fact that 
Seeretary C. F. Lusk, of the Wisconsin Hardwood 
Manufacturers’ Association, was present and would be 
glad to get in touch with any manufacturers of hard- 
wood desirous of joining the sister association. 

A. L. Osborn offered a resolution favoring the 
establishment of a timber testing station as follows: 
TIMBER TESTING LABORATORY. 


WHEREAS, The lumbermen and manufacturers of the lake 
region think they should make the best of use of the present 
supply of timber; and 

HEREAS, The high price of lumber in general and the 
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increasing scarcity of some species in particular make the 
substitution of inferior species and the more economic use 
of the valuable species a great desideratum for the lumber- 
men and manufacturers ; and 

WHEREAS, The field of this association is not covered at 
present by any of the established timber testing laboratories, 
which are thought to be the best means of accomplishing the 
ends desired; it is hereby 

Resolved, That it is the sense of this meeting that a 
laboratory for the testing of. the timber grown and used in 
the territory covered by this association should be estab- 
lished at the Minnesota Forest School, and that ‘the United 
States Forest Service be asked to codperate with the said 
school in the establishment of such a laboratory; and be it 
further 

Resolved, That the secretary of this association send a 
copy of this resolution to the secretary of agriculture, the 
United States forester and to the Minnesota Forest School. 

Mr. McCullough introduced a resolution as follows: 

WHEREAS, It is estimated by Gifford Pinchot, chief of the 
Forest Service, that the timber resources of this country 
will be exhausted in thirty-five years at the present rate of 
consumption, and 

WHEREAS, The consumption of lumber has increased dur- 
ing the last few years and the value of standing timber has 
materially appreciated, and 

WueErEASs, There is general ignorance regarding the amount 
of standing timber in this country, information which we 
believe should be had with some degree of accuracy; be it 
therefore ‘ 

Resolved, That we, the members of the Northwestern 
Hemlock Manufacturers’ Association, in annual —a as- 
sembled in Milwaukee, Wis., this 4th day of February, 1908, 
respectfully urge upon Congress the adoption of an amend- 
ment to the bill providing for the thirteenth census, author- 
izing a census of the timber resources of the United States 
to be taken jointly by the Forest Service and the bureau of 
the census. af 

Resolved, That a copy of this resolution be sent to the 
chairman of the committees on census and forestry of both 
the senate and the house of representatives. 

Both of the foregoing resolutions carried unani- 
mously. : : 

A. L. Osborn brought up the matter of thickness of 
hemlock lumber and offered a motion to the effect that 
the matter of width and thickness of manufactured 
hemlock be investigated through the bureau of grades 
by sending out inquiries to each member of the asso- 
ciation who is manufacturing hemlock to find out 
what members consider the standards of width and 
thickness and that on receiving the information the 
secretary embody the result in a report to the mem- 
bers of the association and that at the next semi- 
annual meeting there be made a report from the 
bureau of grades as to the desirability of the associa- 
tion adopting standards of width and thickness or 
any other proper report. 

This motion produced considerable discussion and on 
being asked how this matter was handled by the 
bureau of grades, Chief Inspector Childs stated that 
the bureau of grades had to handle claims arising 
from this source in whatever might seem to be the 
best way under existing circumstances; that as a 
matter of fact it had no authority to handle such 
claims at all. 

The next subject coming up for discussion was the 
question of whether or not the association should 
maintain an exhibit at the Illinois Lumber Dealers’ 
convention and owing to the lack of sufficient time 
in which to make arrangements no definite action 
was taken favoring such an exhibit. 

The next subject of discussion was the commission 
to be paid for the sale of hemlock lumber. Secre- 
tary Rhodes stated that the question of the advisa- 
bility of paying $7.50 a car had arisen. A motion 
was offered by J. J. Lingle to the effect that the asso- 
ciation expressed itself as in favor of a commission of 
30 cents a thousand feet. For the.sake of getting 
this motion before the convention it was seconded 
by Frank Snell, who thereupon spoke against the 
resolution and advocated a percentage arrangement, 
which he said would be more satisfactory to the sales- 
men and would cause him to work harder in the 
interests of the manufacturers if his remuneration 
were on that basis. After some discussion this mo- 
tion was put and lost, after which Mr. Snell offered a 
motion that a committee of three be appointed to 
confer with a similar committee from the Northwest- 
ern Lumber & Sash & Door Traveling Salesmen’s 
Association to discuss the question of commission 
and make recommendations to the association on this 
subject. On being put to a vote this motion also 
lost. 

The next feature of the program was a brief gen- 
eral discussion of market conditions which, although 
not portraying a satisfactory condition at present, 
indicated a prevailing hope that conditions will im- 
prove before long. In this connection Mr. Bright- 
man suggested that he had been worried a good deal 
by a question which he believed had arisen in the 
minds of some other members of the association, that 
of how a concern can hold its timber and help the 
forestry movement and at the same time pay taxes 
on its standing timber of 2% percent without going 
into bankruptcy. - 

At the conclusion of the general discussion Presi- 
dent Chapman called for the report of the nominat- 
ing committee, which was presented as follows: 

We, your committee on nominations, place before you the 
names of your present officers for reélection as follows : 

President—George H. Chapman. 

Vice president—A. L. Osborn. 

Treasurer—B. W. Davis. 

Directors—W. C. Landon, George E. Foster and’ W. O. 
sarndt. 

A motion was offered that the report of the com- 
mittee be received and accepted and that the secretary 
cast the unanimous ballot of the association for the 
nominees named. The motion carried and Secretary 
Rhodes declared the nominees named in the commit- 
tee’s report duly elected for the ensuing year. 

The nominating committee had failed to name 
members of the bureau of grades for the year, but 
on behalf of the committee Mr. Brightman moved 
that the old bureau of grades be continued for 1908 


and the motion carried, the following mémbers there- 
by being reélected to serve on the bureau: Eugene 
Shaw, F. H. Pardoe, George E. Foster, J. J. Lingle 
and C. A. Goodman. 

President Chapman expressed himself as in one way 
regretting that he had been reélected to the presi: 
dency of the association, saying that he felt that the 
honor should have been conferred on someone else, but 
nevertheless he appreciated it and promised to en- 
deavor to discharge his, duties faithfully during his 
term of office. 

The question of meeting the expenses of the asso- 
ciation during the current year called. for some dis- 
cussion, which was participated in by A. L. Osborn, 
W. H. Roddis, J. H. Johannes and others, and on mo- 
tion it was finally ordered that the directors be in- 
structed to declare an assessment of $5 per 1,000,000 
feet to meet the current expenses of the association. 

A. L. Osborn suggested that it might be well to con- 
sider the matter of peeling hemlock bark, remarking 
that in the experience of his company the profit from 
the bark industry had been entirely on the tanners’ 
side. Some discussion of this subject resulted, the 
prevailing opinion being that at prices which could be 
obtained for hemlock bark there is no profit in that 
feature of the business. 

This concluded the business before the meeting, 
which thereupon adjourned. 

Attendance. 

W. E. Allen, Milwaukee. 

Robert Blackburn, Milwaukee. 

O. W. Brightman, Wausaukee, Bird & Wells Lbr. Co. 

T. A. Bruett, Milwaukee, Wilbur Lbr. Co. 

Harry N. Carter, Eau Claire, Daniel Shaw Lbr. Co. 

S. W. Chambers, Eau Claire, North Western Lbr. Co. 

George H. Chapman, Stanley, North Western Lbr. Co. 

R. C. Cooke, Milwaukee. 

H. S. Childs, Minneapolis, Minn. 

C. C. Collins, Madison, Collins Bros.’ Lbr. Co. 


E. C. Crawford, Oshkosh, The Morgan Co. 

B. W. Davis, Phillips, John R. Davis Lbr. Co. 

John R. Davis, Phillips, John R. Davis Lbr. Co. 

G. W. Earle, Hermansville, Mich., Wis. Land & Lbr. Co. 

E. E. Finney, Marshfield, Marshfield Land & Lbr. Co. 

R. G. Flanders, Oconto, Holt Lbr. Co. 

George E. Foster, Mellen, Foster-Latimer Lbr. Co. 

F. Fuller, Oshkosh, Edwards Lbr. Co. 

W. W. Gamble, Rib Falls, Wausau Lbr. Co. 

Harry Garbutt, Janesville. 

John Geiger, Oshkosh, Paine Lbr, Co. 

H. L. Hart, Mason, White River Lbr. Co. 

H. H. Heineman, Heineman, Heineman Lbr. Co. 

W. B. Heinemann, Wausau, B. Heinemann Lbr. Co. 

P. W. Hollister, Oshkosh, Hollister, Amos & Cog. 

S. R. Hollister, Oshkosh, Hollister, Amos & Col 

J. H. Johannes, Wausau, Jacob Mortenson Lbr. Co. 
P William C. Klann, Milwaukee, Rietbrock Land & Lbr. 
*o. 
o. ae Krueger, Minneapolis, Minn., Chicago Lumber & 
Coal Co. 
— Lachmund, Milwaukee, Secy. Wis. Lumbermen’s 
Assn. 

J. J. Lingle, Westboro, Westboro Lbr. Co. 

Charles F, Lusk, Staley, Asst. Secy. Hardwood Lumber 
Manufacturers of Wisconsin. 

Hiram McCullough, Chicago, Ill., Brooks & Ross Lbr. Co. 

M. P. McCullough, Schofield, Brooks & Ross Lbr. Co. 

George M. Maxson, Milwaukee, Cooper & Maxson Lbr. Co. 

J. P. Miller, Minneapolis, Minn., Minneapolis Cedar & 
Lbr. Co. 

H. W. Moore, Fond du Lac, Moore & Galloway Lbr. Co. 

George P. Noble, Milwaukee, Noble-Blackburn Lbr. Co. 

A. R. Owen, Owen, John 8S. Owen Lbr. Co. 

James O. Callaghan, Norway, Mich., O. C. Lbr. Co. 

J. T. Phillips, Green Bay, Diamond Lbr. Co. 

W. E. Priestley, Milwaukee. 

M. J. Quinlan, Soperton, Menominee Bay Shore Lbr. Co. 

J. E. Rhodes, Minneapolis, Minn., Secy. Northwestern 
Hemlock Mfrs.’ Assn. 

G. C. Robson, Chicago, Ill., C. H. Worcester Co. 

W. H. Roddis, Marshfield, Roddis Lbr. & Veneer Co. 

W. A. Schneider, Milwaukee, Brooks & Ross Lhbr. Co. 

J. C. Smith, Wausau. . 

Frank N. Snell, Milwaukee. 

F. L. Tibbits, Milwaukee, Tibbits-Cameron Lbr. Co. 

Cc. C. Huber, Tomahawk, Bradley Co. 

W. J. Wagstaff, Oshkosh, W. J. Wagstaff. 

F. E. Worden, Oshkosh, F. E. Worden Lbr. Co. 





CONDITIONS IN THE YELLOW POPLAR DISTRICT. 


ASHLAND, Kyv., Feb. 1.—By_ right of conquest lum- 
bermen should have had the privilege of naming this 
section. Their selection, if logically made, would 
have been ‘‘The Yellow Poplar District.’’ By reason 
of long association much the same result has been ac- 
complished for the Ashland district that has been and 
now is regarded by lumbermen as a source of poplar 
production. 


Of the Old Guard. 


Thirty years ago the Ohio river from Catlettsburg 
to Ironton was lined on either side with small mills, 
nearly all of which were cutting poplar exclusively. 
Of these oldtime plants and their owners few remain. 
The most conspicuous examples are R. H. Vansant 
and J. W. Kitchen, who joimed forces years ago and 
now are one of the greatest factors in the production 
of poplar in this district, operating under the firm 
name of Vansant, Kitchen & Co. 

The ranks of yellow poplar producers have not been 
recruited as fast as decimated. The fundamental 
reason has been that the raw supply of poplar has 
not been available in sufficient quantities to give em- 
ployment to new blood and capital. The record of pop- 
lar production during the last five years spows this 
conclusively. It has required more ingenuity, more 
daring, more capital and more labor to reach far ‘back 
into the fastnesses of the Oumberland mountains for 
poplar timber than many were in position to ‘supply. 
Seeking the line of least resistance many of the one- 
time poplar lumber producers have turned their at- 
tention to other woods or engaged in other lines of 
business. 

One of the Younger Concerns. 


In contrast with the oldest poplar men of the ‘‘ Ash- 
land District’’ it is timely to mention one of the 
youngest. A few years ago the writer met R. G. 
Page at South Bend, Ind., where he was engaged in 
the retail and jobbing business under the firm name 
of Page & Martin, later as the R. G. Page Lumber 
Company. About a year ago he transferred his busi- 
ness to Ashland, having become interested in timber 
lands in the Big Sandy river district in Kentucky. 

When in South Bend Mr. Page was known as one 
of the ‘‘Good Indians’’ and certainly lost none of his 
popular traits during the moving process. He has 
taken to the manufacture of lumber so naturally, and 
has devoted himself to the new ideas so thoroughly 
that even the oldest old timers speak highly of his 
accomplishments. 


Lumbermen Worthy of the Name. 


More and more lumbermen are learning the lesson 
of their interdependence. An operator—not of the 
Ashland district—said recently: ‘‘I hate to see a fine 
body of timber mangled. This can be done in the 
woods, while being cut or after placed in the yard. 
Every time I see an incompetent in charge of a plant 
I want to take him by the seruff of the neck, lift him 
out and put some one else in charge. “ Call it egotism 
if you want to. Now, it doesn’t matter to me whether 
the concern is making money or not; it is his slovenly 
methods I am kicking about.’’ 

Why not call it professional pride? Lumbering is 
a profession and one that has been mastered complete- 
ly by far too few of those engaged in it. 

The R. G. Page Lumber Company has two mills on 
the Big Sandy branch of the Chesapeake & Ohio rail- 
road. Both of these mills are now in operation. In 
addition to this manufacturing interest Mr. Page is 
a heavy stockholder in the Licking River Lumber 
Company, with mill at Farmers, Ky. The mill is 
closed and advantage is being taken of the shutdown 
to install a new band mill. 





Repairing at Coal Grove. 

Only the shipping and repair crews of the Yellow 
Poplar Lumber Company are now active. The saw 
mill is shut down as usual at this season. The ear- 
riages are being equipped with new steam setworks 
and other renewals are being instailed. Advantage 
has been taken of the recent lull in demand to refloor 
the alleys and make such other alterations as desired. 


Poplar Trade Conditions. 


‘*Recent lull’’ is used advisedly. Reports from all 
the lumbermen im this section are to the same effect 
and the ‘‘effect’’ is that there has been a material 
improvement in demand. To judge by the inquiries 
received, there is every prospect for a fair trade. If 
contrasted with the volume of business during the 
rush months ‘of 1907 the present demand is light. It 
is sufficiently strong, however, to justify expectation 
of a sizable business later. 

Upper grades are in good request and stocks are be- 
low the. quantities usually held at this season. In 
some of the lower grades have been light accumula- 
tions, brought about by certain classes of trade turn- 
ing to other sources for supplies. Nearly all ship 
ments being made now are composed of the higher 
qualities, firsts and seconds, panel and selects. No. 1 
common is holding its own but the lower grades are 
not so active. 

Active River Mills. 

In the Ashland district the new mill of the W. H. 
Dawkins Lumber Company at Ironton, Ohio, is about 
the only one that is being operated steadily. This is 
a new plant built to replace the one destroyed by fire 
last year. The destruction of the old mill resulted in 
an accumulation of logs which must be sawed to pre- 
vent deterioration. The mill owned by this company 
at Foley, W. Va., also is being operated. The W. H. 
Dawkins Lumber Company owns a mill at Saginaw, 
N. C., which has been closed for several months. W. E, 
Berger stated that the company had received more in- 
quiries in the last two weeks than it had since the 
slump occurred. Many of these feelers later developed 
into orders, some of which are now being shipped. 


Danger in Overproduction. 

So far as trade conditions are concerned, R. H. Van- 
sant said his firm was well satisfied with conditions 
in the poplar field. The movement lately, he stated, 
had been heavier. Apparently buyers have made thor- 
ough canvasses of the field and concluded that one 
item of lumber, at least, was in light supply and that 
was upper grade poplar. Relative to the future he 
thought lumbermen should proceed cautiously. Over- 
production im one line would have an adverse effect 
on all other competitive woods. ‘‘The thing to do,’’ he 
said, ‘‘is to sit tight and watch out for breakers.’’ 

General Revival. 

Nearly all the principal industries of Ashland have 
resumed work, the saw mills excepted, and this is not 
their active season. All of the steel plants except two 
furnaces are being operated. This includes the rod, 
nail and wire mills. These works shut down in Oc- 
tober and reopened January 1. At the time work was 
resumed it was said there were orders sufficient to keep 
them going two or three weeks. Now it is said they 
have business ahéad sufficient to keep them running 
four months. 

The Ashland Coal & Iron Company’s furnaces are 
closed. This concern did not shut down during the 
1893 depression. From all sides, however, come state- 
ments of gradual resumption and declarations, also, 
to go slow and be governed by developments. This 
shows a willingness provided the other fellow will 
come half way. 
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LATEST NEWS OF LUMBER: ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Events in Prospect—Two Meetings in Texas—Minor Association Annuals—Preparations for Conventions East and West. 


COMING ASSOCIATION MEETINGS. 


Announcements of coming association meetings, giv- 
ing dates and places, may be found on page 31. 
OPI I I I SI 


SECRETARY GORSUCH RE-ELECTED. 


Harry A. Gorsuch, of Kansas City, Mo., the well 
known secretary of the Southwestern Lumbermen’s As- 
sociation, has béen reélected to the secretaryship for the 
ensuing year by the board of directors of that organiza- 
tion. 





MISSISSIPPI ASSOCIATION ANNUAL. 


A call has been issued for the annual meeting of the 
Mississippi Pine -Association. The date assigned is 
March 12. The headquarters of*the convention will be 
at the Hotel Hattiesburg, Hattiesburg, Miss. Two ses- 
sions will be held at which the routine business of the 
association will be conducted, including the election 
of officers and directors, appointments of regular com- 
mittees etc. A detailed program for the event will be 
mailed to members before the date of the annual. 

S. M. Acree, Vicegerent Snark for that jurisdiction, 
will hold a concatenation in connection with the annual 
on the evening of March 12. 

ee ei iil 


ASSOCIATION MEETING MAY BE HELD AT 
MILL. 


BIRMINGHAM, ALA., Feb. 6.—Secretary Eddy, of the 
Alabama Lumber Manufacturers’ Association, states 
that a meeting of the association will be held this month, 
but the time and place have not been decided upon. At 
the last meeting it was decided to accept the invitation 
of some millman and have the meeting at one of the 
mills, but so far the invitation has not been forthcoming. 





CENTRAL INDIANA RETAILERS HOLD ANNUAL 
MEETING. 


INDIANAPOLIS, IND., Feb. 4.—The Central Indiana 
Retail Lumber Dealers’ Association, composed of retail 
dealers in the northern part of this state, held its an- 
nual meeting at Logansport last Thursday. General 
discussions on questions of importance to lumbermen 
and a banquet composed the program. H. T. Thompson, 
of the Thompson Lumber Company, Logansport, was 
elected president. Other officers elected were: W..H. 
Cline, Tipton, vice president; Arthur Wiley, Elwood, 
secretary and treasurer. The next meeting will be held 
at Tipton. About twenty-five members were present at 
the meeting. 





COLUMBUS LUMBERMEN ORGANIZE CREDIT 
ASSOCIATION. 


CoLuMBus, OHIO, Feb. 4.—The Lumber Dealers’ 
Credit Association was incorporated last week by A. J. 
Fox, Charles I. Stouffer, Sanford Headley, Orchard 
Brandon and C. D. Shoemaker to take the place of the 
Lumbermen’s Credit Association of Columbus, dis- 
banded several months ago. The new corporation will 
have a capital of $1,000 and will be conducted on dif- 
ferent lines from the older organization. While one of 
its principal objects will be to watch credits it will 
also look after other matters connected with the lumber 
business. The organization of the association will be 
completed this week by the election of officers, including 
a board of directors. B. G. Watson, secretary of the 
Columbus Association of Credit Men, will be secretary 
of the new concern and the headquarters will be in 
the new First National Bank building. Mr. Watson, 
through his long connection with credit work, is amply 
capable of taking up the work. A board of directors 
has been partly selected. 





MANUFACTURERS TO HOLD FINAL ORGANIZA- 
TION MEETING. 


Houston, TEx., Feb. 4.—No definite program has 
been outlined for the manufacturers’ association meet- 
ing, to take place in Houston, Saturday, February 
8, as the large amount of business to be accomplished 
at the meeting will preclude a long regular program. 
This is the final organization meeting, at which time 
the members of the association will vote upon the names 
handed them by the executive committee for officers of 
the association for the ensuing year. 

At the last meeting, which was held in Beaumont, No- 
vem 30, a committee was appointed composed of the 
following well known members of the manufacturing 
fraternity: F. H. Kieth, Beaumont; A. W. Miller, 
Galveston; J. W. Link, Orange; W. W. Cameron, Waco; 
W. T. Whiteman, Caro. These men were asked to meet 
and prepare a slate of those whom they considered best 
fitted to perform the duties of officers of the new asso- 
ciation, and to hand this list to the members to be 
voted upon at the next meeting. A list was accord- 
ingly prepared, making selection for five vice presi- 
dents, a secretary, a treasurer and ten directors. The 
committee was unable to decide upon a man for presi- 
dent and this matter will be left to the meeting next 
Saturday. 

The general expression of opinion among the mem- 
bers of the association has been in favor of Lynch 
Davidson, of Houston, for president, as he is one of the 
prime movers in the founding of the association, and his 
position and personality fit him for the office better 
than any other available man. He has steadily refused 


man will have to be selected at the coming meeting. 

For the important position of secretary several names 
have been mentioned, and it is a question which will be 
elected by the general vote. 

That a much larger attendance will be present at the 
meeting February 8 than at either of the previous meet- 
ings there can be no doubt, as the association has become 
more intimately known and the members have been 
steadily drumming up the manufacturers for a good 
attendance. The enrollment of members is expected to 
be considerably increased. An outline program will be 
prepared for the meeting, affairs pertaining to the 
manufacturer will be discussed and plans will be laid 
for starting the important work that the association has 
been intended to undertake. 





TEXAS RETAILERS’ ANNUAL. 


Secretary Sam T. Swinford, of the Lumbermen’s Asso- 
ciation of Texas, is already making elaborate prepara- 
tions for the annual meeting of that body, to be held 
in Dallas April 14, 15 and 16. Mr. Swinford has.a long 
time held to the opinion that the preparations and read- 
ing and discussion of papers on important subjects 
should be the main feature of these annual gatherings. 
He is not yet in a position to state a positive and defi- 
nite program, but he has gotten far enough along with 
it to make a preliminary announcement of a tentative 
program at least. 

On the first day of the meeting it is planned to have 
four papers read, and Mr. Swinford already has the 
personal consent of Justice John Woodward, of the 
supreme court of New York, to be present with a learned 


SAM T. SWINFORD, SECRETARY OF THE LUMBER- 
MENS’ ASSOCIATION OF TEXAS. 


discussion on some feature of the law which will be 
of particular interest to lumbermen. Only the enforced 
duties of court sessions in New York can possibly inter- 
vene and prevent the judge’s attendance. Justice Wood- 
ward is one of the soundest thinkers sitting on the 
supreme bench of any state and should it be possible 
for him to be in Dallas those who will attend the annual 
meeting will have a rare treat. 

The Hon. Francis M. Cockrell, of the Interstate Com- 
merce Commission, has been invited to prepare and read 
a@ paper on some timely subject, and personally has con- 
sented if his duties will permit. 

The Hon. Allison Mayfield, chairman of the Railway 
Commission of Texas, has positively consented to be 
present and read a paper, as also has W. E. Green, vice 
president and general manager of the Trinity & Brazos 
Valley Railroad Company. 

Should Mr. Swinford carry out his present plans the 
entire first day of the meeting, Tuesday, April 14, will 
be devoted to the reading of these papers and their dis- 
cussion. On the second , Fo the reports of the president 
and secretary will be read, and papers will be read by a 
lumber manufacturer, by a wholesale lumberman and by 
a retail lumberman. The individuals who will read these 
papers have not yet yet been picked out, but Mr. Swin- 
ford is determined on the matter of having such papers 
prepared. That portion of Wednesday, April 15, not 
taken up by the reading of the papers mentioned will be 
given over to a discussion ‘‘For the Good of All Lum- 
bermen.’’ It is Mr. Swinford’s idea that all of the 
entertainment of every name or nature will be arranged 
to occur on Thursday, April 16. 

It is expected that the meeting will be the largest 

dthering of lumbermen that will ever have convened in 


the office and it is believed that some other worthythe southwest. 


‘ 





CONNECTICUT LUMBERMEN TO MEET. 


NEw HAVEN, CONN., Jan. 29.—The sixteenth annual 
meeting of the Lumber Dealers’ Association of Connecti- 
cut will be held in the rooms of the Builders’ Exchange, 
Chamber of Commerce building, 763 Chapel street, New 
Haven, Conn., Tuesday, February 18, 1908, at 10 
o’clock. The regular business of the meeting will con- 
sist of the reports of the work done during the last 
year and the election of officers: President, vice presi- 
dent, secretary and treasurer, four directors to serve 
for three years, an insurance director, delegates to rep- 
resent the association in the Eastern States Retail Lum- 
ber Dealers’ Association and to fill any vacancy that 
may occur. 

Members are requested to notify the secretary in 
advance of any subject which they may desire to have 
discussed at the meeting, so that it may be given a 
place in the order of business. 

An executive session will be held to discuss special 
subjects which may be suggested. 

A most cordial invitation is extended to all regular 
dealers in the state who are not members, and to all 
wholesale firms and their representatives to be present 
at this meeting. 

Each and every member is urged to attend this meet- 
ing and to extend a cordial invitation to the dealer not 
a member in his vicinity to accompany him. 

F. W. Bocarpvus, President. ° 
W. L. Damon, Vice President. 
Louis A. MANSFIELD, Secretary and Treasurer. 





TIME AND PROGRAM OF ANNUAL MEETING. 


EVANSVILLE, IND., Feb. 3.—A meeting of the Retail 
Lumber Dealers’ Association of West Kentucky & 
Tennessee was held at the Unsona hotel at Fulton, Ky., 
and a large number of prominent lumber dealers were 
present. The object of the meeting was to arrange the 
time and program for the annual meeting, which will 
be held at Paducah, Ky., February 21 and 22, at which 
meeting officers will be elected for the ensuing year. A 
banquet was given in honor of the visitors at Fulton 
and a jolly good time was reported. The Paducah meet- 
ing promises to be one of the largest in the history of 
the association. 





FURTHER ARRANGEMENTS FOR ENTERTAIN- 
MENT OF LUMBERMEN AT TACOMA. 


TacoMA, WASH., Feb. 3.—Further arrangements for 
the entertainment of the lumbermen and their wives 
who are to be in Tacoma, February 27, 28, 29, were 
made at a meeting of the local lumbermen Tuesday at 
the Elks’ Club. Local committees reported the progress 
of their work and only the minor details remain to be 
worked out. R. L. McCormick, secretary of the Weyer- 
haeuser Timber Company, has been selected by the lum- 
bermen to deliver the address of welcome Thursday, 
February 27, to the visitors. W. A. Whitman, local 
sales agent of the Tacoma Mill Company, was delegated 
to arrange for street cars for the sightseeing trips 
about the city, and J. G. Dickson, of the Mineral Lake 
Lumber Company, will act with Mr. Whitman to ar- 
range for a steamer trip about the upper Sound. Henry 
Hewitt, jr., will deliver an address for the local lum- 
berthen at the big banquet which is to take place 
February 29 at Masonic Temple. All local arrange- 
ments for this banquet are practically complete and 
it will be one of the most notable affairs in the history 
of this city. Special entertainment is being provided 
for the wives of the visitors, which is to include a 
luncheon at the Tacoma Country Club, a theater party, 
sightseeing trips and other features. Local lumbermen 
believe this convention of the Western Retail Lumber 
Dealers’ Association, which has honored Tacoma by 
selecting it as its meeting place, will be the most suc- 
cessful the association has ever held. 





ADJOURNED ANNUAL MEETING OF LARCH 
AND PINE MEN. 


KALISPELL, Mont., Feb. 3.—The ‘adjourned annual 
meeting of the Montana Larch & Pine Manufacturers’ 
Association convened in the association rooms Tuesday, 
January 28, at 2 p.m. The meeting was called to order 
by President H. G. Miller. The following company 
representatives were present: 

J. Miller, Idaho Lumber Company. 

. C. Neffner, Enterprise Lumber Company. 

Cc. A. Weil and W. G. Naundorf, Bureka Lumber Company. 
H. G. Miller, Kalispell Lumber Company. 

H. F. Jessups, Jessup Milling Company. 

W. E. Wells, M. J. McCabe and J. Peacha, Somers Lum 
r Company. 

B. P. Bartleson, State Lumber Company. 

W. O. Hutchinson, Hutchinson Lumber Company. 
Westburg Lumber Company. 

James A. Coram, Coram Lumber Company. 

A. L. Jordan, A. L. Jordan Lumber Company. 

Report and recommendations of the executive com- 
mittee were submitted. The report of the special rate 
committee was given verbally by H. G. Miller. There 
being no new business the members entered into a gen- 
eral discussion regarding market conditions and the out- 
look in 1908, in which several interesting ideas were 
advanced. 

The scale of wages to be in force for the ensuing 
year was discussed and a committee of three was ap- 
pointed by the chair to investigate the wage scale and 
recommend a scale of wages that would be fair to 
employer and employee. The recommendations of the 
committee will be submitted at a meeting to be called 
soon, 
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NOTABLE GATHERING OF WESTERN PINE 
MANUFACTURERS. 
(Special telegram to the AMERICAN LUMBERMAN.) 

SPOKANE, WASH., Feb. 5.—The largest meeting in the 
history of the Western Pine Manufacturers’ Association 
was held here today, over eighty lumber manufacturers 
of the Inland Empire being in attendance. A feature of 
the meeting was the unusually large gathering of lumber 
manufacturers from eastern Oregon and Montana. The 
annual address of President W. C. Ufford exhaustively 
and thoroughly covered the lumber situation throughout 
the Inland Empire, taking into consideration the fight 
which has been made for a reduction of eastbound 
lumber freight rates from this section. 

The address of President Ufford was followed by the 
report of Secretary Kellogg, and the reports of the grad- 
ing, railroad and legislative committees. The members 
of the association then listened to a lengthy address 
by R. J. Menz, of Seattle, on the subject of the evils 
resulting from cancelation of orders and at the close of 
this address strong resolutions condemning this practice 
were unanimously adopted. The sentiment expressed in 
most of the addresses at this meeting was that the 
manufacturers should be conservative and that with a 
reasonable reduction in production the normal demand 
would take care of the entire output during the coming 
year. A feature which was dwelt upon in many of the 
addresses was the unusually large local demand which 
would strengthen the market and would enable the 
manufacturers to maintain prices which would at least 
keep their mills in operation and would probably yield 
them some profit. The railway construction now going 
on throughout the western states was discussed at con- 
siderable length and it was felt that this would help 
the market to a considerable extent. Country building 
resulting from the prosperity of the farmers throughout 
the Inland Empire was also looked upon as a most favor- 
able indication of a good spring business. 

The new officers of the association elected were as fol- 
lows: 

H. P. Svendsen, North Yakima, Wash., president. 

George Stoddard, La Grande, Ore., vice president. 

O. J. Wolson, Spokane, Wash., treasurer. 

R. A. Kellogg, Spokane, Wash., secretary. 

Vicegerent George W. Hoag initiated sixty-two new 
members into the Order of Hoo-Hoo on Wednesday even- 
ing, after which a joint banquet of the Hoo-Hoo and 
the members of the association was held at the Daven- 
port hotel. A large number of ladies were present at 
this banquet. Former President Ufford presided as 
toastmaster, and Mayor Morre, of Spokane, and many 
prominent lumbermen responded to toasts. 

Late this afternoon about fifty of the representatives 
who attended the convention went on a special train to 
Potlatch, Ida., in response to the invitation of the Pot- 
latch Lumber Company sent through Assistant Manager 
A. W. Laird. This party will spend the next day or two 
inspecting the mammoth plant. 

The convention was one of the most successful ever 
held and it is believed that as a result of the action 
taken, the lumber business in the Inland Empire will show 
material improvement. 





PREPARE FOR ANNUAL MEETING AND BAN- 
QUE 


PORTLAND, ORE., Feb. 4.—Preparations for the annual 
meeting and banquet of the Oregon & Washington Lum- 
ber Manufacturers’ Association are progressing splen- 
didly and the details will soon have been outlined. The 
banquet will be held in the evening of February 15 at 
. place to be selected soon. N. E. Ayer, of the St. 
Johns Lumber Company; W. W. Clark, of the Clark & 
Wilson Lumber Company, and J. P. Keating, of the 
Spaulding Logging Company, have been appointed a 
committee in charge of the banquet and they have gone 
to work with a will to bring about the best possible 
esult. Secretary A. B. Wastell is giving the committee 
‘very possible assistance and it is understood that menu 
ards of the most unique pattern, symbolic of the great 
ndustry represented, will greet the banqueters. 

Pursuant to action of the association at regular meet- 
ng January 18, a meeting of the nominating committee 
vas held at the association’s office January 27, at 2 

. m., and the following members of this association 
vere nominated as candidates for directors and names 
osted for the information of the entire membership: 

L. J. Wentworth, Portland Lumber Company, Portland. 

F. C, Enero. Peninsula Lumber compere Portland. 
ct Buehner, Eastern & Western Lumber Company, 

4. Dixon, Booth-Kelly Lumber Company, Eugene. 
paieorse T. Gerlinger, Willamette Valley Lumber Company, 
“ > D. Kingsley, Bridal Veil Lumbering Company, Bridal 

eil. 

E. B. Hazen, Tongue Point Lumber Company, Astoria. 

Election of directors.will occur at the annual meeting, 
February 15. 


BRITISH COLUMBIA LUMBERMEN ORGANIZE. 

Prince Rupert, B. C., Jan. 23.—A meeting was held 
January 15, at Port Essington, British Columbia, by the 
lumbermen of that district, to discuss prices ete., for 
the coming season, the result being that an association 
was formed with eight charter members, namely: 

W. B. Stephenson, jr., manager British Columbia Tie & 
Timber Compan 


o Cc. A. Dun we ‘accountant British Columbia Tie & Timber 
omp: 


any. 
G. Cunningham, president R. Cunningham Saw Mill Com- 
n 





y. 

one G. Harris, secretary R. Cunningham Saw Mill Com- 
ny. 

con 8. Lothian, superintendent R. Cunningham Saw Mill 
mpany. 
J. M. McKinnon, manager Swanson Bay Saw Mill. 
C. W. Peck, manager gg eee Saw Mill. 
A. Y. Johnson, Patterson Timber Company. 


The meeting was held in the office of R. Cunningham 





& Son. Mr. Dunlop was voted to the chair, and after 
briefly introducing matters a general discussion followed 
dealing with the condition of the market. The associa- 
tion will be known as the Northern British Columbia 
Lumber Manufacturers’ Association. Upon the motion 
of Mr. Harris, seconded by Mr. Cunningham, W. B. 
Stephenson was elected president unanimously, Mr. Dun- 
lop being elected secretary. 

It was decided to hold another meeting next month, 
and a charter will be applied for at once. 





HARDWOOD INSPECTION CONFERENCE. 


New York, Feb. 4.—The hardwood conference be- 
tween delegates of the eastern lumber organizations and 
the National Hardwood Lumber Association was held 
at the Hotel Astor January 29 and 30, and the meeting 
was well attended and went immediately to business. 
James Sherlock Davis, president of the New York Lum- 
ber Trade Association, called the meeting to order and 
in a few words welcomed the lumber representatives. He 
was chosen chairman of the meeting, and J. D. Crary, 
secretary® Earl Palmer, of the National Hardwood Lum- 
ber Association, offered the following resolution, which 
was unanimously adopted: 


WHEREAS, Owing to the multiplicity of conflicting stand- 
ards now in effect for the inspection of hardwood lumber, 
a condition of confusion exists in the hardwood lumber trade 
which is entirely absent in lines of trade involving commodi- 
ties for which well — standards of quality have 
long been established; an 

WHEREAS, This condition not only renders the results 
from transactions in hardwood lumber uncertain, and there- 
fore unsatisfactory to those engaged therein, but is also a 
standing reflection upon the intel _— of the members of 
the hardwood trade; therefore be it 

Resolved, That it is the unanimous belief of the delegates 
assembled at this conference that the establishment and 
maintenance of a single and universal standard for the in- 
spection of hardwood lumber is demanded by the existing 
condition, and when accomplished will result in great 
benefit to the entire hardwood lumber trade. 


After informal discussion a subcommittee consisting of 
delegates of the following associations was appointed 
to go into the matter of inspection and report: National 
Hardwood Lumber: Association; Eastern States Retail 
Lumber Dealers’ Association; Lumber Exchange of 
Baltimore; Boston associations; Buffalo Hardwood Ex- 
change; Retail Lumber Dealers’ Association of Philadel- 
phia; Lumber Dealers’ Association of Connecticut; 
Westchester association; Pittsburg Wholesale Lumber 
Dealers’ Association ;‘ New: York Lumber Trade Associa- 
fion; New Jersey Lumbermen’s Protective Association. 

The rest of the meeting was held in executive session 
and nothing further has been given out for publication, 
but the trade will undoubtedly shortly hear of whatever 
action has been taken. . It is. expected that the confer- 
ence will result in a set of inspection rules that will 
meet with the approval of the hardwood wholesalers as 
well as the buyers in this market and. thereby relieve one 
difficulty which has been so prominent in the matter of 
hardwood purchases for some time. The associations 
represented and. the delegates appointed to act for the 
associations are as follows: 


The National Hardwood Lumber. Association : 

Earl Palmer, Paducah,- Ky. 

Theo Fathauer, Chicago. 

F. F. h, Chicago. 

J. V. Stimson, Huntingburg, Ind. 
J. M. Pritchard, ee is, Ind. 
F. A. Diggins, Cadillac, Mich. 
George A. Burgess, Memphis, Tenn. 

Eastern States Retail Lumber Dealers’ Association : 
Richard 8. White, New York, president. 

Hardwood Sub Club of Boston: 
John B.- Bugbee, Holt & Bugbee. 
F. . Lawrence, Lawrence Wiggin. 

Lumber Trade Club of Boston: 
John M. Woods, J. M. Woods & Co. 

Howard C. Morse, Blacker & Shepard Company. 

Massachusetts Wholesale Lumber Dealers’ Association : 
Frank W. Lawrence, Lawrence & Wiggin. 

H. W. Blanchard, Blanchard Lumber Company. 

Hardwood Lumber Exchange of Buffalo: 

I. N. Stewart, I. N. Stewart & Bro. 
Orson B. Yeager. 

Retail Lumber Dealers’ Association of Philadelphia: 

W. H. Lear. 


Benjamin Stoker. 
Hugh Mcllvain, J. G. Mcilvain & Co. 
Lumbermen’s Exchange of Philadelphia: 
W. H. Lear. 
© &. eae. F -» Boice Lumber Company. 
Hugh Mclivain, J. G. MclIivain & Co. 
B. C. Currie, jr. 
Lumber onan of Baltimore: 
Richard W. ice, Price & Heald. 
Lumber Dealers’ Association of Connecticut : 
W. H. Judd, Getman & Judd, Stamford. 
BE. H. Barnum, New Haven. 
Building Material Men’s Association of Westchester : 
E. M. Yerkes, Yonkers. 
Retail Lumber Dealers’ Association of State of New York: 
R. B. Overbaugh, Saugerties. 
Pittsburg Wholesale Lumber Dealers’ Association : 
1, #. Balsley, Willson Bros. Lumber Company. 
New Jersey Lumbermen’s Protective Association : 
I. P. Vanderbeek, Vanderbeek & Sons, Jersey City. 
New York Lumber Trade Association : 
J. Sherlock Davis, president. 
Patrick Moore, Moore Bros., New York. 
Charles F. Fischer, C. F. Fischer Lumber Company. 
Charles M. Grant, Woodstock Company. 
Henry Cape. 
Robert W. Higbie, R. W. Bite Comgeny. 
Waldron Williams, I. T. Williams & Sons. 
W. F. Clarke, Ferguson & Clarke, Brooklyn. 





SPECIAL MEETING OF MEMPHIS CLUB. 


MEMPHIS, TENN., Feb. 4.—An important meeting of 
the Lumbermen’s Club was called at the Hotel Gayoso 
Saturday at 1 o’clock. The attendance was large and 
,the usual luncheon was served. George C. Ehemann, 
the newly elected president, was in the chair and pre- 
sided in an able manner. The meeting was called for the 
specific purpose of considering certain matters in con- 
nection with the hearing of the case of the E. Sond- 
heimer Company vs. the Illinois Central and other rail- 
road companies, in which the Lumbermen’s Club some 


time ago filed an intervening petition, thus becoming 
joint defendant with the railroad companies. This 
hearing began in the federal court in this city Monday, 
February 3. The discussion rested mainly upon the 
best method of procedure and satisfactory plans were 
outlined, but these will not be given out for publica- 
tion as the lumbermen do not care to show their hand 
too fully before the railroads have committed them- 
selves to some extent. 

The conference between the committees of the Lum- 
bermen’s Club and Memphis Freight Bureau and the 
officials of the roads which have announced their inten- 
tion of withdrawing the reconsignment rates has not 
yet been arranged. An effort was made to have such a 
conference January 31, but no definite announcement 
has yet been made. The committee of the Lumber- 
men’s Club, appointed with full power to act for the 
best interest of that organization, is composed of A. L. 
Foster, chairman; E. E, Taenzer, W. B. Morgan, W. A. 
Ransom and James E. Stark. The Memphis Freight 
Bureau, which was asked to act in conjunction with the 
Lumbermen’s Club, has appointed the following com- 
mittee: George D. Burgess, chairman; A. L. Foster, 
W. S. Darnell, Isaac Wright and George O. Friedel. 

The only other business attended to at this meeting 
was the announcement of the standing committees for 
the year and the election of three new members, as fol- 
lows: TT. H. Welch, manager of the Hugh McLean 
Lumber Company, in this city; J. D. Allen, jr., of the 
J. W. Thompson Lumber Company, and C. L. Willey, 
who runs a large saw mill and veneer plant in Mem- 
phis. This brings the membership to the highest notch 
in the history of the organization. 

The standing committees appointed are: 

Entertainment—C. D. Hendrickson, chairman; L. P. Ar- 
thur, W. A. Ransom, L. C. Nolan, U. 8. Lambert. 

Statistics—A. L. Foster, chairman; W. DB. Heyser, F. A. 
Conkling, M. B. Cooper, J. R. Blair. 

Law and insurance—George D. Burgess, chairman; F. E. 
Gary, F. B. Robertson, J. W. Thompson, HB. B. Taenzer. 

River and rail—James BD. Stark, chairman; W. L. Cren- 
shaw, C. S. Gladden, W. B. Morgan, F. BE. Stonebraker. 

Membership—W. 8S. Darnell, chairman; W. Dickson, 
P. H. Ravisies, G. F. Riel, J. F. Mclntyre. 

Publicity—George W. Fooshe, chairman; O. M. Krebs, 
E. E. Sweet, W. A. Stark, G. M. Brasfield. 

Resolutions—W. R. Barksdale, chairman; S. B. Anderson, 
E. E. Goodlander, W. H. Russe, R. J. Darnell. 





MISSISSIPPI PINE MEN’S ANNUAL. 


On Thursday, March 12, the Mississippi Pine Asso- 
ciation will hold its annual meeting at Hattiesburg, Miss. 
The officers of the association are J. F. Wilder, presi- 
dent, Epps; T. L. O’Donnell, first vice president, San- 
ford; Frank E. Park, seeond vice president, Gandsi; 
W. C. Rodgers, treasurer, Hattiesburg, and Ewing A. 
Walker, secretary, Hattiesburg. The successors to these 
officers will be elected, reports will be received and com- 
mittees appointed for the ensuing year at the forth- 
coming meeting. An interesting program is being pre- 
pared, one feature of which is a Hoo-Hoo concatenation 
to be held on the evening of the date of the meeting 
under the auspices of 8. N. Acree, Vicegerent. 

Accompanying the notice of this meeting is a report 
on shipments and sales of the members of the associa- 
tion for December, 1907, It has been compiled from 
reports of eighty-four firms and companies. It shows 
shipments of 7,645,089 feet to domestic markets, out- 
side of Mississippi; 651,435 feet into the state, and 
7,894,009 feet exported. Interior shipments show a de- 
crease of 72 percent from the shipments of December, 
1906; local shipments a decrease of 42 percent, and 
export shipments a decrease of 41 percent. The sales 
show less decrease than do shipments. The table show- 
ing shipments to the domestic trade with percentages 
of increase or decrease compared with the year previous 
is as follows: 

Percent Percent 





MATERIAL— Shipped. increase. decrease. 
WE ii 6b 04h te2.0 ebn90do4 867,321 oe 61 
Ce Be ts 6 po aloo pe ad hanese 1,339,167 oe 58 
OME c05 56.40.0008 dns 60 286,161 7 
7 ER Sa a 348,552 an 89 
EEE cs ap ab oct pa aranes ode 180,000 ain Tr 
DEE KG.che cecaisece tpaws 337,284 oe 43 
ar te 436,776 i 18 
|” ay a eres 227,151 26 <u 
DOPOD GAM oo ccc ccccacscce 340,758 21 
= se 204,114 42 ea 
Finish ....... $ 45,408 2 19 
Partition . 81 ee 
Shipla et 4 
PEED « co cee ecsevescae 2,893,86' ve 67 

TN TEEs ain ho nck phan 7,645,089 ee 72 


The report also goes into the mill cut during Decem- 
ber and the two previous months. During October the 
average running time of the mills was fifteen days; in 
November ten days and in December five days. The total 
reported production during December was 8,891,385 feet, 
while shipments were 16,190,533 feet. Sixty-three mills 
reported at the end of the month total stocks on hand 
of 27,903,528 feet. 





EXCELLENCE IN MECHANICS EXEMPLIFIED. 


The Lima Locomotive & Machine Company, Lima, 
Ohio, has issued its No. 15 catalog, which is ready for 
distribution. The catalog is handsomely illustrated 
throughout and not only tells of the advantages of the 
machines turned out by this company but also gives 
illustrations of the various departments of the factory, 
showing the high grade.of wWorkmanskip given:all such 
machines. A number of the photographs reprodueed in 
this catalog are of locomotives which have been sent to 
variots parts of the world, where the test made of them 
has been unusually heavy and under which these loco- 
motives have shown themselves to be of unusual merit. 
This catalog will be furnished to all those interested on 
application at the office of the company at Lima, Ohio. 
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TIDINGS OF THE TRADE FROM A GREAT LUMBER CENTER. 


Movements of People From All Sections of the Country—lItems. of Interest in Hardwood Circles—Important Meeting of Lumbermen’s Club. 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Feb. 6.—The St. Louis Furniture 
Board of Trade, in order to induce country retail buyers 
to trade in this city, has set the week beginning Febru- 
ary 17 for its entertainment and invitations have been 
sent to all retail furniture sellers asking them to come 
to St. Louis for that week, when they will be the guests 
of the organization. February 18 and 19 the visitors 
will be entertained at the theaters and February 20 a 
banquet will be given at the Jefferson hotel, which will 
be headquarters for the week. The organization, as an 
especial inducement, has offered to pay the return rail- 
road fare of its guests. 

Vice President Nixon, of the Frisco system, announces 
tltat the road will be governed by rules of the Master 
Car Builders’ Association, as revised June, 1907, relat- 
ing to the advertising matter on railway equipment, and 
will not accept for billing cars on which advertisements 
have been placed by shippers loading them. When con- 
necting lines offer to this company at junction points 
cars in interchange on which advertisements have been 
pasted or tacked, such delivery will be accepted as 
authority to bill such delivering line for the cost of 
removing the signs from the equipment. 

Secretary George H. Morgan, of the Merchants’ Ex- 
change, shows in his report on the tonnage of St. Louis 
that 47,820,685 tons of freight were received at and 
shipped from St. Louis in 1907. This was an increase 
of 2,339,107 tons over 1906 and of 8,308,587 tons over 
1905. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, left for California this week to be gone some 
time. 

C. A. Ramsey, of the Nashville Lumber Company, is 
in this city from the mill this week. He says business 
at Nashville is mov ing along nicely. 

Frederick Weyerhaeuser, J. P. Weyerhaeuser, C. A. 
Weyerhaeuser and F. C. Denkman, of the Rock Island 
Sash & Door Works, were in this city this week inspect- 
ing the new plant of the St. Louis Sash & Door Works. 

J. F. Allen, of the Empire Lumber Company, Jackson, 
Mich., was a St. Louis visitor this week. 

Frank Shields, of the Long-Bell Lumber Company, 
gave a dinner at Kansas City last week to the St. Louis 
delegation in attendance at the meeting of the South- 
western Lumbermen’s Association. 

Tom C. Whitmarsh, of the W. T. Ferguson Lumber 
Company, was in Carbondale, IIl., this week. 

C. M. MeDaris, of the lkerguson-MeDaris Lumber 
Company, returned this week from a trip to the north- 
west. 

W. E. Grady, who has been making an extended trip 
in the west and south, returned this week well pleased 
with his trip. 

C. J. Mansfield, of the Arkansas Lumber Company, 
has returned to the mills at Warren, Ark. 





ST. LOUIS HARDWOOD NEWS. 


Sr. Louis, Mo., Feb. 4.—The Lumbermen’s Exchange 
will move next week from the Security building to the 
Lumbermen’s building. R. F. Krebs, representing the 
exeeutive committee, called at Secretary Bush’s office 
this week to’make arrangements for the transfer. The 
new rooms are on the ninth floor and will adjoin the 
rooms of the St. Louis Retail Lumbermen’s Association 
on one side and the rooms of the newly organized Lum- 
bermen’s club on the other. The headquarters of the 
retailer’s association will be moved to the new quarters 
week after next. Following is the amount of lumber 
handled by the Lumbermen’s Exchange during January: 





Feet. 

es ID OUI isi o's nano baw ieeen sé. bee beeen 145,518 
PTT TIT TTT Te 2,038 
I INI 5 6.S\5, 5/0! oe nkayeg 8 Sw MieO8. 6.6.5) dum Siac bowie 54,034 
ee RAE rere ere eee 44,665 
(CA ae ee ene See een en Oboe eee Ses 14,762 
NN ca alae eis ork Bie ein aed, Oe Mae RRL Woe eater mone 17,541 
SII i6.hi.s. a.m a.9 .0-4:4)6-4:014'9:0 40,0 iby 4 0 8,Sre eae EO Sse Olea 2,914 
Ng hora ni G5: Baia, 8 bid v6 ain hoe ebb. Sane 6 abe wR 6,128 
NI 94 eceuAlan ee 5. 430:6ii Mk .onu ale au: anh bN ata D ae Abe ONE 1,046 
SPOT re ere Re ee ee ee 67,006 
RS a Chins i alta ata ase alee ett eulgi andl aibids tea, Sneha ae aaa 6,145 
0 Oe a Aare eee eer er eo ee ee 52,610 
NE EI. ian Gs ed sc ers dorednicas Sea enn eee 37,224 
RE a ee ee ee ee ere eS 1,064 
IND aia 514-5504 dats a alo, eared Bios sae atin a 453,093 


Robert W. Hunt & Co. have established their St. Louis 
office, which is in charge of C. W. Gennett, jr., at 1445 
Syndicate Trust building. They have arranged to locate 
their chemical and cement laboratory in the same build- 
ing. 

Lewis Doster, secretary of the National Hardwood 
Manufacturers’ Association, was in St. Louis this week. 

R. I. Rainey, of the International Hardwood Lumber 
Company, says business has shown some improvement so 
far as his company is concerned. He has sold several 
carloads this week. 

BR. W. Blumer, sales manager of the Lothman Cypress 
Company, has returned from a ten days’ selling trip in 
the northwest. He got several good orders and says that 
the cypress business is showing gradual improvement. 

Charles Thomas, of the Thomas & Proetz Hardwood 
Lumber Company, is satisfied that trade is getting bet- 
ter all the time, although the improvement is not rapid. 
His firm has disposed of several carloads this week. 

L. M. Borgess, sales manager of the Steele & Hibbard 
Lumber Company, reports a better condition of the hard- 
wood market. He says that the demand has es up 
and prices are holding firm. 

Theodore Plummer reports business still dull but 


slightly improved over last week, with indications that 
the improvement will continue. 

George Cottrill, of the American ‘Hardwood Lumber 
Company, says his company has sold several carloads of 
lumber this year. 

Joseph Hafner, of the Hafner Manufacturing Com- 
pany, says that trade with his company is better this 
week. 

W. W. Dings, of the Garetson-Greason Lumber Com- 
pany, has returned from a ten days’ selling trip in the 
west, where he disposed of several carloads of gum and 
other hardwoods. 

George Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, has not had a good Janu- 
ary trade, but February seems to be starting out better. 

The Little Lumber Company, aceording to Edward §8. 
Little, is getting its share of business. 

R. F. Krebs reports trade quiet, but expect# business 
to liven up materially this month. 

Many hardwood dealers are in Cincinnati this week 
attending the convention of the Hardwood Manufactur- 
ers’ Association of the United States. 

George Hibbard, of the Steele & Hibbard Lumber 
Company, was in the east this week and inquired of a 
large buyer why the latter never came to St. Louis for 
cheap lumber. The buyer said he never thought there 
was much lumber in St. Louis. Mr. Hibbard told the 
gentleman that between 75,000,000 and 100,00,000 feet 
of dry hardwood was always in stock at the St. Louis 
yards, combined with unexcelled shipping facilities. Mr. 
Hibbard has made up an approximate estimate of the 
stock on hand in St. Louis yards. The result is as given 
below: 







Feet. 

Lothman. Cypress Company. .........cccsiccece 15,000,000 
Thomas & Proetz Lumber Company............. 6,000,000 
American Hardwood Lumber Company.......... 6,000,000 
Steele & Hibbard Lumber Company............. 6,500,000 
Piameper Taber Commane... ....ccccccqecceces 2,000,000 
Bonsack, Tagmber Company. oso ocaccccicccccssecs 3,000,000 
G. H. Barnes Hardwood Lumber Company....... 1,500,000 
Krug Lumber Company.......... AE ER ee 1,500,000 
Gram & Noser Lumber Company..............+. 1,000,000 
Teckemeyer & Wehinger Lumber Company....... 3,000,000 
Giese & Henselmeier Lumber Company.......:.. 2,000,000 
John F. Seobee Lumber Company.............. 1,000,000 
Massengale Lumber Company................+- 3,000,000 
ie Me Ms 5: Aen es 0:@ soa i iaitusinly 6 te WE ss nap Noha dale 1,000,000 
BR. FP. Hrebs Lumber Company.......cscccccccces 500,000 
F. C. Moore Lumber Company.................. 500,000 
G. H. Marting Lumber Company................ 3,500,000 
Druhe Hardwood Lumber Company............. 2,000,000 
Mosberger Lumber Company..............-..2.% 1,000,000 
O'Reilly Lumber Company. .......ccccccccccces 2,000,000 
I I I WEI ono cnn0s0010 3 010: 036 10 04) 6S OS 01ds0 500,000 
Wenldetei Timmer “COMMON « « :.o:6.0.6:0.6:6:0:0.6 d:0.0-0% 3,000,000 
Charles F. Luehrmann Hardwood Lumber: Com- 

DE IE RE SES rere re ro eee te 5,000,000 
ee Re ee ee eee 1,500,000 
Henry Quelimalz. Tinasben & Manufacturing Com- 

ER RR RE See ae 2,000,000 
L. G. Ha arris Manufacturing Company. 1,000,000 
Williams Fe. (CHIGVIE. 2.00... 0s<ccnse. . 2,000,000 
Little Lumber Company. . 1,000,000 
Kohner Lumber Company. inl 500,000 
Buder Lumber Company..... -- 1,000,000 
aera Lumber Company. Aa .. 2,500,000 

Holmes Lumber Company...........sese0% Ay my 000 
Cc. ¥. Liebke Hardwood Milt x Lumber Company.. 1,000,000 
I IIE so 5; 5:5;0.5 scnidcacniorsie bent oeene “sia ae 000; 000 

rere eee rere ren ree sicneaduaia 85,000,000 





MONTHLY MEETING OF THE LUMBERMEN’S 
CLUB. 


Sr. Louis, Mo., Feb. 4—The Lumbermen’s club, at 
its regular monthly meeting Saturday evening, failed to 
take any action on the cancelation matter because no 
member of the arbitration committee was present to re- 
port on the Whitmarsh resolution, this resolution having 
been referred to the arbitration committee at the De- 
cember meeting of the club. The Whitmarsh resolution 
has for its object the abolition of the cancelation priv- 
ilege. It holds that an agreement to buy or sell lumber 
constitutes a contract and should never be canceled 
without the consent of both parties. 

The meeting of the Lumbermen’s Club was. held at 
the Mercantile club. About forty members and guests 
were present. Chairman C. M. Jennings, of the enter- 
tainment committee, as usual provided an _ excellent 
menu for the dinner. Two guests of honor at the 
speaker’s. table were Lewis. Doster, secretary of the 
Hardwood Manufacturers’ Association, and J. H. Kent- 
nor, of the St. Louis Credit Men’s Association, who de- 
livered an address. on credits. Mr. Doster was asked to 
speak and responded in a few timely remarks. 

Mr. Doster said he had been privileged within the 
last ninety days to travel over the greater part. of 
the hardwood producing belt and it was his pleasure to 
state that from his careful observations that the hard- 
wood business, generally speaking, is in excellent shape. 
In fact, he said, the hardwood trade is in much better 
shape than most other interests. This encouraging re- 
port coming from Mr. Doster was enthusiastically re- 
ceived, for Mr. Doster is a recognized authority on 
hardwood conditions. His report was rather surprising, 
however, because many of the dealers: here have not 
been able to discern much of an improvement in gen- 
eral conditions. Mr. Doster ‘said that the consumer 
as a whole is in bad shape, having purchased much lum- 
ber at high prices, subsequently experiencing much diffi- 
culty in getting rid of the same. Some of the prices 
offered to purchasers have been abnormally low. Mr. 
Doster said that manufacturers now intend to hold their 
stock rather than sell it for little or no profit. He 
thinks that the consumer this: year will cut down his 
stock 30 pereent. Mr. Doster contended that the manu- 


facturer who forces production’ does not get the best 
results, that timber is increasing in value all the time, 
and it is far preferable to carry lumber in the stump 
than on piles, where it is subject to deterioration. He 
said that it is the intention of the manufacturer to keep 
the grade up. Furthermore the lumber will not be 
wasted as before. Mr. Doster said the hardwood men 
were doing something for the good of the country. He 
was given a vote of thanks for his remarks. 
Mr. Kentor read the following paper on credits: 


Credit and the Credit Man. 


That which tends to procure, or add to reputation or 
esteem; an honor; trust given or received; expectation 
of future payment for property transferred or of ful- 
filling of promises given; mercantile reputation entitling 
one to be trusted; applied to individuals, corporations, 
communities, or nations; as to buy goods on credit. 

A newspaper’s definition of a credit man: The credit 
man of a big commercial house is the man who knows 
things about the financial affairs of those who buy from 
his employers. He knows the rating of every merchant 
or dealer whose name is on the beoks of his house. If 

a wholesale merchant is in doubt about filling an order 
pes in by the traveling salesman, the credit man is 
called in for a conference. 

This definition is in a large measure rather vague, as 
the credit man himself is the one to whom all orders 
are issued, and, at his discretion, they are turned into 
the proper channels for completion, or, if the rating or 
information on file is in itself unfavorable, a complete 
investigation is instigated, so as to determine whether 
the customer is entitled to credit, or should furnish 
either cash or a guaranty before shipment is made. 

The mercantile agencies endeavor to furnish informa- 
tion as complete as possible, depending to a large degree 
upon reports made by local correspondents, when they 
can not send a reporter direct to canvass the territory. 
T he ratings given are first considered, and, if favorable, 
and the order within a reasonable aomunt, it is O. K’d 
If there is a variance in the ratings, reports are called 
for, and it is then that the credit man must exercise his 
judgment as to the desirability of the account as well as 
to the payment when due, 

Every safeguard must be thrown around each transac- 
tion, and necessary precautions taken to preclude the 
possibility of loss. After full investigation and consid- 
eration of amount of credit to be granted, the order is 
filled; and then the worries of the credit man begin 
afresh. To watch the account as it nears maturity date 
—will it be paid promptly? If not paid, then a state- 
ment; followed by draft. Draft is returned; a letter of 
inquiry is sent out; no answer in a week. A second let- 
ter, and another draft. Wait a few days more, and draft 
is returned. Why this delay? Why does the debtor not 
answer letters? Why so unbusinesslike?—the query. 
Then a terse letter, referring again to maturity date 
of invoice, and information that the account will be 
placed for collection; after which, in all probability, Mr. 
Debtor will remit. the fuJl amount or part, make no 
apology for having used your money as long as he de- 
sired, and in all probability will shortly send another 
order. The credit man will say, ‘‘Well, he was terribly 
slow, but finally paid. I think I will try him again.”’ 
And so it goes on each day. Credit is cheap; the cheap- 
est commodity that is bartered, and one can get it so 
easily for simply’ the asking. I know of one house that 
grants credit to any one. It is said that their percent- 
— of profit is so large that they do not object to a few 
osses. 

We all remember the slang phrase, “I am from Mis- 
souri; you'll have to show me.” This expression was 
used in defining a credit man, as one being continu- 
ously from Missouri. It is well to have that reputation, 
and I am quite sure that each person handling a line of 
eredit insisting upon having full particulars whenever 
eredit is asked, will be in a position at the end of his 
fiscal year to show a minimum of loss that would be 
mentioned by a fraction of one percentum. 

The credit man today has opportunities far beyond 
those of ten or twenty years ago. Today we have in 
every commercial center an association of credit men, 
and these associations in turn are merged into a na- 
tional association, which although only eleven years old 
has a membership.of over 9,000. Think of it! The pos- 
sibilities of so many, business men working to the end 
that the creditor is to be protected, and that debtors, if 
dishonest, are to be punished; but if unfortunate in wheir 
dealings, are to be offered a helping hand, strengthened, 
and given every assistance where conditions warrant. 

The association is the strongest, most representative 
body of business men ever assembled. I recall a con- 
versation with one of our banker members, wherein he 
mentioned that for good, all round profit to himself, he 
would rather attend a credit men’s convention than any 
other assemblage of men in any other capacity. 

We believe in the following principles, namely: 

—. unite credit men for the protection of mercantile 
credit. 

+ diffusion of ideas regarding proper granting of 
cre 

To induce legislation for the promotion of honesty in 
business. 

To obtain improved service from mercantile agencies. 

To prosecute fraudulent failures, and guard against 
imposition. : 

To establish closer ties between business men, as well 
as between them and their customers. 

To aid by precept, example and counsel in removing 
causes that lead to financial failure. 

To assist in establishing uniformity in business cus- 
toms and laws. 

To promote the interchange of credit information. 

That time has not been wasted. Allow me to say that 
in thirty-three states, laws have been passed to prevent 
the sales of stock in bulk—nothing detrimental to the 
interests of the honest debtor, but a positive bar to the 
one that is dishonest. How many of you have received 
information that one of your debtors over night had 
disposed of his stock of goods to some relative or other 
person at, say, 50 cents on the dollar, and you had no 
alternative except to charge the amount to your loss 
account. The purchaser of the stock assumes no lia- 
bility. The dishonest debtor either removes from the 
locality, or cannot be reached by law. 

Many attempts have been made to repeal the bank- 
ruptcy law. The active coédperation of merchants and 
their credit men with the representatives in Congress 
has not only prevented the repeal, but has caused to be 
added various amendments. for the benefit of the 
creditor. 

There is constant action. on the part of each associa- 
tion with the legislative body of each state to have new 
laws enacted and. old laws strengthened, all for the bet- 
terment of the commercial world. 

In this grand old state of ours (where is there a bet- 
ter one?) a year ago this month, concerted action was 
taken throughout the state to have enacted the bulk 
sales law, but unfortunately those who promised to see 
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it through and offered their assistance, failed at the 
ast moment, and the bill died in the lower house. An 


effort will be made a year hence, and it is to be hoped 


that the bill will pass and become a law. If so, you can 
‘est easier, for one source of loss will be removed. An- 
ther benefit derived from coiperation of the credit men 
1as been the reduction of charges in the collection of 
personal checks. Many of you have paid large sums 
during the last eight or ten years, and felt that there 
was no recourse; but all the time pressure was_ brought 
to bear, and only recently the charges were reduced on 
the average 33% percent. Only last week an article ap- 
eared in the daily press indicating that the merchants of 
Chicago were endeavoring to organize a clearing house among 
themselves, and thus be relieved of the as charges made. 
Action along the same lines has been taken in New Orleans. 
[Svery avenue that offers a possibility of strengthening the 
fforts of the credit man is fully investigated, as is evidenced 
xy the foHowing committees: Membership, legislative, 
business literature, mercantile agency service, credit 
lepartment, prosecution, bankruptcy law, adjustment bu- 
vreau, fire insurance. 

Some of you may ask, and others wonder, what has 
ull of this to do with credits? The answer-is: Every- 
thing! For how would the credit man be in a position to 
decide without having a firm fundamental principle to 
work on? 

The adjustment bureau is an evolution in the progress 
of the coéperative spirit. It is a natural sequence of 
credit men getting together, and is a protest against the 
old disjointed, straggling system of dealing. with debtors 
in which failures occur, when by proper supervision they 
would have been obviated, or in which bankrupt estates 
are hopelessly loaded with needless settlement expense, 
because there is no concert of action to make complaint 
or control affairs. The adjustment bureau is an ac- 
knowledgment of a community of interest among credit- 
ors. Every credit man knows that there are failures 
which should never have happened, which could have 
been turned aside if rightly dealt with at the proper 
juncture. 

One of the most active committees at this time is that 
of the adjustment bureau. The name is self-explana- 
tory, there being thirty-five offices, all acting in har- 
mony. Not a collection agency, but a help to the debtor 
in trouble, effecting a satisfactory settlement with the 
creditors, or taking charge of a stock, acting as trustee 
and closing it out, at the least possible expense, avoiding 
unnecessary court costs and attorney’s fees, conserving 
the assets, and thereby paying to the creditors a larger 
percentage of the claims than could be possible were the 
estate to be handled in the bankruptcy court, or other- 
wise. 

If you at any time have such accounts that can by 
careful nursing be made to pay 100 cents, turn them over 
to the adjustment bureau in the city, rather than rush 
the account into court, cause the debtor to go into bank- 
—— and possibly secure 30 or- 40 percent of your 
claim. 

I want to here give the experience of the Denver 
bureau for one year: 

Cases handled, 46; assets, exclusive of worthless ac- 
counts, $99,439, from which it realized $77,744, or 78 per- 
cent.* Four of the 46 cases got into bankruptcy, thereby 
considerably increasing the cost of administration. Not- 
withstanding this, however, the total of both expenses 
and fees was only 8% percent, which left within a frac- 
tion a 70 percent for the creditors. Truly a remarkable 
record. 

There are many cases of prosecution, and here I would 
like to cite a few. Only recently a jeweler in Worcester, 
Mass., was convicted of concealing assets valued at 
$10,000, and was sentenced to two years in state prison. 
-~—In New York a merchant made a false statement, 
and afterwards failed, was tried, convicted and sen- 
tenced to one year in prison.——-Two men were con- 
victed of perjury and sentenced to ten months each.— 
Another case in Albany; the merchant is under indict- 
ment for perjury, having testified falsely in an effort to 
cover up an alleged fraudulent transfer on the part of 
two bankrupts.——One firm is on record as having in- 
structed their attorneys to investigate thoroughly every 
bankruptcy case in which the company is an interested 
party, and whenever fraud is uncovered, to have crim- 
inal proceedings brought against the bankrupt, and oth- 
ers who may be involved. 

There are many cases on record proving the activity 
of the credit man, and still there is more work to do. 
The credit man must ever be alert, ready at all times 
to act quickly, use sober, sound judgment, protecting 
his own interests, and at the same time taking no un- 
due advantage of the debtor class, work in harmony 
with other creditors; and in every sense of the word be 
« full, rounded out, hundred point man. The credit 
man, like the poor, we will have with us always. So let 
us do all we can to make his position as well as his con- 
dition more _ tolerable. 

I am reminded of a story I heard only recently con- 
cerning a Harvard professor, who was exceedingly dry 
iit his lectures and was also very long winded. One 
of the students asked him one day why he was like a 
vagon wheel. Not knowing the answer, the Professor 
asked the student to explain, when he gave the follow- 
ing: “The longer the spoke, the greater the tire.’’ 

_ Definition of a lumber credit man: A man who must 

extra select, clear and sound, free from shakes and 
hnots, culls out, -not common, may be log run, full heart, 

)enty of sap, neither doty nor pecky, good on the 
s'ump, not cut from fallen timber, S-4-S. 


Mr. Kentnor’s definition of a lumberman credif man 
‘reated much mirth. He was given a vote of thanks. 
liis paper created some discussion. J. H. Conrad, a 
!.cal chair manufacturer, agreed with him that the 

edit man should help the creditor and not push him 
‘: the wall. The balance of the evening was taken up 

ith routine matters. There were no committees to re- 

‘rt. On motion of Mr. Jennings the date of meeting 

as changed from the first Saturday in each month to 
‘ne second Tuesday. Several new members were taken 

to the club. A resolution was introduced: by Henry 
Rolfes and adopted, permitting the club to discuss and 
‘ct upon matters of civic interest other than the lumber 
lusiness, 


Those Present. 


W. A. Bonsack, Bonsack Lumber Company. 
J. H. Kentnor, St. Louis Credit Men’s Association. 
Lewis Doster, Nashville, Tenn., secretary Hardwood 
Manufacturers’ Association of the United States: 
_J. H,..Conrades, jr., president St. Louis Credit Men’s 
\ssociation. 
Curtis M. Jennings, Berthold & Jennings. 
J. G. Knebel. 
E. C. Robinson, E. C. Robinson Lumber Company. 
H. W. Ballman, Laclede Lumber Company. 
Louis Essig, Louis Essig Lumber Company. 
H. G. Rolfes, Wilson-Reheis-Rolfes Lumber Company. 
J. B. Kessler, secretary Lumber Dealers’ Association. 
Frank Goepel, Chicago Lumber & Coal Company. 
3eorge W. Finck, Banner Lumber Company. 
Thomas W. Fry, Charles F. Luehrmann Hardwood 
Lumber Company. 
_Dr. Herman von Schrenk, supervisor timber preserva- 
er R. lL, Frisco & C. & B. I. lines. 


. Benas, Waldstein Lumber Company. 
W. W. Dings, Garetson-Greason Lumber Company. 
C. G. Schilling, W. T. Ferguson Lumber Company. 


A. H. Schnelle, Schnelle & Querls Lumber Company. 

Theodore Plummer, Plummer Lumber Company. 

J. W. Bemis, Ozan Lumber Company. 

Cc. H. Smith, C. H. Smith Tie & Timber Company. 

Cc. I. Millard, Chicago Lumber & Coal Company. 

R. L. Juerden, De Hodiamont Lumber Company. 

G. E. Juerden, De Hodiamont Lumber Company. 

Cc. A. Antrim, Antrim Lumber Company. 

W. L. Goodnow, assistant secretary Yellow Pine Man- 
ufacturers’ Association. 

c. J. Trowbridge, Monarch Lumber Company. 

George R. Hogg, Hogg-Harris Lumber Company. 

R. S. Price, Missouri Lumber & Land Exchange Com- 


pany. 
Thomas C. Whitmarsh, W. T. Ferguson Lumber Com- 


pany. 
Alcee Stewart, Alcee Stewart & Co. 
Charles L. A. Beckers, A. M. Beckers Lumber Com- 


pany. 

J. T. Allen, Empire Lumber & Manufacturing Com- 
pany, Jackson, Miss. 

A. C. Baird, McShane Lumber Company. 

D. L. Dickinson, Alf. Bennett Lumber Company. 


WARD TIMBER FOR SALE. 


Well Known Tract of Pine and Hardwoods— One of 
Most Carefully Selected and Best Cared 
For in the Country. 





In its advertising columns the AMERICAN LUMBERMAN 
offers for sale as a whole or in parcels on sealed bids 
a tract of standing timber in Michigan embracing con- 
siderable of the genuine old time cork pine—a tract 
which has been famous since the pioneer days of north- 
ern pine lumbering. On page 5 of this issue of the 
AMERICAN LUMBERMAN will be found an attractive 
advertisement of the Estate of David Ward, in con- 
nection with which is published. a map, which shows in 
black the entire Michigan holdings of that estate. 

Many of the readers of the LUMBERMAN are familiar 
with the tract from frequent references to it in these 
columns. It has been regarded:as one of the most care- 
fully selected and solidified and best cared for tracts 
of pine and hardwoods in the United States, and the 
editor of the AMERICAN LUMBERMAN, who traveled over 
much of this territory in earlier years, recalls with 
interest the character and kind of timber and the means 
with which its original owner arranged for its ultimate 
manufacture by whomever might be so fortunate as to 
secure possession of the property in case it might be 
sold. 

During his business life David Ward devoted a great 
deal of time and attention to adding to this property, 
though without anticipation that it would ultimately be 
disposed of. Now it is the desire of the trustees of the 
estate—Willis C. Ward, son of David Ward; Franklin 
B. Ward, his grandson, and George K. Root, Mr. Ward’s 
son-in-law—to dispose of the property either in whole 
or in part, as may suit the purchasers, and under terms 
that should be satisfactory and mutually advantageous. 

The lands embrace in the neighborhood of 70,000 
acres of the finest quality of timber of like varieties 
now ‘standing in Michigan. The timber includes high 
grade maple, rock elm, gray elm, basswood and hem- 
lock, beech, birch, cedar, cherry and black ash, and, as 
indicated above, some of the finest cork pine now stand- 
ing. The lands are divided into thirty-eight parcels, one 
of which embraces a saw mill and lumber yard, in addi- 
tion to which are offered two additional parcels, haying 
docks at East Jordan, making forty parcels altogether. 
These are offered for sale except as applies to parcels 
L and 7, which are not offered on account of logging 
operations now being conducted upon them. These forty 
parcels are designated by the letters A to Z inclusive 
and numbers 1 to 14 inclusive, and are located largely 
in the fine summer resort region of Michigan. The 
parcels range in size from 240 to 5,280 acres, advan- 
tageously situated as to rail and water transportation. 

As will be noted by the map which accompanies the 
advertisement, the Detroit & Charlevoix railroad, for- 
merly owned by the Estate of David Ward but now 
a possession of the Michigan Central Railroad Company, 
runs from Frederick, on the Mackinac division of the 
Michigan Central, to East Jordan, on Pine lake, a 
tributary of Lake Michigan, crossing the Grand Rapids 
& Indiana railway at Alba, and the East Jordan & 
Southern railroad at Ward’s Junction, traversing the 
vast tract of timber from end to end and making it 
accessible to timber markets generally. In his life- 
time David Ward built forty-two miles of railroad now 
embraced in the Detroit & Charlevoix road, this mileage 
exclusive of branches. At East Jordan, reached by the 
rails of the lines which penetrate the timber, the estate 
has docks where water craft can load timber and lum- 
ber for transportation on the great lakes. 

In connection with the timber the Estate of David 
Ward has in operation a two band saw mill, thoroughly 
equipped, which is offered for sale with the timber par- 
cels. 

Various advantageous privileges accompany the pur- 
chase of these parcels, these being exceptional in the 
matter of transportation, as to rates and facilities. 

Intending purchasers of one or more of these tracts 
will be supplied by the Estate of David Ward with 
printed descriptions in exhaustive detail, in connection 
with which will be furnished a large colored map, show- 
ing details of transportation facilities ete. Willis C. 
Ward, Franklin B. Ward and George K. Root, the trus- 
tees previously’ enumerated, have headquarters at 
Orchard Lake, Mich. 3 

This offer of high grade timber in a region famous 
for generations for its forest. growth is a unique one 
and of such character as probably will. never again be 
made. It should prove exceptionally attractive to 
prospective purchasers: of readily aecessible high grade 
timber. 


IN WESTERN NEW YORK. 


Strong Opposition to National Inspection Rules— 
Improved Conditions in Hardwood Center 
—Smalli Demand for Maple Flooring. 


WESTERN NEW YORK TRADE. 


Burra, N. Y., Feb. 5.—The conference of the hard- 
wood dealers with the inspection committee of the Na- 
tional association, January 28, was harmonious, and as 
it was felt that the real obstacles to meet would be 
in New York the Buffalo dealers merely stated the 
points in which they differed with the rules adopted last 
year. At New York the opposition was so pronounced 
that nothing could be done, President Stewart, of the 
Hardwood Exchange, took O. E. Yeager with him to 
the New York conference on inspection rules and Hugh 
McLean came up from Philadelphia. It appears that 
the entire Coast trade is out against the inspection rules 
of last year. 

The Standard Hardwood Lumber Company is bring- 
ing in some quartered oak from Alabama, though it 
costs $9 a thousand to carry. The trade in that lumber 
is not ‘‘off’’ to any extent and the stock is needed. 

The Buffalo Hardwood Lumber Company reports some 
good, orders for chestnut. The general demand for 
lumber has been better than the state of business would 
seem to warrant. 

G. Elias & Bro. are receiving both hardwood and 
white pine lumber by rail. It is not claimed that the 
trade is brisk in the yard, door mill or box factory, but 
an improvement is felt and more is looked for. 





A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, MIcH., Feb. 6.—Users of lumber in this city 
continue to make better reports of the condition of trade 
than manufacturers of lumber. E. W. Benjamin, secre- 
tary of the Cadillac Veneer Company, said this week: 

Orders are coming in fairly well but not as well as last 
year at this time. I was at the furniture shows at Grand 
Rapids and Chicago last week and the report there was that 
business had fallen off this year fully 50 percent on an 
average. What affects the furniture men naturally affects 
us. Furniture men are lying low to see what their travel- 
ing representatives will be able to do in the matter of getting 
orders. If the travelers do well it means many new orders 
for our business. 

Fred A. Diggins returned this week from a stay of 
several days in Chicago. As president of the Michigan 
Hardwood Manufacturers’ Association he is in Saginaw 
this week attending a meeting of that body. J. C. Knox, 
secretary, and eight or ten other members are there. 

A. F. Anderson, of the Wexford Lumber Company, 
reports that the company will curtail its business at the 
end of the season, shutting down two months earlier 
than usual. The cut will amount to 2,500,000 feet of 
logs. At South Boardman the company will take similar 
action. Meanwhile the company is running a normal 
force of men full time. 

W. L. Saunders, of Cummer, Diggins & Co., says of 
the state of trade in and around Cadillac: 

Not much business is being done in maple flooring, and 
there is no indication that times will be better soon. Noth- 
ing is being done in hemlock either. We are running eight 
hours a day and may continue to do so indefinitely. 

Cummer, Diggins & Co.’s new steam skidder and 
loader is attracting to Cadillac the attention of many 
northern Michigan lumbermen, who are so interested and 
pleased that it seems certain next season will see many 
more of them installed in Michigan. J. W. Wells, of 
Menominee, was among the visitors called here to inspect 
the apparatus. Cummer, Diggins & Co.’s chemical still 
house is completed and awaiting the arrival of the bal- 
ance of the copper work which is expected this week. 

Murphy & Diggins are running their camps full time 
and employing all comers. They cut principally in the 
winter and are cutting all the timber they can get to. 
Conditions around Cadillac aré favorable to lumbering. 

Mr. and Mrs. W. W. Mitchell, of this city, and Mr. 
and Mrs. 8. O, Fisher, of Bay City, will leave in a few 
days for an extended trip to the Pacific coast. 

In spite of the dull times the Roycross chemical works 
are running every day with a good and growing demand 
for their output. 

A. D. Watson, of Raber & Watson, Chicago, was at 
Cheboygan during the week looking after last year’s 
business. He found everything in fine shape and re- 
turned home with an excellent report. 

W. L. Hagadorne, with the W. L. Martin Lumber 
Company, was in Detroit last week as well as at eastern 
points. He reports the lumber business none too brisk 
there. 

The Thomas McBride Lumber Company at Buckley is 
running full blast ten hours a day and farmers and job- 
bers are bringing in logs as rapidly as possible, sleigh- 
ing being good. 

The Cadillac Veneer Company has the contract for 
furnishing a large amount of veneer for the interior 
furnishing for the Detroit & Clevdland Navigation Com- 
pany’s elegant new steamer, City of Cleveland, which is 
being built to be in’ readiness for next season’s run. 


PAPO" 


SATE VALVES OF EXCEPTIONAL MERIT. 

Jenains Bros., 71. John street, New York, manufac- 
turers of the well. known Jenkins Bros.’ valves, have 
issued a supplement to their latest catalog, giving de- 
scription and list prices of their extra heavy and medium 
pressure gate valves. The supplement to the catalog 
is profusely illustrated and will prove of interest to all 
firms interested in such machinery. The catalog will be 
furnished on application to the company. 
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WEEK’S RECORD OF CHANGES, 
INCORPORATIONS. 


: Arizona. 

Phoenix—The American Land & Timber Company, au- 
thorized capital $2,000,000; M. Y. Smith, L. F. Bailey and 
G. B. G. Cheney. 





Colorado. 


3erthoud—The Fairbairn a gg & Mercantile Company, 
authorized capital $25,000 ; A. Hewitt, A. Fairbairn and 


others. : 
Florida. 


Live Oak—The Live Oak Manufacturing Company, au- 
thorized capital $100,000; G. E. Porter and G. E. Porter, jr. 
Tampa—The Tampa Bay Land & Lumber Company, au- 
thorized capital $75,000. : 
Georgia. 


Brunswick—The Brunswick Shingle Company, authorized 
capital $5,000; J. S. Franklin, L. B. McEwen and Karl 
Frie. 

Decatur county-—The American Yellow . Pine Company, 
authorized capital $50,000; C. C. Brown, R. K. Brown and 
hk. G. Hartsfield. 

Waycross—The Southeastern Land & Lumber Company, 
authorized capital $100,000. 

Illinois. 


Chicago—The Grand Avenue Mill Company, authorized 
capital $30,000; H. R. Struthers, F. B. Pease and J. L. 
Knies. 

Danville—The Star Lumber Company, authorized capital 

$20,000. 

Peoria—Todhunter & Alfs, authorized eapital $100,000. 

,. Indiana. 


Decatur—The Cardwell Mill & at at : Smee, — 
ized capital $20,000; R. K. Allison, J. Thomas and C. 8. 
Niblick. 


Iowa. 


Waterloo—The Citizens’ Lumber Company, authorized 
capital $30,000. 
Kentucky. 


Covington—The Kentucky Wooden Novelty Company, au- 
thorized capital $5,0 : 
Maine. 


Portland—Labrot & Co., authorized capital $200,000; H. 
L. Cram, M. 8S. Denison and H. M. Verrill. 


Michigan. 


Boyne City—The Bolsted Basket Company, authorized 
capital $12,000. 

Saginaw -William Polson & Co., authorized capital $60,- 
000. 


Minnesota. 


Minneapolis—The Lewis M. Glass Lumber Company, au- 
thorized capital $50,000; L. M. Glass, E. F. Crandall and 
I; E. Crandall. aegis 

Mississippi. 

Hickman—The Hickman Lumber Company, authorized 
capital $50,000; R. C. Oliver, T. W. Baker and W. R. Hick- 
man. 

Saucier—The Star Lumber Company, authorized capital 
$¥0,000; C. B. Saucier, O. L. Saucier, Norwood Saucier and 
others. e p 

Missouri. 


Perryville—The J. Tlapek Lumber Company, authorized 
capital $18,000; John Tlapek, C. E. Kiefner, T. L. Phillips 
and others. 

St. Louis—The T. J. Kluegel Carriage & Wagon Manu- 
faeturing Company, authorized capital $10,000; T. J. Klue- 
4 G. D. Kluegel and others. 

Springfield—The Springfield Planing Mill & Lumber Com- 
pany, authorized capital ) ek R. E. Everett, T. E. 
Williams, K. W. Everett and I. N. Everett. 


Nebraska. 


Fairbury—B. W. McLucas & Co., authorized capital 
$50,000. 
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STEVENS-RAYNES LUMBER CO. 
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Railroad Ties & Car Material 


Poets and Poles—Wholesale Lumber. 





NEW FIRMS, INCORPORATIONS, 


New York. 


Kkdmeston—The Elk Lumber Company, authorized capital 
$15,000; J. L. Shaw, Warren Babcock and EB. D. Acker- 
man. 

Oneida—The Dapson & Wolf Company, authorized capital 


$30,000. : 
Ohio. 


Cincinnati—The T. B. Stone Lumber Company, author- 
ized capital $100,000; IT. B. Stone, W. W. Stone, BE. K. 
Sein and others. 

Columbus—The Domestic Lumber Company, authorized 
eapital $50,000; J. W. Taylor, C. W. Seaman, H. E. Wentz, 
A. L. Gilmore and D. Hazlett. 

McConnellsville—The Jones Lumber Company, authorized 
eapital $15,000. 

Norwood—The Norwood Carriage Company, authorized 
eapital $5,000; J. F. Kinney, F. H. Kinney, Charles Karr 
and others. 

Sardinia—The Ira King Lumber Company, authorized 
capital $25,000; H. C. King, Ira King, F. F. King and D. 


O. King. 
Oklahoma. 


Oklahoma City—The Catskill Lumber Company, author- 
ized capital $30,000; A. W. Davis, F. M. Folk and E. L. 
McKeown. 





Oregon. 

Portland—The United States Timber & Realty Company, 
authorized capital $6,000; T. P. Thornton, L. O. Gibson 
and A. V. Calkins. 7 

Fennsylvania. 


Pittsburg—The Pittsburg-Arkansas Lumber Company, au- 
thorized capital $200,000; E. A. Casey, R. M. Belnap, J. M. 
Bain and others. 

Tennessee. 


Memphis—The Hines Lumber Company, authorized capi- 
tal $25,000; J. H. Hines, Bruce York, T. C. Butler and 
others. 

Mount Pleasant—The Mount Pleasant Lumber Company, 
authorized capital $10,000; H. F. Alexander, BE. D. Smith, 
T. B. Johnson and others. 


Texas: 


Burkville—The Buffalo Lumber erg authorized cap- 
ital $20,000; E. F. Montgomery, L. J. Miller, E. A. Griggs 


and L. S. McMahon. k 
Washington. 


Seattle—The McGhie Lumber Company, authorized capi- 
tal $15,000. ; : 
Wisconsin. 


Baraboo—The J. L. Stewart Lumber Company, authorized 
capital $40,000; F. M. Stewart, N. D. Stewart and C. H. 
Stewart. 

Green Bay—The Duck Lake Lumber Company, authorized 
capital $50,000. 

Rhinelander—The Rhinelander Lumber & Coal Company, 
authorized capital $10,000; F. S. Robbins, A. L. Dunn and 
G. W. Porter. 


BUSINESS CHANGES. 


Alabama, 


Birmingham—Oden & Elliott have been succeeded by the 

Oden-Elliott Lumber Company. 
Arkansas. 

Cotter—The Stewart & Booth Timber Company are out 
of business. 

Perryville—The W. B. Baker Lumber Company has sur- 
rendered its charter to the state. : 

Warren—The Warren Vehicle Stock Company has in- 
creased its capital stock from $25,000 to $50,000. 


California. 


Los Angeles—The Carperter & Biles Mill & Lumber Com- 
pany are out of business. 

Los Angeles—The Western Door & Sash Company are out 
of business. 

San Francisco—Fred H. Rowe has filed a petition in 


bankruptcy. ; 
Florida. 
Tampa—P. G. Wall has been appointed receiver for the 
Tampa-Havana Lumber Company. 
Georgia. 


West Point—E. J. Collins has sold out to the West Point 
Iron Works. 








Illinois. 

Chicago—Tom Moore has opened offices at 318 Railway 
Exchange building. 

Chicago—The Wisconsin Lumber Company recently en- 
tered the wholesale lumber business with offices at 234 
Michigan avenue. 

Indiana. 

Akron—The Akron Lumber Company; change in stock- 
holders. 

Connersville—T. H. Stoops has been succeeded by the S. 
& J. Manufacturing Company. 

Crawfordsville—The Crawfordsville Wire Bound Box Com- 
pany has increased its capital stock from $20,000 to $40,000. 

Fort Wayne—Frank J. Smith & Bro. have recently en- 
tered the lumber brokerage business. 

Midland—Jacob Baughman is closing out. 

New Carlisle—The Brummitt Mercantile Company has 
been succeeded by M. L. Brummitt. 

Tell City-The Tell City Spoke Com ged has increased 
its capital’ stock from $15,000 to $25,000 


Iowa. 
Des Moines—The S. C. Lee Lumber Company has as- 
signed. 
Kansas. 


Blaine—William Musser & Co. have been succeeded by 
Harrington & Cummings. 
Kentucky. 
Glasgow——Lewis & Hicks have been succeeded by the 
Lewis-Hicks Lumber Company. 
Valley View—The Southern Lumber Company has changed 
style to the Southern Lumber & Boom Company. 


Louisiana. 


Franklinton—The Sheridan-Bulloch Lumber Company re- 
comm entered the wholesale yellow pine trade. 

New Orleans—The George A. Miller Lumber Company re- 
cently entered the lumber business, handling yellow pine. 


Maine. 
Drew—M. E. Sprague has filed a petition in bankruptcy. 
Massachusetts. 

Boston—James A. Wood has filed a petition in bank- 
ro RVebster—John D. Putnam & Son have been succeeded 
by the J. D. Putnam Son Company. 

Minnesota. 


Kragnes—The Ballord-Trimble Lumber Company has- solid 
out to the Wilcox Lumber Company, of Detroit. 


NEW MILLS AND CASUALTIES 


Minneapolis—The Hill Lumber Company, of. Tacoma, 
Wash., has opened offices at 845 Security Bank building. 

Minneapolis—The Northwestern Lumber Company, of 
Kalispell, Mont., has opened offices at 528 Lumber Hxehange, 
in charge of David B. Barber. 

Minneapolis—The Thief River Falls Lumber Company, 
of Thief River Falls, Minn., has opened offices at 1013 
Lumber Exchange. 

Moorehead—The Ballord-Trimble Lumber Company has 
sold out to the Wilcox Lumber Company, of Detroit. 


Mississippi. ‘ 
Lexington—The W. T. Smith & Sons Company has been 


succeeded by the Barrett Grocer Company. 
Wiggi has been appointed for F. W. Lott 
& Co. 





Missouri. 


Atlanta—The S. W. Arnold Lumber Company has been 
aaa by, the Mills & Arnold Lumber Company, of Kirks- 
ville, 

Kansas City—The Logan-Smith Lumber Company has 
increased its capital stock from $5,000 to $10,000. 

Kansas City—The Saunders-Turner Lumber Com rad has 
increased its capital stock from $25,000 to $100,00 

Kansas City—M. R. Smith has been succeeded by the M. 
R. Smith Shingle Company and the capital stock has been 
increased from $50,000 to $100,000. 

Kirksville—The Mills & Arnold Lumber Company recently 
entered the lumber business. 

Norborne—The Cunningham-Beckemeier Supply Comeeny 
has increased its capital stock from $50,000 to $75,0 

St. Louis—The Chicago Lumber & Coal Com mpany,  — 
increased its capital stock from $3,500,000 to $6,000,00 

St. Louis—The Kingsland Manufacturing Company = 
filed a petition in bankruptcy. 

St. Louis—The J. W. Lamm Lumber Company has been 
succeeded by the Sloan-Lamm Lumber NESS. 


Nebraska. 


— Byers Lumber Company; change in stock- 
holders. 
Cairo—H. F. Still‘ has been succeeded by W. H. Harrison. 
Iieartwell—The Heartwejl Lumber Company has been suc 
ceeded by the Byers Lumber Company. 
Linecoln—tThe Dierks Lumber & Coal compe has in- 
creased its capital stock from $1,500,000 to 00,000. 
Minden--The Minden Lumber Company to Ween suc- 
ceeded by the Byers Lumber Company. 


New Jersey. 


Trenton—-The Wilson & Stokes Lumber Company; change 
in stockholders. 





New Mexico. 
Silver City—-The Continental Lumber Company has. been 
succeeded by the Silver City Lumber Company. 
New York. 


a Southern Pine Company recently began 
yusiness 

Coxsackie—John Brown Lumber & Coal Company has sold 
its retail business to Frank T. Brown. 

Lyndonville—the William L. Gray estate has been suc- 
ceeded by J. C. Gray & Co. 

Penn Yan—The Yates Lumber - any has increased its 
capital stock from $10,000 to $100,0 


Ohio. 


Cincinnati—The United States Timber Company has filed 
a petition in bankruptcy with Robert de V. Taylor as re- 
ceiver. 

a ig ila a & Swisher have been succeeded by 


Lynn & Allen 
Oklahoma. 


Hlobart—Almond L. West has sold out. 
Tulsa—The Wickizer & Neves Lumber Company has been 
succeeded by T. L. Neves. 


Pennsylvania. 


Etna—The American Box Company has filed a petition in 
pag nred 

Philadeiphia—Wood & Skilton recently began business. 

York—I. N. Fickes recently began business. 


Tennessee. 


Memphis—The partnership existing between James B. and 
William A. Stark under the style of James E. Stark & Co. 
has been dissolved. James E, Stark will continue under the 
old style. 

Texas. 


Fort Worth—Lyon & Rice; change in stockholders. 
, Fort Worth—Ripy-Irwin have been succeeded by D. L. 
rwin. 

Jefferson—The Hooper-Singleton Lumber Company has 
been succeeded by the Singleton Lumber Company. 

Marshall—The J. Ogburn Lumber Company has 
changed style to the Harrison County Lumber Company. 

Smithfield—Ripy-Irwin have been succeeded by D. L. 
Irwin & Co. 

Virginia. 


Harrisonburg—The Fravel oe J enn Company has 
increased its capital stock to $75,00 


Washington. 


: lagi —The Acme Shingle Company; change in stock- 
1olders 

Chehalis—The Summit Mill Company recently entered the 
lumber business. 

Odessa—The Joseph Kriegler Lumber Company ; change in 
stockholders. 

Seattle—_F. W. Shepard, F. A. Traill and A. W. Bryden 
have formed the Shepard-Traill Lumber Company to whole- 
sale lumber and shingles. 

; gga he Park Lumber Company is in the hands of a 
rustee. 
West Virginia. 

Parkersburg—Trustee will wind up the affairs of the West 
Virginia Veneer Door Company. 

Webster Springs—J. M. Hoover has been appointed re- 
ceiver for the Webster Springs Lumber Company. 


Wisconsin. 


Antigo—The Langlade Land & Logging Company has gone 
out of business. 

Baraboo—The J. L. Stewart estate has ‘been succeeded by 
the J. L. Stewart Lumber Compa 

Milwaukee—The C. A. Beck & Son Compeny has increased 
its capital stock from $25,000 to $250,0 

Stitzer—The Wisowa Lumber omaaar he out of business 
at this point. 

Wausau—-The Wheeler-Timlin Lumber Company has in- 
creased its capital stock from $25,000 to $50, ‘000. 


Wyoming. 


Carpenter—The Luther Lumber Company, of Luther, has 
entered business at this point. 


CASUALTIES. 


Arkansas. 

Benton—The plant of the Saline River Lumber Company 
was owed by fire January 29, causing a loss of $40,000; 
insurance 7,500. 

Little Rok a second fire at the plant of the W. W. Dick- 
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inson Mill Company within a,week caused a loss of $1,000, 
with no insurance. The first fire loss amounted to $40,000, 
with insurance of $30,000. 


Florida. 


Palatka—The large dry kiln and docks belonging to N. 
J. Tilghman & Son, shingle manufacturers, were destroyed 
recently, entailing a loss of $20,000, with no insurance. 


Georgia. 


Albany—1,250,000 feet of dressed cross arm lumber and a 
quantity of finished cross arms were destroyed by fire at the 
plant‘ef the Boggs & McNeill Company January 25, entail- 
ing a Joss estimated at $15,000, with about 50 percent in- 


surance. ‘ 
Tilinois. 


Cairo—Fire, February 1, destroyed the plant of the 
Indiana Box Company, causing a loss of $40,000; fully cov- 
ered by insurance. The plant was operated under lease of 
the Himmelberger-Harrison Lumber Company. 

Grayville—J. M. Blood & Bros.’ saw mill was completely 
destroyed by fire January 31, with loss of $8,000; insurance, 

1,500. 

Louisiana. 

Verda—tThe recently completed saw mill of the D. C. 
Richardson-Taylor Lumber Company was destroyed by fire 
January 24. The estimated loss is $40,000; covered by 


insurance. 
Ohio. 

Cleveland—A fire which threatened to consume about 
$50,000 worth of mahogany and oak lumber at the plant of 
Theodore Kundtz, manufacturer of sewing machine cabinets, 
caused a loss, January 24, of $1,000. 


Texas. 


Dalhart—A fire in the yards of the McMurray Lumber 
Company, January 21, caused a loss of $2,000; covered by 
insurance. 

Odelia—The saw mill and planer of the Nona Mill Com- 
pany were completely destroyed by fire January 31, with 
loss of about $36,000; insurance, $18,500; 2,750,000 feet of 
lumber in the yards was saved. 

Wisconsin. 


Oshkosh—Fire caused a loss of $53,000 at the plant of the 
Robert Brand & Sons Company January 29, with insurance 
of $20,000. 


TROUBLE AND LITIGATION. 


Files Bankruptcy Petition Against Box Company. 


PirrTsBuRG, Pa., Jan. 30.—An involuntary petition in bank- 
ruptey has been filed by the American Lumber & Manutfac- 
turing Company, of this city, and others, against the Ameri- 
can Box Company, of Etna. The petitioners have claims of 
$12,821.71. 








Line Yard Concern Assigns. 


Des Mornes, IND., Jan. 30.—The S. C. Lee Lumber Com- 
pany, operating yards at Van Cleve, Churdan and Peru and 
with offices in this city, has made an assignment to S8. A. 
Merrill. The company’s total liabilities are $27,639.67 and 
its assets are $37,553.92. 





Alleges That Acts of Bankruptcy Were Committed. 


CovineTon, Ky., Jan. 31.—The Southern Lumber Com- 
pany, of Louisville, has filed suit in bankruptcy proceedings 
a eaiaat Ww. A. & E. 8S. Jackson, lumber dealers of Science 
Hill, alleging debts of $5,952.90. It is also alleged that 
they committed acts of bankruptcy in switching bank ac- 
counts to unknown persons. 





Court Orders Discharge of Receivers. 


BEAUMONT, TEx., Jan. 31.—O. S. Wooley, receiver for the 
Valley Lumber Company, of Neuville, was discharged in the 
district court here this week, having wound up the affairs 
of that company to the satisfaction of all. He was ordered 
to sell the remaining assets to R. H. Downman, of New 
Orleans, La., for $2,000. 





Door Company Goes Into Voluntary Litigation. 


PARKERSBURG, W. VA., Jan. 31.—It is reported that at a 
general meeting of the stockholders of the West Virginia 
Veneer Door Company, held at the company’s offices in this 
city today, the affairs of the soeeene were looked into. 
After due deliberation it was decided that the best thing 
to do for all concerned was to go into voluntary liquidation. 
W. W. Watterson, George P. Morgan and P. O. Whitlock 
were chosen trustees to convert the assets of the company 
into cash @nd pay off all debts. The trustees are now in 
charge of the property. 





Texas Line Yard Company in Hands of Receiver. 


San Marcos, Tex., Feb. 1.—As a result of an application 
filed by creditors the Christian Lumber Company has been 
placed in the hands of a receiver, Sam V. Houston, of San 
Antonio, being appointed with bonds of $10,000. The ond 
tioners were the Vaughan Lumber Company and the Hillyer- 
Deutsch-Jarratt Company, of San Antonio. The company 
controls seven yards and is capitalized at $50,000. The 
debts of the company amount to about $70,000 





Schedules of Two Large Eastern Failures. 


Two large eastern bankruptcy cases which are close hinged 
one on another are those of James A yood, of Boston, 
Mass., and M. EB. Sprague, of Drew, Me. Mr. Wood's failure 
is alleged to have been caused by the indorsement of paper 
of Mr. Sprague. Mr. Wood has scheduled his assets at 
$322,658 and his liabilities, $437,310, and Mr. ee puts 
his assets at $560,133 and his liabilities, $658,946. Mr. 
Sprague made an assignment on November 21, last, and Mr. 
Wood assigned shortly after. 





Trust Company Appointed Receiver. 


Detroit, MicH., Feb. 3.—Facing liabilities of close to 
$800,000 and needing time to meet them, Frank Perry, 
prominent lumberman of Sault Ste. Marie, and the Perry 
Lumber Company, owned by Mr. Perry with the exception 
of a few shares, have gone into the hands_of the Securit 
Trust Company, of Detroit, as trustee. Assets are. esti- 
mated at from $1,000,000 to $1,250,000, and it is expected 
that with time and good management all liabilities will be 
met and that there will be a balance to turn over to Mr. 
Perry. Among the assets is the Superior Mining Company, 
of Ontario, in developing which Mr. Perry has spent large 
sums. This property. has just reached the productive stage. 
Mr. Perry’s ill health, large contracts that are turning out 
unremunerative and the financial stringency are causes 
which forced the receivership. The trust company appointed 
has full atthority to carry on the business, fulfill contracts 
and liquidate mortgages and other obligations. 


Involuntary Bankruptcy in Tennessee. 
MEMPHIS, TENN., Feb. 4.—An involuntary petition in bank- 
wey has just been filed here against the Annesdale Lumber 

anrufa: ing Company by George Harsh, as attorney for 
B. Robert York, of Pine Bluff, Ark., who have a 


Tru 

& 

J. and 

claim of $66,700. The petition is signed by several other 
‘ 


creditors, the amount of whose claims are not stated. It is 
alleged in the petition that the liabilities of the company 
approximate $110,000 and that the assets are probably about 

75,000. ‘The resources consist of stock of lumber on hand, 
accounts and the large mill and woodworking plant in south- 
east Memphis. There are a number of creditors who did not 
sign the involuntary petition in bankruptcy. In this num- 
ber is the Bank of Commerce & Trust Company, which, it 
is claimed, holds paper of the company amounting to about 
$24,000. The company was ss, about eighteen months 
ago with a capital stock of $100,000. The officers are E. M. 
.Richardson, president; E. L. Boyle, vice president, and G. 
B. Martin, treasurer. 





Receiver Appointed for Memphis Savings Bank. 


MEMPHIS, TENN., Feb. 4.—The Union & Planters’ Bank 
& Trust Company has been appointed receiver for the Mem- 
phis Savings bank, which recently got into trouble by 
being caught with a large amount of bogus paper of the 
Tuthill & Pattison Manufacturing Company, and under the 
agreement entered into between the two institutions the 
creditors of the Memphis Savings bank are assured satisfac- 
tion of their claims in full. 





Toledo Ice Dealers Sentenced. 


TOLEDO, OHIO, Feb. 4.—The common pleas court today 
sentenced the Toledo ice dealers convicted of violation of the 
Valentine antitrust law to imprisonment for six months in 
conformity with the decision of the supreme court uphold- 
ing the constitutionality of the law. The death of Judge 
Haynes will probably result in deferring the lumber cases 
now pending in the circuit court, but since the lumber and 
ice cases were almost identical it is the feeling that a 
similar penalty will be visited upon the lumbermen. Inas- 
much, however, as the lumbermen were guilty of no moral 
wrong and of nothing more than a technical infraction of 
the law, it is possible that the cases will be carried to the 
United States courts in an effort to frustrate the carrying 
out of a sentence which they deem harsh and unjustified. 





\ Trustee Appointed Receiver. 


Detroit, Micu., Feb. 4.—Daniel Wells, who was trustee 
for Flanner & Reeves, lumber dealers of this city and 
Toledo, Ohio, has beén appointed receiver by the referee 
in bankruptcy. Several days ago a petition in bankruptcy 
was filed cs coge = the firm in the local United States court 
by the White Pine Lumber Company, of Menominee, with 
which Mr. Wells is connected; Graves Big Wood Company, 
of Buffalo, N. Y., and Loveland & Stone, of Saginaw, who 
oe that the liabilities of the firm aggregate more than 
$200,000. On November 9, of last year, Wells was made 
trustee for all the creditors, but the petitioners allege that 
before this action was taken Flanner & Reeves had given 
preferences by allowing certain creditors to secure posses- 
sion of some of their assets in the shape of lumber. 





Decision Given in Favor of Boom Company. 


An interesting case regarding riparian rights has recently 
been handed down by the supreme court of Washington. 
Condemnation suits were brought by the Grays Harbor Boom 
Company, of Hoqyiam, Wash., to condemn riparian rights 
for booming purposes on the ve river in Chehalis 
county, Washingtoy, which were resisted by certain property 
owners, but the right of the company to take the property 
asked for is upheld by the decision. In its opinion the court 
upholds the contention that appurtenances to property in- 
cluding riparian ghts, to the use of water, air etc., may 
be taken ugder the right of eminent domain without taking 
the property itself, ; 





Seeks to Enjojn and Company From Cutting Timber. 


MILWAUKBE, WIS., Feb. 5.—Circuit Judge Williams has 
taken up the trial of the suit instituted by the Western Lime 
& Cement Company by which it seeks to enjoin the Cupper 
River Land Company from cutting timber trom an 80-acre 
tract of land in northern Wisconsin. The plaintiff asks for 
an accounting of timber cut off the land since May 1, 1907. 
It is alleged that under the contract for the land entered 
into by both parties in the suit in September, 1899, the 
privilege of cutting 36,112 acres of land was granted. Sub- 
sequently the plaintiff bought 8,000 acres of the land and 
the Cupper River company acquired timber rights. The 
plaintiffs allege that the right to cut timber under the con- 
tract expired May 1, 1907, which is denied by the defense. 
The defendants say they have the right to cut all the 
timber they want if they pay the taxes on the property in 
accordance with the contract. 





Assets Are $300,000 in Excess of Liabilities. 


The Tampa-Florida Lumber Company, of Tampa, Fia., 
recently put its business in the hands of a receiver, where- 
upon the creditors asked the United States court to enter 
a bankruptcy order on the grounds that creditors were not 
properly secured by the appointment of a receiver. The 
assets are said to be more than $300,000 in excess of the 
liabilities and it is thought that with proper handling of the 
company’s affairs creditors will be paid in full. 





State Supreme Court Throws Case Out of Court. 


ASHLAND, WIs., Feb. 5.—The state supreme court has 
decided a suit of interest to lumbermen in favor of the 
Sanborn Land Company, of this city. Several years ago, 
it is averred, G. F. Sanborn, of the company, met George 
W. Langley, a lumberman of Merrill, and made a verbal 
agreement by which Mr. Sanborn was to take over an option 
on a large tract of timber in northern Wisconsin, given by 
J. V. Farwell & Co., of Chicago. Mr. Sanborn is asserted 
to have promised to do the best he could to sell the land 
-and timber. They were to be partners in the profits. Mr. 
Sanborn claimed that he did not receive the option until it 
expired, but Mr. Langley asserted Mr. Sanborn got the 
option twenty days before its expiration. Meanwhile the 
sb / increased rapidly in value and it is said to have 
been sold later by Mr. Sanborn at $27,000, while the original 

rice was said to have been about $5,000. Mr. Langley sued 

fr. Sanborn for a pe. of the profits and was awarded 
$3,000 in the circuit court at Milwaukee. Mr. Sanborn’s 
— was that a contract in such a case as this ought to 

ve been written and not verbal and that the option held 
by Mr. Langley was void, having expired before it was 
exercised. The supreme court not only reversed the case 
but threw it out of court. 





Alleges That Part of Assets Were Withheld. 


Charges’ are being made touching the good faith of Ross 
Bros., of Beaverton, Mich., whose affairs were recently 
put in the hands of a receiver. It is reported that securities 
and other valuables amounting to $50,000 had been seques- 
tered to be_ turned over later to William Ross, one of the 
brothers. The liabilities of the failed concern are now esti- 
mated at $370,000. 

PAA 


Sue for Difference in Value of Stock. 


BALTIMORE, Mp., Jan. 27.—More trouble is growing out of 
the South Baltimore Car Works receivership, in which a 
number of Baltimore lumber firms are interested as creditors. 
Some of the latter sued through the receiver asking that the 
holders of certain stock be required to pay the difference 
between the amount at which they bought the stock and the 
par value, and this week another, similar action was insti- 
tuted. If the suits are successful the assets will be in- 
creased by a large sum, which would go to swell the divi- 
dend for the creditors. 








Announcement. 


We beg to advise the lumber trade that we 
have discontinued our Minneapolis branch, re- 
questing our patrons and correspondents to com- 
municate direct with the home office hereafter. 


This is purely a measure of economy and is 
not to be understood as disparaging the splen- 
did services rendered us by Mr. F. W. Shepard, 
heretofore Minneapolis manager, who was of- 
fered an important position in the home office, 
but decided to engage with Mr. Traill, our 
former secretary, in business for himself, in 
which they both have our sincerest wishes for 
success. You cannot find better men anywhere. 


We attempted the last two years rather more 
business than we could handle properly under 
the conditions then existing, and while our pa- 
trons will agree that we have never ‘‘ welched’’ 
from an unprofitable order, we are heartily 
ashamed of services we have sometimes given, 
although we are told we are not singular in that 
respect; conditions, transportation and other- 
wise have been extremely exasperating. Our 
standard hereafter will be ‘‘how well’’ and not 
‘*how much,’’ and we believe that direct rela- 
tions with you will assist us towards this end, 
and also save us both money, while we rely upon 
our long existing, clean and conspicuous position 
in the trade for such a reasonable volume of 
patronage as we can take care of the way we 
intend to take care of it. 


Respectfully, 


Carstens & Earles, Inc. 
SEATTLE, WASH. 


. Per HENRY CARSTENS, 
LLOYD L. HILLMAN, President. 
Secretary elect. 
Manufacturers & Wholesalers of Fir, Spruce and Cedar 
Lumber, and Red Cedar Shingles. 








Francis X. Campbell, 


PUBLIC ACCOUNTANT 
AUDITOR AND 
SYSTEM DEVISOR 


504 Fullerton Building, STI. LOUIS, MO. 


Regular and Special Audits for Corp-rations, Firms 
and Individuals, by experienced Auditors, I also devise and 
install Money-Saving Systems of keeping Accounts. 


TERMS REASONABLE. 
INTERVIEWS OR CORRESPONDENCE SOLICITED. 

















( Splendid Opportunities Along the M. K. &T. Ry, ) 
Throughout the Southwest. 


Many of the largest and most progressive towns are very 
much interested in establishing cotton mills, canning factor- 
ies, wood-working and cement plants, machine shops, etc. 
Commercial clubs are in position to offer both moral and finan- 
cial support to those interested. Building sites, in many 
cases, will be given free to the larger plants and the business 
men are willing to take stock in such enterprises. 

To those interested in the fruit and truck industry there 
are the best of opportunities. The profit now being derived 
from these crops throughout the southwest is marvelous. 
There are hundreds of acres of vacant land well adapted to 
fruit and truck produce, that can be bought at reasonable 
prices. 

For further and more detailed information, address, 


T. L. PEELER, 
Industrial Agent, 
M. K. & T. RY. 
Linz Building, 


DALLAS, TEXAS. 
i 

















The Leaver Automatic Saw Gage 


Increases Product, Decreases Labor Cost. 
decimal contents for ° 
THE BOX ESTIMATOR pnw pple pte in 4-4, 4, td and 


8-4, also surface measure. The 
Estimator (fits the pocket)giv: 8 JAMES M. LEAVER, 
SONORA, CALIFORNIA, 





4-4 and surface measure con- 
tents. Sent on trial. 
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Timber Loans 


We are prepared to make loans 
in amounts of $500,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 

Correspondence and _ personal 
interviews invited. 


DEVITT, TREMBLE & GO. 


BANKERS 


First National Bank Bidg., CHICAGO. 


‘TIMBER 
LOANS 


We are the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 








1 








Clark L. Poole & Go. 


Successors to H. C. BARROLL & CO., Bankers. 
First National Bank Blag., CHICA GO. 
— “J 


BONDS 
High Grade Timber Loans 


We are in the market to buy and 
sell. Correspondence solicited. 


Farson, Son & Company 


Successors to 
FARSON, LEACH & COMPANY. 


























First National Bank Bidg., CHICAGO. 
34 Pine Street, NEW YORK CITY. 




















Our descriptive Booklet 


Free tells. you. all about the. 


BOOKS. THAT WILL SAVE YOU MONEY. 

iy A.minute of your time to 

i} — the poseat cord.ains 

| ng us your address. We 
2 cheerfully tell you all F 
; Z about them. 8 82 ree 
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Ae er WITH THE TRADE IN- TENNESSEE. 





Business Conditions and Outlook at Some of the Leading Centers Increased Activity the 
General Rule Among the Mills. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Feb. 6.—Further increase in pro- 
duction has occurred during the last week. More mills 
are resuming and the indications are that others will 
take this course within the next two or three weeks. Con- 
ditions are improving with respect to demand and the 
trade is encouraged to go on manufacturing lumber. 
However, nothing suggests that production will return 
to normal before spring, as lumbermen have discovered 
that the best way to keep prices up is to refuse to accu- 
mulate any large surplus of hardwood lumber. 

The big hardwood mill of the Deemer Manufacturing 
Company, near Philadelphia, Miss., has been completed 
and is in operation, with a daily capacity of 150,000 
feet. It is one of the best equipped plants in that sec- 
tion and the management contemplates steady opera- 
tion. The company owns considerable timberland and 
will develop the timber thereon. 

A representative of one of the larger eastern lum- 
ber companies, with offices in this city and mills in this 
territory, is authority for the statement that demand 
from the east has increased materially during the last 
two or three weeks. The mill of this company has 
lost only four days since the financial trouble started. 
It is one of the largest in this section and, despite the 
steady operation, the company states that it has accu- 
mulated no surplus of lumber. 

Weather conditions during the last week have been 
less favorable than for some time. Considerable rain 
has fallen and this has interfered with mill and logging 
operations where these were under way. 

Nearly all the railroads entering this city report a 
decided increase in the volume of freight traffic, both 
inbound and outbound. The inerease has been so great 
that many cars which have lain idle for weeks are in 
demand and some of the labor which was laid off is 
being reinstated. 

Official report of the building inspector shows that 
the amount involved in building permits during January, 
1908, was much smaller than during the same month last 
year, being only $102,210, as against $882,755. The per- 
mit for the Shelby county court house, calling for $750,- 
000, and taken out during January last. year,,was largely 
responsible for the magnificent showing made at that 
time. Leaving out these figures, the decrease compared 
with last year is only $30,000. The falling off in the 
amount of building is having its effect on retail dealers, 
as the demand for their material is less than normal at 
this period. - 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 5.—At a meeting held by a 
number of prominent members of the Nashville board of, 
trade, it was decided to urge that John B. Ransom ac- 
cept reélection as president of the Hardwood Manufac- 
turers’ Association, it being understood that this office 
has been tendered him for another year. Since Mr. 
Ransom’s election to the presidency of this organization 
a year ago he has proved his ability to fill the office with 
eredit to himself and the organization. Mr. Ransom is 
the largest dealer in hardwood in the south and possesses 
great executive ability. The annual meeting of the 
Hardwood Association is being held in Cincinnati this 
week, and it is reported that a resident of Memphis will 
probably be elected should Mr. Ransom not accept the 
office again. The affairs of the association, with head- 
quarters in Nashville, have been conducted smoothly and 
Lewis Doster, secretary, states that he is well satisfied 
with Nashville. Secretary Shannon of the Nashville 
board of trade, states that that body had promised to do 
all possible for the association even to arranging ‘to 
furnish a ‘‘ better half’’ for the secretary, Mr. Doster. 
All the promises have been fulfilled except that relating 
to the better half, but Mr. Shannon believes that if the 
headquarters of the organization remain in Nashville 
for another year all will be well with Mr. Doster along 
this particular line. 

A large amount of work is in progress on the Cum- 
berland and Tennessee rivers preparatory to the field 
work which will be begun by the government as soon as 
spring weather permits. The government has installed 
a saw mill at Mussel Shoals and all the boats used on 
the Tennessee with the exception of the steamboats are 
constructed there. The government buys the timber in 
the stump, hauls it to the river, saws it into lumber 
and with this builds its boats. Timber for thirteen 
boats is being prepared, four boats under construction 
and four are being repaired. Three boats are also being 
built at Loek 3 on the Cumberland river. 

The. demand for quartered oak and poplar is rea- 
sonably good, the former being in the lead. None of 
the hardwoods are being sacrificed and prices main- 
tain their former stand. No logs are being received 
from up the river owing to the lack of tide in the 
Cumberland. The box manufacturing interests re- 
port a quiet market. 

One encouraging feature of the situation is found 
in the fact that the mills are busier than they have 
been for several weeks and many dealers report an 
increasing demand for their product. Considerable 
millwork is being figured on by intending builders. 
Mueh of the work which was withdrawn during the 
last two or three months of 1907 is again being con- 
sidered with a view to an early beginning of opera- 
tions. ; 

J. M. Davis, of Wartburg, and W. T.. Gallaher, of 
Roane county, have made a contract through J. W. 


Scott, attorney for the William J. Scott heirs, for the 
purchase of all the real estate belonging to them. 
The estate comprises about 6,000 acres of fine timber, 
mineral and farm lands in Morgan county, about one- 
third of which is covered by virgin timber, underlaid 
with rich deposits of coal. The price paid for the 
estate was $40,000. The purchasers are already mak- 
ing preparation for the establishment of saw mills to 
manufacture merchantable timber into lumber. It is 
estimated that four years will be required to cut all 
the timber on the property. Most of the timbered 
lands are near the railroad. 

H. E. Van Norstran, of Wartburg, a lumber con- 
tractor and cutter, has made a contract with J. M. 
Davis and W. T. Gallaher to saw and stack the 
timber which the latter recently bought from the 
Scott heirs. Most of the timber will be cut into lath 
and laid down at the railroad ready for shipment. 

At a recent meeting of the Brown Chemical Com- 
pany, of this city, John W. Love, the well known 
lumberman of this city, declined to serve longer, and 
T. L. Herbert was elected president of the company. 
The company has done a thriving business under the 
direction of Mr. Love. 

A. B. Luther & Co. have bought a large gasoline 
engine and a full machinery outfit and will erect a 
large and modern planing mill at White Bluff. Much 
fine timber is manufactured at that place and it is 
thought the new enterprise will meet with much 
success. 

The Murrough-Ross-Colville Company, at MeMin- 
ville, laid off about fifty hands at its spoke and handle 
factory in Noyember, but thirty-five of these have re- 
sumed work. 





IN NORTHEASTERN TENNESSEE. 


BristoL, TENN., Feb. 6.—Developments of the last 
week confirm the belief of many lumbermen that the 
recovery of the trade from the effects of the general 
business depression will be slow. Many mills are starting 
up in this section, but the older heads in the business 
are not inclined to take this as conclusive evidence of 
improvement. The buying power still shows weakness, 
although it is much better than a few weeks ago. Re- 
ports of freight traffic officials show that the volume of 
tonnage has made an appreciable increase since the mid- 
dle of January, when business reached the minimum. 
It is generally conceded that the worst has passed and 
that business is gradually growing better. 

Not as many freight cars are idle, as was the case 
two weeks ago, this condition being a result of the con- 
certed resumption of many large industries a few days 
ago, including many big mills. 

Fred W. Hughes, of Price & Heald, Baltimore export- 
ers, has just returned from a trip in the Clinch moun- 
tains, where he shipped out several cars of export stock. 
Mr. Hughes reports that the lumber business in that 
section is reflecting the general improvement over the 
country. 

C. B. Allen, of the Allen Panel Company and the 
Standard Oak & Veneer Company, has returned from 
a trip in the east and middle west, during which he 
landed sufficient business to keep his large factory and 
mills at Johnson City running. 

Several large furniture plants in east Tennessee and 
western North Carolina are closed on account of the 
condition of the market and because they have large 
stocks on hand. 

No failures of lumber concerns or kindred industries 
have been recorded in this section as a result of the 
financial crisis of December. This is cited as a tribute 
to the stability of the business in this region. 

U. 8. Archer, president and general manager of the 
Unaka Lumber Company, who is in a private sanitarium 
at Tampa, Fla., is in a critical condition. His two small 
children, Gladys and Robert, were taken to his bedside 
this week. 

Through the organization of the Interstate Corpora- 
tion, George L. Carter, of this city, a well. known rail- 
road magnate and millionaire capitalist, becomes largely 
interested in timber and coal lands in eastern Kentucky. 
Mr. Carter’s plan is to develop the timber and the min- 
erals simultaneously, as he is doing on a large scale in 
West Virginia. The new concern has a capital stock of 
$500,000 and Mr. Carter is the president. 

Nathan Bradley, of the Bradley Lumber Company, 
Elizabethton, was here last week. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Feb. 6.—The lumber situation 
is more active than at any time within the last ninety 
days. The mills are again at work, with log supplies 
being received by rail and river. The local furniture 
and implement factories, after having been shut down 
for several weeks, are-in operation or are preparing. to 
resume within a few days: Shipments are moving along 
unhampered and in appreciation of this even some of 
the timid have placed orders. The few firms who export 
say that business is picking up abroad. The local mills 
are selling more poplar, chestnut and oak than any other 
wood. 

The Chattanooga Wheelbarrow & Truck Company, suc- 
cessor of the Chattanooga Wheelbarrow & Manufactur- 
ing Company, has: bought four acres on the belt line and 
will erect an extensive plant for the manufacture of 
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wheelbarrows, trucks ete.- The plant at East Lake will 
be used for the manufacture of telephone and telegraph 
cross arms, after being equipped with machinery of the 
latest design. The cross arm plant will. be in charge 
of E. J. Noblett and son, A. H. Noblett, of Chicago, 
The plant of the Chattanooga Wheelbarrow & Truck 
Company, at East Lake, was recently bought by W. M. 
Fowler, of the Case Lumber Company, and others, and 
reincorporated. “% 

Ed Ferger, of the Union Lumber Company, says that 
company’s mill has been running right along, and that 
he looks for a. good spring business. 

A .J. Gahagan, of the Loomis & Hart Manufacturing 
Company, says that the company has sufficient logs to 
keep the mill running until April. He thinks the river 
mills had received, first of the year, about 2,000,000 feet 
of logs. 

S. A. Williams, of the Williams-Voris Lumber Com- 
pany, says that company’s mills have been running right 
along. Inquiries are good and it has had several nice 
orders recently. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Feb. 6.—The trade continues to show 
signs of gradual improvement in the hardwood branch. 
Some trade in yellow pine is in progress, but it is not 
expected that business will become lively until spring 
building begins. Little buying is done among the re- 
tailers. and even this is mostly bargain buying. 

The local river mills are frozen out and could not run 
to do any good if they wanted to. But the majority of 
them are shut down for the winter and the land mills 
have been running moderately. The local hardwood 
flooring plants find that business is improving. More 
stock is being bought right along and this brightens up 
the situation considerably. 

Sash and door salesmen report a faiz volume of busi- 
ness and are looking to the future more cheerfully than 
any others catering to the yard trade. 

H. M. Scott, of the Lehigh Portland Cement Company, 
Indianapolis, Ind., was in this city recently, making 
arrangements to be present with an exhibit at the annual 
meeting to be held at Seelbach’s, February 17 and 18. 
He also made a tour through the state visiting the retail 
lumber trade and said that he was well pleased with his 
initial trip in this territory. His company has.a big 
cement plant at Mitchell, Ind., from which it expects to 
supply its trade in this territory. The head of this 
concern, which has its home office in Pennsylvania, is Mr. 
Trexler, who has long been known among the lumber 
trade. 

Fred G. Jones has taken over the interest of his 
former partner, C. H. Baas, in the firm of Fred G. 
Jones & Co. For a year he has been doing a wholesale 
business in sash, doors and molding, and also a retail 
business in lumber. Mr. Jones says that his first year 
of business has been good, especially considering that he 
embarked as a new concern only a year ago. He looks 
forward to a good business this spring and summer. 
C. H. Baas has not made up his mind whether he will 
remain in this city or go north. He has a reputation as 
an estimator and was for several years with Henry 
Koehler & Co., of this city. 

A license ofdinance, which has just been put into 
effect in Louisville, has at. least three sections of interest 
to local lumbermen and building contractors. One sec- 
tion, licensing floating saw mills, must have been formed 
during the floed season last spring, when practically all 
that could be seen of the river mills was their tops 
sticking out of the water, because in ordinary times there 
are no floating saw mills in this city. The three sections 
of the new license ordinance of interest to lumbermen 
are as follows: 

Section 18—Every person, firm or corporation doing busi- 
ness as a lumber broker shall pay a license of $25 a year. 

Section 32—Every person, firm or corporation carrying on 
the business of general contractor or master builder for 
private buildings or work shall pay a license of $25 a year. 

Section 43—Hereafter it shall be unlawful for any person, 
firm or corporation to own, maintain or operate a floating 
saw mill within the limits of this city without having a 
license so to do. The license for opening, maintaining or 
operating a floating saw mill, as herein set forth, shall be 
$25 a year. 

NOTES FROM SOUTHWESTERN INDIANA. 

EVANSVILLE, Inp., Feb. 3.—Conditions in the local 
hardwood lumber market continue to improve. Orders 
are coming in at a fair rate and every mail brings a 
large number of inquiries. Since the first of the year 
there has been a gradual increase each week. Prices 
remain firm and manufacturers say that no reduction 
in the price will take place. Quartered oak is in strong 
demand. There is some demand for red ‘oak, while 
poplar is just holding its own. Considerable gum is 
used in the local box factories and much of this lumber 
was shipped in during last week. Ash and hickory are 
inclined to be strong. The local mills shipped out con- 
siderable lumber this week and the local yards were 
scenes of activity. The mills have run steadily since 
the first of the year and have plenty of lumber on hand. 
The smaller mills around Evansville are gradually start- 
ing up and it is estimated that if times continue to 
improve there will not be an idle mill in southern In- 
diana in a month’s time. Prospects for the spring and 
summer could be no better, according to local manu- 
facturers. Logs are not as plentiful as they were a 
month ago, but the price is stiff. Mills, however, are 
getting all the logs they want. 

Evansville will soon get another immense lumber 
milling plant.. C. P. White, of Boonville, one of the 
largest saw mill owners in southern. Indiana, was. in 
this city several days ago making arrangements to move 
his plant to Evansville. Mr. White has secured an 
option on sixty acres of land at the outskirts of the 
city and. will soon begin moving his large mill to this 
city. In a statement to the members of the board of 








public works he said he was coming to Evansville in 
order to get better railroad facilities. Mr. White will 
probably open yards in this city. He has been located 
at Boonville for a number of years. Another reason 
for the removal of Mr. White’s plant to Evansville is 
the scarcity of lumber in Warrick county. Many of 
the saw mills at Boonville have added lath cutters in 
order to work up all the small timber. For the last 
week teams have been busy hauling logs to the Boon- 
ville mills for a distance of thirty miles. As there is 
no stream at Boonville that will carry a raft of logs 
Boonville saw mill men find that it costs them too much 
to get logs shipped to them. 

The Cummins saw mill, one of the largest industries 
at Petersburg, Ind., has closed down and the plant will 
be removed to Arkansas. The company has bought a 
large tract of timber land in Arkansas, where the mill 
will be located. The mill at Petersburg has been in 
operation for nearly twenty years and was built by 
Sherman and Elonzo Dering, who moved to Nevada 
several years ago. The change is made to Arkansas 
because of the scarcity of lumber in Pike county. The 
removal of the plant will render 100 men in Petersburg 
idle. 

Albert Kellam, a teamster for a stave factory at 
Milton, a few miles north of this city, recently brought 
to the factory a log that measured eleven feet long 
and contained nearly 1,200 cubic feet of lumber. It 
took four horses to haul the log. The log came from 
the farm of Charles Boyd near Jacksonville. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, INpD., Feb. 4.—The local, industrial and 
financial situation is considerably brighter than it has 
been at any time since October 26, when the banks an- 
nounced that only limited amounts would be paid on 
deposits. 

A large contract is being executed by the Indian- 
apolis Manufacturers & Carpenters’ Union, which, is 
doing all the interior trim work in the new I. O. O. F. 
grand lodge building. It is a 15-story structure and 
will have hardwood floors throughout with Mexican 
tabasco mahogany trimmings. 

Claude Maley, of Maley & Wertz, Evansville, is with 
Mrs. Maley at a sanitarium at Martinsville, about twenty 
miles west of this city. Martinsville waters are known 
for their curative properties in rheumatism. 

The Merchants association at Tipton is asking bids 
for material and labor for erecting sevetal new build- 
ings at the Tipton county fair grounds. 

Indianapolis building permits in January were 
$136,877.75, as compared with $543,406 for the corre- 
sponding period last year. However, im the number of 
buildings there is not quite such a diserepancy as might 
be imagined, from the fact that in January, 1907, a 
permit was issued for a $400,000 skyscraper. 

Secretary W. H. Freeman, of the Indiana Forestry 
Board, has submitted his annual report to Governor 
Hanly and it will soon appear in book form for public 
distribution. Secretary Freeman calls attention to the 
need of an assistant in order that he can devote more 
attention to systematic forestry work throughout the 
state. He also says that additional appropriations 
should be made to properly carry out the work. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 5.—The following figures com- 
piled by Superintendent Charles Murray, of the Cham- 
ber of Commeree, show the falling off in the receipts and 
shipments of lumber at this. point during January: Re- 
ceipts for January were 3,856 cars, as against 5,040 cars 
in January, 1907. Shipments for January were 3,483 
cars, as against 4,167 cars in January, 1907. 

E. M. Shantz, well known to lumbermen of this sec- 
tion as inventor of numerous labor saving devices in 
connection with the lumber mill industry, engaged room 
No. 7, on the first floor of the Grand hotel during the 
convention of the Hardwood Lumber Manufacturers of 
the United States, and installed his new dimension saw 
table, which he guarantees to save 95 percent of the 
clear waste in lumber as compared to the methods now 
in. vogue for cutting dimension stock. Mr. Schantz ex- 
tended a cordial greeting to all delegates to the conven- 
tion and invited them to witness the workings of his 
machine. He exhibited also an electric recording clock 
of unique construction. 

The February meeting of the Queen City Furniture 
Club indorsed the resolutions passed by the Cincinnati 
Lumbermen’s Club in relation to the Louisville & Nash- 
ville railroad terminals. The matter was: brought. be- 
fore the club by lumbermen who are members of the 
Queen City Furniture Club. 





HANDSOME CATALOG. 


The Standard Steel Works, of Philadelphia, has 
issued a handsome new catalog showing a few of 
the more important types of springs now in use on 
steam and electric railways, and also showing the 
conditions under which these springs are manufac- 
tured. The springs produced by the Standard Steel 
Works are made from the finest grades of material 
obtainable and the workmanship is of the highest 
grade, being the result of over thirty-five years of 
experience, There has been recently completed in 
connection with the plant of this company an up to 
date machine shop equipped with modern machinery, 
and it is expected that the output of the companv 
wjll be not only increased in quantity but improved 


in quality. The new catalog is illustrated with views |. 
of the various departments of the faetory together | 


with photographs of the more important styles of 
springs. 
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The Continental National Bank 
of Chicago. 


OFFICERS 
GEO, M. REYNOLDS, Pres'’t. HERMAN WALDECK, Asst. Cashier. 
ALEX. ROBERTSON, V-Pres't. F.H. KLMORE, Asst. Cashier. 
Wu. G. SCHROEDER, Cashier. WiLBEK HATTERY, Asst. Cashier. 
B. 8. MAYER, Asst. Cashier. J.K. WASHBURN, Asst. Cashier. 





Pathe: 
Capital and CONTINENTAL Deposits 
5 NATIONAL *T $65,000,000 
$6,000,000} BANK . 
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* CHICAGO — 











BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
J. OGDEN ARMOUR F. WEY ERHAEUSER 
ALBERT J.EARLING WM.C.SEIPP SAM’L McROBERTS 
HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 
B. A. ECKHART FRANK HiBBARD GEO. M. REYNOLDS 
Courteous Treatment. Superior Facilities. 
Ample Resources. 


- Accuunts of Corporations, Firms and Individuals 
Solicited; Correspondence Invited. 
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Monroe and Clark Streets 
CHICAGO 


Capital, $1,000,000. Surplus & Profits, $375,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues: Certificates of Deposit payable 
on demand bearing 2 pereent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

L. A. GODDARD, Pres't. NELSON N. LAMPERT, Vice-Pres't 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’t. Cashier, é 
COLIN 8; CAMPBELL, Ass’t. Cashier. 























EXCHANGE NATIONAL 
BANK 


SPOKANE, WASH. 





Capital $750,000.. Surplus $500.000. 
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Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK == 
and July. 
T It containsa carefully prepared list of the buyers. 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is alsa 
operated and the same is open to-you. 





Write for Terms. 


Lumbermen’s €redit Association. 


HSTABLISHED 1878 
1.02 Great Northern Bidg., 116 Nassau St., 
CHICAGO. NEW YORK CITY.. 


MENTION THIS PAPER. 
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Offers the 


~PAGIFIG COAST TIMBER LANDS. | 
Salmonberry 


' The Oregon 
r Tract For Sale 
Logging 3 gs.mecat 
Timber Co. 


west of Portland. Dcal 
For further information, address 


JOIN Jel. LAA, 








and get the best price. 
, 702 Oregonian Bldg., PORTLAND, ORE. 





Buy. Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 








Timber Lands for Sale 


IN IDAHO AND WASHINGTON. 


ROBBINS TIMBER COMPANY, Wighinaton. 








F. W. MITCHELL & CO. 


Washington. Oregon & British Colombia TIMBER, LANDS 


SHINGLE MILL AND N 
SAW MILL PROPERTIES AND FARM LANDS > 


LOGGING OPPORTUNITIES 30 Years Acquaintance on the Pac.Coast 
629-633 Pioneer Building, - SEATTLE. WASH. 


nave GHOICE TIMBER LANDS 


in Washington, Oregon and British Columbia. 
Large and small tracts. Correspondence solicited. 


RYDER-GOUGAR CO., Tacoma, Wash. 




















reat South, 
The Largest Cotton, Rice and Sugar Market in the World, 
THE MOST POPLAR WINTER RESORT IN AMERICA 
~ Continuous Horse Racing. Golf Links, Hunting and Fishing, Comfort, Health, 
Plea Eleven Theatres, 


N ew Orleans The Gateway of the gory The Great City of the 
a 





NEW ST. CHARLES HOTEL 


Modern, Fireproof, First-Class, Accommodating One Thou- 
sand Guests. Turkish, Russian, Roman, Electric and 
Plain Baths, Luxurious Sun Baths and Palm Garden. 


ANDREW R. BLAKELY & COMPANY, LIMITED., Props. 











MEDA er hasan JAMESTOWN EXPOSITION 


Add TONE to your Stationery in 

the OFFICE, BANK, SCHOOL 

or HOME by using only Wash- 
burne’s Patent Adjustable 


< “O K 2”? PAPER 
ton or taken off with the 


« FASTENERS 
Exauy be used sepentediy and they alimasis esost.™ 
Handsome Compact Strong No Slipping, NEVER ! 
Made of brass, 3 sizes. Put upin brass 100 in abox. Send 
10c for sample box of 50, assorted. booklet free. 
THE O. PG. CO. SYRACUSE, N.Y. N°1B 
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CURRENT TIDINGS OF THE SOUTHWEST. 





Post-convention Quiet—Sawing Still in Abeyance—Personal and Office Changes—Shipping 
and Other News at a Gulf Port. 


PP PPP PPP PPP PPP 


THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Feb. 4.—While some buying of 
stock was done by the dealers who attended the conven- 
tion in this city last week and perhaps more than usual 
at conventions of this kind no large volume of business 
was placed. The dealers who were in this city and whose 


| stocks were low at the beginning of the year have re- 


plenished to some extent, and many prefer to wait until 
they can better judge what their spring trade will be. It 
is noticeable that not many retail yards are offered for 
sale in this territory, while, on the other hand, there is 
considerable inquiry for yards in good locations. 

T. H. Rodgers, of Oklahoma City, Okla., a director of 
the Southwestern Lumbermen’s Association, was taken 
ill during the convention and for a while it appeared as 
though his illness would prove serious. After a siege of 
several days he recovered, however, and left for his 


‘home February 3. 


M. B. Nelson, who left Kansas City before the meet- 
ing of the Yellow Pine Manufacturers’ Association at 
New Orleans, and who has since been spending some 
time among the yellow pine mills, returned home yes- 
terday. Mr. Nelson says that such mills as are running 
are operating on short time, and many of the yellow pine 
plants are closed entirely; also that many of the small 
mills are temporarily out of business as they can not 
produce lumber without loss at the prevailing prices. He 
does not expect the output of yellow pine for February 
to be any greater than that of January and estimates 
it at about 50 percent of normal. 

The Clark Lumber & Mercantile Company has sold 
its yard at Severy, Kan., to Joseph Mallinger. The com- 
pany will retain its yard at Beaumont, Kan. 

L. N. Latimer, Longford, Kan., has been succeeded 
by L. N. Latimer & Son. George W. O’Neal has been 
succeeded by the O’Neal Lumber & Coal Company at 
Republic, Mo. 

Ben Harrison, of the Norton Lumber Company, has 
gone on the road for a short time for the company. 
C. A. Norton is on the sick list but expects to be out 
in a few days. 

T. E. Tregemba, of the Glenn Lumber Company, is 
in Shreveport attending a directors’ meeting of the 
Wells Lumber Company. 

Charles H. Terry, formerly of the Moeser-Terry Lum- 
ber Company, has opened an office in the Omaha build- 
ing. Mr. Terry will occupy room 590 Brandeis building 
and will deal ip west coast stock. 

Joel Bernice Ettinger, of Chicago, representing the 
S. A. Woods Machine Company, paid the AMERICAN 
LUMBERMAN office in Kansas City a visit recently. Mr. 
Ettinger is western manager of the company. 

The Ash Grove Lime & Portland Cement Company is 
rapidly completing its plant at Chanute, Kan. When 
finished it will have a capacity of 2,500 barrels daily. 

C. J. Flack, manager of the Redwood Manufacturers’ 
Company for this territory, will spend the next three 
weeks with his redwood scenes in the lumber conventions 
at Buffalo, Detroit and Chicago. Mr. Flack is meeting 
with much success in this work and is pleasing the deal- 
ers wherever he meets them. 

* George Maegly has moved his office to 1515 Long 
building. This room was formerly occupied by the Atlas 
Engine Company, of Indianapolis. 

O. E. Renfro, of the Byrne-Renfro Lumber Company, 
is in the south on a business trip among the mills. J. N. 
Byrne, of the same company and the J. N. Byrne Lum- 
ber Company, will spend the next week at Swartz, La. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., Feb. 4.—Considerable shifting of 
lumber offices has taken place in Houston this week, the 
cause of which was the opening for occupancy of the 
8-story office building built by Allan Paul, to be known 
as the Paul building. Four well known local lumber 
concerns are moving in their furniture. On the eighth 
floor the West Lumber Company has a handsome suite 
of five rooms, in which is being installed some elegant 
office furniture. On the same floor the milling depart- 
ment of William Cameron & Co., of Waco, has two 
Jarge brightly lighted rooms, which will be occupied 
by Capt. Thomas Waties, mill department manager, and 
George Novitch, local sales agent for the company. 
This suite is adjoined by two rooms which are to be- 
come the Houston sales office of the Miller-Link Lum- 
ber Company, of Orange. Four floors below these lum- 
ber offices the Lake Creek Lumber Company is moving 
its office outfit into a splendid suite of three rooms, and 
it is also getting settled as quickly as possible. It is 
reported that other lumber concerns intend moving into 
this block. 

Thomas Blake, one of the youngest and most trusted 
employees of the Continental Lumber & Tie Company, 
was made manager of the Potomac plant the first of 
this year, and is looking after the manufacture of lum- 
ber in a very capable manner. He was formerly assistant 
superintendent at Benfora for the same concern. The 
Benford mill is shut down, and extensive improvements 
in the manufacturing department in the saw mill ate 
being made, and will be finished before the mill starts 

ain. 

“eho mills of William Cameron & Co., Incorporated, 
which are all shut down waiting for a depletion of 


stocks and improvement in business conditions, are 
being thoroughly overhauled and repaired. ‘The saw 
mill at Saron is having its capacity increased by the 
substitution of a circular saw for a band. 

The big plant of the Trinity County Lumber Com- 
pany at Groveton is still shut down and will not begin 
operations before March 1. This plant works more 
horses, mules and oxen than any other plant in Texas, 
and a shutdown of several months is serious, but is eon- 
sidered by the management preferable to entering the 
competition in prices which reigned this winter. 

Local lumbermen are selling a certain amount of lum- 
ber and the Texas and farther western trade appears 
to be getting most of the lumber that is moving, as the 
Texan pay better prices than the northern markets. 

William Dixon, sales manager for the Beaumont Lum- 
ber Company, is a Houston visitor. He has been travel- 
ing steadily for the last month and has obtained a good 
idea of the general situation, having investigated con- 
ditions west of the river and as far north as Chicago. 
He says business is considerably better, but that indica- 
tions do not point to rapid improvement. The curtail- 
ment of output is gradually decreasing the stocks and 
slowly but surely conditions are becoming normal. He 
does not look for any great increase in prices this winter. 

W. F. N. Davis left this week for the north on a 
business trip. He is preparing to reénter the yellow 
pine lumber business on a large scale. 

George M. Coale left Friday night for Chicago, it is 
said, to take charge of the Chicago sales office of the Con- 
tinental Lumber & Tie Company. Ben Collins, of Chi- 
cago, will arrive in a few days to take Mr. Coale’s posi- 
tion as sales manager for the Continental company. 
Mr. Coale is one of the youngest sales managers in 
Texas and is generally considered one of the brightest 
and best. He is a man of splendid character and per- 
sonality, and the best wishes of a host of friends will 
accompany him northward. Mrs. Coale will remain in 
Houston for some time. 

A well known Houston lumberman is making a strong 
play to win a trophy on the local golf links, which 
trophy was given by another well known lumberman. 
Jesse H. Jones offered a beautiful cup to the winner 
of the tournament in the local gulf club this season 
and E. K. Dillingham has been winning steadily. Only 
one game stands between him and the winning of the 
prize. He has won over all opponents up to the semi- 
finals and will play off a tie with his only remaining 
opponent in a few days. Mr. Dillingham is president 
of the Big Tree Lumber Company. 

The movement of lumber in Texas during January 
was better than had been predicted. Dealers have 
had confidence enough in the spring trade to fill out 
their stocks with those items appearing short. They 
could sell more if they would offer credit, but retail- 
ers and general merchants are all shunning the credit 
feature. 

Mike Sweeney has been appointed general manager 
of the Texas Car Service Association, with head- 
quarters at Houston. Mr. Collins, who has been act- 
ing manager since the death of Major Peck, becomes 
secretary. Mr. Sweeney is a versatile railroad man 
and was one of the originators of the car service 
association in Texas. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Feb. 4.—Ample evidences of bet- 
terment in the lumber situation are offered local lumber 
manufacturers by three times the mail matter they have 
been receiving for many weeks, as well as by a big 
increase in the number of telegraphic inquiries concern- 
ing prices and possible shipments. However, not a 
lumber manufacturer in the city looks for a favorable 
market for some time and many do not look for a 
return of the prosperity of three months ago until after 
the presidential election. 

C. E. Walden, of the Sabine Tram Company, has 
closed a contract with Keyser & Co. for the sale to that 
firm of 1,000,000 feet of timber for export to Germany 
and which is to be loaded at Port Arthur. Mr. Walden 
stated that there is a big movement for primes and kiln 
dried saps for export and this indicates a better situa- 
tion in the export market. Mr. Walden does not look 
for much improvement in the situation for some time, 
but states that the improvement is bound to materialize. 

L. B. Pipkin, of the Nona Mills Company, is a 
pessimist concerning the situation and declares that lit- 
tle business will be done until after the people of the 
country quit nagging at the corporations. He believes 
that the main troubles of the business situation are to 
be found in this agitation against corporations. : 

J. Frank Keith, of the Keith Lumber Company; 
President Ben 8. Woodhead, of the Beaumont Lumber 
Company, and many others look for a return of pros- 
perity to the lumbermen, but are not making any pre- 
dictions as to when it will come. 

President Sam Park, of the Industrial Lumber Com- 
pany, went recently to Kansas City. He stated before 
leaving that he did not expect much change for many 
months and that his company would not turn a saw 
until there were prospects for a steady trade at remuner- 
ative prices. 

A meeting of local lumbermen will be held this week 
looking toward the formation of arrangements for the 
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entertainment of the Nebraska lumbermen who will be 
in this city February 10. ‘It is expected that they will 
be given the time of their lives during their fourteen 
hours in this city, as the local lumbermen never do 
‘things by halves. 

The Beaumont & Saratoga Transportation line will 


be extended fifteen miles. This line is the property 
of the Keith Lumber Company and is expected to some 
day form the nucleus of another trunk line for Beau- 
mont. The Burr’s Ferry, Browndell & Chester rail- 
way, being built by John H. Kirby, may be extended to 
this city. 

The annual meeting of the stockholders and directors 
in the Sabine Tram Company was held Wednesday. The 
meeting resulted in the following board ‘of directors 
being elected: George W. Smyth, J. G. Smyth, J. B. 
Smyth, W. T. Smyth, R. F. Cheeseman, C. E. Walden 
and Frank Alvey. The meeting of the board of direc- 
tors followed and resulted in election of the old officers, 
as follows: George W. Smyth, president; J. G. Smyth, 
vice president; J. B. Smyth, secretary; C. E. Walden, 
assistant secretary; Frank Alvey, treasurer. A dividend 
of 20 percent was declared, payable to all shareholders 
of record and in addition to that the company trans- 
ferred the usual amount to the surplus fund. The busi- 
ness for the last year was shown to have been the best 
the company ever enjoyed. 

A shipment of lumber to Cuba will be made by the 
Keith Lumber Company next week, the lumber being 
loaded aboard the schooner Martha at Sabine. It was 
the intention to bring the schooner to the plant north 
of this city and load it there, but the trees overhanging 
the river north of Beaumont did not appeal to the 
captain and he decided not to make the trip. The lumber 
will be barged from the plant to Sabine. 

An effort to make Beaumont a distributing point for 
rosin and turpentine is to be made by L. P. Landis, 
representative of the Gillican-Vizzard Company, of New 
Orleans. The Chamber of Commerce, at the request of 
Mr. Landis and others, has taken up the question of 
cheaper freight rates from the farms into Beaumont 
and the same rates from this city to all parts of the 
United States as are enjoyed by New Orleans, Pensa- 
cola, Gulfport, Jacksonville, Mobile and Savannah. The 
freight rates out of Beaumont are 100 percent higher 
than out of any of those places. As soon as the rates 
desired have been secured an assembling yard will be 
provided and a large selling company organized, thus 
making Beaumont the center of the naval stores industry 
west of the Mississippi river. 

Last Tuesday was a gala day in this city, the United 
States revenue cutter Windom coming up the river to 
Beaumont and spending a day and a night here. It was 
the first visit of a vessel representing Uncle Sam and 
thousands of people took advantage of the occasion to 
pay the vessel a visit and give it a thorough examina- 
tion. The boat was at Port Arthur Monday to assist 
in the celebration of the 10-foot channel along the west 
bank of Lake Sabine. It left for Orange Wefinesday 
morning, where it remained all day for the benefit of 
the people of that city. The crew of the boat was well 
entertained while here. The celebration at Port Arthur 
was attended by thousands of people from this city and 
surrounding country and was a gala day in the history 
of Jefferson county. 

Charles Kelly, of New Orleans, general agent for the 
Gomilla, Demack Lumber Company, of that city, large 
lumber exporter, was in Beaumont this week taking in 
the celebration at Port Arthur and visiting with the 
company’s local ‘representative, Mr. Goode. Mr. Kelly 
has just returned from a ten months’ tour of Europe 
and does not look for much of a general lumber trade 
with that country until after the people of the several 
European countries have more faith in American busi- 
ness institutions. He says little is being done in the 
building line in any of the European countries. The 
steamer Consul Horn arrived at Port Arthur Tuesday 
to be loaded by the Gomilla, Demack company with 
2,000,000 feet of lumber for export to Rotterdam and 
Hamburg. 
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CEMENT HUSTLERS AT THE KANSAS CITY 
CONVENTION. 


The Portland cement companies represented at the 
Southwestern Lumbermen’s Association meeting in Kan- 
sas City January 28 and 29 were hustling so hard for 
business that they completely overshadowed every other 
interest, and one would have supposed it was a conven- 
tion of cement dealers. Each year has seen an increase 
of cement manufacturers in attendance at these meet- 
ings, and still the demand seems to keep ahead of the 
supply. 

A number of new cement companies have been organ- 
ized to build in the gas belt of Kansas, and in many 
cases their stocks have been offered to the investing pub- 
lic, but the bankers’ panic has put practically all of 
them to sleep for the present and it is doubtful if they 
will ever be built, as it takes a large amount of capital 
to build a first class Portland cement plant, and that 
is the only kind that can succeed. 

The Ash Grove Lime & Portland Cement Company, 
which is building a plant of 2,500 barrels capacity at 
Chanute, Kan., has 85 percent of its securities sold and 
its plant more than half completed, and its contract 
provides for the completion of its plant by July 1, 1908, 
so there is no question about this company being in the 
market with its cement in the near future. 

This company had an old established business and was 
well and favorably known all through the west, which 
made it much easier for it to finance its proposition, but 
we doubt if any new company that was not already 
financed before the panic, will be able to secure sufficient 
capital to build a cement plant in this section for several 
years, 


FROM THE SAVANNAH. 


Industrial Conditions Nearly Normal —Advocates 
National Laws to Regulate Cutting Trees— 
Bright Outlook for Augusta Trade. 





Avueusta, GA., Feb. 3.—A healthy increase in the 
amount of work done by the lumber camps of this sec- 
tion has been noted during the last two or three weeks, 
and although there are marked signs of improvement 
in all lines of business, prosperity of the fullest sort 
can hardly be expected this year. Industrial and com- 
mercial conditions are nearly normal. A fair volume 
of trade is looked for by the lumber merchants of the 
Augusta territory. Many camps have been located dur- 
ing the last few days, the lumber traffic on the Savan- 
nah river is getting larger day by day and many real 
estate transfers, involving timber land, have indicated 
a normal condition of the market in this section. 

Augusta weathered the money panic well and no city 
anywhere is in better shape. The year 1908 is expected 
to be the equal of others, but will hardly be as good in 
every way it is thought as will 1909, toward which many 
of the lumber merchants are already looking. From the 
outlook in the Augusta territory this section will enter 
upon a record breaking era immediately after the presi- 
dential inauguration, and the Augusta district will go 
forward by leaps and bounds. 

Hon. George W. Dean, of Waycross, is a strong advo- 
cate of forest preservation, and has ideas in reference 
to state legislation that he will probably put before the 
next Georgia legislature regarding the establishment of 
forest preserves in different parts of the state. It is 
the opinion of Mr. Dean that there should be state as 
well as national laws regulating the cutting of forests 
and their perpetuation. He thinks that the concerted 
action brought to bear upon the question will result in 
natural legislation for the Appalachian National Forest 
reserve. 





FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Feb. 5.—Last Thursday workmen began 
the construction of the Waycross Cypress Company’s 
mills at Waycross, Ga., and it is practically assured that 
within sixty days this industry will be in a position to 
employ 200 or more men. The capacity of the mill will 
be 60,000 feet of lumber a day, and this will be increased 
to over 100,000 feet, as additional machinery has been 
bought with this end in view. The mill will be 44x100 
feet, boiler house 55x60 feet, dry kiln 40x100 feet. The 
company is having plans prepared for a furniture fac- 
tory and vegetable crate factory which will be operated 
as adjuncts to the saw mill. Logs have been contracted 
for, several thousand being ready for use on short notice. 
The output of the mills for the next twelve months has 
been sold. The company has secured timber privileges 
for twenty miles along the Baily Manufacturing Com- 
pany’s road and will cut cypress timber only. An inde- 
pendent railroad will later be constructed by the com- 
pany. 

Rumors of large timber deals continue to be circulated. 
The latest of these is to the effect that J. C. Lashley, 
manager of the Ohio Valley Building & Trust Company, 
who is spending the winter at St. Augustine, Fla., has 
arranged for the purchase of 20,000 acres of timberland 
in the vicinity of Waycross and will establish a large 
saw mill there. 

Little change has taken place in the lumber market 
of Georgia during the last week. Conditions and prices 
continue to improve slowly and a larger number of orders 
are being placed. The lumbermen remain optimistic. 


FLORIDA SHIPPERS ASK FOR RESTRAINING 
ORDER ON RAILROADS. 

ATLANTA, GA., Feb. 5.—During the last week certain 
Florida shippers have followed the lead of Alabama 
shippers and petitioned Judge Emory Speer, of the 
United States district court at Macon, for a restraining 
order to prevent the railways of the Southeastern Freight 
Association from charging an extra 2 cents a hundred 
pounds on lumber to Ohio river points and northward. 
Judge Speer granted a temporary order and has set the 
hearing of the Florida and Alabama cases for February 
20 in Savannah. The Alabama case was to have been 
heard at Augusta February 4, but upon application of 
the attorneys the time was extended to August 20, when 
both cases will be taken up by the court. 

The indications are that counsel for the railway lines 
will take a stubborn stand and fight as doggedly as they 
did in the first contest of the Tift lumber rate case. 
The fight of the railroads against the lumber shippers 
will be on the ground that the injunction levied against 
the enforcement of the tariff was in favor of only those 
lumbermen who were members of the Georgia-Florida 
Saw Mill Association and named in the bill, and it will 
be contended that the court has no right to admit Flor- 
ida, Alabama and other outside producers to the benefits 
of a decision in a case to which they were not parties. 
The contest is by no means settled, and the dispute as 
to whether the injunction shall be made permanent for 
all shippers asking to be made parties may be taken 
to the Supreme Court of the United States. 

J. L. Phillips & Co. and the Tallahassee Saw Mill 
Company are the complaining parties representing the 
Florida lumber shippers. All the railway lines involved 
in the original case of litigation, known as the Tift case, 
are named as defendants. Wimbish, Watkins & Ellis, 
of Atlanta, are the attorneys working in both cases for 
the lumber concerns. 

















Larch 


(Noble Fir ) 


A rare, beautiful and most 
valuable wood. Is entirely 
foreign to the Montana Tam- 
arac or Larch. Is creamy in 
color, close grain, takes a 
satiny finish and is the most 
satisfactory timber product of 
the Pacific Coast in bevel 
siding, finish, ceiling and 
flooring. 

Try Larch Siding for a 
trade winner: Stock consists 
of 4”’ & 6’’ No. 1 clear, V. G. 
No. l clear F.G. No. 2&3 
clear mixed. 


PROMPT SHIPMENT. 


Sample Larch Siding mailed 
upon request. 


Bridal Veil 
Lumbering Co., 


Bridal Veil, 
Oregon. 


Manufacturers of. Old Growth 
Yellow Fir and Larch lumber 
and Box Shooks. 


“From Tree to Dealer.” 





A Larch (Noble Fir) tree photographed 
from our timber. 180 feet to the first limb. 








Order 


Lumber Industry 


pine, spruce and 


315 Dearborn St., 





In Advance 


The edition of the “History of the 


of America,” by James 


Elliott Defebaugh, is limited to the num- 
ber of advance orders. 
those who wish to be certain of secur- 
ing a set of the history, including Vol- 
ume II, now being printed, should. enter 
their order at once. 

Volume II deals with the old white 


Consequently, 


hemlock territory em- 


braced in New England, New York, New 
Jersey and Pennsylvania. It treats of-the 
‘| beginnings of the-industry in this coun- 
try and brings down to date the history 
of a section which largely fixed the lines 
of lumber development for the entire 
country. From both practical and sen- 
timental viewpoints the volume is. of 
value and interest. 

The price of the “History of the Lum- 
ber Industry of America” is $5 a vol- 
ume. Four volumes are scheduled to 
complete the work and orders are taken 
for full sets. Address the publisher: 


American Lumberman, 


CHICAGO, U. S. A. 








Sanford & 


Treadway 


, . MENOMINEE, MICH. 


BIRCH 
4-46 
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MANUFACTURERS OF 


West Virginia White 


SPRUCE 


Boards and Bill Stuff. 
A line will) bring prices by return mail, 
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Telecode Used. 
ROSY SL POKO0020909320 So ee 
SUA SETS BOSS : 
ROME SQOROP ASAIO 





WHITE OAK TIMBERS 


Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a good supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


J. M. Hastings Lumber Go. 


Manufacturers of Lumber. PITTSBURG, PA. 


Wm. H. Schuette Co. 


WHOLESALE LVMBER 
AND MILL WORK 


Manufacturers of- 
NORTH CAROLINA AND WHITE PINE 
Hemlock. Poplar and Hardwoods. 


1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville,N.C. MILLS Belhaven, N.C. 



















































Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposite State House, BOSTON, MASS. 
‘This ‘hotel is new and absolutely fire-proof; 
even the floors are of stone, nothing wood but 
the doors. with its own vacuum 
Cleaning plant. Long-distance 
every room. Strictly a temperance hotel. 

We offer you the following rates: Room with hot and cold 
water and free public bath, $1 and $1.50 a day. Rooms with 
private bath, $1.50 and $2a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with private bath, 
$9 to $12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 


STAUB 2tSsrn 


Stock and Special 
Designs. 








Write for prices. 


NicFEELY BROS. 


Steubenville, 0. 
































AT LUMBER CENTERS OF THE CENTRAL SOUTH. 





Yellow Pine Improvement Slow—Labor, Forestation and Railroad News— Manufacture Still 
Dormant—New and Extended Enterprises. 





CRESCENT CITY NEWS. 


New ORLEANS, La., Feb. 4.—That there has been 
some improvement of market conditions all along the 
line seems to be the consensus of opinion among lum- 
bermen in this territory but it is also generally agreed 
that the improvement so far manifested has fallen far 
short of that anticipated for the beginning of Feb- 
ruary. A number of yellow pine manufacturers in 
Mississippi and Louisiana have, however, taken the 
dilemma by the horns and started their saws, taking the 
bookings and inquiries as earnest of better days 
ahead. Yellow pine prices are still variable and uncer- 
tain. <A little greater firmness in quotations would 
probably convert many of the floating inquiries into 
positive orders, but the firmness requisite for that 
greatly desired consummation is still lacking. Export 
demand has improved slightly and the movement over- 
seas is in fairly good volume, all things considered. 

Cypress manufacturers, while enjoying a much better 


-and steadier trade than their yellow pine confreres, are 


still reluctant about resuming operations. The rigorous 
curtailment of the last sixty days will in all likelihood 
be continued right through February and possibly well 
into March. One or two mills have resumed, but of 
these possibly half will shut down in a short time should 
there be no market improvement. The prosperity of the 
sugar plantations is helping cypress people in the Louis- 
iana sugar belt. The grinding season, just closed, has 
been exceptionally satisfactory and the planters ere 
buying lumber from the mills to make necessary re- 
pairs or to undertake construction work upon their 
plantations. All this creates a fair home market for 
the mills in the immediate vicinage and is particularly 
welcome at this time. ° 

Hardwoods are maintaining the status quo. Interior 
demand is said to be picking up a bit, but there is 
abundant room for further improvement. Exports are 
in fair volume but the European market is reported 
sluggish. 

Pilgrims to the north and middle west report that 
retail stocks are low and replenishment can not be 
postponed much longer if the yards are to continue in 
business. All of which has been reported before, dur- 
ing the present dry spell, without being followed by any 
marked loosening up on the part of the buyers. 

It has been stated that the Interstate Commerce Com- 
mission would hold a hearing in this city on February 
18, when it is probable that the complaints against local 
roads, filed by the New Orleans’ Exporters’ Association, 
will be considered and evidence taken. A number of 
other causes in which local shippers are interested will 
also be slated for trial, and the freight and transporta- 
tion committee of the New Orleans Board of Trade is 
taking steps to get the cases in shape for proper presen- 
tation. 

General Manager Pearsall, of the New Orleans Great 
Northern railroad, during a recent visit to this city 
stated that construction work was being pushed on that 
line as rapidly as financial conditions would permit. At 
present work on the main line is being carried forward 
above Columbia Junction. Grading and bridge work 
is completed and all that remains to be done is to lay 
thirty-eight miles of track, ballast and surface the 
lines and place them in operation. 

Reports from Hazlehurst, Miss., state that consider- 
able timber was felled by a cyclone which passed through 
a strip of country near that town iast Friday. The 
territory swept lay,in Copiah and Simpson counties and 
the storm is also said to have done some damage at 
Lucedale, in the extreme southeastern portion of the 
city. The extent of timber damage has not yet been 
estimated. Several lives were lost and a number of 
homes destroyed. 

The Louisiana inftmigration department is considering 
a suggestion which has been laid before it, recommend- 
ing the establishment of immigration offices in New 
York and Chicago, for the purpose of bringing to this 
state white laborers, now unemployed, who would be 
gladly welcomed both by millmen and farmers. The 
author of the suggestion takes the view that excellent 
missionary work might be done in those cities and that 
now is the time to make the effort, while northern in- 
dustries are suffering from depression and many labor- 
ers in that section are unemployed. 

Dr. A. F. Crider, director of the Mississippi geolog- 
ical survey, has transmitted to the legislature a prelimi- 
nary report of the work accomplished by Special Agents 
Holmes and Foster, of the Forest Service, who have for 
several months been investigating Mississippi’s timber 
resources. He recommends the enactment of a state 
forestry law providing means to prevent fires and ade- 
quate regulations for the fostering of forestry, and the 
creation of a state board of forestry, with state and 
county forest wardens, to be charged with the enforce- 
ment of the measure. The report states further that a 
considerable acreage of cutover land in “Mississippi will 
never be fit for agriculture and a state forest reserve 
should therefore be established on these exhausted acres. 

W. W. Easley, a well known builder and contractor 
at Magnolia, Miss., is putting in a woodworking plant 
in that town for the manufacture of mantels, molding, 
columns, brackets etc. 

The last week has recorded heavy lumber exports at 
Moss Point, fourteen vessels having been loaded there, 
with a total cargo of more than 7,000,000 feet. 

The saw mill of W. M. Alford, near Hackley, La., 


was burned last Wednesday, entailing a loss of $3,500; 
uninsured, 

During the last week the Louisiana Red Cypress Com- 
pany has been entertaining as its guests in New Orleans 
and: at the mills a party composed of 8. G. Davenport, 
Michigan representative of the company, with head- 
quarters at Detroit; W. A. Hadley, of the S. Hadley 
Lumber Company, Chatham, Ontario; D. A. Kotcher, 
of the C. W. Kotcher Lumber Company, Detroit, and 
John Wood, of the Fuller & Rice Lumber & Manufac- 
turing Company, Grand Rapids. During their sojourn 
here the party visited a number of cypress mills. They 
left for home last night. James A. Hilliard, manager 
of the Louisiana Red Cypress Company, returned a day 
or two ago from a business visit to St. Louis and Kan- 
sas City. At the latter place Mr. Hilliard attended the 
annual meeting of the Southwestern Lumbermen’s 
Association. 

Exports during the week: 


Steamship King Frederick, Bordeaux—218,628 oak staves, 


- 20,508 pieces pine lumber, 1,795 pieces gum lumber. 


Steamship Planet Neptune, Hamburg—4,607 pieces oak 
lumber, 1 case small oak staves, 154 poplar logs, 9 oak logs, 
64 ash logs, 16,545 oak staves, 335 pieces pine decking, 38 
walnut logs, 249 persimmon logs, 352 hickory logs, 165 tank 
staves, 299 pieces tupelo lumber, 311 packages shuttle blocks, 
10,339 pieces pine lumber, 3,052 pieces oak lumber, 1,833 
pieces gum lumber, 718 pieces dogwood lumber. 

Steamship Politician, Liverpool—959 pieces oak lumber, 
829 pieces gum lumber, 2,306 bundles gum staves, 1,466 
bundles oak staves, 23,000 oak staves. 

Steamship Heligoland, Bremen—2,244 pieces pine lumber. 

Steamship Manchester Merchant, Manchester—12,000 han- 
dies, 5,000 pieces oak lumber. 

Steamship Fornebo, Rotterdam—14,200 pipe staves, 6,000 
barrel staves, 6,901 pieces pine lumber, 670 bundles pine 
lumber, 7,094 pieces gum lumber, 485 bundles gum Jumber, 
15,830 pieces oak lumber, 1,423 bundles oak lumber, 209 
eases handles, 25 pieces timber, 29 poplar logs, 7,743 pieces 
cypress lumber, 171 poplar logs, 48 oak logs, 153 pieces cot- 
tonwood lumber, 33 oak logs, 75 hickory logs, 14 pine logs, 
305 ash logs, 63,623 oak staves, 1,170 tank staves. 

Steamship Hl Rio, New York—33,750 feet lumber, 651 
staves, 155 barrel skewers. 

Steamship Massapequa, Porto Rico—1,440 bundles box 
material, 2,955 creosoted cross ties. 

Steamship Proteus. Havana—2,667 bundles crate material. 

Steamship Viator, Ceiba—8,000 cross ties, 92 pieces piling, 
655 pieces timber. 

Steamship Michigan, London—11,510 oak squares, 75 ash 
logs, 3,017 Canada butts, 130 cases — slats, 5,838 staves, 
1,960 pieces tupelo lumber, 13,604 pieces gum lumber, 16,171 
pieces oak lumber, 2,342 pieces poplar lumber, 1,147 pieces 
pine lumber, 421 pieces ash lumber, 1,997 pieces hardwood 
lumber. 

Steamship Haakon VII, Colon and Bocas del Toro—19,132 
pieces pine lumber, 128 pieces timber, 83 pieces ash lumber, 
44 pieces oak lumber, 172 pieces timber, 269 pieces piling, 
1,434 cross ties. ; 

Steamship Clinton, Manzanillo—8,515 pieces pine lumber, 
16 bundles staves. 

Steamship Bertha, Bocas del Toro—8,600 pieces yellow 
pine lumber, 432 pieces timber, 77 pieces piling. 

Steamship Memnon, Havre—873 persimmon logs, 111 pop- 
lar logs, 677 dogwood logs, 75 ash logs, 28 oak logs, 5,006 
pieces oak lumber, 10,984 pieces gum lumber. 

Steamship Rathlin Head, Belfast—874 bundles staves. 

Steamship Mobila, Belize—890 pieces lumber, 51 pieces oak 
lumber, 220 pieces cypress lumber. 

Steamship City of Tampico, Vera Cruz and Tampico— 
2,491 bundles gum headings, 3,099 bundles gum staves, 5,086 
oo box shooks, 385 pieces cypress lumber, 182 creosoted 
pilings. ° 

Steamship Tapton, London—325 cases cedar slats, 68,920 
pieces gum lumber, 102,700 pieces oak lumber, 88,500 pieces 
pine lumber, 48,780 pieces cottonwood lumber, 88 persimmon 
logs, 468 hickory logs. 

Steamship Oaraca, Vera Cruz,—6,900 pieces cypress lum- 
ber, 682 pieces yellow pine lumber. 

Barkentine Allan Wilde, New York—500,000 feet yellow 
pine elevator ties. 

Steamship Preston, Colon—4,721 pieces yellow pine lum- 





er. 

Steamship Ozgonian, Liverpool—18,000 handles, 10,000 
pieces gum lumber, 2,000 pieces oak lumber, 30 hickory logs, 
10 oak logs. 

Steamship Cestrian, Liverpool—6,000 pieces oak lumber, 
5,000 pieces gum lumber, 20 hickory logs, 379 sacks billets. 

Steamship Jrishman, Bremen—2,000 pieces ash lumber, 
5,000 pieces oak lumber, 8,400 staves. 

Steamship Upcerne, London—4,215 bundles oak lumber. 
8,773 pieces oak lumber, 2,130 bundles gum lumber, 849 
buadles ash lumber, 2,537 pieces walnut lumber, 6,084 stdves, 
3,404 pieces gum lumber, 2,082 bundles hardwood lumber. 

Steamship Ellenia, Trieste and Venice—738 pieces pine 
lumber, 1,365 pieces gum lumber, 2,400 claret staves, 567 
persimmon logs. 

Steamship Creole, New York—16,875 feet lumber. 

Steamship Rapallo, Hamburg—14,500 small staves, 1,117 
persimmon logs. 4,108 pieces chestnut lumber, 11,560 pieces 
oak lumber, 146 pieces walnut lumber, 417 pieces dogwood 
lumber, 28 poplar logs. 

Steamship Asian, Liverpool—3,000 boat oars, 720 sacks 
shuttle blocks. 8,000 pieces oak lumber, 35 hardwood logs, 
3,600 staves, 24@ boxes match blocks. 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 989,000 feet. 





TO REGULATE RATE REVISION. 


NEW ORLEANS, La., Feb. 4.—Congressman Watkins, 
of Louisiana, last Thursday introduced a bill giving the 
Interstate Commerce Commission authority to pass upon 
the reasonableness of freight rate increases before they 
become effective. The proposed measure conforms essen- 
tially to the demands of the west coast people and is 
believed to have the approval of Louisiana lumbermen. 
It reads as follows and is captioned H. R. 15,855: 


Be tt ordained by the senate and house of representatives 
of the United States of America in Congress assembled: 
That an act to regulate commerce, approved February 4, 
1887, and the amendatory acts thereof, and the act approved 
June 29, 1906, be so amended as to provide that “no increase 
of an interstate rate, or discontinuance of a rate effecting 
an increase, shall be permitted Se ener to pro- 
test being afforded, and upon hearing a determination as 
to reasonableness when os is made, in advance of 
the new rate becoming effective.” 


The new measure is delightfully simple and direct, 
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but is designed to prevent the railroads enforcing an 
increase and compelling shippers to fight the possible 
injustice inflicted for years before obtaining relief, as 
they have so often been compelled to do in the past. 





INTERIOR MISSISSIPPI LUMBER NEWS. 


VicksBuRG, Miss., Feb. 5.—George Houston, Chicago, 
of Houston Bros., is spending a few days in this city 
inspecting the big local plant of the firm. With the ar- 
rival of a great supply of logs expected, the mill’ will 
expand its output. 

W. H. Smothers has just arrived at Cotter, Ark., from 
Forsyth, with a raft containing 2,500 cedar logs, the 
largest raft of the kind that ever came down White 
river. Mr. Smothers has been rafting down White river 
for many years. Last year he brought down fifty rafts, 
and lost but nine logs. 

H. B. Blanks has returned from his shooting expedi- 
tion to Shreveport, where in the live bird tournament 
with some north Louisiana timbermen he won all the 
honors. 

Dr. A. M. Newman, former sheriff of Franklin county, 
is at Jackson urging the legislature to pass a law 
classifying and assessing the timberlands of the state. 
Dr. Newman says that in Franklin county are 277,000 
acres of timber which ,are worth $4,000,000, yet the 
total assessed valuation of all lands in the county is 
only $1,800,000. His suggestion is that the lands of 
the state be graded and uniformly assessed. 

Magnolia has another industrial plant in an orna- 
mental woodworking enterprise just established by W. 
W. Easley. 

The Demur Manufacturing Company has resumed 
operations of its hardwood plant at Philadelphia, after 
numerous delays. It is supposed to cut 150,000 feet in 
a 10-hour run, and is one of the most complete plants 
in the state. 

The Wilson Lumber Company has opened an office at 
Greenwood, with Calhoun Wilson in charge. 

S- Frisby has sold all his interests in the Friars Point 
Cooperage & Lumber Company, and severed his connec- 
tion therewith. 

Fred G. Snoddy, general sales manager of the Missis- 
sippi Lumber Manufacturing Company, at Quitman, says 
the outlook for business is good. That company’s saw 
mill has been shut down for some time for repairs and 
enlargement of the plant. 

The worst cyclone in many years killed over twenty 
people and destroyed $750,000 worth of property in 
Copiah and Greene counties January 31. It is estimated 
that the losses of lumbermen were about $100,000. The 
tornado did its worst damage along the banks of the 
Pearl river, where many mills are located. At George- 
town the plants of the Georgetown, Manufacturing Com- 
pany and F. M. Walker were badly wrecked, and at 
Lucedale the K. C. Lumber Company suffered. consider- 
able damage. Many small saw and planing mills were 
damaged. Vicksburg was on the edge of the storm. 

Timber experiments will be made this month at the 
Louisiana state experiment station at Calhoun, and Dr. 
W. R. Dodson, the director, is making preparations 
therefor. These experiments for the preservation of tim- 
ber will be conducted in codperation with the United 
States Forest Service, and will be continued for two or 
three months. Dr. Dodson has extended an invitation 
to the farmers of northern Louisiana to visit the station 
and witness the preservation work with pine shingles, 
cypress, oak, bay, old field pines, tupelo, black and sweet 
gum, which, after treatfhent, it is claimed, will endure 
twenty years. Dr. Eastman, of the United States Forest 
Service, will be at Calhoun to conduct the experiments. 

Lee Elliott has just received the sixth forest appoint- 
ment as guard on the new Arkansas national forest. 
This appointment completes the personnel of the staff. 
The officers are: Samuel J. Record, forest supervisor ; 
J. E. Keach, forest assistant; forest guards, James B. 
Earle, Lee Elliott, Will A. Gardner, John H. Shackel- 
ford and Anderson T. Wright. All the forest officers, 
with the exception of Supervisor Record and Assistant 
Keach, who are trained foresters, are Arkansas men. 
Mr. Keach comes from the Medicine Bow national forest, 
where he has served as assistant. 





ON MISSISSIPPI SOUND. 


GuLFPoRT, Miss., Feb. 4.—Improvement in all kinds 
of business in south Mississippi is marked and in no 
place more so than at Gulfport. It will be some time 
before conditions become normal, however. Collections 
are bad. One of the largest contractors and builders 
on -the Coast was forced to make an assignment yester- 
day because he could not meet his matured bills con- 
tracted in the erection of some of the largest houses 
on the Mississippi coast. 

The Gulfport Sash, Door & Blind Manufacturing 
Company has been awarded the contract to furnish mill- 
work for a large hotel, sixty-four cottages and forty- 
two other buildings. The order was given by the 
Spanish-American Iron Company and the shipments will 
go to Felton, Cuba. 

During the week seven steamships and sailing ves- 
sels left this port, carrying large cargoes, some to 
Europe but mostly to South and Central American ports. 
Twenty-seven vessels are anchored in the harbor waiting 
for cargoes. ; 





SOUTHEASTERN MISSISSIPPI NEWS. 


HArTtiesBurG, Miss., Feb. 5.—Conditions in and 
around Hattiesburg are about the same as they have 
been for the last two weeks, with possibly a slight 
change for the better. During the last fortnight more 
orders were booked by lecal concerns than during any 
similar period for several months, but at. prices little or 


no better. The mills of Mississippi are making no more 
lumber now than they were two, three or four weeks ago. 
A few small plants have been started up but as many 
others have closed down. The manufacturers are deter- 
mined to continue closed down until the market under- 
goes a decided change for the better. Prevailing prices 
are less than the cost of production and to dispose of 
their product at these figures makes loss and failure a 
certainty. For the mills to run at present prices is to 
invite failure, all the while destroying their greatest 
assets—their stumpage. Many of the mills state that 
they may not run any this year, but will run when they 
ean do so at a profit. 

An exodus of blacks and other laborers from Hatties- 
burg has taken place during the last few weeks. Posi- 
tions are scarce and the labor question has ceased to 
exist. Despite the adverse status of affairs under which 
the lumbermen are operating the tendency of the market 
is unquestionably toward improvement. It would prob- 
ably be a difficult matter to find an intelligent whole- 
saler who would accept, at prevailing prices, a large 
order necessitating a long period in which to make ship- 
ment. 

The Postal Telegraph Company may install an office 
in Hattiesburg in the near future. The local Commer- 
cial Club has been working with this end in view and 
indications augur of success. The only available service 
is that given, not always satisfactorily, by the Western 
Union. 

O. A. Gibson, railroad contractor of this section, was 
recently awarded by the Mississippi Central railroad a 
contract to build part of the line from Roxie to Brook- 
haven. Mr. Gibson built twenty-four miles of the com- 
pany’s line from Natchez to Roxie. 

Heretofore Gulfport has been handling little but lum- 
ber in the way of exportations, but recently the steamer 
Venus sailed from that port with a large cargo of dump 
ears for the Panama Canal Commission, Colon being the 
port of delivery. 

Conditions around Moss Point and Pascagoula are re- 
ported much better than some time ago, with a tendency 
toward further improvement. During the last few weeks 
the export trade has been much better than the interior 
business. 

It is stated that Nall & Martin, of Brooklyn, will start 
their saw mill at that point in a few days. 

The state legislature has taken up the question of cut- 
over lands of southern Mississippi. Other bodies, com- 
mercial clubs ete., have also been dealing with this sub- 
ject with the idea of encouraging its development along 
agricultural lines. The soil has been proven capable of 
yielding good crops of cotton etc., and steps will no doubt 
be taken with this end in view. 

The extension to Hattiesburg of the line of the At- 
lanta, Birmingham & Atlantic railroad has been de- 
ferred, owing to the recent financial trouble. 

The following lumbermen visited this city during last 
week: A. G. Little, A. G. Little Lumber Company, 
Clyde; J. F. Wilder, Epps; F. E. Park, Mason Lumber 
Company, Gandsi, and J. R. Bradford, Wingate. 

The Mississippi Central railroad is still laying rails, 
constructing bridges and trestles and extending the grad- 
ing on the Natchez branch of its line. Recently it has 
been somewhat handicapped by inclement weather, but 
the work of construction is being pushed toward com- 
pletion. This new division will give a line from Natchez 
on the Mississippi river through the country to Hatties- 
burg. During 1907 Mississippi ranked sixth in railro2d 
construction in the southern states, having built 242 
miles. 





MATTERS AT MOBILE. 


MosILE, ALA., Feb. 3.—A number of expert timber 
estimators will leave Mobile today on the Mobile, 
Jackson & Kansas City railroad to ascertain the extent 
of damage done to standing timber by a heavy. wind 
which visited the vicinity of Lucedale, Merrill, Donavan, 
Shipman and Brushy, Miss., Friday. Reliable reports 
from that vicinity are to the effect that a heavy wind 
played havoe in the woods and wrecked a number of 
houses, as well as inflicted considerable damage on the 
standing timber. The owners of this timber hope to 
save a quantity of it. 

News comes from Moss Point, Miss., that the last 
week has been a busy one in the export lumber trade. 
Fourteen vessels are receiving their cargoes there for 
foreign ports, and their aggregate cargoes will reach 
over 7,000,000 superficial feet. 

Exports of the last week from Mobile and Pasca- 
goula, Miss., have been small, the largest cargo of the 
week from Mobile being that of the German steamship 
Dora, which took out a full cargo of over 1,000,000 
superficial feet from the Mobile, Jackson & Kansas City 
docks for Spain and Italy. The British steamship 
Warside also took a cargo of about equal value for 
Liverpool. One schooner cargo and several parcel ship- 
ments of lumber went from Mobile for Matanzas and 
other Cuban points. Not a stick of lumber went out 
of Mobile for Havana during the last week, though two 
schooner cargoes left Pascagoula for that port. 

The South American business has shown little change 
and prices for such sehedules are low. One cargo left 
Mobile for Rosario and one left Pascagoula for Buenos 
Ayres during the last week. This is about the average 
of the exports from the Gulf to South America for 
several weeks. 

Prices are still low for practically all grades of lum- 
ber and some of the mills are filling orders at very near 
if not below the cost of manufacture. -Prices have not 
been such as to encourage the holder of timber lands 
to eut down his fine logs and saw them up, so the 
reported resumption of many of the mills gives hope 
that the long looked for revival has made its first influ- 
ence felt. Some of the mills are cutting certain grades 
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You Think / 





your requirements will come to during 1908 
and give us a chance to tell you how much 
of your kind of lumber we expect to handle 
this year and incidentally what we can do 
for you right now on 


WEST VIRGINIA 


PRUC 


In addition to spruce we also have South- 
ern Yellow Pine and West Virginia Hem- 
lock and in addition to our own output, 
control the output of a number of mills 
specially favored with good timber in above 
woods, hence should you desire a mixed 
car we can fix you up. 


Inguiries Solicited. 
Telecode Used. 


Flint, Erving & Stoner Co. 


PITTSBURG, PENNSYLVANIA. 














— 
Can Ship at Once 


: Cars, 1x4” > 3 Common White Pine. 
“ ” 0. a“ “ “o 
4 “ 1x4” No. 1,2&3-6& 19” W. Pine Fig. 


FOREST LUMBER COMPANY, 
PITTSBURG, PA, 

















DAILY CAPACITY 50,000 FEET. 


POPLAR, CHESTNUT, OAK, 


Oak Timbers a Specialty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us, 


CHEAT RIVER LUMBER CO., *™*3R""* 


Mills at POINT MARION, PA. 























North Carolina Pine. 


WHITE POPLAR, HEMLOCK 
and SPRUCE. LATH and SHINGLES, 
———_—_—————==s—S 


Our Stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURG, PA. ce 


‘White Pine Lumber 


We have fine dry stocks at DULUTH and p 
TOLEDO. Can ship quickly from either yard. 































Send us your orders. 
THE EMPIRE LUMBER COMPANY, 
| DULUTH. TOLEDO. PITTSBURG. | 
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Lath AND SHINGLES 
Dealcrin , HEMLOCK, YELLOW PINE, 


Southern HARDWOODS, Cedar Products. 
‘MAPLE FIOORING, Etc. Ask for prices. 





CHARLES DREQGE LUMBER CO. O**7T 54P'0° 








EASTERN WHOLESALERS. 

















Frank A. Arend & Co. 


WHOLESALE 

LONGLEAF 
and 

SHORTLEAF 


YELLOW PINE. 


We Want to Buy 
FLOORING, CEILING AND FINISH. 








390 Albany St., BOSTON, MASS. 




















1B. Jal. WISIIITINIE VY, 
Lumber IBroker 
“TOLEDO, OO, 
Offers you his services to buy 


or sell; adjust disputed ac- 
counts; handle cars in transit. 





Home Phone 725. 401 ST. CLAIR BLDG. 











Wholesale Lumber 





Veneers and Panels 





66 Broad Street NEW YORK 





{The R.T. Jones jor a 
Lumber Co, OY" 


WHOLESALE =" 


WHITE PINE LUMBER 


We are conveniently located to make quick delivery to all 
Eastern points. Qur stock 1s large and complete. Send us 
your inquiries and orders. : 


(YELLOW PINE 


Flooring and Bill Stuff. 


North Carolina Pine, Cypress, White Pine and Hardwoods. 


























EL! B. HALLOWELL & CO., 


HARRISON BUILDING, PHILADELPHIA, PA. al 








for export, while others are filling interior orders. Some 
improvement has been noted in the number of inquiries 
‘in interior and export trade, but the cessation of con- 
struction operations by the railroads has caused an 
almost complete stagnation of the business in car ma- 
terial and bridge construction stuff. The railroads are 
doing nothing which is not absolutely necessary. Many 
railroad men complain of a surfeit of idle cars for 
which there is no freight. Some improvement has been 
noted recently in the number of inquiries from abroad, 
but prices offered are still low for first class timber; 
the low grade accumulations in foreign ports are being 
slowly consumed, and when the last of this consignment 
stuff disappears there will be a return to healthful con- 
ditions in the export trade to Great Britain, 

No perceptible improvement has been noticed in the 
Cuban trade. Prices are still low and little betterment 
in this direction is looked for until internal difficulties 
in the island are settled and the wheels of commerce 
move smoothly once more. 

Exports from Mobile for the week ended January 31 
were: 

Liverpool, British steamship Wearside—34,279 cubic 
feet hewn oak, $10,283; 6,959 cubic feet hewn pine, $2,088 ; 
1,040 cubic feet poplar, $208. 

Huelva, Spain, German steamship Dora—718,987 super- 
ficial feet lumber, $13,000. 

Genoa, Italy, German steamship Dora—614,465 superficial 
feet lumber, $4,802. - 

Rosario, Argentine Republic, Italian bark Amrac—509,073 
superficial feet lumber, $10,181. 

Matanzas, Cuba, British schooner Charlevoiz—418,315 su- 
perficial feet lumber, $6,065. 

Belize, Norwegian steamship Katie—21,167 superficial feet 
lumber, $475; 1,000 superficial feet cypress, $40. 

Cienfuegos, Norwegian steamship 7'rafalgar—38,606 super- 
ficial feet lumber, $518. 

Caibarien, Norwegian steamship Trafalgar—101,439 super- 
ficial feet lumber, $2,081. 

Santiago, Norwegian steamship Trafalgar—239,475 super- 
ficial feet lumber, $4,924. 

Total valuation of week’s exports, $54,665. 

Exports from Pascagoula, Miss., for the week ended 
January 31 were: 

Buenos Ayres, Argentine Sapo. British bark Kate F. 
Troop—731,000 superficial feet lumber, $11,639. 

Havana, American schooner Henry Clausen, jr.—422,000 
superficial feet lumber, $6,254; American schooner Otis— 
224,000 — feet lumber, $3,815. 

Total valuation of week’s exports, $21,708. 





FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Feb. 6.—The most encouraging 
features of the lumber trade in Alabama are an increase 
in inquiries. and improvement in collections. More lum- 
ber is being cut than in December, but the output is 
still only about 50 percent of normal. The amount pro- 
duced in January was practically the same as in Novem- 
ber. The millman is really the only one in trouble, for 
the wholesaler is pushing business in the smaller centers 
and making a fairly good showing. Local dealers have 
been greatly encouraged by the export situation. Ex- 
porters continue to report excellent business and most 
of them have orders to keep them busy from thirty to 
sixty days. This naturally takes them out of the in- 
terior market and makes the small interior business go 
further. H. H. Snell, of the Lathrop Lumber Company, 
discussing the situation today said: 

During January of this year we. handled exactly three 
carloads of lumber less than in January, 1907, but the 
difference in the amount of money involved was $12,000. 
We are as optimistic as any one but do not expect 
an_improvement in prices until after election. 

Lumbermen are agreed that the average price is about 
$4 off from last year, although the better grades of rift 
flcoring have held their own so far as prices are con- 
cerned. The tendency on all sides is to push business 
in the smaller towns and rural communities where the 
depression has not been so keenly felt, and these efforts 
have produced excellent results. All realize that little 
business is to be obtained in the cities or from the rail- 
roads, so that the smaller business is being pushed for 
all it is worth. 


PPB LIP II 


SAW MILL MACHINERY OF HIGH CLASS. 

The C. A. Lawton. Company, engineers, founders 
and machinists of De Pere, Wis., has in the last four 
years found it necessary on account of the growth of 
its business to build an entirely new plant, consisting 
of a foundry and machine shop covering nearly a 
square, and now has one of the most complete and 
best equipped plants in Wisconsin. The buildings 
are of solid brick with timber frame of the slow 
burning mill construction; the floors are of concrete 
and the entire equipment is the best that money can 
buy. A central power plant, with a Nordberg-Corliss 
engine, driving a Sprague generator, furnishes current 
for the electric lights, two 10-ton Pawling & Harnisch- 
feger electric traveling cranes of 40-foot span and the 
motors, every machine in the entire plant being 
driven by electricity. The plant is heated by exhaust 
steam, the Sturtevant hot air system being used. 

This company makes a specialty of cast iron pul- 
leys besides a general line of transmission machinery, 
including friction clutches, gearing, manila rope 
sheaves, and has acquired an enviable reputation for 
furnishing the best goods on the market at right 
prices. Its equipment for manufacturing this class 
of goods is unsurpassed, six special pulley molding 
machines of its own manufacture being used in the 
foundry and six sets of special pulley machines do 


the finishing in the machine shop, in addition to the - 


large boring mills that are kept busy on pulleys of 
larger size. 

The reputation of this company is steadily growin 
and a large part of the saw mill trade is already famil- 
iar with their line of manufacture. In addition to the 
line of transmission machinery mentioned above, the 
Lawton Company manufactures tub and pail machin- 


ery, saw gummers, power feed bolters, knee bolters, ° 


2-saw trimmers, 3- and 4-saw gang edgers ete. Write 
for information. 


SOUTH ATLANTIC COAST. 


Increased Dock and Shipping Facilities at Baltimore 
—New Steamer for Pacific Coast Lumber Trades 
Sails on its Trip Around the Horn. 


BaLtIMorE, Mp., Feb. 5.—The monthly meeting of the 
managing committee of the Lumber Exchange, held at 
the rooms of the organization, Charles and Lexington 
streets, last Monday afternoon, was taken up largely 
with the consideration of plans for wharf slips to be 
constructed at the foot of Wolfe street for the special 
benefit of the lumber trade. The underlying idea in 
this work is to afford the trade docking facilities while 
the construction of pier No. 6 is in progress, Under an 
arrangement with the harbor board the lumbermen are 
to have temporary slips in at some other point along the 
water front, and the managing committee of the ex- 
change has been asked to submit plans embodying the 


. Special requirements of the trade. The matter was 


thus brought up at the meeting and extensively dis- 
cussed. The views of the committee will be promptly 
transmitted to the board. The committee also heard the 
report made by Richard W. Priee, of Price & Heald, as 
the representatives of the exchange at the conference 
of hardwood men in New York, Jamary 29, when the 
inspection rules were considered. 

Work on the new pier No. 6 will likely be prosecuted 
with energy and some of the lumbermen whose yards 
and offices are located on the ground embraced in the 
projected dock have been notified to move. Already 
the dock commission has taken possession of part of the 
office building at Union dock and Concord street, and 
the occupants will have to find other quarters as soon as 
possible. Some,of the dock records which are con- 
stantly needed have been stored there, and a part of 
the clerical force is also being transferred, so as to be 
close at hand. Chief Inspector Creamer, of the Lumber 
Exchange, and his staff will have to secure quarters 
without delay, as the offices held by them are urgently 
wanted. The demolition of the buildings on the lots 
needed for the pumping station, which will be part of 
the new sewerage system, has also been begun. This 
station will be in the heart of the lumber district and 
takes in some of the offices. It was for this reason that 
the J. L. Gilbert & Bro. Lumber Company moved to the 
northeast corner of East Falls and Eastern avenues. The 
planing mills of the Kelly & Broadbent Company and 
the J. L. Gilbert Company will adjoin the pumping 
station, but are not affected by the erection of the im- 
provement. 

The second steamer to be erected by the Newport 
News Shipbuilding & Dry Dock Company at Newport 
News, Va., for the Hammond Lumber Company, of San 
Francisco and New York, left last week with a cargo 
of coal and steel rails on the long trip around Cape 
Horn for the Pacific coast, where the vessel will be used 
in the lumber trade. This steamer, the George W. Fen- 
wick, is 283 feet long, with a beam of 43 feet, 21 feet 
depth of hold, triple expansion engines and other mod- 
ern mechanical equipment. The engines are capable of 
developing 1,350 horsepower. The steamer is of 2,000 
tons gross register and is said to have cost $300,000. 
Its sister ship, the Nann Smith, came just a month be- 
fore and cleared with a cargo of coal. 

William M. Burgan, the well known cypress manufac- 
turer and wholesaler, after a short stay at home re- 
turned Monday to Eddy Lake, S. C., on the Little Pee 
Dee river, where the saw and planing mill plant of the 
Eddy Lake Cypress Company is located. Mr. Burgan is 
largely interested in the company and has recently been 
giving the plant much attention. After extensive altera- 
tions and additions operations have been resumed and 
Mr. Burgan feels that it is desirable to give the enter- 
prise close personal supervision at least for a time. 

A judgment for $2,313.03 obtained by the Wilson 
Lumber Company was entered against E. E. Price, a 
hardwood exporter of this city with offices in the Con- 
tinental Trust building, last Wednesday in the superior 
court by default. 

POPPI LL 


IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Feb. 5.—The vessels clearing from 
this port, foreign, during January were the Norwegian 
steamship Cassiopiea, steam tug Admiral Dewey, schoon- 
ers Roberts § Russell, Blanche, Salwwor, Edna V., Sirocco 
and Brookline, all but the last going to the British West 
Indies. The Brookline went to Halifax, Nova Scotia. 
Total tonnage 2,757. Shipments were 510,677 feet lum- 
ber, valued at $8,332.11; 114,450 building and 18,000 fire 
brick, valued at $1,536; 225 barrels cement, valued at 
$490.50; 422,500 pounds steel rails and saw mill machin- 
ery, valued at $26,910.21, and merchandise, valued at 
$4,980.79. 

The steamship Bluefields left this port January 21 
bound for Philadelphia with 6,000. ties and a varied 
assortment of merehandise and has not been heard from 
since. It should have landed in PhiJadelphia by Jan- 
uary 24. As the Atlantic coast was visited by a severe 
storm during the last two weeks it is feared that the 
vessel foundered at sea. 

Wholesale lumber dealers of this city have organized 
a Jumber exchange which promises to be,of much benefit 
to the local lumber industry. Since Congress abolished 
the law requiring coastwise clearances a year ago it has 
been impossible to get accurate data of lumber ship- 
mepits to other American ports. One object of the ex- 
change will be to have this done. The incorporators 

: E. G. Phinney and R. D. Wylley, of the Georgia 
ine Company; W. Frazier Jones, of the G. S. Baxter 
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Company; W. E. Gullette; of the Hirsch Lumber Com- 
pany; C. B. Stillwell, of the E. P. Rentz Lumber Com- 
pany; A. L. Ligon, of the Gress Manufacturing Com- 
pany; G. D. Gay, of the Eppinger & Russell Company; 
George H. May, of the Granger & Lewis Company; 
George Henry and T. C. Miller, of the Star Lumber 
Company; Joe King and John Stephens, of the Stephens 
Lumber Company; J. H. Zaring, of the Weston-Zaring 
Company; S. L. Chapman, of the Cummer Lumber Com- 
pany, and F. R. Clarke. Its officers are: President, 
E. G. Phinney; vice president, R. D. Wylley; secretary 
and treasurer, F. R. Clarke; governors, E. G. Phinney, 
W. E. Gullett, A. L. Ligon, G. D. Gay, J. H. Zaring and 
S. L. Chapman. 

Business is dull. One of the largest plants in this 
section has been working full time ever since it started 
ten years ago, but the indications are that it may shut 
down within the next sixty days for lack of business, 

‘ 





SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, Ga., Feb. 6.—Though the matter was 
taken up with the proper authorities of the Ocean Steam- 
ship Company several weeks ago and rates lowered on 
pine shipments for New York and Boston in order to 
compete with the ports to the southward operating the 
Bee line of vessels and the Clyde line, from Brunswick 
and Jacksonville, respectively, lumbermen are complain- 
ing on the score and it is probable that further steps 
in the matter will be inaugurated soon. 

At one time there was a difference of $1.50 a thousand 
feet on ratings for lumber from Savannah to Boston, 
compared with the rates offering from the other ports 
named. Following the recent agitation the rates were 
lowered as the result of the activity of the lumbermen 
headed by Harvey Granger. A difference of about 50 
cents a thousand still exists and it is for the purpose of 
getting rates down to an actual parity with those obtain- 
ing from Jacksonville and Brunswick that the lumber- 
men will soon hold another meeting. 

Harvey Granger, chairman of the lumber committee, 
returned from New York last week, and while nothing 
was done in the matter pending his return home it was 
generally believed that the matter would be one of the 
first to receive attention when Mr. Granger came back 
to the city. 

One thing is certain: the rates obtaining from Sa- 
vannah should be as low or lower than those offered from 
ports farther south. It is necessarily a longer haul for 
the vessels and there seems no sufficient reason why the 
Ocean Steamship Company should not immediately meet 
all competition for business. 

Of course with the dullness in evidence lumbermen do 
not feel the full effects of the higher ratings, but this 
matter should be promptly remedied. 

The local lumber market is in a state closely bordering 
on apathy. General retrenchment is in order and in 
some of the offices at least a part of the clerical force 
have been handed discharges until general conditions 
are brighter. 

The exports since the last report were: 

Steamship Merrimack, Philadelphia, 34,940 feet. 

Steamship Lexington, Baltimore, 82,551 feet. 

Steamship Savannah, New York, 30,650 feet. 

Steamship Nacoochee, Boston, 50,632 feet. 

Steamship /tasca, Baltimore, 85,070 feet. 

Steamship Berkshire, Philadelphia, 29,563 feet. 

Steamship Atlanta, New York, 173,129 feet. 

Steamship Memphis, Boston, 249,463 feet. 

Steamship Augusta, New York, 20,315 feet. 

Steamship Cretan, Baltimore, 73,791 feet. 

Steamship Southfield, London, 69,517 feet. 





FROM THE OLD DOMINION. 


NorFrotk, VA., Feb. 6.—The outlook for the future 
in North Carolina pine seems promising. Many inquiries 
are being sent to the manufacturers, which fact indi- 
cates a good demand, and with the matter of prices ad- 
justed, will undoubtedly come a brisk movement of busi- 
ness. Few orders are being placed because there is no 
basis upon which to sell. Manufacturers, however, are 
refusing to do any business unless it is offered at reason- 
ably profitable prices. 

Walter Colton, sales manager of the John L. Roper 
Lumber Company, was called to his home in Brooklyn, 
N. Y., last week by the death of a relative. Mrs. Colton 
accompanied Mr. Colton. 

C. M. Jordan, of the Jordan Bros. Lumber Company, 
has returned from an extended tour through the North 
Carolina pine mill section, where he has been looking 
after stock for his company. Mr. Jordan reports that 
a number of the mills are beginning to operate, but the 
majority are still inert. 

W. T. Currie, official inspector of the North Carolina 
Pine Association, returned last week from the north, 
after a tour of inspection extending over a month, and 
after spending a few days in the local offices of the asso- 
ciation he proceeded south to investigate the southern 
mills. 

Leland G. Banning, a prominent wholesale hardwood 
lumber dealer, of Cincinnati, Ohio, is in this city for a 
few days attending the meeting of the board of directors 
of the Ferd Brenner Lumber Company, of which he is 
treasurer. Mr. Banning is spending his spare time ex- 
amining the terminal and shipping facilities of this port, 
in which he is much interested. 

B. E. Cogbill, of the East Coast Lumber Corporation, 
Richmond, was in Norfolk for a few days last week on 
business, 

The schooner Helen G. Mosely, bound from Savannah 
for Boston with a cargo of pine, while off the Virginia 
capes last Thursday, was struck by a gale, which com- 
pletely dismantled it and it is floating somewhere on the 
Atlantic ocean waterlogged. The crew was picked up 
by a British steamship. The schooner carried between 
— and 500,000 feet of Jumber, which will be a total 
08S. 


Under the name of Berkley Box & Lumber Company, 
L. H. Swann, a well known box manufacturer of North 
Tonawanda, N. Y., has begun the operation of a plant 
in this city for the manufacture of North Carolina 
pine box shooks. This company has taken over the 
former location of William E. Uptegrove & Co., who, 
owing to financial difficulties, discontinued this branch 
of their business, and after installing new machinery 
aud otherwise completing the equipment of the plant is 
turning out from 15,000 to 20,000 feet of lumber in box 
shooks daily. 


CINCINNATI LUMBERMEN MEET. 


Hold Regular Monthly Meeting with Good Attend- 
ance—Pass Transportation 
Resolutions. 





CINCINNATI, OHIO, Feb. 4.—The Cincinnati Lumber- 
men’s Club held its regular~monthly meeting Monday 
evening at the Havlin hotel. The attendance was good. 
After discussing an elegant bill of fare provided by mine 
host, W. A. Bennett, George Littleford, vice president, 
introduced J. Watt Graham as the chairman of the even- 
ing. It was announced that Thomas J. Moffett, presi- 
dent of the club, was unable to attend, owing to feeble 
health. j 

Secretary E. J. Thoman read the minutes of the last 
regular meeting, which were approved. The secretary 
then read a letter from John M. Woods, candidate for 
president of the National Hardwood Lumber Associa- 
tion, in reply to the question submitted by the club at 
its January meeting, as to whether Mr. Woods was in 
favor of the 1905 rules. W. A. Bennett was of the opin- 
ion that Mr. Woods had made a complete straddle of the 
question at issue, and that his reply was an evasion of 
the question. James Buckley, of Indianapolis, took the 
opposite view, and stated that in his opinion Mr. Woods 
had made a most manly reply, stating that as the na- 
tional organization had changed the rules that all under 
the jurisdiction of the National Hardwood Lumber Asso- 
ciation must abide by that ruling. Mr. Bennett replied: 
‘We want a man who is candidate to tell us what he 
stands for, and this Mr. Woods has failed to do.’’ 

Chairman Graham asked what disposition the members 
desired should be made of the letter, and on motion of 
I. M. Asher it was ordered filed. 

B. F. Dulweber, of the river and rail committee, re- 
ported attendance at the meeting of the Associated Or- 
ganizations’ committee on transportation, in reference 
to the appeal of the Louisville & Nashville railroad for 
permission to cross the public landing with elevated 
tracks to connect with its new terminals in the heart of 
the business section of the city. Mr. Dulweber said that 
if the Louisville & Nashville desired to reach its ter- 
minals it would be no more than right that it grant to 
Cincinnati shippers the same rates of switching and car 
service charges as were now in vogue in the Cincinnati 
switching limits with the roads approaching from the 
north. 

A. H. McLeod, of the Cincinnati, Hamilton & Dayton 
Railway Company, who was present said: ‘‘If the ship- 
pers of Cincinnati desired the benefits that would accrue 
to them by giving to the Louisville & Nashville the 
privilege of crossing the public landing, they should vote 
that way, but he did not think it was right to put the 
rider to the proposition that was proposed by Mr. Dul- 
weber. ‘ 

W. A. Bennett,-chairman of the river and rail com- 
mittee, then submitted the following: 


Wuenreas, All of the roads reaching Cincinnati from north 
of the Ohio river have adopted the car service rules of the 
railroad commission; and 

WHEREAS. These roads have extended their switching lim- 
its and made modifications in switching charges, and inaug- 
urated the principle of absorbing switching charges on local 
as well as on competitive traffic, subject to nominal mini- 
mum revenue; be it 

Resolwed, As the sense of the Lumbermen’s Club, that 
the lines reaching Cincinnati from the south should also 
adopt the car service rules, extend the limits to which 
Cincinnati rates should apply and adopt a reciprocal switch- 
ing basis with the lines north of the Ohio river, whereby 
they will absorb switching charges on local as well as on 
competitive traffic: and be it further 

ResolWwed, That the Lumbermen’s Club favors legislation 
that will permit the Louisville & Nashville railroad to cross 
the public landing with its elevated structure, so as to 
reach the site of its new freight terminal, provided that 
the plans of the structure are so modified so as not to inter- 
fere with river traffic, and will agree to adopt the car 
service rules, extend its switching limits and adjust its 
switching charges on a reciprocal basis. 


These resolutions were adopted. E. E. Williamson, 
commissioner of the Receivers’ & Shippers’ Association, 
who was to deliver an address on the bill now before the 
Ohio house, which proposes that the trustees of the Cin- 
cinnati Southern railroad be appointed to serve without 
compensation for five years, instead of being appointed 
for life by the superior court at a salary of $3,000 a 
year, was detained at the Cincinnati College of Finance 
& Business, and did not appear, and it is expected that 
he will be heard from on this subject at the meeting in 
March. The following were in attendance: 


George Littleford. F. ta Scott. James Buckley. 


J. att Graham. T. P. Scott. George M. Morgan. 
W. E. De Laney. B. F. Dulweber. A. V. Jackson. 

R. McCracken. J. B. King. G. C. Ault. 

L. F. Violett. J. D. Farley. I. M. Asher. 

H. W. Freiberg. F. E. Radina. W. A., Bennett. 

A, E. Hart. J. A. Bolser. M. Tyree. 

A. D. McLeod. J. D. Serena. W. F. Duhlimeier. 
somes C. Ramsey. H. R. Welling. B. A. pp. 

W. S. Sterrett. J. E. Dulweber. A. V. Fuhrman. 
Max Kosse. A. Heider. H. A. Huber. 

W. J. Eckman. F. K. Conn. George H. Rodefeld, 


Grover E. Jones, George W. Hand, C, W. Bunnell, 





View in our Chicago yard where we 


keep well assorted stocks on hand 
constantly. 
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TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct, 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicaco. 
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Cork lPime 


There is no other as soft 
as Shoppenagons 


E are the exclusive manu- 
facturers and by maintain- 

ing constantly a well assorted stock 
are in position to fill orders with 
little delay. Write today for prices. 


WE USE TELECODE. 


Salling, Hanson & Co. 


Grayling, Mich. 
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Buyers of HEMLOCK 


who find it difficult’ to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desired. 


The Kneeland-Bigelow Co. 
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We Can Ship Mixed Orders | 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks can 
ship in addition to 


White Pine Lumber— 

Red Cedar Bevel Siding 
Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request. 


E. B. Foss & Company, 


MANUFACTURERS, 


BAY CITY, MICH. 
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THE SAGINAW VALLEY. 
Bay City AND SAGINAW, MICcH., Feb. 5.—Logging con- 
ditions in the northern portion of this state have greatly 
improved during the week. A heavy snow storm Sunday 
buried the Saginaw valley and was general through the 
northern part of the state. On the divide along the Gay- 
lord line the snow is twenty inches deep and cold weather 
is reported. Traffic on the Michigan Central railroad 
on the Mackinaw division and on the Detroit & Macki- 
nac railway is tied up. Swamp roads can be broken 
and the main roads sprinkled, with every assurance that 
the cold nights will make them solid. North of the 
straits similar conditions prevail. Loggers are working 
overtime to get the logs to the streams, railroads or 
mills. 
Michigan men operating in the Georgian Bay district 
report conditions greatly improved, hauling being in 
progress. The output of logs in this district will be 40 
percent less than last winter. 
The lumber trade in the valley last season dropped off 
33 percent after October 1 because of the money panic. 
Few inquiries for lumber are received, buyers apparently 
holding off either because of uncertainty as to the future 
or expecting a decline in prices. 

The Kneeland-Bigelow saw mill plant at Bay City, 
which has been operated day and night for four years, 
shut down indefinitely Saturday night because the com- 
pany does not wish to pile up lumber in the absence of 
buyers. The Kneeland, Buell & Bigelow Company’s 
plant has been shut down indefinitely because of lack of 
orders. These mills represent nearly half of the entire 
lumber output of the Saginaw river saw mills and their 
suspension will have a material effect on the year’s out- 
put. The Richardson Lumber Company’s saw mill, 
which it was expected would be started late in January, 
will not start until conditions warrant. A number of 
planing mills and other factories are running on short 
time and with reduced crews. 

The M. Garland Manufacturing Company has not re- 
duced its working hours nor discharged an employee and 
is booking orders right along for machinery for mills. 

The quantity of lumber moved by railroad from Sagi- 
naw river points in 1907 makes a good exhibit when the 
falling off the last three months are taken into account. 
The figures furnished by the traffic officials of the roads 
show that for the year ended December 31, 1907, 293,- 
008,000 feet of lumber were shipped out of Bay City, 
Saginaw and intermediate points. This does not include 
lath, shingles and other forest products. The extent to 
which the box business is carried is shown in the ship- 
ment by one road of 921 cars of box shooks. 

The rail movement is large enough to show that the 
Saginaw river district is still a factor in the business 
of this state. More lumber is being shipped from this 
district than from any other locality in the state. The 
output of the mills last year approximated 100,000,000 
feet; about the same quantity came in by lake; 293,- 
000,000 feet were shipped out by rail, and 136,000,000 
feet of logs were brought in by rail. 

The conditions in trade have not affected the opera- 
tions of Lobdell & Churchill at Onaway. They are put- 
ting in logs and shipping out products. 

A new company known as the Bolted Basket Company 
has been formed at Boyne City. It has leased the plan- 
ing mill plant of George M. Kerry & Son and will utilize 
it in the manufacture of the products referred to. 

The Michaelson & Hanson Lumber Company at Lewis- 
ton manufactured last year 1,520,867 feet of pine, 9,331,- 
233 feet of hemlock, 9,505,198 feet of hardwood lumber, 
3,535,800 pieces of lath and 5,239,000 shingles. 

The Kern Manufacturing Company’s mill at Bay City 
was burned in October and will probably not be rebuilt. 
During the year the mill manufactured 13,751,557 feet 
of pine lumber and 94,675 feet of hardwood lumber. It 
also manufactured 1,282,000, pieces of lath, 1,101,016 
pickets and 21,600 heading. The lumber was manufac- 
tured for the Ward estate. This plant was stocked by 
the Ward estate and was the only mill here which cut 
pine exclusively during the last few years. The lumber 
is handled by the Ward estate in its yard at Bay City. 

George Masters manufactured at Alpena last year 
19,308,000 shingles and Eales Bros. at the same place 
manufactured 11,617,500 shingles. At Vanderbilt Frank 
Kelly manufactured 5,000,000 shingles and expects to 
produce about the same output this year. 





MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., Feb. 4.—Logging is progressing 
as well as can be expected by the operators and during 
the remainder of the logging season contractors will try 
to make up for the lost time when they were forced to 
be idle on account of lack of snow. There is plenty of 
snow in the logging region of the upper peninsula and 
northern Wisconsin for logging purposes. Loggers that 
are prepared for ice roads find it easier to make new 
ones, while those depending on snow roads are able to 
haul timber to good advantage. There is a call for 
woodsmen and the employment agents are advertising’ 
for help. Wages are 10 to 15 percent lower than those 
paid last year and the class of help in the camps is 
somewhat better. 

While there is considerable activity in logging circles, 
local lumbermen claim that the market conditions are 
not improving very fast. Nothing has been done by 
the millmen on the Menominee to dispose of their 1908 





cut; while last year at this time the 1907 cut was sold 





A WEEK’S PROGRESS IN THE WOLVERINE STATE. 


Great Improvement Shown in Logging Conditions in the Upper Peninsula—New Railroad 
Company Incorporated With $3,000,000 Capital at Grand Rapids. 








by a number of mills to the great lumber concerns. of 
the east and Chicago. The local lumbermen, however, 
are confident that with the beginning of the building 
season in the spring, lumber Will be in demand at rea- 
sonable prices and with that idea are operating more ex- 
tensively than what the actual conditions really warrant. 
Local millmen are not buying timber to any extent, but 
nearly all of the log crop is what has been contracted 
for last summer or what is being put in at their own 
camps. 

Ira Carley is putting in about 3,000,000 feet of tim- 
ber along the Little Cedar river for his mill at Ingalls. 

The mill of Scholtz Bros. at Arthur Bay started this 
week cutting logs for the Pankratz Lumber Company, 
of Sturgeon Bay, Wis., who are putting in about 2,000,- 
000 feet along the bay shore in Menominee county. 





FROM THE FURNITURE CITY. 


GRAND Rapips, MicuH., Feb. 4.—The Grand Rapids & 
Northwestern Railroad Company, capital $3,000,000, 
has been incorporated with the following officers: 
President, Marshall F. Butters, Ludington; vice presi- 
dent, George Clapperton, Grand Rapids; secretary, 
Samuel Topliffe, Chicago; treasurer, George N. Stray, 
Ludington. The incorporators also include Clay H, 
Hollister, Grand Rapids; Joseph Westling, Philadelphia; 
W. 8S. Syrett, Chicago, and John C. Post, Milwaukee. 
Mr. Butters has been working on the plan for some time, 
the idea being to lay rails for a steam road between 
Grand Rapids and Ludington, a distance of ninety-five 
miles, which shortens the distance between the two 
points twenty-five miles. The road will cross Mason, 
Newaygo, Muskegon, Ottawa and Kent counties, run- 
ning through Walkerville, Hesperia and Fremont. The 
company controls a mile and a half of deep water front- 
age at Ludington and it is planned to build docks and 
operate in connection with car ferries between Luding- 
ton, Milwaukee, Sheboygan and Manitowoc. The old 
roadbed of the Manistee & Oceana railroad from Lud- 
ington to Walkerville, a distance of forty miles, will be 
used. It is planned to begin construction work in the 
spring. 

The Advance Thresher Company, of Battle Creek, has 
declared a 6 percent dividend. A. W. Wright, Alma, 
was reélected president and B.. T. Skinner, Battle 
Creek, secretary and treasurer. 

The Linderman Manufacturing Company, of Muske- 
gon, will be managed in the future by A. B. Linderman, 
son of the late A. T. Linderman, who invented the dove- 
tailing machine and built up the business, 

Representatives of retail lumber concerns of Cold- 
water, Bronson, Hillsdale, Jonesville, Quincy and Hud- 
son were entertained at dinner recently by Sturgis 
dealers at the Elliot house in that city. 

A copartnership organization, the Michigan Timber 
Brokers’ Association, has been formed at Alma, the 
chief purpose being to handle southern timber tracts. 
The members are W. C. Chadwick, Detroit; Frank P. 
Brewer, Angola, Ind.; C. D. Pullen, Mt. Pleasant; 
E. H. Doane, G. H. Carl and E. P. Felch, Alma. 

The Sargent Manufacturing Company, Muskegon; has 
reélected directors as follows: Thomas Hume, J. J. 
Howden, F. A. Nims, William Munroe, George Boyce, 
G. A. Hume and C. W. Cunningham. 





THE CITY OF THE STRAITS. 


Detroit, Micu., Feb. 5.—The cold weather has had 
a serious effect on the local lumber trade and little busi- 
ness is being done. Considerable unclaimed hardwood 
has been coming into this city during the last few 
weeks, some evidently on speculation and some refused. 
A yard has been opened on Holden avenue, near Green- 
wood, where this lumber is being stored until some dis- 
position can be made of it. 

The proposal to allow the state to engage in works of 
internal improvements for wagon roads and reforesta- 
tion has passed its second reading before the constitu- 
tional convention. Later an unsuccessful effort was 
made to reconsider the vote, as it was found that while 
the state could protect public lands for reforestation 
purposes no provision had been made for protecting 
private lands devoted to the same purpose. 

A. K. Hunton is visiting his lumber plant in Pou- 
lan, Ga. 

W. E. Brownlee, who was laid up with grip, is able 
to be at his office again. 

C. W. Kotcher, the well known local lumber dealer 
and commodore of the Detroit Motor Boat Club, has 
been elected vice president of the Western Power Boat 
Association, which is at the head of power boat racing 
in this section of the country. 

The condition of Arthur L. Holmes is reported as 
slightly better, although still such as to cause much 
apprehension. 

F. C. Bury, of Bury & Noble, who has been ill for 
several months, has so far recovered as to be able to 
visit his office for a short time each day. 





NOTES FROM NORTHERN MICHIGAN. 
MANISTIQUE, MicH., Feb. 3.—Harry Roper, of the 
Roper Lumber & Cedar Company, of Menominee, has 
returned from a business trip through the south in the 
interests of his firm. 
Charles Roberts, with headquarters at Quinnesee and 


Fes! 


Iro 
the 
con 
He 
wor 
net 


nor 
wor 
nig 
ful: 
sto} 
Ne; 
bee 


sevi 
sea 
lars 

L 


Gal 


out 
ily 
Cc 


abo 
bus 
Ced 
buil 


Th 


Bos 


B 
in . 
$1,0 
weel 
amo 
duri 

yi 
Sho: 
fron 
cont 
acti 
tim} 

A 
Ores 

¥ 
prov 
letti 
yard 
each 
tryil 
duri 

M 
Com 

Fy 
bert 
retu 

W 
Pine 

J. 
Mae 

Tl 
thre 
scho 
scho 

Tl 
N; J 
right 


Com 


B. 
are 
and 
the 
what 

hette 
louk 

At 

taine 
from 
vest 
ior 
west 

A 

caste 
from 
Com 
with 
has 
indu 
comy 
will 
who 

Ey 
ern 
seale 
St. ] 
river 
bran 
the | 
each 
were 
log » 
logs 
at tl 






908. 


oad 


sof 
ver, 
ling 
rea- 
) eX- 
‘ant. 
but 
ected 
own 


tim- 
ralls. 

this 
any , 
000,- 


ds & 
,000, 
cers: 
resi- 
tary, 
tray, 
r o. 
hia ; 
ukee. 
time, 
ween 
y-five 
two 
ason, 
run- 
The 
ront- 
; and 
ding- 
» old 
Lud- 
ill be 
n the 


, has 
Alma, 
sattle 


‘uske- 
rman, 
dove- 


Cold- 
Hud- 
urgis 


imber 
, the 
racts. 
= 2. 
sant ; 


1; has 
J. Jd. 
30yce, 


s had 
. busi- 
lwood 
t few 
fused. 
ireen- 
ie dis- 


rks of 
resta- 
astitu- 
t was 

while 
tation 
ecting 


Pou- 
s able 


dealer 
b, has 
* Boat 
racing 


ted as 
much 


ill for 
ble to 


of the 
e, has 
in the 


ec and 





Fepsruary 8, 1908. 


AMERICAN LUMBERMAN 









Tron Mountain, is acting as woods superintendent for 
the Hamilton & Merryman Company in charge of the 
company’s extensive logging operations in that locality. 
He has for several years been assistant to C. E. Shields, 
woods superintendent, who is ill at his home in Mari- 
nette. Mr. Roberts was formerly a practicing lawyer. 

Recent snows have brought joy to the hearts of 
northern loggers and everywhere a great revival of 
woods operations is taking place. The crews will work 
night and day until the end of the season in order to 
fulfill the contracts with the lumber companies. The 
storms have been general all over northern Michigan. In 
Negaunee the storms have been so severe that traffic has 
been blocked at times. 

The O. C. Lumber Company, of Norway, is operating 
seven camps getting out logs for its mill. The last 
season’s work at Sturgeon Mill was satisfactory. A 
large force is at work in the camps. 

A. Parker’s camp*at Naubinway is operating. Grant 
Garlinghouse is logging at Kinross. 

Perrizo & Sons have built a fine ice road eight miles 
out from Talbot running into the timber and are bus- 
ily hauling in logs. 

Crawford & Sons, of Cedar River, are putting in 
about the same quantity of logs as last year and are 
busy hauling to their mill. Their camps on the Big 
Cedar river and its tributaries have had no difficulty in 
building ice roads during the period of no snow. 


THE NORTH ATLANTIC COAST. 


Boston Dealers are Cutting Down Their Forces— 
Logging Conditions on the Penobscot 
are Improved. 





Boston, Mass., Feb. 3.—Building contracts awarded 
in New England during the last week amounted to 
$1,043,000, against $1,720,000 for the corresponding 
week last year. Since January 1 the contracts have 
amounted to $2,923,000, as compared with $4,985,000 
during the same period of 1907. 

Tripp & Tennant, lumber manufacturers and dealers, 
Short Falls, N. H., are withdrawing their steam mills 
from the Hillsborough bridge district after operations 
continuing for about twenty years. The reason for this 
action is that they have cut practically all the available 
timber. 

Arthur Godfrey, son of L. N. Godfrey, has gone to 
Oregon on a business trip. 

That the lumber business is not up to the average is 
proven by the fact that retail and wholesale dealers are 
letting part of their help go. In some of the retail 
yards part of the help is laid off for two or three days 
each week without pay. A leading retailer says he is 
trying to be fair to his employees, remembering that 
during the busy season they worked for his interests. 

Martin A. Brown, treasurer of the Woodstock Lumber 
Company, visited New Hampshire last week. 

Frank W. Lawrence, of Lawrence & Wiggin, and Her- 
bert Blanchard, of the Blanchard Lumber Company, 
returned last week from a trip to New York. 

W. T. Currie, chief inspector of- the North Carolina 
Pine Association, Norfolk, Va., was in this city recently. 

J. T. Giles, of the East Machias Lumber Company, 
Machias, Me., was in Boston last week. 

The arrivals of lumber at Boston last week included 
three part steamer cargoes with 1,238,130 feet, one 
schooner with 530,000 feet from the south and one 
schooner with 370,873 feet from the provinces. 

The Hamilton Ridge Lumber Company, of Nashua, 
N. H., has applied to the secretary of state for the 
right to change its name to the Cypress & Pine Timber 
( ompany. 


THE PENOBSCOT RIVER DISTRICT. 


BaNncor, Mg., Feb. 3.—Lumbermen all over the state 
ire making the best of improved lumbering conditions 

— are endeavoring to get the winter’s cut of logs to 

> landings. Though conditions in the woods are not 

wet lumbermen would like them to be they are much 

hetter than a month ago and further improvement will 
loubtless take place during the next month. 

According to the best information that can be ob- 

tained the depth of snow in the logging woods runs 
from eight to twenty inches. Lumbermen in the north- 
vestern part of the state are most fortunate, however, 
‘or the greatest depth of snow is reported north and 
west of Moosehead lake. 

A change of much interest to the business world of 
castern Maine is the retirement of George H. Babbitt 
from active connection with the Howland Pulp & Paper 
“ompany, of Howland. Mr. Babbitt has been connected 
with the company as manager for several years and 
has been prominently identified with the paper making 
industry in Maine. He still retains an interest in the 
company and will continue to reside in Bangor. He 
will be succeeded by Henry A. Hooper, of Howland, 
who has ,been superintendent and treasurer. 

Evidently some big pine trees exist in the northwest- 
ern part of the state. C. W. Edgerly, of Old Town, 
scaler at the lumber camp of Flavieu Choumard, at 
St. Pomphite, on the northwest branch of the St. John 
river, sends in a description of a pine which had three 
branches and measured three feet ten inches through at 
the butt log. From the tree were taken but two logs, 
each sixteen feet long; four logs fourteen feet long 
were taken from each of the three branches. The top 
log was thirteen inches through at the top. All these 
logs were sound white pine. One piece eight feet long 
at the forks of the branches was left in the woods. 
When the lumbering industry was first entered upon in 





Maine pine timber was the only lumber thought worth 
cutting and this continued to be the case until after 
1830. The first spruce which came down the Kennebec 
to market was cut in the Dead river region by John W. 
Weston, of Skowhegan, in 1836, and from that time 
spruce assumed a constantly increasing importance. Re- 
cently second growth or sapling pine has been given 
a chance to grow and so much of it has reached maturity 
that the cut of pine for the next ten years will be more 
than for some time. 

Logging on the Restigouche river, New Brunswick, is 
almost finished for the season, and the cut is estimated 
to amount to about 55,000,000 feet. Favorable weather 
induced the lumbermen to cut several million feet more 
than was planned for at the beginning of the season, 
yet the total is much less than last year’s. 
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A. T. Linderman. 


MUSKEGON, MiIcu., Jan. 27.—A. T. Linderman, president of 
the Muskegon & Chicago Navigation Company and head of 
the Linderman Manufacturing Company, of this city, died 
at Whitehall, January 18. Mr. Linderman was a former 
member of the Michigan legislature and as a member of that 
body devoted a great deai of his time to forestry. He was 
the inventor of a dovetailing and gluing machine which is 
now being manufactured in this city. For years he was 
superintendent of public schools at Grand Rapids. He is 
survived by three sons and one daughter. 

eee 


Iretus R. Krum. 


Iretus R. Krum, of the wholesale lumber firm of Krum, 
Griffith & Co., Chicago, died January 23, at the age of 68, 
of blood poisoning following an operation at the Presby- 
terian hospital. Mr. Krum eame from New York state to 
Bioomington, Ill., shortly before the civil war and was in 
the lumber, grain and coal business at that place for about 
thirty years. About twenty years ago he removed to Chicago 
and entered the wholesale lumber business. About 1895 
he entered into partnership with George D. Griffith under 
the style of Krum, Griffith & Co., with offices in the Monad- 
nock block. Mr. Krum is survived by his widow, two 
daughters and two sons. 


Charles B. Brooks. ~° 


MINNEAPOLIS, MINN., Feb. 3.—Charles Baker Brooks died 
at his home in this city January 31, after an illness of 
several months. Mr. Brooks was secretary of the Marshall 
H. Coolidge Company, of this city, and treasurer of the 
Coolidge-Schussler Company, of Floodwood, white cedar and 
white pine concerns. Mr. Brooks was born at Albion, N. Y., 
August 9, 1857, and spent his boyhood in Buffalo, where 
two sisters and a brother still live. He is survived by his 
widow and two sons. 





C. H. Gill. 


CLEVELAND, OHIO, Feb. 4.—in the death of C. H. Gill, 
who passed away at his home today, the Cleveland market 
loses a veteran lumberman. {r. 1 was connected with 
the lumber business most of his life. He was born in this 
city sixty-five years ago and in 1868 became connected 
with the Sturtevant Lumber Company, of which he after- 
wards became secretary. This company was at that time 
one of the foremost in the lumber business in Cleveland 
and occupied a prominent Ress ot in the trade. In 1898 
Mr. Gill bought out the a oom of the company and it be- 
came known as the H. Gill Lumber Company, of which 
he was the leading spirit oti 1904, when he retired and 
the business was taken over by his two sons, Charles H. and 
Paul 8. Gill, who, with W. H. Hager, now conduct the 
business under the name of the Gill Lumber Company. Mr. 
Gill had been ill since last March, when he was stricken 
with apoplexy, and although at times has rallied his condi- 
tion has been such that the end has been more or less 
expected for some time. He leaves a widow and his two 
sons. The funeral will be held from the eo home Thurs- 
day and the interment will be at Lake View Cemetery. 


George O. Vetter. 


BuFrFra.o, N. Y., Feb. 4.—Though expected for some time. 
the death on Monday at the consumption hospital at Saranac 
Lake of George O. Vetter causes great sorrow among the 
many friends of Frank W. Vetter over the death of his 
oldest son and especially as it follows the death of the 
mother and an infant child from the same dread disease 
some years ago. George Vetter was 21 years old and was 
not only the son of a lumberman but a lumberman himself, 
having been connected with the office of what was then the 
Empire Lumber Company for some years and then, while 
convalescing from a former attack, spending some time as an 
ered of lumber for the company in North Carolina. F. 

. Vetter has been for some time at Saranac Lake with his 
a George Vetter was a member of the Hoo-Hoo and had 
many friends in Buffalo. 


Wilmot H. Miller. 


MILWAUKEE, WIs., Feb. 4.—Wilmot H. Miller, a retired 
lumberman of Oshkosh, died yesterday in that. city, 54 years 
old. He was very well known among lumbermen in Mil- 
waukee. He was born in Rushford in 1853 and later lived 
at Butte Des Mortes, near Oshkosh. At twenty he went to 
Winneconne, where he engaged in lumbering, finally building 

up a —_ business in cedar posts and doing a pues’ log- 

ging business. He was also a partner in Russell Miller. 
Mr. Miller married in 1876 and his wife died in 1896. One 
daughter survives. In 1902 Mr. Miller married a second 
time. The funeral will be held at Winneconne. 


T. E. Fellows. 


STILLWATER, MINN., Feb. 3.—Teasdale E. Fellows, secre- 
tary of the Consolidated Lumber Company and prominent 
as a business man here for thirty years, died February 1, 
of heart disease, at the age of 62 years: Mr. Fellows is 
survived by a brother and two sisters. 





Resolutions Passed by California Company on Death 
of Members. 


The California Pine Box & Lumber Company, at a meeting 
held in San Francisco on January 25, adopted the following 
resolutions ey the death of Charles B. Shaver and 
Frederick W. Sisson. These resolutions are identical except 
tor the substitution of the two names: 

“WHEREAS, It has lately pleased the Almighty to sud- 
denly take from our midst one of our most prominent mem- 
bers, Charles B. Shaver; and 

“WHEREAS, We recognize and appreciate in our departed 
associate a man of eminent ability and sterling worth, who 
was ever stanch and true to the interests represented by 
him and in the absence of whose counsel and @dvice this 
company will suffer a distinct loss; now, therefore be it 

“Resolved, That we, the directors of this Calffornia Pine 
Box & Lumber Com ~ ge in meeting assembled, do most 
sincerely deplore and lament the untimely death of our 
friend, Charles B. Shaver, and do express our utmost sym- 
pathy with his family in the bereavement which has so 
sadl fallen upon them; and be it further 

esolved, That the secretary of this corporation forward 
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We would like to Move 


the following items of Hemlock 
and if you are interested, Would 
suggest you ask us for prices. 


5 Cars 2x4 6’ No. | Hemlock 

10 “ 2x4 8’ Not “ 

S$“ 236 8’ Net =“ 

10 “ 2x6 10’No.t =“ 

10°“ 2x8 10’No1t =“ 

5 “ 2x10 10’No.1 =“ 

5 “ 2xi2 10’No.1 =“ 

;" 2 wes 

1 “ 2x10 8’ No2 “ 

1 “ 2x4 10’No.2 “ 

1 “ 2x10 10’No.2 “ 

2 “ each 2x12, 12’, 14’ and 16’ No, 2 
Hemlock. 

A large Stock of all other sizes of 
Hemlock, 


pennant 


cs 


ictuccmtmnenll 


Our stock of Hemlock is complete tn nearly 
all respects, The above items of Hemlock 
represent some stock that we would like to 
move promptly. We want ingutries for all 
kinds of Hemlock. 


IWIN 


Duluth Log Company, 


PRODUCERS. 
DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 














FOR QUICK SHIPMENT 


ts. Poles and W. C. Shingles 
oan and 6” Basswi ood Siding” 


ws Basswood: Al All G 
Basswood and Birch No. 3 Com. 
Fa : 0. 1 Com. and 1st and 2nd Birch 


Zs oe on Bote White Pine 
Full Hemlock. Log run Soft Elm 


COOPER @ MAXSON LUMBER CO. 


MILWAUKEE, WISCONSIN. 




















an engrossed copy, jot these resolutions to the family of our 
deceased membe 







WHITE PINE 


LUMBER, SHINGLES and LATH : 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLERG CO. 
West Bay City, Mich. 
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A Few Items Ready 
For Immediate Shipment— 


500,000 ft. 2”” No. 3 Hemlock. 

500,000 ft. 1” No. 3 Hemlock. 

200,000 ft. 1” No. 3 Soft Elm. 
50,000 ft. 1” No. 3 Red Oak. 
50,000 ft. 1” ist and 2nd Soft Elm. 


Can work as desired and ship with little delay. 
Correspondence solicited. 


Heineman Lumber Co. 
HEINEMAN, WIS. 














Mershon, Schuette, Parker & Co. | 


SAGINAW, MICH: 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 


New York Office: Room 8101, 1 Madison Ave. 








We make a specialty of N. C. Pine and Redwood 
through our New York Office. 





























Crookston Lumber Co. 


MILLS AT 
CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, 1011 Marquette Bldg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910. 


GENERAL OFFICE, BEMIDJI, MINN. 








OUR SPECIALTIES 


‘ Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














Dry White Pine Beveled Siding, 
_ Finish in all Ticknesses, and 


Shop Lumber. 
Sawyer-Goodman Company 


MARINETTE, WISCONSIN. 
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JUST NOW WE CAN MAKE QUICK SHIPMENTS ON 








TRADE IN THE PACIFIC NORTHWEST. 





Features of the Eastbound Rate Situation— Resumption of Shingle Manufacture Imminent— 
Plant Extensions and Improvements -— Railroad Building and Operation. 
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PUGET SOUND NOTES. 


SEATTLE, WaASH., Feb. 3.—President Howard Elliott, 
of the Northern Pacific railway will arrive in this city 
tomorrow. President Louis W. Hill, of the Great North- 
ern, will be in Seattle Tuesday. Simultaneously with 
these announcements appear editorials in the daily press, 
which refused to print testimony of the lumbermen be- 
fore the Interstate Commerce Commission, while giving 
columns to the railroads’ side of the rate fight, advis- 
ing lumber and shingle manufacturers that the presence 
of the two presidents in Seattle will be opportune time for 
manufacturers of forest products to petition the trans- 
portation representatives for peace, in a temporary 
restoration of the old eastbound rate and a dismissal of 
the case before the Interstate Commerce Commission. 

So great is the confidence in the ultimate outcome of 
the rate fight that shippers of shingles from this sec- 
tion are guaranteeing the old rate, The same rule is not 
being applied to lumber because this is the annual dull 
season and prices are so badly off that holders of stock 
are unwilling to sell at a loss, which would be the case 
if an attempt were made to force the market. Lumber 
stocks will be held in first hands until conditions in the 
market warrant a profit on sales. 

While believing implicitly in the justice of all the 
demands made in the complaint of the rate case manu- 
facturers hardly look for a complete victory. The rate 
fight involves four essential points as a guarantee to the 
future prosperity of the trade. First, the restoration 
of the old eastbound, or 40-cent rate, to what has here- 
tofore been recognized as Pacific coast market territory ; 
second, the promulgation of a 40-cent rate to the Mis- 
souri river, instead of a 50-cent rate, as collected under 
the old tariff; third, the opening of the Portland gate- 
way for the exploitation of new markets; fourth, mak- 
ing it compulsory on the part of the railroads to supply 
sufficient empty cars to the lumber and shingle mills 
of the Coast to properly care for the transportation of 
their products to the eastern markets. If the commis- 
sion grants the relief sought in the first and fourth 
points the second and third may be temporarily held in 
abeyance. It is to this assumption that the present 
activity in the shingle business is due. 

Lumber inquiries continue to arrive in fair num- 
ber, but few manufacturers or wholesalers are willing 
to sell, even in the middle west and particularly in the 
Dakotas and Minnesota. As a result, according to ad- 
vices, the yellow pine manufacturers and the norway 
pine dealers of Minnesota are sending scores of sales- 
men into this territory. Such activity on the part of 
the yellow pine and norway pine trade is unprecedented 
and indicates a determination on their part to win back 
what they once dominated. 

Speaking of this phase of the situation Charles E. 
Patton, of the Atlas Lumber & Shingle Company, said 
yesterday : 

Our competitors are selling considerable lumber in North 
Dakota, a field that has practically been a stamping ground 
for the coast manufacturer. Unhampered by any advanced 
rate, they are also working strenuously in Minneapolis to 
get back the lumber business there. Yellow pine manufac- 
turers are quoting lumber at Minneapolis at $17.50 a thou- 
sand, which means that if we try to meet this competition 
our lumber will net us only about $6.50 at the mill. It is 
apparent to everyone that lumber on the Coast cannot be 
manufactured at this price when logs are worth $10 a thou- 
sand and then sold at as nearly the cost of production as 
possible. 

The cargo lumber business is slow, as competition is about 
the most severe ever known in the northwest, for mills that 
heretofore have been principally rail shippers are turning 
everything possible into the cargo trade. Prices have been 
forced about as low as they can go. 

Lumber business in San Francisco would be fairly good 
were it not for the fact that so many mills are in the cargo 
trade. Unless logs go lower—and loggers have taken the 
position that they can not stand another drop—practically 
gaan mills operating their own camps can continue 

While having little else to do the large saw mills of 
the northwest.are competing for the record log cut. The 
Tacoma Mill Company recently turned out an absolutely 
perfect log 24x24 inches and 124 feet long. This, how- 
ever, was beaten by the same mill two years ago when 
a timber 24x24 inches, 136 feet long, was cut. The 
following timbers have been cut at northwestern mills 
during the last week: 

P ana Bay Lumber Company, 40 inches square, 60 

ee ong. 

; Page Lumber Company, Buckley, 36 inches square, 75 feet 

ong. 
ito 

feet 

Eagle Gorge saw mills, 42 inches square, 60 feet long. 
w—' mill, name not given, 36 inches square, 60 feet 

Among the visitors in this city this week is J. H. 
Clark, of Vancouver. He says that at a meeting of the 
British Columbia manufacturers, just before he left, it 
was decided to reduce the list on rough lumber $3 a 
thousand, clear $2 and shingles 75 cents. Ninety per- 
cent of the British Columbia mills are closed and the 
stocks on hand are the largest in the history of the 
industry. Roughly estimating, at least 300,000,000 feet 
of lumber are at the British Columbia mills. 

While it is not probable that a general resumption of 
the shingle mills of this state will occur before March 1 
anany will begin operating early in February. The first 
to start will be the larger tidewater mills, whose stocks 
of stars have been depleted. The list on stars this week, 
to the eastern trade, f. o. b. mill, is $2.30 to $2.35. 
This price, with cedar logs at $12, just permits the 
manufacture of stars at a profit. However, there is 


= City Mills, New Westminster, 24 inches square, 110 
ong. 


every promise that this week will see another advance. 
Star stocks are short and many wholesalers have orders 
on hand for which they are unable to get the stock ‘to 
ship. These are already offering an advance on the 
above price. At the interior mills the resumption will 
be slower. The stock of clears at these points, while 
low, is sufficient for present trade demands and at the 
list of $2.60 to the eastern trade, based f. o. b. mill, 
there is little profit in operating. Therefore the interior 
mills will await the rise before putting on crews. The 
price of cedar logs will probably advance, as the water 
supply is low. This being the case the mills will be 
forced in many instances to resume with a reduced wage 
scale. 

The Seattle Lumber Company, which shut down its 
plant in Seattle December 21, has practically completed 
a number of improvements, including the rebuilding of 
two smokestacks and extending them to 125 feet in 
hight, the rebuilding of eight ovens, speeding up the 
speed rolls and other minor improvements. The plant 
will resume operations next Monday and will probably 
have a capacity of 100,000 feet a day, being equipped 
with two bands. The officers of the Seattle Lumber 
Company are: J. P. Welling, president; H. Kirk, 
treasurer; R. A. Stewart, secretary, and A. 8. White, 
Chicago, vice president. Mr. Welling divides his time 
between Chicago and Seattle. He is the son of the 
late vice president of the Illinois Central railroad. Mr, 
Kirk has active charge of affairs in Seattle. 

Ingersoll Moffett, Portland representative of the Her- 
ron Company, returned this week from a visit to his 
old home at Mobile, Ala., where he spent the holidays, 
and passed through Seattle on his way to Portland. 
J. E. Patterson, formerly connected with the W. W. Her- 
ron Lumber Company, Mobile, recently came to Seattle 
to be associated with the Herron Company. M. P. Billups, 
who was formerly in charge of the Herron Company at 
Seattle, and who was succeeded by J. J. Jennelle, jr., 
several months ago, is assistant foreign freight agent of 
the Southern railway, with headquarters in New Or- 
leans. 

The Shepard-Traill Company is the name of a new 
wholesale lumber and shingle concern that has en- 
gaged in business at 327 Lumber Exchange building, 
this city. It is made up of men well known in the 
west coast lumber and shingle business. F. A. Traill, 
who has been with the Carstens & Earles Company 
for the last eight years as secretary and manager 
of the lumber and shingle department, is associate: 
in the new company with F. W. Shepard, who for the 
last four years has been Minneapolis representative 
of the same concern. The third member of the new 
company is A. W. Bryden, who has had charge of the 
buying for Carstens & Earles for the last two years, 
and who, prior to that time, was associated with his 
father in the lumber business at Aberdeen, in the 
Bryden & Leitch Lumber Company. Mr. Shepard re- 
mains at 1100 Lumber Exchange building, Min- 
neapolis, and will have charge of the selling end of 
the business. Messrs. Trail and Bryden will look 
after the western end of the business, with headquar 
ters in Seattle. 

Z. E. Hayden, of the Hayden Lumber Company, 
Spokane, operator of a line of retail lumber yards in 
eastern Washington, was in Seattle a few days 
this week looking into the lumber market and calling 
on manufacturers and wholesalers. 

F. Hill Hunter, who represents the Allis-Chalmers 
Company, saw mill machinery manufacturer, with head 
quarters in Spokane, was in Seattle this week. 


Among the Lumbermen. 


The Maple Valley Lumber Company has just completed a 
modern mill plant on the shore of Lake Washington, at a 
cost of $100,000. It has a capacity of 100,000 feet of lum- 
ber and 200,000 shingles a day. ‘The plant is just outside 
the Seattle limits and will employ from 150 to 200 men. 
Logs will be supplied from the camps of President J. F. 
Smith, near Bothell. 

The United States Lumber Company is accepting a few 
orders offered at existing freight rates. It is not sacrificing 
its large yard stocks at below list, however. 

Manager J. F. Ives, of the Stimson mill, at Ballard, ex- 
pects to start the mill within the next two weeks. 

The Balcom Lumber Company’s mill, at Ballard, is in 
operation. This firm is receiving a large share of shingle 
orders and is shipping promptly. 

Secretary 8S. D. Becker, of the Pacific Coast Shippers’ 
Association, has opened an office at 505 Lumber Exchange 
building and the work of the association has been started. 

The Yesler Logging Company has offered Seattle a tract 
of land at Lincoln Beach for a public park. 

The Parker Bell Lumber ee says lumber inquiries 
continue. This firm is selling nothing at the cut prices 
offered in some orders. 

J. EH. Pinkham, of the J. E. Pinkham Lumber Company, 
says that, according to advices, the market for next summer 
will not absorb the entire lumber capacity of the coast mills. 

Jay 8. Bennett, of the J. S. Bennett Lumber Company. 
says shingle orders, with prices, continue upward and that 
stocks in all parts of the state are getting low. 

Charles Slaughter, a prominent lumberman of Stillwater, 
is in this city this week. 

James Gillespie, a large wholesaler of coast lumber and 
shingles, with headquarters at North Tonawanda, N. Y., is 
on the Coast for the first time. He says conditions in his 
part of the country are quiet, but that there are indications 
of a fair spring trade. 

W. J. Carney, of Carney Bros., wholesale lumber, Chicago, 
and who is interested in timberlands in the northern part 
of this state, is a visitor here this week. 

The Washington Lumber & Timber Company this week 
enlarged its handsome suite of offices in the Lowman build- 
ing by the addition of another room. Manager Jones has 00 
complaint to make regarding business this week. f 

The Alaska Lumber Company says shingle sales are active 
this week. Manager Tresider believes the price for all grades 
will go up, as stocks are getting low. 
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Cc. F. White, president of the Grays Harbor Commercial 
Company, returned from his Cosmopolis mills this week. He 
says practically no coastwise or rail lumber traffic is being 
handled in that section. 

C. E. Blackwell, of the Gull River Lumber Company, Min- 
neapolis, operating several line yards, is in this a He 
says the cause for a dull lumber trade in North Dakota is 
that farmers were unable to get their money on delivering 
their grain at the elevators, following the November panic. 

A majority of the Ballard mills will not resume cutting 
shingles before March 1 unless the price advances. 

The C. H. Nichols Lumber Company is_ getting some 
shingle business, but stocks are low. ‘The mills of this com- 
pany will not resume for some time. 

The R. J. Menz Lumber Company does not intend to start 
its mills until its yard stocks are further depleted. 





WESTERN WASHINGTON NEWS. 


TACOMA, WASH., Feb. 3.—Secretary R. W. Douglas, 
of the Shingle Mills Buredu, who is in the east, has 
sent advices to local shingle manufacturers urging 
against any of the mills resuming operations before 
March 1. Mr. Douglas says that in fifteen states vis- 
ited there will be practically no yard demand before 


-March 1 and that all friendly dealers are urging the 


manufacturers not to start before March 1.  Prac- 
tically none of the mills is running and there is no 
indication that they will start for another thirty days. 
Meanwhile the tendency of the shingle market is up- 
ward, with $11 being offered for shingle logs in the 
water and some of the loggers holding out for $12 before 
they will resume operations. 

The St. Paul & Tacoma Lumber Company has just 
completed one of the largest concrete dry kiln plants in 
this locality. The kiln is divided into three compart- 
ments, two being 20x104 feet and the third 42x104 
feet. Three hundred and seventy-four yards of con- 
crete and 33,000 pounds of steel were used. The two 
smaller compartments have seven 20-foot clear spans 
each and the larger compartment an equal number of 
42-foot span beams. The roof, designed to carry a 
load of forty pounds a square foot and reinforced two 
ways with steel rods, is five inches thick. 

The Metcalf Shingle Company has closed its mill at 
Kelso after a few weeks’ run and expects to keep it 
idle until March 1. The mill was shut down sixty days 
and then started to clean up some old orders. Ralph 
Metcalf, of this company, said today: 

Shingles are scarce. I know, for I have tried to buy some 
and found no mills that wanted to sell, except an occasional 
car or two, which was offered at $2.25. There is very little 
demand and few shingles to be had, so that the price is 
strong for what are moving. ° 

The Tacoma Eastern railroad will begin operating 
trains on regular schedule over its new branch which 
runs to the Salsich Lumber Company’s new town of 
McKenna February 1. The point on the Tacoma Eastern 
where the McKenna line branches off has been named 
Salsich Junction, in honor of President H. E. Salsich, 
of the Salsich Lumber Company. Five towns are on 
the new line, which taps a territory heretofore unopened. 
The Salsich company is employing about 150 men at its 
plant at McKenna. The Salsich company has a tem- 
porary plant cutting about 50,000 feet a day for use 
in building houses, stores, the big mill buildings ete. 
at MeKenna. The new plant will have a capacity of 
150,000 feet a day. H. E. Salsich, of Hartland, Wis., 
accompanied by his son, L. R. Salsich, of Duluth, Minn., 
superintendent of the Oliver Mining Company, is in 
this city. 

The A. C. Young Lumber Company is not operating 
its plants near Tacoma, awaiting an improvement in 
lumber and shingle markets. A. C. Young said: 

Trade in lumber is dead on account of the rise in freights. 
Nothing can be moved by rail, for we cannot add $3 a car 
and sell at a profit. In California business is quiet. There 
has been a little offshore inquiry recently, especially from 
South America, for railroad ties. Demand for shingles is 
light. Only one shingle mill is running in Tacoma and 
only one saw mill along the Tacoma Eastern railroad. All 
the shingle mills on Puget sound are closed down. Shingles 
are selling at $2, but if twenty mills were to start the price 
would not remain at that figure. The market is weak. It 
looks as though prices would remain down until March 1, 
by which time I anticipate some demand for lumber and 
shingles. 

Clarence Lucas, president of the Lucas Lumber Com- 
pany, said: 

More inquiries are coming in from the east. We would 
be doing a fine business if the old rate were still in force. 
Eastern stocks are getting low, but dealers are buying some 
from the south. Naturally eastern buyers expect to get our 
product at the same figures as before, while we are up 
against the new rate. 

Discussing the shingle market R. L. Chapin, president 
of the West Coast Shingle Company, said: 

Inquiry for shingles has doubled recently and even in the 
last week improvement has been noticeable. We have a fair 
volume of actual orders. The new rate is not so hard on 
shingles as it is on lumber. Shinglemen are selling at the 
old figure, hoping to win out on the rate question. We have 
inquiries from half a dozen states where they are getting 
ready for the beginning of spring building. I do not antici- 
pate a big year, but look for and am preparing for a fair 
season. The market is fairly firm. Few shingle mills are 
running, but a majority will open March 1, to which time 
a majority of manufacturers agreed to shut down. If con- 
ditions do not improve, however, some shingle mills on Puget 
sound will hesitate to resume operations at that time, as 
they cannot manufacture from logs bought in the open mar- 
ket and sell at a protit. Most Sound mills depend on the 
open market for their bolts, and they will think twice before 
opening their plants. Mills in the country which have their 
own timber supply are in a better position to make a profit. 





IN THE DOMAIN OF WESTERN SPRUCE. 


Hoquiam, WASH., Feb. 4.—The Union mill, of Aber- 
deen, has shut down. The American Mill Company 
started its plant and ran one day in order to get out 
some s}ecial lumber required in the cargo taken by the 
Santa Monica. President Johnson, of the American 
Mill Company, says the situation is not assuring. Log- 
ging camps are starting up and that feature is promis- 
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ing. The Anderson & Middleton Lumber Company and 
the C. E. Burrows Lumber Company talk of starting 
up as soon as they get their new machinery installed, 
but the work of installing is not being hurried. The 
A. J. West Lumber Company and the 8. E. Slade Lum- 
ber Company have contemplated closing their mills, 
but so far those plants in Aberdeen have been kept 
running. The managers say they are making no money 
but hope to keep even on expenses until spring busi- 
ness opens up. The Hoquiam Lumber & Shingle Com- 
pany, the E. K. Wood Lumber Company and the Na- 
tional Lumber & Box Company are the only concerns 
running in Hoquiam. The National Lumber & Box 
Company reports orders to last it for four or five 
months. It is seriously considering putting on a night 
crew February 1. 

N. G. Blagen, of the Grays Harbor Lumber Company, 
has just returned from a business trip to San Francisco. 
He reports business dull in the southern metropolis. 

The Lamb Timber Company, the Larkins Bros. Log- 
ging Company and Dan McCrummon have entered into 
an agreement for the building of a standard gage rail- 
road up the Wynooche river to afford an outlet for their 
big timber holdings north of the harbor. The pro- 
posed road will run from tidewater on the Chehalis river 
up to Black creek, with switch connections where the 
Northern Pacific tracks are crossed. It will afford an 
outlet for one of the largest timber belts in the country 
and will mean the working of extensive camps in a 
section where only a few men have heretofore been em- 
ployed. 

President Caldwell, of the East Hoquiam Shingle 
Company, states that his company’s new mill will be 
cutting shingles by May'1. It has a fine site of three 
and one-half acres, with a water frontage of 400 feet. 
The mill will have a daily capacity of 200,000 shingles 
and the cedar will be supplied by the logging camps of 
Caldwell Bros., on South bay. 

Lytle’s camp at Porter is running as usual. This 
company has a logging road about three miles long, ex- 
tending into a fine belt of green timber. It is estimated 
that the company has timver enough to last for twenty 
years. 

It is reported that an Aberdeen mill company has 
been offered $20,000 by the Union Pacific railroad for 
a right of way across its property but is holding out for 
$40,000. 

J. P. Clerin, of the Western Cooperage Company, who 
has been a Harbor visitor on business, returned to Port- 
land Friday. 

8. J. Wray sold his interest in the Elma Shingle Com- 
pany for $12,500 to George W. Ninemire and Charles 
Clemons. 

The Satsop Timber Company is building some new 
roads and will begin hauling logs soon. 

The big mill of the Montesano Lumber & Manufactur- 
ing Company started up on a run in the planer depart- 
ment Monday. Arrangements are being made to have 
the mill working on full time and with a full crew by 
February 1. 

Some of our citizens read with keen regret the report 
of Major Chittenden against the proposed $15,000,000 
canal connecting Puget sound with Grays harbor. Others 
think, as the major does, that the money could be more 
intelligently and beneficently spent improving the 
harbor. 

The Hewitt Lumber Company has a large force of 
men ballasting the railroad track, getting it ready for 
the company’s heavy road engines. 

Representative Harry Hewitt, of the Hewitt Log- 
ging Company, and Billy Boemg, of the Boemg Log- 
ging Company, who have been touring the east, returned 
to the harbor Monday. 

Negotiations were closed at Aberdeen this week be- 
tween the Slade Lumber Company and the Weir Steam- 
ship Company whereby a line of steamers, being oper- 
ated by the latter company between San Francisco and 
Australia, will hereafter put into Grays harbor for 
the purpose of taking out cargoes of lumber. The Weir 
Steamship Company, which owns a fleet of vessels com- 
posed of twenty-two steamers and seventeen sailing 
vessels, lately entered into a contract with the United 
States government to carry mail between San Fran- 
cisco and Australia and intends to send over a cargo 
of lumber with every vessel leaving for that country 
with the mail, W. B. Mack, representing the S. E. 
Slade Lumber Company, is putting through the deal. 

E. K. Bishop returned Wednesday from San Fran- 
cisco and will begin operations in his shingle mill at 
once. 

Shipping News. 

The big Norwegian steamer Thode Fagulund, bound from 
Adelaide for Grays harbor, is ashore fourteen miles north of 
Sydney, Australia. Several tugs have been dispatched to its 
assistance. The Thode Fagulund is a steel steamer of 2,826 
tons, and was chartered to load lumber at the Slade mill. 

Steamer Quinault sailed Friday from_the Hart-Wood mill 
with about 600,000 feet of lumber for San Francisco. 

Steamer Grays Harbor sailed Saturday from the Hoquiam 
Lumber & Shingle Company's mills with 650,000 feet of 
lumber for California. 

Steamer 7'amalpais sailed Sunday from the E. K. Wood 
mill with 575,000 feet of lumber and a passenger list of 
twelve for San Francisco. A 

Schooner A. B. Johnson sailed Sunday from the Wilson 
Bros. mill with 650,000 feet of lumber for San Francisco. 

Steamer Raymond has arrived at San Francisco and 
steamer Alert has arrived at San Pedro from Grays harbor. 

Steamer Newberg sailed Thursday with 600,000 feet of 
lumber for San Francisco. 

Schooner Maweema sailed Friday from the Hoquiam Lum- 
ber & Shingle Company’s mills with 400,000 feet of lumber 
for San Pedro. 

The schooner Watson A. West expects to get a charter for 
Callao, Peru. The schooner Manila has been chartered for 

Honolulu. 

Steamer Santa Monica sailed Wednesday from_ the 
Hoquiam Lumber & Shingle Company’s mills for San Fran- 
cisco. Its cargo was about 650,000 feet of lumber. 

Steamer Svea sailed from San Francisco Tuesday for 


Grays harbor. 
Steamer Jamalpais has arrived at San Francisco with a 

















35,000,000 IN STOCK 


Cypress 


California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 
MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 
YARDS: Irvington-on-the-Hudson 


























SEND US YOUR ORDERS 
FOR 


Yellow Pine 


We offer for quick Shipment: 
2cars1x4 B Flat Flooring 
2 “* 1x8 No.2Com.S2S 
2 “ec 1x 10 “ 66, “ 

2 “ 1x12 “ t3 “ 


Stevenson-West Lumber Co. 
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C. J. Garter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 








Yellow Pine 


Send us your orders and inquiries. 
Our Stock is complete. We can 
ship promptly. 


D. G. SAUNDERS LUMBER CO. 
Kansas City, Mo. 











Yellow Pine Lumber 


We have large stocks and every manufacturing facil- 
ity for satisfactory execution of orders for kiln dried 


Flooring, Finish, Ceiling, Siding, 
Mouldings, Base and Casings. 


8-inch Rift Flooring a specialty. Timbers dressed up 
to 24x30 inch, bored up to 20 feet for the trade. 


CORRESPONDENCE SOLICITED. 


Empire Lumber & Mfg. Co., *AGs2" 











THE BRITTON LUMBER C0, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


FLOORING AND GAR DECKING A SPECIALTY. 
LAKEWOOD, FLORIDA. 





Write for Stock Sheet. 
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ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U.S. A. 


Codes used; Watkins, A.B.C. Cable Address: 
W. Union, Postal. * JUNIOR.” 
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Hitch Up 
to a Good 
Thing 








lf you would make 1908 a banner 
year. Nothing helps out so much 
as good stock. And when we 
speak of “good stock” we refer to 
lumber equal to our 


Goldsboro 
N. C. PINE 


It is perfectly milled, correctly 
graded and meets all requirements. 
If you are interested, drop us a line 
and we will tell you more about it 
and quote you prices. 


TELECODE USED. 


Johnson & Wimsatt, 


Washington, D.C. 
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Kiln Dried, Rough or wun’ 


N. C. PINE 


Dally Capacity 175,000 Feet 

















N. C. PINE 


IN CAR OR CARGO SHIPMENTS. 


UR EQUIPMENT enables us 

to carry a good stock of kiln 

dried, rough and dressed lumber, 

and we have shipping facilities that 
guarentee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VA. 


Eastern { 18 Broadway, NEW YORK. 

















g Sales Offices: Exchange Bldg., BOSTON. 












eargo of lumber from the E. K. Wood mill. Steamer Fair 
Oaks also arrived with lumber from the Slade mill. 

The’ schooner A. J. West has received a charter to load a 
cargo of lumber at the Slade mill for Honolulu and will 
begin loading at once. 

Steamer Coronado sailed this morning from the Union 
mill with 600,000 feet of lumber for San Francisco. 

The German steamer Germanicus, which loaded part of 
its cargo at the Slade mill, has completed its shipment at 
Portland and sailed Wednesday for Sydney, Australia. 





NORTHERN WASHINGTON NOTES. 


EVERETT, WASH., Feb. 3.—Fred K. Baker, of the 
Ferry-Baker Lumber Company, returned last night from 
a six weeks’ business trip to Salt Lake City, St. Paul, 
Chicago, Pittsburg and through various portions of New 
York state. According to observations collected by 
Mr. Baker during his eastern sojourn the lumber trade 
need not expect a rejuvenation of prosperity until after 
the railroad rate hearing hands down its final decision 
March 4. If the new rate established by the railroads 
becomes effective through the ruling of the commission 
the lumbermen and shingle manufacturers will have no 
redress; on the other hand if the ruling is adverse to 
the stand taken by the common carriers the railroads 
must abide by the decision. 

If the decision of the commission is adverse to the 
general interests of the shippers it will mean that manu- 
facturers of this city and the northwest generally will 
lose the markets of Minnesota and virtually those of 
North and South Dakota, as the advanced rate will add 
“so considerably to lumber prices as to place the north- 
western manufacturers at the mercy of the yellow pine 
operators. 

Mr. Baker believes that shingle manufacturers of this 
section have an excellent opportunity to stampede the 
market to such an extent that it could not recuperate 
during the year. The manner of performing this unde- 
sirable feat, he says, is to manufacture and ship the 
commodity to the Minnesota Transfer. One thousand 
carloads of shingles are awaiting sale at that distribu- 
ting point. 

President William Doherty, of the Mitchell Lumber 
Company, states that the volume of inquiry is increas- 
ing, amounting to two or three carloads daily. These 
inquiries emanate from the middle west and eastern 
states and show that there would be business for north- 
western manufacturers if the rates on eastern shipments 
were settled advantageously. Each inquiry, of course, 
is accompanied by a demand that bills shall be for- 
warded with a guarantee that the old rate charges shall 
prevail, which effectually blocks producers. 

Mayor Newton Jones, who holds an interest in the 
Seaside Shingle Company, in conjunction with. Ellis 
Bancroft, has bought a controlling interest in the Hyena 
Mill Company. The plant, which is worth $20,000, is 
equipped with two double blocks and cuts 250,000 feet 
daily. Mayor Jones states that if arrangements can 
be made to secure men on the 1906 wage schedule the 
plant will resume cutting for two or three weeks, just 
long enough to stock up the kilns, unless at the expira- 
tion of that time conditions warrant a continuance of 
operation. 

The H. O. Seiffert Company states that shingles are 
moving a trifle more freely. 

Frank R. Pendleton is spending three weeks on a 
business trip in Minneapolis, Chicago and Wisconsin. 

The steamer Bowdoin, on its maiden voyage from 
San Francisco, was loaded with 800,000 feet of lumber 
and piling this week by the Pacific Timber Company. 
The consignment is for San Francisco. The same com- 
pany this week loaded the steamer Yosemite with 
900,000. feet of lumber for California. 





IN SOUTHEASTERN WASHINGTON. 


CENTRALIA, WASH., Jan. 31.—The mills around Elma 
have started up, and prospects are that they will have 
business to continue for the balance of the year. While 
orders are not as plentiful as could be wished, the tend- 
ency seems to be toward a stiffening of demand, and 
this leads the various mills there to be optimistic. This 
feeling, however, is not generally held in this part of 
the state, for many of the mills that started up recently 
on a few orders for construction work have no reason 
to think that conditions are improving, and some of the 
mills near this city and on the South Bend branch of 
the Northern Pacific are even now contemplating a close 
down. A few shingle mills are running, but many are 
waiting until the market reaches a higher level. 

The three shingle mills and one saw mill tributary to 

Montesano have started up or are preparing to start 
immediately. The mills being on the water is able to 
ship cargo, and this will doubtless enable them to run 
on a regular schedule for the coming season. 
* The lumbermen’s banquet held this week was a very 
pleasant affair, and those who had it in charge proved 
themselves true entertainers. This banquet was in honor 
of the witnesses and attorneys before the Interstate Com- 
merce Commission at Washington, D. C. Covers were 
laid for fifty. 

Mr. and Mrs. Francis J. Pike were given a reception 
last week at the home of Mr. and Mrs. F. A. Martin. 
As Mr. Pike is one of the stockholders of the Eastern 
Railtvay & Lumber Company, of this city, all the other 
stockholders who could do so, attended. Aside from 
these there were a number of other guests, and a very 
enjoyable time is reported. 





TUG ENGINES. 


There is a line of heavy service tug engines built by 
the Marine Iron Works, No. 1 Dominick street, Chi- 
eago, of interest to any who require machinery of 
that sort. They are built to order to meet the exact 
requirements of each particular case, for either salt 
or fresh water service, deep to shallow draft boats, as 





may be required. Catalog free. 


__ON THE PACIFIC COAST. 


Lumber Trade News From the Great Metropolis 
of the North— Millmen 
and Dealers. 


SAN FRANcisco, Cau., Feb. 4.—While local lumber 
dealers hope that by the end of another month the 
northern mills can run with more prospect of profit and 
less danger of overstocking this city with lumber, no 
improvement has been noticeable in the local situation 
recently. Arrivals of lumber are not large and the 
northern manufacturers generally realize that to ship 
random cargoes here would demoralize the already weak 
market. It is difficult to place many orders for fir 
even at cut rates, but redwood is doing fairly well, with 
decreased production and small stocks at yards and mills. 

E. P. Simons, a lumberman of Seattle, Wash., is a 
visitor in San Francisco. 

A. J. Russell, San Francisco sales agent for the Port- 
land Lumber Company, who has returned from a trip to 
Oregon, reports that the mill was running night and 
day: to fill some orders for foreign export. 

Rodney Kendrick, who has recently been spending 
most of his time at Port Hadlock, Wash., returned there 
after spending the holidays in San Francisco. He has 
been looking after repairs and improvements at the 
Washington Mill Company’s big saw mill, which has 
been closed down for several weeks. 

A representative of a railroad visited Chico, Cal., and 
negotiated for the purchase of 3,000 acres of land, upon 
which to start a eucalyptus grove. He offered to pay 
$20 an acre. It is understood that the eucalyptus tim- 
ber is to be used for ties. The agent said that his 
company has bought 50,000 acres of land in southern 
California, of which 20,000 acres are already set out in 
trees. 

James B. Castle, of Honolulu, has applied for a 
stumpage license covering all the government timber 
lands on the island of Hawaii and more particularly 
in the Kona and Kau districts. He offers to build a 
railroad from one end to the other of these districts 
in return for this license. 

The Ash Creek Lumber Company is moving its saw 
mill from Canyon creek to a new site about twelve 
miles east of Alturas on Parker creek and will have it 
in operation March 1. This company has a contract 
to furnish the ties for the 20-mile extension of the 
Nevada-California-Oregon railroad from Likely to 
Alturas, which will be completed this summer. 

The Fresno meeting of the manufacturers of shakes 
adjourned without reaching definite results as to fixing 
prices or agreeing upon a uniform classification. An- 
other meeting is to be held about April 1, at North 
Fork, Madera county, so that these questions can be 
disposed of before the shake season opens. 

The new steam schooner Olson and Mahoney has just 
arrived at San Francisco and will enter at once into 
the Pacific coast lumber trade. This vessel was built 
at the shipyard of Harlan & Hollingsworth, Wilmington, 
Del. It has gone to Grays harbor, Wash., where it will 
load with lumber for Panama. Its owners have a con- 
tract to supply the United States government at the 
Isthmus with 6,000,000 feet of timber, to be used on 
various works around the canal. It is expected that the 
entire consignment can be delivered in three loads. 
This steam schooner has a capacity of 1,650,000 feet, 
and on its second voyage to the Isthmus will have in 
tow the barge schooner Oliver Olson, loaded with lum- 
ber. 

The latest lumber charters 
following: 

Schooner Martha Turner, 763 tons, from Grays harbor to 
Mollendo, by Maldonado & Co., prior to arrival. 

Schooner Samar, from Puget sound or British Columbia 
to Suva, 42s 6d, prior to arrival. Bark Sussex, from Puget 
sound to United Kingdom or continent, 63s 9d (1s 3d less 
direct), chartered by Bowring & Co. prior to arrival. 

Norwegian steamer Cecil, from San Francisco, Eureka and 


Puget sound to west coast of South America, time charter, 
by W. R. Grace & Co. 


EXTENSIVE LUMBER PLANT OUTLINED. 


San Francisco, Cau, Feb. 4.—C. A. Smith, the 
Minneapolis lumberman, formerly a partner of Mr. 
Pillsbury, the flour magnate, is interested in a new 
lumber enterprise which means the expenditure of large 
sums of money to facilitate handling the output of his 
large new mill on Coos bay. This mill will start up in 
March with a capacity of 250,000 feet a day. A large 
portion of its output is to be shipped to California, 
according to present plans, which include the building 
of extensive wharves on deep water at Bay Point on 
Suisun bay. : 

A tract of 2,000 acres with ample space for wharves 
and large lumber yards has been bought. It is under- 
stood that a number of factories will be established to 
work up the surplus lumber, although the promoters of 
the enterprise are not ready to say what the details will 
be. Besides supplying San Francisco and the interior 
of the state with lumber the new yards will have room 
for the storage of vast quantities of lumber for eastern 
shipment to such points as freight rates will permit. 
A manufacturing town, similar to Black Diamond about 
nine miles east, where the Redwood Manufacturers’ 
Company has its big plant, is expected to spring up at 
Bay Point. Barges will be built to convey fir and spruce 
lumber from the yard to San Francisco and other ports. 
The plant that will be installed will probably include 
the following: Planing mills, sash and door factories, 
box factory, furniture factory and electric power plant. 
A water works system will be put in to supply the new 
town and its factories. Mr. Pillsbury and a party from 
Minneapolis passed through San Francisco this week 
on their way to Honolulu. 


announced include the 






























































FEB! 


Tir 


908. 


olis 


nber 
the 
and 


tion 

the 
ship 
reak 


vith 
ills. 
isa 


ort- 
> to 
and 


jing 
1ere 
has 
the 
has 


and 
pon 
pay 
im- 
his 
ern 
; in 


ber 
ily 


iets 


aw 
lve 
» it 
act 
the 


kes 
ing 
\n- 
rth 


ust 
ito 
Lilt 
on, 
rill 
n- 
he 
on 
he 
ds. 
et, 
in 
m- 


he 


ia 
ret 
SS 


n 


it 


Aes sw OO Der ws 





FEBruary 8, 1908. 


AMERICAN LUMBERMAN. 





WESTERN OREGON TRADE CONDITIONS. 





Timber Deal Comprising 50,000,000 feet Is Being Negotiated by the National Wood Pipe 
Company and the Pacific Tank Company. 
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OREGON LUMBER NEWS. 

PORTLAND, ORE., Feb. 4.—W. E. Hampton, president 
of the National Wood Pipe Company and the Pacific 
Tank Company, is negotiating for the purchase of 
50,000,000 feet of timber lying west of the hills back 
of this city and the right to flume it into a location 
within reach of the railroads. The intention is said to 
be to establish an immense pipe factory in connection 
with two or three saw mills with a daily capacity of 
200,000 feet. The timber is involved owing to a recent 
bank failure, but it is believed that this matter can 
easily be straightened out so as to permit the consum- 
mation of the deal. 


W. J. Eareckson has bought an interest in the Patter- 


son Lumber Company, with offices in the Chamber of Com- 
merce building, and will serve as secretary and treasurer 
of the company. Mr. Eareckson is an old lumberman, but 
during the last several years has been connected with 
the wholesale grocery house of Allen & Lewis, of this 
city. The Patterson Lumber Company’s mill, yards and 
dry kilns are located at Rainier, handy for rail and 
water transportation. Mr. Eareckson reports business 
improving, the company having made several large ship- 
ments to California during the last few days. John 
Patterson, senior member of the company, is president 
and T. J. Flippin vice president. 

W. C. Cameron, president of the Menominee Lumber 
Company, has succeeded J. R. Lasswell as president of 
the Columbia River Lumber Company. Mr. Lasswell is 
interested in timber lands and has disposed of his in- 
terests in the Columbia River Lumber Company. 

The Waldport Lumber Company, of Alsea, will 
operate the gasoline schooner Condor between Tillamook 
and Portland, carrying supplies to Tillamook and re- 
turning with products. The Miami Lumber Company 
will put the steamer Minnie E. Kelton on between San 
Francisco and Tillamook and will carry freight and pas- 
sengers between the two ports. It is a 1,000-ton steamer, 
has accommodations for forty passengers and will carry 
1,000,000 feet of lumber. With these two crafts in com- 
mission in addition to the steamer Sue H. Elmore plying 
between Astoria and Tillamook that growing section of 
the country will have fairly good service. 

E. T. Williams, of E. T. Williams & Co., “has returned 
from a trip to Mexico. The company is loading a part 
cargo of building material on the British steamer 
Lownsdale at Chemainus, British Columbia, for Mazat- 
lan. Mr. Williams reports business quiet on the western 
coast of Mexico because of the closing down of the 
copper mines. . 

James Tyson, manager of the Charles Nelson Com- 
pany, the big redwood manufacturing and shipping con- 
cern of San Francisco, spent Tuesday in Portland. 

G. C. Griswold, secretary of the Falls City Lumber 
Company, which has offices in the Mohawk building, this 
city and mills at Falls City, who has been in the east 
since late last fall, is in San Francisco and will return 
to Portland in a few days. Mr. Bodine is on the road 
in the Salt Lake territory for this company. Miss 
Waters, the efficient office manager, reports a satisfac- 
tory condition of business. 

E. ¢. Shevlin, of the Shevlin Logging Company, has 
just returned from a month’s absence in the east, spend- 
ing a few days at his old home in Minneapolis on his 
return to the Coast. 

Elmer H. Cox, manager of the Madera Sugar Pine 
Company, Madera, Cal., and one of the directors of 
the Booth-Kelly Lumber Company, of Eugene, Ore., was 
in Portland Monday on his return from a month’s 
absence in New York, Chicago and other eastern points. 
He was accompanied on his return by Arthur Hill Vin- 
cent, a nephew of Arthur Hill, the well known Saginaw, 
Mich., lumberman, and president of the Madera Sugar 
Pine Company, also one of the largest owners of the 
Booth-Kelly Lumber Company. Mr. Vincent graduated 
from Yale last spring and will go into the woods with 
the cruisers of the Booth-Kelly Lumber Company to 
aequire practical knowledge of western timber. Mr. Cox 
will remain a week or so at Eugene before returning to 
California. 

The Peninsula Lumber Company, whose big plant is 
on the east side of the Willamette river in this city, near 
the suburb of St. Johns, is opening a down town office 
in the new Corbett building, a 10-story structure one 
block from the Portland hotel in the center of the city. 
The company will have a suite of rooms on the seventh 
floor, commanding a beautiful view of the city, the 
Willamette valley and the mountains beyond. The Falls 
City Lumber Company will also move from the Mohawk 
building to the Corbett building in a few days and the 
Nehalem Investment Company will occupy rooms in 
the same building. F. C. Knapp, secretary of the Penin- 
sula Lumber Company, is in the east on a short business 
trip. 

E. L. Fifield, who has been with the National Wood 
Pipe Company, of Olympia, Wash., for several years, is 
with the Pittuck & Leadbetter Lumber Company, Van- 
couver, Wash., having charge of sales and superintend- 
ing the manufacturing. Mr. Fifield has had several 
years of experience in practical lumbering in western 
Washington, which well fits him for his new position. 

Ira B. Bennett, vice president of the Hume-Bennett 
Lumber Company, Sanger, Cal., passed through Port- 
land this week on his return from a visit to eastern 
points. He also stopped a few days in Seattle and 
Tacoma. Mr. Bennett states that his company has had 


a satisfactory year in the lumber business in California, 
and that during the winter shutdown the company’s mill 
will be moved to a point four miles from its present 
location in the Sierra Nevada mountains and some im- 
provements will be added, including a resaw, which will 
increase its capacity. In order to reach the new mill 
location about ten miles of new flume will have to be 
built. The company last year sawed about 25,000,000 
feet of lumber, all of which was California sugar and 
white pine, with the exception of 5,000,000 feet of red- 
wood. The lumber is brought down to the planing mill 
and shipping yard at Sanger on the Southern Pacific 
railroad by flume about fifty-five miles long. Mr. Ben- 
nett looks for a fairly satisfactory business this year, 
as little good lumber is at the mills in California and 
eastern demand will no doubt take care of all that will 
be manufactured. The Hume-Bennett Lumber Company 
is one of the strong manufacturing concerns of Cali- 
fornia, its president being Thomas Hume, the well 
known Muskegon, Mich., lumberman. 

The construction of the office building of the Port- 
land Lumber Company at the foot of Lincoln street in 
this city is nearly completed, and it is expected that 
the building will be ready for occupancy about the mid- 
dle of February. This building will be one of the finest 
lumber office structures on the Pacific coast. The large 
general office and accounting room affords plenty of 
room for the general office force, and private offices 
are provided for General Manager L. J. Wentworth 
and Secretary G. K. Wentworth, jr., as well as a large 
directors’ room, private room for the stenographers and 
a large vault built of solid masonry, with entrances on 
the main office floor and the subbasement floor, which 
is used for a large store room. The private offices are 
finished in selected slash grain fir in the form of panels, 
showing the beautiful grain of the wood under different 
treatment and stain in each office. The ceilings are 
paneled and the effect is exceedingly artistic and shows 
to great advantage the merits of fir as a finish wood. A 
large porch is on the front of the structure and the 
whole effect is artistic. The building stands at the 
entrance to the grounds of the Portland Lumber Com- 
pany and will be more convenient for visitors than the 
old office down in the yard. 

J. F. Bode, manager of the Simpson Lumber Com- 
pany’s sash, door and furniture factory, at North Bend, 
was in this city yesterday en route to the east. The 
furniture factory was recently turned over to the Simp- 
son Lumber Company. 

Dant & Russell report little cargo business and are 
devoting their attention to rail business. 

G. F. King, representing J. D. Lacey & Co., Eureka, 
is here this week. Mr. King reports that people in Eu- 
reka would not have known of the recent panic had they 
not read of it in papers from other parts of the state. 
The Little River Lumber Company is building a mill 
of 125,000 feet capacity at Eureka. 

Phelps Holman, Portland representative of Holman, 
Payne & Co., lumber dealers of Salt Lake, reports the 
outlook in the Salt Lake territory more encouraging. 
Inquiries are coming in more freely, which he takes 
to indicate an improvement in the demand if not in 
prices. 

Lewis & Haford have bought fifteen miles of rails 
for the Pacific & Eastern railroad from Medford to 
Butte Falls. J. D. Lacey & Co. have 4,000 acres of 
timber near Butte Falls which will be tapped by the 
extension of the road. 

Robert Smith, of the Stanley-Smith Lumber Company, 
is expected to return from California about February 
10, when it is intended to resume operation at the mill 
at Hood River. 

The annual meeting of the stockholders of the Bank- 
ers’ & Lumbermen’s bank was held last week and the 
following officers and directors were elected. President, 
G. K. Wentworth; first vice president, F. H. Roth- 
child; second vice president, John A. Keating; cashier, 
H. D. Story; assistant cashier, F. A. Freeman; general 
counsel, Platt & Platt; directors, G. K. Wentworth, 
Charles S. Russell, P. S. Brumby, Dr. K. A. J. Mac- 
kenzie, George G. Bingham, Lloyd J. Wentworth, J. E. 
Wheeler, F. H. Rothchild, George L. McPherson, John 
A. Keating, Robert T. Platt and H. D. Story. Reports 
of the officers showed that the bank had had a pros- 
perous year. 

F. L. Botsford is filling an order for 2,000,000 feet of 
mining timbers for Utah and Nevada. The mines have 
resumed buying timbers since copper has shown an up- 
ward tendency. 

The Chinook Lumber Company, operating three log- 
ging camps on the lower Columbia, has removed its 
offices from the Sherlock building to*the Chamber of 
Commerce building. 

A large number of lumbermen have visited in this 
city during the last week, among them being R. L. Tier- 
nan, vice president of the Olson-Mahoney Lumber Com- 
pany, San Francisco. Mr. Tiernan is returning from 
Grays harbor, where he placed an order for 5,000,000 
feet of lumber for the Panama canal with the National 
Lumber & Box Company, of Hoquiam.’ The greater 
portion of this lumber will be hauled to La Boca on 
the Olson-Mahoney company’s new steam schooner Olson 
§ Mahoney. Last Sunday the owners of this vessel 
entertained 400 friends on a trial trip on San Francisco 
bay. 
x J. Russell, San Francisco representative of the 

















and look into this system of buy- 
ing direct from the manufacturer. 
There are lots of good things you 
are missing. Convince yourself 


today by ordering 





We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va., 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 
18 Broadway, New York. 
191 Middle Se.. Portland, Me, 
Prudential Building, Buffalo, N, ® 


Cable Address 


A. B.C. Code and 


RU 2 


Geo. F. SLOAN & Bro. 


“BALTIMORE, MD. 
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John L. Roper Lbr. Co. 


*“ROLUMCO” NORFOLK 
American Lumberman Telecode 


OMANI AULA 
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INCORPORATED 


Wholesale Dealers and 
Manufacturers of 


ELLINGTON & GUY 


RICHMOND, VA. 
Kiln Dried N.C. Pine Flooring Ceiling, Roofers, Ete. 












BY CAR OR CARGO. 


supply your wants. Send us your inquiries. 


VIRGINIA SAP PINE FRAMING AND BOX BOARDS 


Handling the output of many mills, we are prepared to 
















C.D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


OF ALL KINDS. 


Chicago Office, 
1240 Old Colony Bidg. 


Yellow Pine 


Southern Office, 
Hattiesbu rg, Mis 4, 























Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln-Dried D. & M. Flooring, Ceiling, etc. 


N. Y. Correspondents, 
The Haviland Lumber Co., 52 Pine St. 





YELLOW PINE 


SOUTHERN PINE CO., OF GEORGIA, 
Savannah, Ga. 
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S.T.Alcus& Co.,Ltd. 


MANUFACTURERS 


COTTONWOOD 
BAY POPLAR 


— AND — 


RED GUM 
LUMBER. 


PACKING BOXES 
AND BOX SHOOKS 


NEW ORLEANS, LA. 





White and Yellow Pine, 
Hemlock, Cypress 
andCoast Lumber 


FOR IMMEDIATE SHIPMENT 


1,000,000 feet No. 2 Shop 
and better Spruce. 


Hl. C. FRANCE, 


Wholesale 
Lumber 


OSKALOOSA, IOWA 




















PINE MILL AND TIMBER In Mississippi, and 
SMALL CYPRESS TRACT In Louisiana for sale. 


EDWARD L. SLATTERY, New Orleans, La. 


: SOUTHERN LUMBER EXPORTERS. 


L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howlson, Miss; Van Cleave, Miss, 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: “Dantzler,” Moss Point, Miss. 
































WM. LOWRY, 


Pitch IPime for Export 


GULFPORT, MISS, U.S. A. 


SPECIALTIES: Construction Material, Special Size Tim- 
bers, South American Schedules. 

Cable Address, Lowry, Gulfport. 
CODES USED: Motek Watkins, Liebers, A. B. C. 5th Edition. 
SHIPPING POINTS; New Orleans, La., Gulfport, Miss., 
Mobile, Ala. 








E. P. HOLMES, Manager FRED HERRICK 


Holmes & Herrick Lumber Co. 


GULFPORT, MISS., U.S. A. 


PITCH PINE MANUFACTURERS AND EXPORTERS. 
EXPORT LUMBER AND LONG TIMBER A SPECIALTY. 


Long distance phone No. 592. Cable address: Holrick 
Codes used :—fouthards-Watkins——Motek A. B. C. 


European Agents, TAGART, BEATON & COMPANY, 
14 Fenchurch St., London, England. 

















S. E. NAYLOR CO. 


PITCH PINE LUMBER & TIMBER, 
HARDWOOD & BOX SHOOKS 


Our Specialties; Construction Material, R.R.Ties 
hedules. tic and Export. 








and West India Sc D 
Cable Address: NAYLOR. 
Code: } A. B. C, 4th and 5th. 

. ~* | Southard’s, Watkins. 





34 and 35 Durham Bldg. 
GULFPORT, MISS. 























F. EB. P. , Prest. » 
MASON LUMBER Co. 2% PA8k, Prost & Mer 
MANUFACTURERS OF 


LONG LEAF YELLOW PINE 


Capacity 20,000,000 Feet, 
Yor interior Trade and Export. Timbers Furnished Rough or Sized. 


We have Modern Dry Kilns and New Plan ills. 
Wo are located on G. & 8. I. Ht Be ing US Gandsl, Miss, 





Portland Lumber Company, spent the week in this city. 

L. V. MacDonald, manager of the Hauptmann-Mac- 
Donald Lumber Company, San Francisco, was’ also in 
Portland during the week. 

Among the visitors from Tacoma this week was C. D. 
Danaher, of the Danaher Lumber Company. 

F. M. Clough, vice president and manager of the 
Diamond Match Company, with headquarters at Chico 

pany, q ’ 
was in this city this week, accompanied by Louis 
Wuichet, of Chicago, who is eastern representative of 
the California Sugar & White Pine Agency. Mr. Clough, 
after a brief stay in this city, and Mr. Wuichet left for 
Spokane. 

C. M. Youmans, of the C. M. Youmans Lumber Com- 
pany, Winona, Minn., accompanied by his wife, is in 
Portland to attend their son, who is at the Good Sa- 
maritan hospital slowly recovering from an attack of 
typhoid fever. Mr. Youmans, who has been here but a 
short time, is engaged in the lumber business. 

Drake C. O’Reilly, of the Oregon Round Lumber 
Company, who was seriously ill with typhoid fever at 
Byron Springs, Cal., is recovering and is out of danger. 
He was taken ill while traveling for recreation. 

The steam schooner St. Helens arrived in the river 
this week to load lumber for California. It is at 
Rainier receiving the first portion of its cargo. 

The steam schooner Cascade loaded a cargo of lumber 
at Rainier for San Francisco this week and the steam 
schooner Nome City took on a small deckload at St. 
Helens for the same destination. 

H. O. Bradley, agent of N. B. Bradley & Sons, re- 
ports that the Oregon Timber & Lumber Company’s 
camp at Parson and the Bradley Logging Company’s 
camp at Cathlamet have not resumed operations and 
future work depends entirely on how logs move. The 
Bradley Logging Company has bought the Armstrong 
camp and is rebuilding and improving the railroad into’ 
the timber there. 

Including foreign and coastwise business ‘Portland 
shipped 19,237,724 feet of lumber during January, the 
coastwise shipments being as follows: 

VESSEL AND DESTINATION— _ ; Feet. 
St. Helens, American steamship, San Francisco... .1,299,450 
Nome City, American steamship, San Francisco.... 800,000 
Johan Poulsen, American steamship, San Francisco. 800,000 
Northland, American steamship, San Francisco 750,000 
R. D. Inman, American steamship, San Francisco... 800,000 
Mabel Gale, American schooner, San Francisco 900,000 
F. 8. Loop, American steamship, San Francisco.... 850,000 

Total 

Foreign shipments 
feet, as follows: 

Valdivia, British steamer, 3,048,807 feet, for Shanghai. — 

Strathord, British steamship, for Port Virie, Australia, 
3,468,891 feet lumber, valued at $35,392. , 

Germanicus, German steamship, for Sydney, Australia, 
2,603,486 feet lumber, valued at $53,461. 

Arabia, German steamship, for Hongkong and way ports, 
395,000 feet lumber, valued at $5,950. 

Minerva, Norwegian ae for La 
3,527,090 feet lumber, valued at $43,530. 


THE INLAND EMPIRE. 


Spokane Trade Items—Weather Conditions in the 
Flathead Valley Ideal for Logging and 
Operators Are Busy. 


6,199,450 


for the month were 13,038,274 


Boca, Panama, 


SPOKANE, WASH., Feb. 3.—Howard Elliott, president 
of the Northern Pacific railway, and Louis Hill, presi- 
dent of the Great Northern railway, passed through 
Spokane today en route for the Coast. 

Only a slight improvement is noted in the move- 
ment of lumber when compared with the shipments 
made during last week. The total shipments of the 
Inland Empire mills during the year show a gain of 
approximately 150,000,000 feet over the amount mar- 
keted in 1906. . 

The Dehlbom Lumber Company, Copeland, Ida., is 
pushing the work of its new mill to completion. It is 
expected that the mill will have a daily capacity of 
50,000 feet. Mr. Dehlbom expects to have the mill ready 
for operation by March 1. 

H. P. Svendsen, stockholder in the Cascade Lumber 
Company, has just returned from a trip to the mill at 
North Yakima and is on the sick list. 

Orrin S. Good, who has been absent from Spokane 
for about two months, is expected to return from the 
east about February 10. 

C. M. Crego, manager of the William Musser Lumber 
Company, has just returned from a trip covering the 
territory of the middle west, where he has been visiting 
the trade. 

Vilas Daugherty, of the W. E. Kelley Company, 
headquarters at Chicago, with a branch office in this 
city, has been in Spokane for some time looking after 
the company’s interests. Mr. Daugherty expects to leave 
early next week. Allen H. Daugherty, of the same com- 
pany, is on the Coast. 

B. R. Lewis, president of the B. R. Lewis Lumber 
Company, who has been absent in the east for the last 
ten days or two weeks, is expected home tomorrow. 

Saw Mill Phenix has secured the contract for the 
lumber to be furnished the federal postoffice building 
in this city. The millwork is said to be the largest 
contract ever consummated in this city. The company’s 
box factory is operating at full capacity and logging 
operations are being conducted in the vicinity of Spring- 
dale, ‘at which point the company reports favorable con- 
ditions and plenty of snow. 

L. L. Hill, of the Page & Hill Company, Minneapolis, 
Minn., heavy dealer in cedar posts and poles, is in 
Spokane on business. 

T. M, Clough, managtr of the largest manufactur- 


ing plant of the Diamond Match Factory, located at 
Chito, Cal., is in Spokane on business. 

J. W. McKenzie, of Portland, Ore., representing the 
Chicago Belting Company, is visiting the trade in this 
district. 

Will Howard, sales manager of the Atlas Shingle 
Company, Seattle, is visiting the trade in this city and 
vicinity. 

Charles Gadke, formerly manager of the Rose Lake 
Lumber Company, Rose Lake, Ida., has bought the 
Eureka shingle mill, at Harrison, Ida., and will begin 
operating it at once. 


IN THE FLATHEAD VALLEY. 

KALISPELL, Mont., Feb. 4.—A few orders have been 
booked by lumbermen in this locality during the last 
week, mostly for the mines in eastern Montana. Con- 
cessions are being offered all the way from $2 to $4, 
with but little satisfaction in the way of inducing orders 
from Dakota points. Manufacturers of this district are 
confident that business will show a marked improvement 
by March 1, as eastern retailers must order by that 
time in order to prepare for the spring and summer 
trade. Dakota yards are not overstocked and some good 
business is in prospect, although prices may be reduced. 

The mereury at 12 degrees below zero and a fall of 
ten inches of snow during the last week have been 
greatly appreciated by loggers of this district and 
every available man has secured employment. Operators 
are landing logs that have been felled for some time 
waiting for such favorable conditions. 

W. E. Wells, manager of the Somers Lumber Com- 
pany, was in Whitefish Wednesday on business connected 
with the company’s plant at that place. 

James Byrne, a prominent lumber dealer of Great 
Falls, has been in this locality during the week looking 
over the lumber situation. 

A. L. Jordan, of the Jordan Lumber Company, just 
returned from a business trip to Minneapolis and points 
in Dakota. 

The John Olson Lumber Company, of Columbia Falls, 
recently bought a hoisting engine, to be used in dredg- 
ing the slough to increase the capacity for holding logs 
at the mill. The engine will be on the ground in about 
a week, and it is expected that work will be started 
with the dredge as soon as the frost leaves the ground. 

At the annual meeting of the Dawson Lumber Com- 
pany, Libby, the following directors and officers were 
elected for the ensuing year: D. E. Dawson, president; 
C. I. O’Neil, vice president; A. H. Burns, secretary 
and treasurer. In addition to the three named J. M. 
Hurley and E. W. Doe constitute the board of directors. 

The Kalispell Lumber Company is receiving 75,000 
feet of lumber a day from outside mills. The stock is 
passed over the trimmer, graded and piled in yard for 
future shipments. 

S. G. Bottum has disposed of his interests in the 
Eureka Lumber Company to his associates and is- sue- 
ceeded to the presidency of-the corporation by the vice 
president, C. A. Weil. Mr. Bottum is undecided as to 
his future business movements, but it is hoped that he 
will remain in this locality. 

The Somers Lumber Company is repairing its saw 
mill and is making several needed improvements 
preparatory to starting up in the spring. The planing 
mill is being operated on reduced time. 

The Jessup Milling Company has closed its mill at 
Fairview and will not resume operations until spring. 

P. O. Knutsen has been able to operate his saw mill 
all winter. The output goes to the Boorman Lumber 
Company. 


IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpA., Jan. 29.—This week both planers 
of the Humbird Lumber Company have been set in 
motion and will be run for the balance of the winter. 
One planer is located in this city and the other at 
Kootenai. The plants will turn out a supply to meet 
the present orders and those expected to come in when 
spring opens. 

John A. Humbird, of St. Paul, and T. J. Humbird, 
of this city, left the first of the week for Coast points 
to be gone a couple of weeks. While on the Coast they 
will visit some of the Humbird Lumber Company’s 
plants on Vancouver island. 

The Sandpoint Lumber & Pole Company made some 
improvements in its plant at Culver Spur last week and 
has inereased its capacity. Its logging operations are 
being continued on a large scale and the planer is being 
run to full capacity to meet the orders coming in. KE. T. 
Chapin stated in an interview that it was the purpose of 
the company to operate the mill all next summer and 
fall and as soon 2s the snow is gone to put in a logging 
railroad to keep the mill supplied. H. C. Culver, presi- 
dent of the company, has been ill and confined to his 
home under the care of a physician for the last week. 

The chain of shingle mills owned and controlled by 
C. F. Ewing & Co. and the Bennett-Ewing Shingle Com- 
pany have resumed operation, all starting up again on 
the 27th. The mills are located at Sandpoint, Colburn 
and Bronx, Ida., and each has a capacity varying from 
50,000 to 75,000 shingles a day. 

The post market is improving and local dealers are 
buying again. 

Posts sell at 3 cents on the landing, a drop of 1 
cent since the financial disturbance. C. F. Ewing, of 
C. F. Ewing & Co., stated that the demand was improv- 
ing for posts on those hauls not affected by the higher 
freight rates. Where the new rate is effective no ship- 
ments are being made. A. J. Ewing returned on the 
26th from an extended trip to Nebraska and Colorado 
points in the interests of C, F, Ewing & Co. and the 
Bennett-Ewing companies, 
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AT DINNER WITH THE CHICAGO WHOLESALE TRADE. 


Local Lumbermen Mingle Business and Pleasure—Satisfactory Status of the Membership— 
Instruction, Tribute of Respect and Entertainment. 


The members of the Chicago Wholesale Lumber 
Dealers’ Association were the guests of President 
George J. Pope, Vice President Charles M. Smalley, 
Secretary George T. Mickle and others at an elaborate 
dinner at the Chicago Athletic Club Saturday evening, 
February 1. There was a gathering of the whole- 
sale interests of Chicago that gave indication of the 
strength and growth of the association as well as the 
good work and personal popularity of its officers. 
After the menu had been enjoyed and the cigars had 
been lighted President Pope arose and, in welcoming 
the guests and discussing informally the work of the 
association, said: 

It is certainly a great pleasure to us to have as guests 
tonight the men who are here. This is a social occasion, 
but there are a few items which have occurred to me and 
to which I would like to refer. We formed this associa- 
tion last year feeling there was room for an association 
of wholesale lumber dealers in the city of Chicago. We 
have a representative organization, one of which we can 
be proud and that can do good work not only for its 
members but for the trade in general. This association 
was formed with sixteen members and it now has thirty- 
two, a gain of 100 pércent in a year, and I believe, with 
proper work on the part of all the members, that we can 
add to the membership list before twelve months have 
passed practically all the wholesalers in Chicago. 

Our aims are varied. We are working to bring the 
members into closer understanding with the manufac- 
turers. This is one of the chief things we are aiming to 
accomplish, and one of the chief benefits of the associa- 
tion has been the bringing together of so many repre- 
sentative men. Tonight I had the pleasure of introducing 
two men in the hardwood trade in this city who had 
never met each other. As we know each other better we 
will have more confidence in each other, and confidence is 
the chief thing in business. In carrying on the work of 
this association I particularly want to thank the trade 
papers, which have given us their support at all times. 

The financial situation during the last six months has 
been so much on our minds that we have not given as 
much time as we otherwise would to association work. 
There is one thought that has occurred to me and that 
is that in all the financial storm that has swept the coun- 
try the Chicago lumbermen have come through in better 
shape than any others. I know of no one who has not 
weathered this financial gale. We have all carried out 
our contracts. The result of this integrity is shown by 
the presence in this city now of manufacturers endeavor- 
ing to sell their stock. They realize that Chicago is the 
one market where they can sell material and get the cash 
for it. That is a point we must work for—to get into 
closer touch with the manufacturers. The trade relations 
committee has done good work along that line and I 
believe it has been beneficial. We are working to place 
before the manufacturers the chief aim of this associa- 
tion—a square deal. 

Particular praise is also due the railroad committee. 
The future of this association is what we make it. No 
matter how efficient or how hard the officers’ work, with- 
out the codperation of the members it will go for naught. 
The time spent in attending the meetings of the associa- 
tion is time well spent and I want to urge you to attend 
faithfully during the coming year. 

In closing President Pope referred to the death 
during the year of Iretus R. Krum. He thanked Sec- 
retary George T. Mickle for his efficient services. 

Secretary and Treasurer George T. Mickle presented 
his annual report, showing receipts during the year of 
$960, disbursements of $246.70 and a balance on hand 
of $713.30. 

President Pope appointed as a committee on resolu- 
tions on the death of Mr. Krum John A. Nourse, 
Edward E. Skeel and Everett A. Thornton. 

The first speaker of the evening was L. E. Fuller, 
who interestingly discussed the recent financial flurry. 
L. E. Rollo, a Chicago lumberman, gifted with a voice 
of unusual quality, sang ‘‘Gypsy John’’ and re- 
sponded to an enthusiastic encore. 

E. E. Hooper, secretary of the Chicago Lumber- 
men’s Association, conveyed the greetings of his or- 
ganization to the wholesalers, congratulated the young 
association on its progress and expressed his pleasure 
at being present. 

Possibilities in Nippon. 

Frank B. Stone delivered an entertaining talk on 
his observations while a tourist in Japan, saying in 
introducing the subject that he would answer the 
questions which were most frequently asked him con- 
cerning the people of the Island Empire. Mr. Stone 
said: 


The question asked most has been whether I heard any 
war talk in Japan. You can’t get close enough to the 
Japanese to know anything. What you get, you must get 
through the Europeans. I believe, however, that the 
Japanese do not feel like having war with us. They are 
like us after the war with Spain. They have discovered 
they have a navy and wish to keep their army and navy 
up to the standard of a world power. Immediately after 
their recent war the war party could get anything it 
wanted, just as Dewey could get anything he wanted in 
this country. Before the war this party had wanted sev- 
eral million yen each year. The politicians kept saying 
they could have it, but they didn’t get it. After the war 
they got this money each year, but they are not going to 
get it this year for the reason that Japan is hard up and 
the war party is not so ‘~!- 

I have been questioned in regard to labor and espe- 
cially regarding the restriction of emigration to this 
country. The Japanese employing class seems to favor it 
for there has been an increase of from 20 to 40 percent 
in the cost of labor over there, so you may be sure that 
any restriction that is made in favor of the United 
States or Canada is for their own benefit and not for 
ours. 

Labor in Japan receives from 30 cents to $1.50, gold, 
the wide variation being between skilled and unskilled 
labor. Every person in Japan is occupied. Even chil- 
dren 8 and 9 years old are busy. They have no Sunday 
holiday. Their holidays occur ‘twice a month—on the 
first and fifteenth. 

I have been asked about the honor of the Japanese—if 
they have any. It is universally claimed by Europeans 
that a contract with a Jap is absolutely worthless. I 
was told in San Francisco that a bank would loan money 
to Chinese but not to Japanese, not even to a Japanese 
corporation. The only thing I heard in excuse for the 
Japanese conception of honor was the fact that under the 


old feudal system the Japanese business man belonged 
to the lowest caste. In a matter of honor he had noth- 
ing to lose. If he could ‘‘do’’ a man, he was the better 
for it. When a Japanese makes money he sometimes 
gets honest. He is anxious for a reputation. He is 
willing to be honest in order to get it. 

Japan has 5,000 miles of narrow gage railway. Trains 
run sixteen to seventeen miles an hour. For the extra 
payment of one yen for 100 miles or less, or 1% yen fora 
longer distance, one can travel on the express trains, 
which run from twenty-one to twenty-six miles an hour. 
The railroad officials are uniformly courteous. They 
seem to make a point of that. 

In commercial circles all persons in authority present 
a great deal of dignity in both manner and dress. Sev- 
enty-five percent of such persons wear frock coats in 
business hours. If a Japanese is elected a director a 
frock coat goes on the next day and he tries to keep up 
to the coat in behavior. These same men discard the 
frock coat when they enter their homes and put on the 
kimono. 

We are apt to look upon the Japanese as having a 
civilization not equal to ours. We think they have got a 
lot to learn because they are different from us. This is 
largely a point of view. I met a boy who had just been 
graduated from a school in Tokio with such a high stand- 
ing that he was to receive five years at an American 
college from the government. For this he would have to 
pay after his return, or give the government seven years’ 
service. This young man showed me an article he had 
written for a paper in which he referred to the conduct 
of the Europeans and said that in some particulars the 
ae appeared to be even more civilized than the 

aps. 

Referring to the geisha girls Mr. Stone removed 
some erroneous impressions concerning them, declar- 
ing that their dances were not entertaining and that 
the girls received. very little attention where they 
appeared. He gave an interesting description of hotel 
life and confessed he had made no great progress 
with the Japanese language after he discovered that 
to read an ordinary newspaper one had to have com- 
mand of 20,000 characters, each having no relation to 
the others. 


Fun and Pathos. 


Douglas Malloch, lumbermen poet of the AMERICAN 
LUMBERMAN, told some stories and recited some verses. 
James Applegate, introduced as ‘‘Ole Olson,’’ related 
some entertaining incidents in which the Swede was 
the chief actor in each ease. 

The association then adopted the following resolu- 
tion: 

WHEREAS, It having pleased the 
Universe in His wisdom to remove from our midst our 
respected and honored associate, Iretus R. Crum, we, the 
members of the Chicago Wholesale Lumber Dealers’ Associ- 
ation, realize that in the taking away of our associate, 
Iretus R. Crum, we have lost a conscientious and upright 
citizen and that his family has lost a devoted and affec- 
tionate husband and father. 

Resolved, We, the members of the Chicago Wholesale 
Lumber Dealers’ Association, hereby extend to the family 
of our associate in their bereavement our warmest sympathy. 

Vice President C. M. Smalley spoke ‘briefly when 
called upon and L. E. Rollo closed the program by. 
singing ‘‘Mariutch’’ and the stein song, those pres- 
ent joining in the chorus of the latter. This con- 
cluded the festivities of the evening, one of the most 
delightful dinners of lumbermen ever held in the city. 
Those in attendance were: 


% J. Minhinnick and M. L. Weaver, Howard D. Casey 
& Co 


P. S. Fletcher, George J. Pope and Thomas Shaw, D. 
S. Pate Lumber Company. 

E. E. Skeele and J. H. West, Estabrook-Skeele Lum- 
ber Company. 

F. B. Cockrell, Cockrell Lumber Company. 

A. H. Ruth, G. W. Jones Lumber Company. 

C. M. Smalley, H. D. Welch, C. L. Robinson and Mr. 


Allwise Ruler of the 


‘Powell, Chicago Lumber & Coal Company. 


E. A. Thornton, E. A. Thornton Lumber Company. 

George D. Griffith, Krum-Griffith Company. 

J. M. Schultz and A. J. Schultz, Schultz Bros. 

Mark Porter, Frank Porter Lumber Company. 

J. F. Halpin, C. H. Worcester Company. 

EK. B. Lombard and J. N. Woodbury, BE. B. Lombard. 

. A. Herbert, W. A. Herbert Company. 

H. 8S. Hayden, Hayden & Wescott. 

J. A. Nourse, Nourse-Taylor Lumber Company. 

Frank B. Stone, Frank B. Stone. 

George T. Mickle, Geo. T. Mickle Lumber Company. 

A. D. Gillis, Gillis & Moulton. 

C. S. Hinkley and J. K. Joice, Turnbull-Joice Lumber 
Company. 

Edward Browne, Sargent Lumber Company. 

Fred Jeffries, Chicago Car Lumber Company. 

L. E. Rollo. 


HAVE ADDED MANY NEW FEATURES. 


Advice has been received that a new catalog is in 
course of compilation and ready for the printer and 
to be issued by the Stearns Company, of Erie, Pa. 
Many of the mills will be interested in receiving it, 
as it is the first catalog issued by this company, and 
it will show many new and distinctive features in saw 
mill machinery. 

The Stearns Company was organized in 1905, taking 
over all the old patterns, records and patent rights 
of the old Stearns Manufacturing Company, which 
concern was dissolved three years ago. ‘In June, 1907, 
the company was reorganized, and is at present offi- 
cered by F. F. Curtze, president; J. Walton, vice 
president; H. C. Schacht, secretary and treasurer. 
Mr. Walton, the mechanical engineer, has been ‘for 
years associated with and has originated some of the 
best patents in saw mill machinery for two of the 
large machinery manufacturers of this country. He 
is thoroughly practical, as is being demonstrated by 
the line of machinery now in course of construction. 

The new Stearns Company is equipped with the very 
latest machinery best adapted to turning out a line 
of saw mill machinery. It is suggested that those 
wanting one of its new catalogs should send in their 
application now to insure prompt delivery. 








PACIFIC COAST. “ail, 


MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: 
1419 R. A. LONG BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr, 





Factory Stock. 


California and Western 


White Pine 


SHOP AND BETTER 
Large Assortment—Dry Stock. 








A line will bring our prices 
by return mail. 


W:I-MSKEE LUMBER CO 


~ AB ANUFACTURERS 
iO RESALES 


QUINCY, ILLINOIS. 





FIR TIMBER 


Fir Car Material, Bridge Material, Ry. Ties, 
and all other Pacific Coast Products, all kinds 


FIR PILING AND CEDAR POLES. 


Car and Cargo Shippers. We use Telecode. 
For prompt Shipment, write 


Chas. R. McCormick & Co. 


ERNEST H. MEYER, Manager, 
439-420 Abington Bidg., PORTLAND, ORE, 








LONG and 


sexectep FiIY Timbers 


on SHORT Notice. 


ALSO 


GENERAL YARD STOCK 


PROMPT SHIPMENTS A SPECIALTY. 


Covington Lumber Co. 


Mills at Covington, Wash. Kent, Wash. 


Daily Capacity 75,000 Feet. 

















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any giver price. Absolutely correct. 
Send for illustrated booklet. AMERIC. N LUMBERM AN, Chicago. 
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FIR and SPRUCE Lumber. 


FIR TIMBERS 
SPRUCE Factory Plank. 


Yard stock in 
straight or 
mixed cars. 


Send us your inquiries. 


Day-Luellwitz Lumber Co., 


526 Lumber Exchange, SEATTLE, WASH. 











Please note that our Mills are in the Heart 
of the Washington Forest Belt—That we ship 
promptly Lumber of excellent grade and 
quality—That we always carry a long line of 
Transit Red Cedar Shingles—That we would 
greatly appreciate the favor of an inquiry 
from you. 





Alaska Lumber Company, 


Alaska Bldg., SEATTLE, WASH. 











Manufacturers of the Peerless 


‘Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 








° SHIELD” 


suse, Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. :: :: 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., seattie, wash. 


Mills at Pilchuck and Milldale, Wash. 


Waddill-Lingham Lbr. Co., Southwestern R« presentative, 
$11 Keith-Perry Bldg., Kansas City, Mo. 











IVER 500 LUMBER CONCERNS USE THE 


GRAM 


Perry ‘PRIPLICAT 
} Original Copy 







2 ainda 
duplicate by maid 
3 Office Record 


Write for sample sheets and prices. 


PERRY BOOK & BINDERY CO. Fond du Lac, Wis. 


HINTS AS TO YARD MANAGEMENT 

will be found in the 390 page book “Realm of the Retailer.” Free 

descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Il 











waa SEATTLE, WASHINGTON “Sg 
RED CEDAR 


Shingles and Lumber 





QUAKER CITY NEWS. 


PHILADELPHIA, PA., Feb. 5.—Inquiries continue to be 
plentiful and sufficient business is being transacted to 
keep all at work. The promise of a good spring trade 
is becoming more and more pronounced. This week has 
been about equal to last week, which was the best since 
the beginning of the year. That a stiffening will occur 
in the price of North Carolina pine becomes more ap- 
parent each week and this feature of business is espe- 
cially encouraging to wholesalers and manufacturers. 

During the week the attention of lumbermen has been 
divided between various conventions and the work of 
Congress, which has under consideration matters of prime 
importance to the industry generally. The annual meet- 
ing of the Pennsylvania Lumbermen’s Association at- 
tracted to this city about 100 prominent lumbermen 
from all parts of the state, many of whom after the 
session of the association remained to transact business 
in this city. In Washington the congressional commit- 
tee on agriculture was considering the maintenance of 
forest reserves on the Appalachian and White Mountain 
ranges and inclusion in the next census report of sta- 
tistics concerning the outstanding timber throughout the 
United States. 

The estimated cost of building work of every descrip- 
tion for which permits were issued by the bureau of 
building inspection for January was only $954,510, as 
compared with $2,488,460 for January of 1907, which 
was an abnormally big month. Last month’s business 
was the lowest since 1904. The figures for January of 
this year are an increase over those for December. 
Operative builders are planning to build a large number 
of homes in the spring. 

Among the visitors to this city’s trade during the 
week to transact business with local manufacturers and 
wholesalers were: H. C. Wishart, representing the East- 
ern Lumber Company, Tonawanda, N. Y.; John T. 
Dixon, Elizabethtown, Tenn.; William D. Gill, jr., Bal- 
timore; E. H. Hayman, of E. H. Hayman & Son, Brad- 
axe, Va.; J. W. Minton, of the Waccamaw Lumber 
Company, Wilmington, N. C.; R. R. Sizer, of R. R. Sizer 
& Co., New York, and J. Harper Seidel, of Seidel Bros., 
Marysville, Pa. 

Joseph Beck, of the salesman’s staff of the estate of 
Daniel Buck, is seriously ill at his home as a result of 
overwork. He is reported to have lost thirty-five pounds 
in a few weeks. 

The Janney-Whiting Lumber Company, whose yards 
are at Laurel street wharf, from which place the execu- 
tive business has heretofore been conducted, has leased 
a suite of rooms in the Girard building. 

It was formally announced to the trade Monday that 
Ben C. Currie, jr., formerly Philadelphia representative 
for R. M. Smith & Co., who recently failed, has accepted 
a position as general manager for Halfpenny & Hamil- 
ton, wholesalers, in the Crozer building. Mr. Currie is 
widely known to the trade and is very popular. He is 
active in Hoo-Hoo affairs. 

The Cherry River Boom & Lumber Company, with 
local offices in the Land Title building, has presented an 
application for membership in the Lumbermen’s Ex- 
change. 

The regular monthly meeting of the Lumbermen’s Ex- 
change was held January 6. The principal business 
transacted was the presentation and discussion of re- 
ports submitted by Frederick S. Underhill and Wilson 
H. Lear. Mr. Underhill had been delegated to repre- 
sent the exchange at the meeting of the American For- 
estry Association at Washington last week and also be- 
fore the congressional committees on forest reserves and 
census taking of timber. Mr. Lear was chairman of the 
committee which was appointed to go to New York to 
confer with hardwood manufacturers about the fixing of 
rules for inspection of lumber. Mr. Underhill re- 
turned to his desk with Wistar, Underhill & Co., after 
nearly a week in Washington, and declared that the for- 
est preserves for the Appalachian and White mountain 
systems was one of the most important subjects before 
the country today. He declared that without such re- 
serves and without reforesting it could not be foretold 
what would become of the south. He declared that pro- 
tection must’ be afforded to the waterways. Mr. Under- 
hill, besides representing the exchange in Washington, 
was the accredited representative of the Philadelphia 
Wholesale Lumber Dealers’ Association and of the Na- 
tional Wholesale Association. Another matter to be 
discussed at the meeting of the exchange is the estab- 
lishment of a parcels post. 

The F. R. Gerry Company has moved into its new 
offices at the foot of Pell street. 

Stewart Smythe, with the S. B. Vrooman Company, 
spent a few days in Pittsburg last week on business. 

C. Boice, of the Boice Lumber Company, was a visitor 
to this city’s trade last week and reviewed business 
conditions with Clem E. Lloyd, jr., the local representa- 
tive of the firm. 

R, W. Wistar, of Wistar, Underhill & Co., is touring 
northern New Jersey in quest of business. Arthur Wis- 
tar is in southern New Jersey. James W. Anderson is in 
the Cumberland valley, Pennsylvania, and H. E. Bates 
is in Mississippi. 

William Hukill; representing the J. J. Newman Lum- 
ber Company, Hattiesburg, Miss., is in this city com- 
bining business with pleasure.. 

John J. Soble, of Soble Bros., is in New York state 
and his associates declare that from the way orders are 





being dispatched by him to the home office a building 
boom must be going on in that state. J. R. Lesher, 


INTERESTING NEWS OF A WEEK .FROM THE KEYSTONE STATE. 


A Good Spring Trade Looked for in Philadelphia— Building Permits for January Lowest 
Since 1904—Business in Pittsburg on the Upward Trend. 








salesman for the firm, is at the mills in Honaker, Va., 
where he will remain some time. 

S. B. Vrooman, of the 8. B. Vrooman Company, was 
elected last week to the executive council of the board 
of trade at its annual meeting. 

John T. Dixon, of the John T. Dixon Lumber Com- 
pany, Elizabeth, Tenn., has been spending a few days 
in Philadelphia visiting the trade. 

The Glade Mountain Lumber Company recently 
shipped a carload of quartered red oak, which contained 
one piece thirty inches wide. 

The Henry H. Sheip Manufacturing Company has 
about completed its fireprocf concrete factory building, 
which will be five stories high. This building is made 
out of concrete and the machinery is run by motor 
power. 

The Frederick R. Gerry Company has moved into its 
new office at the foot of Peltz street. These offices 
command a view of the entire street. 

E. V. Babcock & Co. have vacated their offices in the 
Betz ‘building, and have taken a suite of rooms in the 
Land Title & Trust building. 

The Henry H. Sheip Manufacturing Company has re- 
ceived a cable from I. N. Troth, who sailed from New 
York harbor on the steamship Lusitania January 11, 
that he has arrived safely at Liverpool. 

Wilson H. Lear, Joseph P. Dunwoody, Benjamin C. 
Currie, jr., and J. Gibson MelIlvain, jr., represented the 
Philadelphia Lumber Exchange at the meeting held in 
New York last week taking into consideration the matter 
of lumber inspection. 


SMOKY CITY TRADE NOTES. 

PitrsspurG, Pa., Feb. 6.—No interest realizes with 
greater force than the lumber trade the severity of 
the blow that business in the Pittsburg district has 
suffered during the last quarter, and when at the 
close of January the average lumberman gathered to- 
gether his sales sheets and went over his accounts, he 
had sufficient cause for all the ‘‘Blue Monday’’ talk 
that has been heard. In spite of this a note of supreme 
confidence in the future is heard among many of 
the lumbermen. January business was greater than 
that of December and is on the upward trend. 

Practically no sales of an important character are 
being made. As a rule prices are shaded when busi- 
ness is secured because competition is severe for 
everything that is offered, but no needless cutting of 
prices is done and such inducements as are offered are 
not serious in influence. The larger steel companies 
of this district report operations steady at about 50 
percent of their maximum. -Coke operations have 
moved upward in tonnage and requisitions for ma- 
terial from the lumber industry indicate new tonnage 
entering steadily. Of course this brings the mining 
operations into activity and tells upon the demand 
for pit posts and other timbers. 

The last week has been a severe one. Many mills 
have been shut down because of the storms and are 
likely to remain idle for a few days. Railroads, while 
burdened with empty cars, are sometimes unable to 
get them to shipping points promptly because of the 
delayed traffic. In West Virginia the leading mill 
owners say that they have plenty of cars but no mar- 
ket to send their stock to. 

C. L. Goodman, of the Sawyer-Goodman Company, 
of Wisconsin, called at the offices of E. V. Babcock 
& Co., this week and discussed white pine matters. 
William Carroll, of the Carroll Lumber Company, of 
Uniontown, also called at this office. O. H. Babcock 
went to New York on a business trip this week. The 
Babeock Lumber Company reports a fair demand for 
hemlock, spruce and hardwoods, and hardwoods in a 
better position than for some time. Demand for low 
grade yellow pine ceiling and flooring is fair and 
prices are holding up well. 

Bemis & Vosburg report preparations under way 
for a good business next season. The hardwood trade 
of this company has been expanding in an encourag- 
ing manner, and is believed to be the best of all the 
line handled. Yellow pine timber, and in fact tim- 
bers of all grades, are over supplied to the trade, but 
finished boards and dressed lumber is much better. 

Curll & Lytle note a decline in demand and be- 
lieve that no special change in conditions will take 
place before late in the spring. Poplar, however, has 
remained in fair demand and prices have been held 
firmly. 

The Kendall Lumber Company reports its mill at 
Kendall closed for the week because of the damage 
done by the storm there. The Crellan mill at Crellan, 
Md., began operations yesterday, after having been 
suspended for several days. The company has con- 
siderable business booked on contracts and new busi- 
ness is coming in steadily but in small orders: Nearly 
all the lumber offices show signs of careful pruning of 
expense accounts and operating costs. Yards are buy- 
ing only for immediate needs. 

The American Lumber & Manufacturing Company 
is doing its full share of business and the officials re- 
port more inquiries and interest in the spring trade 
as the season advances. This company has thoroughly 
reorganized its various departments and under its 
splendid system is prepared for all the trade that 
comes its way or which can be brought to its doors. 

Export trade is moving slowly but it is probable 
that considerable more of this class of trade will be 
developed this year in Pittsburg than for some time. 
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FROM THE EMPIRE STATE. 


Inquiries Have Increased Rapidly in Last Two 
Weeks in New York—Weather a Deterrant 
to Business in the Tonawandas. 


NEw York, Feb. 4.—It is believed in this market 
that improvement will come about slowly and that it 
will be well toward spring before much buying results. 
Some good sized building permits are being filed, and 
in some suburban sections the outlook is as good as it 
was a fortnight ago, but there is a lack of building of 
large character. The financial feature of the situation 
has sufficiently cleared to produce a low time money 
rate, but builders are determined to let conditions work 
themselves out fully before undertaking new work of 
much magnitude. 

Many retailers who have completed their inventories 
were surprised to find that their assortments were not as 
good as they thought and this has stimulated inquiry. 
Inquiries have increased rapidly during the last two 
weeks, but probably 95 percent of the wholesalers would 
say that a diligent following up of inquiries would pro- 
duce few orders, retailers preferring to hold off a little 
longer and trust to the shipper’s ability to make de- 
liveries fast enough on small orders to keep assortments 
in shape. Prices are good and as long as offerings are 
limited to the prevailing rate retailers will not have to 
lower prices to their customers. 

E. S. Loomis, local manager of the Blanchard Lum- 
ber Company, 11 Broadway, received a visit from H. W. 
Blanchard, president of the company, who came to New 
York last week to look over trade conditions and make 
some calls on the eastern spruce trade. Mr. Loomis 
states that the company’s mills at Portage Lake, Me., 
are running full time and turning out a good output. 
Inquiries are coming in much better than last month 
and the prospects for an increased demand for spruce 
are getting better every day, although most orders are 
confined to sizing up purposes. Mr. Blanchard finds a 
good eall for random stock among New England dealers 
and believes it will not be long before that class of 
material will be freely ordered from the metropolitan 
district. 

W. M. Crombie, of W. M. Crombie & Co., 81 New 
street, selling agents for E. H. Lemay, returned last 
week from an extended trip to Montreal, where he went 
to consult with Mr, Lemay on general business condi- 
tions. Mr. Crombie looks for better trade in Canada 
spruce and white pine and as the firm has lately made 
some excellent mill connections for Montana larch its 
facilities are first rate for handling a large line of that 
trade. 

C. W. Manning, wholesale hardwood specialty dealer, 
returned last week from a trip through New York and 
Pennsylvania. He found conditions better than on his 
last trip through that territory, but buyers in his line 
are still reluctant about ordering large quantities. 

George F. Craig, of George F. Craig & Co., Philadel- 
phia, well known southern pine wholesalers, was in this 
city Wednesday to see J. A. Calhoun, of the firm’s Sa- 
vannah office. 

S. E. Slaymaker, of 8. E. Slaymaker & Co., 309 Broad- 
way, manufacturers and wholesalers of West Virginia 
spruce, finds a better demand for that lumber than last 
month but says there is still room for improvement. In- 
quiries are coming in better from all sources and the 
buying attitude is better. Mr. Slaymaker says that 
large buyers are holding off as long as possible. The 
firm’s large mill at Cass, W. Va., is running to about 
half its usual capacity. 

F. E. Parker, of Mershon, Schuette, Parker & Co., 
Saginaw, Mich., passed through this city today on his 
way home after a two weeks’ trip through the eastern 
territory and a conference with the local manager, W. 
D. Mershon. Mr. Parker reports a strengthening in the 
white pine business and states that the outlook is better 
than it has been for some time, although trade will 
probably be quiet fo ra month or so. In manufacturing 
lines especially, Mr. Parker notes an improvement. 

O. H. Babcock, of E. V. Babcock & Co., Pittsburg, 
Pa., spent a day or two in this city this week with the 
company’s local sales manager, H. G. Gott, 43 Wall 
street. 

The Wiley, Harker & Camp Company, Flat Iron build- 
ing, finds the demand for North Carolina pine better 
than it has been for a month. Secretary Stran states 
that inquiries are coming in satisfactorily and reports 
from the company’s various branch offices show that 

trade is on a more active basis in those centers than in 
New York, although a better buying tendency is evident 
in the metropolitan district also. 





THE TWO TONAWANDAS. 


NortH ToNAWANDA, N. Y., Feb. 4.—The weather has 
been more conducive to ice making than to lumber sell- 
ing during the last week. The mercury in the ther- 
mometer has hovered around zero and snow has been 
falling in generous quantities for several days, keeping 
the railroads busy to keep traffic open. Shippers have 
a considerable supply of cars and are making the best 
of the situation. 

W. G. Palmer has returned from Albany, where, with 
a delegation from Buffalo, Niagara Falls and other 
parts of western New York, he appeared before Gov- 
ernor Charles E. Hughes and entered a protest against 
the efforts being made to discontinue the barge canal 
work on the Erie canal, until a proposition has been 
presented to Congress to have the waterway made a 
ship canal under federal control. While at Albany 


Mr, Palmer made arrangements to have Frank W. 


. 


Stevens, chairman of the public utilities commission, 
address the annual banquet of the local board of trade 
February 15. 

A petition is being circulated among the lumber deal- 
ers for presentation to the common council protesting 
agezinst the erection of a hotel building on Island 
street. Lumber yards surround the site and the dealers 
state that the location of the building there would be a 
menace to their property as well as resulting in a 
higher insurance rate. Besides these petitions separate 
communications have been sent to the council by the 
R. T. Jones Lumber Company and the Fenton & Sons’ 
Box & Lumber Company, who have yards in close prox- 
imity to the site, urging the councilmen not to grant the 
permit. 

James Gillespie is expected to return the latter part 
of this week from a trip to the Pacific coast, where he 
has been spending several weeks. He writes that the 
Coast mills are still shut down but that preparations are 
being made to begin operations about March 1. 

R. T. Jones, of the R. T. Jones Lumber Company, has 
returned from a trip to New York and points in the 
south, W. M. Beers, of the company’s New York 
office, accompanied Mr. Jones south; where they went to 
look after southern pine connections, 


LAKE ERIE PORTS. 


Big Car Shops at Depew and West Albany to 
Start Up With Full Force at Will— 
Cleveland News Items. 





BurraLo, N. Y., Feb. 5.—‘‘If only some of the rail- 
road woodworking shops would start up so that we 
could begin in that trade again,’’ said a lumberman re- 
cently, and almost immediately came the news that 
the big car shops at Depew and West Albany were to 
resume full force at once. 

The big snow storm this week has made city building 
look small, though considerable building is in sight. 
Only twenty-six city permits were issued during the 
week, caiung for eleven new frame dwellings and others, 
mostly wooden structures and rebuildings. The cost 
involved is $44,460. Plans are filed for a $16,000 factory 
and a $35,000 hospital. , 

The east side lumber yards of the Hugh McLean 
Lumber Company, O. E. Yeager and I. N. Stewart & 
Bro. ran considerable risk Monday of burning, as they 
are beside the flour warehouse of Shane Bros., of Phila- 
delphia, which burned during a fierce gale. Cold weather 
and deep snow gave the firemen a hard battle but they 
kept the fire out of the lumber, though the warehouse 
went down, involving a loss of about $250,000. 

M. E. Preisch has returned from a long visit to the 
Bathurst Lumber Company’s field of operations in New 
Brunswick. He reports that logging is progressing so 
well that he hopes not to be obliged to return there until 
March. The mill will be put into good running condi- 
tion for starting up as soon as the log drives can be 
operated. 

Preparations for the convention of the State Retail 
Association went forward with great good feeling. Not 
only did the wholesale dealers join the local retail asso- 
ciation in providing entertainment but the Tonawanda 
dealers also came forward with an offer of ways and 
means. 

George B. Montgomery escaped the big winter that 
came suddenly upon us by going back south after re- 
turning from a stay there of several weeks. Business 
connected with the mills of the Montgomery interest 
in the North Carolina pine district, together with the 
desire for recreation, called him in that direction. 

Building operations for January made a fair showing, 
115 permits being issued, at an estimated cost of $251,- 
265. The permits for January last year were 153 and 
the cost was $418,000. The best estimates of yard 
business for last month are not above 40 percent of 
those of a year ago. Good reports are received from 
the city mills of estimates to be made on new buildings. 





FROM THE FOREST CITY. 


CLEVELAND, OHIO, Feb. 6.—Weather conditions recently 
have been against building operations and only build- 
ings under cover have seen any advancement. Inquiry 
in local building lines indicates that while the season 
may see considerable house building few of the more 
pretentious buildings will be started until late in the 
season. In many cases architects’ boards are bare and 
projected buildings are scarce. 

The monthly report of the building inspector shows 
a decided decrease in the amount of business done 
through that department during January, when 109 per- 
mits for frame buildings were issued, to cost $175,495; 
brick and stone, sixteen permits to cost $71,790; altera- 
tions and additions, 103 permits, to cost $44,486, a total 
of 308 permits at a cost of $291,771. The decrease is 
apparent when compared with January of last year, when 
421 permits were issued for buildings to cost $707,730. 

Gale H. Marine, representing thé Long-Bell Lumber 
Company in this section, states that conditions as he 
finds them are encouraging and that the prospects for 
business are much brighter. 

The South Cleveland Lumber Company moved into its 
new office on Aetna avenue this week. The company is 
one of the old and well known yards in the southern 
part of this city and its removal to its new and more 
convenient location promises much in‘ the way of in- 
creased business for it. The site is well adapted and 
its plant is new and up to date in all particulars. 

Perey Cole, of 8S. M. Cole & Son, Oberlin, was in 
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WRITE US TODAY. 


John A. Hughes Lumber Co. 


236-238 Burke Bldg, SEATTLE, WASH. 








R. J. Menz Lumber. Co., 


of SEATTLE, WASH. 

Invites and appreciates opportunity to serve the require- 
ments of Retail Lumber Dealers, and Car Building Compan- 
ies, believing that its extensive clientele, which has been 
gradually developed through eleven years of consistent and 
considerate service in the Pacific Coast Trade, is its strongest 
endorsement of the favorable and efficient service rendered 
to its patrons. 
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Cleveland this week on matters of business pertaining to 
his firm. 











HARDWOOD LUMBERMEN will find it to their advantage 


to send for free sample pages 
of the ‘Climax Tally Book.’ American Lumberman, Chicago, iit. 
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BUY NOW 


while prices are down, and don’t 
wait until everybody concludes to 
buy, because then lumber will be 
up. We don’t believe rate will be 
advanced and 


FIR TIMBERS 


or any of our west coast lumber 
bought now will prove a good in- 
vestment. 


E. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 
General Office, SEATTLE, WASH. 


NEW YORK OFFICE, 


CHICAGO OFFICE, 
907 No. 18 Broadway. 


1502 Fisher Building. 








Are Try Upright 
Red Cedar 


Yo u Shingles in 
R ea dy? Straight Cars 


1x4 inch Vertical Grain Fir Flooring. 
5$x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
%x6 inch Cork Fir Bevel Siding. 
4x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


"SEATTLE, WASH. 


Eastern Representatives: J. D. HAYFORD, Fargo, N. D.: 
J. A. UHLER, Burlington, Ia.; R. T. MEANS, McPherson, Kan. 














Air Dried Red Cedar Lumber 


Consisting of wide 1”, 1%", 
1%” &2”. Writefor Prices. 


DAY LUMBER COMPANY, 
SEATTLE, WASH. 





We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. We refer 
particularly to our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 


Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 














AMERICAN LUMBERMAN TELECODE WessGis Suont 


Send for information to AMERICAN LUMBERMAN, Chicago, II! 





IMPROVEMENT REPORTED FROM THE BADGER STATE. 


Hemlock and Yellow Pine Strengthening—Logging Conditions More Favorable—Labor in 
Demand for Resumption of Woods Work. 


MILWAUKEE, WIs., Feb. 5.—There seems to be a 
gradual strengthening of the lumber market in Mil- 
waukee. The yellow pine market is getting stronger and 
there is not as much of that lumber coming into this. city 
as formerly. There is not much improvement in the 
hemlock lines and yet there is a perceptible raise. Lum- 
ber dealers and manufacturers say that inquiries for 
prices are not so frequent but that orders are coming in 
more rapidly this week. One of the hemlock manufae- 
turers at the recent convention in this city reported that 
he had had more orders for lumber during the last ten 
days than he had received at any time during the last 
two months and a good share of the demand had come 
from Milwaukee. Prices, except in yellow pine and 
hemlock, remain normal. Collections are much better 
than a few weeks ago. 

‘¢ Weather conditions in the woods are of the best,’’ 
said George P. Noble, of the Brown Deer Lumber & 
Fuel Company. ‘‘Logging operations are rapidly pro- 
gressing and it seems that the movement of lumber in the 
north is bound to brighten the lumber situation in Mil- 
waukee.’’ 

J. E. Gerich, manager of the MacGillis & Gibbs Com- 
pany, is at Escanaba, Mich., looking over the cedar in- 
terests for the company. 

W. A. Brown, manager of the Westfield & Fall River 
Lumber Company, with headquarters at Westfield, was 
recently in tu.s city on business. 

John H. Moss, vice president and treasurer of the 
Rockwell Manufacturing Company, one of the big sash 
and door plants of Milwaukee, has been elected president 
of the Milwaukee Merchants’ & Manufacturers’ Associa- 
tion. Mr. Moss has been vice president of the associa- 
tion for two years and is widely known in business and 
fraternal circles in the state. 

Men are needed to work in the woods of northern Wis- 
consin. Employment agents are looking for men but 
are not getting as many as are needed, the demand be- 
ing greater than the supply at present. Good wages are 
being offered as an inducement, some of the agents pay- 
ing as high as $35 a month. ; 

“¢Many of the men you see who are unemployed do 
not wish to work,’’ said one of the agents. ‘‘I hired 
three men this week and when the time came they failed 
to show up.’’ 

Nels Nelson, president of Nelson & Berry, of Dorches- 
ter, has disappeared and no trace of him can be found. 
Relatives and friends have offered a reward of $100 
for evidence that will solve the mystery, but the slightest 
clew has not been gained. Mr. Nelson left Dorchester 
January 11 on a business trip to Dell Rapids, where he 
was to transact business with the Dell Rapids Lumber 
Company. A postal from him while at Minneapolis is 
the last that was heard of him. Mr. Nelson is a man of 
excellent habits and it is feared that he has been a victim 
of foul play. 

H. M. Halsted, of the Fullerton-Powell Hardwood 
Lumber Company’s Minneapolis (Minn.) office, was in 
the city last week calling on local hardwood buyers. 

The Cooper & Maxson Lumber Company has signed 
leases for a suite of offices in the new Majestic building, 
directly across the street from the company’s present 
location. The Cooper & Maxson company’s business has 
been increasing to an extent that has justified the larger 
quarters, and the building in which the company will be 
located after the first of May will be by far the finest in 
Milwaukee. 


MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIs., Feb. 5.—Logging operations in 
Wisconsin and northern Michigan are nearly back to 
normal, and the best evidence of this is the fact that 
employment agencies near the heart of the logging dis- 
tricts are clamoring for men. There is plenty of snow 
in the woods, permitting the full resumption of hauling, 
and mills everywhere are opening. The cold snap of the 
last week or ten days has had a stimulating effect, and 
logs are being moved rapidly to mills. The open winter 
of a few weeks ago, which was expected to continue for 
the remainder .of the season, has not materialized, and 
loggers are finding that once more they have a solid 
footing for their horses and sleighs. 

The No. 1 mill of the Sawyer-Goodman Company, of 
Marinette, has been opened and will continue operations 
throughout the year. The planing mill of this company 
has also been opened for a steady run. All the com- 
pany’s employees are back at work. : 

Logs for the mills are coming into the Menominee 
river twin cities in great masses. There are now twelve 
log trains daily on the Superior division of the Milwau- 
kee road. Four operate between Channing and Green 
Bay; four between Channing and Mass; two between 
Iron Mountain and Channing and two between Iron 
Mountain and Menominee and Marinette. At Algoma, 
the saw mill built by S. H. Newman is nearly ready to 
begin cutting logs. The supply of logs is large, having 
come in by rail and water from the towns of Ahnapee, 
Lincoln and Brussels. Mr. Newman has several camps 
in northern Door county, and many feet of logs are 
awaiting transportation. A small mill in the town of 
Union is cutting for the Plumbers Woodwork Company 
at Algoma. 

Among the other mills that have opened during the 
last few days are Francis Beidler & Co.’s shingle 
mill, occupying the old R. C. Merryman mill, at Marin- 
ette, with twenty-five men; the Rice Lake Lumber Com- 
pany’s hardwood mill at Rice Lake; the John Kaiser 


Lumber Company’s big mill at Eau Claire, and the 
Brooks & Ross Lumber Company’s at Schofield. The 
Brooks & Ross mill will run night and day with 200 
men. The company expects to cut 35,000,000 feet this 
season, 55 percent pine, 30 percent hemlock and 15 per- 
cent hardwood. Much of the material comes from the 
southern part of Iron county. 

The use of traction engines for hauling logs has been 
practically obviated by the snowfall. The Holt Lumber 
Company, operating in Oconto county, met with a se- 
rious accident with these devices, its large Lombard 
hauler being wrecked while taking its first load last 
week to Holt’s Spur. 

Post & Gilkie, of Suring, are using two 60-horsepower 
engines to haul logs from Sheya lake to Mountain, a 
distance of twenty miles. One trip is made daily by 
each engine. 

The Roddis Lumber & Veneer Company, of Marshfield, 
is running full capacity, employing 110 men. Mr. Rod- 
dis believes the dullness is over, and he is adding more 
men weekly. Orders are coming in in a way to make 
the situation encouraging. An eastern buyer, a new 
patron, on visiting the plant, left an order amounting 
to $3,200 as a reminder. 

The village of Fenwood, in Marathon county, this 
state, is apparently destined to become a large lumber- 
ing center. Three large companies are operating there. 
They are the Brooks & Ross Lumber Company, of Scho- 
field; the Fenwood Lumber Company and the Campbell 
Lumber Company, of Oshkosh. The main wood is hem- 
lock, with a sprinkling of mixed hardwood. 

A report from Marinette says that the Republic Lum- 
ber Company, a branch of Francis Beidler & Co., of 
Chicago, has been making large purchases of timber in 
the north. ‘This timber will be taken to Marinette to 
furnish material for the remainder of the season for the 
Hamilton & Merryman Company. The Hamilton cut for 
next season has already been bought by the Beidler 
concern. The Republic’s purchases amount to more than 
2,000,000 feet. 

O. H. Ingram and C. A. Chamberlain, of Eau Claire, 
have returned from Louisiana and the south, where they 
inspected the great saw mill of the Gulf Lumber Com- 
pany, at Fullerton, La., which was erected at a cost of 
$750,000. They are interested heavily in the concern. 
Much of the machinery for the giant mill is furnished 
by the MeDonough Manufacturing Company, of Eau 
Claire. Among the other Wisconsin people in the party 
that made the trip were: D. J. Murray, of Wausau, 
and B. L. Worden, of Milwaukee. Both represent com- 
panies that contributed to the erection of the mill. 

A number of annual meetings were held recently. The 
stockholders of the Barker & Stewart Lumber Company, 
of Wausau, elected William C. Landon, president; S. B. 
Stewart, vice president, and H. C. Stewart, secretary and 
treasurer. Mr. Landon succeeds C. C. Barker, who died 
recently. S. B. Stewart and W. A. Barker, both of 
Portland, Ore., were present. The reports of officers 
showed that approximately 25,000,000 feet of timber 
was cut during the last year, and it is expected that the 
next year’s cut will be the same. 

The D. J. Murray Manufacturing Company, of Wau- 
sau, is taking an active interest in the aid association 
organized by its employees. The annual meeting of the 
association shows a gratifying state of affairs. Herman 
Brandenburg is president. 

William Ludwig, manager of the retail yards of the 
R. Connor Company, at Marshfield, ha’ resigned to take 
charge of big yards at Depere. He left Marshfield on 
February 1. 


IN AND AROUND WAUSAU. 


WAUSAU, WIS., Feb. 4.—The Johnson Creek Lumber 
Company, near Knowlton, has started up its saw and 
planing mill. And now that snow has come plentifully 
and logs are being brought in in great numbers, there 
is plenty of work in sight and a number of hands are 
in demand in that locality. 

Lumbermen of this city predict that prices will not 
drop here as in other sections of the state. The reason 
is that those taking the output of the Wausau mills have 
made judicious purchases and the manufacturers do not 
need to part with any portion of their stock for cash. 

The village of Fenwood is the scene of very busy lum- 
bering operations this winter. There are three concerns 
cutting and buying logs there at present, the Fenwood 
Lumber Company, the Brooks & Ross Lumber Company, 
of Schofield, and the Campbell Lumber Company, of 
Oshkosh. The first named company will saw its logs at 
its plant in the village, while the other two concerns 
will ship their logs to their respective mills. Between 
these three companies the farmers find a ready market 
for their logs at prices a little lower than last year. 
The Brooks & Ross Company has a landing cleared in 
front of the Fenwood depot, where all logs purchased 
by that firm are dumped by farmers and then loaded 
onto cars. The Fenwood Lumber Company’s mill is 
being supplied from its own camps as well as from the 
cut purchased of farmers. The majority of the logs 
are hemlock, with a large sprinkling of mixed hardwood. 
This company is hauling on ice roads, four water tanks 
being kept in operation every’ night. 

The annual meeting of the stockholders of the Barker 
& Stewart Lumber Company, held in the offices of the 
company in this city, resulted in the election of officers 
and disposing of other business of interest to the com- 
pany. William C. Landon was elected president, S. B. 
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Stewart, vice president and H. C. Stewart, secretary and 
treasurer. Mr. Landon has been vice president of the 
company for a number of years. Through the death of 
©. C. Barker the office of president was made vacant and 
the members of the company in recognition of the ser- 
vices of Mr. Landon placed him in the highest office. 

The late snow storm was a great boon to the loggers 
hereabouts. Work which was at a standstill for weeks 
suddenly took a boom and logging camps became the 
busiest. Sleds were brought out and the work of haul- 
ing begun in earnest. ‘Trains have been thronged of 
late with hundreds of men going to the camps. Log- 
ging is progressing rapidly. 





ON THE MENOMINEE. 

MARINETTE, WIs., Feb. 3.—The Hamilton & Merry- 
men Company is bringing in more logs by rail this 
year than for several winters. Heretofore it has been 
the custom to bring in by rail only enough logs to 
keep the big mill running until the sorting gaps in 
the river opened. This year, however, great piles of 
logs are being banked along the river for some dis- 
tance. 

A number of well known lumber dealers from various 
parts of the state, most of them retailers, met recently 
at the offices of the Worden Lumber Company in Osh- 
kosh. F. E. Worden stated that the meeting was only 
one of a series of conferences called to consider the 
lumber situation. Among those present were: Bert Z. 
See, of Markesan; A. Salisbury, of Rosendale; Fred 
Barnett, G. S. Middleton, Cyrus W. Allen and C. L. 
Bryden, of Ripon. A number of those present were 
entertained at the Athearn hotel by S. W. Hollister. 

A. C. Merryman will erect a splendid residence next 
summer on Riverside avenue, near the home of Senator 
Isaac Stephenson. 

E. J. Connor, of Pella, is selling his saw mill and 
about sixteen forties of timberland near it. 

The Miller Sash & Door Company is receiving an in- 
creased volume of business and has been forced to 
build an addition. New machinery and equipment is 
being added to the plant. A large number of orders 
are on hand. §. C. Miller, head of the company, has 
been traveling through the north, where he has some 
large contracts. 

R. F. Goodman has just been elected vice president 
and director of the Stephenson National bank, of this 
city. Among the other directors are Isaac Stephenson, 
A. Spies and H. J. Brown, all well known lumbermen. 

D. Martin is logging at Napper. .He was obliged 
to lay off his crew for a time because of the lack of 
snow. 

The Spider Lake Mill & Lumber Company has dis- 
posed of its holdings in Washburn county to the Su- 
perior Box & Lumber Company, the consideration being 
$148,000. The sale includes timberlands and some cut- 
over lands. 

M. J. Wallrich, of Shawano, has bought the holdings 
of the Langlade Land & Logging’ Company, of Antigo, 
in Langlade county. It is rumored that the considera- 
tion was upward of $100,000. The Langlade company, 
of which E. H. Van Ostrand, of Antigo, was president, 
has gone out of business. The sale includes large tracts 
of valuable timberland in the eastern part of the 
county. It is said that the new owner will undoubtedly 
lumber the tract and may build a mill in the vicinity of 
the timber. 

A bill is to be introduced in the next Wisconsin legis- 
lature to prohibit the cutting of young spruce trees in 
the state. These trees are used largely for Christmas 
trees, decorations, linings of graves etc. The pulp manu- 
facturers of the state are behind the bill and expect to 
pass it. The wood suitable for pulp and paper is fast 
disappearing. A prominent Appleton pulp manufac- 
turer states that within the last four or five months he 
has seen thousands of acres of young spruce trees in 
northern Wisconsin—trees four, ten and twenty feet 
high—entirely cut away. 

The Hamilton & Merryman camps near Dunbar are 
in full operation. 

John Frieders, of Clintonville, is getting out a quan- 
tity of long ship timbers ‘that are to be shipped to 
Canada and then to European shipyards. 

Logging is active in this region, especially since the 
advent of the snow. Bert Harper is logging near 
Prest. Isador Giguerre and Phil St. Mary have a crew 
cutting and skidding cedar in section 30. They will cut 
their timber at Krause’s mill. The E. E. Bolles & Co. 
camp is also running west of Coleman. 





Mapison, Wis., Jan. 10.—The railroad commission 
of Wisconsin has issued an order requiring six of the 
leading railroads in the state to reduce their rates on 
pulpwood about 33 percent. The issuing of the order 
is a big victory for the paper manufacturers, who have 
been striving for over a year to secure it. The reduction 
in rates is expected to enable the manufacturers to 
reduce their prices on print and similar grades of paper, 
which will be good news to the newspaper publishers of 
this and neighboring states. 





AN ATTRACTIVE BOOKLET. 


The Barber Asphalt Paving Company, of Philadel- 
phia, Pa., has issued a booklet of unique and attrac- 
tive design entitled ‘‘A Few Thinks on a Subject 
Worthy of Serious Thought,’’ written by H. R. Ward- 
ell, setting forth in most convincing manner the supe- 
riority of asphalt roofing in general and Genasco roof- 
ing in particular, which is made from asphalt taken 
from the famous Trinidad lake in South America. 
This booklet is sent free to anyone who writes for it. 





MINNESOTA LUMBER NEWS. 


White Cedar Camps Busy — January Shipments 
from Metropolis Make Fair Showing 
—Logging Conditions Ideal. 


MINNEAPOLIS, MINN., Feb. 5.—Real winter has struck 
the northwest at last. T'wo or three snows have piled 
up several inches in the woods and zero weather has 
made the roads fine again for hauling. Reports from 
the camps say that crews are trying to make up for lost 
time and are going ahead with hauling under excellent 
conditions. The cutting and skidding laid out for this 
season has been mainly done, and if the snow holds on 
long enough nearly everything will be hauled out. The 
curtailment in that case would amount to about 30 per- 
cent, compared with last season, but if warm weather 
comes again and cuts the hauling season short the fall- 
ing off will be still larger. The white cedar camps are 
busy and expect to get all their hauling done, as the 
cutting is only a fraction of what it was last season. 

The Minneapolis record of building permits for Jan- 
uary showed a decrease. There were 204 permits issued 
for a total estimated cost of $225,005. Last year there 
were only 152 permits issued, but their total was $340,- 
465. The outlook for building in the spring is reported 
good, but of course very little is reaching the permit 
stage now when things are so thoroughly frozen. 

The Thief River Falls Lumber Company, of Thief 
River Falls, Minn., has opened a Minneapolis sales office 
at 1,013 Lumber Exchange. W. S. Rosenberry, sales 
manager of the company, arranged for the branch office 
while down last week attending the manufacturers’ 
meeting. 

M. O. Nelson, secretary of the Northwestern Cedar- 
men’s Association, is finally able to leave home and get 
about to some extent after suffering for several weeks 
with blood poisoning in his foot. 

Lester David, a well known lumberman of the west 
coast, was in Minneapolis last week on business. He 
recently sold out his interests in British Columbia. 

J. P. Lansing, eastern representative of the Puget 
Sound Mills & Timber Company, is back from Nebraska. 
He attended the meeting of the Nebraska retailers at 
Lincoln two weeks ago, and after it made a short trip 
into the state. He found a general sentiment among 
dealers that spring business will be fully up to the usual, 

January receipts of lumber at Minneapolis were 6,- 
048,000 feet, compared with 10,228,000 feet in January 
of 1907. Shipments from here for the month of Jan- 
uary were 7,296,000 feet, compared with 15,856,000 in 
1907. This was a better showing than for December, 
1907, when shipments were only 5,648,000 fect. 

Harry 8. Osgood, sales representative of the Wheeler- 
Osgood Company, of Tacoma, with headquarters at Spo- 
kane, has been here for several days in the interests of 
the company. He was located in Minneapolis for some 
time and knows the trade here well. 

C. E. Blackwell, of the Gull River Lumber Company, 
this city, has gone fora pleasure trip to the Pacific 
coast. 

E. H. Polleys, of the Proudfit-Polleys Lumber Com- 
pany, Lincoln, Neb., stopped here last week on his way 
home from a trip to the west coast, including a stop- 
over to look after their timber and mill interests in 
Montana. 

The Hill Lumber Company, of Tacoma, has opened 
a selling office in charge of James Cranston, formerly 
with the Rogers Lumber Company, but for the last year 
manager at Minneapolis for the Gopher Lumber Com- 
pany. He has offices in the Security Bank building. 

The Northwestern Lumber Company, of Kalispell, 
Mont., will hereafter maintain an office in Minneapolis 
in charge of David B. Barber, secretary of the com- 
pany, for the purpose of pushing their product in this 
section. 

Four saw mills at Raymond, Wash., will be repre- 
sented in this territory by Walter H. Wilson, who has 
offices in the Security Bank building. The concerns in 
the deal are the Siler Mill Company, Clerin-Hamilton 
Lumber Company, Willapa Lumber Company and the 
Raymond Box & Lumber Company. 

W. 8S. Rosenberry has opened offices at 1013 Lumber 
Exchange, and will be located here from now on as sales 
manager for two northern Minnesota mills, the Thief 
River Falls Lumber Company, of Thief River Falls, and 
the Bemidji Lumber Company, of Bemidji. The latter 
concern has no lumber stock yet, but will start its mill 
about March 1 and will be in the market before summer 
is here. Mr. Rosenberry got his first training in Wis- 
consin, but has been managing the sales of the Thief 
River Falls Lumber Company for some time, with head- 
quarters at the mill. 

Charles Van Pelt, eastern representative of the Ferry- 
Baker Lumber Company, Everett, Wash., returned this 
week from a*short excursion among retailers out in Da- 
kota territory. : 





AT THE HEAD OF THE LAKES. 


DututTH, MINN., Feb..4.—Plenty of cold weather and 
more snow characterized the last week. Logging condi- 
tions are ideal in all the region from Bemidji, Minn., 
east to northern Michigan. The coldest weather regis- 
tered at Duluth was Thursday morning, when the ther- 
mometer showed 29 degrees below zero. Lake Superior 
started to freeze over, but when about four inches of 
ice had formed a gale from the northwest broke it up. 
The arrival of snow was much needed by loggers and 
pulpwood, tie and post contractors. Extensive loggers 
were getting on very well, for their ice roads were kept 





Red Cedar 


Specials for Immediate Shipment: 











Thick Pattern Stock. 
Perfection, Clear and 
Extra *A* Shingles, 


Made on Upright Machines. 


YZ, Inch Siding, 
Special Tank Stock, 
Green House Stock. 


Also Everything in HIGH GRADE. FIR. 


Clear Lake Lumber Co. 


CLEAR LAKE, WASHINGTON, 





Flooring Ceiling, Bevel Siding 
and Finish. Long Timbers, 


FIR Joists, Dimension, Etc, 
CEDA Bevel Siding, Finish 
and Shingles. 


Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN- 


- SPOKANE. “@g 





























If Service 
Is Any Object 


to you we want your orders. 
We have a modern, up-to-date 
equipment in every respect, 
and can guarantee perfect mill- 
ing and prompt shipments in 


Sash & Door Cut Stock, 

Box Shooks, Moulding, 

Siding and Finish, etc., 
all from the best Western 
White Pine. Tell us your 


needs and we will quote you 
delivered prices by return mail. 


Wm. Musser Lbr. & Mfg. Co. 


Spokane, Wash. 














We Solicit 
Your Orders 


for stock that must 
*be moved at once at 
low prices. 





300 M feet of 1x4 tu 1x12 Clear Larch Finish. 
500 M of yard stock. 

200 M feet of Western Pine Selects. 

600 M of Western Pine boards. 

200 M ft. of 2” & 3” idaho White Pine Tank stock. 


Mail orders given prompt attention. 


Falls City Lumber Co., Ltd. 























SPOKANE, WASH. 
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GUARANTEED 


Not simply a high sounding but meaningless string 
of words, neither an empty guarantee to give satis- 
faction, but a defmite, absolute, binding guarantee 
that this paint will 


or paint for repairing is 
yours without charge. 

That is the kindof guarantee 
we put on Pitkin’s Barn 
Paint and it lives up to it too. 


GEO. W. PITKIN CO. 
Paint & Color Makers, 
Benton Harbor, Mich. 
Established 1868. 
Originators of Barn Paint. 
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Washington 
Fir 

Lumber and 
Vertical 
Grain 
Flooring. 


RED CEDAR 
LUMBER and 
SHINGLES 





Eastern Office: 


HARRISON G. FOSTER, 
849-851 Security Bank Building, 
Minneapolis, Minn. 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASH. 





C. W. GRIGGS, President. 

A. G. FOSTER. Vice-President. 
E. 
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G. GRIGGS, 2nd Vice-President. 
EO. BROWNE, Sec’y. & Treas. 

















fin fair condition most of the time, but the small con- 


tractors did not have the facilities for road making 
under difficulties that the big loggers have. 

Duluth lumbermen report business dull. They say 
that they are getting a few orders, but do not look for 
much of a revival before March or April. They are con- 
vinced that the spring will witness much improvement. 





RESTORATION OF OLD RATES DEMANDED. 


DuLutH, MINN., Feb. 4.—A meeting of Duluth, Scan- 
lon and Cloquet lumber manufacturers was held here 
yesterday with a number of transportation agents. The 
lumbermen demand that the trunk lines restore the lum- 
ber rates to the basis in force prior to June 1, 1907. 
This would mean a reduction of the present tariff of 5 
cents a hundred from Duluth or Minneapolis to New 
York. A committee was appointed to confer with the 
trunk line officials. 


LOCAL AND PERSONAL. 


ree 

W. A. Holt, of the Holt Lumber Company, of Oconto, 
Wis., returned Wednesday from an extensive southern 
trip. 

The timber and tie preserving plant of Raber & 
Watson at Waukegan, IIl., will probably be completed 
and begin operations by March 1. 

It was announced by mistake in the LUMBERMAN of 
January 25 that the mills of the Montgomery Lumber 
Company, at Spring Hope, N. C., had been shut down 
for several weeks. The company wishes to correct this 
statement, which it seems was erroneous. 

Ernest F. Smith, of Minneapolis, accompanied by his 
wife, left for an eastern trip on December 5. It is their 
intention to go south from Washington and spend. a 
number of weeks in Florida. Mr. Smith is president 
of the Hennepin Lumber Company, which operates a line 
of retail yards and also does a considerable amount of 
manufacturing and wholesaling. 

At the annual meeting of the stockholders of the 
Peninsula Lumber Company, of Portland, Ore., which 
was held in Milwaukee, Wis., Tuesday, January 28, the 
following officers were elected for the ensuing year: 
President, Jacob Mortenson, of Chicago; vice president, 
L. C. Stewart, of Wausau, Wis.; secretary, F. C. Knapp, 
of Portland, Ore.; treasurer, F. C. Latimer, of Ashland, 
Wis. 

The following officers were elected by the stockholders 
of the West Coast Timber Company, of Portland, Ore., 
at the annual meeting held in Milwaukee, January 28: 
President, Jacob Mortenson, of Chicago; vice president, 
F. C. Woodard, of Watertown, Wis.; secretary, F. C. 
Knapp, of Portland, Ore.; treasurer, F, C. Latimer, of 
Ashland, Wis. Mr. Mortenson succeeds the late Colum- 
bus C. Barker. 


EK. R. Hutchins, the Chicago dealer in railroad sup- 
plies, returned Tuesday from an extensive eastern 
trip, during which he looked over trade conditions in 
his line in that section of the country. Mr. Hutchins 
thinks that there will be a fairly active business in 
railroad supplies throughout the east and central west 
during the spring months, although he looks for little 
or no activity before March 1. 


With the unanimous approval of the faculty, Miss 
Katherine Mortenson, daughter of Jacob Mortenson, of 
Chicago, was elected valedictorian of the senior class of 
the Oak Park (Iu.) high school by the largest majority 
in the history of that institution. Popularity among 
classmates and a high standing in studies are essential 
for this honor, in both of which respects Miss Morten- 
son has excelled throughout her course. 


J. E. Rhodes, of Minneapolis, Minn., secretary of the 
Northern Pine Manufacturers’ Association and the North- 
western Hemlock Manufacturers’ Association, during a 
visit in Chicago this week said that the improvement 
in business noted during the first two weeks in January 
did not seem to have continued, no substantial gain in 
the volume of business apparently having been made 
during the last three weeks, but he called attention to 
the fact that comparisons are being made with January 
and February, 1907, when conditions were abnormal. 
Leading pine operators call attention to the fact that 





“NEW SELLING ORGANIZATION 





they never expect business in January and that they’ 
will not begin to be disturved unless the present quietude 
should continue into March, 





OF A MISSIS- 
SIPPI COMPANY. 

Perhaps no concern manufacturing yellow pine is bet- 
ter known than the Butterfield Lumber Company, of 
Norfield, Miss., whose grades and quality manufactured 
rank with the very best. As one of the oldest concerns 
in the south it has always maintained leadership in qual- 
ity of manufacture and grades, while its annual output 
of about 50,000,000 feet enables it to rank among the 
heavier producers. In the past its sales have been made 
largely direct from its headquarters at Norfield and 
through a very few special representatives, but those 
observing its advertisement in this issue of the AMERI- 
CAN LUMBERMAN will notice a considerable list of repre- 
sentatives which, taken together, cover practically the 
entire north. This enlarged list of representatives is 
due to an arrangement which the company has made with 
the Lyon Cypress Company, of Garyville, La., by which 
the salesmen of the latter handle the product of the 
Butterfield Lumber Company. This is an exclusive ar- 
rangement which is likely to be satisfactory to both 
parties. The Lyon Cypress Company is one of the great 
cypress producing concerns of Louisiana, but its travel- 
ing representatives might well carry a yellow pine line, 
and no better line could have been selected than that of 
the Butterfield Lumber Company, whose products they 
will exclusively handle. C. 8. Butterfield, general man- 
ager of the company, was in Chicago this week and said 
that the volume of business received by his company 
had shown a great improvement, at prices which, while 
lower than those prevailing last year, are satisfactory. 
He had not been compelled to meet any of the extreme 
prices of which so much has been heard. In fact, in 
certain lines the company is unable to fill all of its 
orders, particularly in such lines as rift flooring, ceiling 
ete. 





HERE TO STUDY THE TRADE. 


The American lumber trade has received a promising 
acquisition in the person of Benjamin Rubenstein, son 
of S. Rubenstein, of the Great 
Eastern Timber Company, Lim- 
ited, of London, England. The 
young man arrived on the steamer 
Adriatic and will make his head- 
quarters at Cincinnati, Ohio, the 
object of his visit being the study 
of the hardwood lumber trade. 
His present address is care of the 


Sanders & Egbert Company, Gosh- 
en, Ind. 
Ben Rubenstein, although but 


18 years of age, has already dis- 
tinguished himself as a scholar 
and a business man. He gained 
scholarships from the Grocers’ 
School, also from Cowper Street, and passed the College 
of Preceptors’ examination when only 12 years old. 
Later he passed the examination for medical knowledge 
and gained a scholarship of £150. Apart from his suc- 
cessful school career, he greatly distinguished himself 
in the Lads’ Brigade, where he was made sergeant at 
the age of 13 and won four medals, one a silver medal 
for efficiency on the quartermaster’s staff. He speaks 
English, French and Hebrew fluently. 

The young man will be welcomed by lumbermen in 
this country and, as he intends making a prolonged stay 
in Cincinnati, he undoubtedly will make a place for 
himself among the lumbermen of that city. 





BEN RUBENSTEIN. 





TO REVIVE OLD ORDER. 


DuLuTH, MINN., Feb. 4.—G. A. Sherwood, general 
agent for the Wisconsin Central railway in Duluth, is 
Grand Snark of the order of Hoo-Hoo for northern 
Minnesota, and is planning a campaign to organize a 
large class here. A dozen years ago the order flourished 
at the head of the 3 There were perhaps 100 mem- 
bers of the order here, but the interest languished for 
some reason and most of the then members have 
neglected to keep up their dues. The black cat buttons 
are scarce in this locality. 





FIR 


Anything you want 
when you want it, and 
how you want it in 


FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and operate the following mills: 


KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MULL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 
TACOMA, WASH. 





























STATISTICAL OUTLINE OF THE LUMBER INDUSTRY IN VIRGINIA, NORTH CAROLINA 
AND SOUTH CAROLINA—PRODUCTION AND LOGGING OPERATIONS. 


(Concluded from Page 56.) 
TABLE XIII—LOGGING OR TIMBER CAMPS—STUMP- 
AGE AND LOG VALUB, BY STATES AND TERRI- 
TORIES: 1905 AND 1900. 





Log stumpage Saw logs (value 
(value per M per M feet 
M.) B. M.) 

STaTE— 1900. 1905. 1900. 
United States. $2.18 $7.51 $6.28 
Virginia ...+. 1.79 5.97 8.35 
North Carolina. 1.34 5.90 4.45 
South Carolina 1.23 5.61 4.16 


Planing Mills. 
The statistics shown in Table X are for both 
planing mills operated in connection with saw mills 


and independent planing mills. 

The figures shown in Table XI are for both de- 
pendent logging camps—those operated by milling 
establishments—and those conducted independently. 
As previously noted, the canvass at the census of 
1905 was confined to merchant mills and to logging 
operations or timber camps of corresponding magni- 
tude. Thus numerous small operators, farmers, as a 
rule, engaged in getting out, , a few months of 
the year, such products as railway ties, telegraph 
and telephone poles and fence posts, were not in- 
cluded. The scope of the census was still further re- 
stricted by excluding establishments engaged solely 
or chiefly in cutting cord wood. 


TABLE XXII.—PLANING MILLS—RANK OF LEADING LUMBER STATES IN THE UNITED STATES IN VALUE OF 


PRODUCTS, CAPITAL; 


NUMBER OF ESTABLISHMENTS, NUMBER OF 


WAGE EARNERS, AND WAGES; 1905 








AND 1900. 
Number of Wage earners. 
Value of establish- Average 
STaTE— products. Capital. ments. number. Wages 
1905. 1900. 1905. 1900. 1905. 1900. 1905. 1900. 1905. 1900. 
GRO LL Le ic g ic aa sclepaabsee baw ames 1 21 21 20 22 16 17 18 22 
SR OO SAPP ce rerier. core 18 18 25 21 6 5 14 9 21 i9 


South Carolina ranked lower than 28 throughout. 
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THE PACE THAT WINS. 

(Concluded from the Front Page.) 
influence, we are sure they are few. None but he who 
is especially gifted by character, ability, dependableness 
and a well directed ambition can hope, to make such 
progress at such an age in life as did Mr. Larkins. In 
saying this we make all due allowances for fortuitous 
circumstances such as we commonly call good luck; but, 
taking full account of that, we must concede that Mr. 
Larkins has made an exceedingly long and rapid stride 
as a business man. 

Resuming the story we again note that in October, 
1902, in connection with R. J. & B. F. Camp, Mr. Lar- 
kins organized the American Lumber & Export Company, 
at Jacksonville, Fla., Mr. Larkins becoming secretary, 
treasurer and sole manager of the company. In 1903 the 
headquarters of the concern were removed to Birming- 
ham, Ala., where the main office has since remained. In 
the first organization B. F. Camp, of White Springs, 
Fla., was made president and R. F. Camp, of Franklin, 
Va., vice president. In the reorganization on October 17, 
1907, Mr. Larkins became president, B. F. Camp vice 
president and Harry Waters, of Birmingham, Ala., sec- 
retary and treasurer. The business of the American 
Lumber & Export Company is the handling of lumber at 
wholesale. At first the company intended to do mainly 
an export business, but the domestic trade grew to such 
proportions and was comparatively so profitable that 
the export feature was dropped out of the business. 

Mr. Larkins married at Junction City, Ark., October 
18, 1899, Sallie M. Wright. Their children are Lydia 
Wright, aged 6 years, and Catherine Elizabeth, 4 years 
old. 

Mr. Larkins is a member of the First Presbyterian 
church of Birmingham. He claims no political affilia- 
tions, probably deeming it the best policy for a business 
man in his section to keep the middle of the road. He 
is a Master Mason, being a member of Temple Lodge, 
No. 636, A. F. & A. M. He is a Hoo-Hoo, as becometh a 
lumberman. He is a member of no club and has no fads 
in the amusement line. Judging from the stride he has 
made in business for so short a time his days have been 
so filled with work and his little leisure has been so de- 
voted to his family that no room has been left for the 
lighter vein with which so many high class lumbermen 
recruit (or mayhap deplete) their energies. However, 
since Mr. Larkins became a man while yet he was a boy 
in years he may yet reverse the order and turn loose for 
fun by way of restoring a vital equilibrium. 





ADDITIONAL OBITUARY. 
Edward Kelly. 


Many lumbermen, especially those interested in the plan- 
ing mill industry in the south and west, will be pained to 
learn of the death of Edward Kelly, who died suddenly 
from heart disease at Spokane, Wash., on January 31, last. 
As a representative of the Berlin Machine Works, of Beloit, 
Wis., he had since 1893 traveled in many sections and 
represented the company in many different localities. He 
was born in Vermont in 1856. He had a thorough, practical 
planing mill training, and in 1893 was employed by the 
Berlin Machine Works to take charge of the company’s 
exhibit at the Columbian Exposition at Chicago. Following 
the exposition he traveled out of ———- and was the 
company’s representative for a long while, becoming ac- 
quainted with practically the entire southern trade. Later 
he was sent to the Pacific coast as district manager for the 
company, with headquarters at San Francisco. Then came 
a division of the coast business and he was placed in 





THE LATE EDWARD KELLY. 


charge of the Seattle office, where he remained a year or 
two, but for two years past he had been stationed at Spo- 
kane, looking after the trade of the Inland Empire. Mr. 
Kelly was one of the best known machinery salesmen in the 
country, and not only so but was one of the most skilful 
of woodworking machinists. He was generous and compan- 
ionable, but above all he was absolutely honest with both 


. his employers and his customers. For nearly twelve years 


he was a zealous member of the Hoo-Hoo order, in which 
he was known as Edward “Invincible” Kelly. He was also 
a member of the Knights of Columbus. 


David Strock. 

SPRINGFIELD, OHIO, Feb. 1.—David Strock, aged 65 years, 
for many years a lumber dealer of this city, died January 
27 at his home in this city. Mr. Strock was born in Cham- 
paign county and came to Springfield about twenty-five years 
ago, shortly after entering the lumber business. Two daugh- 
ters and one son survive him. 

CONCATENATION AT CHICAGO. 

The concatenation to be held in connection with the 
Illinois Lumber Dealers’ convention is scheduled for 
Wednesday, February 12. ‘ Vicegerent E. W. Hogle 
will announce the details within a few days. 








THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 38. 


With the exception of large purchases by the railroad 
companies for construction work and a small amount of 
buying of hardwoods by the factories the lumber mar- 
ket in Chicago this week was comparatively quiet. Sales 
have aggregated over 2,000,000 feet of yellow pine lum- 
ber during this period, but the prices at which this lum- 
ber was disposed of were not calculated to give strength 
to the market. Hardwood prices remain about the same 
as during last week and no advance is looked for. The 
principal demand seems to be for the lower grades of 
hardwoods and white and yellow pine, the principal lum- 
ber being ordered by the box factories for immediate 
use. Country yard trade is light, the only orders from 
that source being for small amounts of lumber needed 
immediately. The general tendency among the country 
yards seems to be to order only such lumber as they may 
need for immediate use and to hold off as long as pos- 
sible from laying in full supplies. Building operations 
throughout this section promise to be fairly large and 
it will be necessary for the yards in the country to order 
large amounts of lumber before April 1, but they seem 
unwilling to do this. The railroads and country yards 
seem to realize that prices have reached their lowest 
limit and, therefore, are more willing to send in their 
orders for lumber which they may need during the next 
six months. 

In some classes of lumber sales are being made at 
prices which would seem to be below the cost of produc- 
tion, but many dealers claim such sales are being made 
only by mills which are in immediate need of money, and 
as the number of such mills is comparatively small an 
improvement in prices is looked for in the near future. 
Almost all the mills north and south have resumed opera- 
tions and the curtailment in production will not affect 
the market to any considerable extent. Favorable weather 
for logging operations in the north has given the logging 
trade considerable stimulus and if the present demand 
continues it is probable that the input of logs will be 
close to normal, 

Car building companies are doing comparatively little 
buying, although a few contracts for new cars are being 
placed. Almost all these concerns are drawing on their 
old stocks for material for cars which they are building. 
From what can be learned all the car building companies 
are fairly well supplied with lumber and it is only on 
special contracts that it is necessary for them to make 
purchases of more lumber. Building permits in Chi- 
cago have shown a material increase during the last 
week and many companies are furnishing estimates of 
the lumber they will need, 

Chicago Lumber Receipts and Shipments. 


<- iees by George F. Stone, secretary of the Board of 
rade, 
RECEIPTS, WEEK ENDED FEBRUARY 1. 














Lumber. Shingles. 

BE 54524046555 464050504400R 00% 21,829,000 3,300,000 
EDGE cccccvccccrscececeseserese 33,656,000 2,710,000 
i. MEER ECCT CCL TCLEL Eee er eee 590,000 
BOCNOUED 0 0:0:0:0:4:6) 500000002 AL,GSTj000 «ss ncccccces 

TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 1. 

Inwmber. Shingles. 

BED ancatnonsseeeddens acess en 100,481,000 21,828,000 
REE s60dsccncusssontesseeaceer 165,055,000 22,188,000 
PIOMONMEE 6 ios osenncnodene ” 64,574,000 360,000 

SHIPMENTS, WEEK ENDED FEBRUARY 1. 

Lumber. Shingles. 

SE ice h aes as ee keseanes ee 10,793,000 5,748,000 
BE hk 660 04 005 46460604008 80H 17,807,000 3,015,000 
DOSTOOED 2.ccrnccecnccotewsse 26224654 2,733,000 
BPOCTORED. 2000 c0scececcesecs TUTE OOD  .. cccosecses 

TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 1. 

Inumber. Shingles. 

Pr eres err me 48,467,000 28,541,000 
BE Kdanib we yes sk bvdaceeeeease 91,872,000 26,523,000 
PES ~ 5.00.44 0de0+snkeones. beheheee 2,018,000 
BOCTORED i 0.ccccsine Sveeecese 43,405,000 ..ccccece 


Permits issued ‘by the Chicago building department 
during the week ended February 5 were: 
CLaAss— No. Value. 


Dinter BAGD: oc 0:0 :0:0.0.609.3.0:9:0-6.0.06.00:06 00000 7 $ 3,700 
$ 1,000 and under $ 5,000. ..........0200 51 146,000 
5,000 and under 10,000...........2e008 15 97,100 
10,000 and under 25,000...........0500. 4 65,000 
25,000 and under 50,000............206% 3 80,000 
City of Chicago, police station............. 1 100,000 
NE + 5:s.0padiriedhbwendhessena4e0000 81 $ 491,800 
Average valuation for week........... oe 6,072 
Average valuation previous week....... .. 8,166 
Totals previous week..........sseeee% 98 800,300 
Totals corresponding week 1907....... 80 615,400 
Totals January 1 to February 5, 1908. .432 2,982,300 
Totals corresponding period 1907....... 448 3,844,400 
Totals corresponding period 1906....... 423 3,948,500 
Totals corresponding period 1905....... 311 2,358,860 
Totals corresponding pgriod 1904....... 264 3,431,675 
OPP DIDI ID LO 


Northern Pine. 


Chicago. Few sales of northern pine have been re- 
ported in this market during the last week. Almost 
all the buying has come from the factories which are 
buying factory stuff in small quantities for immediate 
use. No large requisitions have been received. Busi- 
ness of this character seems to be delayed several 
months. Inquiries are coming in freely from many 
factories, but fail to result in orders and it is claimed 
that prices quoted by Chicago dealers are higher than 
those furnished by other sections. -The country yard 
trade is extremely quiet and orders received from this 
source are below normal. The only orders received 
from country yards are for lumber which is needed 
either to fill up their stock or to enable them to fill 
their current orders. 











Leather Belting. 


is as welcome as the sun to those 


who know its good qualities. 

We will send a belt on approval 
to be thoroughly tested by soaking 
in water one week if you wish. 

Our Steam Proof “Duxbak” may 
be boiled by you and returned at 
our expense, if joint or fibre has 
been injured at least. 


Send for The Belt Book, a magazine 
Sor Belt users mailed free. 


Chas. A. Schieren @ Co. 


43 Ferry St., NEW YORK 


BOSTON CHICAGO PITTSBURG PHILADELPHIA 
DENVER HAMBURG, GERMANY 1 








We are in the Markct 


For Several Cars of All Thicknesses 
ists AND 2nds POPLAR LUMBER 
Also All Thicknesses High Grade 
TOUGH WHITE ASH. :: 3 3 


Chicago Car Lumber Company, 


Pullman Building, CHICAGO. 
_— tial 

















BUY 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WHITE PINE, {rows me 
IDAHO WHITE PINE, LARCH 


IDAHO STOCKS 
and get prompt hi ts, and save the 


long over-mountain haul. WRITE US on 


FIR, CEDAR, SPRUCE, YELLOW PINE. 
WE FURNISH 


AnD iano Rep cepar Fefice Posts. 


























[IDAHO an WESTERN 


WHITE PINE LUMBER. 
LARCH LUMBER and IDAHO 
WHITE PINE LATH 
CEDAR POLES, POSTS and PILING 


We are manufacturers. Eastern yard and factory trade 
solicited, Correspondence solicited. 


THE LACLEDE LUMBER CO. 


LACLEDE, IDAHO. 


EE 
Western Pine Lumber 


in all forms for yard trade. 
STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 


MILAN, WASHINGTON. 
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AMERICAN LUMBERMAN TELECODE Wes siccs Suont 


Sena for information to AMERICAN LUMBERMAN, Chicago, Lil 
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“HARDWOODS. : 








In the Heart of the Largest 
Hardwood Market 
of the World 
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ARTHUR BRAN 
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(HARDWOOD 
UFLOORING , 


7THERE IS NO BETTER) 
FLOORING MADE AND 
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Memphis, Tennessee. 


Special attention given to orders for mixed cars 


of LUMBER and FLOORING. Write us. 


Arthur Hardwood Flooring Co. 











POPLAR Quartered 
CHESTNUT OAK 
ASH Plain 


Poplar and Hardwood 
Lumber 


The Davidson-Benedict Co. 


Manufacturers 
Nashville, Tennessee 
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Send in your orders for all ie 
Kinds of 


Southern Hardwoods 


WE CAN MAKE IMMEDIATE SHIPMENTS. 


Goodlander-Robertson Lumber Co. 


MEMPHIS, TENN. 














Wanted: 


Ry. Ties, Oak for Car Building, 
Switch Ties and Bridge Timber. - 








FRANK B. STONE 


Railway Exchange Bldg. CHICAGO. 

















A COMPLETE STOCK OF 


HEMLOCK and Wisconsin 
HARDWOOD LUMBER , 


FENWOOD LUMBER CO. ¥erii* 














Minneapolis, Minn. The manufacturers in this ter- 
ritory all have their traveling salesmen out and they 
are reporting some business right along. The mails 
were fairly well loaded with orders from small yards 
last week, but this branch of business is quiet again, 
except where business is worked up by the traveling 
men. January shipments were hardly half as large 
as last year at Minneapolis, but were an improve- 
ment over December, and the amount of inquiry now 
being reported is encouraging. There is a demand for 
shop lumber, both inch and thicker, and this is about 
the hardest stock of any to supply. Hemlock is 
steadier, a new list issued last week bringing prices 
down $1.50 to $2.50 a thousand below the former list 
and about even with current quotations, which are 
pretty solid on the new list. Locally there is no sur- 
plus of low grade stock and it is being held firm. 





New York. Inquiries are fertile enough but orders 
are lacking and there is no more tendency to buy this 
week than there has been for several weeks. Retail- 
ers are making some inquiries to find out how the 
market is running but actual business is confined to 
quick wants and there is no difficulty in getting what 
one wants quickly and at fair prices. Local stocks 
continue unsatisfactory, but no one is worrying as 
long as orders can be filled so promptly. 


~——_—nir—r—~—r'Y’Y 


Buffalo, N. Y. Prices are held up well, but the de- 
mand is too light to warrant much effort to secure 
business. Orders come in with a rush when they do 
come, as the buyer holds off just as long as he can 
and then must have his stock right away. This means 
a disposition to contest prices as far as can be done, 
but it will hardly come to much, as the jobber has 
nothing to do but hold to his prices or pay more for 
new lumber than he is getting for his stock. 


eee" 
Pittsburg, Pa. Some white pine manufacturers have 


been callers on Pittsburg trade but find a lethargy 
that is hard to break through. Conditions do not 


seem to warrant any lowering of prices, however, 


and for this reason, they have remained fairly firm. 





Toledo, Ohio. The general tone is some better and 
inquiries are more numerous. The common and cheaper 
grades have shown some tendency to vascillate and 
various quotations are being made. The value of 
cash is very apparent, the dealer who has it to offer 
securing discounts of from 10 percent to 20 percent 
from the quotations made to credit buyers for future 
delivery. 


—e—er—rresw 


Cleveland, Ohio. The demand for white pine is re- 
ported as light and although the prices remain firm 
there seems to be indications that some lots may be 
bought at slightly reduced prices. The prospects are 
not of the brightest for immediate improvement in 
the market. 





Eastern Spruce. 


New York. One of, the largest eastern spruée deal- 
ers in the market stated. last week that about the 
only buying of importance is that which comes from 
the larger yards for sizing up purposes, there having 
been an inclination on the part of those yards to 
delay their spring buying as long as possible and 
are still doing so, only ordering enough now to 
keep their stocks assorted. Random business is dull, 
and while this is true, prices are well maintained 
beeause there is not so much eastern. stuff coming 
here as is usual for this time of the year. Manufac- 
turers are not urging their outputs too hard for 
sale here, while, at the same time, there is said to 
be a better demand from points farther east, which 
diminishes the amount of spruce whiclk might come 
here. Adirondack wholesalers report a better de- 
mand for 13-foot stock, but as a rule there is plenty 
of room for improvement in this line, as is also 
the case in West Virginia trade. There have been 
a few good export: inquiries but competition is so keen 
that it is felt ‘the’ —_ of profit is entirely too 
small. 








Boston, Mass. Buying for spring delivery has not 
yet amounted to much. Consumers do not anticipate a 
heavy call early. in the season and are not inclined to 
anticipate requirements. Unsatisfactory demand has 
resulted in some mills being willing to accept lower 
bids than a few weeks ago. It looks as though the 
logs that have been yarded in the woods could be 
drawn out, which would tend to make prices easier. 
Frames 9- inch and under are moving slowly. The out- 
side asking. price is $22, but of late few buyers have 
been found willing to pay this figure. Most buyers 
consider $21.50 too high and will not bid much over 
$21. Random is in quiet demand. Boards attract but 
little attention. 


eee ens 


Pittsburg, Pa. There is a stubborn quiet perv ading 
the spruce market that makes business slow in the 
mills and among the larger dealers. The strong posi- 
tion of this grade of lumber on the market is main- 
taining prices fairly well in spite of this, however. 
Many spruce mills are down for the present, having 
plenty of stock on hand for ordinary demands.-~Prices 


are being slightly shaded when good orders are be- 


ing sought for. 





4 


‘dry enough for shipment. 


White Cedar. 


Chicago. The pole market is practically at a stand- 
still as neither telegraph, telephone or railroad com- 
panies in this section are doing any construction work. 
Poles of all sizes are being offered at low prices, but 
even this inducement fails to bring out much new 
business. Practically no orders for posts are being 
received here and prices are extremely low. 

—eeereerere 

Minneapolis, Minn. An active trade in posts is re- 
ported by the leading dealers. The line yards have 
about all placed their orders for spring, and now the 
single yard dealers are getting into the game. Stocks 
are not large and it seems inevitable that dry post 
stocks will be wiped up by the time new posts are 
Some items are sold at a 
shade under the list, but at the present rate it is pre- 
dicted that everything will be full list or better by 
March 1. Considerable pole demand is coming from 
Oklahoma and Texas and concerns in this territory are 
already getting figures on large orders, which are 
counted on to make a good spring business and cut 
down surplus stocks to a low point. 

S&B 

Buffalo, N. Y. The cutters of white cedar in the 
St. Lawrence valley still shake their heads when asked 
if there is prospect of anything coming this way this 
year except shingles. The duty is in the way and 
besides there is a market at home and eastward that 
is about as good as any. The demand for cedar ties 
is lighter than usual, as the time of year is added to 
the disturbances that have brought the railroads down 
to very small expenditures. 

eee" 

Toledo, Ohio. Both poles and posts are higher right 
now that they ever have been before. This fact, 
when it is remembered that this is really the off sea- 
son, argues well for a considerable shortage in the 
spring with prices out of sight. Already many fair 
sized spring orders have been placed and a consider- 
able amount of electric railroad work that is to 
start within a few weeks assures those who have 
white cedar poles and posts of a ready market at 
advanced prices. 


ea 








Hardwoods. 


Chicago. The hardwood trade in Chicago has been 
extremely light during the last week, almost the only 
orders received coming from factories, and those were 
for small amounts of lumber which were needed for 
immediate use. Almost all the car building companies 
and manufacturing concerns-in this section are carry- 
ing over heavy stocks of hardwoods from last year 
and it is only for special needs that they are making 
any purchases. White and red quartered oak is in 
fairly good demand at practically unchanged prices. 
All box wood is being bought freely almost as’ fast as 
it comes into this market and prices are little lower 
than those which prevailed six months ago. 

The furniture factories are buying both plain and 
quartered oak in some quantity as they have all re- 
sumed operation and seem to have comparatively light 
stocks of lumber on hand. The supply of walnut in 
this market is extremely light and all the lumber of 
this variety received here is being quickly absorbed. 
The furniture factories also are taking all the chest- 
nut received here. Red gum is extremely quiet with 
prices low, although the lower grades are being taken 
up by the box factories at fairly satisfactory prices. 








St. Louis, Mo. The local hardwood situation is 
clearing gradually. The outlook is brighter and every- 
body is in a more optimistic frame of mind. Lewis 
Doster, secretary of the Hardwood Manufacturers’ 
Association of the United States, was in St. Louis this 
week and he brightened the dealers up with his good 
reports of general conditions as he found them dur- 
ing a recent ninety days roundup of the southern 
mills. He stated that the millmen are determined to 
keep production curtailed to the demand, and says 
this will tend to keep prices up. The local dealers 
have been disposing of some stock this week at very 
satisfactory prices. 





Memphis, Tenn. Further slight improvement is 
noted in the demand for hardwood lumber and this 
brings the market to a more nearly normal condi- 
tion than it has been at any time since the recent 
financial crisis appeared. Buyers are more disposed 
to operate and, while some of them are hanging back 
in the hope of being able to buy lumber cheaper, there 
are others who have apparently made up their minds 
that now is the time to operate. More activity is re- 
ported among members of the trade having eastern 
connections, but western demand is showing slight 
improvement and the belief prevails here that further 
developments in this direction are to be seen shortly. 
Sellers have not. changed in their attitude in the 
least. Practically no distressed lumber is on hand 
and holdeis are asking good prices for what they are 
offering and are, in most instances, refusing to part 
with their lumber unless they are able to bring the 
buyer pretty close to their views of value. The rela- 
tive position of the various items is about the same 
as previously outlined, the most conspicuous feature 
being the good demand for quarter sawn oak, both 
red and white, and the grades of cottonwood and 
gum used in box manufacture. Plain oak is rather 
quiet at this time. The demand for ash is fairly 
active while there is enough eall for poplar to take 
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eare of current offerings without any sacrifice of 
value. Cypress continues rather heavy, offerings be- 
ing larger than the demand therefor. 





Minneapolis, Minn. : Things continue to be rather 
slow in the northwest. The single yards are taking 
some stuff in mixed cars, but their trade is only a 
lrop in the bucket. The factories are all running 
ight and buying only an occasional car. Some ac- 
tivity is noted on the part of railroad purchasing 
igents, and it is evident that the reports of greatly 
leereased northern hardwood production this winter 
ve spreading. Plain oak offerings from the south are 
still abundant and off somewhat in price, but quarter 
sawed is strong. Birch is still rather weak, but hold- 
ng its own. 





New York. None of the hardwood wholesalers is 
loing much business and opinions are general that 
it will be several weeks before anything important 
naterializes. Two weeks ago it was thought that 
un early improvement was on the way, but since 
then it has become evident that we must have-a period 
of quietness to allow time for a buying preparation; 
and as it is now, hardwood consumers are confining 
their purchases to what they must actually have 
quickly and there is no inclination to buy ahead. Ash 
is about the firmest thing on the list, although it is 
not so difficult to get an order filled as it was a 
month ago. Oak, in both plain and quartered stocks, 
holds its own satisfactorily, but wholesalers could 
handle considerably more of this business than they 
are receiving. Maple is dull, especially flooring, and 
new building permits are so slow that maple floor- 
ing handlers do not anticipate much buying before 
late spring. Chestnut and basswood find good sale 
but more of these stocks are offered than formerly, 
and poplar dealers are not at all rushed. There 
are very few local furniture factories turning out 
much new business and they report that high class 
furniture makers have been hit hard by the finan- 
cial stringency, saying in explanation that their trade 
is just the class that is retrenching now. 





Buffalo, N. Y. The hardwood trade goes somewhat 
in streaks, as it usually does in dull seasons, but there 
is a slight improvement right along, which ought to 
come to something before the end of this monthy espe- 
cially as the demand for quartered oak, ash, elm and 
basswood have all along been fair and the prices up 
to normal or pretty nearly. There is no hardwood 
that is really off in price, though some of them are 
very slow and will need a general revival to bring 
them into line again. 





Boston, Mass. Demand is slow. Opinions differ as 
to the outlook. Some dealers are rather optimistic, 
while others do not see any improvement in sight until 
values recede further. Owing to a lack of orders 
some mills are offering desirable lumber at materially 
lower prices than those ruling a few months ago. 
Quartered oak, inch, is quoted at $79 to $83. While 
this covers the range in most cases some dealers say 
they ean still get better than the top price for the 
best Indiana stock. At the same time sales have 
been made at less than $79. Plain oak continues in 
free offering. Sales are being made in a small way 
ut $49 to $50 for inch, ones and twos. Maple is not 
strong—a few flooring mills offering stock at con- 
‘essions. Ash, birch and beech.are in moderate call 
mly. 

——eeeeaeaen" 

Baltimore, Md. The hardwood manufacturers and 
lealers are still taking things easy. In the absence 
of a brisk demand they are not exerting themselves 
0 solicit orders, though it must be said that no ex- 
ensive accumulations are to be found at milling 
points. Some of the plants have enough lumber on 
1and to meet the needs of customers, and are not 
vet obliged to set about pushing operations, while 
‘thers have little lumber and are compelled to man- 
ifacture whenever the opportunity presents itself. 
“here is nothing discouraging in the trade outlook. 
While stocks have been quiet, with an easing off in 
the quotations, this state of affairs was due rather to 
ihe general financial conditions than to any lack of 
strength in the hardwood market. As soon as the 
monetary affairs get back to,a normal state the de- 
mand for hardwoods will reassert itself in undimin- 
ished volume. As it is, the range of values has been 
fairly well sustained. The foreign movement, how- 
ever, is limited, and prices on the other side of the 
Atlantic are such as to enable the shipper to get the 
returns to which he is entitled. This, and the uncer- 
tainty about ocean freight rates, tends to check ex- 
ports. 





_ Pittsburg, Pa. Trade is better than in all other 
lines, because of the broader market and the activity 
in furniture and machinery trades which is better 
than a month ago. The poplar demand is the best, and 
prices have been stationary. Oak is a little weak but 
holding up fairly well. The sales reported and the 
inquiries sent to the larger dealers have all been on 
a seale larger than any other. 





Toledo, Ohio. Oak continues to occupy the center 
of the stage in the hardwood market, and has been 
fairly active during the last week. There has been 
considerable demand for inside oak finish. Reports 
Say that it is not quite so firm, however, there being 
a variation of from $3 to $5 in price quotations. Clear 
plain is selling from $45 to $50 at this time. All 
hardwoods are in better demand than soft woods, 


due to large factory consumption, which is showing 
an increase each week. Furniture factories are par- 
ticularly active, some in this section reporting the 
heaviest business during January that they have 
ever known, and sufficient orders on hand to keep 
them busy for weeks. Box plants are running steadily, 
although not at full capacity, and are consuming their 
usual quota of basswood, birch, cottonwood and balm. 
Prices remain unchanged, and the weekly receipts 
have been light in all lines. 





Columbus, Ohio. Every change in the local hard- 
wood market in the last week has been for the better. 
Increasing inquiries and larger orders are the features 
of the trade, while prices are growing firmer under 
the better conditions which have been prevailing. The 
tendency of prices is upward in almost every line. 
Manufacturers and jobbers are feeling more optimistic 
and everyone connected with the trade believes that 
the worst is over. Orders are now coming in and 
shipments are asked to be made at once. Stocks in 
the hands of the dealer and the manufacturer are 
smaller. Arrangements are being made to reopen 
the plants which shut down during the depression. 
Poplar is strong and prices are firm. Hemlock is in 
better demand. There is an. excellent demand for 
oak, especially the four quartered variety, which is 
now held firmly at $45 f. 0. b. Ohio river. Ash is 
wanted in several directions and there is a better de- 
mand for hickory, maple, chestnut and other varie- 
ties. 





Cleveland, Ohio. Local wholesalers are not figur- 
ing on much better conditions in the general hardwood 
market until the building season opens. In some sec- 
tions a fairly good demand is reported, considering 
all conditions, but it is nothing compared to the 
business of a year ago. 





Hemlock. 





Chicago. An improved demand for.almost all grades 
of hemlock has been noted in this market this week. 
The greatest improvement has been in the demand for 
heavy timbers for construction work in this vicinity. 
Inquiries are coming in freely, but as a rule the prices 
quoted by dealers do not seem satisfactory. A number 
of large deals have been made during the week and 
the indications are that as soon as building operations 
in Chicago become more active the demand for hem- 
lock will be close to normal. 
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New York. Hemlock orders come in fairly good 
from suburban sections and the best part of buying 
eomes from yards just outside the metropolitan mar- 
ket. Wholesalers say they are getting enough new 
business to keep their mills going at a pretty good 
rate, but the mills are not sawing much and every- 
one is agreed that it will be well into April before 
buying assumes any satisfactory proportions, because 
it will take until then for an effect to be noticed 
from the new building permits .which are expected 
to be filed shortly. Retailers carry enough stock 
to handle the moderate trade they are getting and 
as orders can be shipped immediately by most mills 
the position is taken that there is no necessity for 
ordering beyond current needs until conditions are 
steadier than now. The base price is nominally in 
effect but large purchasers have no difficulty in buy- 
ing at a discount. 





Buffalo, N. Y. All prices are strong and promise to 
remain so until there is plenty of business again. One 
mill owner here lately sent out queries to half a 
dozen hemlock dealers,for prices, but found only a 
single concession from the list prices and that a small 
one. Pennsylvania hemlock producers report a good 
amount of logs coming in, some of them being able 
to run their mills all winter through the aid of hot 
ponds. 





Boston, Mass. Trading is of small volume. LEast- 
ern hemlock clipped are generaly quoted at $19, but 
it is stated on good authority that bids of $18 and 
$18.50 are not being turned down by all mills. East- 
ern and northern hemlock are selling on about the 
same level, whereas the latter as a rule sells at 50 
cents to $1 under eastern. Pennsylvania No. 2 is in 
quiet demand in this market. It is reported as being 
offered at $19. 





Pittsburg, Pa. A number of hemlock mills are run- 
ning short time and some decline to sell anything on 
the present offerings unless they are well up to the 
Pittsburg list. The situation promises to improve as 
the season advances and the number of inquiries are 
increasing from week to week. Some of the larger 
dealers report competitive sales at from $1 to $1.75 
off list but that is about the limit of the shading be- 
ing done. . 

Toledo, Ohio. . There is no improvement in the sit- 
uation, and while it is expected that the large con- 
cerns will adhere to their announced policy of main- 
taining the price or not selling at all, there are 
numerous scattered offerings from those not in po- 
sition to adopt that drastic policy. One firm reports 
an option on a cargo of hemlock at $13 which is 
at least $2 below last year’s prices. But there has 
been no heavy movement recently as there is suffi- 
cient stock on hand to meet the modest present de- 
mands of the hemlock trade. Reports from the 
hemlock forests are to the effect that last fall when 
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HARDWOODS. 
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Keys-Fannin 
Lumber 
Company, 


We have in stock and are saw- 
ing a large amount daily of 


SOFT 
YELLOW 
POPLAR, 
RED AND 
WHITE OAK, 
BASSWOOD, 
CHESTNUT 
AND LATH. 


We can furnish either band or 
circular sawn stock. Write 
for prices. 


Herndon, West Va. 


MT TM 
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Kiln Dried, End Matched and Bored. 
—_“_____—= 


COMPLETE STOCK OF HEMLOCK. 


Foster-Latimer Lumber Co. 


MELLEN, WISCONSIN. 


Loori 


TENNESSEE 


Red Cedar Posts and Poles 


Place orders now for Spring Shipment. 


Nebraska Bridge Supply & Lumber Co. 


OMAHA, NEBRASKA. ~ 2 














Geo. D. Emery Company 
Importers and Manufacturers 
MAHIOGANY and 
SPANISH CEDAR 
MAHOGANY and CEDAR VENEERS 
Office, Mill, Yard and Salesrooms, Chelsea, Mass. 


NOS. 1 TO 41 BROADWAY, 








D. G. COURTNEY, ““*i-¥i" 


MANUFACTURER OF 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 














TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
sost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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RED CEDAR 
CHESTS 


GENUINE 
TENNESSEE 





Manufactured by 


Vestal Lumber & Mfg. Co., Inc. 


Band Mill and Planing Mill at Vestal, Knoxville, Tenn. 
Write for Booklet. KNOXVILLE, TENN. 








Ahead of the Procession 


as usual. 


“Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


DETROIT, MICH. 


Sole Manufacturers. 




















-Cottonwoo 


CYPRESS, 
GUM, ELM, 


AND OTHER HARDWOODS 








We Invite Correspondence 
Our Stock is the Best. 


A. G. Wineman & Sons 


GREENVILLE, MISS. 




















Thomas & Proetz Lumber Co., 


Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200.000 feet 5-8” 
200,000 feet 3-8” to 5-8” Plain White Oak. 

ae hee ee 1-4” beg 3-4” Quartered bm De 
100,000 feet 5-8” to 3-4” of eetes Bed Oak. 


50,000 feet 5-8” Plain R 
Hall and Angleroot Sts., ST. LOUIS, MO. 














For Quick Shipment vires 253%. oy. 
5 CARS, 2x4—I0 to I6’. 
5 CARS, 2x6—I0 to 16’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail. 
KANSAS CITY, MO. 


Yards, 2300 to 2316 Broadway, 














money was to be had no men could be secured, and 
later when men were plenty money became scarce, re- 
sulting in a very light production, which must in- 
evitably be felt before the season is over if the de- 
mand should develop into anything approaching nor- 
mal, 





Cleveland, Ohio. The hemlock market remains quiet 
and dealers are waiting the opening of the building 
season. The prices quoted are scarcely such as to 
encourage any considerable buying. 





Poplar. 





Chicago. Although comparatively few orders for 
poplar have come into the local market during the 
week prices have remained stationary and almost all 
classes of poplar lumber remain at practically the 
same prices as they have existed for the last four or 
five months. The factories are buying in small quan- 
tities and in view of the light supply of that lumber 
in this market it is very probable that there will be 
no change in prices unless with an increase of orders 
in the early spring there should be an advancing 
tendency. It is realized that the supply of poplar 
throughout this section is very light and manufactur- 
ing concerns using this lumber to any considerable 
extent will probably inerease their supplies early in 
the spring, causing a corresponding increase in prices. 
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Baltimore, Md. Poplar continues to be one of the 
most active woods on the list. Stocks are being 
called for in gratifying quantities, the lower grades 
as well as fine quality lumber commanding ready tak- 
ers, and the range of prices is such as to encourage 
production. Supplies at the mills are relatively small, 
and not a few of the plants have been pretty well 
cleaned up. The demand, on the other hand, from 
diverse directions is relatively free, and this tends to 
keep the quotations at figures that hold out a strong 
promise of liberal profits. This wood, in fact, must 
be regarded as’ one of the steadiest and strongest in 
the market at the present time, a result accomplished 
without the aid of a heavy foreign movement. All 
the indications point to a continuance of present con- 
ditions. 

ODD DDD ID TO 

Toledo, Ohio. From a position of sluggishness a 
week ago poplar has come into its own with a ven- 
geance this week and today it is the strongest on 
the list. Prices which have been unchanged are 
reported higher by some dealers and an upward scale 
is feared. The fact that there is no substitute for 
this wood and the added fact that a great deal of 
it is used here both in the better siding grades as 
well as the box stuff makes local dealers confident 
that it will maintain its strength without experi- 
encing any slump whatever between now and the 
active opening of spring. The fact that the local 
market was slow for a few weeks has had no effect 
elsewhere that has been at all noticeable. 


Fir, Spruce and Cedar. 








Chicago. A steady improvement in the fir trade has 
characterized this market and a number of good orders 
have been placed, most of which have been for con- 
struction material. Eastern buyers are contracting 
for lumber on the basis of the old freight rates when- 
ever the mills in the west are willing to guarantee 
them against loss in case the Interstate Commerce 
Commission should not sustain the contentions of the 
western lumbermen against the railroads. Some orders 
for tank material have been placed and this grade of 
fir seems to be in a stronger position than for some 
time. The country yards are not ordering freely and 
it is not probable that they will lay in stocks of fir 
timbers until they are able to determine the extent 
of the building operations in their respective sections. 





Minneapolis, Minn. A steady line of orders is com- 
ing in from the middle west for timbers and for yard 
stock, largely flooring and ceiling, with some siding. 
The demand for rough lumber is slow, but a few yards 
in the Dakotas are ordering. The comparative scarcity 
of white pine factory lumber is leading to some inter- 
est in spruce and some good sales are reported. 





Portland, Ore. Inquiries indicate an awakening in 
the market and dealers look for orders during the 
coming month. Utah and Nevada buyers are in the 
field for quotations and the outlook is brighter than 
a week ago. Locally the demand seems also to have 
improved. Building permits show that considerable 
will be done in that line this spring. Prices are still 
unsettled, it depending altogether upon how badly a 
man wants to sell. Logs are quoted from $7 to $10 a 
thousand but are not moving very fast. There is said 
to be a strong demand for piling. 





Tacoma, Wash. Some signs of improvement are to 
be found in the fir market this week. The foreign de- 
mand for lumber is a little better and there is a little 
eastern movement. Logs are not plentiful in the 
water and the camps continue shut down, the log 
situation making it certain that lumber prices have 
been as low as they can go. Yard stock predominates 
in the eastern inquiry. All signs point for a fair, nor- 
mal business if the threatened advance in freight 





rates is kept from going into effect. There is a good 
winter local demand. Some lumber is being shipped 
to California. 
—erererrO 
Seattle, Wash. There is no change in the volume of 
business offered this week. Most of the manufac- 
turers and dealers have withdrawn from the market 
until the rate case is settled. The lumber output of 
the state was slightly decreased this week by curtail- 
ment at operating mills. 
lll i ie 
Kansas City, Mo. There is some demand for fir i 
this market, but the volume of business is limited an 
will be until the freight rate controversy is settle 
The recent advance in yellow pine freight rates to 
Colorado and western Kansas may tend to increas 
the volume of business for Pacific coast stock in tha 
territory. The jobbers here are making quotations o 
inquiry, but as a general thing they are devoting thi 
attention in other directions at present rather tha 
to the pushing of the Coast business. 
° BEA. Pw 
Toledo, Ohio. Fir is searcely to be found in the 
local market today. There are a few timbers anid 
some tank stock but generally the wood is dead here. 
There is a fair demand for spruce which seems very 
popular here as a white pine substitute for cornic: 
and flooring. Chances are that this wood will see a 
very active demand when the market opens unless 
an unexpected slump in white pine goes into effect, 





Southern Pine. 





Chicago. A number of large sales of the better 
grades of southern pine have been made in Chicago 
during the week, but at prices anything but satisfac- 
tory. In fact, many of the manufacturers and their 
representatives state that they are unwilling to bid 
on contracts where the lumber would be disposed of 
at the prices which now seem to be prevailing. Most 
of the material which has been disposed of this week 
has been for car building purposes although a number 
of fairly large orders have been received from country 
yards. The country yard business, however, seems to 
be extremely slow in opening up and the orders which 
have been coming in now are simply sent in in order 
that current business may be attended to. Prospects 
for a good business season in Chicago and surround- 
ing territory have helped the market to some extent 
and a number of fairly good orders for construction 
timbers have been placed during the week. 


a a a al 


St. Louis, Mo. The situation is one of vast im- 
provement when reckoned for the last two or three 
weeks. While there has been a fair demand the price 
has not reacted as was expected, although prices are 
on a higher level today than they were a few weeks 
ago. Considerable buying has been indulged in by 
the retailers at their several association meetings 
throughout the several states, but such buying has not 
been of sufficient volume, as yet, to produce that re- 
action which the manufacturers wished and expected 
to see. However, it is wholesome to reflect that the 
conditions are vastly improved when compared with 
November, December, and even the early part of Jan- 
uary. It is fair to presume that this improvement 
will continue, as the stocks at the mills are broken 
badly and there are yet but tew plants that are 
running with anything like regularity. 

With the approach of spring the demand must im- 
prove, and this improvement in demand in the face 
of present condition of stocks must inevitably have 
the effect of producing higher prices. The discerning 
buyer is already convinced that the prices which are 
and have been prevailing for several weeks, are close 
to the cost of production and that it is unwise to ex- 
pect them to go any lower. They are therefore con- 
vinced that there will be no better time to buy than 
the present. This feeling is prevalent throughout the 
trade and should result in a heavier volume of busi- 
ness and higher prices from this time forward. 


eee 


Kansas City, Mo. The yellow pine people here sy 
that there is bound to be a good demand for yellow 
pine, but admit that the activity will be rather later 
than usual. Prices are on the same low level.as sinc 
the first of the year. Manufacturers report that mill 
stocks are becoming broken, and there are several 
items that are generally searce. As a whole stoc\s 
are above normal. The output is limited to about 
half the normal production and with normal shipmen'(s 
this month March 1 will show a material decrease in 
mill stocks, 


——eorr—rrn 


New Orleans, La. Some slight improvement |s 
been shown, with the accent strongly upon the slig 
Some business is undoubtedly: being booked and 1u- 
merous inquiries are floating about the various sv!!- 
ing departments, but the improvement has by 10 
means ‘attained the dignity of a trade revival. Prices 
remain shot to pieces,'and the buyers are still ©1- 
couraged in the idea that they can fix their own 
prices. Ample car supply facilitates shipments, which 
are promptly made. Retail yard men are getting into 
the market a little, but the big buyers have not yet 
committed themselves to any plan of positive activ- 
ity. A few of the mills have reopened. 

Boston, Mass. Demand for southern pine is mod- 
erate. Yard stocks are not large, but retailers will not 
buy far ahead. Mill timbers have moved slowly of 
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late, but prices on large sizes have been well held. 
Flooring of some descriptions is firmly held. 

Baltimore, Md. The Georgia pine men are still con- 
tent to run along slowly, waiting for conditions to be- 
come more favorable to an active movement. Little 
or no difficulty is now experienced from a financial 
point of view, but the requirements of the local trade 
are small, and the demands upon the manufacturers 
exceedingly restricted. Because of the slack in- 
quiry yardmen are disposed to proceed with caution. 
Few dealers place orders far in advance of actual re- 
quirements, and the general tendency is to hold down 
until the outlook becomes clearer and it can be seen 
whether prices will drop materially or whether the 
range which has prevailed may be expected to con- 
tinue. The inquiry from out of town is better than 
that for local needs, little work being in progress that 
ealls for the use of Georgia pine. A considerable 
quantity will be required for the reconstruction of the 
Baltimore and Ohio grain elevator, which was de- 
stroyed by fire, and this undertaking offers a prospect 
of a good contract which is troubled, however, by the 
indication that in the absence of a brisk trade bidders 
will be unusually numerous. 

Pittsburg, Pa. Yellow pine stock aside from tim- 
bers is moving better, so far as volume is concerned, 
but there is no great amount being called for com- 
pared with that offered. Prices are no lower but are 
too low for a healthy market. 





Toledo, Ohio. Local conditions show some improve- 
ment in several ways. Not only are inquiries more 
numerous, but there has been considerable activity 
during the week. The bulk of the yellow pine which 
has been moving here has been piece stuff and com- 
mon ‘‘E’’ flooring. A market is being found without 
difficulty for all that is coming in. One selling con- 
cern has announced an advance of $2 on its product, 
which is taken to mean that in some quarters at 
least there has been a cleaning up of the surplus on 
hand. A number of cars have been received during 
the week. Despite a slightly increased demand sales 
are still being made around the $17 mark. 

Pwr 

Columbus, Ohio. Increasing demand has produced 
a firmness in prices all along the line. The approach 
of the spring building season means a better demand 
for pines. A number of jobs are being figured and 
several contracts have been awarded. 





North Carolina Pine. 


New York. Buyers can get all they want at prices 
to suit and offerings continue large enough to prevent 
any advance in quotations. There is very little new 
work developing which requires southern pine and 
retailers hesitate about ordering except what they 
must have quickly. Local stocks are not large but 
the demand is too quiet to stimulate buying for any 
period ahead. 





——wooron, 


Buffalo, N. Y. Trade is very unsettled still. Job- 
bers say that prices are not to be quoted or known 
except as they are given on lots asked for, so they 
sell as high as they can and then buy—somewhere. 





Boston, Mass. The market for North Carolina pine 
is unsatisfactory so far as prices are concerned. Dur- 
ing the last two or three weeks there has been con- 
siderable more inquiry from yards, but in nearly every 
case prices offered have been from $3 to $5 under 
the list. It is found that some mills have been willing 
to accept cuts of $5, while others have done business 
at a smaller concession. Car orders are quite fre- 
quent and a few cargo orders have been booked this 
month. Buyers believe this to be a good time to re- 
plenish their stocks. 





Baltimore, Md. Several cold snaps during the last 
week served still more to impose a check upon the 
consumption of North Carolina pine by stopping out- 
door work, and the market was quiet as a consequence. 
As stated, the receipts have been light of late, and no 
pronounced increase is expected in ‘the near future, 
because nearly all the saw mills are, still shut down, 
so that the supplies in hand here will continue rather 
low. This of course, will tend to keep prices in tol- 
erable shape, preventing demoralization and leaving 
the way open for a business revival. Conditions, there- 
fore, remain much as they have been and the local 
dealers make no attempts to force sales by offering 
material concessions. A better feeling has begun to 
make itself felt during the last ten days and in- 
quiries are reported to be more numerous. 





Cypress. 


New Orleans, La. Demand is holding up very well, 
but not so well as the price, which continues fairly 
firm and steady. While one or two of the mills have 
resumed the cut, it is generally believed that heavy 
curtailment of output will continue until not earlier 
than March 1. Northern and eastern demand is im- 
proving and some rather satisfactory business, general 
run, has been booked. Stocks are none too well as- 
sorted, thick tank being one of the scarcest items on 
the ‘Tis Planters in the Louisiana sugar belt are 
helping Mike situation in that section by furnishing a 









market for a fair quantity of cypress for construc- 
tion work. 
eee 

Chicago. An improved demand for almost all grades 
of cypress has rendered dealers in this city more opti- 
mistic than they have been for some time. The best 
demand seems to be for thick tank stock, although 
there is a fairly good demand for lower grades, and 
also for other grades of cypress which never before 
have been asked for in this market. The feeling 
seems to be that present prices are not high enough 
and the general tendency is toward an advance on a 
number of grades. Some inquiries are coming in for 
the low grades of cypress from the box factories, but 
comparatively few orders are being placed by those 
factories. 





St. Louis, Mo. The cypress market continues to 
show improvement, although not anything phenomenal. 
The market is gradually recovering. Local stocks 
have been very much reduced and the shippers are 
not receiving in proportion to their shipments. The 
cypress people are going to keep the production cur- 
tailed to the demand. Prices hold firm. 





Kansas City, Mo. The January demand was a big 
improvement over that of December, and at that it 
was not heavy. Inquiry and demand this week are 
more numerous than a week ago and dealers are look- 
ing for a steady improvement in their volume of busi- 
ness through the month, both for yard stock and 
factory lumber. Mill stocks have suffered noticeable 
depletion since the curtailment began, as there has 
been a big decrease in the output of the Louisiana 
cypress mills since November 1, and through February 
the cut will not exceed 60 to 70 percent of normal. 
While stocks are fairly well assorted, there is some 
shortage, especially of 2-inch common and some other 
items in this grade. Lath are also scarcer than they 
were a month ago. The continued dullness has af- 
fected prices to some extent, although on the whole 
cypress is well maintained. 
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New York. Two weeks ago there was some snap 
to the cypress market but it has worn away since and 
there is no tendency to buy ahead. Those who have 
a good supply of stock in the immediate vicinity re- 
port a better trade for assortment purposes, but very 
few orders are coming out for good sized shipments. 
Buyers prefer to go slow, although it seems to be 
fully realized that cypress supplies in the south are 
none too large, as well as the fact that cypress is so 
controlled that prices are likely to be well main- 
tained. Millwork trade continues quiet, and in this 
line there is a more determined policy to get after 
delinquent settlements than hustling for new business. 

Baltimore, Md. Some slight increase in activity is 
being noted, but the demand does not show sufficient 
snap to cause a stir in the trade, which moves on in 
a listless way. Not that the present state or the out- 
look offer any especially discouraging features. Far 
from it; the prospect is distinctly more promising than 
it was some time ago. Money is easier and collections 
have improved, while there are indications that the 
trade requirements will also expand as soon as the 
weather conditions become more favorable. Nothing 
like a rush is expected at the present time. In the 
absence of troublesome accumulations the range of 
values is in the main steady at figures that leave a 
reasonable margin of profit. 


—_—_—_——"_—_—~— 


Toledo, Ohio. Several dealers report a demand for 
this stock for tanks in the northwestern Ohio fields. 
However, as the oil production is badly crippled at 
this time it is not thought that ‘this sudden demand 
of the last week will greatly effect the quietness and 
weakness of the market as a whole. 





Shingles and Lath. 


Chicago. Although the demand for shingles of all 
kinds in this market is light, there is an advancing 
tendency in the market, so far as prices are concerned. 
Red cedars are quoted at $3.73 for clears and $3.31 for 
stars, Coast basis. The inquiry for cypress shingles of 
almost all grades is stronger than usual at this season, 
although prices are unchanged. Large quantities of 
western shingles are being placed in storage and will 
be brought into this market as soon as the building 
season opens, 





Minneapolis, Minn. There is a large volume of in- 
quiry but actual transactions are still reported light 
by those who have shingles to sell. The retail trade 
is being continually upset by alleged price lists sent 
out at fearfully low rates, which do not amount to 
anything when it comes to delivering the goods, but 
lead buyers to believe that prices are considerably 
lower than the actual basis. The bed rock price at 
which stock is now moving seems to be $3.05 for stars 
and $3.55 for clears, and lists are still out running as 
high as $3.30 for stars and $3.90 for clears. 


PPD LL 


Tacoma, Wash. While dealers report little demand 
for red cedar shingles very few shingles are to be had 
and the price is firm for what are offered. An occa- 
sional car of stars is offered by the mills at $2.25 or 
$2.30. Cedar shingle logs are scarce, with $11 freely 
offered and the loggers generally not inclined to start 
their camps until $12 is to be had. Logs in the water 
are searce. It is doubtful if any of the shingle mills 














Southern Saw Mill Co., Ltd. 


NEW ORLEANS, LA. 


Manufacturers and Wholesale Dealers in 


ousia" CYPRESS 


AND SOUTHERN HARDWOODS 
New York Office: 1 Madison Ave, 








Cypress Ready For Shipment: 
1 ” 1% ” 1 iy ” 2 ” 3 . 
Ist & 2nds, 70M’ 5M’ 276M’ 19M’ 32M’ 


Selects, 165 M 369M 5M 5M 
No. 1 Shop, 440M 378M 12M 12M 
No.1 Common 475 M 172M 
No.2 ‘* 240 M 25 M 


Standard lengths 10 to 20 ft. 
Plump thicknesses and wide run. 
Nothing picked out. Tank stock in Ist. & 2nds. 
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Garyville, Louisiana. © 


lana KENTUCKY HARDWOODS Sigg 
nants a | 


Poplar and Gum 


Always on Hand For 
Prompt Shipments. 

































We solicit a trial order, 
Also manufacture | 


Oak, Ash, 
Chestnut, Etc. 


Kentucky Lumber Co. 


| CINCINNATI, OHIO. 4 


















































Any Dealer 
Can See Na 
Through This— }¥j 


Simply because we always keep 
a large stock on hand we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 
ing on a stock of 12,000,000 feet of well as- 
sorted and selected rough 


POPLAR 


Bevel Siding, Drop siting, Ceiling, Casing, Shelving, 
ee 





rds, Base r and Window Jambs, 
and Beer Staves and Heading. 


Prices yours for the asking. 


Swann-Day Lumber Co. 


CLAY CITY, KENTUCKY. 
OAK 


sacs F LOOFiIN 


Kiln Dried, Bored, 
End Matched, Hollow 
Backed and Polished 


HARDWOOD LUMBER 
and BEVEL SIDING. 
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will resume operations before March 1, so that the, 
tendency of the market is upward. 
~—eeeaeaee 
Seattle, Wash. The volume of orders has increased 
this week. Stars are in the greatest demand with 
practically no stock in sight. Clear stocks are also 
diminishing. Prices have again advanced 10 cents 
ou both stars and clears. The output of the state will 
be increased somewhat next week and gradually until 
March 1, when it is expected to reach about normal. 
Cars waiting for loads are standing on every siding 
and what business is placed is being filled promptly. 
—_—ornornwrrn eee 
Kansas City, Mo. Reports from Tacoma and Seattle 
indicate a strong improvement in the demand for red 
cedar shingles. Jobbers at Kansas City say the de- 
mand in this territory, while better than a few weeks 
ago, is not pronounced, and it may be several weeks 
before it becomes active. They admit a much ‘heavier 
inquiry. The market is on a firmer basis than for 
inquiry months and prices are high as compared with 
the bargain offerings of a month or so ago. The sup- 
ply of transit cars via the Billings routing is light 
and there are not many ears being put in transit at 
this time. Reports from the mills show that the out- 
put is still exceedingly limited and that stocks on 
hand are not heavy. The demand is expected to show 
a steady improvement from this time ou. 
nae 
New Orleans, La. Upper grade shingles are selling 
fairly well. The mills have few if any lower grades 
in stock. Shingles are finding a firmer market, the 
eall being principally for mixed cars, although man- 
ufacturers make no kick at present on straight car 
orders. Prices all round are about as last reported. 
~~ eee 
Buffalo, N. Y. The arrival of severe weather has 
again cut down the demand for shingles and there 
will be hardly much revival till there are signs of 
spring, though the building operations are still good 
for the time of the year. Stocks of shingles are fair 
and more could be got if they were needed, so there 
will be no sky prices of them next spring, as there 
were last spring, no matter what happens. 
eee 
Boston, Mass. Shingles are in moderate demand 
with prices well maintained. Cedar extras are quoted 
at $4.10 to $4.20 and clears at $3.60 to $3.70. Offer- 
ings of the most desirable shingles are not large and 
retail yards in this section are not overstocked. Lath 
vary in price according to manufacturers. In many 
places the production has been very much smaller 
than a year ago. One of the best informed dealers 
in this market states he would not be surprised to 
see an advance of fully 50 cents in two months’ time. 
Prices vary on 114-inch stock from $3 to $3.50. It is 
doubtful if reliable stock can be purchased under 
$3.30. For 15-inch asking -prices range from $3.50 


to $3.70. 

Toledo, Ohio. While the lath market is still in an 
unsatisfactory condition there has been some improve- 
ment. White pine lath are fairly firm, and the sur- 
plus on hand at the close of last season in all kinds 
of lath has been greatly reduced. White cedar shin- 
gles are at a standstill. The local weather condi- 
tions have checked the retail demand, and the uncer- 
tainty of wholesale quotations has made the retailer 
cautious about stocking beyond present needs. Shin- 
gle concerns who have never before had difficulty in 
placing their output have recently been hunting for 
buyers here. 

Columbus, Ohio. The market in shingles has be- 
eome firm under better buying and absence of cars 
in transit. There is a better demand for red cedar 
and the prevailing wholesale price is now about $4. 
Dealers throughout the country are ordering in larger 
quantities and preparation are being made for an 
active season. Lath are still weak and little change 
in price has occurred from last week. Prices are 
steady because of the few cars that are on the mar- 
ket. 





Cooperage. 


Chicago. Conditions in the local cooperage market 
remain practically unchanged, although the demand for 
pork barrels of all kinds continues to hold up well, 
prices being maintained at from $1.45 to $1.67%. Wood 
hoop tierces are called for sparingly compared: to the 
usual demand at this season, and are quoted at $1.70. 
Galvanized hoop pork barrels are $1.40 and seem to 
be searee. Oil white oak staves are almost unsalable 
and are quoted at from $33 to $35 a- thousand; pork 
staves from 23 cents to 25 cents a thousand. Circled 
tierce and pork heading is quoted at from 23 to 24 
cents, and pork barrel heading at from 18 to 19 cents. 
Flour barrels staves and heading are dull at declin- 
ing prices. Basswood heading is quoted at from 8 to 
81% cents; elm, 28 to 30 inches, from $9.25 to $9.75; 
gum $1 less. Butter tub ash staves and heading are 
steady, with prices fairly firm. 


Buffalo, N. Y. The sale of: slack cooperage stock is 
light, though the financial stress does not seem to 
have affected it much. This is the dull season of the 
year and it will take some months to get the buyers 
into line for anything, as flour is moving slowly and 
all other demands are minor. No. 2 stock is so quiet 
that it is hard to get a quotation on it. No. 1 elm 
staves still running up to $12, heading to 10e and 
coiled hoops to $10.50 for 6-foot. 





DEPARTMENT 


Advertisements will be inserted in this department 
at the following rates: 
For one week, . ° ° 
For two weeks, « ° ° 
For three weeks, - - - 60 cents a line. 
For four weeks, « . ° = 75 cents a line. 

Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 
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FOR SALE-100,000 FT. 4-4 BEECH. 
Can cut special orders in beech. 
. D. WETZ, Columbus, Ind. 


WESTERN TIMBER FOR SALE. 
Several tracts, accessible for mill operation. One 18,000- 
acre tract of heaviest and most accessible fir timber on the 
coast. ADIN P. McBRIDE, Durand, Mich. 


EXPERIENCED, COMPETENT RETAILER WILL 
Buy small yard or enter partnership with right party in an 
established or new yard. 

Address “E. 31,” care AMERICAN LUMBERMAN. 


25 cents a line. 
45 cents a line. 




















| HAVE GOOD CREDIT AND $15,000 TO 
$25,000 in cash to invest in a yellow pine or hardwood 
proposition or lands. Must be a very great bargain or will 
not consider. Make your lowest price first. 
Address “NORTHERN LUMBER DEALER,” 
care AMERICAN LUMBERMAN. 


ANTISEPTINE 
The perfect structural timber preserver, saves over 100 
percent on all wood construction. Antiseptine shingle stains 
in all colors. 
AMERICAN WOOD PRESERVING CO. 


Incorporated 1892. 
430 The Rookery, 
Phone Harrison 1345. 


WANTED—TIMBER. 

Will exchange 500-acre stock farm in southeastern New 
York, new, up-to-date buildings, for 1,000 to 5,000 acres 
timber. Give full particulars. 

dress “E. 37,” care AMERICAN LUMBERMAN. 


SHINGLES—SHINGLES. 
Sawed cypress shingles, all grades. Hewn cypress cross 
ties in stock. 
WAGGAMAN LAND CO., Macheca Bldg., New Orleans, La. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMERICAN LUMBERMAN. We sell anything that is sal- 
able. We reach the people. Let us be your salesman. By 
advertising you would find an easy way to make.a sale. 
A trial will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED-—VERY IMPORTANT. 
The address of George Adams, who scaled logs for Great 
Southern Lumber Company, of Bogalusa, La., in August, 
1907. Wire at my expense. GEO. F. HART, Varnado, La. 


“LUMBER SHINGLES AND LATH 
To sell in Milwaukee, Wis., and vicinity on commission basis. 
Established trade. 
Address “BE. 39,” 





Chicago. 

















care AMERICAN LUMBERMAN. 





WANTED-—SAW MILL. 

We have 120 millions hardwood in northern Louisiana: 
no overflow land, level and can be logged every week in the 
year; healthy location. Will give responsible party contract 
to log and saw by the M. Band mill preferred or will sell 
to party who will operate for half receipts of product. None 
but parties financially able to equip mill and operate need 
write. We positively will make no advances. Pay cash 
every month for sawing done. 

WAUSAU LOUISIANA LUMBER CO., 
Box 206, Wausau, Wis. 


WANTED—CYPRESS LATH. 
No. 1, % and %x4’. 
SLOAN-LAMM LUMBER CO., St. Louis, Mo. 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
— LUMBERMAN, Publishers, 315 Dearborn St., 
cago. 











WE OWN AND HEREBY OFFER FOR SALE 
The following properties: 

ist: 240,000,000 feet standing timber, situated Berkley 
county, South Carolina, divided: 

90,000,000 feet pine, long and short straw. 

30,000,000 feet cypress. 

120,000,000 feet oak, ash, gum, cottonwood etc. 

oe Tana bee oe. to be arranged. 

2nd: ; i eet standing timber, situat p 
county, North Carolina, divided : . ee eee 

60,000,000 feet cypress. 

10,000,000 feet pine. 

20,000,000 feet other woods. 

Price, $160,000 for immediate acceptance. 
a oe 000,000 fect stand i 

3rd: 5, . eet standing timber, situated Or 
county, South Carolina, divided : eee 

30,000,000 feet cypress. 

15,000,000 feet pine, oak, hickory and other woods. 

Price, $60,000 for immediate acceptance. Terms, to be 
arranged. 

4th: 75,000,000 feet and certain improvements, situated 
Georgetown county, South Carolina, made up of pine, cypress, 
white ash, hickory, oak, cottonwood, red gum. 

Price, $125,000. 

Terms, to be arranged. 

SOUTHERN LAND & TIMBER COMPANY, 
3 Broad St., 
Charleston, S. C: 


Terms, to be 
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FOR SALE-—SASH AND DOOR MACHINERY. 

Full equipment of a plant making 1,000 doors, 1,000 
windows, 100 pairs blinds per day. Full Hayes’ dowel door 
machinery. Royal Invincible and Invincible door sanders 
and sash sanders. Write for lists and prices. Also 

One (1) Hamilton Corliss 75-horsepower engine. 

One (1) Seotch marine 100-horsepower boiler. 

Both used less than two years. Address 

“S. & D. MACHINERY,” care AMERICAN LUMBERMAN. 


WANTED-—TO BORROW FROM 
$50,000 to $100,000 from two to five years. Will give 
mortgage on 50,000,000 feet of standing timber, plant and 
railroad, which are worth over $400,000. Money wanted to 
buy more timber and to improve mill. No agents need 
apply. This will bear closest investigation. Address 
“YELLOW PINE,” care AMERICAN LUMBERMAN. 


[ Wanted:Employees 


WANTED—HARD WORKING, AMBITIOUS 
Well educated young man as bookkeeper and cashier in city 
in eastern Michigan. State age, experience and salary ex- 
pected. Must have good record and first class references. 

Address “EK. 18,” care AMERICAN LUMBERMAN. 


EXPERIENCED ESTIMATOR AND DRAFTSMAN 
To take charge of plan work and stock billing. Good cor- 
respondent. Best of references. 

Address BOX 273, Loogootee, Ind. 


WANTED-—MILLWORK SALESMAN 
To sell siding, ceiling, flooring, moulding and trim, porch 
posts, colonial columns ete. No answer will be considered 
unless accompanied with reference, stating age and former 
territory traveled in. 

dress “D. 43,” care AMERICAN LUMBERMAN. 


WANTED-—ESTIMATORS 
For general planing mill work. Must furnish reference 
with first letter. Good opportunity for right party. 
Address “EK. 44,” care AMERICAN LUMBERMAN. 


WANTED—-MARCH IST. GENERAL MANAGER 
Eastern wholesale house handling yellow pine and hard- 
woods. Salary $6,000. 
Address “BE. 45,” care AMERICAN LUMBERMAN. 


WANTED-—A HIGH CLASS 
Hardwood lumber stenographer, having experience in whole- 
sale office and capable of quoting prices and placing orders 
by correspondence in absence of manager. State age, expe- 
rience, salary and reference in strict confidence. 
Address HARDWOOD JOBBER, P. O. Box 867, 
Pittsburg, Pa. 


WANTED—FIRST CLASS SHIPPING CLERK 
One competent to handle 125,000 ft. yellow pine daily from 
saw mill to ear. Good planing mill foreman. Give age, 
references and salary or don’t answer. 

Address “EK. 4,” care AMERICAN LUMBERMAN. 


WANTED—-MAN TO MANAGE YARD 
In small town in Michigan. State age and salary expected. 
Best of references required. 
Address “D. 15,” care AMERICAN LUMBERMAN. 


WANTED—FIRST CLASS, PRACTICAL 
Sash and door man with small means and large ability to 
take working interest in new plant. Must be up to date. 
State age and give references. 
dress P. O. BOX 1601, Spokane, Wash. 


WANTED-PRACTICAL AND EXPERIENCED 
Saw mill foreman and millwright for West Virginia operation. 
State experience, age, salary wanted and send references. 
Send replies to “E. 42,” care AMERICAN LUMBERMAN. 


WANTED-—PRACTICAL SAW MILL MAN 
With from $3,000 to $7,000 to invest and take full charge 
of 20 M capacity circular mill just being completed by com- 
pany owning over 15,000,000 feet oak and pine stumpage in 
northern Arkansas. 

Address 









































“E. 41,” care AMERICAN LUMBERMAN. 


WANTED IMMEDIATELY—SUPERINTENDENT 
For shingle mill, also superintendent for shipping depart- 
ment, timekeeper, chief engineer and machinist; in each 
case in position to invest some capital in large lumber plant. 
Investigate this. Address “LUMBERMAN,” 

124 Eleventh Ave. E., Mt. Pleasant, Vancouver, -B. C. 


WANTED—FIRST CLASS BOOKKEEPER FOR 


Yellow pine manufacturing plant in Mississippi. State 
salary wanted and give references. 
Address “D. 31,” care AMERICAN LUMBERMAN. 


WANTED—GOOD YARD MANAGER 
Northeast Ohio. One that can invest $1,000 to $2,000. 
Address W. W. HENRY, Lisbon, Ohio. 














WANTED—VENEER CUTTER. 
First class man who can run a 15-foot flat machine, also a 
12-foot half rotary; one who has experience in cutting ma- 
hogany preferred; when replying please state experience, age 
and when you could report for duty. 
Address “MAHOGANY,” care AMPRICAN LUMBERMAN. 





WANTED-—SEVERAL FIRST CLASS UP-TO-DATE 
Yard managers for eastern Washington points. State age, 
nationality and salary desired in first letter. References 
required. Also second men who will warrant promotion. 
: CRAB CREEK LUMBER CO., 
Ballard Sta., Seattle, Wash. 


SUPERINTENDENT WANTED 
For box factory in the middle states, making boxes, crates 
and shooks from hardwood. Must be a pusher and waste 
saver. Only first class men need apply. ay if married or 
not, state age, experience, salary expected and give referen- 
ces. Address “BOX SUPERINTENDENT,” 
care AMERICAN LUMBBERMAN. 


WANTED—PLANING MILL FOREMAN. 


One who has from $5.000 to $15,000 to invest in well 
established lumber and millwork business. State age, expe- 
rience and salary expected. 

dress “C. 43,” care AMERICAN LUMBERMAN. 


WANTED 
Commission men to sell Michigan white cedar shingles, 
hemlock lath and hemlock lumber in middle west and east. 
ddress “MANUFACTURER,” 
? care AMERICAN LUMBERMAN. 














1,000 
door 
nders 


Ss 

n city 
ry ex- 
ences. 
[AN. 


MAN 


d cor- 


Ind. 


porch 
idered 
ormer 


[AN. 


erence 
[AN. 
iER 

hard- 


IAN. 


whole- 
orders 
, expe- 


bay 
Pa. 


RK 
y from 
ye age, 


MAN. 


pected. 
MAN. 
llity to 
o date. 
Yash. 


aration. 





charge 
yy com- 
page in 


MAN. 


ENT 

depart- 
n each 
3 plant. 


’ 


 < 


OR 
State 


also a 
ing ma- 
nce, age 


ferences 
tion. 
1 


” 


Wash. 


, crates 
d waste 
rried or 
referen- 
7 99 


’ 
RMAN. 


in well 
re, expe- 


RMAN. 


shingles, 
nd east. 
—— sg 


uth, 


RMAN. 


’ 





